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A CONSERVATIONAL EXPONENT. 


The conservation propaganda resulting in the organ- 
ization of the National Conservation Congress is very 
familiar to the lumber trade as embodying a worthy 
object, but it affords occasion for incidental misappre- 
hension. This is especially true of the relation sustained 
by the propaganda to privately owned standing timber. 
Of the merits of the movement per se 
there is no room for dissenting argu- 
ment. Conservation as the equivalent 
of economy or the antithesis of waste 
is not a doctrine to dispute or wrangle 
over any more than it would be fitting 
to encourage profligacy in any form. 
Especially is it fitting for the gen- 
eral Government to guard its own 
timber se“ urely against every form of 
misuse ck hazard. Of the first im 
portance also is that the States should 
provide the means necessary to pro 
tect forests against fire, on the same 
principle that the cities maintain fire 
departments for the common safety. 
Many of the most disastrous forest 
fires of history have not been wholly 
within themselves but, getting beyond 
possible control, have wrought ex- 
tended disaster to property and loss of 
life by spreading to adjacent country. 

The subject here is naturally con- 
sidered with reference to timber, not 
definitely to other matters to which 
it may properly apply. Within this 
limitation, conservation that does not 
mean unduly restrictive parsimony or 
self-deprivation is without question 
not only a timely but a necessary and 
therefore a wise business policy. The 
public misapprehension already re- 
ferred to has had relation principally 
to the fact that because privately 
owned timber in response to the de- 
mands of the public for the legitimate 
consumption of its products has un- 
dergone corresponding shrinkage its 
manufacturers have somehow been 
guilty of wanton wastefulness de- 
structive of their own property. The 
proposition is prima facie contradi¢- 
tory—nobody knowingly or deliber- 
ately sacrifices his own property. The 
attitude of the public in this connec- 
tion has largely been because com- 
paratively few of the masses are tim- 
ber owners or have any knowledge 
of or immediate substantial interest 
in the matter. In a general way the 
public itself has absorbed the output 
of the sawmills for its own uses. 
Besides this the public in effect or 
indirectly has also dictated the manu- 
facture of lumber by refusing to ac- 
cept certain parts or grades of possi- 
ble products, forcing a measure of waste which the manu- 
facturer would gladly have avoided could he have guarded 
himself against thé incidental loss of producing some- 
thing for which he could find no market. In other words, 
the public, having first used such of the output as suited 
it and then rejected other parts not wanted, turns around 
and because of conditions so created upbraids the pro- 
ducer for alleged deliberate wastefulness. 

The collateral question of reforestation is among the 
valid objects of the National Conservation Congress. 
The consideration thus far paid this branch of the sub- 
ject has, however, been undigested and therefore imma- 
ture. Heretofore has prevailed a nebulous idea that the 


obligation to replant forests rests upon the owners of 
the denuded lands, or those by whom they have been 
cut off. Reflection will, however, expose the fallacy of 
this conclusion. Individuals as such can neither be com- 
pelled nor induced to take upon themselves any unwel- 
come personal burden for the sake solely of: posterity; 
hence that one man happens to own timberland that has 
been cut off in a trade way affords no reason why he 





CHARLES LATHROP PACK, OF LAKEWOOD, N. J.; 
President of the National Conservation Congress. 


more than others should bear any such burden. The 
conclusion, of course, is that whereas reforestation con- 
templates investments with no promise of returns during 
the lifetime of investors the onus of the whole thing 
falls of necessity as well as right upon the body politic 
as a matter essentially and wholly one of public not 
private policy. It can not be held, and nobody familiar 
with the matter makes pretense of holding, that there is 
any practicable way to ‘‘conserve’’ timber interests that 
involves radical departure from established industrial 
and commercial channels or personal sacrifice. That is 
a vitally fundamental factor in the premises that can 
neither be concealed nor evaded. A gratifying tendency 


has, however, been awakened and seems to be gaining 
impetus to take a broader view of the subject than that 
by which it was met in the beginning. The practical 
ideas of the subject heretofore entertained by lumber 
men more or less generally and ineuleated by John B. 
White, a past president of the Congress, in particular, 
afford promise of continued enlightenment and more ra 
tional policies. The election of Charles Lathrop Pack to 
succeed former President White as 
executive of this body seems, be- 
cause he is a successful lumberman 
as well as a broadminded man of ex- 
ceptional capability, to foreshadow a 
continuance of this policy of en- 
lightenment and consistency and con- 
sequently the success ultimately of 
the movement. 

Mr. Pack from the inception of the 
Congress has taken an active interest 
in its destinies and been accorded 
conspicuous recognition by its found- 
ers and his associates as an expert 
authority on the various physical 
problems involved. He is a life mem- 
ber and a director of the American 
Forestry Association and has been 
active and helpful'in widening and 
quickening its policies and work. The 
fruits of his study have found ex- 
pression in his numerous addresses 
on forest conservation and forest tax 
ation that have elicited approval and 
commendation. His habit of thought 
and general bent are eminently con- 
structive and economic, not political 
and not academic. Although often 
tendered him he has never held publie 
office. He stands for not alone ma- 
terial conservation but any attainable 
means by which human comfort, hap- 
piness and’ life may be not only con- 
served but more securely guarded, 
elevated and preserved. The practical 
turn of his sympathies and impulses 
is seen in his gift of money to a New 
England college for improved quality 
in leading articles of diet provided for 
the students. 

Mr. Pack was born in Michigan on 
May 7, 1857, and was reared in Cleve- 
land, Ohio. His forebears emigrated 
from England and settled in New 
Jersey at a period antedating colonial 
times. For many years he lived and 
he yet maintains an office in Cleve 
land, although now making Lakewood, 
N. J., his home. He is a member of 
the New Jersey Forest Park Commis- 
sion and holds other grants signifying 
qualities and attainments peculiarly 
fitting him for his present office. He 
has betrayed a fondness for the mili- 
tary and has long been a member of 
Troop A, of Ohio, a eraek Cleveland 
company of cavalry troopers holding the record for effi- 
ciency in the National Guard. He has studied forestry 
abroad and after returning to this country personally 
explored the forests of Canada and the South. His 
familiarity with and practical knowledge of forestai 
matters was early shown in the fact that he received 
from the late Jay Gould a large fee and, it is believed, 
the first ever paid for forestry counsel. His instinctive 
leaning toward sound economic principles long ago led 
him to espouse the cause of sound money so impressively 
as to secure him a seat with the Indianapolis National 
Monetary Commission. Throughout many years Mr. 

(Concluded on Page 69.) 
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SEND US YOUR INQUIRIES 


Maple, Beech, Birch, Basswood, 
Hemlock and 
Maple Flooring 





Subject to prior sale we offer: 


200 M 4-4 No. I and 2 Com. Bass. 
100 M 4-4 No. 2 and Better Beech. 
100 M 8-4 Ist & 2nd & No. 1 Com.Maple. 
600 M 5-4 No. I and 2 Com. Maple. 
500 M 4-4 No. 3 Com. Hardwood. 
100 M 4-4 No. 2 and Better Birch. 

40 M 5-4 No. 3 Birch. 

25 M 5-4 Sap Basswood. 

25 M 5-4x13 and wider Basswood. 


Our prices will interest you. 
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harmonizes with the richest furniture and enrances the appearance of any 


room 


It appeals to people who look to durability, health, cleanliness and 


beauty, and dealers will find quality, grade and uniformity unsurpassed 
In Our 


“Finest Maple Flooring” 





Quality with us is paramount, but it is attained at a cost that is not 
prohibitive because of our modern fast feed machines, thorough organiza- 
tion and long experience in the manufacture of flooring. 
Dealers who handle “ Finest” say 
“It sells itself ”’—Write for prices. 


W. D. Young & Co., Bay City, Mich. 
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WHERE THE DUTY WILL GO. 


A prominent eastern white pine operator testified be- 
fore the Ways and Means Committee of the House of 
Representatives Monday of this week that contracts for 
the purchase of Canadian lumber are being made with 
the proviso that if the duty is reduced or removed the 
Canadian manufacturer shall add 80 per cent of the 
reduction to his price, and in many instances all of it. 
Similar evidence was presented in affidavit form during 
the hearings on the Payne-Aldrich bill and then it had 
considerable weight. It simply shows that the reduction 
or removal of the present duty would deprive the Govern- 
ment of its revenue on lumber imports and would give 
that much more profit to the Canadian manufacturer, 
who, of course, needs the money. 

The white pine importers, whom the operator repre- 
sented, are naturally desirous that the present differential 
between the rates on rough and dressed stock be main- 
tained. Any other course, they say, would entirely elimi- 
nate the planing mill industries on the American side 
and would give the Canadian manufacturers practical con- 
trol over the trade now enjoyed by American wholesalers. 


A GREAT RETAIL CONVENTION. 


The annual convention of the Northwestern Lumber- 
men’s Association, reported on pages 46-52 of this 
issue of the AMERICAN LUMBERMAN, affords an inspir- 
ing object lesson. In the past the lumber industry has 
not always commanded the public respect and regard 
to which it in justice is entitled. The subjects chosen 
for the program of this convention and the able man- 
ner in which they were handled by the speakers, most 
of whom are lumbermen or closely allied with the 
lumber industry, ought to be sufficient to place the 
lumber industry in the proper light before all rea- 
sonable men. 

If the sentiments expressed by President Wood with 
respect to the position which the retail lumberman 
should occupy in his community met with a sympa- 
thetic response in the hearts of those who heard him 
the retail lumber business inevitably will be raised 
to a higher plane. The tremendous influence for good 
that may be exerted by a thousand intelligent and en- 
terprising men distributed through a group of the 
most prosperous States in the Union is incalculable. 
Mr. Wood sought to impress upon his hearers the truth 
of the maxim ‘‘Man lives nit for himself alone’’; 
which is, in fact, an epitome of the doctrine of com- 








munity development advocated 
LLUMBERMAN. 

Readers will find in the speech referred to and in 
others contained in the report thoughts and sugges- 
tions exemplifying the ablest statesmanship and the 
Joftiest patriotism. Lumbering is a great industry 
that not only is worthy of but demands from those 
engaged in it the best and wisest thought and effort 
that they are capable of giving. The attention aé- 
corded the speakers at the Minneapolis meeting fully 
warrants the belief that the thoughts expressed on 
the rostrum were but an echo of those in the minds 
of the 800-odd retail lumbermen who were present. 


TAP-LINE DEVELOPMENTS. 


The hearing on certain tapline cases in Washington 
this week was a puzzle to most of the attorneys and 
trafic men. An examining board consisting of four 
representatives of the Interstate Commerce Commission 
began taking testimony Monday morning, the object, 
supposedly, being to fix the divisions to be allowed those 
lines heretofore held to be entitled to allowances out of 
the through rates. No stenographic record was kept 
and it is somewhat difficult to understand how the com- 
mission will be any better informed than it was before. 
Certainly the recommendations of the examining board 
could not be adopted by the commission without any 
record to show the testimony on which the recommenda- 
tions were based. Examiner Burchmore announced that 
the hearing would be ‘‘informal,’’ and it was all of 
that. 

During the last week petitions have been filed in 
the Commerce Court in four cases which may be regarded 
as typical of the taplines that nave shown a basis for 
consideration as common carriers. These petitions, 
reviewed on page 60 of this issue, recite fully the 
history of the various cases and present squarely to 
the Commerce Court practically all of the issues involved 
in the tapline litigation. It is expected that a number 
of other similar petitions will be filed shortly and that 
some, at least, of the cases will be given early considera- 
tion by the Commerce Court. 


GET TOGETHER. 


In the lumber industry have been great factors who 
either because of the high price of stumpage or a 
realization of the necessity of marketing their product 
at a satisfactory price have for several years led the 
demand for more adequate values than were current, 
except in boom years, at any time in the lumber trade. 
When they were ‘‘good fellows’’ with each other they 
produced results that were satisfactory to the initiators 
of this campaign for a reasonable price. Others fol- 
lowed in their wake and the aggressive factors han- 
dling other materials realized their opportunity and 
cooperated with these strong men in the industry; but 
even within their own ranks were weak-kneed in- 
dividuals who were willing to demoralize the whole 
lumber situation because it was easier to sell a few 
million feet in carloads or in hundred thousand lots 
at shaded prices from 50 cents to $1 a thousand. 

An equalization of lumber values on piece stuff 
would remedy all these imperfections, even though 
occasionally men were discovered who could not re- 
sist the temptation to be traitors to the cause of good 
business and insisted on marketing their products at 
prices that were off as much as $5 a thousand compared 
with woods of practically equal value, although stump- 
age conditions were perhaps different. 

The man who is forced to market his product because 
he must meet certain obligations may be excused oc- 
easionally for purchasing trade, but for a branch of 
the industry to market several hundred million feet 
and to continue to sell products senselessly low com- 
pared with values of equal or perhaps inferior timber 
seems like suicide. A hungry man has admittedly 
more or less shadow of justification for theft if he can 
not get food otherwise. When the market is not ob- 
tainable by an industry except by slaughtering prices no 
man would criticise it provided it were using every 
endeavor to sell its product sensibly, but when oper- 
ators make it their business, because of necessity, lack 
of information or an unbalanced sales department, to 
deliver valuable material in a common territory at 
prices inexecusably less than other factors in the trade 
it is time that the missionaries be brought baek from 
China, assigned to the charge of the commercially mis- 
guided and messages of assurance and cooperation be 
exchange between these two factors until equalized 
prices prevent demoralization. 

Why under heaven the manufacturers will hesitate 
to associate to improve their conditions is certainly a 
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mystery. Without cooperation demoralization always 
is an unprofitable certainty. 
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EATING THE CAKE, AND HAVING IT. 


Lumbermen grow weary sometimes of denying the careless statements of the 
uninformed. When they are made to the general public it is perhaps necessary, 
weary or not, that they be denied. When they are made to lumbermen they per- 
haps do not require contradiction. 

Yet an address delivered before the joint meeting of the Central Association of 
the Traveling Lumber & Sash & Door Salesmen and the Retail Lumber Dealers’ 
Association of Indiana, at Indianapolis last week, was an interesting example of 
this kind. The speaker, D. K. Clink, made two interesting statements. In the 
first he said: 

Avarice and greed have denuded our magnificent forests without interruption till 
we begin to view with alarm this wanton destruction of our timber and its effects 
upon ourselves and especially posterity, for the enrichment of the few at the expense 
of the multitudes. * * * Go back with me less than 40 years, if you please, and 
picture in your mind’s eye those magnificent forests of stately pines and other 
monarchs of the forest stretching from lower Michigan to Lake Superior and the 
great forests of Wisconsin and Minnesota; and one can hardly realize that at the 
behest of the beneficiaries of predatory wealth the woodsman’s ax has wiped these 
immense forests from the map and left in their stead millions of acres of barren 
waste which should be today covered with forests of virgin timber. 

So it was our old friend Predatory Weath, heavy villain of the muckrake maga- 
zines, who did it, and he alone. But only a minute later in the same address the 
same speaker said: 

What is the first thing necessary for a settler on our frontier?—a house pretentious 
or unpretentious. And what is the most natural, convenient and accessible mate- 
rial with which to build?—lumber. What has been the great motive power giving 
incentive, especially to the middle and lower classes of our citizens, to build homes, 
developing our cities, townss villages and farms, providing the comfortable homes 
they now occupy and growing every day with mushroom growth?—Lumber! 

The speaker admits—in fact, he emphatically states—that the ‘‘ magnificent 
forests of stately pines’’ converted into lumber constituted the ‘‘natural, conve- 
nient and accessible material with which to build homes, developing our cities, 
towns, villages and farms.’’ Apparently according to this speaker, and similar 
speakers as loose in statement and as uninformed in facts, Predatory Wealth 
should have furnished the lumber without interfering with the forests. We should 
have eaten our cake and also kept it. 





A DANGER AHEAD. 


One of the ugliest schemes on the political horizon today is the plan to return 
the National forests to the States. The next Congress will be urged to make 
this colossal mistake and may do it, although such legislation would arouse intense 
opposition in certain quarters. The National forests are being efficiently admin- 
istered and as they stand constitute a reserve timber resource from which the 
country can supply a part at least of its needs when the privately owned forests 
of the country are depleted. To turn all of the forest area now owned by the 
Government back to the easily influenced control of the States would result in 
the timber being opened up to exploitation at a time when the production of 
lumber was much greater than it should be and would tend further to demoralize 
the markets for American forest products, with consequent increase of waste. 

It is argued that the lands within the National forests are not properly the 
subject of Federal control. The advocates of States’ rights hold that the Gov- 
ernment is going beyond its province in segregating these lands and they urge 
that this part at least of the public domain should be administered by the several 
States within whose boundaries the lands lie. In theory this proposition is 
tenable; in practice it is not. Every man who has had political experience knows 
that if the National forests were to revert to the States they would immediately 
become the subjects of political bickering ard private exploitation, while in 
the hands of the Government they will remain intact and will constitute an 
increasingly valuable National asset. 

Some argue—and with reason—that the Forest Service should be removed from 
the Department of Agriculture and associated with the Reclamation Service and 
perhaps with the Geological Survey in a new department, or, perhaps, in the 
Department of the Interior. The Forest Service certainly has outgrown the 
original scheme which threw it into the Department of Agriculture, and some 
such change of administration might serve to increase its efficiency. But the 
Forest Service should continue to administer the National forests and should 
have adequate appropriations to carry on this phase of its work to the best 
possible advantage. 


THE RAILROAD TIE PROBLEM. 


Though the railroad executives of the United States in 1911 required 126,115,- 
000 additional ties for maintenance of tracks, 135,596,000 in 1910, and 115,432,000 
in 1909, and last year bought all they could and wanted more, a curious fact is 
that they are burning up a greater number than they remove from roadbeds in the 
process of renewals. Passengers traversing the roads often observe the piles of 
old ties that have been removed to make place for new, the old burning in heaps 
where land is being cleared of forest for cultivation. This is because it has been 
found that they can not be disposed of in any other way without money loss. 

The companies have tried several ways to get rid of old ties, most of which 
would make good fuel, and some could be converted into short timber or blocks for 
various purposes; but any disposition of them not involving loss to,the roads has 
been found nearly impossible, and so they are piled in heaps and burned. This 
looks like a wanton waste, but the thought and experience of railroad men have 
contributed nothing better, and good authority says that 75 per cent of old ties 
removed from the track are burned. 

On several western roads efforts have been made of a benevolent character to 
distribute discarded ties for wood to the worthy. They were offered to farmers 
and villagers along the lines, who took them away as a free gift. But it was 
found that so many new ties disappeared with the old ones that this altruistic 
measure had to be abandoned. So the old ties must continue to be burned, in- 
volving a tremendous loss in more or less valuable timber, while at the same 
time that good enough for railroad ties is rapidly diminishing. In fact, the com- 
panies can scarcely get all the ties needed, while prices are advancing. 

After the money panic of 1907, followed by a dull market in securities, which 
made financing more difficult, while at the same time the roads were prevented 
from advancing freight rates by the rulings of the Interstate Commerce Com- 
mission, the railroad managers sought to economize by patching up their track- 
age. Especially this was true of roads in the hands of receivers and of those 
otherwise financially handicapped. The result was an increase of accidents to such 
an extent as alarmed the traveling public and caused a clamor for the better- 
ment of trackage. The Interstate Commerce Commission and railroad commission- 
ers of States took hold of the matter and urged the rehabilitation of the lines. 
Moreover, the managers of the roads fully realized that in order to mect the 
demands of increased traffic, as well as to provide means of handling it profitably, 
they must have better roadbeds and tracks. This became decisively apparent 
when manufacture and trade swelled to extraordinary proportions by the middle 
of 1912. For eight months the railroads have made strenuous efforts to improve 
their grades and better their tracks. This involved the purchase of many ties and 
of a better class than formerly. It has given an impetus to the demand for oak, 
yellow pine and fir ties, with cypress largely figuring on southern roads. At the 
same time there is no lack of demand for cedar, hemlock, tamarack and ties of 
other woods, though the less strong but enduring timbers are being used as far 








as possible on lines of local character and comparatively light traffic. The trunk 
lines are seeking to replace the old ties cut from the softer woods by oak, fir, 
yellow pine, and redwood in California and outlying roads. Nothing but the 
harder woods will answer for the 90- and 100-pound steel rails and the heavy steel 
and steel underframe cars now and increasingly in use. Tie preservation also is 
attracting increased attention, for the engineers of the companies have convinced 
the executives that preservation has become necessary as a means of spreading the 
cost over as long a period as possible. 





OUR LATEST FARCE. 


With the addition of a little catchy music and a sleight-of-hand artist or two 
to complete the cast the Ways and Means Committee of the House might rea- 
sonably charge $2 a seat for admission to its hearings (?) on the tariff. The show 
is well worth the price as it stands, for that matter. What is more diverting 
than to watch a lawyer arguing against the convictions of a packed jury? It 
anything, it is to observe the careful attention the Ways and Means Committee 
is giving to the evidence presented bearing on the various schedules of the tariff. 

At Monday morning’s session schedule D was up for argument. Several well 
informed lumbermen were present with facts and figures and the committee was 
ready with a bombardment of questions, most of them without bearing on the 
issue. One at a time the lumbermen arose and faced the committee. Twenty-one 
at a time, with Ollie James and Claude Kitchin in the vanguard, the committee 
talked them down and out. 

One strain ran through the proceedings: ‘‘The necessities of life must go on 
the free list.’? Of course lumbermen at times have doubted the propriety of 
classing lumber as a necessity. The manufacturers of substitutes say it isn’t. 
But it has the unequivocal indorsement of the Ways and Means Committee as 
such. It does not matter, of course, that the lumber industry leads all others in 
the number of its employees. For any impairment of their wages the swampers 
and skiddermen and all the hosts of the woods will have the satisfaction of 
knowing that when they need lumber they can buy Canadian stock and bring it in 
free of duty. 

The Ways and Means Committee has no fear of international complications. 
It brought in a verdict that Mexico has no timber and decided almost unanimously 
that Mexico will not become a competitor within 100 years. lt held, also, that 
Ontario and Quebec are negligible quantities as far as white pine resources are 
concerned. Of course anyone who has seen Chihuahua, Durango, Campeche, 
Tabasco, Chiapas or Yucatan or who has been across the boundary of eastern 
Canada knows better. 

The lumbermen made a dignified presentation of their case. They asked that 
the present duty be retained, or, if removed, that protective duties on products 
used in logging and lumber manufacture be proportionately reduced. They were 
heard with superficial courtesy, but with an apparently preconceived purpose to 
deny them the slight pleasure of presenting their arguments connectedly and 
without interruption. 

Whether or not the House and the Senate both wil! ride roughshod over the 
unanswerable statements of fact presented by representatives of the lumber 
industry is a question. Some of the members in both houses seem to be losing a 
little of their preelection enthusiasm for free lumber. Of course it all depends 
upon the attitude of the folks at home. 


STOCKING OF RETAIL LUMBER YARDS. 


About this time of the year considerable lumber for the spring trade is arriving 
at the yards. Dealers of long experience have learned that to postpone the receipt 
of such stock may be detrimental to their interests. A year ago it would have 
been quite safe to do this, as trade opened late, but no man is prophet enough to 
know how early spring will open, and as soon as the weather will permit of 
building that there shall be a stock in the yard with which to meet the demand 
is necessary. A dealer who has retailed lumber for a score of years says that 
experience has taught him that to be a month too early in getting in his stock 
rather than a week too late is much to his advantage, as in that week there may be 
a eall for lumber that he can not meet. 

Always there are dealers who are tardy in stocking up. They may be naturally 
of a procrastinating nature, or they may be looking for better bargains than have 
been offered; and sometimes they get these bargains and at other times they do 
not. In large yards in which a large force is employed the time at which lumber 
is received is perhaps of less consequence, as material is being received much of 
the time the season through, and a regular force is prepared to take care of it, 
but in the smaller yards in which not more than from one to three men are 
employed that shipments should be received at an early date is important so that 
the lumber may be properly distributed and piled, that this work may interfere 
as little as possible with trade later on. 

How many lumbermen read the signs of the times aright is of course problem- 
atical, but certainly a large number are expecting to sell a good deal of material 
in 1913 and, weather permitting, are looking for building operations to start up 
early. Human foresight can not tell to what extent winter will linger in the lap 
of spring, but these same lumbermen say that next to immediate business itself 
there is nothing like being ready to take care of trade when it comes. One of 
these lumbermen observed, ‘‘If a cannon isn’t loaded you can’t fire it,’’ a saying 
the truth of which holds as good in business as in ordnance circles 


IMPROVEMENTS IN CONVENTION PROGRAM. 


In the history of almost any of the successful lumber associations of today has 
been a period when the struggle for existence has been hard and has consumed 
most of the energies of the faithful workers, and a few associations have not yet 
passed that era. It was natural, therefore, for that situation to provide most of 
the themes to be considered in the association meetings—for example, the recent 
annual meeting of the. Retail Lumber Dealers’ Association of Indiana. The 
routine business of the association, the business necessary to its existence, had 
first call at the annual meeting and largely filled the convention program. 

It is coming about now among those organizations composed of retail 
lumbermen that the association programs are each year devoted less and less to 
purely routine matters and more and more time is being given to features of 
distinctly progressive educational value. This is particularly noticeable regard- 
ing the first retail meeting to be held this year, that just cited, at Indianapolis 
last week. 

The president’s address and secretary’s report were commendably brief, though 
they said all that needed saying. Inasmuch as members are kept thoroughly in 
touch with the association through regularly printed bulletins the annual meeting 
is, of course, less important as a vehicle of association news. The appointment of 
committees, nomination and election of officers and other routine matters of the 
sort were handled briefly and expeditiously and purely routine business probably 
occupied less than one-tenth of the entire time spent in the convention. The rest 
was devoted to subjects of distinctly educational value, handled by speakers who 
were thoroughly prepared in advance and who wasted no time in verbal wander- 
ings. This has been a feature of recent past conventions of this association. It is 
coming to be more and more the case with retail association meetings in general. 

That as a retail lumber dealers’ association devotes itself more and more to 
assisting the member to meet and solve his individual problems it becomes more 
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ind more useful to him and will be more generally supported is becoming obvious. 
f a convention program is so carefully planned in advance as to command interest 
he problem of getting those registered into the convention hall at hours of meet- 
ug will solve itself. As long, however, as much of the convention time is taken 
\) with uninteresting routine matters or in extended extemporaneous discussions 
{ parliamentary procedure or trade matters of minor interest by speakers who 
uve given no time to previous preparation the temptation of outside city attrac- 
ons will be greater than that of remaining within the meeting hall. The dif- 
erence between a dull, unlively meeting and one which has ‘‘zip’’ and hustle and 
m all the way through is as to the cause only a matter of a little or perhaps 
onsiderable care and thought in preparing for the meeting; the difference in 
esult, the effeet upon individual members in their relations to an enthusiasm for 
lie work, is very material. The officers of the Retail Lumber Dealers’ Association 
{ Indiana are to be congratulated, therefore, on having opened the retail conven- 
on season of 1913 with a meeting setting a high standard in those particulars. 


THE YELLOW PINE OUTLOOK—A CAUTION. 


Advices from the majority of producing and trade centers are in agreement to 
the effect that since the holidays business has moderated as compared with the 
tivity and impulse that had characterized it during the several months previous. 
rhis condition has reference to new business, while a large volume of commit- 
ments still must be cared for, which will tend to keep up a healthy movement 
n deliveries throughout the winter, extending in several important lines through- 
out the first half of the year. In this lumber will have a share. 

Special reports from the southern pine field indicate a slight falling off in 
ew orders since the first of the current month, though cutting to fill old orders 
‘ill is in active progress. In the Louisiana-Texas district the demand for 
railroad material is admittedly lessened, but there is an active market for yard 
stock, a feature in strong contrast with the condition a year ago of revival of 
railroad demand and backwardness in the call for yard stock. The last named 
demand is what the mill operators always like to see, because it disposes of a 
large percentage of product that results from the cutting of specials like railroad 
timber and car stock, as well as for export. The demand for the latter is 
vonouneed good, and is helped by lower ocean freights. Evidently, however, 
the railroads are pausing in their efforts to secure mill product until they shall 
weome better satisfied as to their ability to finance improvements, in view of 
-ome doubt about the trend of general business and money matters under the 
new administration, and the tariff changes that seem inevitable as affecting 
inanufacture in nearly all lines. Like hesitancy pertains to all big business. 

Southwestern yellow pine circles admit that, dimension for the yard trade has 
sagged a little in the last 30 days, but prices are said to have been braced up 
recently at the mills under the incentive of a promising demand for that class 
of stock. Manufacturers have been encouraged to this measure because of the 
shortage of supplies and because rainy weather has restricted production. Labor 
troubles also again in spots are looming up to some extent as a menace to mill 
operations. In the Lake Charles district some of the mills have been operated 
day and night since the holidays, which shows a tendency, or endeavor, to 
accumulate stock. : 

St. Louis advices are that both inquiry and demand are much heavier than 
usual at this time of year, and that practically all the dry lumber at shipping 
points has been sold. Such statements tend to stimulate manufacture. 

In the central Gulf States, though a shrinkage of demand and movement since 
the first of the year, as is common after the holidays, is recognized, inquiry is 
still brisk, with mill and yard stocks much below the normal. The same is true 
in the Georgia and Florida district, including all the specials that are usually 
strong features in that part of the producing field. 





Under the circumstances indicated a probable tendency is toward letting 
enthusiasm and over-confidence run away with due restraint and discretion about 
running mills double shifts and accumulating more stock than the market will 
bear. Without doubt there is a considerable spurt of demand at this early period 
in the season to replenish and even up run down and illy assorted stocks. In 
the yard trade, especially, large single retailers and lineyard concerns are eager 
to take advantage of the time to fill up their assortments, especially when they 
can do so at some shading of prices. After they shall have accomplished this 
object they will be apt to slacken their efforts,and wait to see what shall be 
the real tendency of the market for the new cut. The early buyers are apt to do 
this every year about this time. That the producers have a good basis for the 
confidence they are manifesting is true; they believe that the generally favorable 
outturn of the crops assures good trade throughout the spring. Yet sharp reaction 
may result from unforeseen conditions. Big business has been shocked consid- 
erably by recent court action and threatened legislation, to say nothing of the 
activity of the Pujo committee. The state of the investment and security market 
shows this. It is too early in the season to estimate the result of the pertubation 
adequately. 

In view of the considerations suggested the best policy of the manufacturers 
of yellow pine would seem to be to run their mills at day shifts only, while in 
the meantime they watch for distinct market indications. Business is in good 
shape now, and doubtless can be so maintained if production is held to conform 
to the actual current demand. Of course there can be no harm in saving enough 
to even up and maintain assortments, but conditions hardly warrant the running 
of mills double shift for the purpose of piling up surpluses in excess of positively 
apparent winter and spring demand. There may be a backset in requirement that 
will have a bad effect on prices later in the season. 

The safest basis for a prosperous lumber business is to let demand lead up to 
good prices, with the output so limited that they can be maintained, rather than 


to allow eagerness to do a big business end in overaccumulation to the extent of 
breaking down prices. , 


PRACTICAL WELFARE WORK. 


One of the most perplexing problems presented for solution in the present day 
is that of bringing about harmony in the relations between employer and employee. 
There is no lack of methods proposed, of theories advanced or of advice given, 
often with the most confident assurance by those offering their assistance in solving 
the problem. Much of this advice has elements of soundness in it and some of the 
theories are measurably workable. But most proposals contain so much of chaff 
and so little of grain that they receive scant consideration frem the practical man 
who is face to face with facts. 

The lumber manufacturing industry, which ranks second in the number of 
persons employed and in the amount paid in wages, could not of course hope to 
escape the performance of its share in the solving of this serious and difficult 
problem in a way that shall if possible settle permanently a difficulty that here- 
tofore has frequently arisen to stop production, to hinder progress and inflict 
grievous hardships upon the parties directly concerned and upon the public at large. 

With a view of presenting to its readers in available form the latest accom- 
plishments in.the direction of welfare work designed to promote harmonious 
relations between the employer and the employed in the lumber industry, the 
AMERICAN LUMBERMAN has secured first hand information on the ground where this 
work has been and is being carried on. 

On pages 34, 35, 36 and 37 of this number will be found the first of a series 
of articles which will show in sufficient detail. including names, facts and figures. 
how this welfare work is being conducted and with what success in the principal 
lumber manufacturing sections of the country. 











REVIEW OF THE CURRENT LUMBER TRADE 








So far as general market conditions that ordinarily would affect the lumber 
trade are concerned, lumbermen see in them everything to warrant their belief 
that the lumber market will continue on the up trend, with a freshening of demand 
and a stiffening of prices. While in some quarters there is a little hesitancy, 
basie conditions are such that no serious disturbance need be looked for. Building 
operations during December, in testimony of healthy financial conditions gen- 
erally, made a well-nigh phenomenal gain. These figures when analyzed show 
that while the gain was widespread much of it was of a character that required 
considerable financing and should therefore evidence a confidence in money 
quarters that can not fail to be reassuring. Traffic conditions in most sections, 
so far as supply of equipment is concerned, have been steadily improving. In 
the Pacific Northwest, however, winter storms have in some sections impeded 
traffie even on the main lines and on the branches have to some extent stopped it 
altogether. 


For many weeks yellow pine manufacturers have been firm in their confidence 
that the early months of the present year would witness a steady improvement 
in demand and a steady firming of prices. Current reports from many of the 
vellow pine districts now bring confirmation of the forecasts of preceding weeks 
in the form of stronger prices and free inquiry. The increased call for yellow 
pine is well distributed, coming from substantially all sections where that wood 
has heretofore found a market. The older, settled sections show a steady and 
healthy inquiry for the southern wood, and the great agricultural and industrial 
development that is taking place in the producing States themselves is giving a 
strength and vigor to the demand that must be very encouraging to manufac- 
turers. While the country yards show a disposition to withhold their orders 
somewhat, there is much in the situation to warrant the prevalent belief that 
this condition is only temporary and that after the retailers’ conventions have 
been held buying will show an activity that will make up for the lull that has 
prevailed during the holiday and inventory periods. Mill stocks generally are 
not heavy and woods conditions in recent weeks have made logging operations 
slow, difficult and at times impossible. The result is that many items are reported 
searce and millmen are so confident of improved demand at an early date that 
they are not pushing sales. 

* * * 

From the North Carolina pine districts come reports of shortage of stocks. 
The car situation has improved somewhat and necessary deliveries can now be 
made with something like certainty. The mills have not, however, recovered the 
time lost by the holiday shut-down and it may be some time before they can fill 
out their yard stocks to a normal condition. From some mill points come reports 
that eastern wholesalers are scouring the market for stocks but do not seem 
inclined to pay the prices asked. Millmen are giving the most attention to 
low-grade stocks, for the reason that a large percentage of their output at present 
is of that character. Sales of rongh lumber recently have increased and still 
greater freedom in buying is expected. Demands for dressed stocks likewise 
have been steady in the face of a stiffening of prices. This attitude of buyers 
doubtless is attributable to the stronger building situation. 

SJ e * 


Millmen in the North are suffering more from lack of labor than from almost 
any other cause. Logging conditions in the far North are still excellent and 
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hauling is going forward with all possible expedition. The number of logs 
brought to the mills daily is on the increase, and inasmuch as millmen generally 
look forward to a strong demand for the next six months they will during this 
winter stock their ponds to capacity. The temperature thus far has not been 
low enough to make the swamps and low places passable for logging operations, 
but with these exceptions woods conditions are first class. 

e 2 * 


Hardwood conditions in almost every producing and distributing center are 
reported satisfactory. Though inquiry and demand slacked somewhat right after 
the first of January the dullness was of short duration, and the market appears 
to be responding in a substantial manner to the favorable conditions that exist 
throughout the hardwood consuming trade. Plain oak, both red and white, is in 
especially good demand. The upper grades of cottonwood and gum, with the 
exception of firsts and seconds red gum in inch stocks, are fairly active, but 
cottonwood box boards have slowed down somewhat. Poplar stocks, especially 
Nos. 2 and 3 common, are reported scarce and with a very strong demand. Upper 
grades have not improved greatly in price and mills which hold these stocks are 
not pushing sales. From Cincinnati receipts are reported better and new stocks 
are warmly welcomed in anticipation of the expected heavy purchases of the 
early spring months. From the same point dealers are reported hunting stocks 
of all kinds and showing no hesitation to pay the high prices asked. Box 
factories and furniture ard implement works have their order files well filled 
and accordingly are in the market for stock to supply their manufacturing needs. 

* 


Weather conditions in the far Northwest have been so severe in the last week 
that many logging camps have been put out of commission and some of the 
country mills are still idle. Traffic, even on the main lines of the continental 
roads, has been delayed and movement on some of the branches has been well-nigh 
impossible. Prices generally, however, are reported fair and the demand good, 
with a feeling among well-informed millmen that the future is bright for Pacific 
coast products. Stocks at the mills are not heavy and logs are searce and high 
in price. Though buying was somewhat slow following the usual holiday lull 
sales agents report that the buying has started in earlier than was expected. 
This early demand comes from all sections of the consuming trade and indicates 
a healthiness that warrants the prediction that business during a large part of 
the current year is sure to be good for producers of fir, spruce, cedar and other 
northwestern woods. From the large distributing centers Pacific coast lumber is 
reported firm in demand and price. Mills catering to the cargo trade are reported 
filled up on orders and in general the demand for Pacific coast woods is expected 
to be stronger in 1913 than in 1912. 

* * * 

Eastern spruce is reported in fair activity for all grades. Stocks at the mills 
are low and prices are held at a high level. With this condition handlers of this 
wood can see no possibility of a weakening in price. 

* * * 


Cypress is reported in good demand from the mill points and the distributing 
centers. Since the first of the year orders have been free and the prices asked 
have been no obstacle to liberal purchases. Stocks of the wood in general are 
low at the mills and the higher grades in _ 
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ping condition are scarce. Millmen 
who are so fortunate as to have a supply of all items find no difficulty in disposing 
of them at a good price, 
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SASH AND DOOR TRADE | 


Judging from the reports received from the differ 
ent manufacturing and consuming centers the sash and 
door trade is scheduled for another year of heavy busi- 
ness. Occasionally a manufacturer is found who says 
the business is not of large volume, but most of the 
manufacturers, as well as distributers, say that trade 
tor the time of the year is of large proportions. ‘The 
let-up in the severe weather has encouraged builders 
and eonstruction work is going forward in all loeali 
ties to an extent that is usually witnessed only in the 
fall or spring. Prices are evidently strengthening, and 
as there seem to be no symptoms of falling off in 
orders values should continue firm. 

Orders are plentiful in Chicago. Architects report 
considerable work in hand and look for a year fully 
as active as 1912. Dealers report an insistent demand 
for veneer doors, which style of door has become a 
universal favorite. 





Carload inquiry is much heavier 
than a month ago. Builders who last week were evi- 
dently fearful of a sudden stoppage of operations, 
caused by the close to zero weather, have hurried their 
work along as rapidly as they could and consequently 
millwork tacteries and other building material con 
cerns have been rushed in a corresponding degree. 

Manufacturers of Minneapolis and St. Paul are 
informed by retail lumbermen attending their con 
vention in Minneapolis this week that prospects for 
spring building in the country districts are good, and 
it is generally admitted that retail supplies are light. 
While there is little ordering at this time, a good 
wholesale trade is expected next month. Rather more 
city business is being developed than usual in mid- 
winter. 

The sash, and blind mills of Baltimore, Md., 
have resumed operation at full capacity or very nearly 
so after the end of the year interruption, and they 
are now running at a very fair rate. They are getting 
numerous inquiries, as the weather has been sufficiently 
mild to enable builders to go on with their work, so 
that the requirements in the way of mill products 
are rather larger than usual at this season of the year. 
Various construction projects have developed during 
the last week and the situation with respect to the 
sash and door trade is decidedly encouraging. The in- 
creased cost of lumber has of course stiffened the price 
of sash and doors, but independent of this, the returns 
for the manufacturers are rather better, the competi- 
tion being less keen than it usually is at this time. 

The door mills at Buffalo, N. Y., report a fair in 
quiry, but trade has not showed much gain since the 
inventory season. <A fair amount of work is being 
completed in the building line that had not been fin 
ished at the end of the year and this, with making up 
stock for spring business, is keeping the mills reason 
ably busy. The expectation is that trade will be good 
this spring and that dwelling-house construction will 
be active. Door prices are being maintained on a 
fairly firm basis. 

A great deal in millwork is being done at Cincinnati, 
all planing mills being very busy getting out interior 
trim, most of it special orders. This is very unusual 
for this time of the year and is the result of the late 
winter and the booming building business which has 
been very brisk right up to this time. There will be 
plenty of work for the interior finishers for the next 
six weeks, finishing many homes that were enclosed 
and saved for inside work during the eold weather, 
which has been to the advantage of both mechanics 
and planing mills alike. The red gum that is being 
largely used this year, both on account of the beau 
tiful effects produced and the fact that by its use 
many can have hardwood finish in their homes who 
did not care to pay the price of the more expensive 
hardwoods, is attracting much attention among the 
more timid architects who have been more or less 
afraid to take a chance with the new finish. From 
present indications there will be much more than 
ever of red gum finishing this year, as the experi- 
ments have all proved satisfactory and those builders 
who were afraid that the finish would warp and not 
stay where put, have learned that they are mistaken 
and they are also well satisfied with results obtained. 
The fact that the planing mills are very busy getting 
out work for immediate consumption will in a way 
interfere with regular yearly plans of the manufac- 
turers, who have always during the winter made up 
large quantities of stock sizes. There will be very 
little time this year for this purpose, and as one of 
the biggest building seasons in years is expected, large 
quantities of these stock sizes will have to be pur 
chased in the open market and the manufacturing 
plants that make a specialty of this class of stock 
should greatly increase their sales in this territory this 
year. Prices on all kinds of millwork have been very 
high during the last several months, due to the heavy 
demand, but chiefly on account of the increased cost 
of rough lumber, but it has not in any way affected the 
market conditions, as the consumers have been willing 
to pay the price to get promptly what they want, 
and the coming season will likely start out on- prac- 
tically the same basis as there is no reduction in price 
of any of the woods used for millwork purposes: up 
to this time and there is not likely to be any. 

The sash and door situation in St. Louis is more 
than satisfactory, even thus early in the year. Build- 
ing operations have kept up almost to the beginning 
of the year, so there has been no let-up in business. 
As many new buildings are in course of erection or 
are contemplated it is reasonable to suppose the sash 
and door business will be exceedingly brisk in the 
near future. Stocks in the hands of retailers are very 


door 


low and will need replenishing very soon, so early 
buying is looked for. The local planing mills have 
more than the average amount of work on hand al- 
ready, and their estimators are busy on future orders. 

Sash and door men are having their inning in Kan- 
sas City. Effective January 15 prices on glazed sash 
and doors will go up one point and that advance is to 
be followed shortly by a further advance unless all 
fail. Conditions are considered the best that 
they have been at the opening of a year in the last 
half a decade. Much more business is being booked than 
last year at this time and the figuring is very much 
stronger, besides the prices are materially stronger. 
A representative of one of the big sash and door fac 
tories here said today: ‘‘I do not believe we ever 
have had better prospects in the sash and door trade. 
The advance we are making January 15 | am sure is 
not enough to cover the conditions, and further in 
crease may be expected very soon. The strong whole 
sale price of mill stock and glass has made the advance 
necessary and apparently everybody realizes that it is 
here to stay. For some years many mills have been 
selling at no profit and sometimes really at a loss be 
cause they had their equipment to keep busy, but they 
are going to have a chance now. The mills are all 
well filled with orders and the stocks everywhere are 
low. Distributers realize that better prices must come 
and are taking hold of them in good shape. There is 
less cutting of price than has been the case in several 
years, and the way trade has started there is no doubt 
that the year’s trade will be the best in recent years.’’ 

Sash and door trade is seasonable judging from re 
from Tacoma, Wash., manufacturers, and the 
factories are all running to normal output. There is 
a good deal of competition in doors and columns right 
in territory where fir has the eall. 

At San Francisco the outlook for white pine doors 
during 1913 is said to be encouraging by some of the 
California) manufacturers who are operating their 
plants steadily and shipping to the eastern markets. 

The window glass indust ry is considered to be on a 
more stable basis than it has been in many years. A 
good volume of orders is being booked, with factories 
steadily producing. Prospects are for a continuance ot 
favorable conditions, unless the tariff 


the situation 
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RIGHT OF STOPPAGE 
In an action 


IN TRANSITU. 
involving a shipment of lumber the Second 
Appellate Division of the Supreme Court of New York holds 
that an unpaid consignor’s right of stoppage in transitu may 
be exercised against an insolvent consignee at any time 
prior to the actual or constructive delivery of the lumber or 
the assignment of the bill of lading to a bona fide purchaser 
for value. The consignor may exercise this right while the 
lumber is in the possession of the carrier at the place of 
destination and is held for unpaid freight charges, unless 
the bill of lading has been so assigned. In the case before 
the court there was no delivery of the lumber prior to the 
carrier's receipt of the stoppage order from the consignor, 
and the indorsement and transfer of the bill of lading was 
ineffectual under the circumstances of the case to defeat 
the consignor’s right of stoppage in transitu. The court 
further holds that, although the transfer of an _ uncondi- 
tional bill of lading by indorsement and delivery for value 
may defeat the right of stoppage in transitu, the words 
“not negotiable’ on the face of the bill are sufficient to put 
the indorsee upon his inquiry with regard to the rights of 
the consignor. In this indorsee of the bill of 
lading, instead of endeavoring to ascertain the condition 
of affairs, appears to have taken the bill of lading without 
question. He made no subsequent investigation, and by 
neglecting promptly to pay the freight charges unreason- 
delayed obtaining possession of the lumber until the 
consignee had failed and the consignor had exercised, its 
right of stoppage in transitu. Under these circumstances, 
the carrier was warranted in obeying the 
transmitted to it by the consignor. 
cific Co., 137 N. Y. Supp. 261. 


case the 


ably 


stoppage order 
Gass v. Southern Pa 


POWER OF SUPERVISORS WHERE SIXTEENTH-SEC- 
TION LAND !S CUT. 

The board of supervisors of a county in which it is claimed 
that timber on sixteenth-section land has been wrongfully 
ut, the Supreme Court of Mississippi holds, has the power 
to fix the value of the timber cut and accept such sum in 
full settlement, when the settlement is not tainted with 
fraud or collusion. The court says that, under section 4701 
of the code of 1906, the boards of supervisors of the several 
counties in which are situated sixteenth-section lands have, 
under the general supervision of the land 
jurisdiction and control thereof, and of all funds arising 
from any disposition thereof. When the timber in question 
was cut it therefore became the duty of the board of super- 
visors of the county to collect the value thereof, and to in 
stitute whatever proceedings 


commissioner, 


were necessary to enable it 
The claim of the county or State was unliquidated, 
and, in order that a settlement could be had, authority to 
acertain and fix ¢he amount thereof must 
lodged somewhere ; 


so to do. 


of necessity be 
and since the board of supervisors had 
full jurisdiction and control of the matter it followed that 
this power was lodged with it. Otherwise, no settlement of 
such a claim could ever be made, except at the end of a 
lawsuit, in which the amount of damages could not be 
agreed upon, but must be ascertained by the judgment of the 
court. It can not be. therefore, that this character of 
obligation or liability is embraced within the meaning of 
section 100 of the State constitution, which would leave 
the board of supervisors without power to accept any sum less 
than the real value of the timber in settlement therefor.— 
Eastman, Gardiner & Co. v. Adams, 58 So. R. 221. 





QUERY AND COMMENT 








Educational Information Wanted. 


MINNEAPOLIS, 
BERMAN : 


MINN., Jan. 18.—-Editors AMERICAN 
Would it be possible for you to supply me w 

au table or statement showing the sizes and the longes: 
and shortest lengths of lumber and timber that may | 
obtained from mills anywhere in the United States withour 
placing a special order’ We desire to use this information 


in connection with our educational work and would great 
appreciate your kindness in sending it to us. 
re 


>. W. McCuLLouGnH, 

Minnesota School of Mines, The University of Minnesota 

|Current practice in this respect varies with each in 
vidual mill and with each passing year. In general it is 
the common practice to get out timber bills after the 
order has been received. There are, however, many tii 
ber sizes which are standard and many sawmills which 
carry larger or smaller stocks of them. An answer to 
such an inquiry that would be of any particular educa 
tional value could be evolved only as the result of exten 
sive research, and if the Minnesota School of Mines is 
sufficiently interested in the question the AMERICA‘ 
LUMBERMAN will be glad to outline for it an inquiry 
which would bring the information as to the various 
woods chiefly used for timber purposes. 

The inquiry, however, includes lumber also. Lumber 
is not generally stocked outside of the standard stock 
list dimensions, but there are mills which ‘save and stock 
shorter lengths of lumber and mills operating in the loug 
logs of the Pacific coast can easily furnish longer lum 
ber lengths if needed.—Ebrrors. | 


Tree Felling by Electricity. 

SILVERTON, CoLo., Jan. 13.—Editors AMERICAN LUMBER 
MAN: Having been a subscriber to your paper for some time 
| should like to ask if you know of or can give me informa- 
tion regarding an electric tree-felling or timber-cutting 
machine. Is it practical, and could you give inventor's or 
manufacturer's address % CHARLES DALE. 

| We believe that experiments have been made in Ger 
many in the felling of trees by wires heated by passing 
aun electric current through them. It was found that the 
wire could be more satisfactorily heated by propelling 
it rapidly about the tree by a suitable motor-operated 
mechanism, the friction heating the wire and the fric 
tion and the heat together cutting through the wood. 
The device has not been practically applied in this 
country. The electrical tree-felling machinery which will 
no doubt soon into successful use in the United 
States will consist of a sawing mechanism suitably driven 
by an electric motor, the electricity being earried fro: 
au traction engine generator set by suitable cables of 
heavy insulation which may be extended from the source 
of power for a considerable distance. On the Pacific 
coast at the present time a similar system using pneu 
matic power is in successful use, but electricity could 
be distributed much more conveniently than compressed 
air. The AMERICAN LUMBERMAN is informed that one 
of the largest manufacturers of electric apparatus in the 
United States is at the present time studying this sub 
ject.— EDITORS. | 


eome 


Douglas Fir Distributing Territory. 


PORTLAND, Ore., Jan. 15.—-Editors AMERICAN LUMBERMAN 
I would be very glad to know whether or not Douglas fi: 
can be profitably handled for interior finish by Ohio re 
tailers and, briefly, the reasons. Any information in re 
gard to this will be appreciated. S. E. RoBinson. 

| Fir hardwood stock is not sold to any considerable 
extent east of Chicago and Illinois territories, although 
some yards carry a few fir timbers. The freight rates 
are against it and so also is the trade custom of this 
territory, which is acquainted with other woods and not 
with fir. As a general principle it is necessary for the 
introduction of a new wood not merely that it can reach 
the territory ou even terms with others of like quality, 
but that it shall offer some advantage sufficient to over 
come the inertia of the dealer and customer and induce 
them to become acquainted with it. Fir doors, of course 
reach Indiana and Ohio territory to a considerable extent 
and are well received.—EDITORS. | 


eee 


The Supply of Cedar Posts. 

CHICAGO, Editors AMERICAN LUMBERMAN 
Will you please give me the statistics of what is the sup 
ply of cedar posts in the United States? We want to figure 
what the prospect is in the near future. We have figured 
that the heavy supply is dropping rapidly from sight, se 
that to-day it is very difficult to get good cedar posts at 
any price. B. B. AYERS. 

|The above inquiry has been delayed pending efforts 
to get some definite information on cedar post supply. 
Such data as have been secured apply more particularly 
to poles, but this would cover posts also in a general 
way. The chief supply of cedar is from the Lake States 
region and outside of this, Idaho, Maine and the Adiron- 
dack region in New York and the mountainous regions 
of New Hampshire and Vermont furnish a certain 
amount. Then there is juniper from the South, and the 
Tennessee red cedar is used for posts to a certain extent. 
It is undoubtedly true, as the inquirer suggests, that 
the cedar post supply is decreasing and this is a wood 
which reproduces very slowly. We have, however, so 
many woods in competition for post purposes—chestnut, 
locust, catalpa, and in the West eucalyptus—that it is 
probable that steel and concrete posts will for a long 
time to come have to deal with wood as a competitor. 
While the durable woods referred to have been chiefly 
used for posts in the past, preservative treatment of 
other woods is very effective in prolonging their useful- 
ness and thus making them suitable for post purposes. 
—EbIrTors. | 
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General surprise, and a good deal of 
juery, since the first of January have 
irisen because last year finally closed 
without the serious money squeeze that 
many predicted, beginning as early as 
the middle of November and keeping 
it up to about Christmas. Rates were 
held up stiffly, and the banks raked in 
ood profits on the basis of alleged 
shortage of currency that had come or 
was coming. During last fall the banks 
of New York indulged in much talk 
:bout the probability that the Treasury 
would be called upon to turn loose 
some of its hoard to help the specula 

tors in Wall Street over the expected 
noney pinch, but nothing came of it, 
for the reason, as time and events have 
proved, that there was no need of such 
Government help. The fact of the mat 

ter seems to have been that the stress 
for money was largely on account of 
the need of it in Wall Street to bolster 
up and stimulate the languishing secur 

ty market. Otherwise funds with 
which to move the crops and do the 
business of the country were suflicient. 
Naturally the big banks of New York, 
and the sympathetic banks in Chicago, 
St. Louis and other large cities of the 
nterior, in which reserves are main 

tained, voiced the utterances from New 
York, for all wanted to make money 
out of the stress for currency for the 
movement of the crops, while at the 
same time the New York banks, espe 

cially, had to provide their stock specu 

lating customers with money as well 
as their correspondents in the West 
and South for the crop movement and 
veneral merchandising. It did look as 
if there was to be a strong pressure 
for currency in the interior, But as 
time ran along, somehow no extreme 
shortage occurred, and the fear of 
heavy importations of gold that at one 
time in the fall was predicted, or con 

siderably talked of, was averted. But 
interest and discount rates were firmly 
maintained quite up to the end of the 
vear, and even late last week prediction 
was made that there would be no de 
cline in Chicago for an indefinite time. 
but that conclusion was nullified at the 
end of the week when the rate in Chi 

cago dropped to a point under 6 per 
cent and commercial paper was dis 
counted at 5% per cent in one of the 
largest banks. In New York the cleri 

cal forees of the banks were working 
overtime handling the large volume of 
curreney that was coming in from 
banks all over the country, especially 
trom the Middle West and the South. 
Probably a large part of this inflow re 
sulted from the accumulation of cur 
rency in interior banks on account of 
holiday trade, but a good deal of the 
movement is no doubt accountable by 
the fact that the bulk of fall market 
ing of the crops has been accomplished, 
and the funds borrowed for that pur 
pose are now returning to the reserve 
centers, the surplus in the interior 
banks, as usual, going to New York. 
This return flow of money necessitated 
the men in the redemption department 
of the Sub-Treasury, in that city, to 
work late in the night sorting out bills 
tor redemption. 


The rapid resupply of currency at the 
reserve centers has induced conditions 
that permit of the export of gold to 
Europe, instead of, as was considerably 
predicted two months ago, there would 
have to be heavy impoitations of gold 
in this country, as was the case in 
1907, to bolster up the bank reserves. 
The recent export gold movement came 
a little over a month after the termina 
tion of a gold import movement which 
began September 16 and ended Decem 
ber 4, the total amount brought over 
having been $11,250,000, mostly or 
wholly from London. It appears that 
big bankers themselves aie at a loss to 
account wholly for the quick recovery 
of the equilibrium in the money condi 
tion, as exemplified in the return to 
the reserve centers of currency that 
was so much in demand for the move 
ment of grain and other crops during 
the fall. There was a great outery 


about the stringency that was likely to 
arise during the marketing season, but 
somehow the period has been passed 
without serious trouble, there have 


been prodigious receipts at primary 
points, and the money that has been 
used in the process is,now flowing back 
to the metropolitan banks, where it is 
needed for stimulating a greater ac- 
tivity in the security and investment 
market. Thus it seems that despite our 
so-called antiquated, clumsy, unscien- 
tific currency system the country was 
the past season able to tide over a 
period of great uncertainty and stress, 
and the bankers coming through and 
out of the scrimmage are looking about 
with wonder that they escaped so 
easily—though perhaps a little dis 
appointed because they were not able 
to make more interest money out of 
the necessities of borrowers. Some 
bankers now predict that the range of 
bank rates in 1913 will rule lower than 
during last year, but that will depend 
upon business and investment condi 
tions. In the East opinion is general 
that the tariff revision and the change 
in the Government control will have a 
tendency to slowing down of business, 
but in the West and South confidence 
is expressed in a continuance of expan- 
sion, and large interests as well as 
smaller are making preparations to go 
ahead without fear of reaction on ac 
count of legislation; for they say the 
fundamental condition of the country 
was never better, and there is a gen 
eral disposition to ignore politics and 
the possibilities of congressional action 
on the tariff or any other Government 
policy. In any event tariff changes 
are not expected to be so radical as 
much to disturb business, and so far 
as the first half of the year is con- 
cerned nothing definite about the result 
will soon be known, and in the mean 
time business will go ahead during the 
first half as if nothing were impending. 
The energizing effect of the crops of 
1912 is being distinctly felt in manufac 
turing and trade lines, and this will 
continue for at least nine months. 
lence good business is expected to pre- 
vail until July, at least. 


In Chicago currency shipments in the 
last five months of 1912 averaged more 
than $20,000,000, each month’s total 
being much above the average for the 
period, The year’s total was close to 
#209,000,000, or $50,000,000 more than 
the average of recent years. Currency 
receipts from the country were last year 
well above $100,000,000, though only 
about $15,000,000 above the average of 
recent years. Receipts from the East were 
several millions below the average, 
making the net loss $94,000,000, which 
bore heavily on the banks, according 
to one authority of repute, for they 
never before, it is declared, experienced 
a net loss of anything like one-half as 
much, except in 1907, when it reached 
$49,000,000, But a continuance of 
heavy grain receipts is counted upon 
to improve the relative condition in re 
spect to receipts and shipments of cur- 
rency. Last year Chicago bond dealers 
offered to investors more than $600,000,- 
000 of bonds, short term notes of corpo- 
rations and other investment securities. 
Included in the whole was about $160,- 
000,000 of local securities, or 60 per 
cent more than in any previous year. 
Bankers are said to be serutinizing col 
lateral closely because industrial seecuri 
ties might be affected by tariff revision. 

New York advices are that with the 
return of money from the interior bank- 
ers have resumed the purchase of com- 
mercial paper, which to a large extent 
they had abstained. from during the 
last half of 1912. With the resupply of 
money has come a decline in discount 
rates. But with this has occurred the 
falling off in the supply of commercial 
paper, which means that the merchants 
are not borrowing for the time being. 
The rate recently was 5 per cent. 

The Chicago, Milwaukee & Puget 
Sound Railway Co., according to good 
authority, has decided to electrify its 
mountain division, and to go forward 
with the work in the immediate future. 
When the undertaking shall be ¢com- 
pleted it will be the longest stretch 
of railroad line run by electric power 
in the world, it is claimed. 








DOMESTIC. 
General. 

Alaska products for 1912 reached a 
total of approximately $43,000,000, an 
Increase of $5,000,000 over 1911. The 
products of mines are estimated at $22, 
800,000; the products of the sea $18, 
700,000 and all other products $1,500, 
OU0, 

Lincoln Hall, the new $2,590,000 
building which the University of Hi 
nois, at Urbana, will devote to the 
study of the humanities, was dedicated 
formally January 15. 

Terrific storms over the north Atlan 
tice Ocean have placed many vessels in 
grave peril and many narrow escapes 
from «disaster were reported at New 
York January 12. 

A bill providing for a State police 
commission to have control of the forces 
of Illinois cities with a population of 
100,000 or over will be presented to the 
Illinois legislature. 

toaid Amundsen, discoverer of the 
South Pole, arrived at New York City 
January 10 for an extended visit to 
this country. 

An aerial parce] post service between 
Boston and New York was undertaken 
January 13 when Henry M. Jones, a 
Providence (R. I.) aviator, left Boston 
for Providence, the first scheduled 
stop. He arrived in Providence at 3:10 
p. m. and remained over night. 
carried 25 pounds of parcel post pack- 
ages for Providence, New London, 
New Haven, Bridgeport and New York. 


Jones 


For the purpose of teaching women 
of small towns and villages the latest 
methods of cooking, a car filled with 
model kitchen appliances and samples 
of the best labor-saving kitchen fur- 
niture will be sent on a tour of Texas 
by the extension department of the 
University of Texas. 

Not a single bank robbery was com 
mitted or attempted in Kansas in 1912, 
according to the report of the State 
bank commissioner. 

President John Frier Hibben, of 
Princeton University, Princeton, N. J., 
in his first annual report submitted to 
the board of trustees January 9 calls 
attention to the immediate need of an 
endowment fund of approximately 
$4,000,000 because the institution has 
an annual deficit of more than $60,000 
whith has to be met by private sub- 
scription. 


Washington. 


Robert W. Archbald, of Pennsylvania, 
January 13 was dismissed by the Sen 
ate from the office of United States 
circuit judge, assigned to the Court of 
Commerce, and debarred forever from 
holding office under the Federal Gov- 
ernment. 

The Indiana appropriation bill, car- 
rving approximately #8,000,000, was 
passed by the House January 9. The 
principal items in the bill as finally 
adopted by the House include for gra 
tuity appropriations, $6.084,093; for 
fulfilling treaty stipulations, $740,560, 
and for reimbursable items, $850,000. 

Postmaster General Hitchcock an 
nounced recently that applications were 
received for the fourth issue of Postal 
Savings bonds January 1 from 3,876 
depositors, located in 1,179 cities 
throughout the country. These depos- 
itors requested 8,453 bonds, 6,576 in 
the registered form and 1,975 in the 
coupon, amounting to $1,074,980. 

How the United States can save 
millions of dollars through adminis- 
trative reforms recommended by the 
Economy and Efficiency Board was 
pointed out by President Taft recently 
in a special message transmitting the 
commission ’s report. Larger and contin- 
ued appropriations for the commission 
are asked. 

Paraguay, which for 8 years has been 
without any diplomatic representative 
to the United States, has chosen Dr. 
Hector Velasquez to be minister at 
Washington. Dr. Velasquez has been 
minister of foreign atfairs. 

Secretary of War Stimson’s formal 
decision refusing additional diversion 
of water from Lake Michigan to the 





Chicago drainage canal was made public 
January 12. 

Anthracite coal for use in blast fur 
naces has been almost entirely sup 
planted by coke made from bituminous 
coal, according to E. W. Parker, of 
the United States Geological Survey. 

Owing to the unexpected increase in 
the volume of the parcel post mail, 
which comprised over 4,000,000 pack 
ages the first week of the service, Post 
master General Hitchcock January 13 
arranged to invite proposals for the 
sale and rental to the department of 
100 additional motor vehicles suitable 
for rapid delivery of parcels in cities. 
All of these vehicles will be painted 
red. 

Tue scout cruiser Salem, with the 
most powerful wireless equipment of 
any ship in the Navy, will begin this 
month a series of tests at various dis 
tances with the new high power station 
at Arlington. Between January 15 and 
February 1 the Salem will flash mes- 
sages to Arlington from Philadelphia 
and Hampton Roads and after Febru 
ary 1 will go to sea, sending messages 
3,000 miles from Arlington. 

Investigation of the conduct of two 
Federal judges, Judge Van Valken 
burg, of the western district of Mis 
souri, and Julge Jehn C. Pollock, of 
Kansas, was asked for January 10 in 
petitions presented to the House by 
tepresentative Borland of Missouri. 

FOREIGN. 

The new Japanese Cabinet has de 
cided to abandon the project of in 
creasing the Army by two divisions 
which brought about the recent politi- 
eal crisis. It will also limit its naval 
program to the maintenance of the 
normal standard. 

The British Government is to pay 
to the National Telephone Co. of the 
United Kingdom the sum of $62,576,320 
for its property, according to a deei- 
sion reached by the Railway and Canal 
Commission sitting as a court of arbi 
tration at London. The whole tele- 
phone system in the British Isles passed 
into the hands of the State January 
1, 1912. 

A loan of $125,000,000 to China has 
been approved by the representatives 
of the six powers group of bankers, 
meeting in London. 





The ascension of Dr. Alphonso Costa 
to power was responsible for a desper 
ate political riot at Cezinbra, Portugal, 
18 miles south of Lisbon, in which three 
men were killed and 29 wounded. 

Alexander Millerand, of Franee, who 
won a reputation at home and abroad 
as a great war minister, resigned from 
that office January 12. M.. Lebrun, 
minister of colonies of France, has 
been appointed minister of war and 
M. Besnard, under secretary of finance, 
replaces M. Lebrun, the under secre 
taryship being temporarily abolished. 

A French column commanded — by 
Col. Amedee Gueydon de Dives Janu 
ary 10, fought a severe battle with a 
lar‘e body cf Moors whom it routed 
with a loss of 590 killed. Twelve 
French soldiers were killed and 60 
wounded. 

The Russian Cabinet has issued an 
erder prohibiting foreign balloonists 
and aviators from crossing the western 
frontier for six months. Any one vio 
lating this order, it is announced, is 
liable to be shot. 

The Bolivian Government has decided 
to establish a complete wireless service, 
covering the whole republic. 

The death roll from accident in the 
Alps, Switzerland, during 1912, was 95 
compared with 132 in 1911, 

Mussulmans January 11) massacred 
30 women and children and pillaged 
and burned 120 houses in the village 
of Keramisza, in the Turkish Province 
of Epirus, a short distance from the 
Greek frontier. 

Statistics issued by the Swiss Gov 
ernment for the period between June, 
1901, and June, 1911, show that the 
number of factories increased from 
6,080 to 7,785 and the people employed 
from 242,534 to 328,841. 
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SEEKS REIMBURSEMENT. 


New York Investor Buys Maine Timberlands Which 
He Is Unable to Locate. 


BANGOR, Me., Jan. 13.—More than 10 years ago De 
Forest Keyes, of Oneonta, N. Y., paid the State of Maine 
$18,000 for some timberlands. The lands he bought 
could not be located upon the face of the earth, and 
ever since that time Mr. Keyes has been trying to get 
his money back. At every session of the legislature a 
bill has been introduced for the reimbursement of Keyes, 
but he has never received a cent. Some legislatures 
tabled his bill, others referred it to the next legislature, 
once or twice it was defeated and once it passed both 
houses, only to be vetoed by Gov. Fernald. The other 
day the bill made its regular biennial appearance and 
was referred to a committee. 

At the time Keyes made his purchase, thousands of 
acres of wild lands were advertised for sale because the 
taxes had not been paid. All that was needed to satisfy 
the State was the payment of the back taxes. To satisfy 
the claim of the State for taxes Mr. Keyes paid out 
$18,000, and the lands, the location of which was some- 
what indefinite, were supposed to be his. He found that 
the deeds and titles of the wild lands supposed to be his 
were so defectively drawn that it was impossible to 
locate the property. One stretch of what was supposed 
to be land was found to be mostly water. Mr. Keyes 
was unable to find just what was his land and just what 
was not. The State was unable to help him out and so 
Mr. Keyes at once asked the government of Maine to 
return his $18,000. 

Keyes cites several instances wherein the State, in like 
circumstances, refunded purchase money, and demands 
his $18,000 with interest. 

Those who oppose the repayment of the money say 
that in bidding in lands at tax sales Keyes attempted 
to get something for comparatively nothing ; that he 
went into a blind pool with his eyes open, realizing the 
risk, and that he ought to pocket his loss. Those who 
favor the bill say that in taking Keyes’s money and 
giving nothing in return the State is no better than a 
robber, that the whole performance is a disgrace to 
Maine. 


NEW BRIDGE AT MEMPHIS. 


Its Completion Will Insure Additional Traffic to 
and From the West. 








MEMPHIS, TENN., Jan. 13.—The city of Memphis and 
the Rock Island System have reached an agreement cov- 
ering the principal details connected with “the proposed 
building of the bridge across the Mississippi River at 
Memphis and an ordinance is now being introduced into 
the city council covering the features already agreed 
upon. Lumbermen have taken active interest in this 
matter and are much pleased with the prospect for ad- 
ditional facilities for handling traffic to and from the 
West, as a great deal of tintber in eastern Arkansas is 
owned by Memphis lumbermen. The provisions of the 
act authorizing the building of this bridge call for the 
beginning of construction not later than July 24, 1913. 
The agreement with the city provides that the terminals 
and other facilities to be prepared by the Rock Island 
System shall be completed within one year from the 
date of the beginning. The cost of the new bridge is 
estimated at about $5,000,000. One of the prov sions 
of the ordinance is that the shippers of this city and 
section shall be guaranteed against any discrimination 
in the matters of freight rates or switching charges. 
Memphis secures a number of concessions from the 
officials of the Rock Island, including the payment of 
$50,000 in cash within 30 days after the ordinance has 
passed. 


YELLOW PINE RATES ATTACKED. 


Arkansas Shippers Complain That Blanket System 
Favors Competitors Farther South. 





WasuHineTon, D. C., Jan. 13.—Yellow pine lumber 
rates are the subject of a complaint filed with the Inter- 
state Commerce Commission by the following lumber 
concerns of Little Rock and Pine Bluff, Ark.: Wisconsin 
& Arkansas Lumber Co., Cotton Belt Lumber Co., Crossett 
Lumber Co., Eagle Lumber Co., Fordyce Lumber Co., A. 
J. Clark Lumber Co., A. J. Neimeyer Lumber Co., Free- 
man-Smith Lumber Co., Malvern Lumber Co., Ozan Lum- 
ber Co., Caddo River Lumber Co., Stout Lumber Co., 
Edgar Lumber Co. and Gates Lumber Co. The complaint 
is directed against the following railroad companies: St. 
Louis, Iron Mountain & Southern, Missouri Pacific, St. 
Louis Southwestern, Chicago, Rock Island & Pacific, Chi- 
cago, Rock Island & Gulf, Atchison, Topeka & Santa Fe, 
Gulf, Colorado & Santa Fe, Kansas City Southern, Mis- 
souri, Kansas & Texas, Texas & Pacific, International & 
Great Northern, St. Louis & San Francisco, Southern 
Pacific, Houston, East & West Texas, Vicksburg, Shreve- 
port & Pacific, Louisiana Western, Texas & New Orleans, 
Houston & Shreveport, Louisiana & Arkansas, Mobile & 
Ohio, Illinois Central, Yazoo & Mississippi Valley, St. 
Louis, Watkins & Gulf, Arkansas, Louisiana & Gulf, El 
Dorado & Wesson, St. Louis Southwestern of Texas, Mor- 
gan’s Louisiana & Texas Railroad & Steamship Co. 

The complaint is of rates on pine from points of origin 
west of the Mississippi River and south of Arkansas. 
The railroads have one single group, zone or blanket rate 
and lumber originating within the group with but few 
exceptions takes the same rates in cents per hundred 
pounds to the gateways or basing points through which 
the lumber passes on its way to the markets north, at 


which points it is marketed as follows: Cairo and 
Thebes, Ill., 16 cents; St. Louis, Mo., and East St. Louis, 
Ill, 19 cents; Kansas City, Mo., 24 cents; Memphis, 
Tenn., 14 cents. 

By this blanket system the rates to complainants are 
kept high in order, says the complaint, that their com- 
petitors’ mills south may have low rates, which the com- 
plaint declares is unjust and unreasonable. The com- 
plainants say that under this arrangement they are at a 
disadvantage by competition from yellow pine producing 
territory in the Southern States east of the Mississippi. 
The rates from these yellow pine sections are 2 to 5 cents 
less than the rates on lumber of the complainants. 

The commission is asked to require the railroads to stop 
grouping the complainants’ shipping stations with points 
of origin of yellow pine lumber south of the boundary 
line between Arkansas and Louisiana and such line ex- 
tended west; to divide the group at the Arkansas-Louisiana 
State line and such line extended west and establish a 
rate from the group north of the Arkansas-Louisiana 
State line, which is 4 cents less to Memphis, Cairo, Thebes, 
East St. Louis and St. Louis, and 6 cents less to Kansas 
City. 


GAIN IN DECEMBER BUILDING. 


Reports for Seventy-nine Cities Show Phenomenal 
Increase Compared with December, 1911. 








During December building 79 cities, according to 
reports compiled by Construction News, showed a gain 
in value of $6,188,888, or 13 per cent, as compared with 
the corresponding month of 1911. The total value of 
buildings for which permits were issued in the earlier 
month was $47,196,858, and for last month $53,385,746. 
This phenomenal increase in building is perhaps largely 
attributable to the very favorable weather that has pre- 
vailed almost without exception up to the present time. 

In the value of permits issued New York City leads 
all other cities by a large margin, 366 permits being 
valued at $16,159,032. This was an increase of 91 per 
cent over the corresponding period for the preceding 
year. Chicago made a gain of 87 per cent. Other 
cities in which heavy gains were made are: Salt Lake 
City, 5,828 per cent; Minneapolis, 640 per cent; Topeka, 
520 per cent; Fort Wayne, 473 per cent; Nashville, 344 
per cent; St. Joseph, 332 per cent; Davenport, 320 per 
cent; Tampa, 230 per cent; Norfolk, 212 per cent; 
Seattle, 196 per cent, and Atlanta, 182 per cent. 

The foregoing gains, inasmuch as they are widely dis- 
tributed and as substantially all sections are represented, 
nmst indicate a healthy building situation throughout 
the United States. The following table shows the figures 
in detail: 





1912. 1911 
or, No. of Estimated No. of Estimated % 
Cities— Bldgs. Cost Bldgs. Cost Gain 


New York (Boros 
Man. and Bronx) 366 $16,159,032 178 $ 8,499,830 91 
3% 





cg OEE ee 7 6,620,000 338 3,514,000 87 
ee ar 574 4,937,900 2,755 6, 805,300 *29 
Minneapolis ..... 261 2,963,330 196 00,225 640 
Philadelphia ..... 669 2,558,890 526 1, 737, 840 47 
Cleveland ........ 484 2,517,430 412 2,330,800 8 
Los Angeles ..... 1,296 2,270,680 937 1,481,525 59 
Salt Lake City... 44 2,110,425 23 35,600 5,828 
A Se 479 1,608,373 889 635,408 1538 
eee 468 1,506,000 363 1,083,700 89 
Newark, N. J.... 186 1,169,285 189 814,124 44 
San Francisco ... 421 1,088,126 408 1,207,429 °10 
San Diego ....... 415 970,830 331 423,620 123 
Seattle, Wash..... 868 968,350 5S 826,890 196 
eee 227 918,490 190 324,678 182 
Kansas City ..... 2h4 876,060 322 436,806 101 
Portland, Or 390 712,110 442 1,293,526 °%45 
Oakland .. 268 687,724 332 517,539 

Jacksonville 114 647,120 107 258,750 150 
Milwaukee .. 166 610,573 195 782,635 °*22 
Rochester, N. ee 178 549,602 262 696,005 *21 
Baltimore, Md.... 241 541,805 866 702,810 *23 
Indianapolis ..... 205 527,105 222 759,418 °31 


PAttepuren <..csss 210 
Tampa, Bik... oe 
Washington, D.C. 261 





Memphis ........ 287 874,156 207 
ED néssceses 183 859,000 293 1,894,000 *73 
Cincinnati ....... 822 352,295 665 694,360 *%49 
Sacramento ..... 91 350,315 389 982,691 *180 
Cedar Rapids.... 23 334,000 a7 000 8640 
Richmond, Va... 50 323,998 68 359,180 *9 
St. Paul, Minn... 145 812,850 2138 419,804 25 
Houston, Tex..... 204 288,493 86 161,757 78 
US See ae 87 284,884 49 97,010 193 
ooer Siew ae te 131 273,700 110 870,150 *26 
OS See 114 254,085 103 175,770 45 
Springfield, Mass. 7 245,215 74 960 °7 
TED. oeesnas es © 104 230,123 82 141,757 62 
Fort Wayne, Ind. 41 228,350 80 57,350 473 
New Haven, Conn. 80 227,130 78 257,820 °%12 
Hartford Conn.... 58 226,450 59 206,130 9 
WV OPODSIRE: 00000. 90 225,537 104 298,317 *28 
Louisville, Ky.... 116 183,020 116 218,490 *60 
TREO. coscsicess 107 210,814 112 88,565 138 
Albany, N. Y.... 161 204,790 167 8,202 2 
Birmingham 168 172,194 188 102,277 68 
Omaha, Nebr..... 66 650 76 164,000 2 
Columbus, Ohio.. 122 157,473 78 129,637 21 
Nashville, Tenn.. 19 148,690 20 83,053 344 
Scranton, Pa..... 47 144,675 54 7,675 *36 
Berkeley. Cal.... 62 144,450 48 800 45 
Grand Rapids..... 93 124,505 63 177,522 6 
Stockton, Cal. 31 124,200 22 108,772 11 
New Orleans, La. ... 128,111 see 199,295 °37 
Portland, Me..... 17 108,960 18 1,200 59 
PMSANONG 260000 121 108,314 119 196,011 *%45 
Ea 23 105,700 31 108,265 3 
Davenport ....... 20 103,600 15 24,650 320 
oO 25 103,300 25 66,400 56 
BORN ....2000%0 45 01, 70 74,080 387 
Harrisburg ...... 12 99,350 15 31,825 212 
Norfolk, Va...... 45 89,731 26 92,157 *%4 
Evansville, Ind... 54 83,305 63 75,185 10 
Springfield, Ill... 35 77,025 24 48,975 75 
Des Moines...... 57 75,637 105 381,275 *107 
Sioux City....... 28 73,250 33 117,300 *38 
Paterson, N. J... 39 69,427 56 128,713 46 
St. Joseph....... 45 65,891 14 ,240 832 
Wilkes-Barre ... 83 65,004 42 216,698 *7 
Charlotte, N. C.. 81 58,040 28 50,086 12 
aaa 29 47,800 9 7,700 520 
Se eee 42 44,660 46 35,265 26 
Terre Haute..... 22 40,224 18 17,965 124- 
Chattanooga .... 124 37,505, 144 125,960 *70 
Wilmington ..... 19 31,550 20 28,860 9 
ee 15 80,425 22 47,100 *35 
Colorado Springs. 14 26,860 21 27,453 *%2 
Pueblo, Colo..... 20 22,515 16 17,8380 26 
ee 13,827 $53,385,746 14,715 $47,196,858 13 





*Per cent loss. 


TAXING TIMBERLAND CUT. 


Maine’s Governor’s Recommendation to Legislature 
Opposed by Pulp and Paper Manufacturers. 


WATERVILLE, ME., Jan. 13.—Should there be a pos: 
bility of the present Maine legislature putting int. 
effect the recommendation made by the lumberman go, 
ernor, William T. Haines, that taxation be upon thy 
cut of wild lands rather than upon the lands the: 
selves as is the case at present, it is very probable th: 
determined opposition will be given by the large pu 
and paper companies of the State. Gov. Haines says 

I believe if we could have submitted in the place of | 
tax we now have a very small charge upon the forest land 
and an income tax upon the product annually taken fr 
it that this would tend more than any other thing to ji 
crease the growth and preservation of the poorer for 
land of the State. I am sure that I know of many pie« 
of land today, which, under the present laws, the own 
are planning to denude and make worthless for sever 
generations to come, both as timberlands and as _ holdi: 
grounds for water; whereas, if only a nominal tax w: 
assessed against them, they would be permitted to gr 
and become valuable forest lands again. 

The objection to this plan is that the big paper an 
pulp companies will have to pay the bulk of the tax, 
while the man who ean afford to hold his land for tli 
unearned inerement will escape. A large proportion ot 
the timberland of the State now is held by people who 
can afford to wait before taking a profit, especially as 
timberland is rapidly growing more valuable. These 
people now have to pay their share of the taxes, but 
under the Haines plan they would pay little or nothing 

Most of the experts believe that the only salvation for 
the forests are scientific management and cutting. The 
latter, it is claimed, will afford a good revenue for the 
owner, 2 good tax for the State, and will not endanger 
the forests; but under the governor’s scheme the em- 
phasis is placed on no cutting at all. Many also object, 
now that the subject of wild land taxation has heen 
placed on a sound basis by the recent decision of the 
supreme court, to having the subject reopened at all. 





TO PROHIBIT DISCRIMINATION. 


Bill Introduced in Minnesota Legislature Aimed at 
Line Yards Goes to Committee. 


MINNEAPOLIS, MINN., Jan. 14.—A bill aimed at line 
vards was introduced in the Minnesota Legislature to- 
day by Sen. F. J. Thoe, of Hayfield. The bill, which is 
Senate file 52, and which was referred to the committee 
on commerce and retail trade, is as follows: 


A bill to prevent unfair competition and to prohibit dis 
crimination between different localities in sale of lumber anid 
building materials, and providing penalties for violation 
hereof. 


Re it enacted by the legislature of the State of Minnesota 

Section 1. No person, firm, association or corporation 
foreign or domestic, doing business in the State of Minnesota 
and engaged wholly or partly in the business of selling lum 
ber or other building material, shall intentionally or other 
wise, for the purpose of injuring or destroying the business 
of a competitor or of creating a monopoly in any locality. 
discriminate between different sections. communities, locali 
ties or cities in this State by selling lumber or other build 
ing material at a lower price or rate in one section, com 
munity or city than is respectively charged for the same kind 
and grade of lumber or other building material at the sam 
time “by the said person, firm, association. copartnership or 
corporation in any other section, community, or city of this 
State, after making due allowance for the difference, if any. 
in the actual cost of transportation of such lumber or othe: 
building material to the locality of sale paid or to be paid by 
such person, firm, association, copartnership or corporation 
making such sale. 

Section 2. Any person, firm, association, copartnership or 
corporation, or any officer, agent or receiver thereof or of 
either of the same, violating any provision of section 1 hereof 
shall be guilty of a gross misdemeanor. 

Section 3. All of the provisions of sections 3, 4, 5, 6. 7 
and & of chapter 269 of the general laws of afinncsota for 
1907 shall be applicable to the provisions of this chapter so 
far as consistent. 

Section 4. This act shall take effect and be in force from 
and after its passage. 





GATEWAY TO BE CLOSED. 


Protest by Western Pine Manufacturers to Commerce 
Commission Against Railroad’s Action. 


SPOKANE, WASH., Jan. 13.—The Oregon-Washington 
Railroad & Navigation Co. has served notice of the clos- 
ing of Silver Bow, Mont., as a gateway for lumber, to 
take effect February 1. The Western Pine Manufac- 
turers’ Association last Friday filed a protest with the 
Interstate Commerce Commission, asking that a tem- 
porary restraining order be issued against the railroad 
preventing the closing of the gateway. This is the sec- 
ond attempt of the railroads to close gateways in the 
Inland Empire. The first was the order to close Spokane 
several months ago, to take effect January 1. On com- 
plaint of the Western Pine association the Interstate 
Commerce Commission issued a restraining order effective 
until April 30. The closing of Silver Bow would affect 
many of the largest mills in the Inland Empire. All the 
mills in the Pend d’Oreille Valley, including the Dover, 
Dalkena, Blackwell and Panhandle companies; also the 
Humbird Lumber Co., of Sandpoint, the lumber depart- 
ment of the Anaconda Copper Mining Co. and the Pol- 
leys Lumber Co., of Missoula, would be affected. Mil- 
lions of feet of ‘lumber are shipped by these companies 
over this route and to close the gateway would make a 
higher tariff. It is believed a restraining order will 
be issued by the Interstate Commerce Commission until 
the facts of the case can be heard. 
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‘TIMBER RESERVATION PRICES. 


sovernment Suit to Quiet Title Will Make Prece- 
dent—Southeastern Areas Involved. 





~ 


\TLANTA, GA., Jan. 13.—Appeals are being heard in 

: condemnation proceedings instituted by the Govern- 

ent to obtain title to 45,000 acres of timberland in 
eorgia and North Carolina for the protection of the 

vannah River, H, H. Bacon places the value of 32,000 

res of timberland in northern Georgia at $15 to $2 

acre for which the Government has expressed a will- 
ivness to pay $7 an acre. The Shippen Bros. Lumber 

., of Ellijay, N. C., has also appealed on the same 
::ounds, 

Upon the outcome of these suits will depend the maxi- 
nium price the Government will allow in buying the 
15,000 acres that the National Forest Reservation Cont 
mission has decided to add to the Appalachian Forest 
teserve. When these two appeals have been decided the 
United States court will hear claimants who are disput- 
ing over title to some of the timberland. An unexpected 
number of these claimants have filed petitions and it is 
evident that the purchase of the land will take much 
longer than was expected. 

in the Bacon appeal evidence was shown that timber in 
northern Georgia grows more rapidly than timber in any 
other part of the world. Specimens of wood were shown 
to prove that poplar in northern Georgia increases 114 
inches in diameter each year; that white pine increases 
1144 inches in diameter and that oak increases % inch. 
The appellant stated that cut-over lands in northern 
Georgia are capable of reproducing trees in much less 
time than it takes in southern Georgia. The difference 
is said to be due to the more even rainfall in the northern 
part of the State. 

The Shippen Bros. Lumber Co. advances the unusual 
argument that the Government can not condenm the 
former’s land for the reason that the company is pur- 
suing the same methods of conservation that the Govern- 
ment intends. The company owns 108,000 acres of tim- 
berland in northern Georgia and will show during the 
hearing that in the last 17 years it has cut only mature 
timber and that every precaution has been taken to per- 
mit the young growth to develop. 

The Government control and protection of the land in 
question are shown by a survey, the result of which will 
be of utmost importance in protecting the flow of the 
Savannah River. This stream is navigable for 350 miles 
and is one of the most important rivers of the South. 
However, soil erosion is said to be of greater danger at 
the headwaters of this river than at any other point in the 
Appalachian region. 


FORESTERS IN CONFERENCE. 


Cooperative Fire Protection Considered — States 
Should Make Appropriations. 





WASHINGTON, D. C., Jan. 14.—A two-day conference 
of State foresters and State fire wardens with the Fed- 
eral Forest Service was held here last week. The object 
was to discuss the system of cooperative fire protection 
under the Weeks law, which permits the Secretary of 
Agriculture to assist the States in protecting the for- 
ested watersheds of navigable streams under such con- 
ditions as he may prescribe. 

To secure such cooperation the State must have pro- 
vided by law for a system of fire protection, and for 
an expenditure at least equal to that of the Federal Gov- 
ernment each year. Chief Forester Graves, in opening 
the conference pointed out that the original appropria- 
tion made by Congress in 1911 will be exhausted at the 
end of the present year, and that unless the work is to be 
interrupted additional funds must be provided by a new 
appropriation this winter. 

The topics discussed included: Methods of forest 
patrol, fire fighting, the use of lookout systems, road, 
trail, telephone, and fire-break construction, slash dis- 
posal, railroad fires, and cooperation with railroads and 
private owners to keep down fires and fire losses. 

Those in attendance included: 

State Foresters A. F. Hawes of Vermont, Ff. W. Rane of 
Massachusetts, J. B. Mowry of Rhode Island, W. O. Filley 
of Connecticut, C. R. Pettis of New York, Alfred Gaskill 
and C, P. Wilber of New Jersey, Robert S. Conklin of Penn- 
sylvania, F. W. Besley of Maryland, J. S. Holmes of North 
Carolina, J. E, Barton of Kentucky, Edmund Secrest of 
Ohio, William T. Cox of Minnesota, and F. A. Elliott of 
Oregon, in addition to George Otis Smith, Director of the 
Geological Survey, representing the Kennebec Valley Pro- 
\ective Association of Maine, F. H. Billard of the New 
\fampshire Timberland Owners Protective Association, and 


kX. T, Allen representing the timber protective associations 
of the Pacific Northwest. 


DUTY ON MILL IMPORTS. 


Contest Over Mill Buttings and Deal Ends—Decision 
Imposes Ten Per Cent. - 





WASHINGTON, D. C., Jan. 13.—In a letter to the col- 
lector of customs at Marquette, Mich., Assistant Seecre- 
tary of the Treasury Curtis renders a decision as to the 
classification of pieces of sawed wood, known as mill 
buttings and deal ends, imported there, the matter hav- 
ing been called to the attention of the department by 
that collector, who referred to a decision of the Board of 
General Appraisers on the subject. The duty was laid 
at $1.25 a thousand feet, b. m., under paragraph 201 
of the tariff act as lumber. The importers protested, 
claiming that it was dutiable at 10 per cent ad valorem 
as waste under paragraph 479. The pieces were used -in 
making boxes. 


The board overruled the protest on the ground that 
no claim was made in the protest under paragraph 712. 
Merchandise of this kind is purchased by importers at 
certain prices a thousand feet, the qpantity being as- 
certained by weight on the basis of 2,500 pounds to the 
thousand feet. The wood is imported for making boxes 
and the waste in manufacture is 40 per cent. This 
waste is burned under boilers of the manufacturing 


plant and the wood is not imported for nor in a strict 
sense used as firewood, the price of the wood being from 
two to three times the price of firewood of similar 
quality. 

The board in 1909 sustained a protest claiming that 


certain mill buttings and deal ends were free ot duty 
as pulp or firewood. After that decision the board 
found that the wood was imported for the purpose of 
using such of the deal ends or mill buttings as might 
be suitable for the manufacture of box shooks; that such 
use was experimental and exceptional and that the waste 
resulting from such effort was shown to run to 70 per 
cent. 

Mr. Curtis says that after reviewing the matter the 
department holds that mill buttings and deal ends of 
the character described are not entitled to admission 
free under paragraph 712, but are dutiable at the rate 
of 10 per cent ad valorem as waste not specially pro- 
vided for under paragraph 479. 





STATUS OF NAVAL STORES. 


Government’s Suit for Dissolution of Company Con- 
stitutional—Action to Be Prosecuted. 


ATLANTA, GA., Jan. 13.—Constitutionality of the Gov 
ernment’s suit to dissolve the American Naval Stores 
Corporation was ruled upon by Judges William 'T. New 
man and Don A. Pardee, of the United States Court of 
Appeals, last week. ‘The demurrer filed by the corpora 
tion merely submitted that tne dissolution suit was un 
constitutional and did not enter into a denial of the 
charge that the corporation exists in restraint of trade. 
The ruling of the court likewise has nothing to do with 
the charges against the corporation, but decided that the 
suit is constitutional and shall be heard in the United 
States district court at Savannah. 

The Government bases its charge upon the allegation 
that the corporation monopolizes the turpentine industry 
and restrains trade by controlling commerce in turpen- 
tine and fixing prices arbitrarily. The district attorney 
at Savannah will proceed with the suit, which, if sue- 
cessful, will result in the dissolution of the corporation. 





INJUNCTION AGAINST EASTERN RETAILERS 


Digest of Federal Decision Enjoining Issuing of ‘ Official Reports” —Assdci- 


ation and Government 


In the case of the United States v. the Eastern States’ 
Retail Lumber Dealers’ Association et al., in the United 
States District Court for the Southern District of New 
York, an order was issued January 9 enjoining the defend- 
ants from the further circulation of ‘‘ official reports.’’ 

In handing down the decision, Judge Lacomb for the 
Court summarized the charges made against the defend- 
ants as follows: 


The lists which are still being circulated may be called, 
jor lack of a better name, “official reports.” Nothing else, 
so far as we understand it, is now or was being done at 
the time suit was brought by defendants as a combination, 
except the circulation of these lists among the members of 
retail lumber dealers’ associations and corporations. This 
seems to be the extent of their offending. 


The Court then quotes from what he terms an ‘‘offi- 
cial report,’’ circulated by the associations, as follows: 


You are reminded that it is because you are members 
of our association and have an interest in common with 
your fellow members in the information contained in this 
statement that they communicate it to you; and that they 
communicate it to you in strictest confidence and with the 
understanding that you are to receive it and treat it in the 
same way. 2 

The following are reported as having solicited, quoted 
or as Ss sold direct to the consumers: 

[Here follows a list of the names and addresses of 
various wholesale dealers.) , 

Members upon learning of any instance of persons solicit- 
ing, quoting, or selling direct to consumers should at once 
report same and in doing so should, if possible, supply the 
following information: The number and initials of car; 
‘The name of consumer to whom the car is consigned; The 
initials or name of shipper; The date of arrival of car; 
The place of delivery; The point of origin. 


Continuing, the Court referred to the various branches 
or classifications of the lumber trade mto wholesalers, 
retailers etc., as set out in the original petition, pub- 
lished in the AMERICAN LUMBERMAN at the time it was 
filed. 

With respect to the purpose and effect of the circu- 
lating of these so-called official reports, the Court says: 


To a greater or less extent, therefore, the circulation of 
these “official reports” operates to prevent some wholesalers 
who otherwise would enter into competition with retailers 
in supplying consumers from undertaking so to compete. 
That the reports are prepared and circulated to accomplish 
that very object is manifest. 

No doubt’ every retail dealer has a right to choose from 
whom he will buy. He has a right to impart to anyone 
clse any information he may have about the _ business 
methods of anyone, even though the natural result of thus 
telling what he knows may induce the person whom he 
tells to cease business relations with the other person. 
May the several retail dealers combine into an association 
in order the better to acquire and distribute knowledge 
about the business methods of others, by means of the 
circulation among themselves of reports such as these? 

It seems to us that they can not do so without violating 
the Sherman Act. It is now well settled that the words 
“restraint of trade’ in that act are to be construed as in- 
cluding “restraint of competition.” Full, free and un- 
trammeled competition in all branches of interstate com- 
merce is the desideratum to be secured. : 

Much is said in argument of the evils which will result 
if the retailers are prevented from taking defensive measures 
to restrain the competition with them of the wholesaler, 
who, having no yard and not seeking the smaller local 
trade of the retailer, is endeavoring to take away the profit- 
able part of his trade. It is pointed out that it is ex- 
pensive for a retailer to maintain a yard with large quanti- 
ties of a great variety of lumber in it ready for prompt 
delivery at all times. If his business shrinks, through his 
losing the chance of — car and schoonerload sales in 
his locality, the local yard, it is said, will become less well 
stocked and will finally disappear entirely. But with such 
ultimate results the court is not concerned; Congress has 
considered the results and chosen what seemed to it the 
wisest course. 


Secretary’s Views on the Decision. 


With respect to the effect of this decision, J. D. Crary, 
secretary of the New York Lumber Trade Association, 
in an official communication the day following the de- 
cision, states: 

The opinion directs a judgment which does not dissolve 
the Eastern States association or any of the State associa- 
tions, and which will not interfere with the operation of 
said association, except insofar as the official lists are con- 
cerned. While the decision is a technical victory for the 
Government, in many ways it is a substantial victory for 
the retail lumber dealers’ associations. The court has found 


Views on the Decision. 


against the associations upon a pure question of law, It 
has not found against them except what they freely ad- 
mitted. Even with regard to the circulation of the lists 
the opinion finds for the defendants, in so far as it holds 
that there was no coercion or compulsion among the mem- 
bers to abstain from dealing with the dealers who were 
on the list and that the list was effective only because of 
the natural feeling of the various yard men against whole- 
salers who indulge in what they consider was unfair busi- 
ness tuctics, and was sufficient to put such wholesalers at 
a disadvantage in their dealings. ; 

As to the situation in which the decision leaves the 
lumber dealers Mr. Crary says: 


To summarize the situation and state the present position 
of the lumber dealers, we might say that it seems to us that 
the repeated decisions recently delivered in Washington find- 
ing against the corporations in each instance have ob- 
viously had a decided influence upon the circuit court 
and produced a mental attitude where in any case but the 
plainest case they would decide against the defendant and 
put the case up to the Supreme Court. At the same time, 
the opinion of the court is very fair in stating the facts 
and a us in the position where we can present squarely 
to the Supreme Court our contention sustained at every 
point as to the facts by the court below. 

The Supreme Court is the final arbiter of the law. It ac- 
cepts its opinions from no other court and the fact that the 
circuit court has decided a matter one way or another has 
little effect upon the Supreme Court and is only the ex- 
pression of able judges who are trying to determine in ad- 
vance what the Supreme Court will determine, so that when 
this question is presented to the Supreme Court that court 
will consider it as a new question uninfluenced by the 
opinion of any other court or courts. Upon the question of 
facts, however, the opinion of the circuit court will un- 
doubtedly be final. The Supreme Court is a court dealing 
with principal questions, questions of the general application 
of laws. It does not as a rule look into the facts at all, 
but accepts the findings of the lower court, whose attitude 
it accepts upon these facts. 





AS CONSTRUED AT WASHINGTON. 
[Special correspondence of AMERICAN LUMBERMAN, ] 

WASHINGTON, D. C., Jan. 14.—The Government’s vic- 
tory at New York against the so-called lumber ‘‘ trust?’ 
is regarded by officials at the Department of Justice as 
one of the most important accomplishments under the 
Sherman antitrust law because it limits in large measure 
the power and privileges of the much discussed ‘‘mid- 
dleman’’ in commerce. 

The decision is construed here as meaning that the 
consumer of lumber, untrammeled by the retailer, may 
purchase direct from the wholesaler or manufacturer, 
and the latter may sell direct to the public without inter- 
ference of a combination of retailers. 

Lumber trust cases still pending, constituting in the 
aggregate a nation-wide move, are directed against the 
Michigan Retail Lumber Dealers’ Association, filed at 
Detroit; the Colorado & Wyoming Lumber Dealers’ As- 
sociation, filed at Denver, and the Lumber Secretaries’ 
Bureau of Information, filed at St. Paul, Minn. 

In addition a Chicago indictment is pending charging 
the secretaries of i4 retail lumbermen’s associations, 
covering 23 states, from Pennsylvania to the Pacific 
coast, with conspiring to control the marketing of lum- 
ber through the retailer. 





NO MEETING SINCE INJUNCTION WAS FILED. 
[Special correspondence of AMERICAN LUMBERMAN. ] 

WASHINGTON, D. C., Jan. 14.—In regard to the grant- 
ing of the Government’s petition in New York for a 
permanent injunction against the Eastern Retail Lumber 
Dealers’ Association for alleged combination in restraint 
of trade, which included the Lumber Exchange of Wash- 
ington, D. C., W. T, Galliher, former president of the 
exchange, and now president of the American National 
Bank, said: 

The exchange had maintained no organization and held 
no meetings since the Government’s petition for an injunc- 
tion was filed in 1911. At that time the members of the 
district exchange conferred with the Attorney General and 
officials of the Department of Justice and, on being informed 
that the blacklist maintained by the exchange was con- 
sidered a violation of the law and calculated to be in re- 
straint of trade, discontinued the so-called blacklist and 
virtually dissolved. Prior to 1911 the exchange included 
practically all the retail lumber dealers of Washington. 
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MANUFACTURERS’ FAITH IN THE NEW YEAR. 


Practically Unanimous Optimism Coufideutiy ied — Makers of Mills, Boilers, Machinery and 
Tools Enthusiastic Over the Prospect. 


Inasmuch as manufacturers of woodworking machinery and related prosperity for 1913. 
equipment depend upon the lumber industry for their patronage they 
of necessity must study and be informed with regard to current con- On the contrary, 
ditions, especially in their bearing on future demand for manutfac- 
turing equipment. Their products can not be turned out over night 
and they, therefore, must have a considerable time in advance accu- 
rate knowledge as to the probable demand that will be made upon 
them. The views of these manufacturers in all sections of the country 





These business men are in general conservativ: 
and not inclined to utter and give circulation to baseless predictions 
their opinions on the trade outlook must have th: 
same foundation in actual conditions that they demand as a guide fi 
fixing the volume of their output. In other words, in confirmation « 
the opinions which they express regarding conditions in the lumbx 
industry for 1913 they are laying plans to anticipate the confidentl 
expected increased demand by correspondingly expanding and im 


and in substantially all classes are almost unanimous in forecasting proving their factory facilities. 





Encouraging Outlook in Woodworking Machinery Line. 


CINCINNATI, OHIO. 
Our remarkably fine business during the closing months 
of 1912 and the large volume of prospective business now 
in sight lead us to feel that the year 1913 is going to be 
an exceptionally successful one from a business standpoint. 

E. C. SCHWERTMAN, Manager Department of Publicity, 

A. Fay & Egan Co. 
(Manufacturer of Woodworking machinery.) 


‘*Every Reason to Feel Encouraged.’’ 


MILTON, Da. 
General business conditions today are without question 
very promising and no doubt as the season advances and 
lumber interests become more active there will be an un- 
usual demand for machinery and accessories pertaining to 
them. We have every reason to feel encouraged over the 

outlook as it is today. E. S. SHIMER, President 
Samuel Shimer & Sons (Inc.) 
(Manufacturers cutter heads ) 


‘‘Even Better Results in 1913. 


BosToN, MASss. 

In our opinion the business outlook for 1913, as applying 
to our particular line of manufacture, looks better to us 
than at any other time in several years. The last year has 
shown a very considerable increase in our business, and all 
indications point to even better results in 19138. 

H. C. DopGe, President 
S. A. Woods Machine Co. 


Great Future for New Orleans. 
NEw ORLEANS, La. 

Nineteen thirteen looks good to us. It is starting out 
with a splendid volume of business, and we think it is 
going to be a better year than the average. Prophecy is a 
very unsafe profession nowadays, especially with war clouds 
hovering about and tariff changes imminent; but as far 
as we are concerned we have determined to hustle and make 
1913 a successful year, regardless of what may happen. 
This section of the country is in good shape. The sugar 
planters have had a_hard year but trade in other lines is 
in fine condition. We believe in a great future for this 
city and this section, and think anyone who will take a 
map and look at the almost straight line from the west 
coast of South America through the Panama Canal and 
through this city and up the Mississippi River will see 
that this can not help being a great port in the near future. 

J. B. SIMMONS, President 
Woodward, Wight & Co. (Ltd.). 

(Manufacturers conveying, elevating and power-transmitting 

machinery, etc.) 








‘*Keep a Good Lookout Ahead.’’ 


FITCHBURG, MASS. 

We expect to have a very good business during 1913. We 
know there is some feeling of uneasiness on account of 
political changes, social unrest and the high cost of living 
affecting labor conditions, but we are optimists and unless 
we get some very unexpected setback similar to a crop 
failure, European war or some other dire disaster we feel 
we will get through the year without any lessening of busi- 
ness. 

Reports from all sections seem to foretell the lumber 
business is going to be good. Our business is influenced to 
a great extent by the activity of lumbering operations 
throughout the country. 

We look forward to having one of the best years we have 
had in a long time. We think it is a good plan, however, 
to keep a good lookout ahead for danger signals and squalls. 

J. E. KELLEG, General Sales Manager 
Simonds Manufacturing Co. 
(Manufacturer saws, knives, files, etc.) 


Conservative but Hopeful. 


PHILADELPHIA. I's. 

In our business we reach many different industries, and 
at the present time it is our opinion that the country is 
experiencing the greatest degree of prosperity that it has 
ever had since we have been in business during the last 
30 years. 

As to the prospects for the balance of 1913, we believe 
that depends entirely upon the actions of the incoming 
party. We are rather apprehensive that the contemplated 
reduction in the tariff will have an adverse effect upon 
business and will cause some slowing up. On the other 
hand, if Congress is conservative in its reduction we believe 
that the great prosperity will continue, 

W. M. Scuwartz, Vice President 
Philadelphia Textile Machinery Co. 


‘*Good Measure of Prosperity for Sawmill Machinery 


Business.’’ 
SaGInaw, MICH. 

We are pleased to say that our lumberman friends 
throughout the entire United States and Canada appear not 
only to be very busy but have every prospect of a continu- 
ance of good demand and good prices throughout the entire 
year of 1913, at least, and this augurs a good measure of 
prosperity for the sawmill machinery business. We look 
for a large volume of orders for the coming 12 months. 
Another influence tending in this direction is the growing 
realization on the part of lumbermen of the country of the 
necessity of greater economy in the manufacture of lumber 
and of a higher quality of sawing, which necessitate im- 
proved and perfected machinery. 

The entire set of conditions on which the business fabric 
rests are such as to give confidence that such changes in 





legislation as our new administration may feel called upon ‘*Symbol of Good Luck.’’ 
to make can not greatly retard the momentum which the ~~ 
business of the country has acquired, and we therefore be oe ; ; _ Rocuester, N. Y. 
lieve that not only our own line and that of our friends. Phe business outlook for 1913 is good. The change i 
the lumbermen, will enjoy good business conditions but that the political administration of the country will not affect 
the entire country will prosper and progress during the business detrimentally. Legitimate business is founded upon 
months ahead of us. W. L. MILES, Secretary a sound basis and its welfare will not be undermined by thy 
Wickes Bros. tariff reforms the Democratic Congress will probably ini 


tiate. 
We believe that 1915 will be the best year in our busi 
ness and that 13" hereafter will be looked upon, not as a 


(Manufacturers boilers, engines, pumps, heaters, ete. 


‘*More and More Appreciated.’’ bugaboo, but as a symbol of good luck and prosperity. 
Hackettstown, N. J. ; J. E. McKetvey, President 
All we can say is that 1912 has been the best year that American Woodworking Machinery Co 


we have had since we have been in business, and the pros 
pects are that 1913 is going to be a still heavier and bet 


‘*Nineteen Twelve Our Banner Year.’’ 
ter year with us. ‘This, of course, is figuring on the present 


prospects. ; JERSEY City, N. J. 

Demand for our machinery is growing constantly, both Nineteen twelve has been our banner year, and we ean 
at home and abroad, showing clearly that our fixed policy only hope that 1913 will not only be equally as good, but 
of putting out only strictly first-class machinery, which much better. Grorce KE. Lona, 
we know to be all right and guaranteed, is becoming more Joseph Dixon Crucible Co 
and more appreciated. R. H. RicHarps, President 





American Saw Mill Machinery Co 





‘*To Make Things Hum.’’ 


‘6 ; : : > PHILADELPHIA, Pa, 
A Little Caution Should Be Exercised. Nineteen twelve was a very good year with us, and wi 
: : SMITHVILLE, N. J. intend to do our part to make things hum in 1913. 
Business with us in 1912 was about 2U per cent better J. E. Rooaps & Sons 


than in 1911, and consMiering that it was a_ presidential (Manufacturers leather belting, rubber goods, etc.) 
year business was good, and we may say that the outlook 

for 1913 is good. Everybody we talk with says that busi * 

ness for the coming year will be good: however, that does ‘‘Healthy Demand for Locomotives.’’ 

not make it so. But the monetary, crop and business con 
ditions are favorable and inspire confidence, while tariff, 
rust and currency problems are still unsettled, and there 


- PHILADELPHIA, PA. 
Nineteen thirteen opened with more than double th 


: ~ : t S 2 orders we had January 1, 1912. There seems to be a steady 
fore a little caution should ee <ogl : Gave and healthy demand for locomotives from all parts of the 
: - BG. SMITH MACHINERY Co country and from large and small railroads as well as in 

(Manufacturer woodworking machinery.) dustrial plants BALDWIN LOCOMOTIVE WORKS 


per R. H. Sanford 


Prospects Are Favorable. Doubled Business Already Evident. 


BuLtura, Minn 





Trade has been very good the last six months, and the ' : CHATTANOOGA, TENN. | 
prospects are favorable at the present time for it to con We regard the business outlook for 1913 as very bright 
tinue through most, if net all, this year. for us. We started the new year with 50 per cent mor 

J. J. LUMM, Sales Manager business on hand than last year which, by the way, was 
Clyde Iron Works. the largest year we have ever had. Inquiries are better 
. than we have ever seen them at this time of the year, and 
if no unforeseen developments arise to change the present 
Prospects of an Improvement Over Last Year. conditions we look for 1913 to far exceed 1912. 
CHATPANOOGA. ‘TENN WALSH & WEIDNER BOILER Co., 
: : . , Recpais appa stage Ml costal A. Chi an, Secretary : Treasurer. 
We have received quite a few inquiries for boilers sinc palin sapaen ony Se Tere 


the _— inning of the new year, and have also received some 
very desirable orders and, unless the American business pub 


SS cat e ‘*Most Prosperous Year.’’ 
lic ‘becomes unnecessarily pessimistic owing to the proposed 


reduction in tariff duties on iron and steel products, we ; . PHILADELPHIA, Pa. 
feel that the business outlook for 1913 is much _ better We have just closed the most prosperous year in our 
than it was for 1912. existence, and as far as we can see for the future the con- 
Money rates are still high, due, in a measure, as we ditions would indicate that the early part of 1913 will 
understand it, to the fact that a number of farmers are ‘Show us a business even larger over the corresponding 

holding their cotton for better prices, but after this accumu period of the year previous . ; 
lation of cotton has found a market money will become We are feeling optimistic over the general situation all 
easier and business should become normal. i the way through and, as noted above, indications seem to 

T. H. Jounson, General Manager be very i ag for the early part of the year. 
Casey-Hedges Co. J. N. Horren, Vice President and Secretary 





(Manufacturer boilers, hollow-blast grates, etc.) Delta File Works. 


‘*‘Confirmed Optimists and Can Not Help It.’’ 


if a fans 
General Spirit of Confidence Prevails. DeTRoIT, Micu. 


CINCINNATI, OHIO. We can not see why the prevailing favorable business 

We believe that 1913 will be the best year in a business conditions should not continue. Business prosperity is 
way since 1907. We believe that the American business founded largely on crop conditions unless upset by som 
man of today will not hold back because of the change of irrational cause. Nothing but a glutton could ask for more 
administration at Washington. Favorable conditions have in the way of crops than we were favored with last year. 
created a demand and it must be supplied. If lack of confidence in the Democratic party could have 


rhe steel mills have a greater volume of business booked eaused a financial disaster it would seem as if the trouble 
than they have had in a number of years; the railroads ought to have come before this. 


are buying and a general spirit of confidence prevails On the whole, business prospects look good for 19138, 
. J. BLUM, viewed from our individual standpoint or from any stand 
Kirk & Blum. point, and we can not see any reason for an unfavorable 
(Manufacturers fans, blowers, dust collectors, etc.) turn. However, we are confirmed optimists and can not 
‘iaieaiadsiaias help it. JAMES INGLIS, President 
: American Blower Co, 
‘‘All the Business We Can Attend To.’’ Pea oie 
WINCHENDON, MAss. ‘e : : : ” 
We are expecting a larger amount of business than we Satisfactory Business for Last Six Months. 
have ever had. Outside of conditions arising that can not Hype Park, MASs. 
be foreseen we believe we will have all of the business that We have had a very satisfactory business for the last 
we can possibly attend to. six months, and are entering on 1913 with a large volume 
S. Park, Office Manager of business on our books and with prospects for most satis 
Baxter P. Whitney & Son. factory business for 1915. 
(Manufacturers of woodworking machinery.) R. L. Doucias, General Sales Manager 


. EF. Sturtevant Co, 
Manufacturer of sawmill machinery, dry kilns, mill sup 
A Better Year Than Last. plies, ete.) , 
CITICAGO. 


With reference to our views on the business outlook for : ’ : 
1913, we are pleased to advise we are very optimistic and A Logging Tovl Manufacturer’s Views. 
are of the confirmed opinion that this year will be fully CHATTANOOGA, TENN. 
as good as, if not better than, last year. In our opinion 1918 looks exceptionally good, as our busi 
A. 





". SCANWELL, President ness did not slacken a particle during the presidential elec 
Archer Iron Works tion and orders are coming in as fast as, if not faster than, 
(Manufacturer lumber trucks, coal chutes, steel tacks, etc.) we get them out, with our present capacity. Collections 
eens are very good, and things as a bce’ are looking excep 
. ionally ight. JIXIE LOGGING TOOL Co. 
‘‘Busy for the Next Six Months.’’ tionally bright DIXIE IGGING ‘TOOL 
MILWAUKEE, WIS. 66 ; ” 
We feel that 1913 will be a prosperous year in our line. Country in Shape to Buy Freely. 
We have just signed several contracts, including one in Lon- PHILADELPHIA, PA. 
don, England, which will keep us busy for the next six We look forward to a good business in 1913. As far as 
months. O. F. Gorrtur., we can judge the country is in shape to buy freely and we 
Feix & Goethel. think capital is available for legitimate enterprises. The 
(Manufacturers of blowers, exhausters, planing mill exhaust only discernible threat of hindrance to business lies in 


systems, etc.) apprehension of trouble on account of changes in the tariff. 
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We believe this menace has been largely discounted and 
tit manufacturers are disposed to wait until they are 
hurt before making too much outcry. The present is an 
era of advancing prices, due, in great part, to the large 
output of gold, which, of course, lessens its purchasing 
yower. Experience has shown that prosperity rarely, if 
ever, fails to accompany a period of rising prices. 
CHARLES A. BRINLEY, 
American Vulley Co. 


From a ‘‘Restricted Viewpoint.’’ 


PHILADELPHIA, Pa. 
rom the restricted viewpoint of our highly specialized 
a the importation, manufacture, and sale of ‘“Hess- 

er t’ annular and thrust ball bearings the outlook for 
is very encouraging. . BRUBGEL, Secretary 
Hess- Bright Manufacturing Co. 
(Manufacturer of mill supplies and specialties.) 





Possibly a Banner Year. 


Sr. Louis, Mo. 

It is were not for politics 1913 would in my judgment be 
ithe banner year. The orders left over from Jast year should 
ertainly indicate a good season for at least four months, 
f not six months. The trade after that time will depend 
argely upon the action of Congress concerning the tariif. 
Ilence, politics will cut an important figure in the 1915 
yuisiness. 

Josern DPD. Bascom, Secretary and Treasurer 
Broderick & Bascom Rope Co 





‘*Preparing Accordingly.’’ 


MANISTEE, Micu. 
Everything indicates that 1918 will be a good year for 
husiness, and we are therefore preparing accordingly. I 
ook for a sane and dignified handling of the tariff question 
ind in a manner that will not seriously disturb business. 
Judging from the present good condition of the lumber 
market and the crowded condition of the steel mills I 
think that the indications are for a better year than 1912. 
S. C. OVERPACK. 
‘Manufacturer of logging wheels, mill and lumber carts, ete.) 


Significance of Capacity Increases. 


MINNEAPOLIS, MINN. 

From the manufacturer's standp®int prospects are more 
favorable for a satisfactory volume of business than they 
have been at any time since the slump in 1907. 

At present we have five complete sawmill installations on 
which we are working. ‘These are two bands and S8-foot 
horizontal resaws for the EK, A. Engler Lumber Co., Beau- 
dette, Minn.; single band and gang mill for Shevlin-Clark 
Co., Fort Francis, Ont.; single band and 6-foot horizontal 
resaws for Canadian Western Lumber Co., Frazer Mills, 
B. C.; single band and gang mill for Commox Logging & 
Lumber Co., Vancouver, B. C., and a two-band and resaw 
for a southern proposition. 

In addition to these complete installations a great num- 
ber of old mills are being remodeled, and we have orders 
for 12 horizontal resaws, 8 edgers, 5 trimmers, 18 hogs and 
a large volume of miscellaneous business, all for mills that 
are shronay operating and simply increasing their capacity 
of production. 

In addition to this we are receiving daily numerous in- 
quiries from all sections of the country covering individual 
machines, so that it is very apparent that the lumber de- 
mand and production will be as large, if not larger, than 
they were in 1906 and 1907. 

J. J. MacKay, 





Assistant Secretary 
Diamond Iron Works. 


A Matter of Freight Congestion. 


COLUMBUS, OHIO. 

The outlook for business in our line for this year is very 
good. We are enjoying a good business at present. We 
have a large number of orders booked ahead and the .pros- 
pect for additional business is really good. 

We mention this because our salesmen traveling among 
lumbering camps and large woodworking industries report 
considerable extension and remodeling being contemplated. 
Ours, as you know, is a business of service and while we 
are continually shipping out a great many chains and at- 
tachments for the remodeling of old lumber plants at the 
same time we are receiving a fair share of inquiries for 
new equipments. 

We have been fortunate in securing the cooperation of the 
railroads in this city for the delivery of our orders, and 


while the congestion has been great we have had excellent 
cooperation from the various railroads and are able to load 
our shipments in less time and with less trouble than in 
securing freight that comes into the city. We realize along 
different transfer points that the railroad service is very 
much congested. 

We have made it a rule in our own establishment to 
have the cars loaded and unloaded with the utmost dis- 
patch. If this were done by other establishments it would 
be helpful to all concerned and would greatly facilitate the 
handling of freight. 

H. Harrison Kress, Manager Advertising Department 
Jeffrey Manufacturing Co, 
(Manufacturer of coal-mine equipments, elevating-conveying 
power transmission machinery.) 


‘*One Fly in the Ointment.’’ 
CHICAGO, 

We believe the prospects for the year are bright. To 
the writer there is only one fly in the ointment; that is, 
what may possibly be done to injure business in the way 
of tariff revision. If the wheels do not run the belt maker 
does not furnish bands. Outside of this the business out 
look is finer than the writer has ever seen. 

However, we are hopeful, and after a trip in the South 
lasting about four weeks, I find the lumbermen very opti 
mistic and hopeful for the year, and of course as we de 
pend largely upon that class of trade we are correspond 
ingly encouraged. 

JAMES MOLONEY, President and Treasurer 
Moloney Belting Co 


‘*Difficulty in Securing Labor.’’ 


: MILWAUKEE, WIS 
We see no reason why the present condition in the iron 
and steel industry should not continue for some time 
that is, of course, what we personally are most concerned 
in. We might say, however, that our business with the 
Jumbermen has been and is increasing monthly, and we 
expect 1918 to be a banner year with us in this field. 
We are having a great difficulty at present in securing 
labor, and this has caused us a great deal of trouble. 
CHAIN BELT Co., 
per C. F. Messinger. 


FORECASTS OF VARIED LINES OF MANUFACTURE. 


Raw Material in Strong Request—Demand for Finished Chndeets —— a oo of Increase From One-Half to 
Double Last Year’s Trade—National Legislation Generally Held of Slight Significance. 


‘*Looking for a Good, Big Year.’’ 


GRAND Raptips, MICH. 

The business outlook for 1913, we think, is very promis- 
ing. There is a strong demand for goods in our line, both 
aus to veneers and panels and dry kilns, and we have more 
orders booked at the present time in both lines than we 
have ever had in our history at this time of the year. 

The change in Government administration seems to have 
been discounted generally by business men, and as far as 
we can see has had no effect detrimentally upon business, 
und we are looking for a good, big year. 

7%. CLARK THWING, Vice President and General Manager 
Grand Rapids Veneer Works 


A Sash and Door Manufacturer’s Views. 


DuBuguk, Towa. 

I believe prospects for a banner year have not been so 
bright or promising for several years. The only thing in 
my mind at this time that might mar the successful ending 
of a good and prosperous season is a crop failure or ad- 
verse legislation by the newly elected administration that 
will soon take the reins of Government. Any radical change 
from present policies might have the effect to hamper, if not 
cripple or even destroy, some of our American industries. 

A. A. LOETSCHER, 
Farley & Loetscher Manufacturing Co. 
(Manufacturer of sash, doors, blinds, mouldings, etc.) 


Good Outlook for Redwood Shipment East. 
SAN FRANCISCO. 

It is our opinion that the 1913 outlook for redwood for 
eastern shipment is particularly good. We have more busi- 
ness on our books for eastern shipments than we have ever 
had in the history of our business. Prices are not all 
that could be desired but are much better than they were 
last year at this time. 

Foreign business is good. Demand is steady, and the 
price is from $6 to $7 more a thousand than it was last 
year. If trade conditions keep up as they are at present 
there is no reason why 1913 should not be the best year 
the redwood manufacturers have had for many years, 

IL. C. HAMMOND, Secretary 
Hammond Lumber Co. 


‘*General Outlook for 1913 Promising.’’ 
NORTHWESTERN, CAL. 

The redwood situation east of the Rocky Mountains at 
the close of 1912 was better than it had been for some 
time, prices having been higher and better sustained and 
the TR winner greater; these conditions applied more particu- 
larly to the Atlantic coast and Great Lakes region than to 
the Missouri River territory, where we also found them 
better but less stable. 

The general outlook for 1913 is promising, although we 
find here and there a slightly pessimistic tendency owing 
to the uncertainty of the tariff 

Ek. A. SELFRIDGE, Jr., President 
Northwestern Redwood Co. 








Look for 100 Per Cent Increase. 


CINCINNATI, OHIO. 

It pleases us to say we have never had better prospects 
regarding the business outlook than for 1913. We look for 
100 per cent increase in the volume of our business ; in fact, 
have more orders already booked, especially for heavy duty 
trucks, than we have ever had at one time. 

We find the lumber manufacturers are very much = con- 
cerned in motor driven vehicles, and we expect to place 
quite a number of our trucks with that industry during 
the year, Everything considered it appears to us that 1913 
will be a banner year for the motor truck industry at large. 

Scuacutr Moror Car Co. 





Conditions Will Be Unchanged in the Anthracite Coal 
Trade. 
SCRANTON, Pa. 

Conditions in the anthracite trade in 19138 will continue 
as they have in the past. <A certain demand exists for 
anthracite and this will be supplied as heretofore, without 
regard to business changes which may occur during the 
course of the year. ; 

Anthracite, with a few exceptions, is a domestic fuel 
which cities in the East are compelled to use to avoid the 
smoke nuisance and the people of the East being accus- 
tomed to the use of anthracite, owing to its superiority over 
bituminous coal, would not change under any conditions. 

The agreement entered into during the last year between 


the operators and the miners at the time of the suspension 
of work does not seem to be satisfactory to the miners 
Local strikes are occurring through the fields almost daily 
to bring the matter before the conciliation board. ‘The in- 
terpretation of both parties to the agreement in the matter 
of wording seems to differ. The contract can be construed 
so aus to cause friction, but the large coal companies will 
not gain anything in the end by so doing. 





B. WILSON. 


‘‘Pifty Per Cent in Excess of 1912.’’ 


Si. Louis, Mo. 
Based on orders already booked for spring dé livery busi 
ness should be at least 50 per cent in excess of 1912. Pros 
pects later in the spring for good general crops will de 
termine whether our expectations and those of our cus 
tomers may be realized. 
Missourt Tenr & AWNING Co. 


‘‘A Steady Run of Business.’’ 
CHICAGO. 

Our orders since the beginning of the new year confirm 
our judgment that 19183 may be depended upon for its full 
share of legitimate business. Meritorious enterprises, such 
as construction and protection of buildings of high class, 
can not be called unwise investments, and in our line there 
is no apparent change from ua steady run of business. 

We make it our policy to stand with and pull for the 
majority in any administration. We believe the time is 
past when the business men of our country will allow a 
change of administration to affect honorable business and 
therefore look for 1913 to be a banner year. 

M. C. REEVES, General Manager 
Harden Hand Grenade Fire Extinguisher Co. 





‘*A Strong Current of Good Will.’’ 
CHICAGO, 

We _ began the new year with optimism gathered from 
enough authoritative sources to warrant a sincere belief 
in what is to follow. Dissatisfaction with national affairs 
seems well under control, and a_ strong current of good 
will seems to rule rather than the exception. Numbered 
among the concerns which near the half-century mark we 
look upon the outlook with a feeling of general confidence. 

The advance in prices on hides, which obviously has not 
reached the maximum, has done much to stimulate advance 
buying on service gloves and mittens. 

Fortunately, we anticipated the rise and through heavy 
buying of raw materials have not been forced to increase 
prices as yet. These conditions, together witn the increased 
retail demand for a better product, are taken as a splendid 
indication for the future—an expectation which we share 
alike with the greater percentage of other American indus- 
tries. EISENDRATH GLOVE Co. 


Right Tone and Confidence. 


AKRON, OHIO. 

We are pleased to be able through our observation in the 
field at large to prophesy a healthy condition of business 
for 1918. These seems to be the right tone and confidence 
in all lines except, perhaps, as the extension of big business 
might be hampered by too close currency to insure an un 
precedented year. We wish the AMERICAN LUMBERMAN its 
full share of prosperity. B. F. GoopricH Co. 

(Manufacturer of rubber goods.) 


‘*Enormous Projects Under Way.’’ 


BIRMINGHAM, ALA, 

The year 1912 set an unparalleled record in our business, 
and if reports are true this happened in nearly all lines of 
manufacture and commerce. 

Our views on the business outlook for 1913 become, most 
naturally, a reflection of the past year’s record inasmuch as 
we hope to do even better than during 1912. To _ believe 
definitely, however, what the new year may bring forth is 
beyond human possibility. Our belief is that barring radical 
legislation, which would affect the manufacturing and com- 
mercial interests adversely, the year 1918 will equal, if not 
excel, the prosperity of 1912. 

The reported plans of expansion of the larger interests 
and the contemplated additions to the mileage of the rail- 
roads of the country would tend to strengthen this beltof. 
In our section enormous projects are under way, which if 
carried out would lend impetus to other developments that 
spell for prosperity. 

The outlook is bright. May it grow brighter as the year 
advances. W. K. TRECHSEL, Manager 

Southern Coupon Co, 
(Manufacturer of coupon books.) 


Good Outlook in Boot and Shoe Manufacturing. 


GRAND RAPIDS, MICH. 
Our business looks as though it were going to be good for 
the next year, although the material used in the manufac- 
ture of shoes and boots is constantly increasing in price 
und will constantly increase in price owing to a natural 
scarcity of cattle, but with our bumper crops and unless 
something unforeseen occurs we shall be able to have 
very good business year in 1913, as far as we can see 
I. C. RINDGE 
Rindge, Kalmbach, Logie & Co. 
(Manufacturer of boots and shoes.) 


‘‘A Very Early and Large Business.’’ 


CLEVELAND, OHIO. 
From all viewpoints the business outlook for 1913 prom 
ises to be very good. In our particular line we were unabk 
to meet the heavy demands this fall and were sold up very 
early in the season. We find that the merchants have 
carried over practically none of our particular class of mer 
chandise, which naturally will mean a very early and large 
business. Our salesmen cover every state in the Unior 
und have just left for the road after our annual conven 
tion, and all reported that they never found their territory 
in a better condition than it is at present. : 

O. W. FISHEL, Secretary 
Standard Knitting Co. 
(Manufacturer silk shawls, woolen shawls, ete.) 











Good Year for the Wage Earners. 


Detroit, MICH. 

Irom our viewpoint the outlook is very promising. Ws 
manufacture a patented specialty that is a decided saver 
of time and labor in removing coal, grain or any loose 
freight from box cars. The intense activity in almost 
every line of industry requiring laboring men has given 
employment to every man who is willing to work and at 
wages increased from 40 to 60 per cent above the scale of 
wages paid five years ago. The scarcity of men and the 
attendant increase in wages lead men of keen business 
acumen to appreciate and appropriate any device which 
will reduce the number of men required to do their wors 
or increase the efficiency of every man employed. 

The five-fold increase in the sales of the scoop truck in 
1912 over any previous year we attribute to the conditions 
above cited, and the inquiries and sales thus far in the new 
year indicate a continuation of the demand, increased in 
proportion to the wider distribution and appreciation ot 
this very practical time-saver. 

JAMES 'T. EAMAN, Secretary and Treasurer 
Detroit Scoop-Truck Co 


Wisconsin Company Expects Big Year. 


TOMAH, WIS. 
We are expecting a good trade for the year 1913 and also 
look fdr better prices in hemlock. We have come to this 
conclusion from the mail which we have been receiving 
lately, also reports sent us by our traveling men. 
C. A. GoopyEAR LUMBER Co., 
i. M. Hart. 





Outlook Favorable. 
CILTICAGO. 
We consider the outlook for the year 1913 to be favor 
able. P 
S. IL. Bincuam, Vice president and Western Mer., 
Barrett Manufacturing Co. 





Looking for a Very Prosperous Year. 


GRAND RApips, MICH, 

We are carrying on in one building two distinet lines of 
manufacture, Our typewriter business is the larger in vol 
ume, We think that the coming year will be the best year 
for this country and for the world for the sale of type- 
writers. We are looking forward to a very prosperous year. 

In the machinery department we have brought out a’ new 
line of multiple drills, which are used extensively for auto 
mobile and engine manufacture. We are sold three months 
in advance on this tool. 

We are bringing out a new line of milling machines so 
that in our machinery department we are not only very busy 
at the present time but are looking forward to the iargest 
volume of business that we have transacted, and we do 
not see anything to interfere with this unless it is unwise 
legislation, which we hope the new Congress will not at- 
tempt. W. R. Fox, President 

Fox Typewriter Co. 
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WELFARE WORK IN A SAWMILL TOWN. 











Excellent Home Life Made Possible by Model Housing Conditions — Young People Educated Alony 
Practical Lines and Interested in Worthy Causes Through Schools and Churches—Neigh- 
borliness Encouraged by Social Organizations — Healthfulness Promoted by 
Adoption of Sanitary Measures—Disease and Injury Treated —Thrifti- 
ness Stimulated—Success Demonstrated by Increased Efficiency. 


A Broad Municipal Platform. 


lu the relations of employer and employee are involved 
substantially all of the problems that today are vexing 
mankind. In the 
main question of 
what the employee 
owes the employer 
in service anid 
what the employer 
owes the employee 


for that service 
are included 
scores of ques 
tions that de- 
mand something 
akin to states- 


manship to per 
ceive and to an- 
swer. The answers 
are not found in 
the simple maxim 
that each must 
get as much and 
give as little as 
possible. That 
ATTRACTIVE there is a line be- 
yond which neith 
er the employer 
nor the employee can safely go in his demands is a tact 
that always makes itself known in an emphatic and indis 
putable manner in due time and in the natural course of 
events. Long ago men, in confirmation of a higher law, 
have said that man’s life is not his own to destroy or not 
as he chooses. Farsighted men have begun to see that the 
same natural law that forbids self destruction demands 
something more than mere physical existence; they see 
that the influence of the lite of the individual man is 
not confined to himself, but is reflected and multiplied 
in his family, is communicated to his neighbors and 
to an appreciable degree extends to and affects the 
State and the Nation. 

This newer conception of duty in its highest sense has 
come to the employer before it has come to the employee. 
Perhaps in its broadest signification it has not yet come 
to those employees who would be classed as laborers. 
But in place of this higher conception the laborer is 
possessed of a keen appreciation of kindness, frankness 
and fair dealing, and when those qualities are shown 
by the employer, the employee responds in loyalty and 
good service. 

Long ago a great poet said, ‘‘The proper study of 
mankind is man.’’ Perhaps no one will deny the truth- 
fulness of the statement. The difference of opinion 
comes with the application. The modern statesmanlike 
employer knows that wisdom does not lie in studying man 
to discover and exploit his weaknesses, but rather he has 
learned that his own best permanent interest is served in 
making the employee better and stronger mentally and 
morally as well as physically; that clean, decent, self- 
respecting employees are a form of capital as valuable 
to the business as, perhaps even more valuable than, 
money in the bank. 

Conditions that on first view may appear to present 
the greatest obstacles to the solving of the problems 
involved in the relations between employee and employer 
often will be found on further consideration to be prac- 
tically ideal—it one may use the term—for the purpose. 
The word co-operation has been applied to all forms of 
working together; usually however it is applied to the 
working together of individuals in one group against 
another group of individuals. No better word has been 
coined to convey the idea of that kind of working 
together and harmonizing of conflicting interests that 
must take place in order to bring about the right rela- 
tions between employer and employees. The main 
thought to be emphasized here is that all must work and 
must work together. There must be enough of paternal- 
ism shown by the employer to supply the defects but not 
enough to stifle the development of intelligence and inde- 
pendence in the employee. There must be enough of 
the communistic to move all forward but not so much 
as to deprive the group of the initiative and enterprise 
that are stimulated by the competing of intelligences. 

What has been said in the foregoing might have been 
written if no attempt had been made to work out in 
actual practice the principles there set down. Fortu- 
nately for the theory, however, it has been proved sound 
in practice; and that, too, the skeptic might add, in 
a sawmill town, of all places! 

Suppose one were to say that a sawmill town exists 
in which a lumber company owns all the real estate, 
that the town is incorporated under a general statute 
like others in the state, that all taxes are voted by 
employees and that substantially all are paid by the em- 
ploying concern. Would one be believed? Yet even that is 
not all or a tenth of the truth. The details will come 
out later; but just to complete the statement here let 





ONE OF CROSSETT'S 


CHURCHES. 





it be said that whenever in the past the town has voted 
an appropriation for a public improvement the lumber 
company has veluntarily given an equal sum for the same 
purpose. . 

The town that has set this splendid example for the 
world is Crossett, Ark., and the company concerned is 
the Crossett Lumber Co. Neither the company nor the 
town—least of all the officers of the company—has 
made any bid for publicity. They have all been working 
out their own destiny without asking or expecting the 
reward of popular approval which must be theirs where 
their work becomes known. 

Crossett is a sawmill town in the sense that its entire 
population is composed of employees ot the sawmill and 
their families. The population is about 3,000, one-half 
ot which is white and one-half colored. The company 
employs regularly about 800 persons. 

As Crossett is regularly incorporated, having a mayor, 
city council and other officials—all, by the way, 
employees of the lumber company—municipal questions 
are handled precisely as they would be handled in any 
other Arkansas city. This fact should be constantly 
borne in mind in considering the public facilities pos- 
sessed by this model town. 

All of the houses in the town were built and are 
owned by the sawmill company. Rental is charged at 
the rate of $1.50 per room per month; that is, a four- 
room house costs $6 a month. All houses in town are 
furnished with water and electric light at nominal 
charges. All lots are 90x120 feet, allowing ample space 
tor gardens, and employees produce immense quantities 
of vegetables, substantially all they use. Fully 80 per 
cent of the families keep cows and by far the majority 
keep poultry. Those who do not keep cows obtain milk 
from their neighbors or from a nearby farmer who 
operates a mmlk route throughout the town on his own 
account, 

All streets in Crossett are graded and oiled, with the 
result that it is practically a dustless town in dry 
weather and a mudless town in wet weather. The town 
has three miles of cement walks and 16 blocks are just 
now being added. The company even has cement walks 
around the mills. The sewage of Crossett is disposed 
of by the septic tank method. Four large septic tanks 
have been constructed and part of the town is already 
served, including all public buildings and some homes. 
The whole town will be served within a year. The lum- 
ber company lights all the streets without any charge 
whatsoever. The store furnishes ice at a very low price. 


For the Stranger Within the Gates. 


The traveler making his first visit to Crossett will 
be surprised when his ticket is taken up to hear the con- 
ductor’s question, ‘‘Do you want supper when you 
reach Crossett?’’ Noting the evident surprise, the con- 
ductor explains that as the train from the North reaches 
Crossett at 8 o’clock in the evening he wires the hotel 
how many passengers want supper and their supper is 
ready when they arrive at the hotel. One can not be in 
Crossett long without noticing the prevalent spirit of 
mutual helpfulness that must inevitably be contagious. 
But the powerful influence of this spirit of cooperation 
could not be more convincingly demonstrated than by 
the results it has produced in enlisting the aid of the 
railroad men. 

Being in this manner assured in advance of a fine 
supper on arriving in a strange town is suggestive of 
something homelike that must warm one toward the 


conductor, the railroad that employs him, toward the hot 
that will get a supper for a stranger ‘‘after hours’? an 
toward the town that possesses such a hotel. The point 

that this first preliminary long-distance contact with ti 
town cheers the stranger’s heart and puts the town 

his good graces at the outset. 

Those who gave the hotel in Crossett its name mus 
have had the poor, tired, homeless traveler in mind 
else how could they have called it the ‘‘ Rose Inn’?? 'Thy 
name is not part of a mere catchpenny scheme. hi 
name could do justice to the .excellences 06 
Rose Inn. Its wide and neatly fenced yard, its brow 
veranda with numerous willow chairs, its magnificent 
lobby with leather upholstered easy chairs, all fairly 
exude welcome and comfort. 

Rose Inn is the latest link of Crossett’s golden chai: 
of public utilities, and though the inn has been open to 
the public only two months it is known to all commercial! 
men who travel in this section. These men, who used to 
shun Crossett before, now come to Crossett as often and 
linger as long as they can find any shadow of excuse fo: 
staying. ; 

The inn has forty guest rooms al! provided wich bo 
and cold running water, electric light and steam heat. 
A number of the rooms are provided with private bath- 
and there are several other baths for the use of guests 
ocevpying rooms without baths. The plumbing is 0! 
highest class and in all respects modern. The dining 
room of the inn is in keeping with the rest of the 
institution. One hundred and twenty-five people can bi 
seated at one time. On Thanksgiving day 45 Crossei| 
people engaged dinner at the Rose Inn. At 9 o’clock 
Thanksgiving morning a long distance telephone message 
from a town 40 miles away brought the news that 80 peo 
ple were on the train en route for Crossett to take 
Thanksgiving dinner at the Rose Inn. On that day, 
therefore, 135 persons were served at dinner. 

A bus line carries and baggage to and 
from all trains. Porter service, a modern 4-chair barber 
shop, and in fact all the facilities of a modern metropo! 
itan hotel are provided at the Rose Inn. The increase in 
patronage that is perceptible from day to day plainly 
indicates that before many months the present capacity 
of the inn will be taxed to the utmost. While the 
Crossett Luinber Co. built and equipped Rose Inn and 
planned to operate it without profit, the hostelry prom 
ises to produce a revenue in excess of operating expenses 
almost at once. 


passengers 


Religious and Moral Instruction. 


The work of Crossett’s churches is little short of per- 
fect when judged by human standards. The town has 
six church buildings, two for white persons and four for 
black. All of the structures were built by subscription, 
the Crossett Lumber Co. giving a dollar for every dollar 
contributed by citizens. The buildings and the land on 
which they stand belong to the church organizations just 
the same as they would in any other Arkansas town. 

The churches are completely organized, each having 
its due complement of auxiliary societies for carrying on 
the numerous kinds of church work. The members and 
congregation are very generous in contributing to the 
support of the churches, many of them regularly devot- 
ing one-tenth of their earnings to that work. Five 
hundred people are members of the white Sunday schools 
alone and the work that is done with the young people 
is wonderful. At Christmas time the children and young 
people presented a cantata and a complete musical pro- 








FEW TOWNS OF TWICE THE SIZE OF CROSSETT HAVE HOTELS EQUAL TO “ROSE INN.” 
(The picture was taken while the structure was building. ] 











na 
er 
ol 
in 
aly 
ity 
che 
nd 
m 


ses 


1as 
for 
on, 
lar 

on 
ust 


ing 


ind 
the 
ot- 
‘ive 
ols 
ple 
ing 
rO- 


s 











JANUARY 18, 1913. 


AMERICAN ‘LUMBERMAN 





gram of a character to entertain and edify the most en- 
lightened and cultivated audience. 

The regular Sunday collections in a single church 
amount to $500 annually, and the two white churches 
expend each year from $8,000 to $10,000 in church work. 
At the district conference lately held to Crossett was 
assigned one of the best ministers in the conference, a 
ian who has just closed a long and successful pastorate 
in one of the leading cities of Arkansas; and Crossett’s 
retiring pastor was made presiding elder of his district. 
This same church supports a deaconness, who enjoys the 
distinction of being the only one in Arkansas. Last 
summer the church sent the deaconness to Chautauqua 
for a long period without cost to her. ‘The missionary 
society supports also one foreign missionary. The dea 
conness visits all homes and the camps, and keeps every 
home in Crossett in constant touch with the church 
organization. Each camp has its own church and a 
minister devotes his whole time to camp work. 

The camp minister’s wife at certain times has con- 
ducted classes in sewing and the deaconness has given 
instruction in domestic science among the women of the 
camps with splendid results. The welfare of workers 
in the woods is as carefully considered and looked after 
as that of the mill workers. 

Education and Intellectual Betterment. 

The excellence of every public institution in Crossett 
is sufficient to excite the admiration and arouse the 
enthusiasm cf the most phlegmatic. But the schools of 
the town are its peculiar and shining glory and the 
pride of its people. Space will not permit the doing 
of full justice to these educational institutions; a bare 
outline must suffice. 

One might almost say that Crossett in all its public 
and municipal activities, in its home and social life, in 
fact in all its human relationships but extends and con- 
tinues the work that is being carried forward in its 
schools. For the people of the town are far beyond 
the stage where they deem a knowledge of the three 
RK’s any considerable part of the education of their 
young people. Not that they have left the world ot 
practical affairs for a bootless excursion into the realms 
of fads and theory, but that they realize that knowing 
how to live is not less in importance than knowing how 
to earn a livelihood. 

Education in the Crossett schools means a develop 
ment of all the faculties, of the whole man, body as well 
as mind. The school equipment and facilities include 
a high school building, a grammar school building, a 
domestic science and manual training building; and a 
large gymnasium is to be completed in time for use this 
winter. In connection with the school is an excellent 
athletic field enclosed and provided with a grandstand. 

Eleven teachers are employed and special emphasis is 
placed upon domestic science and manual training. <A 
special instructor teaches music and expression, <A 
State law requires three months of free schools; Crossett 
schools have nine months. Over 300 pupils are enrolled 
and graduates from the high school are admitted to the 
State university without examination. The State board 
of education has established a system of credits for 
the purpose of classifying the schools of the State. 
Under this system of classification the Crossett schools 
rank as high as the highest in the State, having 23 
credits or units of credit as compared with 16 or 17 
given to the average high school of Arkansas. The 
schools last year won the first prize, a beautiful loving 
cup given annually by the State teachers’ association 
to the school making the most improvements. 

In athletics the school is in the front rank, and it has 
a dozen or more trophies won in athletic, literary and 
musical contests. Last year Crossett held a field day 
including 15 schools in southeastern Arkansas. In the 
numerous contests Crossett won 75 per cent of the prizes. 
A Crossett pupil in expression last year won second prize 
in a State contest. The basket ball team won second 
place in the State league and lost to the winner by a 
single point only. 

The attitude of Crossett citizens toward athletics is 
indicated by the fact that within four days after a ban- 
quet at which the building of a gymnasium was pro- 
posed they had raised $1,000 in cash for the purpose. 
The Crossett Lumber Co. contributed $2,000 and as 
already stated the structure will be ready for use this 
winter. 

The camps also are provided with their own schools 
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riis ROOMY AND WELL BUILT STRUCTURE 


and instruction is given along the same lines as in the 
town schools. Lest anyone think that athletics is per- 
mitted to supplant regular instruction in Crossett 
schools, let it be said at this place that no pupil can 
join a team or enter a contest until he has attained a 
specified high grade in his regular studies. The success 
won by Crossett students in literary contests and the 
credits allowed the school by the State university bear 
ample testimony to the efficiency of the schools along 
purely intellectual lines. 


Medicine, Surgery and Sanitation. 


The proper treatment of the sick and injured em- 
ployees of a lumber manufacturing concern located in 
a remote sawmill town demands facilities greater than 
any individual physician likely to practice in such a town 
would ordinarily have the means to provide. Moreover, 
the practice of medicine and especially the practice ot 
surgery under the conditions that obtain in a sawmill 
town must be under the control and direction of men ot 
broad views, generous impulses and sympathetic nature. 

The hospital work ot Crossett meets all the require- 
ments that the most enlightened self interest of employer 
and employee could dictate. In the first place there are 
in Crossett three independent practicing physicians and 
two independent dentists that employees are at liberty 
lo engage if they desire. The hospital and all medical 
and surgical work of the hospital staff are controlled by 
the lumber company, but of course the hospital is oper- 
ated as a wholly separate institution under the direc- 
tion and supervision of the head physician, who and 
three assistants, a dentist and four nurses comprise the 
regular hospital staff. Additional nurses are employed 
when the regular force is inadequate. One physician is 
assigned regularly to camp work and lives in the camp. 

The hospital building is a two-story structure with 
accommodations for both blacks and whites, about 75 
patients at one time. Patients are cared for partly in 
wards and partly in private rooms. The arrangements 
of the hospital are in every way nearly ideal. The main 
floor is occupied by the, waiting-room, dispensary, con- 
sultation room, office, kitchen, laboratory, electrical 
room, ete. 

The operating room, wards and private rooms are of 
course on the second floor. The operating room is 
equipped with the most modern appliances for all kinds 
ot surgical work. The sterilizing equipment is as com- 
plete as would be found anywhere. In the electrical 
room on the main floor adjoining the doctors’ office has 
just been installed the latest X-ray machine manufac- 
tured. This apparatus displaced a machine that was 
considered comparatively obsolete. 

Employees are charged a monthly hospital fee of 75 
cents each for single men and $1.25 each for married 
men. Every cent of the money derived from these fees 
goes into the hospital fund and when any surplus is 
accumulated it is expended in improvements and in 
extending the work of the hospital department. As a 
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THE EXCELLENT FACILITIES AND SERVICE OF THE CROSSETT HOSPITAL ATTRACT OUT-OF-TOWN PATIENTS. 


IS THE HOME OF UNMARRIED EMPLOYEES. 


result the hospital is enabled to perform even major 
surgical operations without any additional charge. I'or 
example, an employee who pays 75 cents a month would 
be operated on tor appendicitis without any other charge 
and would receive his board while in the hospital tor 
50 cents a day, the amount paid by all patients. 


Preventive Medicine, 


The work of the hospital corps or department is not 
by any means confined to the practice of medicine and 
surgery. The head physician is chairman of the village 
board of health, under whose direction yards and alleys 
are kept free from garbage and refuse that would be 
likely to breed or harbor disease germs. Only lately the 
health board secured the passage of a village ordinance 
requiring metal garbage cans, and this ordinance con 
templates the elimination of all possibility of epidemic. 

Under the direction of the hospital staff all of the 
most dangerous machinery in the plant has been equipped 
with safeguards to protect workmen from injury. ‘lhe 
surgeons are making a special investigation of these 
devices, and wherever possible and practicable to lessen 
danger by the installation of a safeguard it is at once 
installed. 

Lately the head physician of the Crossett hospital in 
analyzing the hospital’s surgical records for eight years 
discovered that 964% per cent of the accidents were caused 
by the carelessness of the person injured or of a fellow 
employee. Of course his long experience had convinced 
him of this fact long before. As a result of his investi- 
gation he has taken steps to reduce this carelessness to 
a minimum. 

As most carelessness is due to ignorance in some 
form the staff has undertaken to train employees to 
be careful. To accomplish this purpose ten ar fifteen 
men who are influential with their fellows or who have 
supervision of crews of workers are selected and lectured 
on safeguarding methods. This work has just been 
started. 

Closely related to the safeguarding work is the Red 
Cross first-aid-to-the-injured training that has lately 
been put into practice. A local Red Cross society has 
been organized, a membership fee of $2 being charged, 
together with 35 cents for a text book. A great many 
subscriptions have been secured and a membership of 
150 is assured. 

When the organization has been completed the regular 
Red Cross course will be given to the classes, examina- 
tions will be held and Red Cross certificates issued to 
those meeting the requirements. In the membership of 
the Red Cross society are included employees in all 
branches of work in the plant and in the woods. In 
handy and conspicuous places wherever men are working 
will be placed first-aid cabinets provided with splints, 
bandages and such medical supplies as are needed in 
first aid work; also stretchers, blankets and waterproof 
coverings. The Red Cross workers are of course taught 
the use of all these articles. As a means of raising 
money for the society exhibition first-aid drills are to be 
given for the public instruction and entertainment. 

As a part of its work through the board of health the 
hospital staff makes a medical examination of all school 
children twice a year, and of those found defective 
oftener. Public health lectures are given at frequent 
intervals also. 

All bacteriological and microscopic work of the scliool 
is done in the hospital laboratory under the supervision 
of a physician. The teachers also are instructed in the 
detection of the more common communicable diseases. 


Encouraging Thrift. 

Habitual improvidence in a workman is a weakness of 
character that manifests itself to his disadvantage at 
almost every point of contact with his fellows, but per 
haps most of all in his capacity as employee. Thrift 
often exists where many other important elements of 
character are weak or almost wholly absent. But as 
thrift is in a large measure the result of habit it some- 
times is the first step toward improvement in other re- 
spects and not infrequently habits of thrift have brought 
about moral regeneration. 

_ Where thrift has not been before the habit is some- 
times one of slow growth that needs not only opportunity 
but encouragement and even stimulus for its develop- 
ment. Crossett provided the opportunity in the form of 
a savings bank eight years ago and it has offered: the 
encouragement of 2 per cent interest compounded semi- 
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YOUNG PEOPLE OF CROSSETT RECEIVE THE BEST INSTRUCTION GIVEN IN ARKANSAS SCHOOLS AND HAVE THE BENEFIT OF THE MOST MODERN 


innually, that being a little more than 4 per cent 
annually. The bank now holds the savings of more than 


150 enrployees, amounting 
not 


to about $55,000. This does 
however, afford all the evidences of thrift, for many 
ot the employees who started with savings now have 
regular commercial checking accounts. Some have with 
drawn their savings for investment, made in many 
cases on the advice and under the direction of officers 


otf the company. These investments if added to the 
$55,000 savings now held by the bank would go far 


toward doubling that amount. In this way of course 
the employees have greatly increased the income on their 
savings. 

The savings depositors include all classes of enrployees, 
many of the lowest priced men being among the thrift- 
iest. Perhaps 20 per cent of the depositors are colored. 


One colored man has a savings account of $750. One 
white common laborer has an account of $2,300. The 


latter is a man past middle age and began his account 
almost with the opening of the bank. Prior to that time 
he had been wholly improvident, but an officer of the 
company by friendly counsel succeeded in persuading 
him to begin saving, and with splendid results. Those 
familiar with conditions say that the habit of saving is 
growing among employees. Employees who 
once start accounts in by far the largest number of cases 
keep them up and steadily increase the amounts to their 
credit. This is true of colored persons almost to the 
same extent as of whites. While no one can say with 
certainty that thriftiness produces efficiency and relia 
bility in an employee, yet the three qualities so often 
exist in the single individual man that the conclusion is 
almost inevitable that quality reacts upon and 
encourages the development of the others. 


Crossett 


each 


Supplying Material Needs. 


To supply the material needs of 3,000 persons is the 
duty imrposed upon the Crossett Mercantile Co., the mer 
cantile department of the Crossett Lumber Co. No 
employee is in any way obligated to buy from this store 
He is absolutely free to make his purchases from nearby 
independent stores if he elects to do so. Employees are 


EDUCATIONAL FACILITIES. 


paid their wages in cash twice a month. Those who 
desire credit at the store are given credit rating cards 
tor specified amounts covering 15-day periods, these cards 
being in fact evidence of employment by the sawmill 
company. Purchases are charged in the regular way 
when made. 

The store’s sales annually amount to over $400,000, 
from $10,000 to $12,000 monthly, or $120,000 to $144, 
000 of the sales being made to outside trade; that is, 
sales to farmers and others not employed by the lumber 
company. This outside trade is steadily increasing. Such 
a thing as prejudice against the store or dissatisfaction 
with its methods is practically unknown. The fact has 
been demonstrated times without number that the goods 
carried by the Crossett Mereantile Co. and the prices 
charged for them enable patrons to profit by trading in 





A MANUAL TRAINING SCHOOL SHOP EQUIPPED WITII 
AMPLE POWER AND FURNISHED WITHL HANDY 
WORK BENCHES TAKES = STRONG 
HOLD ON BOYS 


Crossett. The store carries a large stock of every class 
of goods and every possible effort is made to serve the 
public and secure and hold its patronage solely on the 
basis of service. Satisfaction is guaranteed with respect 
to every sale and if any dissatisfaction arises money is 
refunded. All goods are delivered by automobile wagons. 
Considerable country produce is purchased from nearby 


farmers, cash being paid for potatoes, cabbage, onions, 
tomatoes, cane syrup, butter, eggs, ete. 


Social Institutions and Society. 


The clubs in Crossett are the mediums through which 
are provided the recreation and social intercourse that 
are indispensable to the bringing about of that content- 
ment and that friendliness and confidence that are essen 
tial factors in giving permanence and stability to a 
community. Crossett’s population is not of the shift 
ing, drifting, discontented variety, because Crossett pro 
vides all that is essential to man’s well-being. 

The club for white people is the gift of the late 
KE. 8. Crossett. The club for colored persons is large, 
well equipped and designed to meet the requirements 
of the colored race to the same extent that the other 
club meets the requirements of the white people. 

In connection with the white men’s club, but in a 
separate building, is a fine natatorium provided with salt 
water from a deep well. The club proper is provided 
with billiard rooms and the usual club room accessories. 
The annual membership dues are $6, which includes 
baths, stationery and other privileges ot the building. 
The white club has a membership of 300. 

One feature of the club work that greatly increases 
its usefulness is the social held on Thursday of each 
week. On those days the club is thrown open from 1 to 
6 o’clock in the afternoon to the women of Crossett and 
they serve refreshments from 5 to 6 o’clock. A com- 
mittee of women is appointed in advance and the affair 
invariably brings out a very large attendance. No social 
distinctions are observed or recognized, no special invi- 
tations are issued, but everybody is invited and nearly 
everybody attends. 

The club house contains a large auditorium in which 
moving picture shows are held four nights each week. 
These shows are conducted by independent interests that 
pay a rental for the use of the auditorium, this fee 
going to the support of the club. Each year an excel- 
lent lyceum course is secured by the customary method of 
guaranty, and the sale of season tickets generally pro- 
vides ample funds for meeting the costs of the course. 





A LARGE SALT-WATER NATATORIUM (AT LEFT) AND A SPLENDID CLUB HOUSE PROVIDE THE SOCIAL FEATURES AND INTERCOURSE THAT UNIFY 


THE BEST SENTIMENTS OF THE COMMUNITY. 
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On the whole the club is highly appreciated, is well 
patronized and indeed is the social center of the town. 


The Newspapers. 

Crossett has a weekly newspaper that has been pub- 
lished regularly for more than five years. The paper 
contains the customary news regarding local activities 
and is an excellent medium for promoting the many lines 
of welfare work that are being carried on in Crossett. 
The printing plant comprises a large cylinder press for 
printing the newspaper, job presses and type for gen 
eral advertising and job work and a lintoype for news- 
paper and book composition. Besides-doing a general 
printing business and printing the newspaper, the office 
prints the ‘‘ Baraca Booster,’’ a weekly bulletin pub 
lished by the Baraca class in the Methodist church. The 
tenth number of the ‘‘Booster’’ has just issued from 
the press. The plant prints also the ‘‘Hi,’’ a paper 
edited and published by the pupils of the Crossett high 
school. 

Fishing and Boating Club. 

People of Crossett interested in fishing and boating 
have organized a club. Near the mill pond they have 
built banks to enclose the water and the company has 
flooded 14 acres of land to make a lake. This lake has 
heen stocked with fish and affords a great deal of pleas 
ure and recreation to members of the club. 

The young peopie have a band—not a brass band, but 
a silver band, all instruments being silver and some ot 
them very high in cost. The band practices several times 
a week and is making excellent progress. 

Results Accomplished and Benefits Derived. 

The town of Crossett as it stands today is the result 
of many years of development, involving the expenditure 
of immense sums of money and the performance of a 
prodigious amount of labor. If, however, Crossett’s story 
has been properly told in the foregoing, the reader will 
have noticed that every undertaking that had for its ob 
ject the improvement of conditions and facilities has 
been instigated and promoted by the employees them 
selves. Of course, the employees have in all cases been 
encouraged in their efforts toward improvement, but 
no aid has been tendered them by the company until 
they have first shown in an unmistakable manner not 
only a willingness and a desire but a determination to 
improve whether aid is given or not. The attitude of 
the Crossett Lumber Co. toward its employees does not 
smack of charity. As a consequence all citizens of Cros 
sett are self-respecting, energetic and ambitious. They 
look upon the Crossett of the present as the result of their 
own efforts and they are so ambitious for advancement 
that they are ever on the alert for the discovery and 
adoption of improvements that shali make the future 
Crossett an ideal home town. 

Everyone who has given the subject of human character 
any study at all knows that the man who is self-respect 
ing, energetic, progressive and alert in church work, in 
promoting the education of his family and in the per- 
formance ot his duties as a citizen will have the same 
or greater interest in his work; in the performance of his 
duties as an employee he will exercise the good judg- 
ment and display the keen intelligence that he has de 
veloped in the performance of his duties as a citizen. If 
there could remain any doubt of the truth of the fore 
going statements Crossett and the employees of the Cros 
sett Lumber Co. ought to be evidence enough to con- 
vinee the most skeptical. 

Every lumber manufacturer who has erected a plant 
and started an operation knows something of the diffi- 
culties of obtaining a crew of operatives that will en 
able him to turn out a manufactured product that shall 
enter market on an equality with the output of old 
established concerns that have by years of laborious and 
patient effort brought together and ‘‘amalgamated’’ 
an effective working force. The experience of the Cros 
sett Lumber Co. at the outset was typical of that of 
all concerns starting under similar conditions. Many 
of the workmen who offered their services were of the 
class that would move often from choice if they were not 
made to move oftener by employers who quickly discern 
their worthlessness. 

Early in its history, however, the Crossett Lumber Co. 
exercised the best of judgment and the keenest of dis- 
crimination in the selection of its employees, having in 
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FREQUENT LECTURES AND OTHER ENTERTAINMENTS FILL THE CAPACIOUS AUDITORIUM OF CLUB HOUSI 


mind their fitness as citizens as well as their skill as 
workmen. At times the shipping in of workmen has 
been necessary. But even when a man’s fare had been 
paid if on arrival he was deemed undesirable as a citi 
zen he was not permitted to stay in the town longer 
than was necessary to find a means of getting out. Atter 
years of this selective process a population of good, 
decent and self-respecting citizens as well as the requi 
site crews of skilled, intelligent, industrious, thrifty and 
loyal men has been secured. 

At mention of the word loyal one is tempted to say 
that loyalty is the most characteristic trait of every 
man, woman and child in Crossett. Not only are em- 
ployees loyal to the Crossett Lumber Co. but they de 
clare that the Crossett Lumber Co. is loyal to its em 
ployees. In fact, if one were to seek the cause for this 
loyalty he would find that all the interests of the town of 
Crossett, of the people of Crossett as citizens and as em 
ployees, and of the Crossett Lumber Co. as a corporation 
and as an employer are so interrelated and so coordinated 
that nobody in Crossett can be loyal to one interest 
without being loyal to all. While each cf the 
many institutions of the town is as it were a 
separate entity, standing on its own foundation and being 
self-supporting, yet all the institutions are a part of one 
magnificent, generous and wise plan or program that is 
designed to promote the best interests of everyone who 
makes Crossett his home. 

As already stated the Crossett Lumber Co. at the be 
ginning experienced some difficulty in securing the most 
desirable class of workmen. Now no such difficulty ex 
ists. While the same or even greater care is exercised in 
the employing of men, if by any mischance an undesirable 
is employed he soon finds that he is out of his element 
when in Crossett and either promptly leaves the town 
or mends his ways to conform with the standards of life 
and character which citizens of Crossett have firmly 
established and which they are vigorous and even aggres- 
sive in maintaining. Thus in elevating the citizenship 
of their town to a high plane the people of Crossett 
have automatically supplied the Crossett Lumber Co. with 
intelligent, loyal and skilled employees. The effects of 
this policy cannot fail to be shown in the most sub- 
stantial manner in respect to every manufacturing opera- 


tion performed at the Crossett Lumber Co.’s plant. 
Crossett now exercises and has throughout its existence 
exercised a beneficent influence upon the entire section of 
the country in which it is located. When the Crossett 
plant was built lawlessness was rampant in that locality 
and public officers were so paralyzed with fear of the 
lawless elements that they could or would not take any 
steps to suppress lawlessness. Through the stout courage 
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and vigorous action of the Crossett Lumber Co. law 
breaking in that locality was made a very hazardous pro 
ceeding. Conditions imprdéved at once and the lawabid 
citizens immediately swore allegiance to their deliveré 








As a consequence the Crossett Lumber Co.’s best frien 
are its neighbors, the nearby farmers and other citizens 
If, therefore, as in a half dozen cases it has, the con 
pany must resort to the local courts to defend or enfo 

its rights it is assured of receiving justice at home in the 
courts of the county. Officers of the concern rarely 

ever have found it necessary to go personally into court 
and in only two eases have so much as the costs of suit 


been awarded against the company. 


MAINE Y. M. C. A. CELEBRATES ANNIVERSARY. 


GREENVILLE, ME., Jan. 14.—The first anniversary of 
the dedication of the first home for Maine woodsmen 
that the State has ever known, the Greenville Young 
Men’s Christian Association, which was built by the 
Hollingsworth & Whitney Paper Co., was observed her¢ 
recently. In the year that this building has _ bee 
erected it has done a magnificent work for the Maine 
lumbermen. Hundreds of them, who have always sought 
the nearest barroom as soon as they reached Greenvill 
after a long sojourn in the woods, have turned to the 
Y. M. C. A., where they have found an innkeeper who 
is actually interested in their welfare, and who is not 
seeking to get their money from them. The resuit bas 
been that many of them have saved money and have not 
touched a drop of-liquor during their stay in the town 
That this has been a splendid thing for the men and the 
town goes without saying. 

The hospital adjunct has been in constant use. This 
is located on the top floor of the building, and as it i 
the only hospital in an immense territory, it is a god 
send to woodsmen and inhabitants alike. Formerly it 
was necessary to send patients to Bangor, 85 miles away, 
and when a man had suffered a cut that bled severely, 
cases have not been unknown in which the men have 
died before getting aid. In the Y. M. C. A. hospital, 
which is completely outfitted, even to the X-ray ap 
paratus, the rates are very low—only $1.25 a day, a 
fact that is appreciated by the men. 

Abundant recreation is provided, at a low cost or 
free, in the shape of bowling alleys, pool tables and 
reading rooms. Although Hollingsworth & Whitney 
built the structure, there is no restriction as to the 
woodsmen who shall be accommodated, no matter by 
whom they are employed. And if a man is penniless 
he is taken care of until he gets a job, which is easily 
secured in the woods these days. 
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THE ATTRACTIVE HOUSES, SHADED WALKS AND CLEAN STREETS OF CROSSETT WOULD NOT SUFFER IN COMPARISON WITH THOSE OF A MODERN 


RESIDENTIAL SUBURB OF A LARGE CITY. 
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TRANSPORTATION SYSTEM ENTERS DE- 
VELOPMENT CAMPAIGN. 


Nearly two years ago the AMERICAN LUMBERMAN inaugurated its Com- 


munity Builder campaign and during the many months since it has in every 
possible way sought to stimulate interest and to promote activity in the 
building up of the rural communities of the United States. This campaign, 
as has often been stated, was inspired by the conviction that when all the 
rural communities are prosperous the entire country will be prosperous. 
This is the basic principle on which the Community Development campaign 
has been conducted. A keynote of the campaign, however, has been and 
is that the prosperity of the rural community itself is based upon the pros- 
perity of all the persons and all the legitimate interests that combined 
constitute the community. 
When the AMERICAN LUMBERMAN started its 


Many Interests Join. 


For many months individual bankers and bankers’ associations, indi 
vidual newspaper editors and editors’ associations, individual lumbermen 
and lumbermen’s associations, trade papers and others have been loyally 
doing their part toward promoting Community Development work. The 
latest, and perhaps one of the most powerful, interests to join in the cam- 
paign is one of the great railroads of the country, the Frisco System. All 
of the railroads have for years believed in the development of the territory 
along their lines; and in a large measure the extension of linés, the 
improvement of service and general financial condition of these railroads 
have been in proportion to the effectiveness and success with which they 
have carried on this development. Commonly, however, much of this 
promotion work has been industrial in a strict 
sense, largely the promoting of new industries 





campaign for Community Development, so far 
as it knew, the principles on which Community 
Development is based had never before that 
time been enunciated, nor had any campaign 
based on the same principles and directed along 
the same lines ever been undertaken. 

Though the few pages devoted to Communit) 
Development in the Community Builder Depart- 
ment are deemed the most important factor and 
the most effective instrumentality in promoting 
the work, they do not by any means comprise the 
whole campaign. 


Local Lumberman Must Aid. 


The AMERICAN LUMBERMAN has realized all 
along that primarily it must depend upon the lo- 
cal lumberman for starting the campaign in each 
community, but it has recognized the fact that 
there are other interests and influences that are 
potent for good if they can be enlisted in the 
work of Community Development. The Com- 
munity Builder campaign, therefore, has in- 
cluded earnest efforts to enlist the aid of the 
other trade papers, of the editors of rural news- 
papers, of the rural bankers, of the railroads and 
of others. 


gration 


Frisco rails. 





Railroad Joins Campaign. 





St. Louis, Mo., Jan. 1, 1913. 
The industrial, agricultural and immi- 
work, heretofore carried on 
through several departments, will from 
this date be under the supervision of the 
director of development. 

Believing that the prosperity of the 
carrier is dependent upon the success of 
the individual as well as the communities 
served, it is the purpose of this company 
to encourage in every proper way the 
development of the country tributary to 


The earnest support of everyone con- 
nected with the Frisco is needed. 

The cooperation of the national and 
State authorities and of commercial or- 
ganizations is solicited. The services of 
the director and his assistants will be 
cheerfully given when requested. 

C. B. Biddle, Vice President. 

Approved: B. L. Winchell, President. 


that promised to increase traffic or to attract 
traffic to the line promoting the industry. 


Individual Man a Factor. 

While the Community Builder Campaign 
recognizes the great importance that must be 
attached to the development of industries in any 
scheme designed to promote the prosperity of 
the country, yet it has sought to emphasize and 
to bring about a more just recognition of the 
importance of individual prosperity and ad- 
vancement. That this principle is sound is fully 
confirmed by the official announcement of the 
Frisco System printed in the middle of this page. 

The United States as a Nation had its origin 
in a conflict based essentially on this one prin- 
ciple: The right of the individual to life, liberty 
and the pursuit of happiness. 

The AMERICAN LUMBERMAN has _ insisted 
throughout this campaign that the perpetuity of 
the rural community as a self-governing body is 
indispensable to the liberty of the citizen and the 
perpetuity of the Nation itself. [Every consider- 
ation, therefore, of patriotism and of prosperity, 
and every benefit, moral, mental, physical and 
material, demands that the rural community 
shall be preserved. 








Results Begin to Show. 

Though in its beginning the pushing of this 
campaign was uphill work and though for many months the apparent 
tangible results were few, yet at no stage of the progress of the move- 
ment has the conviction of the AMERICAN LUMBERMAN as to the sound- 
ness of the principles on which community development is based been 
shaken nor has its courage wavered. 

As the campaign has progressed, not only have the efforts made by the 
AMERICAN LuMBERMAN borne fruit in many ways and along various lines, 
but other interests and institutions and people in other fields have inau- 
gurated similar campaigns bearing greater or less resemblance to the cam- 
paign originated by the AMERICAN LUMBERMAN. 


For the General Good. 

Early in this campaign the AMERICAN LUMBERMAN made clear the fact 
that the only benefit that it expected from this campaign would be the share 
that would naturally fall to it as the wave of prosperity resulting from the 
campaign spread over the country and contributed to the prosperity of all. 

Whenever, therefore, similar plans have been inaugurated by others, 
and whenever work that is in harmony with the principles of Community 
Development has been performed by others, the AMERICAN LUMBERMAN 
has welcomed this work because it contributes substantially toward the 
accomplishment of the ends sought by the campaign originally inaugurated 
in the Community Builder. 


The recognition of this principle must go hand 

in hand with any attempt that is made to check 

the migration from the rural communities to the cities. Concentration of 

population in the cities inevitably means the placing of a lower value on 

the individual man. The retention of independence and of self-respect 
by the average man means that he must keep “out of the mob.” 

While the industrial and commercial advantages of the larger 
cities and those of the rural communities are not identical, yet when 
comparison is made from a farsighted, humanitarian and patriotic 
viewpoint the balance must swing heavily in favor of the rural com- 
munity. The mental and physical efficiency that are coincident with 
outdoor and fresh air life must inevitably offset whatever advantages 
there are in concentration. 


Must Heed Nature’s Laws. 


If any change in policy is needed in order that commercial and 
industrial methods shall conform to the laws laid down by Nature 
for the development, advancement and perpetuation of the human 
race, certainly there can be no room for choice on the part of interests 
controlling the commerce and industry of the country. 

The people of the United States can not as individuals nor can they 
as a nation defy or even safely ignore for any considerable period the 
fundamental facts of life. Commerce and industry can not be carried 
on like war—in utter disregard of the individual man—for the best 
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MAN-POWER IS UNIT OF NATIONAL STRENGTH. 


permanent interests of commerce and industry are identical with the 


interests of citizens as individuals. 


The business can not be con- 
sidered and treated independently of the man; the business is for the 


man, not the man for the business. 


The main purpose of life is to 


produce the wisest, strongest and best people; the pursuit of com 
merce and industry is but a means to that end. 





{From the Christian Science Monitor. | 


OREGON SCHOOL CHILDREN TAKE UP 
NEW CREDIT SYSTEM. 


HOW TEACHERS BRING THE HOME AND SCHOOL 
CLOSER TOGETHER IS TOLD BY STATE’S 
PUBLIC INSTRUCTION OFFICIAL. 


Chores All Count. 


How teachers in Oregon bring school and home closer 
together by giving school credit for industrial work at 
home is told by the Hon. L. R. Alderman, State superin 
tendent of publie instruction in Oregon, in a pamphlet 
which the United States Bureau of Education is sending 
free at the request of teachers. 

Building « fire, milking a cow, cleaning the barn, 
splitting and carrying in wood, turning the handle of a 
cream separator, cleaning house, gathering eggs, feeding 
farm animals, churning butter, preparing breakfast, 
sweeping and scrubbing floors, dusting furniture, mak 
ing beds, sewing, washing and ironing his own clothes, 
arriving at school with clean hands and face and with 
hair combed, practicing music lesson, going to bed by 
9 o’clock every night, bathing and dressing the baby 
are a few of the duties for which the teacher at Spring 
Valley, Ore., allows credit in 
school work. e 

The work is definitely measured and allowed for. The 
child desiring credit for home tasks brings to school a 
slip signed by a parent, testifying to what has been 
done; 10 per cent is added to the final examination 
results of ail pupils (except those of the eighth grade) 
who enter and continue in the voluntary contest to see 
which can obtain the most of such credits. A certain 
number of accumulated credits entitles the pupil to a 
holiday, at the discretion of the teacher, and in this one 
school, at least, cash rewards are given to pupils making 
the best record in accredited home tasks. 

The experiment was so successful in Spring Valley 
that it attracted the attention of the county superin- 
tendents of the State, who this year made a special trip 
in a body to observe the results of the home credit plan 
in that school, and then advocated the idea everywhere, 
Already schools in other localities have tried the plan 
with success, modifying the details in accordance with 
local needs, but always retaining the central principle 
of home and school cooperation. 

Observers of the work that is being done in Oregon 
agree that the effect, both on school and home, has been 
unfailingly good. The children take more pride in their 
homes; give eager assistance in the household to their 
frequently overworked mothers; live better than before; 
yet they by no means neglect their school work in their 
awakened zeal for home interests. Indeed, the evidence 
seems to be that the habits of industry and cleanliness 
thus encouraged in respect to duties in the home are not 
only reflected in the pride they take in school surround 
ings, but also in increased ability in studies, greater will 
ingness to do the lessons, and a higher degree of ac- 
curacy in all the activities both of home and school. 

The basic principle behind the work of Dr. Alderman 
and his associates is that education should make us more 
willing and efficient workers. ‘‘ Every person has some 
home duties, chores and the like. Under the proper 
encouragement and direction the boys and girls who are 
in school can be taught to do these things well and thor- 
oughly. The more they do, well and cheerfully, the bet- 
ter for them; they will become finer and more useful 
men and women. The giving of school credit for home 
work,’’ says Dr. Alderman, ‘‘is like opening great 
reservoirs of power which as yet have scarcely been 
tapped.’’ 

Certain it is that cooperation between home and school 
is one of the pressing problems of the day. Accordingly 
this Oregon experiment, which seeks to coordinate in 
the fullest sense the interests of school and life, is fol 
lowed with close attention by educators everywhere. 

The United States Bureau of Education has several 
thousand copies of the Oregon booklet on hand for free 
distribution. 
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{The Scranton (Pa.) Tribune-Republican.] 


THE PLAYGROUNDS. 


Those engaged in playground work in Scranton are going 
to ask the city authorities to include in the next bond issue 
a sufficient sum to purchase land, conveniently located, to 
supply adequate recreation centers for the local children. 
It is a good movement that ought to be heartily indorsed 
by the taxpayers. Within recent years, in all of the pro- 
gressive cities of the country, there has been growing appre- 
ciation of the importance of playground work. It is no 
longer safe for children to play in the streets of cities. 
The development of the automobile, which has come into 
general use, has increased the number of street accidents 
alarmingly, proving that while the childish play, so neces 
sary to proper health and development, must not be neg 
lected, safe places must be found for such activities. 

There were 526 fatal accidents on New York streets in 
1912. Most of the victims were children. Our own city 
hada sufficiency of such accidents. This growing casualty 
list furnishes absolute proof that our little people must 
be kept off the thoroughfares. An additional menace is the 
germ-laden dust, which probably is fatal to more than are 
v tis of vehicular traffic. ‘a Scranton, the vacant lots 
aye rapidly disappearing, and land is increasing in value. 
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If available sites for playgrounds are to be reserved, they 
should be purchased at once, in the interests of public 
economy. Therefore, it is vital to the taxpayers, that there 
be immediate action, such as a bond issue would make pos- 
sible. Sentiment is crystallizing so rapidly in favor of 
playgrounds that the buying of the land needed would prob- 
ably be one of the wisest and most popular moves that our 
city authorities could make. 
* : * * * . - * . * 


In this connection, a recent article from the pen of H. S. 
Braucher, secretary of the Playground & Recreation Asso- 
ciation of America, has an important bearing. He calls 
attention to the fact that cities are appointing public- 
spirited citizens to commissions for the purpose of develop- 
ing comprehensive recreation plans. Similar action is being 
contemplated in New York and Boston. In St. Louis plans 
have been considered to give to the playgrounds commission 
advisory powers with regard to recreation which is now in 
charge of various city boards. The reason for recreation 
commissions is the same as the reason for having a com- 
prehensive plan, efficiency. It is recognized that the rec- 
reation secretary should be a trained social worker, a good 
administrator and executive, and should also understnad 
municipal problems. Community cooperation is also recog- 
nized as of great value. 





The Wealthiest 
Barons Look Up 


to the man who owns a modest 
home and is contented with his 
lot, for they know that individual 
prosperity as well as national 
prosperity depends largely upon 
the home life of our citizens. A 
look at the birth places of our 
most illustrious men shows one 
that a home, even tho humble, 
has been the means of starting 
many successful careers. Of 
course, log cabins are no longer 
in vogue, but were the labor 
consumed in hewing logs com- 
pared with the labor needed these 
days to build the same sized 
house with our perfectly manu- 


factured lumber, the difference 
in cost would be but little. And 
then, considering comfort and 


durability, the comparison be- 
comes ludicrous. By building of 
wood you are assured the lowest 
cost and most satisfaction. Why 
procrastinate? Come in today 
and let us help you with your 
plans and tell you, first handed, 
just what the lumber will cost 
you. 








“There’s No Place Like Home” 


Name and Address 











NO. 4, SERIES J, 
COMMUNITY DEVELOPMENT ADVERTISE- 
MENTS; FURNISHED TO DEALERS 
FREE ON REQUEST ; NOW READY. 


“AMERICAN LUMBERMAN”™ 


COMMUNITY BUILDING IN 
MISSOURI. 


The people of Bolivar, Mo., are displaying the keenest 
interest and the greatest activity in all projects that 
promise improvement in community methods and facil- 
ities. 

In promoting this work the Boliwar Herald has de- 
voted its space liberally. In the latest issue of that 
paper notice is given of a farmers’ meeting to be held 
early in January. The program of this meeting is de- 
signed primarily to interest farmers in scientific agricul- 
ture, poultry raising and orchard management. The 
Frisco Railroad, in cooperation with the State poultry 
and State fruit experiment stations, is providing the 
speakers and the equipment required to illustrate the lec- 
tures that will be given. Two sessions are to be held, 
one in the car furnished by the railroad for the benefit 
of the farmers and another in the school building for the 
benefit of the high school pupils. 

The same issue of the Herald contains a summary of 
a campaign that the people of that locality are condutt- 
ing for securing endowment and building funds for a 
college. They started out to raise $25,000 for the build- 
ing fund, of which over $20,000 is already pledged, 2,394 
contributors being represented. Over $17,000 has been 
pledged for the endowment fund. A list of ‘‘doers,’’ 
‘*doublers’’ and ‘‘beyonders’’ shows that people of all 
ages are united in the work of raising the funds. 

The interest that Bolivar people are showing in educa- 
tion could not fail to elevate the standard of society in 
any community and the energy they have shown in what 
they have undertaken is sufficient to insure that what- 
ever they want that is needed for the development of the 
community they will be able to secure. 





{From the Conshohocken (Pa.) Recorder.] 


THE COUNTRY CHURCH. 


The latest United States religious census reports the sta- 
tistics of 186 separate and distinct denominations, besides 
more than a thousand individualistic and independent 
churches that could not find a place within any of the regu- 
lar sects. Organized religion in America is a vast, con- 
crete and practical fact attested by $1,500,000,000 invested 
in property with overhead fixed charges of about two hun- 
dred millions a year. But these figures, observes Joseph 
H. Odell, are somewhat deceptive. Christianity is not as 
strong as ‘it seems to be. 

Especially, continues Mr. Odell, is the country church 
in America in need of new support and vitality at the 
present time. The very largeness of its plant is one of 
its chief difficulties. ‘From a_ poetical standpoint,” Mr. 
Odell reminds us, “tt is advantageous to have the white 
spire of a church in every landscape; from a_ practical 
point of view, it is a financial and spiritual crime. Ten 
churches may dismally fail where one would be conspicu- 
ously successful. When you overmultiply prophets they be- 
come parasites.” 

Mr. Odell takes a typical case—that of Lake Township, 
in Wayne County. Pennsylvania. Lake Township has a 
population of 1.200, the people being representative Ameri- 
can citizens. They have three post offices, seven school- 
houses, one bank and one saloon. The church figures are 
as follows: 

Ten church buildings. 

Fourteen congregations (two of them meeting in schoolhouses). 

Ten denominations. 

$30,000 invested in church property. 

$4,180 raised by churches per year. 

$500 sent into the township by 
boards. 

405 church members—36.75 per cent of the 

29 average membership of churches. 

$10.07 average annual contribution per member. 

40 average attendance at Sunday worship of each church. 

10 ministers engaged in preaching. $750 maximum salary paid to 
minister. 


denominational home mission 


population. 


One minister with regular college and theological training. 
Seven ministers with little more than high school training. 








Worcester Board of Trade 


American Lumberman, 
431 South Dearborn St., 
Chicago, Tll, 
Gentlemen: 


Decenber 9, 1912. 


Will you please send me all of your "No Place Like Home" material and 


the bill for the same. 


Tf you will send it to my home address, 14 Monroe Avenue, 


it will not be misplaced in the office, and I want it. 
Yours very truly, 


$ ben 


As ee ll e 
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REALM OF THE RETAILER. 


This Foreman Would Get “Fat on Work” If He Could Figure -The Salesman Who Knows His Territory “Like a Book’ 
—Difference Between “Charity” and “Help” Defined—Green or Kiln-Dried Lath? 


THE IMPORTANCE OF ACCURACY. 


he subject of doing things right around the yard 
was on the carpet, and the dealer said that a year ago 


he let a foreman out because of his inability to figure 


correctly. ‘‘He was one of the best men to work | 
ever saw,’’ he said. ‘‘He would get fat on work. If 


mentally he had been as spry as he 
would have been an excellent man. When a customer 
drove in for a load of lumber, and it was left for the 
foreman to figure it up I never would know whether he 
right or not. IL aimed to be around, but a man 
can not always be in his yard. Several times | dis 
covered he was wrong, sometimes in my favor and at 
other times in favor of the customers. When the results 
were against me it never was reported but once, and 
that was by a man whose reputation for honesty was not 
bang up.’’ 

Then I broke in by saying that sometimes that is the 
When living in Chicago we put the milk pail 
out evenings for the milkman who came around early in 
the morning, and one afternoon he came to the heuse 
bringing with him a $5 gold piece that he said that 
morning he took from the pail, and he thought we might 
have mistaken it for a nickel the night before. And 
so we had. Not that our pockets were so filled with gold 
pieces of this denomination that we were in the habit 
of handing them out for nickels, but this time it so oe 
eurred. The point is this: This milkman did not have 
the best of a reputation for honesty, but he came as 
straight as an arrow to return the money that did not 
belong to him. 


That is the 


was physically he 


was 


was 


way 17 1s. 


way goes. We are honest in streaks. 
There are those who would not cheat a man out of a 
cent, but who intellectually are as dishonest as the very 
old Harry. There are others who are looking for every 
penny they can grab, legally or otherwise, but whose 
hearts are warm, and who will do a favor to a neighbor, 
or the unfortunate, if the occasion offers. There are 
those, and evidently many of them, who think that hon 
esty has to do only with dollars and cents; with moneyed 
transactions. But wait awhile—let us all wait awiile, 
and when the last analysis is made I am just guessing 
it will be discovered that the word has other definitions. 
When | am told that a man is dishonest I am disposed 
to ask, ‘*‘ Dishonest in what respect?’’ 

The dealer continued, ‘‘It beats the very devil 
many customers will break away from a man if a mis- 
take is made in his favor. They think it was inten 
You may treat white as the driven 
snow, yet a single mistake on his part, if it is against 
them, will cause some of them to rear like ugly horses, 
and they shunt themselves in another direction. My old 
foreman overcharged a customer $1, and he came back 
hornet. He talked as though [ kept the 
in my employ for the purpose of cheating people. 
[ explained it was a mistake, but he fumed around and 


how 


tional. them as 


as mad as a 
man 


acted like a fool. Actually I felt like licking him. He 
wouldn’t even take the amount that was overcharged. 


He said he could stand it if 1 could, and he never has 
been to my yard Exception? Yes, he is an 
exception, but there are others who tread close on his 
heels.’ 

No doubt many of you can recall a circumstance 
when a little mistake caused contention and _ possibly 
dissolution. Those who made the fuss were not of course 
people of the best of sense, but not all people have the 
best of sense; had they the social and business atmos 
phere would be from its present condition. 
Some are suspicious, certain nationalities more so than 
others. The dealer quoted above said to the customer 
that if he had wanted to cheat him it would have been 
done in a different way than by adding a column of 
figures wrongly, as that could be easily detected. 

It is an exeellent thing fer a business man to be 
trained to accuracy. It is said that mistakes will occur 
in the best of families; but in the best of business cir 
‘les there are mighty few of them. Not once in a million 
times, I suppose, would detect an accountant in 
some of the great mereantile establishments making a 
mistake, and perhaps one reason is there is nothing to 
disturb their minds when at work. They are not visit 
ing, telling stories, wrapping goods and figuring the cost 
of them all at the same time. They work in seclusion 
and you couldn’t break into their rooms with a jimmy. 
Yet there are merchants who do not understand this. 
These men think that others can go on a jump, doing a 
dozen different things, and be accurate in every thing. 

A dealer who handles not far from 3,500,000 feet of 
lumber yearly when showing me over his premises opened 
the door of a room over the general office, remarking, 
‘* Here done.’’ It was so 
quiet that the nibble of a mouse could have been heard. 
In a room adjoining this the estimating is done. No one 
is buzzing in the ears of the men who work in these 
rooms. They are not straining their ears, half working 
and half listening to hear what others are talking about. 
There is a speaking tube from the manager’s desk to the 
accounting room, and you can bet that no gossip, society 
or political twaddle is fired through it. A speaking tube 
in place of a ’phone may seem at first blush like going 
back to the old stage coach, but for certain purposes it 
is alleged to be superior to the ’phone. There is no 


since. 


changed 


you 


is wnere the accounting is 
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switchboard, no handling of a ’phone; just whistle in 
the end of the tube and the call is made. 

‘*You believe in quiet,’’ I said. 

“*Tt is only under such conditions that figures can be 
handled as they should be,’’ was his reply. 

Yet how many offices there are in which the bookkeepers 
are right in the push, as it were. In some of these offices 
the bookkeeper faces the general office, in which there is 
constant tramping from morning till night. Maybe he 
can get used to the commotion, but it is dollars to pea- 
nuts that he may have made mistakes when becoming 
used to it. A bookkeeper told me there were so many 
interruptions during the day that generally he came to 


the office and posted his books in the evening. I could 
now sit down by a threshing machine and write. Noise 


would not disturb me, but there was a time when the 
inspired thoughts demanded to be born in silence. What 
I most dislike is a pair of eyes trained on me when at 
work. My correspondence is such that the manager of 
the paper once said te me, ‘‘Get a stenographer.’’ But 
[ could work to better advantage in the midst of a 
furious thunder storm than with a pretty stenographer 
at my elbow. Maybe I could become used to it; some 
men do—very much used to it; more used to it than is 
for their good. 

From what I have heard bookkeepers say, and I am 
sure I have talked with hundreds of them, if I was 
doing a lumber business and employed one I certainly 
would not have him right in the front ranks. There 
would be a room in which he could work in quiet, and 
[ should feel assured that thereby his efficiency would be 
increased. Every act in life is governed by conditions. 


SELLING TO EX-SALESMEN. 


The salesman and I had come in from a moving pic 
ture show, and as it was too early for us to slide into 








wouldn't 


even take the amount 


charged.” 


that was over 


our pajamas we matched for the cigars and drew a 
couple of easy chairs around not far from the register. 
I have thought at times that salesmen must become tired 
being pumped by me. You wouldn’t vigorously work a 
pump without expecting to draw water, would you?) A 
live, intelligent salesman is a constant source of supply. 
I never meet a salesman of this type but I envy him his 
knowledge of market conditions. In a given time he 
visits three times as many towns as | do, knows how 
the yards are stocked, the item that is most in demand, 
and the instructions he receives from headquarters as to 
the prices he must get—if he can. Generally his terri 
tory is limited, but that territory he knows like a book. 
He fishes for sales, and I for unusual trade experiences, 
interesting personalities, yard improvements that are 
worth talking about, and so on, but if I had his knowl 
edge it would help me out wonderfully. 

Several salesmen with whom I am acquainted were at 
one time managers of retail yards, but it is more unusual 
for salesmen to leave the road and become proprietors 
of yards. <A few of them have collected a small line of 
yards, and those with whom I have talked on the subject 
said they wished they had made the move at an earlier 
date. When a salesman leaves the road he is very liable 
to become a resident, or district, manager for some 
manufacturing company, and off hand a dozen could be 
named who are employed in this capacity, and by hard 
thinking the number could easily be raised to a score. 

‘*How many yard proprietors do you know who at one 
time were on the road?’’ this salesman was asked. 

‘*My experience has been limited in this respect,’’ he 
said. ‘There is only one in my present territory, and 
there was one on my old stamping ground when I coy 
ered parts of Illinois and Indiana.’’ 

‘*What kind of fellows are they to sell to?’’ 

‘*The last one named was a dandy, and the other is 
the meanest cuss that ever bought a board. I told him 
not long ago that he must have traveled for a concern 


that had no regular prices. | never saw his equal fo: 
trying to score prices down. ‘Now, John,’ he will say 
‘lL could use a car of such and such stuff; give me you 
lowest prices on it.’ My lowest prices are given, and 
then he makes a bid from 50 cents to $2 under the price 
| had quoted. At times when I have seen that was al 
he would give | have told him there was nothing doing 
pick up my hat and get out.’’ 

‘*Pick up your hat!’’ 

‘Yes, sir; pick up my hat. The men on the road ar 
not supposed to have drawing room manners, but | 
wouldn’t sit in a lumberman’s office without removing 
my hat any sooner than I would keep my hat on in his 
home.’ 

“*Well! Well! Well! What ot fellow have | 
struck here?’’? ran through my head. Then observing li 
had his hat off [ quickly removed mine and laid it it 
my lap. 

‘*This man never fails to pound one man with the 
prices of another,’’ he continued. 

‘*And what objection is there to that?’’ I asked. 

‘*Of course we peddlers don’t like it, but I don’t know 
as there is anv real objection to it unless names are 
given. Every lumberman is going to buy as cheaply as 
he can, and he wouldn’t know who was selling cheapest 
unless he compared prices, but I don’t think a lumber 
man is doing the square thing when he gives names. 
When he says, ‘I can buy that stock for less money,’ 
he is clearly within his rights, but when he says that 
*So-and-so’s man was along today and offered me_ the 
stock for so much,’ I don’t 


sort 


call it fair. It isn’t treat 
ing the salesman fair. The salesman may have favored 
the lumberman with special prices, and as [ look at it 


he shouldn’t give him away. 

Then switching a little, | asked, ‘‘Special prices are 
frequently quoted, aren't they?’’ 

‘* Yes, sometimes they are,’’ he said. 

‘*T know something about your business, but not 
nearly so much as you know yourself. How many sales 
men have prices that are riveted right down—no devia 
tion to friend or foe—not a cent off to anybody no mat 
ter what the competition—not a cent off?’’ 

He turned his face toward me and quietly smiled. 

‘*The other retailer who was once on the 
one of the best men to sell to L ever had on my list. 
It was, ‘Come in!’ ‘What’s the news today?’ We 
would talk about the markets. He knew what he wanted, 
and if he bought he did it like a gentleman.’’ 

**7 will bet you a cigar that vou give such a man as 
that the best there is in the box?’’ 

** Naturally; why shouldn’t I?’’ he 


road was 


replied, 
CONTRIBUTED BY A LUMBERMAN. 


The Salvation Army woman and in 
bought copies of the War Cry. ** That makes mi 
the dealer said, turning to his desk; ‘‘maybe I can give 
you an item.’’ Give me an item! The thoughtful soul! 
If every dealer I meet had it in his head to give me an 
item you have no idea how easily | would earn my living 
Under such conditions it is doubtful if I 
exercise enough to keep healthy. 

‘*T don’t remember as vou 
contributions the 


and we 
think, ** 


cane 





would have to 
have written of the many 
lumberman is asked to make to the 
causes which it is hoped will benefit the town,’’ he said. 
1 told him I had treated that subject in a tentative way, 
but that no subject pertaining to the activities of life 
will stay treated. 

‘You may not think it is worth while, but if you do 
lo keep me intog.”’ He didn’t get the word quite right, 
but that is of no importance. I have been scribbling 
for more than 35 years, and with that experience Little 
Dutchie not infrequently slips a cog handling 
English words, Put him into Latin and Freneh and | 
feel sure he would flounder hopelessly. 

I told the dealer that whatever 


when 


was said he should 


remain unknown, for if that was not my eustom there 
would be more rows in the retail lumber world than 
could be smoothed out. 

‘*That’s what we want,’’ he said. ‘‘We get enough 


commonplace things in our everyday business. I 
see how you get hold of so much that is not 
place.’’ 

‘Get it just as | am getting this from you; it is told 
to me.’’ 

He took from a drawer of his desk a small memoran 
dum book, marked ‘‘Charity’’ on the cover. 

‘*T don’t like that word,’’ he remarked, holding the 
hook toward me. ‘‘T started to keep the little book the 
first month I opened here, going on 12 years now. |! 
wouldn’t write charity on it if’ it was to be done ovet 
again. ‘Help’ would be a better word. When we help 
our children or friends we don’t call it charity. When 
we give to a church we don’t call it charity, and when 
we give to those outside we are just helping them, that's 
all. There should be no division line between what we 
call charity and helping people. Charity is a virtue 
when we feel it toward one another, but it shouldn’t 
be called that when we give.’ 

| looked at the dealer with a feeling akin to astonish 
ment, and I can assure you with one of supreme respect. 
Have you ever known another man to express that idea? 
I never before heard a man say it, neither have I read 
of any man having said it. The thought is a gem. 
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There are those who roll ‘‘charity’’ as a sweet morsel 
under the tongue, and I have thought that in those who 
do it it bespeaks at times a species of smugness, and an 
idea that those who are remembered are menials to an 
extent. There is too much unctiousness exhibited by those 
who pride themselves that they are ‘‘charity workers.’’ 

‘*There is my list for the year past,’’ the dealer con 
tinued. ‘*‘A hundred dollars for our Chautauqua, Our 
Chautauqua has been a losing venture, but it is a good 
thing for the community, and a few of us help to sus 
tain it. A hundred and fifty for the new Catholic church. 
Some of my Protestant friends couldn’t see through this. 
You know we don’t all look at things in the same light. 
| hope to God | never will see the time that I don’t 
look beyond ‘my church,’ as so many call their churches. 
‘j}here are some hoodlums in this town who will be 
brought under the influence of this Catholic church, and 
that will be good for the town, and if it will be good tor 
the town it will be good for me. There are men who 
ought to be fenced off by themselves, tree to respect no 
one’s ideas but their own, and if they were it wouldn't 
take them long to learn that it takes more than them 
selves to make up a world. 

‘*There is $15 tor the Fourth of July celebration, and 
we had a good one. Fifteen to bring a street carnival 
here, and if I ever do it again I hope to be spanked 
with a burning shingle. The next time, if necessary, | 
would give $25 to keep it out of town. The influence 
isn’t good. Some of the shows were positively nasty. 
Two or three of us sent a young man to the hospital tor 
an operation, and | was down for $45 for that. He 
was the support of his mother and two little sisters, anil 
he did it proud, too, and such a man as that must be 
taken care of. There are little driblets of 25 cents, 
oU cents, 75 cents, $1, $2, $3, and the whole smounts to 
$394.80. My net profit last vear was $4,019.37 
contributions amounted to nearly 10 per cent 
profits. 

‘1 don’t bring this thing up because I begrudge a 
cent I gave. In that list there is a great deal of satis 
faction. I never want the name of a tightwad, and | 
never want to feel like one. | have mentioned this to 
show the eall that is made on a lunmbernmian, and on other 
business men as well. There is of course nothing cer 
tain as to the amount that will be contributed. My 
contributions were a little heavy the past year, thougli 
one year they were heavier. These contributions should 
be anticipated by a lumbetman and added to his esti 
mated expenses. I couldn’t think that any year these 
contributions would amount to less than 5 per cent of 
my net profits.’’ 

I thanked the dealer for his frankness, and commented 
that if what he had said to me should not benefit some 
readers of my department human nature would be less 
susceptible than I thought it was. ‘‘It has 
sermon to me,’’ I said. 

‘*T don’t see why it should be a sermon; all business 
nie. give more or less,’’ he said. 

There is another illustration that oftentimes when a 
man is not conscious of talking he is talking at his best. 
This dealer was drawing a lesson trom the list, as show 
ing the demands that are made on the business man, and 
Was unconscious that he characterized charity. in’ the 
beautiful way he did. , 


AN IMPORTANT LATH CONSIDERATION. 


KE. A. Laughiin, of the company that bears his name, 
of Port Arthur, Tex., writes as follows: 

‘*Your Realm of the Retailer has proved of interest 
and much practical value to me as a retailer of lumber. 
We have applied many of your ideas with profit and sat 
isfaction to ourselves. Here is ene that evidently you 
have overlooked, and we trust it may be of value to 
others. Has it ever occurred to you that seasoning or 
kiln drying plaster lath is a very serious mistake? Do 
you know of any manufacturers who do not kiln dry 
or season their plaster lath? , 

‘*This idea may not strike the manufacturer or dealer 
as a serious factor in the sale of lath. Our experience of 
twenty odd years in merchandising building nmterial has 
convinced us that kiln dried or seasoned plaster Jath 
is the principal cause of damaged plaster, and a good 
argument in favor of the many compo-boards and plaster 
boards now rapidly taking the place of lath and plaster. 
The plaster substitutes and composition boards are 
destined to do to lath what composition roofing has done 
to shingles. 

“*Composition roofing has substituted millions of 
shingles, and the compo-boards are not only displacing 
lath and plaster, but are displacing the sheeting, canvas 
and paper used in the cheaper class of buildings. Kiln 
dried lath creates the best selling argument in behalf of 
the substitutes. Kiln dried lath buckles and cracks the 
plaster, and it splits and twists easily after the plaster 
is applied. Plaster lath should be green and by all 
means wet before nailed to the studding. Practical, 
honest plasterers sprinkle water on the lath before apply- 
ing the plaster; however, this does not coirect the evil. 
Once the lath is kiln dried it is impossible to get the 
same good results that can be had from the use of green 
lath. Lathers can nail on more green lath, plasterers 
can do better work on green lath, and it is a surprise to 
me that the manufacturers and dealers should not cater 
to the trade and sell a character of goods that will give 
satisfaction. 

**Kiln dried lath never gives satisfaction and neve 
will be able to withstand the increasing demands tor 
composition boards. 

“*T am writing this trusting that you ean use it as a 
warning to manufacturers and dealers that composition 
boards are destined to displace plaster, and that kiln 
dried lath is the principal cause of plaster troubles.’’ 


BOTTLED UP. 
The time of year has come’ when several thousands of 
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ie * maybe I can give you an item.” 


the dealers of the country are practically in a hole, the 
hole stopped up with snow, ice and cold weather. The 
jobs are cleaned up with the exception of some interior 
work, and the material for this work is sold. There is 
no excavating for basements except in the large cities 
where construction work on the large building runs the 
vear round like Tennyson’s brook. It is not known just 
where Tennyson’s brook is, but presumably in a warm 


_ climate, for if it were anywhere in the middle or north- 


ern section of the country it wouldn’t be running very 
lively. 

1 will bet $4 that there are dealers who when looking 
over their accounts wish they had sold material along 
the lines of their more fortunate colaborers; namely, 
taken bankable notes payable in 60 or 90 days, and then 
instead of having to hustle out in the cold to collect they 
could sit in their comfortable offices, read the papers, 
swap stories with their neighbors, or play solitaire. 

A large bunch could be gathered from the retail lum- 
bermen to whom sales are of more consequence than 
terms. If only they can sell they take little heed of the 
way the day of payment is pushed forward. There are 
those who evidently think that if their accounts are col- 
lected by the time their estates are settled by an admin- 
istrator it won't be doing so very bad. If you should 
buy a bill of goods with no understanding as to the time 
of payment wouldn’t you come near thinking that you 
had a right to pay when you were good and ready. That 
is bringing it pretty close home, I will say, present 
company excepted. One unacquainted with mercantile 
transactions might have no occasion to look at it in this 
light, but your accounts would tell the story that there 
are many customers who take that view of it. I have 
been shown accounts that the easy going lumbernren 
said to the customers who ran them they could pay 
when they ‘‘ got around to it,’’ possibly having in mind 
their crops, hogs or cattle when marketed, and in eight 
months, nine months, and in one instance 12 months, 
they hadn’t ‘‘ got around to it.”’ This would not be in 
accordance with the law that would apply in the case, 
yet notwithstanding there are men who would feel like 
taking their time; that is, they would take the merchant ’s 
word for it and pay when they ‘‘ got around to it.’’ 

Take a note, for instance—the time of payment is 
written in it. It is payable on a specified time from the 
date of the instrument. If you should take a note in 
which was stated no specified time it was to become due 
when do you think you could collect it? I asked a 
lawyer this question, and he said a note of that descrip- 
tion would be payable on demand. Asked if this would 
also apply to goods which were bought with no under- 
standing as to the time they should be paid for, he said 
the same law would apply. Hence if lumber is sold 
with no agreement as to time the man who was respon- 
sible could be made to pay for it immediately. But as 
said above, that is not the way of the world. If no time 
was agreed upon there are men, and plenty of them, who 
would think they had more latitude than though the time 
was specified, 




















“* * * nobody comes around to buy lumber.” 


When the bottling up period begins is when the lum 
bermen who sell coal thank their stars that they sell coal 
as well as lumber. There are yards in which if no coal 
was sold the men would have nothing to do but kick 
their toes against the end of a lumber pile to keep them 
warm. One dealer said that for a month his sales aver 
aged only $5.30 a day. It wouldn’t take much of a 
force to take care of a trade of that volume. There are 
days when dealers who do not handle coal do not sell a 
cent’s worth. Take a severe spell of weather, the the 
mometer below zero, the snow deep and drifting int 
cuts as fast as it can be shoveled out, and nobody comes 
around to buy lumber. This is just the time, however. 
when the coal carts have to hustle. A considerable pe: 
centage of your coal customers, particularly if you live 
in a town of industrial activity, don’t know that their 
bins are low until they begin to shiver. And the harde: 
they shiver the more of a hurry they are for fuel. They 
don’t know there is such a thing as taking time by th 
forelock—they are more disposed to take it by the tip 
of the tail. 

A good man is so valuable an asset that the boss dis 
likes to see him go. If he goes the chances are more than 
even that he will drift away and never be seen in that 
yard again. He may leave the town. He may get a 
job that will be more to his liking. But many a good 
man oftentimes is obliged to leave a lumber yard when 
trade is brought to a standstill by wintry weather. There 
is nothing further for him to do. However, if coal is 
handled there is work for him. He may not enjoy 
shoveling coal as well as shoving lumber, but he is glad 
to remain. During the day he will scratch the dust from 
his eyes and go home at night black as the ace of spades. 
but it is a job, and jobs in the winter may not be so 
plentiful. He would much prefer to work for his sum 
mer wages than to sit around doing nothing. 

Then there are the delivery horses which must be con 
sidered. In common with some men it is not unususl 
for a horse to rust out. If for a couple of months lhe 
stand in the stable doing nothing his legs swell, his blood 
gets out of condition, and for tinkering him up the 
veterinary brings in a bill. If he hauls coal his muscles 
keep pliant, he enjoys his feed and comes through thé 
winter in fine shape to be hitched to the lumber delivery 
wagons on the opening of spring trade. Many a lumber 
man has told me that if it were not for giving his 
men and horses work during the winter he would not 
sell a ton of coal. 

When a lumberman is bottled up it is a good time fo 
him to do some good, solid thinking. If he can not look 
back and see wherein some of his methods might be 
improved he is a paragon of perfection—and not one 
of us is that. More than one shed has been planned 
when the dealer had little else to do. Many lumber 
men have built sheds in haste and repented at thei 
leisure. During this time when a man can think undis 
turbed by the friction that to an extent is associated 
with a busy trade he ought to add to his efficiency as a 
lumber merchant. It would be well for him to take an 
inventory of himself and learn how he stacks up. Call 
ing himself a board he can grade it, and see if it has 
knots or cracks, and above all, if the grain is rigitt 
that grain that has to do with his character. A man 
who wrote on prison life says that no man knows how 
gocd he is, or how bad he is, until he has plenty of time 
for reflection. That is, in the hurry and scurry of lift 
he doesn’t come to know himself. That man spoke a 
great truth that came to him in his prison cell. 
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UNDERSELLING THE MARKET. 


Readers of the AMERICAN LUMBERMAN probably will 
recall the many times it has exposed the unconventional 
methods—putting it mildly—of one H. D. Swarts, doing 
business as the Poynter Lumber Co. While the head 
quarters of this company are as many as the tribula 
tions of Job, its ‘‘system’’ of doing business varies but 
little. It seems to be conducted on the principle that 
suckers are never wholly extinct. 

The trade is reported to have received numerous let 
ters recently from the Poynter Lumber Co., this time 
with headquarters at Barnwell, S. C., offering to under- 
sell the market $1 a thousand if the buyer will advance 
$100, this to be applied on account after lumber is 
shipped ete. It is a well-known fact that no one has to 
cut the price of lumber today if he is straight and doing 
business on the square. 

The last time H. D. Swarts and the Poynter Lumber 
Co. were called to the attention of the readers of the 
AMERICAN LUMBERMAN was in the issue of December 9, 
1911, and previous to that, twice in 1905 and three times 
in 1904. In all of the various proposals under review 
it was Mr. Swarts’ invariable custom to exact fees in 
advance, these ranging from $10 to $100. In reviewing 
Swarts’ get-rich-quick schemes in the issue of February 
11, 1905, the AMERICAN LUMBERMAN published the fol 
lowing: 








Every few days the AMERICAN LUMBERMAN receives on 
or more samples of Swarts’ campaign literature. The on 
in which he offers to supply lists of the best and most 
reliable manufacturers in the business evidently is re 
garded by its author as the winning card. At least a dozen 
of these documents have been forwarded to this office bv 
lumbermen who have become acquainted with the sociable 
disposition of Horton D. Swarts. The AMERICAN LUMBERMAN 
has ample files and commodious waste baskets wherein manv 
such effusions find repose and so long as their fate is 
productive of no other result the trade will not be injured 
to any great extent. 


Those who have ‘heard of H. D. Swarts recognize him 
in his several disguises and are ever ready to warn the 
more gullible. 











AMERICAN LUMBERMAN 











JANUARY 18, 1913, 





HOUSE GRANTS HEARING ON LUMBER SCHEDULE. 





Representatives of Various Branches of Lumber Industry Are Present—Inadvisability of Lowering Tariff on Wood 
Products Shown—Statistics and Briefs Submitted. 


WASHINGTON, D. C., Jan. 15.—Monday the House 
Committee on Ways and Means gave a hearing on the 
lumber schedule in the tariff law, it being Schedule D, 
wood and manufactures of. William E. Uptegrove, 
president of the Uptegrove Cigar Box Lumber Co., of 
Brooklyn, N. Y., was the first witness in behalf of the 
cabinet wood and veneer trades. He spoke on these 
products: Sawed boards, planks, deals, and all forms 
of sawed cedar, lignum-vitae, lancewood, ebony, box, 


granadillo, mahogany, rosewood, satinwood, and all 
other cabinet woods not further manufactured than 


sawed, that have a tariff of 15 per cent ad valorem 
under the present law; veneers of wood, which have a 
duty of 20 per cent ad valorem, and wood unmanutac- 
tured, not specially provided for, 20 per cent ad valorem. 

Mr. Uptegrove said the lumber from these’ tropical 
woods pays a duty of 15 per cent and when reduced to 
veneers 20 per cent. He asked that the present duties 
be retained. The industry was important, supporting 
mills in New York, Boston, Philadelphia, Baltimore, 
New Orleans, Louisville, Mobile, Chicago, Tampa, Cin 
cinnati, and on the Pacific coast. 

The witness said au important branch of the indus 
try was Spanish cedar, which is converted into boards 
for the manufacture of cigar boxes. During the last 
few years the importations of thin cedar boards from 
Mexico and Cuba had become heavy. The imports of 
1912 increased more than. 63 per cent over those of 
1911, showing that the foreign mills can pay the duty 
and compete with American manufacturers. The for 
eign mills had an advantage in freights, as the steam 
ships charge a lower rate per cubic foot on the manu 
factured products than on logs. 

‘«The owners and operators of the American cedar 
mills fear their business will be entirely destroyed if 
the 15 per cent protection is removed,’’ said the witness. 
‘‘The industry has no combinations or associations. 
Competition is unrestricted and our margins do not 
exceed 7 per cent and if we lose-the protection of 15 
per cent there will be not much left.’’ He further 
stated that sawed boards largely came from Cuba, and 
on which the differential was 20 per cent, reducing that 
duty to 12 per cent. 

The witness also asked that the wording of the law 
be changed to eliminate the word ‘‘other’’ from the 
phrase ‘‘all other cabinet woods,’’ so that importers of 
sawn cedar cr sawn lancewood or sawn lignum-vitae may 
have no grounds for asking free entry on the plea that 
the woods are not used exclusively for furniture. He 
said agents of West Indian mills had endeavored by 
appeals to the board of appraisers to have cedar ad- 
mitted free on the plea that it was not cabinet wood, 
and that it is used chiefly for cigar boxes. The omis- 


sion of ‘‘other’’ would avoid all controversy. The 
witness also said the Cubans had the advantage in that 
the raw materials were close at hand and their labor 


and shop costs were cheaper. 

The value of the American product was between $10,- 
000,000 and $12,000,000 a year, he said in reply to 
Rep. Kitchin of North Carolina, who pointed out that 
the imports were less than $200,000. Mr. Uptegrove 
feared larger importations as the foreign mills had been 
improved. Asked by Rep. Hammond of Indiana as 
to the nature of the finished products Mr. Uptegrove 
said that in the case of Spanish cedar the boards are 
sawed the right thickness for making cigar boxes and 
the sawed boards are distributed all over the country 
in bundles, shipped out as lumber. The imports were in 
logs, free of duty. 


The American Rattan & Reed Manufacturing Co. 
of Brooklyn, requested a duty of 20 per cent ad 


valorem on chair cane and reed manufactured from rat 
tan or reeds. It asked that ‘‘reeds unmanufactured’’ 
be stricken from the free list. 

The Red Cedar Shingle Manufacturers’ Association, 
of Seattle, Wash., opposed a reduction in the duty on 
shingles. A reduction would be harmful to the _ in- 
dustry. 

Charles Menke, a willow-basket manufacturer, of New 
York, opposed a lower tariff, because of Austrian, Ger 
man, French and Belgian competition. 

The principal witness was George W. Jones, repre- 
senting the North Carolina Pine Association, who spoke 
on manufactured lumber. The sawmills represented by 
it are in Virginia and North and South Carolina. There 
were 5,000 or 6,000 mills and 150,000 employees in the 
industry. With him was a committee of millmen, in 
eluding John M. Gibbs, C. J. Millard, W. B. Rogers, of 
Norfolk; John D. Biggs, Williamston, N. C.: Charles 
Hill, New York; J. W. Whitehead, Wilmington, N. (.; 
R. A. Parsley, Wilmington, N. C.; Horton Corwin, jr., 
Edenton, N. C.; E. B. Wright, Boardman, N. C. He 
did not oppose the removal of the lumber duty if at 
the same time the duty could be removed from articles 
which the millman has to buy for use in the produe 
tion of lumber. Rep. James of Kentucky and the wit 
ness discussed the pledges of the Democratie party on 
lumber, and Mr. Jones said he understood 
provided for the removal of the duty. Rep. James said 
the 1912 platform provided for free lumber. 

Rep. Hill of Connecticut asked the witness not to 
discuss polities, but to speak as to why lumber should 
not be placed on the free list as a business proposition. 

Speaking of imports of lumber Mr. Hill said, if the 
duty was taken off it would check the increase of stump- 


the platform 





age. The witness did not see what was to be gained by 
taking the duty off and having the Government give 
the ‘‘tariff away.’’ 

Opposition to the reduction in the duty on dressed 
lumber was made by Mr. Green, representing the Ton 
awanda white pine, the Albany, the Saginaw and the 
Cleveland districts. As to the duty on rough lumber 
he said it was a matter of indifference to the interests 
whether the duty was raised or lowered or cut out al- 
together for the reason that the market was in the 
United States. The United States fixes the price and 
the price which the Canadian manufacturer received for 
his lumber was the American price, less the duty. As 
proof of this he said the Canadian manufacturers, in 
contracting for the sale of lumber to be delivered in 
the United States during the coming season, in view ot 
au possible tariff reduction, have in every case provided 
that by far the larger percentage and in most cases 
that all of any possible reduction shall be added to the 
purchase price under the contract. American interests 
did not care because it could not lower the cost of 
their stock to them and it could not lower the cost of 
their stock to the American consumer. ‘The the 
Government suffers in revenue would have to be made 
up by the constmer in some other manner, but he could 
not draw the profit. 

As to dressed lumber he said that all along the Can 
adian border on the American side were scattered plan 
ing mills, box shops and woodworking mills for dressing 
lumber. Lumber was brought here from Canada at a 
low freight rate, put on the docks and placed in the 
American yards. Fifty per cent of that lumber was 
shipped to the customer in this country in the rough. 
The other was run through the planing mills and dressed 
and delivered to the consumer. ‘‘ Without that 
end of our business we can not exist,’’ Mr. Green said, 
‘“because that 50 per cent we ship dressed must be 
dressed before the consumer can accept it, because the 
uses to which it is placed demand that it must be dressed 
before it can be shipped to our customers. In 
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they are building planing mills. The advantage to tli 
Canadian lies in the fact that lumber, when dressed, 
weighs less than rough lumber. A Canadian manutac 
turer having a 15 or 17 per cent rate can save all o1 
more than the duty imposed, owing to the difference in 
freight rates. If the duty on dressed lumber is reduced 
that advantage will be greater and we can not compete, 
owing to the advantage the Canadian millmen have. It 
will not benefit the consumer because we can not do busi 
ness and have 50 per cent of our stock left on our hands 
unmarketable. ‘‘We can not exist,’’ he said. ‘‘ While 
we are forced out the consumer may have the 
benefit of competition which we are able to afford to 
have. But when forced out he will be at the 
mercy ot the Canadian manufacturer, no matter whether 
by their competition or not.’’ 

As to statistics, he said in the Saginaw Valley the 
planing mill and box shop industry represents $3,000,000, 
with 2,300 men. In Buifalo it was greater. In Albany 
it was $1,600,000. ‘These men will be thrown out, he 
declared. He pointed out that Canada has a 25 per cent 
duty on dressed lumber. 

J. E. Rhodes, secretary ot the National Lumber Manu 
facturers’ Association, urged the retention of the $1.25 
duty on rough lumber, with the differentials on dressed 
lumber, because of Canadian competition. 

W. B. Roper, secretary and treasurer of the North 
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Carolina Pine Association, submitted a brief, covering 
the lines of Mr. Jones’ statement, as did also Z. W. 
Whitehead, of Wilmington, N. C. 

Charles Hill, of the A. C. Tuxbury Lumber Co., New 
York, in a brief, urged the retention of the present 
duties on lumber. R. M. DeMora, of New York and 


Cuba, favored a lower duty on cigar box material; the 
Buffalo Lumber Exchange advocated free rough lumber, 
lath and shingles, and a duty on dressed lumber; the 
A. C. Dutton Lumber Co., of Springfield, Mass., favored 
tree trade in all lumber; the Goodyear Lumber Co., of 
Buffalo, filed a statement of 


reasons why yellow 
will advance. 
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MISSISSIPPI SUPREME COURT ON TAX AND LABOR LAWS. 


Holds Logging Operations Not Included in 
joining Tax Levy 


NEW ORLEANS, La., Jan. 13.—Mississippi’s Supreme 
Court today took a whirl at the suit to restrain the col 
lection of the 20-cent acreage tax levied by the State 
legislature upon owners of timberlands whose holdings 
exceed 1,000 acres—the tax to be collected upon the 
excess acreage. On the application of several lumber 
companies the lower court granted the injunction to 
restrain its collection, in spite of the contention of the 
State representatives that the action 
because no attempt had been made to collect the tax. 
According to telegraphic advices from Jackson the 
supreme court today sustained that contention, reversing 
the judgment and remanding the ease to the lower court. 
on the ground that it was premature. It appears that 
the validity of the statute was not passed upon in to 
day’s decision, but solely upon the technicality described, 
according to the intelligence here received. 

The full text of the same court’s decision last Mon 
day, in the 10-hour labor statute hearing, indicates that 
the brief reports first telegraphed were not wholly cor 
rect. It appears that the court, while sustaining the 
law as valid, construed it as inapplicable to logging 
operations in the woods, but to manufacturing opera 
tions in the mills only. This construction of the court’s 


would not lie, 


decision is not guaranteed. as the verbiage is for 
legal talent to interpret. But here are the passages 


of the court’s opinion touching the incidental matter: 


The constant changes in and additions to the definition of 
words are aptly illustrated by the word “manufacture.” 
Dictionaries of latest publication have added new defini 
tions—created by the growth of the language Referring 
to Webster’s New International Dictionary, 1910, ‘‘manu 
facture” is thus defined: ‘‘To produce by labor, esp. now 
according to an organized plan and with division of labor 
and usually with the use of machinery.” 

We must conclude that the legislature employed the words 
of this statute in its usual and most common sense, and when 
ve now speak of manufacturing we usually have in mind 
in organized force of laborers, working with machinery, to 
produce from the raw materials the finished product The 
broader language of our former opinion is qualified to har 
monize with this definition. 

It would be absurd, we think, to construe this statute 
to apply to the work of laborers engaged in felling timber 
in the open air in the equable climate of this State, because 
they are employed by an emplcyer engaged in manufactur- 
ing. 

It would be fully as reasonable to suggest that the plow 
man, working in company with a band of argicultural labor 
ers, was covered by the terms of the law, for be it said, if 
the statute is literally construed, it must be applied to the 
employers of an organized force of farm hands—and we be- 
lieve the most radical progressive would hesitate to give the 
law an application quite so broad. 

To “stick to the bark” often destroys the purpose of 
law, but when we take into consideration the history of 
law, the birth and growth of the theories embodied in 
statute, and then think in the language of the masses, we 
have a better understanding of the evils the representatives 
of the common morality were endeavoring to regulate. 

When the legislature prohibited employers engaged in 
manufacturing from employing laborers for more than 10 
hours, we think it was the intention to promote the general 
welfare and protect the workers in that class of manufac- 
ture using machinery of a character which requires in its 
operation constant attention of mind and body. In other 
words, it was believed that there are manufactories in this 
State whose operatives could not work longer than 10 con- 





the 
the 
the 


10-Hour Law—Lower Court’s Order En- 
Held Premature. 


secutive hours without impairing their health, and without 


endangering their lives and their bodies, and yet competition 
forced the laborer to take the risk or starve Believing 
this, the legislature, in the exercise of the police power of 
the State, enacted the law under review 

Whether this or that person, or corporation, engaged in 


manufacturing comes within the purview of 


the statute, or 
vhether a particular laborer engaged 


to work is required tuo 


ork in manufacturing within the meaning of the law, are 
questions of fact. 

The limitations imposed upon the employment of labor 
were, of course, intended to be reasonable in their applica- 


tion, and to interpret the words used for the accomplishment 
of this purpose, in their broadest and most comprehensive 
sense would, to our way of thinking, destroy the law as well 
as the intention of its makers 


TEXAS LUMBER REVIEW. 


AustTIN, TEx., Jan. 13.—John H. Kirby, of Houston, 
president of the Kirby Lumber Co., has just made a 
report to the Texas Welfare Association on the Jumber 
industry in Texas. He also reviews the timber situation 
and advocates reforesting. Mr. Kirby is a member of 
the House of Representatives of the Texas Legislature 
which is now in session. He has been prominently iden- 
tified with the lumber industry of the State for many 
years. It is probable he will bring to the attention of 
the legislature the situation as regards the depletion of 
the forests of the State with a view of securing legisla 
tion to conduct extensive reforesting in eastern Texas 
under the direction of the State. Mr. Kirby in his report 
to the Texas Welfare Commission says in part: 





There were 31,934 mills in operation in the United States 
in 1910, producing 40.018,202,000 feet of lumber, and of 
this quantity 14,143,471,000 feet was yellow pine. 

There are 466 mills in Texas, 20 of which operate ex 
clusively upon hardwood timber and 70 on both pine and 
hardwood, while the remaining %76 operate exclusively 
npon pine. The average annual production of these mills 
is, in round figures, 2,000.000,000 feet. The consumption 
of lumber in Texas is about equal to the production of 
Texas mills. The Texas sawmills produced in 1910 an 
aggregate of 1,884,134,000 feet b. m., which was 4.7° per 
cent of the total amount of lumber produced in the United 
States. 

It is estimated that about 30,000,000,000 feet of yellow 
pine timber is still standing in Texas. I think this esti- 
inate ultraconservative. Taking this estimate, however, as 
«a basis, it will be seen at a glance at the present rate of 
consumption the volume of raw material will be exhausted 
in a period of 15 years. I do not believe the forests will 
be entirely denuded in that period. On the contrary, | 
think the manufacture of yellow pine will be carried on in 


this State for half a century at least, although it goes 
without saying there will be an annual reduction in the 


volume of the product as well as a steady increase in the 
volume of consumption. 

It is unfortunate that no practical plans for reforesting 
the lands of eastern Texas are being considered. These 
are the only lands in Texas to which yellow pine is indige- 


nous or upon which forests may be cultivated at a mini 
mum expense. It is true the present generation of home 


builders enjoys a condition of cheap material which will 
he denied to succeeding ones, These same benefits might 
be preserved to agp if the public, which is interested, 
would provide the means therefor by appropriating funds 
from the public treasury for the promotion of practical 
forestry plans. 
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NEWS 


COMING CONVENTIONS. ° 
January 21—Lumbermen’s Association of Chicago, Hamil 
ton Club, Chicago, Ill, Annual meeting 
January 21 Chamber of Commerce of the United 
of America, Washington, D.C. Annual meeting 
January 21-22—Second Lake States Forest Fire Conference, 
Lansing, Mich 


States 


January 21-23—Ohio Association of Retail Lumber Dealers 


Hotel Statler, ‘leveland, Ohio Annual meeting 

January 21-23-—Union Association of Lumber & Sash & 
Door Salcsmen, Statler Hotel, Cleveland, Ohio. Annual meet 
ing. 

January 21-23—American Wood Preservers’ Association 
Hotel Sherman, Chicago, Ill Annual meeting 


January 21-23—Colorade & Wyoming Lumber Dealers’ Asso 
ciation, Brown Palace Hotel, Denver, Colo. Annual meeting 





January 2 


24—Southwestern Lumbermen’s Association 
Century Thez i 


r, Kansas City, Mo. Annual meeting 





January 24—Retail Lumber Dealers’ Association ot 





Pennsylvani Schenley Hotel, Pittsburgh Pa Annual 
meeting 

January 25-24—National Lumber Exporters Association 
Chattanooga, ‘Tenn. Annual meeting. 

January 24—Michigan Hardwood Manufacturer Associa- 


tion, Pontchartrain Hotel, Detroit, Mich. Midwinter meeting 
January 25—Georgia-Florida Saw Mill Association, Seminol: 


Hotel, Jacksonviile, Fla. Monthly meeting 

January 28—Northern Pin Manufacturers’ Associutior 
Radisson Hotel, Minneapolis, Minn Annual meeting 
January 2Y¢—Northern Hem!cck & Hardwood Manufac 
turers’ Association, Hotel Pfister, Milwaukee, Wis. Annua 


meeting. 
January 29-30—Southern Illinois Retsil Lumber Dealers 


Association, Hotel Illini, Alton, 111 Annual meeting 
January 29-30—Retail Lumber Dealers’ Association of the 
State of New York, Hotel Utica Utica, N Y Annua 
meeting. 
January 29-30 Pennsylvania Iumbermen’s Association 


Hotel Walton, Philadelphia, Pa Annual meeting 
January 31—West Coast Lumber Manufacturers’ Association, 
Tacoma, Wash. Annual meeting. 
February 3—Michigan Association of Traveling Lumber &«& 
sash & Door Salesmen, Burdick Hotel, Kalamazoo, Mich 
Annual meeting. 


February 4—Canadian Lumbermen’s Association, Ottawa 
Ont. Annual meeting. 

February 4-5—Michigan Retail Lumber Dealers’ Associa 
tion, Kalamazoo, Mich. Annual meeting 

February 4-5—-Hardwood Manufacturers’ Association of the 
United States, Hotel Sinton Cincinnati Ohio Annual! 


meeting 
February 5—Canadian Forestry Association, Ottawa, Ont 
\nnual business meeting 
February 11—Western Pine Manutacturers Assur 


mul ! 
Spokane, Wash Quarter.y meeting 
February 11-13—Yellow Pine Manufacture Association 
New Grunewald Hotel, New Orleans, La \nnual meeting 
February 11-13-—Illinois Lumber & Builders’ Supply Dea 
ers’ Association, Hotel Sherman, Chicago, I] Annual mec 
ing. 


February 12—Lumber Manufacturers’ Association of South 
ern New England, Hotel Garde, Hartford, Conn, 
February 12-13—-Western Retail Luinbermen’s Association 


(of Canada), Winnipeg, Man Annual meeting 
February 13-15-—-Western Retail Lumbermen’s Association, 
Masonic Temple, Spokane, Wash Annual meeting 
February 18-20-——Wisconsin Retail Lumber Deacers’ Asso 
ciation, Hotel Pfister, Milwaukee, Wis Annual meeting 


February 19-20—Kentucky Retail Lumber Dealers’ Ass 
ciation, Seelbach Hotel, Louisville, Ky Annual meeting 

February 28—Pacific Lumber Inspection Bureau, Se 
Wash. Annual meeting. 

March 6, 7—National Wholesale Lumber Dealers’ Associa 
tion, Hotel Chelsea, Atlantic City, N. J Annual meeting 

April 8-10—Lumbermen’s Association of Texas, Beaumont 
Tex. Annual meeting, 

April 10—Lumbermen's Exchange of Philadelphia, Pa 
Annual meeting. 

April 10-12—National Supply & Machinery Dealers, Amei 
can Supply & Machinery Manutacturers, Southern Supply « 
Machinery Dealers’ Associations, Claypoo! Hotel, Indianapolis 
Ind. Annual meeting. 





~~ 


PROGRAM OF THE COLORADO & WYOMING 
ASSOCIATION. 

‘*Subject to slight changes if thought necessary,’* the 
program of the tenth annual convention of the Colorado 
& Wyoming Lumber Dealers’ Association, to be held at 
the Brown Palace Hotel, Denver, Colo., January 21 to 25, 
has been issued. The forenoon of the first day will be 
devoted to a meeting of the board of directors and to 
this members who have any business to present are in 
vited. The first regular session will begin on the after 
noon of January 21 at 2 p. m., and will include the roll 
call, reading ot minutes of the last convention, reports 
of former President Esworthy and of the secretary and 
treasurer, appointment of committees, and addresses by 
C. H. Hinman, of the State Agricultural College, and 
L. F. Ross, of Kansas City, Mo. 


The evening of January 21 will be devoted to a Hoo- 
Hoo concatenation in the Brown Palace Hotel, during 
which the visiting ladies will be the guests at a theater 
party of the McPhee & McGinnity Co., the Hallack & 
Howard Lumber Co., the B. F. Salzer Co. and the Savre 
Newton Lumber Co, , 

The second business session, beginning at 10:30 a. m., 
January 22, will consist principally of addresses by Hon. 
Horace Phelps, of Denver, Colo., and E. C. Hole, of Chi 
cago, of the AMERICAN LUMBERMAN. 

The program for the afternoon of January 22 lists an 
address by A. L. Porter, secretary of the Western Retail 
Lumbermen’s Association, on ‘‘A Business Association, 
Its Operation and Value to the Individual Member,’’ and 
a general discussion by members on any matters that 
may be suggested. ; 

Wednesday evening a dinner and smoker will be given 
at the Colorado Traftic Club to the delegates, with the 
Denver Knot Hole Club as host. 

The fourth session will include reports of committees 
and election of officers, on Thursday morning, January 
23, following which, in the afternoon, will be held a 
meeting of the newly elected board of directors, 

A cordial invitation is extended to all lumbermen to 
be present, whether members or not. Confidence is felt 
that it will be the most numerously attended annual 
meeting that the association yet has held. 


ig 


-~ 


A FEATURE OF THE COMING SOUTHWESTERN 
CONVENTION. 

KANSAS City, Mo., Jan. 14.—A feature at the exhibit 

in connection with the convention of the Southwestern 

Lumbermen’s convention here January 22, 23 and 24 





will be a 13 by 25-foot house, built entirely of southern 
pine and exhibited by the Missouri Lumber & Land 
Exchange Co. Its finish is designed to show the many 
uses to which southern pine may be put. Polished and 
carved panels are used in the decorations and the ex 
hibit is one that will open the eyes of visitors to the 
real value of this wood as a@ finish. The house has been 
exhibited at other lumber shows, but never has been seen 
here. 





PLANS OF THE WISCONSIN RETAILERS. 

Formal call has been issued by Frank Bodden, presi 
dent of the Wisconsin Retail Lumber Dealers’ Associa 
tion, for the twenty-third annual convention of that on 
ganization. The text of the call is as follows: 

The twenty-third annual meeting of this association wi 
be held at the Hotel Pfister, Milwaukee, Wis.. February 
IS, 19, 20, 1913, beginning at 2:30 p. m., Tuesday, Fel 
ary 18, with the final session on Thursday morning, the 
2oth. The annual meeting of the insurance association 
will be held at the close of the first sessions of the dealers 
association on Tuesday afternoon, February 18, 

Owing to the illness of Secretary Lachmund our an 
nouncement for the meeting has been somewhat delayed 
but arrangements for an unusually attractive program a 
how well under way Detailed program will be sent out 


oru 





carly in’ February Your officers are giving their best 
efforts to the preparations for the meeting, and ask tiiat the 
members also come prepared to do their share 1 would 


call your attention to the following extract from the AMERI 
CAN LUMBERMAN: 


Retailers will soon assemble for the annual retail as 


sociation meetings. The good they get out of these as 
semblies will depend upon the spirit they put into 
them. This has been said before, but never too often 
There should be some getting ready besides packing 
a grip. 
There should be some mental getting ready The 
year has taught every dealer something Ile shoule 


pass it around. 
Ten to one he made some mistake during the yea 
that he could have avoided if some fellow who had 
made the mistake a year before had owned up at the 
association meeting. Likewise he missed some oppor 
tunity to make a profit or to meet unfair competition 
because some fellow-retailer at last year’s association 
meeting forgot to tell him how. 
The retailers who gather at these meetings are not 
competitors. They ought to open up They should 
come to the meeting not only to receive benefit but to 
benefit: others Ile is a poor kiud of chap who is not 
willing to give as well as to receive 
Come with a message. That does not mean that th: 
retailer should talk all the tim It means to talk a 
little and say a lot. 
. Let everybody get ready and everybedy help to make this 
our banner convention. 

Indications are for perhaps the most numerously at 
tended meeting in the history of the Wisconsin Retail 
Lumber Dealers’ Association. 








CONVENTIONS FOR THE WEEK ENDING JANUARY 25. 





Wed., Jan. 22. 


~ ‘Thurs.. Jan 23. 


Tues., Jan. 21. | Friday, Jan. 24. Sat., Jan. 25. 
Chamber of Com- Georgia-Florida $ 
merece of U. S. of Retail Lumber Dealers’ Assn. of Pennsyl- M *7 tae orida Saw 
America, Washing- vania, Hotel Schenley, Pittsburgh, Pa. oth _ Association, 

ton, D. C. Jacksonville, Fla. 


Lumbermen'’s Asso- 
ciation of Chicago, 
Hamilton Club, Chi- | Mo. 
cago, 


Second Lake States Forest Fire Confer 


ence, Lansing, Mich. tunooga, 


Southwestern Lumbermen’s Association, Century Theater, Kansas City. 


National Lumber Exporters’ Assn. ; Chat 


Tenn. 


Michigan Hardwood 


Ohio Association of Retail Lumber Dealers, Hotel Statler, Cleveland, Manufacturers’ Assn., 


Ohio. 


Union Association of Lumber & Sash & Door Salesmen, 
Cleveland, Ohio. 


Pontchartrain Hotel, 
Detroit. Mich. 


Hotel Statler, 


American Wood Preservers’ Association, Hotel Sherman, Chicago, Ill 


Colorado & Wyoming Lumber Dealers’ Association, Brown Palace Hotel, 


Denver, Col. 





OF THE ASSOCIATIONS. 


NORTHERN PINE MANUFACTURERS’ ANNUAL. 

President T. L. Shevlin and Secretary H. 8S. Childs 
have issued formal call for the eighth annual meeting of 
the Northern Pine Manufacturers’ Association, to be 
held January 28 beginning at 2:30 p. m. at the Radisson 
Hotel, Minneapolis, Minn. The call states that reports 
of officers and committees, election of officers for the en 
suing year, discussion of important subjects and transac 
tion of general business will be the program for the meet 
ing. It urges that every member of the association be 
present and take part in the deliberations. 





CONSUMERS TO ATTEND HARDWOOD MANU 
FACTURERS’ CONVENTION. 
CINCINNATI, OHIO, Jan. 13.—The officers of the Hard 
wood Manufacturers’ Association of the United States 
are urging members to invite customers to attend thi 
convention to be held at the Hotel Sinton February 4 
and 5. Many letters of this kind have been sent out 
and the numerous and favorable replies received indicate 
many large consumers will attend. Consumers attending 
will be asked to participate in all of the business meet 
ings and many of the committee meetings with the object 
of bringing about a closer relationship between the manu 

facturer and the consumer of lumber. 

Work on the general program for the convention is 
progressing rapidly and Secretary Lewis Doster expects 
to have copies of it mailed to all interested some time 
next week. The association will also issue some time 
next week another issue of the Bulletin, which will con 
tain some newsy items of interest to lumbermen. 

From all indications the convention this year will be 
one of the biggest in the history of the association and 
nothing will be left undone to make it interesting and 
instructive. 


MICHIGAN TRAVELING MEN’S ANNUAL. 

As previously announced in the AMERICAN LUMBERMAN 
the annual meeting of the Michigan Association of 
Traveling Lumber & Sash & Door Salesmen will be held 
at Kalamazoo, Mich., February 3. Headquarters will be 
at Burdick Hotel. Secretary H. M. Jessop states that 
the annual banquet will begin at 7 p. m., immediately fol 
lowing the business meeting, which will include election 
ot officers and other important matters. 








CANADIAN RETAILERS TO MEET. 
WINNIPEG, MAN., Jan. 13.—The annual meeting of 
the Western Retail Lumbermen’s Association will be 
held in Winnipeg on February 12 and 138. The offic 
of the association look for a large attendance. 
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SOUTHERN ILLINOIS PROGRAM. 

The program for the sixteenth annual convention of 
the Southern Illinois Retail Lumber Dealers’ Associa 
tion has been announced. The convention will be held 
at Alton Wednesday and Thursday, January 29 and 30. 
The first session will be held Wednesday afternoon and 
will include an address of welcome by Mayor J. C. 
Foulstich, a response by President J. H. Kramer, of 
Fairfield, the president’s annual address and the report 
of the secretary-treasurer, Robert H. White, of Marissa. 
During the afternoon there will be a discussion of 
‘Yard Control,’’ led by J. H. Paddock, of Pana, and 
Harry Stotlar, of Benton, and a similar discussion on 
‘*Credits, Collections and Business Details,’’ by E, M. 
Stotlar, of Marion; R. P. Harris, of Alton, and John 
Bruso, of Collinsville. 

Wednesday evening there will be a theater party at 
which the hosts will be the lumbermen of Alton and 
the traveling salesmen. 

Thursday morning ‘‘ Bookkeeping Systems and Stock 
Sheets’’ will be discussed by Charles A. Glore, of Cen 
tralia, and E. K. Allen, of Flora; ‘‘Side Lights,’’ by 
J. A. Vansickle, of Tamms, and C. H. Chenault, of 
Tamaroa, and ‘‘The Lumberman and Silos,’’ by C. E. 
Davidson, of Greenville, and J. B. B. Broadway, of 
Cobden. 

Thursday afternoon the topics will be: ‘‘The Trav 
eling Man—the Connecting Link,’’ by J. B. Allen, of 
Centralia, F. G. Hanley, of St. Louis, and W. C. Steele, 
ot Chicago, and ‘‘The Folly of Price-Cutting, and the 
Remedy,’’ by H. W. Rice, of Mt. Vernon, and J. W. 
Miller, of Carbondale. 

Thursday evening at 8 o’clock a Hoo-Hoo conea 
tenation will be held under the direction of Vicegerent 
Ray Irvine. 


NATIONAL WHOLESALE LUMBER DEALERS’ 
ASSOCIATION ANNUAL. 

After serious consideration of all the cities aspiring to 
entertain the next annual meeting of the National Whole 
sale Lumber Dealers’ Association, and in view of the 
sentiment that the annual skould be held at an eastern 
point this year at least, the board of trustees of the 
association has decided upon Atlantic City, N. J., the 
meeting to be held Thursday and Friday, Mareh 6 and 7, 
at the Hotel Chelsea. Arrangements at Atlantie City 
were made by Lewis Dill and Seeretary E. F. Perry and 
very pleasant and satisfactory arrangements were made 
for handling the convention at the hotel. Quoting ad 
vices from the association: ‘‘Mareh being one of the 
pleasantest months in the year at Atlantic City, the 
committee considered itself very fortunate in being able 
to seeture the above dates.’’ 

A special banquet committee, consisting of President 
i. E. Parker, N. H. Waleott, G. C. Edwards, W. W 
Knight, F. R. Babeock and Lewis Dill, has in hand de 
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tails as to program, entertainment, banquet, invitations, 
ete. This committee will make more definite announce- 
ments later. 

Aside from the importance in 2 business way of the 
coming convention, the attractions of Atlantie City dur- 
ing one of its pleasantest months will doubtless serve 
to increase the number of attendants, many of whom 
will be accompanied by their wives and families. 





MICHIGAN HARDWOOD MANUFACTURERS’ MID- 
WINTER MEETING. 

Over the signatures of F. L. Richardson, president, 
and J. C. Knox, secretary, a call has been issued for the . 
midwinter meeting of the Michigan Hardwood Manufac- 
turers’ Association, to be held at the Pontchartrain 
Hotel, Detroit, Mich., Friday, January 24, the conven- 
tion beginning at 10 a. m. The call presents the fol- 
lowing: 

At this meeting statistics will be presented covering a 
large proportion of the lumber cut in Michigan during the 
year 1912 and also estimated figures for 1913, making the 
meeting of much importance to every manufacturer of 
lumber. 

Other subjects to be considered 

1. Present market conditions. : 
2. Discussion of stock reports covering hardwoods and 
hemlock and their relation to the present market. 
3. Report of grading rules committee of proposed 
changes in hardwood inspection rules. 
Employers’ liability act. | : 
Report of regular and special committees. 

6. Forest fire protective matters. 

Just now, at the beginning of the year, when you want to 
learn as much as possible about lumber conditions and 
outlook for the year’s trade, you will have the best possible 
opportunity by attending this meeting. 


are: 


Oth 





IDAHO CEDARMEN’S ANNUAL. 
[Special telegram to AMERICAN LUMBERMAN.] 

SPOKANE, WASH., Jan. 14.—The annual meeting of the 
Idaho Cedarmen’s Association was held here to-day. As 
previously foreshadowed the organization voted to change 
its name, and hereafter will be known as the Western 
Red Cedar Association, according to formal action taken 
to-aay. 

The annual election resulted in the choice of H. C. 
Culver, of the Sandpoint Lumber Co., president; M. P. 
Flannery, western manager of the B. J. Carney Co., vice 
president; R. L. Bayne, sales manager of the Lindsley 
Bros. Co., secretary-treasurer. A committee was ap- 
pointed to draft a constitution and by-laws for the 
organization under its new title. The attendance was 
representative of the association’s membership. 





ANNUAL MEETING LUMBER CARRIERS’ ASSO- 
CIATION. 


DetTRoIT, MicH., Jan. 15.—The annual meeting of the 
Lumber Carriers’ Association of the Great Lakes was 
held here Tuesday. A spirit of enthusiasm prevailed 
and the members were at one in the expectation that 
1913 will be prosperous for them. The matter of rates 
was not considered. 

Most of the association’s lumber-loading contracts 
with labor organizations continue in force until next 
year. Some of the contracts will be renewed this year, 
including those at Chicago, Buffalo, Detroit and Tona- 
wanda. 

The report of W. D. Hamilton, Chicago, secretary 
and treasurer, showed 140 vessels enrolled in the organi- 
zation, aggregating 62,000 net tons. Money collected 
during the year amounted to $2,809.81 and disbursements 
were $2,005, leaving a balance of $804.08 in the treasury. 

The following officers were elected: 

President—E. L. Fisher, Cleveland. 

First Vice President—O. W. Blodgett, Bay City, Mich. 


Second Vice President—Fred P. Potter, Cleveland. 
Third Vice President—W. E. Holmes, Chicago. 


Secretary-treasurer—W. D. Hamilton, Chicago. 





COMPLIMENTARY DINNER. 

BurraLo, N. Y., Jan. 15.—A complimentary dinner 
was given last night to Orson E. Yeager, retiring presi- 
dent of the Chamber of Commerce, by his associates, who 
made speeches for two hours in praise of his adminis- 
tration. Among the lumbermen speakers were M. M. 
Wall and A. W. Kreinheder. Mr. Kreinheder also re- 
tires this year as member of the board of trustees. The 
proceedings included the presentation of a gold watch 
and chain to Mr. Yeager, who took the presidency of 
this influential body after serving as vice president and 
after the body had incurred considerable criticism for 
its radical course in some directions, but he has accom- 
plished all that should be expected of such a society and 
without friction. 


ARKANSAS LUMBERMEN TAKE INITIAL STEP 
IN COLONIZATION PROJECT. 


LITTLE Rock, ARK., Jan. 13.—Members of the Arkansas 
Lumbermen’s Club held a luncheon Saturday afternoon 
at which comprehensive plans were discussed for inter- 
esting outsiders in the cut-over lands of the State. 
Plans for colonization projects of an extensive nature 
were discussed, and it was finally decided to run a 
special train throughout the cut-over lands section. It 
is the idea of the lumbermen to have manufacturers and 
colonization men generally make up the party of the 
special, in order that the unusually promising condi- 
tions and the wide variety of cut-over lands may come 
under their observation. 

At a meeting of the club to be held in February the 
matter will be finally gone over, and if regarded as 
still feasible it will be arranged for probably some 
time in March or April. Practically all of the large 
mills of the southern section of the State have large 
territories adapted to colonization projects. The project 
is the first of its kind ever proposed in the State, but 
President J. F. McIntyre, of the club, and the other 
officers as well, believe it a thoroughly logical one. 





LOUISIANA WOMEN TO CHAMPION FORESTRY 
CAUSE. 


SHREVEPORT, La., Jan. 13.—At its fourth annual con- 
vention in Baton Rouge this week the Louisiana Forestry 
Association will consider a recommendation by Gifford 
Pinchot, president of the National Conservation Cont 
mission, that it go on record as opposing the plan for 
national forests to pass to State control. Mrs. A. B. 
Avery, of Shreveport, secretary of the Louisiana For- 
estry Association, is of the same opinion as Mr. Pinchot, 
and will urge the adoption of the Pinchot recommenda- 
tion. In addition, she will send copies of a letter from 
Mr. Pinchot to all of the members of the Louisiana 
Legislature and to the various club women of the State, 
with a view to enlisting their support for the movement 
championed by Mr. Pinchot. 





TO STUDY RURAL CREDIT SYSTEMS IN EUROPE. 


BIRMINGHAM, ALA., Jan. 14.—John L. Kaul, president 
of the Kaul Lumber Co., former president of the Cham- 
ber of Commerce and one of the Alabama directors of 
the Southern Commercial Congress, and Dr. C. C. Thatch, 
president of the Alabama Polytechnic Institute, have 
been named as members of the commission that will 
go to Europe in April to study rural credit systems. 

The appointments were announced Monday by Gov. 
O’Neal, following a conference with Clarence J. Owens, 
managing director of the Southern Commercial Con- 
gress, who is now touring Europe in interest of the 
next annual meeting of that body to be held September 1. 

Mr. Kaul and Dr. Thatch will probably make the 
journey witk the committee of 100 going abroad for a 
close investigation of the rural credit system. 





ASSOCIATION URGES FARMERS TO USE 
HEMLOCK. 


The Northern Hemlock & Hardwood Manufacturers’ 
Association, with headquarters in Wausau, Wis., is doing 
a lot of missionary work in promoting the more extensive 
use of hemlock. It recently has been advertising in two 
or three farm papers and is also sending out a book of 
192 pages, entitled ‘‘ Practical Country Buildings,’’ con- 
sisting of up-to-date plans for all kinds of buildings on 
the farm, all of which can be built with hemlock. In its 
foreword it says: 

Hemlock lumber, within the region of distribution de- 
termined by freight rates, is today the cheapest all-round 
building material for town and country use. As light in 
weight as white pine, easily worked and durable, hemlock 
gives economical and satisfactory service for studding, joists, 
rafters, sheathing, roof boards, siding, ceiling, partitions, 
fencing, cribbing, timbers and lath. Moreover, hemlock takes 
creosote and other preservatives readily, should the builder 
desire to lengthen the life of his timber by artificial means. 

Tamarack is the strongest and most durable structural 
wood produced in the Lake States. Used for either heavy 
foundation timbers or for silo stock it gives a maximum 
service at minimum cost. 

Hard maple and rock elm plank, used for heavy barn 
floors, will practically never wear out, for they are among 
America’s toughest and strongest woods. 

R. 8S. gg, of Wausau, Wis., secretary of the asso- 
ciation, informs the AMERICAN LUMBERMAN that he has 
already distributed 5,000 copies of the book to lumber 
dealers in the hemlock consuming territory and that he 
has sent out large numbers to farmers who have answered 
the advertisements in the farm papers. He also states 
that the book is making a number of friends for hem- 
lock. 


Kellogg 





GEORGIA ARCHITECTURAL & BUILDING ASSO- 
CIATION ORGANIZED. 

ATLANTA, Ga., Jan. 13.—The Georgia Architectural & 
Building Association was organized here last week for 
the purpose of establishing and maintaining a higher 
standard of ethics in the building trade. The associa- 
tion began existence with about 40 members. Officers 
are: T. W. Smith, of Columbus, president; Curran R. 
Ellis, of Macon, first vice president; L. A. Bellonby, 
of Augusta, second vice president, and Harry E. Lind- 
ley, of Macon, secretary and treasurer. 





ST. LOUIS EXCHANGE ELECTS DIRECTORS. 

St. Louis, Mo., Jan. 13.—At a meeting of the newly 
elected board of directors of the St. Louis Lumbermen’s 
Exchange, held last Friday, W. W. Milne, treasurer, and 
George McBlair, secretary, were reelected for the ensuing 
year. The formation of the new committees was also 
discussed. 


CLEVELAND BOARD OF LUMBER DEALERS. 

CLEVELAND, OHIO, Jan. 13.—The annual meeting of the 
Cleveland Board of Lumber Dealers was held at its club- 
house Thursday evening, January 9. Luncheon served, 
routine business was transacted. 

W. H. Prescott was elected a director for four years 
and E. E. Teare for five years. These, with George E. 
Meyers, George S. Gynn, E. M. Carleton, Thomas C., 
Williamson and Max Myers, constitute the new board. 

A meeting of the directors will be called within a few 
days to elect officers for the coming year. 

The board expects to have a committee appointed soon 
to take up matters of importance with the mayor con- 
cerning certain improvements desired in the ‘‘Flats,’’ or 
lumber district. 


ARRANGEMENTS FOR OHIO RETAILERS’ 
ANNU. 








CLEVELAND, OHIO, Jan. 13.—Elaborate arrangements 
for the annual meeting of the Ohio Association of Retail 
Lumber Dealers are being made by the local lumber fra- 
ternity. The meeting to be held here January 21-23 
promises to be one of the most auspicious that the asso- 
ciation has held in several years. The new Hotel Statler, 
which will be the headquarters, is one of the finest in the 
country. 





Last week the ladies’ auxiliary committee met and ar- 
ranged an elaborate program of entertainment for the 
ladies who will attend. This includes a dinner at tlic 
Cleveland Athletic Club, a theater party and a musical. 

An exceptionally interesting program has been arranged 
forthe delegates and many subjects of particular inter- 
est will be discussed. 





TEXAS SALESMEN IN QUARTERLY MEETING, 

Houston, TEx., Jan. 13.—The regular quarterly meet 
ing of the Associated Lumber Salesmen of Texas was 
held in Houston last night and proved to be the most 
interesting, entertaining and profitable meeting held in 
some time. The meeting was held in the spacious assem- 
bly room of the Houston Club and was followed by a 
banquet. R. A. Myer, manager of the Bucley Lumber 
Co., who recently moved his headquarters to Houston, 
was toastmaster. 

The principal subject for discussion was, ‘‘ What the 
Company Expects trom the Salesman and What the 
Salesman Expects from the Company.’’ F. H. Farwell, 
assistant general manager of the Lutcher & Moore Co., 
of Orange, presented an interesting paper on the sub- 
ject, which was followed by an informal discussion par- 
ticipated in by a number of those present. 

Toasts were responded to by H. 8. Boykin, E. R. 
Wicks, John W. Chandler, W. E. Black and F. J. Len- 
nox. Those attending were: 

John W. Chandler, general sales manager, and H. T. 
Kendall, assistant sales manager, Kirby Lumber Co.; A. J. 
Kaulbach, sales manager Nona Mills Co.; C. E. Walden, 
sales manager Sabine Tram Co.; H. T. Dean, sales man- 
ager Trinity River Lumber Co. ; Adair Lockman, sales man- 





ager American Lumber Co.; E. L. Kurth, manager Ange- 
lina County Lumber Co.; R. A. Meyer, manager Bucley 
Lumber Co.; James H. Austin, southern sales manager W. 
R. Pickering Lumber Co.; A. A. Dumm, southern sales 
manager Sabine Lumber Co.; H. S. Boykin, sales manager 
Chicago Lumber & Coal Co., of Texas; N. C. Hoyt, sales 
manager W. H. Norris Lumber Co.; C. D. Crane, southern 
sales manager Central Coal & Coke Co.; F. H. Farwell, 


assistant general manager Lutcher & Moore Lumber Co.; 
Hl. S. Filson, general manager, and Max D. Almond, sales 
manager Alexander Gilmer Lumber Co., and the following 
traveling salesmen: . W. Smith, Kirby Lumber Co., 
Austin ; J. Lennox, Kirby Lumber Co., Waco; R. O. 
Faires, Kirby Lumber Co., Houston; A. W. Pearsall, Kirby 
Lumber Co., Fort Worth; Irving Swan, Central Coal «& 
Coke Co., Houston; W. E. Black, W. H. Norris Lumber 
Co., Houston; Frank Wherritt, Continental Lumber Co., 
Waco; W. J. Thrasher, W. T. Ferguson Lumber Co., Fort 
Worth: Fred Peck, George C. Vaughan Lumber Co., Waco; 
D. H. Connor, Continental Lumber Co., Fort Worth; C. 
A. Davis, Alexander Gilmer Lumber Co., Waco. 





TRAFFIC BUREAU REORGANIZED. 

MEMPHIS, TENN., Jan. 14.—At a meeting held here 
January 7, at the Gayoso Hotel, the Lumbermen’s Traffic 
Bureau, of Memphis, ceased to exist and was reorgan- 
ized as the Southern Hardwood Traffic Bureau, and 
officers were chosen as fellows: George D. Burgess, of 
Russe & Burgess, president; Walker L. Wellford, of the 
Chickasaw Cooperage Co., first vice president; C. D. 
Hendrickson, of the C. D. Hendrickson Lumber Co., 
second vice president; John W. McClure, of the Bell- 
grade Lumber Co., treasurer, and J. H. Townshend, 
secretary and manager. 

The 15 directors constitute a governing board, elected 
as follows: 


For three years: I). D. Nellis, of the John M. Woods 
Lumber Co.; C. B. Dudley, of the Dudley Lumber Co. ; 
Frank F. Fee, of the Fee-Crayton Hardwood Lumber Co., 
Dermott, Ark. - 

For two years: John Dwyer, traffic manager of the 
Lamb-Fish Lumber Co., formerly general freight agent of 
the Illinois Central Railroad; S. C. Major, of S. C. Major 


& Co.; W. S. Darnell, of the Darnell-Taenzer Lumber Co. ; 
C. M. Green, traffic manager of Lee Wilson & Co., and Mr. 
Stark, of James E. Stark & Co. 


lor one year: L. E. Brown, of George C. Brown & Co.: 
Ek. M. Krabs, of McLean Hardwood Lumber Co.; Frank 
May, of May Bros.; S. M. Nickey, of Nickey & Sons Co., 


and John W. McClure, of the Beligrade Lumber Co. 


The bureau has filed a complaint with the Interstate 
Commerce Commission asking for a suspension of the 
new tariff filed by the Texas & Pacifie Railroad, which 
calls for an advance of 2 cents a hundred pounds on 
tupelo from all points on the road to Ohio and Missis- 
sippi River crossings and from main line points on oak 
and ash to the same points, the advances to become 
effective January 31 unless the commission shall grant 
a suspension of it pending a hearing. 

The reorganized bureau starts out with a 
of 50 and with many important complaints and suspen- 
sions pending. A large delegation from the bureau will 
attend the Canadian rate hearing at Cincinnati, January 
24 and 25. The bureau is handling the through bill of 
lading complaint, brought in the name of the Anderson- 
Tully Co., and has under advisement a general advance 
of 1 cent, scheduled as effective about March 1. With 
many matters of importance pending and others in pros- 
pect, the new bureau promises to be a busy and effective 
adjunct to the lumber trade of this city. 


membership 





CONCATENATION AT SOUTHWESTERN ANNUAL. 


Kansas City, Mo., Jan. 14.—A big Hoo Hoo conea- 
tenation will be held at the Elks’ Club the afternoon of 
January 23 in connection with the Southwestern Lum- 
bermen’s Association convention. A class of 30 or 40 
is expected for the initiation. In the evening following 
the initiation there will be a meeting of the Sap & 
Bark Club, which is being looked forward to with special 
interest. Vicegerent Snark Louis Hector, general man- 
ager of the Dierks & Sons Lumber Co., has made ar- 
rangements for the initiation. L. M. Noll and N. H. 
Huey, together with Mr. Hector, have arranged for the 
Sap & Bark Club celebration. 

Two six-round boxing matches, with $100 in purses, 
have been arranged for the Sap & Bark show and there 
will be a cabaret and a vaudeville bill, too. The com- 
mittee has $1,000 to spend ou the initiation and cele- 
bration. 
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PHILADELPHIA WHOLESALERS’ NINETEENTH ANNUAL. 


Report of Panama Canal Committee Feature of Meeting—Reelection of Officers Barred—‘City of Brotherly Love’ 


Expected to 


PHILADELPHIA, Jan. 13.—Deviating from the fixed rule 
f reelecting officers for a second year, at the suggestion 
t Horace A. Reeves, jr., president of the Philadelphia 
\Vholesale Lumber Dealers’ Association, members of the 
ssociation assembled for the nineteenth annual meeting 
ist Thursday veted that hereafter officers having served 
ne year should be replaced by other members. 

Owen M. Bruner, chairman of the Panama Canal com- 
\ittee, gave a detailed report of this committee’s work 
ind President Reeves spoke of the work accomplished 
luring the last year. A part of his address follows: 

To most of us the year 1912, from a purely business 
iandpoint, has measured fully up to our expectations and, 
side from the annoyance caused by shortage of cars and 
he searcity of stock, was a highly satisfactory year. 

During the year the attendance at our meetings clearly 
owed the interest our members take in this association. 
on several occasions we had very little business of im- 
tance to transact, but these meetings were made very 
ofitable by the discussion .of various important subjects 

considerable interest. ‘ 

Each year brings its changes. We have added to our 
iembership four new members, making a total of 48. We 

st six members during the year. Some of the losses were 
iused by removal from the city, others on account of 
ianging the character of their business, _ 

Our finances are in a most satisfactory condition, which 
you will note by the treasurer's report. I am deeply inter- 
‘sted in our association’s welfare, and proud of its mem- 

rship. Many of our members are successful manufactur- 
s: others, large responsible wholesalers, and collectively, 
very progressive lot of high-class jumbermen. 





The question of trying to induce the railroads to omit 
the name of the shipper and the shipping point from 
freight bills was discussed. 

“Senator Penrose’s one-cent local postage bill was in- 

orsed. 

a F. Perry, secretary of the National Wholesale Lum- 

* Dealers’ Association, made a few remarks in which 
he + cama the assoication on its attendance, com- 
paring it with similar organizations in other cities, much 
to its eredit. In commenting on the decision handed 
lown in the Government’s suit against sundry retail 
issociations, he said it was largely a verdict to restrain 
the use of a blacklist. 

E. H. Coane, a former president of the association, in 
the course of some reminiscences, claimed that the 19- 

ear-old child had grown so big and strong that he 
ardly recognized it as the infant at whose birth he was 
present, 

Panama Canal Report. 


Owen M. Bruner, chairman of the Panama Canal com- 
uittee, read the following report: 

About a year ago, the Philadelphia Wholesale Lumber 
Dealers Association named Thomas B. Hammer, 8S. Ashton 
Souder, Robert G, Kay, George F. Craig and myself as a 
Vanama Canal committee, 

We were asked to keep advised as to the progress of the 
onstruction of the canal, to be alert on its opportunities 
is a financial boom to the industrial and commercial world, 
ind especially to the lumber trade of Philadelphia. 

The chairman visited the canal in February, 1912, and 
save an illustrated talk upon the subject to members at 
one of our meetings, and also one before the North Caro- 
lina Pine Association at Charleston, 8. C. The AMERICAN 
IL.UMBERMAN in its issue of April 6. 1912, printed an article 
by the Hon. Joseph N. Teal, of Portland, Ore., in reply to a 
question we submitted in regard to tolls on coastwise trade. 
In addition, each member of our association was sent copies 
of Mayor Blankenburg’s letter urging Philadelphia to take 
advantage of its superiority of location to make it a con- 
trolling trading center for inland cities and a commercial 
port of the world. 

Gatun Lake is now forming and the canal will be ready 








Increase Its Prosperity Through Opening of Canal. 





for trade before the close of the present year. The canal 
is sO marvelous, so amazing, and so large, as to eclipse any 
constructive work in masonry and digging of ancient or 
modern times, and sightseers, the world over, are traveling 
to Panama to see how it has been done. Even President 
Taft took another look at it during the holidays. Just why 
he magnanimously offered a battleship to President-elect 
Wilson to view the canal, only to be declined, instead of to 
the members of the Philadelphia Wholesale Lumber Dealers 
Association, your committee does not understand. We, how- 
ever, recommend that our members take a three weeks’ 
winter vacation to visit the Canal Zone in the dry season, 
while the big locks and Culebra cut may be seen, for this 
will be your last and only chance. 

The officers in charge of the construction have accom- 
plished unexpected results, due to their intellectual talents, 
physical power of endurance, and humane views of life. 
Workmen are treated as men, with a right to good homes, 
good food, good wages, in a livable surrounding. Never 
before in the annals of history has any stupendous opera- 
tion been more quickly, more efficiently and more economi- 
cally performed than that at Panama under the contrel of 
the American citizen. This achievement is the more note- 
worthy in consideration of the fact that the tropical climate 


of the Isthmus would tend rather to inactivity of purpose. . 


The United States has spent $20,000,000 on sanitation 
alone, which largely has made the canal possible. 

Its sanitary success is having a far reaching influence 
in inducing other Nations to reclaim jungles and miasmic 
swamps up to this time regarded unfit for habitation, thus 
giving new worlds for development and larger opportunities 
for trade. 

The Government will maintain four towns as residences 
for its employes in the Canal Zone—at Gatun, Miraflores, 
Balboa, on the Pacific coast, and Cristobal on the Atlantic. 
The Panama Canal Act, passed August 24, 1912, places upon 
the President of the United States the responsibility of put- 
ting into effect the new government of the Canal Zone. 
Col, G. W. Goethals will no doubt be selected as governor. 
The governor will be appointed for a period of four years at 
an annual salary of $10,000. He will be given the official 
control of the zone with the authority to perform all duties 
in connection with the civil government of the zone, which 
is to be held and treated as an adjunct of the Panama 
Canal. He shall have the right to make such regulations, 
subject to the approval of the President, touching the right 
of any person to remain upon or pass over any part of the 
zone. .A violation of such regulations will cause the offender 
to be subject to a fine not exceeding $500, or imprisonment 
of not more than one year, or both. 

The Panama Canal Act also provides for the erection of 
dry docks, repair shops, yards, docks, wharves, warehouses, 
and coaling stations, for the use of vessels of the Govern- 
ment, and also for passing vessels, so that the canal will 
have every facility for carrying on trade. It is expected 
that American coal will be in demand in Latin America 
north and south of the zore, in the countries bordering 
on the Carribbean Sea, and in the islands located in the east- 
ern half of the Pacific Ocean. 

Another provision made by the Panama Canal Act is the 
right of the President to levy or change tolls, from time 
to time, providing a six months’ notice is given by a presi- 
dential proclamation, but no tolls are permitted to be 
placed upon vessels engaging in coast-to-coast trade if it is 
domestic commerce. 

On November 14, 1912, President Taft proclaimed the rate 
of toll on steamers sailing to or from foreign ports, carry- 
ing passengers or cargo, as $1.20 a net vessel ton—each 
100 cu. ft.—of actual earning capacity. 

No sailing vessels go through the canal—only steamers. 

There has been much discussion at home and abroad upon 
the subject of free tolls for coast-to-coast shipping. 

Those in favor of exemption or repayment of Panama 
tolls have used the following arguments: 

With the aid of free tolls, American shipbuilders can 
afford to furnish sufficient vessels to carry on this increasing 
traffic, while_a lack of American ships would in time force 
the use of foreign ships for this coast-to-coast trade. 

With the aid of free tolls, although costing more for con- 
struction and operation than those of Great Britain, Amer- 
ican ships will be able to meet them in the competitive 
trade of British Columbia and eastern Canada with the 
United States. 

The American on the Pacific coast wanted as an exemp- 
tion a cheaper freight rate allowing them to compete with 
British Columbia products to the Atlantic coast. 
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The South, however, is fearing a serious decrease in th 
demand in the eastern markets for yellow pine and cypress, 
since the estimated freight rate of about $8 a thousand feet 
from Puget Sound will permit unlimited shipment of the 
western fir, spruce, redwoods, and other Pacific coasts 
products. 

The South, if wise, will curtail its output of lumber for 
indications point out the need of it in home consumption 
To-day the South is using probably one-half of its output 
If wise it will not outsell its heritage. Within the memory 
of every lumberman present, Pennsylvania was called the 
“Forest State’ and to-day is buying lumber—even min 
poles—from the Carolinas. 

The exception of these tolls we consider a _ legitimaté 
act and not a discrimination against foreign Nations, as u 
coast-to-coast trade can only be carried on with American 
goods, between American towns, and in American ships 
England, Canada, and other foreign Nations assert that this 
exemption is a discrimination against their interests, and a 
violation of the Hay-Pauncefote Treaty. As all Nations 
have vessels upon the high seas and will undoubtedly use 
the canal, will it be possible for these Nations to give 
disinterested decision in arbitration? 

When the canal opens there will be four important routes 
for the world’s commerce as follows: 


US fl, 


1. Through the Panama Canal. 

2. Through the Straits of Magellan 

3. Around the Cape of Good Hope. 

4. By the Suez Canal. 

: Europe will, of course, continue the nearer route of the 
Suez Canal in its intercourse with Asia and Australia 

Many miles will be saved going via Panama from the 
Atlantic and Gulf ports of the United States to the Pacific 
shores of the United States, the western shore of South 
America, and to the Orient. 

There will be a reduction of 1,000 to 6,000 miles between 
American Pacific cities and Europe. 

_For the canal to pay the approximated annual expenses 

$20,000,000, we are expecting much of the world’s traffic 
to take the short course via Panama Canal. It is estimated 
that about 8,000,000 tons will be available in a few years 
and by 1925 the tonnage through the canal will amount to 
17,000,000 tons, which at the rate of $1.20 per ton, will 
exceed $20,000,000 income. The new steamship, Imperator, 
of the Hamburg-American Line, which will be the largest 
steamship afloat, will carry a cargo of 50,000 tons, or in 
passing through the canal Will pay a toll of $60,000. 

As the whole world is preparing to engage in the Panama 
Canal trade, should not Philadelphia forge ahead with its 
interests in iron, steel, coal, textile, locomotive and ship 
building? As Mayor Blankenburg so well stated in his let 
ter, vessels should go from this port and. we should becom: 
a center for the trade of interior points, naturally favored 
as we are, by the excellence of location. : 


A New Rule. 


When the election of officers came up, Mr. Reeves said 
he appreciated the honor, not only of office, but of mem 
bership, and was anxious and willing to serve in any 
way, but, for the good of the association, he wished to 
be the one to break the rule of reelecting officers for the 
second year. He called attention to the fact that there 
were many good men among the members who should 
have a chance to ‘‘go through the chairs,’’ and that as 
it was now, very few of them could enjoy that honor. 
He asked that his name be withdrawn as a candidate for 
reelection. 

Although every member felt the loss of Mr. Reeves, 
they could not but admire the generous, self-sacrificing 
spirit that prompted him to take the stand he did, and 
also the justice of it, and remarks of approval were 
made by Thomas B. Hammer and Frederick S. Underhill. 

Officers were elected as follows: 

President—Owen M. Bruner. 

Vice President—Ralph Souder. 

Secretary—William T. Betts. 

Directors—Thomas B. Hammer, J. Elmér Troth, J. Ran- 
dall Williams, Jr., Ralph Souder and William H. Fritz. 
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NORTHWESTERN RETAILERS CONSID- 


President Takes Broad View of Association Work — Community Development 
Place in Agriculture Emphasized—Living Cost Discussed 


staff representative of AMERICAN 


LLUMBERMAN. | 
MINN... Jan. 14.—Promising imdications 
that 1913 will be a prosperity year with the 
lumber industry along with most 
other lines of trade and the fact that 


{Reported by a 


MINNEAPOLIS, 


recora 


the Government’s civil suit against 
the association and other defendants 


has reached a status where reports of 


progress bear much importance, were 


the chief factors combined with a 
well-balanced program that brought 
a large, enthusiastic and interested 


attendance at the twenty-third an- 
nual convention of the Northwestern 
Lumbermen ’s Association which 


opened today at Pence Auditorium. 
On the initial day of the meeting 









746 members registered at the tem 

porary headquarters of the associa- 

tion secretary in the Lumber Ex- 

change Building, which is in excess 

JAN 14-5 -} of the number registered on the 
Ss in 1 day last year. 

[he first session which was sched 

4912 uled to begin at 2:30 o'clock was 

late in starting. The convention was 

ealled to order by Vice President 


Charles Webster, of Wauecoma, Iowa; 


MIRKEAPOLIS 





the president, W. R. Wood, of Par- 
ker, S. Dak., being delayed. By the 
time the Imperial Quartet of this 
city had sung three selections Presi- 
dent Wood arrived, and immediately 

made his annual address. 
not of great length and neither was 
brief. kut he treated in as concise A Manner as pos 
sible the important problems of the association and 
eave words of valuable advice as to hew these prob 
lems could be met successfully He declared that the 
same general conditions prevailed now as at the time 


of the organization of the first retail lumber association 
the ler of to-day has practically the same 
ifficulties to meet as before. 


He said that. after all, the progress of association work 


retall 





and that 


s marked only as the disreputables in all branches of 
trade have been eliminated and this has been done and 
onlv by the getting together of the different 
of the trade and acquiring a better under- 
One of the things pointed 


done 
bral ches 


standing of actual conditions. 





out which the retail lumbermen have learned, is that 
they ean not live by themselves alone, but that their 
prosperity is dependent upon the prosperity of the 
rrocer, the dry goods merchant, the hardware merchant * 
and brother retailers in all other lines, and that the 
lumbermen must join hands with these and work in a 
cooperative spirit for the common good in the small 
towns to-day. , ; : 

At this point of his talk he referred to the recent 


enthusiastic and helpful eenvention of the National Fed 
eration of Retail Merchants held at St. Louis, Mo. 
President Wood said that the St. Louis convention 
brought out conclusively that all lines of retail trade 
should cooperate to about better conditions and 
rally against the common enemy- -the mail order form 
of merchandising and its allies—the political demagogue 
and the yellow press. 





bring 


‘¢‘The Kernel in the Chestnut.’’ 


lie snoke of several well presented and. important ad- 


(lresses St. Lonis and in this connection men- 


given at 


tioned the community development idea, which to his 
nind is the ‘‘kernel in the chestnut.’’ He said this 
dea was being exploited in an able manner at the dif- 


ferent conventions by E. C. Hole, of the AMERICAN 
LUMBERMAN, and in the columns cf the publication, 
adding that the subject was one so important and so 
comprehensive that he hardly knew whe re to begin in 
discussing it. President Wood soon convinced his hear- 
ers that he did know where to begin, and before he was 
through he had touched upon its several important phases 
in an able and interesting manner. His address follows: 


had 


“IT am an old man and have troubles, the most 
of which never happened.” 

This is said to have been 
made a marked success in life, 


many 


uttered by an old man who had 
and sets forth a truism per 


meating the life of every man and woman who has mad¢ 
anvthing like a suecess ;—success, I say, for show me the 
man or the woman who has had no trouble in his or her 


life, and I will show you one who has accomplished little, 





but drifted 2long with the current. setting up no opposition 
to surrounding conditions, and finally winding up his or her 
career about where it began. However, this thought is not 
the main one, but rather that the trouble meant was not 
really trouble, but existed only in the imagination, or In 
other words, had there been a better understanding of the 
conditions, it would not have been trouble at all. ; 

You may say, “What has this to do with a retail lumber 
association?’ Let us see: In looking back over the time 
that has elapsed since the organization of the first retail 


lumber association—and the older ones in my audience can 
remember when, largely through the efforts of the late Ww. 
B. Judson, then publisher of the Northwestern Lumberman, 
the first retail lumber association became a reality,—the 
same general conditions obtained in the lumber industry as 
prevail now ; that is, the mill owner made the lumber, sold it 
to the wholesaler and retailer and the retailer sold it to the 
consumer Now, I do not mean to say that the whole 


product at that time took this regular course, nor do I mean 


that it now does, but by far the larger portion of it did 
then and does now; but it was the same kind of a mill 
owner and wholesaler who then made the retailer all his 


trouble, that makes him all his trouble now, and it was the 






sume kind of a retailer then who made the mill owner 
and wholesaler all his trouble, and it is the same kind of 
au retailer now, so after all, progress of association work is 


marked only as the disreputables in all branches of the 
trade have been eliminated, and this has been done and done 
only by the getting together of the different branches of the 
trade and acquiring a better understanding of actual con 
ditions: the millman of the retailer's problems, the retailer 
of the millman’s problems, until we finally tind that our in 
terests, after all, are practically identical; and so now, in 
these latter days of association work we understand that 
these great big nightmares that loomed up on the horizon, and 
which we thought threatened to annihilate us or our brother 
manufacturer, have, one by one, disappeared, when we got to 
understand each other better, and we have found out after 
all these years, that like the old man’s troubles they existed 
in imagination only 


Work Is Not Finished. 


Now. I would not have you believe from this that our 
work is done and that all we started out to do has been 
accomplished. Far form it, for we have found out that new 


questions are continually coming up demanding  solutivn, 
but like the student in his quest for knowledge, the longer 
he pursues a certain subject the more he sees ahead of him, 
as his application seems to enlarge his vision and continually 
opens up new fields for exploration, which really had an ex- 


istence in his beginning. but were not visible, so it is with 
the work of the associations. 
In these later days we have been quite suddenly called 


upon to solve some puzzling questions, and these problems 
are under consideration at this time, attracting the attention 
of some of the best thinkers of the day, but they will be 





settled—and settled right—-as our questions always have 
been. 

One of the things that we have learned in these later 
days is that we retail lumbermen can not live to ourselves 
alone We retail lumbermen can not expect to be prosperous 





w. 8 
resident 
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and have our neighbors, the grocery man, the dry goods 
merchant, the druggist, the hardware man, and in fact all 
our brother retailers in other lines, in a more or less un 


prosperous condition, as we find them in the smaller towns 
today. We have learned that we have a duty to perform, 
and that is to join hands with them and help them to 
solve their problems and to cooperate with men in all lines 
of retail trade to provide ways and means to bring about 
better conditions and to rally against that common enemy, 
the mail order form of merchandizing and its allies—the 
political demagogue and the yellow press. In this fight I 
believe we already have a good start. You who were privi- 
leged to attend the first annual convention of the National 
Federation of Retail Merchants, held in St. Louis, November 
19, 20 and 21 last. and heard those masterly addresses, cer 
tainly had a grand treat and you could not possibly have 
come away without feeling an inspiration to a more earnest 
personal effort in this great movement, and be more than 
ever willing to use your every influence to help this cause 
along. It was not my good fortune to attend this meeting, 
but I was furnished a full stenographic report of the entire 
three days’ deliberations, and I assure you I read every word 
of it, and would that each of you might have a copy to 
read and study. for—from the words of welcome by Judge 
O'Neill Ryan, of St. Louis, to the closing address by E. M. 
Trowern, of Toronto, Ont.. Dominion secretary of the Retail 
Merchants’ Association of Canada—it was a program of 
which any organization might be proud. 











Community Development. 

I will not take the time here to discuss these addresses 
in detail, but would like to speak of two or three of the 
thoughts that were brought out and which appealed to me as 
being the most important. First of all, I will speak of the 
‘ommunity development idea. To my mind this is the 
“kernel in the chestnut.’ and is the idea that is being ex 
ploited each week so ably by our mutual friend E. C. Hole, 
of the AMERICAN LUMBERMAN, in the columns of that, publi- 
cation. This subject is so large, so important, and so 
comprehensive, that I hardly know where to begin. Suffice it 
to say, we are all interested. or should be, in the communi 
ties in which we live, and if we have made any study of 
the question, we all know that the manner in which the 
merchandising of this ceuntry has been done in the past, 
is directly responsible for the excellent rural conditions we 
find in our country compared with the countries of Europe, 
and which condition has contributed so largely toward 
making us a prosperous and contented people. This hi: 
built up all over our land, especially in the Mississippi Val 
‘ 








ley, hundreds of small trading centers with now and then 
city of more pretentious proportions in which manufacturing 


and distributing have contributed their share, but in ea 
the citizens thereof, together with the rural communiti 
have been furnished ideal educational, religious and soci 


advantages, and these same communities have furnished a: 
are furnishing the leading men and women of our day. 


The Country Boy’s Progress. 


Go with me to the great city of Chicago, 
great financial institutions, and we shall find with hard), 
aun exception that their first cashier is a man who was born 
on a farm, received a common school education at the litt 
school house next to his father’s farm, then a high schoo 
education in a neighboring town or village, then a few year 
experience in a country bank, and now we find him mana 
ing the big city bank, not a heavy stockholder pr 
haps, but furnishing the red blood net possessed by t! 
millionaire’s son or the city bred dude Go with mi 
the heads of the departments of some of the large wholesa 
or retail establishments, Marshall Field & Co., if you pleas 
and do we tind the millionaire’s sons or the city bred mi 


and into i 


filling these positions of responsibility? Of my own pr 
suvnal knowledge I know we shall not, but here, as in t) 
banks, we shall find the same type of country bred boy 
and this has been going on year after year, and is as mu 
a part of our civilization as any other element that goes 


to make it up, and none more essential perhaps. 
Now, do you want to encourage a condition such as I Le 


described, or will you sit idly by and allow a system to de 
velop that will do away with the old order of things; that 
will reduce our suburban cities to villages and our now pros 


perous villages to hamlets, thus encouraging the flow of ow 
population from country to city, and in a few years if som 
plan is not devised to prevent it, find the same condition 
existing for the plain people of our country that now exist 


in European countries’ {£ say, do you want this? If you 
do, then be a “dead one” and do nothing to help develo; 
your own community; if you do not, take off your coat and 
lend a helping hand to prevent the Rosenwalds, the Loebs 
and the Galloways from fastening this greatest of al 
monopolies upon the people to the great detriment of thi 
Nation at large And, by the way, have you heard of th 


latest in regard to our esteemed “Watermelon” 
mail order fame’ He has purchased a 
sented it to President-elect Wilson A 
facturer suggests that the retail lumber 


Galloway ot 
prize cow and pre 
northern silo manu 
trade ought to mak: 


joint protest against President-elect Wilson accepting sam 
as a gift, but the AMERICAN LUMBERMAN says that such 
protest would be useless, for Galloway would be sure ti 
turn it to his own account, and suggests that Mr. Gallowa 
furnish an illustrated and decorated blatket that the cow 
may wear when tethered in the White House enclosures so 
that members of Congress from Iowa, who buy their goods 
from mail order houses, may have a constant reminder of 
the source of their bargains 


Sidelights and Suggestions. 

Now, back to my subject If there is any one of you whe 
has not “seen the light” in this Community Development idea 
and think you do not know how, just let me give you a little 
start. When you go home, go to your editor and have a 
little talk with him: tell him that you know the money hi 
makes out of his paper is from selling his advertising spac 
to the retail merchants of his town—he makes nothing of 
his subscription list only as he is able from an = increased 
circulation to get more money for his advertising space, 
and show him that unless he busy through his editorial! 
columns and helps to put a stop to the encroachment of the 
mail order house on the business of his most valuable cus 
tomer, the retail merchant, this customer will soon be out ot 
business, and he will have no one to whem to sell his spac 
and consequently his own business will be ruined. Do you 
know there are hundreds of country cditors that never have 
thought this out and do not realize it? You put this up to 
your editor and get him interested, and you can do it, for 
his very bread and butter depends upon it, and he can do 
more for your community development club than any other 
10 men in it. When you are doing this do not forget to 
pay him a little advertising money yourself just to be con 
sistent, though you may be getting so much of the business 


gets 


that it is making you trouble with the other fellow down 
the street. Do it some way anyhow. Also do not forget to 
spend your money with your fellow merchants in your own 
town, for “A town that is good enough in which to live 


is good enough in which to spend your money. Take my 
word for it, now is the time for you to act in this matter. 


Parcel Post System. 


Now a few words on the parcel post question. I told you 
a year ago that at the next session of Congress a parcel post 
bill probably would be enacted. This was accomplished, but 
not in the form that its most ardent promoters had hoped 
Instead of passing general parcel post bill, which would 
have allowed the carrying of a parcel from New York to San 
Francisco at the same cost to the sender as the same parcel 
from one post office to another in the same state, the bill 
actually passed is one based on the zone system, thanks to 
the opposition brought to bear upon Congress by the retailers 
of our country, and is in operation now and has been since 
January 1, i913. There seems to be a great difference of 















opinion as to how this parcel post is going to work out, 
but it is not my purpose at this time to teil you my indi 
vidual opinion of how it will work out, whether to the in 


terest of the mail order concerns, or otherwise. ‘To my mind 
this is not the important thing, but I will take a little time 
to tell you that I am opposed to any kind of a parcel post 
law in this country, and will explain to you the reason 
why. 

Primarily, the function of the post office department was 
for the transmission of information in either written or 
printed form, among all the people. This service was to be 
performed with no net income and this was emphatically 
right. The perpetuity of our democratic form of government 
depends entirely upon the enlightenment of the people and 
it is just and right that every citizen have the best and 
most modern facilities for the diffusion of knowledge brought 
to his very door; I also endorse the policy of the general 
Government in establishing the rural routes which result in 
the farmer, even in remote districts, enjoying the same privi 
lege as the city resident, and even though this costs the 
general Government, the people—-you and me-——much more 
than the revenue it brings in, I am still in favor of it, so 
long as this is confined to written or printed matter, letters, 
papers and books; but I do make protest when this Govert 
ment, through the enactment of a parcel post law in any 
form begins the delivery of merchandise for the merchants 
of the country and takes the people’s money, your money 








and my money, to make up the deficits. This is not the 
greatest good to the greatest number, but the greatest gain 
to a certain few. No, we do not want a parcel post law 


in any form in this country, and I am in favor of eliminating 
it root and branch when an opportunity offers, and in so 
doing I believe I am advocating a policy that is not only just 
and right as an American citizen, but taking steps to correct 
a tendency by some of the public men of our Nation that will 
eventually bring national disaster and ultimate ruin. 
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One of the greatest problems that I am not able to ex 
dain is the fact that so many men high in authority, con 
quently very influential, do not seem to have the right 
meception of the trend of affairs nowadays, and of the 
ievitable evil consequences to the people of the nation as 
whole. I wish to illustrate this by calling your attention 
io a cuse right in point. 

A director in one of our prominent city commercial or 


Legal Status. 

Judge Milton D. Purdy, of Minneapolis, one of the 
four attorneys who have been employed to defend the 
association in the civil action of the Government, was to 
have talked to the members on the ‘‘Modus of the 


ciation. He added that no retailer with common sense 
would buy merchandise from manufacturers or jobbers 
who sold competitors like the mail order houses, and 
that the members of the association did not need notices 
telling them what to do. No court could deny the 


1 izati | tly | ted I Legal Cases,’’ but was not able to be present on account retailer that right, but simply prohibited associations 
ly unizations has recently been quoted as saying, “I am con i <eecae > ie ore ae ers 7 . “om ishing lists > such concerns 
vid inced that sufficient stress has not been laid on the great Of @ severe cold. His task was undertaken by L. C. from publishing lists of such cor 8. 
t ilue which 2 parcel post will have to city retailers. It Boyle, of Kansas City, Mo., also of counsel for the ‘*Rural and Urban Development.’’ 
Y ill be one - the best pose gets extending trade defense, who devoted several minutes to explaining the 
1 nt the sma towns and country Istricts. Our retailers . . we P : nev ‘le > z the 1e0 assioned 
7 hould be alert to the opportunities opened up + ge sig status of the legal cases before he took up his assigned Attorney Boyle then took up the subject assigned 
january. ‘They will have to be active in order to protect Subject, ‘Rural and Urban Development. to nim, * Rural and Urban Development,’’ and launched 
| hemselves against other houses. As I see it. the real value Attorney Boyle related at length a history of the pro- 89 forcibly into his subject that his listeners listened with 
{ » parce s Ss » fac t » cons Yr living . : , ¢ > ras eg nti : aden ‘ -_ :o} 
7 ‘the clase oo i ee ela t6 the Sa ee peter ceedings and set plainly before the members the exact the greatest attention in order that they might not 
5 juse a request for a dress, suit of clothes, pair of shoes, status of the case and urged particularly that the asso- miss one word. He declared that the town builder had 
Mi harness ro or ed one of a thousand other things he ciation members do not confuse the merits of their ease been the backbone of the great Mississippi Valley, ant 
el night need : » article ci © maile » pers . . : . . . ‘ ‘etailers hav 2@ ’ , ] ave ilt 
= Be 9 oy Fe s . J Be ge Bh Digg i with the decision of a few days ago given by a Federal that the retailers have been the men who have built up 
ys rus the service given the consumer is greatly benefited and judge in what is known as the Eastern ‘‘trust’’ case. M™ore than any other great force that has been a factor 
ic e retailer is afforded greater opportunity to cut in on the He said that mail order houses would be flooding the 32 our uational development. He said: 
Ut uuntry trade.” . F os Lor ; pat é M ; : 
‘hea, a : rere . ae : country with literature containing the decision in the The genius of the country town has been the country 
_ But how about the wholesale interests of the city? Would @astern case. and seck to cre: rh Sp aneae ae that merchant. There is now in progress a profound industrial 
Rye sis xentleman sacrifice the wholesale interests of his city aia gee es aes phtee Be AIRPE Cee lO: Ne change going on which if not recognized and checked, hat 
de in the interests of the retail merchants entirely’ If this retail lumbermen had been restrained from doing certain bors in itself a great danger to the Nation. The whol 
vat mit be ee se ya es. post bill will things. He said that the decision of the Eastern case scheme of business has changed. Scalping, poaching and 
Os 16 CRY BG SEHer Serven?  WOER Smecteecenees by BN fa a. bie point in comet ith the case against the M™ail orderism have become a practice, and under the new 
yu high positions is simply beyond my comprehension, This is 3 £1 ; mmon with the case against the order of things the welfare of the rural communities is 
mi only one case of many to which I might call your attention, Northwestern Lumbermen’s Association, and, in fact, if threatened. Retailers can meet these operations in a whole- 
me ick oem aon prove my point and I will now leave the {he decision in the Federel court was the same as in some and effective manner. Where is there any economic 
Sts sibjec e 3 7 . 7 $ . , P pe 
: :° P : ‘ > Faster ase > decisior 1 a vi se fan 3 error in the refusal of retailers to buy from wholesalers 
ay In conclusion I wish to say to you that these few subjects the Eastern case, the decision would be a victory for it. ¢ ae eae peo x R. poe ag A I aug — nage 
lop pon which I have only briefly touched, in my opinion, are He declared that the Eastern association had been can not be legislated out of us. Retailers can not be pr 
ba ¢ a es see ig Be gy 4 bey gy cage Mie restrained by the court for doing something that the vented from talking to each other. The court in the East 
Lys interes est seeps Ae! ‘. or as American citizens Fie eihinre iter tate Rinanmataitan ae 7h ern case recognizes the right to refuse to buy from those 
al devoted to a high sense of duty as such, to do our part in Northwestern Lumbermen’s Association did not do. The frm Cas® recognizes retell 4 sag Rial niet 
thi helping to solve these vexing questions, the right solution of decision in the Eastern case simply says that associations ¥ ; 
the which will bring the greatest good to the greatest number, : 


und thus help to put a stop to sacrificing everything upon 


as associations shall not send out information as to 


Excess of Urbanism. 


Y the altar of commercialism, the grentest national weakness what wholesalers. were selling the mail order houses, Attorney Boyle then spoke at length of the ‘excess 
“9 Oe OTS ORD os of urbanism,’’ giving figures to substantiate the state 
tint be . me . . . . 
ment that the population is rapidly going to the cities 
mat The Secretary’s Report. : Se He a ae ° 
La ° y saad from the rural communities. He said the high cost of 
ony Following the president’s annual address, Secretary living was due to fewer producers and more consumers, 
‘OW V. G. Hollis gave his report He began by giving a and he then traced the rise of price of 27 commodities 
S ’ $ A = = . . 1 ‘ 
so esume of the convention program and the different within the last 20 years and proved by Government sta 
wee ibjects which would be discussed before the lumbermen tistics that the price ot yellow pine showed the least 
hy prominent speakers He reviewed at length the corresponding increase of any of the commodities men 
progress of the civil case the Government several months tioned. He declared emphatically that if the Sherman 
at igo instituted against the association and other de antitrust law was to be used as a weapon against the 
jen fendants alleging violation of the Sherman antitrust small retailer it would create large monopolies instead 
ae law. He told of the evidence that had been submitted of preventing them, which was the intent ot the law 
Pe thus far by the Government in hearings at Seattle, when placed on the statute books. He said the law 
ile Wash., Portland, Ore., and Chicago, and also that the was in existence for 20 years before anyone ever con- 
of Government permitted the defense to allow several wit ceived the idea that the small retailer came within its 
See 











nesses of its own to testify at the hearing at Portland. 
\ll other evidence of the defense is yet to be submitted 

















prohibitcry provisions, and then only atter mail order 
magnates carried to Government offigials the idea that 


’ A « ore » law @ > og eonstrued The sneaker rs) > 
the and will not be presented until the Government finishes the law could be so construed. The speake T traced = 
‘us : . ° . . sé rhe syYCeERa > : “U ores " 1S » 

i with its witnesses. Mearings are likely to .be held at urban excess hos the history of great cities ‘of the 
Lee several cities but greater progress is now expected, as the world—Rome, Babylon, Paris—with os consequent ¢t- 
you astern ‘‘trust’’? case is now out of the way, and the fects, and drew a parallel in the ‘‘urban excess’? now 
ue decision given by the court. It was the Eastern case prevalent in American cities. 
fou which delayed the taking of testimony in the case against A Problem to Combat. 
do the Northwestern Lumbermen’s Association and the other Since men bartered and sold, the retailer has been a 
her defendants. After reviewing clearly what progress the fixed equation in the economic life of every people. He 
ne -oceedings had made, Secretary Hollis said: was the living vital factor in our splendid civilization. It 
‘on- proceedings had made, secretary OS Said: is now urged, however, that this essential factor in the 
1eSS aa : . development in our political, social and economical life must 
wh One year ago we were waiting for the first steps to be oO be eliminated. This insistent clamoring to destroy th« 

= uaeat ta tee Sa ee mer ee eee ce W. G. HOLLIS, MINNEAPOLIS, MINN. ; country merchant is something new in our history. In 
wn Government in the fall of 1911. We had then reason to ex S . a. snciati rac his slog: vas heard simultaneously with the birt 

7 : s 7 Secretary . vester e ormen's Association. fact, this slogan was heard simultaneously with the rth 
live peet that before now all the testimony would be in and the a of ,the mail order house and it is urged that the farmer 
my cause argued and submitted. 3 : A is to be helped by the overthrow of the middleman. Ws 

his — ae ee re oe tee 1 aeeording to Attorney Boyle, but that the court recog- must unite as one man to fight the plans of these greedy 
junction, should not be confused or confounded with the in- . c : a, as er Ree a z interests which are plotting to destroy the country town. 
dictment case against the secretaries. It will be remembered nized the right of retailers to refuse to buy from We must make this fight not only that we may thereby pro 
you these indictments were handed down in June, 1911. In Sep- wholesalers who become their competitors when they tect our own investments but that we may save this Nation 
ost ee ee oe are filed a general gene igen — reached the consumer through the mail order house. from the tragic fate of civilizations that have perished in 
but all defendants gave bonds for appearance at call 0 he Attorney , P ‘ “a 4 law i = the past as the result of the folly of men. 
ed court. Counsel for the Government, having indicated that ; Attorney Boyle declared that there is no law in ex I ; ; 
ld he did not care to proceed further with this case until istence which could abate the right of the retailer to The Retail Dealer and Silos. 
S; the civil cases shall have been disposed of, at our request re , 2 is : ¢ j 2 ° ml 7 , 
ene he Were Mende comameael te apply +4 the court for a solake ——. to wd — from a a Following Attorney Boyle, A. Thorne Swift, of Omaha, 
> ’ - r : > 4 ¢ ) rs » |agsnels Te D y 4° Mm e . " ‘ 
bill of our bonds: This was done and each of the defendants ‘hat the ee ee the association were “a in Neb., spoke on ‘‘Silos—The Opportunity for the Retail 
to has given his own recognizance for future appearance, when conducting their business in as clean, open and whole- Lumber Dealer.’’ He told what the spreading of the 
lers called, some a manner as any that is being carried on in other % a ‘ . itv welfare. pr 
nce A great economic question is involved in the outcome of lines of trad H ss aks. o silo. propaganda meant to the community welfare, oe 
of these equity cases, and when they are finally decided, the ec. es 2 ducing increased wealth for the farmer and affording 
put country will know whether the Sherman act it tO" cot ge i All the Eastern case decision decides is, that members a profitable line of business for the retailer. He de 
ndi an ein eee SS ee ii se to ‘the of the Eastern association can not enter into written agree- ¢Jared every retail lumberman should lend his influence 
in tributor (the retail merchant), or as a license to. the ments whereby they refuse to buy from any one engaged in Ne increased use of the sil He said in part: 
‘ind big distributor who seeks to monopolize the merchandizing scalping or selling to ‘the mail order houses. The secretary to the inereased use of the silo. e Said 1n part: 
ime business, ; ; of any of the associations involved is restrained from send- In comparison with this silo question,—the tariff, the Pa- 
0st Special Service Department. ing out lists of concerns in the trade who do scalping or nama Canal, the money question, and the central bank 
non a é me i who sell to mail order concerns. Anta scheme, pale into insignificance. These questions are of 
The past year has been another record breaking period They had a practice in the Eastern association whereby minor importance, and the time of their solution is a matter 
was for this department. As soon as improved crop conditions they agreed that they would not buy lumber from any of little consequence. The solution to the silo question is of 
or began to indicate a bountiful harvest, our tracing bureau wholesaler or manufacturer that engaged in what we term immediate and vital importance. Every hour it is delayed 
» be was called upon to a greater extent than during anv previous — scalping. Every member in the Eastern association sent a means millions wasted. It means loss of wealth to you and 
ally period Since It was organized in 1907. Our records for the report to the secretary of that association and the secre- your locality and ultimately to the Nation. 
ent year 1912 show a_ total of 273 cars traced, This was tary then distributed the list to the trade and there was a The spreading of the silo propaganda is a duty you owe 
and practically double the tracer service of 1911. After the crops solemn agreement in their by-laws and constitution to the to yourself, to your neighbor, to your community, to your 
and had begun to move, all except perishable freight frequently effect that when they got that notification and notice, they State and to your Nation. You must lend your influence to 
ght had to give right of way to moving cars of grain. This re- would not buy from such scalper. It does not dissolve the increased use of the silo, recognized by every reputable 
praul sulted in the side-tracking of freight of nearly every descrip- the Eastern association. Now the Federal court simply investigator, college professor, and scientist, as of vital and 
L in tion along the lines of all roads, while terminals like. the says that that practice is against the policy of the Sherman compelling importance, and against which no man has had 
ivi Minnesota Transfer, were literally swamped with freight. law. ‘To all intents and purposes that association goes for- the temerity to raise his voice, or be brought to a realizing 
the Most of the roads refused to permit their own cars to leave ward as it did before the decision was rendered. The only — sense of a duty unfulfilled. 
lore their own rails, thereby necessitating transfer of contents thing the decision does is to say to the secretary of that What is ensilage? Canned, pre-digested stock food, made 
, SO into other equipment, as connecting lines might be able to association, you must not send out those forbidden lists. from corn stalks, alfalfa, soy beans, clover hay, pigeon grass, 
ors, furnish it at their terminals. As an evidence of how bad That is the sum total of the Eastern decision. It will not Russian thistles and a hundred other species of vegetation. 
ern this | congestion became, it might be stated that on Oct. 381, be the manner in which some of the newspapers may tell To France, thriftiest of all nations we are indebted for the 
any 1912, there were at the Minnesota fransfer, awaiting equip- the story, nor will it be the manner in which the literature silo as used today. In the sixties a Frenchman perfected a 
ints ment from connecting lines, at least. five hundred carloads of the mail order houses will tell the story; but that is all method of preserving green fodder in caves and pits. On u 
ney of freight. Under these trying conditions, our tracing sys- there is in that story and the judges rendering that decision small, somewhat infertile farm of about 80 acres, he fed 
the tem was afforded an exceptional opportunity in which to went so far as to say that “although this may work a hard- and kept 60 cows and many fine steers in fine condition 
sain prove its efficiency. Those of you who had occasion to test ship on the retail trade, we are not concerned in that. throughout the winter, and had enough feed for the mainte 
law it can best tell how well the work was done, — : That is a matter for legislation.” In other words, the nance of 100 cattle. All on less than 80 acres of not too 
ting Equal in importance with the tracing service, is the han- court, in its decision intimates that the retailers of the fertile soil. 
| SO dling of claims which members may have against the railroad country should go to Congress and have laws passed that What does the silo.mean to your locality? It means in- 
es ae an . if poet ee ie uae ht wi = A sede would better conserve their rights. creased wealth for you and your customers; greater purchas 
rec really aware of what—and how much—the Northwestern i, a ani ‘ i _ ae ing power; added luxuries; mortgageless farms; increased 
will Lumbermen’s Association is prepared to do for you in this Attorney Boyle further said that no such lists were N 





line alone. 


being sent out by the Northwestern Lumbermen’s Asso- 


population,—since much less land will be required to main- 
tain a family than at present. It means increasing svil 








48 


AMERICAN LUMBERMAN 


January 18, 1913. 





fertility, extending the time indefinitely when 
Mother Earth can no longer care for her children. 
greater material wealth, increased land values, better roads, 
better schools, a higher state of civilization. It means tak- 
ing and using all the wealth generous old Nature intended we 
should use, without haste and without apology. It means 
saving 100 per cent of the product of your producers’ toil, 
not 6U per cent, throwing the 40 away with reckless prodi- 
gality, as he now does. 

~ It means, my friends, saving to this Nation a billion dol- 
lars annually that is now worse than wasted. 


“What Kind of Silo?” 


a silo should you recommend? 
with rigid, nonporous walls, as near smooth inside as it is 
possible to secure. And of course, air tight and water tight. 
Many different types have given satisfaction in different lo- 
ealities. Any type is far better than none. The main thing 
is to give your hearty support to the increased use of the 
silo. it should be part of your religion. It is concentrated 
morality, philanthropy and Christianity. It will make for 
the betterment of mankind, the prosperity of your com- 
munity, and the perpetuity of your memory, all consumma- 
tions most devoutly to be wished. 

How can you most effectively spread this propaganda? 
You are no different than other men. You have thoughts 
of some day being a philanthropist, of perpetuating your 
memory for all time through the gift of a library, the en- 
dowment of a university, the establishment of a hospital, 
or some other act that will constitute you a public benfactor. 

‘re is an opportunity of being a real public benefactor, 
a practical philanthropist, and get big pay for your good 
deeds. Not of ften does the opportunity arise by which we can 
render a service of such transcendent importance, to our 
neighbor, our community, our State, our Nation, and at the 
sume time to ourselves. 

You can accomplish this most effectively by selling silos. 
You lumber dealers are the logical distributors of silos. 
Your position and standing in your community is of such a 
character that your opinion is respected and you are finan- 
cially able to help the farmer get a silo. If you knew every 
time you put a dollar in the collection box you could imme- 
diately take out two there would be no necessity for the 
church warden to sort out the pants buttons. 

You are much more likely to succeed in your efforts to 
induce the farmer to erect a silo if you know it will make 
you a hundred dollars than you are if you feel that you are 
talking only for the farmers immediate good. It’s human 
nature. ‘Therefore sell the silo yourself. Make it part of 
your business. If you give it the same attention you do the 
rest of your business, it will prove by far the most profitable 
part. While you are increasing your immediate profit you 
ure also laying the foundation for a constantly increasing 
future business by reason of the greater purchasing power 
of your customers who use the silo. Get in the game, my 
friends, and get in all over. It is by far the most im- 
portant proposition you have ever had to consider. ; 

The silo has been exploited commercially about five 
years. During that time the sale of stave silos has more 
than doubled each year. Continue to double the sale for 
20 years and the final result simply can not be computed. 

No man can even approximate the ultimate magnitude 
of this silo business. Everybody concedes it will be stu- 
pendous. All of these disinterested forces, in whom the 
farmer has confidence—a unit in their effort to get him to 
build a silo—must have a tremendous effect. <All you have 
to do is get in front of this mighty force and you can't 
escape a harvest. Authorities agree that 10 years will 
see from one to 10 silos on every farm in the country. 
Can you grasp this? No one can, but any sane man must 
igree that the possibilities in the silo business for the lum- 
ber dealer can not be overestimated. 

Iowa at present has 12,000 silos in use. Do you think 
it looks as though the demand had been supplied? Well! 
The State has 217,000 farms. If these silos are distributed 
one on a farm, you see it only leaves 205,000 farms yet to 
supply in that State alone. 


No Mystery in the Silo Business. 

There is no mystery about this silo business. It is not 
one-half as complicated as figuring a house bill. Now not 
one of you is afraid of a house bill. You are particularly 
keen on landing every bill that you know is being figured 
by the poacher. In “fact, many of you boast that not a 
single bill was ever shipped in on you. And yet many 
of you will view with complacence the delivery in your 
town of car after car of lumber—the expensive kind on 
which you make big money—in the form ef silos. Without 
protest you will see this modern poacher take thousands out 
of your locality where your ancient enemy didn’t take dol- 
lars. Wake up, Mr. Dealer; get in the game. Would you 
sit quietly in your office if your friend Gordon-Van Tine 
sent a solicitor into your town to sell lumber? You would— 
not. You would be so busy making life miserable for that 
fellow that he would be glad to change his base of opera- 
tions. 

Independent dealers as a rule are quicker to grasp the 
opportunity of increasing their sales than the big line-yard. 
The reason is not hard to explain. He is handling his own 
sales, and the added profit belongs to him. The local man- 
ager for the big concern, whose income is fixed, often resents 
the introduction of any new commodity, which means in- 
creased labor for him without a corresponding increase in 
income. And yet the line-yard concern is in infinitely better 
shape to push silos than the man with one yard. Their 
operation is sufficiently extensive to justify their putting 
a special silo salesman at work by the year, who does noth- 
ing else but solicit the farmer’s business in the territory 
adjacent to their various yards. A man of this character, 
familiar with the business, can easily sell from one to two 
hundred silos each year. in addition to the sale of silos he 
gets in touch with every farmer who contemplates other 
improvements, which puts in the hands of the local man- 
ager information that makes for increased sales of other 
commodities. 

A few words regarding the method the lumber dealer 
should pursue in selling silos. It seems almost superfluous 
to outline a plan of selling anything to you gentlemen who 


exhausted 
It means 


What kind of A round silo, 


have been salesmen all your lives. The suggestions I offer 
may be of some service, and certainly won't hurt you if you 
don’t use them, however. 


Methods of Selling. 

Use printer’s ink. Don’t be afraid to do this liberally. 
You can’t make too much noise about your product. Give 
some attention to your copy, and make your printer earn his 
money. Don’t get up one trite and stilted ad, and let it run 
indefinitely. Make your stuff spicy and tell something. A 
mere conglomeration of words doesn’t constitute advertising, 
simply because it appears in a newspaper with a border 
around it. 

As to the cost, any local paper will carry a full page for 
you at from $7 to $15 an issue. A few issues is all that 
is required. Not only this, but the average county editor 
will be only too glad to have you furnish him editorials 
on the silo question. In fact, you can make this a part of 
your contract. The editorials may be easily procured by 
clippings from bulletins or farm journals of repute. While 
you are selecting these articles, you are absorbing informa- 
tion of inestimable value. 

Do you realize that nine-tenths of your farmers would 
gladly buy silos if it werent for the dread they have of 
tackling the erecting job? This is a fact, the truth of which 
is easily determined by a trial. Make it easy for any man 
to buy of you and the priee ceases to be a matter for dis- 
cussion. You can well afford to go even further than this,— 
get a cutter, and fill the silos you sell at 12 or 15 
cents a ton. This would eliminate the last stand of the 
farmer against the silo, and be a very profitable operation 
for you. 

Again I say, save your customer all bother and trouble,— 
and then get the price. He will never think of the price, 
or forget the quality of the service you render. 


A mere hundred years ago, even the scientist thought at- 
mosphere was simply space—that gas was only a smell. 
Microbes had not been thought of, and yet they were as 
much a reality then as today. The telegraph was a dream 
less than 70 years ago, and yet no organized Government 
now exists that questions its reality. 

Fifty years ago we were fighting for national existence, 
with clumsy muzzle-loading muskets, and yet the auto- 
matic rifle is a reality today. Abraham Lincoln's angular 
frame never reposed in a Pullman berth. The trolley car, 
electric lights, bicycles, department stores, sky-Scrapers, 
power cranes, and appendicitis, had not yet arrived. 

Why, my friends, less than 40 years ago, Alexander Gra- 
ham Bell was considered of unsound mind because he in- 
sisted he had a device by which he could talk to a man 10 
miles away. You don’t have to leave your office to prove 
the reality of this dream. 

Thirty years ago, electricity had never been hitched to a 
wheel; gunpowder was the most powerful explosive; sub- 
ways weren't considered within the range of possibility, and 
yet they are potent realities. 

Twenty years ago we had never heard of an automobile, 
a penny newspaper, or an antitoxin for diphtheria, and at 
the beginning of this decade the good people of Dayton were 
trying to persuade the Wright brothers to abandon the use- 
less dream of conquering the air. And yet the only man 
who hasn't seen an aeroplane is the blind one, and govern- 
ments are vieing with each other in doing homage to the 
memory of Wilbur Wright. 

Who is so bold as to scoff at the ultimate reality of the 
silo enthusiast’s dream? 

Impossibility is an old-fashioned word with a definition 
but not a meaning. The dream of yesterday becomes the 
reality of today. 

The last person on the afternoon’s program was W. I. 
Nolan, of Minneapolis, who made a few brief but witty 
remarks that put the lumbermen in a laughing mood 
after listening to the more serious subjects. The session 
closed following an announcement by President Wood 
of the following committees: 


Auditing—George S. Hage, Madelia, Minn, and C. A. John- 
son, Clinton, Minn. 


Resolutions—G. A. Rose, Dubuque, Iowa; J. F. Weart, 
Cherokee, Iowa, and O. C. Sarles, Hillsboro, N. Dak. 

Nominations—D. E. Baker, Traer, Iowa; C. H. Ross, Sioux 
Falls, S. Dak., and John Knox, Marcus, Iowa. 


WEDNESDAY MORNING SESSION. 
Though there was a larger attendance of members 
yesterday than on any previous initial day in the history 
of the association’s conventions, still a large number of 
additional members poured into Minneapolis today to 





C. A, Pin 


‘KBINE, OF DES 
Who Read Robert Fullerton’s Paper. 


MOINES, IOWA; 


attend the annual meeting. Perhaps the milder tem- 
peratures now prevailing in this territory was a factor 
in bringing out an increase. 

The morning session like the opening one yesterday 
afternoon was late in starting, but the meeting was 
not long advanced until the auditorium was well filled. 
Last year the convention was held in comparatively 
small assembly rooms at the Court House, and the 
change to the commodious Pence Auditorium pleased 
the members. 

The Imperial Quartet which made a big hit with the 
lumber dealers yesterday opened the session with song 
selections. Secretary Hollis announced that he would 
read the report of Treasurer George P. Thompson, who 
was absent. The report, which after presentation was 
referred to the auditing committee, is as follows: 

Receipts. 


Cash on hand January 23, 2002. osscsc08 tne 6aseewes 


2,555.66 
Received from fees and dues to January 11, 1913. 


+ 15,010.00 





PMA “sicbatakses*shecekkae ore ee TTT ET eee eee $17,565.66 
Disbursements. 

Paid out on duly approved vouchers............... $15,014.77 

Cash in hands of treasurer January 11, 1913........ 2,550.89 
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The Higher Cost of Living. 

President Wood announced that C. A. Finkbine, of 
Des Moines, Iowa, would read a paper on ‘‘The Higher 
Cost of Living,’’ which had been prepared by Robert 
Fullerton, of the same city, as Mr. Fullerton was not 
able to be at the convention to present his own paper. 

The paper began with the statement that the increas- 
ing cost of living is in reality the result of ‘‘the high 
cost of modern civilization, and a self-imposed condition 
by our present high standard of living, everything de- 
manded by all classes being better than ever before— 
homes, food clothing and entertainment.’’ He said that 
the reason things were cheaper once was that agri- 
culture was comparatively much different than now, and 
most persons of the Nation lived on the farms and were 
producers. He attributed the grumbling of the urban 
consumer at the present size of grocery bills and meat 
bills as coming largely from a comparison of the lower 
prices when agriculture furnished two-thirds of the coun- 


try’s population, but now the population was turning 
toward the cities, farmers’ sons finding occupations suc! 
as lawyers, physicians, clerks and mechanics more at 
tractive than tilling the soil. Salient parts of the paper 
follow: 


The increasing cost of living is not a local question: 
not confined to the United States. The problem is inte: 
national and world wide in its disturbing elements. Th; 
causes usually attributed—a cheaper dollar through an in 
creasing supply of gold; tariffs; trade combinations anc 
trusts—are misleading and fail to locate the true solution 
of the situation. 

The high cost of living is erroneously defined, the ex 
pression is a misnomer. What we complain of is “the hig! 
cost of modern civilization.”” The civilization that has r 
duced the laborer’s working day from twelve to eight hour 


The legislation that prohibits and regulates child labo: 
The civilization that builds and maintains free publi 
schools and insists on compulsory attendance. civiliz 


tion that taxes itself to provide institutions to 
blind, the insane and the helpless defective. 
that provides hospitals for the sick, public parks and pla 
grounds for the poor; enacts pure food laws; maintai 
quarantine boards and sanitary inspection officers to prote: 
and safeguard public health. The civilization that promot: 
education by free public libraries and state supported un 
versities. The civilization that builds and supports church: 
in every community in town or country; contributes liberal) 
to build Young Men’s Christian Associations for the e1 


care for t} 
The civilizatio: 


couragement of right living and a_ higher standard 
morals. All these evolutionary evidences of progressiy 


civilization must be included in the present cost of livin: 


Standard of Living Self-Imposed. 

Another important cause affecting the cost of 
progress, is our self-imposed standard of living. 
better houses to live in; better clothes to wear; better food 
to eat; more holidays and recreation; better, quicker an 
more luxurious means of transportation and communication 
The modern house must have sewer connections, bath rooms 
toilet, hot and cold water, heating radiators, gas and elec 
tric fixtures, kitchens equipped with refrigerators and elabo 
rate cooking machinery, dining rooms with polished hard 
wood sideboards and tables, spread with imported linen 
beautified with shining china and glittering glass and silver 
ware; libraries stocked with books and magazines; music 
rooms with expensive pianos and automatic musical instru 
ments. Fine furniture, carpets, rugs and decorations are not 
confined t@ the palaces of the rich, but are found in the 
houses of the average citizen, the common people. Ths 
modern plumber’s apprentice or the household cook enjoys 
more of the good things of existence than were at the com 
mand of Queen Elizabeth in her day and generation. 

The marvels of inventive genius distinguish the last hun 
dred years from all preceding centuries of recorded time. 
The many wonderful and superhuman labor-saving inven 
tions have reduced the cost of production in manufactured 
articles, and multiplied the use of things heretofore unheard 
and unthought of. 


Luxuries Become Necessities. 

Invention haS cheapened and multiplied the things de- 
sired by the human family. Luxuries of the past have becom: 
common necessities of the present. The cost of living is largely 
self-imposed, a cultivated need. Before the days of railroads 
and refrigerator cars, local communities had to provide 
their own wants and necessities. Their food was limited to 
things grown in thei r immediate neighborhood. Fresh meat 
was mainly a winter fare, and fresh vegetables, a summer 
diet; each available only in their season. 

The modern printing press with its rapidly revolving self- 
acting mechanism, together with the wizard-like Mergen 
thaler type-setting device, has cheapened and multiplied the 
demand for printed matter. Daily newspapers are cheap as 
we buy them on the street corner or as delivered by carrier 
or rural route at Government expense. This emblem of 
civilization, while primarily cheap as salvation, contributes 
largely to the high cost of living. The advertising tax 
gatherer tolls everything we eat and drink; everything we 
wear or use; breakfast foods made familiar by some fanci- 
fully advertised name put up in attractive packages and sold 
to consumers at 10 to 25 cents a pound, while the grain 
or meal from which they are made, equally wholesome and 
palatable, is worth two or three cents a pound. This profit 
of two hundred or four hundred per cent is divided between 
the manufacturer and the newspapers and magazines em- 
ployed to exploit and attract public attention by expensive, 
alluring advertisements, appealing to the modern mania for 
haste and domestic convenience, regardless of expense. 

There is a reason for consumers buying Grape Nuts and 
newspaper puffed breakfast foods. The reason is cunningly 
concealed in the philosophy so successfully promulgated by 
P. T. Barnum, the showman, that the American public likes 
to be humbugged. 

The American farmer is the chief beneficiary of the pres- 
ent high price of food stuffs, but, of course, ‘the farmer is 
immune from criticism or responsibility for the advancing 
price of farm products. The social demagogue has a due 
respect for the political influence of the farmer, his numbers 
and independent position. The Armours, Swifts and Cuda- 
hys (the so-called packers’ combine) can be more prudently 
accused of conspiracy to advance the price of beef steaks 
and breakfast bacon. Farmers selling their beef cattle on 
the hoof at eight and 10 cents a pound, and hogs at $7 
a hundred pounds live weight, ought to be sufficient evidence 
to convince intelligent consumers that dressed meat must be 
expensive when it is considered that a fat steer weighing 
1,200 pounds alive will produce only 660 pounds of usable 
meat, the 10-cent live animal becomes 18-cent dressed beef, 
which includes the neck and the shin bones, as well as the 
rib roast and the porterhouse, and when the local retail 
meat market adds its cost of delivery and the large profit 
necessary to a small business, the consumer complains of 
high prices and fails to realize that the price of meat is 
only following the inevitable law of supply and demand that 
governs values in everything. 

Packers Not Responsible. 


The American packing companies are no more responsible 
for the present high cost of living than the man in the 
moon; on the contrary, their economies in conserving and 
saving by-products previously wasted, have resulted to the 
general benefit. ‘The grumbling of the urban consumer at 
the present size of his grocery and meat bills comes largely 
from the comparison of the lower prices prevailing years ago 
when agriculture furnished employment for two-thirds of our 
population. As late as 1890 the ratio of urban to rural 
population was 40 to 60. Land was cheap and the farmers 
skimmed the cream off their fertile fields and sold it to the 
city consumer (or for export) at skim milk prices. Beef 
and pork sold at five cents a pound, butter 10 cents, eggs 
six cents a dozen, chickens 10 cents each, potatoes and corn 
15 cents a bushel, and all farm products in proportion. This 
was clover for the urbanite, but hardship and hard times 
for the farmer. We are now suffering from too much urban- 
ism; city life has become temptingly attractive. The men 
who feed the world are no longer undesirable citizens—no 
longer poor and neglected. The automobile manufacturer 
welcomes the farmer as a customer. The banker and the 
department store like to see him come to town as a de- 
positor and purchaser: he reads the daily papers and the 
monthly magazines. The farm journals and the catalogue 
houses fatten on his patronage. ‘The parcel post, the rural 
mail and the telephone are at his service. The traction en- 
gine, the steam thresher, the self-binder, the riding plow and 
the gasoline motor help’ to lighten his labors. He lives on 
independence road and the city dweller must acknowledge 
the farmers’ right to a fair price for furnishing our tables 
with food stuffs more varied and luxurious than could be 
obtained by the commissary of kings and princes, two cen- 
turies ago. City consumers rail at the price of meat and 
dairy products, while telephoning their daily and hourly 
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wants to the butcher and grocer, demanding prompt deliv- 
ery of the most trifling order ; middlemen und retailers are 
indispensable; their profits are no greater today than for- 
meriy when house holders carried their own market basket 
und bought their winter’s supply of potatoes by the wagon 


Joad. 
A Paradox. 


‘rhere is a paradox in the political philosophy that prom- 
ises to reduce the price of food stuifs to city consumers 
while assuring the farmer that no reduction in his selling 
price will result from opening our ports to the free admis- 
sion or all farm products or that we can increase the volume 
und cheapen the price of foreign made goods without limit- 
ing the output of our own factories, or reducing the number 
und compensation of our own industrial workers. 

The North American Indian lived cheaply; his house was 
little better than the wild beust’s lair; his clothing was 
home made and never changed in fashion; his food Supply 
had little v variety and was not the product of scientific farm- 
ing; he lived in friendly companionship with nature and 
never dreamed of delicatessen luxuries. No one desires to 
turn back to the days of cheapness and barbarism. 

Let us rejoice that we live in the civilization of the twen- 
ticth century, without grumbling at its cost. 

Community Development. 

The presentation of this paper was followed by E. C. 
ifole, of the AMERICAN LUMBERMAN, who was given 
rapt attention while discussing with the aid of maps 
the subject of ‘*‘Community Development.’’ The speaker 
surprised many of the dealers present with facts tend- 
ing to show how the population of small towns in sev- 
eral States of the Middle West, within the last few 
years, has fallen off, while the large cities have gained 
in numbers. He pointed out in emphatic terms just 
what such a condition means to the small town retailer 
in the shape of loss of business, and how the small 
towns and villages would become simply ‘‘ water tank’ 
stations unless retailers become ‘‘live wires’’ and do 
things to save their communities from deterioration and 
decay. 

Statements Mr. Hole made about the ‘‘mail order 
way’’ of getting the business away from the local re- 
tailer to whom it rightfully belongs opened the eyes 
of many of the dealers present, who in a general way 
have recognized the importance of the mail order evil, 
but did not know fully some of the methods employed 
by these concerns in attracting business, and its con- 
sequent result on the life and business activity of the 
towns and rural communities. He told how investigation 
made in many towns in the State of Iowa showed that 
more money was being sent to mail order concerns 
through bank drafts than was being deposited in the 
hanks by the local retailers. Mr. Hole in part said: 

There seems to be a growing sentiment to eliminate the 
retailer, who has performed and still performs an important 
ind necessary service to the community. Now anything 
that takes away the purchasing power of a community, like 
the mail order houses, seriously affects the prosperity of 
the local dealer, and in the end affects the prosperity of the 
entire community. You dealers must let the farmer know 
that when he sends his money away, he is simply aiding 
in depreciating the value of his own land and _ property. 
You dealers must get the spirit of “‘community develop 
ment.” Show the farmers that your interests are his in- 
terests. Work for better roads in your community: con- 
cern yourselves in the ‘better seed” propaganda; if you 
have not a commercial club, start one; provide rest rooms 
in your town for the farmers’ wives and daughters. Adver- 
tise in your local paper, and make the buyer better ac- 
quainted with your stock of merchandise; nothing beats 
the columns of the local paper to reach the consumer, 
which in case of most dealers, fs the man out in the coun- 
try. The local paper is read from “cover to cover,” so use 
its advertising columns freely, 


An Appeal to the Dealers. 


Mr. Hole closed by making an appeal to the lumber 
dealers and other local retailers to use all their influence 
in the passage by Congress of a ‘‘clean advertising’’ 
law, saying such a law would prohibit ‘‘selling talks’’ 
in mail order catalogs, such as admitted by Henry Van 
Tine Scott, vice president of the Gordan-Van Tine Co., 
Davenport, Ia., while appearing as a witness in the 
hearing of the Government against the Northwestern 
Lumbermen’s Association and other defendants at Chi- 
cago last week. 

The talk made by Mr. Hole was followed by a dis- 
cussion of the subject, ‘‘How to Forestall Mail Order 
Competition,’? by F. S. Durham, of Wautoma, Wis. 
(Pa’son Withason), a contributer to the AMERICAN LuM- 
BERMAN. After reviewing at length just what methods 
he employs in fighting the mail order evil, how he inter- 
ested himself in all the activities and problems of his 
community, holding his present trade and getting new 
business Mr. Durham said: 


Perhaps all things come to him who waits, but why wait? 
Don't sit down in the meadow and wait for the cow to back 
up to be milked—go after the cow. That is what the suc- 
cessful farmer does, and the same may be said of the success- 
ful merchant. He keeps about two jumps ahead of the game 
and gets the business, but in order to do so, he must be con- 
stantly preparing himself for a never-ending campaign. 

I believe one of the most important factors to be used in 
preparing to forestall mail-order competition is about $10 
worth of trade journals, and they should be read. Study 
them. Clip the most important points for future reference, 
and refer to them often. I gather very much of my best 
thunder from these journals, and by moulding other men’s 
ideas to fit my environments, I find myself better pre- 
pared to meet conditions as they arise. 

I consider every man in our locality as a prospective cus- 
tomer. Possibly quite distant, but I find that the unexpected 
nearly always happens, and so I prepare for him. I learn his 
peculiarities. I try to cultivate a closer relationship with 
him. I know he likes to shake hands with me; that he 
notices it if I pass him without a greeting. The farther 
the farmer is from you when you wave your hand at him, 
the better he likes vou. 

I pick out the influential farmers for scouts, and by mak- 
ing close friends of them. 

I endeavor in every honorable way to get the farmer’s 
confidence and keep it. 

<eep a card index of every man in our locality; this 
shows at a oe ince if a man is a mail-order buyer, his rating, 
what buildings he has, what he needs, and such other infor- 
mation as comes to me. Forewarned is forearmed. 

We have a neat general office, with a more attractive 
private office, and we frequently make some change or im- 
provement, which often proves quite suggestive to our cus- 
tomers. The power of suggestion is coming to be more and 
more recognized in the business world. 

Positive suggestions frequently will bring positive results. 

We keep our yard neat and clean and ‘well stocked, and 
incidentally let people know thet we are proud of our busi- 
ness—that getting wealth is not the only object in life. 


A Business Slogan. 


I believe in the use of a business slogan that carries some 
significant suggestion in it. Mine is, ‘See Durham about it.” 
The idea is not original, I took it from a trade paper. I use 
it constantly in all my advertising, on every load of lumber 
that leaves the yard, on the barber's shaving papers, signs 
throughout the country, every place I can put it, until it has 
become a byword, and it would surprise you the number of 
times my farmer friends “See Durham about it,” when 
in need of advice, sympathy or $10. But I try to back it up 
no matter what they come to see me about. A year ago a 
little girl came to live with me and the editor of our paper 
announced her arrival, and then said: “For further par- 
ticulars ‘See Durham about it.’” It gave my friends an 
opportunity to joke me, and when a farmer jokes you, he is 
your friend. A joke at the right time often paves the way. 

Do something positive to keep the trade of your locality 
at home. One of the ways to stop a forest fire is to start a 
back fire. A live retailer in a small town can start any 
number of back fires which will put the catalog houses on 
the defensive. Be an active member in your advancement 
association, attend the meetings, push and work for every- 
thing that tends to the development of your community. 

What I have said to you thus far illustrates my methods 
of getting prepared, gaining confidence, and at the same time 
securing some good advertising. 

My methods of advertising are simple and varied. I use 
the local paper and change the ad. with each issue, alternat- 
ing display ads. with readers. I am at present running a 
series of cuts showing houses and barns we have sold, and 
incidentally giving the owner complimentary mention which 
helps to cement friendship and makes a good reference for us. 
I make it a point to attend all barn raising ‘‘bees’” with a 
camera and a box of cigars, and have a good time and help 
put up the barn and eat the dinner, and take part in the 
games and gossip. At the conclusion of the raising, I take 
a picture of the barn, men, women and children, and send 
pictures to all present. I know it is good advertising, be- 
cause the farmers for weeks afterwards take occasion to visit 
with me about what happened out to so and so’s barn raising. 
We have something in common to talk about which is not 
shop to either of us. 

Personal Letters. 

I change the style of my local letter head frequently to 
make it attractive, and write many personal letters. A kind 
letter to a farmer when he is in trouble or misfortune is 
very effective; he is human, and appreciates sympathy in 
trouble as well as congratulations when he is happy. A per- 
sonal Jetter for advertising should be plain and lengthy. 
A farmer takes the time to read long letters, and I find it a 
good plan to have it reach him on Saturday, so he will have 
it Sunday to talk over with the family and visiting neigh- 
bors. I use circular letters, but never try to make them 
appear other than what they are. 

I get good results from close association with doctors and 
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ministers. They come as near to the fireside as any one, 
and will do you many a good turn if properly handled. One 
of our doctors tipped off several prospects to me and what 
they were planning on doing. Ministers enjoy a ride through 
the country and I find their society does not decrease my 
standing with the farmer. 

Met Saley says we are all hypocrites, but I believe in dis- 
guising the fact all I can. 

When the a taongy ese customer enters the private office, 
charged to a high tension, going to buy a bill of lumber, and 
his head is aching from worry and thinking about it, I pull 
out an easy chair, take his coat, give him a cigar, try to 
make him comfortable and easy, visit a while so that he will 
relax; he is then more susceptible to my side of the question 
and more easily influenced to close a deal. When you talk 
with him, however, never abuse the catalog houses. Mere 
abuse is usually taken as an admission that you can not offer 
as much for the same money as the mail-order house. Be- 
sides, no free American with money in his pocket and a 
shrewd suspicion that he is a good trader, cares to hear his 
business judgment challenged so flatly. When the bargain is 
made, I do my utmost to keep it to the letter. 

Service must now play its important part, and we en- 
deavor to make it the best. 

We want every customer satisfied, and rarely have we 
found it necessary to make undue concessions to retain the 
good will of a stubborn customer, but when we do, it is 
with good grace, so he will think we did so from principle 
and choice. . 

3y keeping constantly on the lookout you will find count- 
less opportunities to push your trade in a personal way, just 
when and right where such pushing is likely to count most. 

If you see your business bolting down to the mail-order 
houses. inject more of the kind of stuff they use into your 
own business, and you will be able to catch the trade before 
it gets away. 

Finally, I would suggest, prepare yourself. Get the confi- 
dence of the trade. Advertise constantly. Give good service. 
Be optimistic. Enlarge your personal influence. Cultivate 
the power of suggestion, and let your watchword be, “work 
to forestall, don’t wait to compete.” 

While a photographer was preparing to take a picture 
of the dealers’ gathering, Secretary Hollis read the 
following telegram from J. S. Stine, Seattle, Wash., 
president of the Pacifie Coast Shippers’ Association: 

Convey to your association in annual meeting assembled 
the hearty greetings of the Pacific Coast Shippers’ Associa- 
tion. We appreciate your cooperation in the past to place 
the lumber industry on a high moral plane and trust for 
continued activity to that end. May your deliberations 
result in the strength and upbuilding of your association. 

Two resolutions were presented during the morning 
session and referred to the resolution committeee. One 


referred to the misuse of cement sacks and urged the 
deaiers to instruct consumers that if the sacks were 
returned in proper shape they could obtain a small 
refund, and urged the manufacturers to attach an inde- 
structible card of instructions on each sack explaining 
in what shape the sack could be returned to the dealer 
and in turn to the manufacturer. The other resolution 
advocated the passage by Congress a national reciprocal 
demurrage law, such as is now being urged, and termed 
the law as framed to be equitable and fair to all 
concerned. 

The session closed with brief remarks by C. W. Kitridge, 
of the Mississippi Valley Lumberman, commending the 
‘‘Community Development’’ idea, and cited an instance 
where the formation of a club for boys had accom- 
plished great good. He told the dez ulers that they 
could do no better work than see that a club for boys 
was established in their respective towns. 

‘*Tf you want to keep the boys on the farm and 
away from the cities, you have got to make the towns 
and community attractive for them,’’ he said. ‘‘ This 
is one of the features of the ‘community development’ 
propaganda, and is a work that every one of you can 
have a part in accomplishing.’’ 


WEDNESDAY AFTERNOON SESSION. 


The first speaker of the afternoon session was W. J. 
Ballard, of Spokane, Wash., who gave the dealers a 
practical talk on ‘‘ Plans and Specifications.’’ His sub- 
ject was of muck importance and the speaker was 
given close attention. Mr. Ballard was followed by 
Frank R. Robinson, publisher of the Ogle County Re- 
porter, Oregon, [ll., whose subject was ‘‘ Relationship of 
the Country Newspaper to the Business Men of a 
Community.’’ He said in part: 


Good business sense and judgment on the part of indi- 
viduals is the real basis of business stability in a com- 
munity and in the whole Nation. * * * 3 

More respect for the country newspaper as a business 
enterprise is necessary and, within normal limits, the pros- 
perity of the community newspaper is essential to the pros- 
perity of the community itself. As long as the public mani- 
tests a tendency to depreciate it and to take unfair ad- 
vantage of its factor of publicity, just so long will real 
prosperity languish in that community. 

There is no better criterion of the business tide of a 
town than its newspaper. The popular notion prevails that 
a newspaper is a public institution. It is a public institu- 
tion solely in the sense that it caters to a supposed public 
demand. Yet in matters involving public enterprise, so 
far as its sphere extends, it performs a service that no 
other factor can supply and almost invariably performs that 
service gratuitously. * No sentiment enters into the 
attitude of a community toward its newspaper. Such senti- 
ment as is manifest comes from the publisher himself. 
* * * No other one factor is as active in helping to form 
commecial organizations as. the newspaper of the town. The 
country newspaper has barely three sources of revenue—ad- 
vertising, job printing and subscriptions; the latter very in- 
tangible and in the main unprofitable. The first is the one 
on which the commercial organizations encroach and doubt- 
less will continue to encroach to the extent of many dollars 
annually. Others of the business community may have 
devoted time and effort to the upbuilding of the associa- 
tion but the editor has devoted time and space, which to 
him mean money. * * If a movement of a semipublic 
nature is in need of a boost, the home paper at once be- 
comes a public institution, to be exploited for the public 
good. But when its shortcomings are brought to attention 
the unfortunate editor and his one-horse newspaper become 
a unit of private bent and the butt of popular de- 
rision. * * *® 

No other newspaper is read with the thoroughness given 
the community newspaper. Advertisers in the big magazines 
must sift a myriad of readers in order to reach the com- 
paratively few who may be interested in their appeal. No 
other advertising fraternity possesses the advantage that 
is available to the community business man through his 
community newspaper. * * It is a singular thing that 
the business man who does not believe in advertising is the 
selfsame individual who is always seeking to crawl into one’s 
news columns through subterfuge. The country editor may 
lack acute business sense, but he has a nose rarely _ tuned 
for discriminating between news and advertising. * 

One of the confirmed infidels to advertising cate in 
my town is the business man who requested as a favor that 
in news mention of trips to the neighboring city by Oregon 
peopie, we eliminate the qualifying adjective, “shopping.” 
He thought the suggestiveness of the mention might lead 
others to do likewise and thus hurt business for the home 
merchant. He was right, but you see he does not believe in 
advertising. 

And this suggests a factor, active in the wrecking of rural 
community business life—the mail order evil. Let us be 
perfectly frank about the mail order evil. The farmer is 
mighty frank in referring to the policy of a newspaper that 
undertakes to search- light the evil. 

I say that before the business men idl because the 
farmer patronizes mail order houses it is for those busi- 
ness men to correct their own shortcomings. They are the 
cardinal sinners in the game of destroying community pros- 
perity. One of the first symptoms of individual prosperity 
in rural communities is revealed in the fact that the family 
of that favored man shops in the city. And this truism ap- 
plies to all. Why deal in platitudes when our commercial 
salvation lies in knowing, admitting and proclaiming the 
truth? We of the rural community are face to face with a 
commercial condition shorn of mere theory. We have a new 
factor of opposition to combat. Do not solace your business 
soul by alluding to parcel post as an entering wedge. The 
wedge has been entering for years. Parcel post is the maul 
calculated to drive the wedge home. 

The community newspaper is your best hope against the 
commercial decay which seems imminent. Give yourself the 
best chance by giving your home paper an opportunity to 
exert its best effort in behalf of a common cause. Do not 
expect it to fight the battle unencouraged and unsupported. 
Do not confuse it with public institutions. It is a com- 
mercial institution, privately capitalized and privately main- 
tained * f we of the rural zones are to survive, 
we must fight for very existence. We must wage the battle 
to-day. Tomorrow may be too late. Economists recognize 
that centralization of population is a menace to the stability 
of society as it normally prevails. Our big cities are crime 
ridden They incubate vice and criine. They are badly 
governed. They foster graft. They breed official turpitude. 
They tolerate vfolence and wantonness. They create an un- 
derworld that sheds its infamy broadcast. They permit 
poverty to stalk gaunt in its abjectness and vice to flaunt 
its soiled trappings in defiance of decency. They seek to 
dominate in the law-making function and levy tribute upon 
the very life of the Nation. They are unable to cope with 
the conditions which they themselves are developing. Crime 
is unsubdued, violence and murder are rampant in all our 
metropolitan centers. 

You of the smaller iieuainai must undertake the fight 
to correct these conditions. You owe it to your sense of 
civic loyalty and, with the accentuation of real activity in 
behalf of community development and a solid front against 
the aggression of the big cities, will come an appreciation 
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of that factor which can and should be your strongest ally 
and comrade in the fight—-your heme community newspaper 
Advertising in Country Papers. 

\ practical talk on ‘*‘How to Advertise in Country 
Papers,’’? by W..E. Davis, of Minneapolis, certainly set 
some of the dealers to thinking and the speaker, handling 
his subject without gloves, plainly told his hearers that 
they need not expect to reap full success in their busi 
ness unless they advertised in the home paper, and 
placed advertisements of the right sort—‘‘ads’’ that 
carried a message and assured the consumer what was 
to be gained by buying merchandise from them. He 
said that much of the advertising placed by dealers in 
country papers was almost valueless because it did not 
have the ‘*punch.’’ 

In part, Mr. Davis said: 

ey you going after the business or are you waiting for 

business to come to you? , 

‘lt you are still clinging to the: methods of 10 years ago, 
waiting for customers to come to you without any particular 
effort on your part, if you have no particular ambitions and 
ideals which you are endeavoring to work out in your busi 
ness then it is not likely that you will make any of your 
advertising pay. : ; 

If you are one of the retailers who think that the retail 
business is fast going to pot, if you think that your day asa 
retailer is past then there is little use of you and I discuss 
ing advertising , : psy 28 é 

Advertisi is a tool of the “live wires” in the business 
It is the weapon of the man who is up-and-coming, who likes 
his business, thinks there is a future in it, realizes that he 
must hustle and work for what he gets and is willing to go 
it with enthusiasm six days out of the week. 

All right, how about advertising in the local paper? 

May be you ask, “Does it pay?” : ; F 

But that is not the way to ask it Put it this way: 
‘Can I make it pay?” ; ; d - 

You can if you are made of the right stuff yourself, and go 
at it with the right spirit. 

Give It a Place in Your Business. 

The first thing to do is to put a little system back of your 
advertising. Give your advertising a regular place in your 
weekly routine or program. Unless you do this your adver- 
tising is quite sure to be neglected or indifferently cared for. 

If you tind advertising a real problem, if it does not come 
natural to you, set aside an hour or two each week when 
you can give it your undivided attention. uae 

Say you decide to devote two hours each Wednesday or 
Thursday evening to this important feature of your business 
Plan to do this and then stick to it. 

Plan Your Ads Ahead. 

Now carry your system a little farther. Plan your ads 
ahead. Don't fall into the habit of waiting till the last 
moment before you get your copy ready 

While you are writing ads you can prepare two or thre¢ 
with little more time than it takes to prepare one. 

To increase your business you know it is necessary to 
keep planning your selling campaign ahead. Your advertising 
is a part of your selling campaign and should be planned 
ahead also 




















Some Real Fundamentals. 

One of the reasons that there are so many advertisements 
run by retailers which are nothing more than business cards 
or store signs is that this planning is not done. They do not 
take the little time necessary to sit down and study it out. 

To win business your ads must say something convincing 
ff your goods and your service. 

You know how to talk the lines you sell. The same kind 
of talk should go into the ad when you advertise any of 
those lines. Make it simple, plain, and complete with selling 
points. It does not pay to waste much time or space on 
generalities. 

In every ad you write impress upon the public that you 
and your business are there to serve them, and that you 
want their business. Most people prefer to trade with the 
dealer who actually wants and appreciates their business. 

Advertise What You Are Pushing. 

Now what to advertise? 

You know when you want to push sash and doors, when 
you feel like putting a little more selling effort on lime 
and cement. What times of the year to push screens, and 
when to go after the roofing business. 

You know how soon after you get back home from this 
convention that you want to begin your advance campaign 
on spring bills Right then is when you want to bear down 
on having them come to you for estimates 


When you get back home arrange for that two-hour ses 
sion with yourself some one evening cach week. Devote the 
lirst evening to planning a schedule of ads you want to 
run for the next three months. Then work on that schedule. 

Before that three months are gone arrange another sched 
ule for three months ahead. Keep two or three of the ads 
on that schedule prepared in advance. 


About Advertising Prices. 


Should retail lumbermen advertise prices ? 

The conditions and circumstances surrounding your busi 
ness are such that I do not advise it. The difference in 
quality and grades can not be impressed upon a customer 
very well in any advertisement. It can be handled much 
better in a personal talk 

You can make your advertising pay by directing it toward 

sending prospects to you for estimates and information. 
Some general advertising is good. There are some lumber 
dealers who show illustrations of barns and buildings for 
which they have supplied the material. Those are good ads. 
They please the owner of the building. They add to the 
prestige of the dealer. They are quite likely to bring others 
to the dealer for figures on proposed improvements. 


Meeting Mail Order Competition. 





At one point in his talk Mr. Davis told what a revela- 
tion came to him at the convention Tuesday when he 
picked up at his seat a booklet furnished the dealers free 
by the AMERICAN LUMBERMAN on ‘‘How to Meet Mail 
Order Competition. ’’ 

‘Why, do you know,’’ said Mr. Davis, ‘‘that booklet, 
ot which every one otf you was afforded a free copy, 
contains the most convincing advertising talks I ever 
reaa?) The only mistake the AMERICAN LUMBERMAN 
makes is giving that booklet away. It ought to charge 
for it. A well-known advertising magazine is sending 
out some sort of a booklet like that and is asking 
$1 for it. If the advertising magazine's booklet is worth 
$1, the booklet of the AMERICAN LUMBERMAN is 
worth $5.’ 

Mr. Davis then quoted from the booklet he had been 
lauding, and ended reference to it by saying: 

‘*Did any of you ever see any ‘ad’ written that 
strong?’’ 

It is possible that the association in the near future 
will establish a free advertising service for its mem 
bers, and furnish the dealers with copy for their local 
papers. 

The talk of Mr. Davis was the last serious discussion 
of the afternoon, and then W. I. Nolan, who on the 
previous afternoon had convulsed’ his audience with 
laughter with a large assortment of wit and humor 
was ‘‘reealled’’ and he even outdid his efforts of 
the day previous. For 20 minutes this well-known 
humorist of Minneapolis entertained the lumber dealers 
n such a happy vein with quaint jokes and stories that 
his appearance proved a success in no unmistakable 
terms. The afternoon session closed after a motion was 
passed that Secretary Hollis send to Fred Henry, a 
member of the association, who is dangerously ill at his 
home at Belle Plaine, lowa, a message of consolation und 
good cheer. 


THURSDAY SESSION. 


Special telegram to AMERICAN LUMBERMAN 


MINNEAPOLIS, MINN., Jan. 16.—Routine matters oceu 
pied the final session of the twenty-third annual conven 
tion of the Northwestern Lumbermen’s Association which 
closed here at noon today. Following the committee re- 
ports, Secretary Hollis read a letter of consolation which 
he had been instructed to send to F. H. Henry, Belle 
Plaine, Iowa, who is. dangerously ill. 

A telegram was read from George Wilson Jones, sec 
retary of the Illinois Lumber & Builders’ Supply Deal 

’ Association, voicing his own and President Cheney’s 
regret that they could “not be present and extending 


their good 





wishes to the association. 


Retailers and Guests Who Attended 

















A 
John Adams, Winnor Cr Pettibone, N. D 
Ii. W. Albrecht, Long F Minn 
c. C, Allen, C. C. Allen & ‘Co., Ada, Minn. 
J. Allison, Eastern Minn. L umber Co., Ant ka , Minn 
B. Anderberg, C entrs al Lt Co., Aberdeen, S. we 
man Anderson, C. M. You umé Lbr. Co., Marshall, Minn 


rles Andrews, Andrews & 


Andrews, Lindstrom, 


Center City, Minn 






Anton, Tri-State Lbr. Co., Rock, S. D 
Andrews, J. H. Queal & Co., > ae BP. 
Alsop, Interior Lbr. Co., Fa D 


Arthur, H. W. Ross Lbr 
Atkinson, Beebe Lbr. Co., H: umpte n, Iowa 
Armstrong, The James Armstrong Lbr. Co., Dyersville, Iowa. 
M: irtin Ansland, The Royal Lbr. Co., Emmetsburg, Iowa 
H. H. Almli, V ienna Lbr. Co., Vienna, S. D. 
t. E. , Benson Lhr. Co., Benson, Minn 
fli 2 itizens Lbr. Co., Centerville, Iowa. 
2 F pee ay J s A. Smith Lbr. Co., Osage, Iowa 
C. F. Angell, C. F. Angell Co., Villard, Minn. 


B 


E. L. Barnum, Central Lbr. Co., Glencoe, Minn 


















J. H. Bickert, ¢ 7 ns Lbr. Co., Albia, Iowa. 
H. W. Bischel, J. H. Queal & Co., Menno, S. D. 
Charles P. Beme ne 3ement-Witt Lbr. Co., Shell Rock, Iowa. 


, Becker, C. W. Becker, Wilmont, Minn. 
2n, North Star Lbr. Co., Glencoe, Minn. 





Cc 

I 

Cc. J. oer, Eclipse Lbr. Co., Clinton, Iowa. 
ade E. Bertram, Bertram-Wright Lbr. C 
T 

V 





., Minneapolis. 
‘rank Balzer, Frank Balzer, Mountain Lake, Minn. 

2. C. Barton, J 4d Queal & Co., Minneapolis. 

V. A. Buholz, , Wabasha Lbr. Co., Wabasha, Minn. 
C. G. Bracher, C. G. 3racher Lbr. Co., Garner, Iowa. 

t. W. Berchek, J. E. Hennessy & Co., Hopkins, Minn. 
Fred A. Bond, Fred A. Bond, Alex: indria, S. D. 

L. H. Biddick, C. W. Chapman Lbr. Co., Rockford, Iowa. 

D. E. Baker, I 2. Baker, Lbr. Co., Traer, Iowa. 
John H. Berdell, J. H. Queal & Co., Odin, Minn. 

Mads Bank, Milltown, Wis. 
S. B. Bellamy, Bellamy Gates Dawson Co., Nz ishua, Iowa. 
F.C. Brummund, North Star Lbr. Co., Herreid, D. 
C. E. Blackwell, Blackwell Bros., Cooperstown, x. D. 
et J. & W. C. Shull, 722 Lumber Exchange. 

» C. Bottomley, S. H. Bowman Lbr. Co., Minne -apolis. 
Warren Brown, Waterloo Lbr. Co., W aterloo, Iowa. 

S. C. Bowman, S. C. Bowman, Rothsay, Minn. 

P. C. Burfening, Salzer Lbr. Co., Minneapolis. 
J. Benesch, Langworthy Lbr. Co., Minneapolis. 

W. O. Butler, Citizens Lbr. Co., Marshalltown, Iowa. 
A. E. Blycker, Hayes-Lucas Lbr. Co., Blooming Prairie, Minn. 
H. S. Berge, H. H. Berge Lbr. Co., Minneapolis. 

Fred Bauman J. H. Que val & Co., Ceylon, Minn. 

B.C, 3owman, H. Bowman Lbr. Co., Minneapolis. 
Cc, L. Buckton, Citizens Lbr. Co., Ames, Iowa. 
C. F. Bundage, North Star Lumber Co., Hutchinson, Minn. 





































0 andard Lbr. Co., Benson, Minn 

ID) Salzer Lbr. Co., Minne ane lis. 

( ern, Wanamingo Lbr. C Wanamings Mint 
” nsrud, Holen & Bjorns srud, Hazel S. D. 

1) ruce, Bruce-E ds gerton Lbr. Co., Columbia Heights, Minn 
(ie Burnows, surrows Lbr. Co., Buffalo, Minn 

A randon, Brandon Bros. Lbr. Co., Albert Lea, Minn 

M ‘Iter, L. BP. Dolliff & Co., Minneanolis. 

L. J kKke, Erickson & “re Wheaton, Minn 

J. A. Bakken, Carver Bros, Lt Co., Faribault, Minn 

‘ l Midland Lbr. & Coal Co., Minneapolis 





Oliver A. Baehr, Lakeside Lbr, Co., Hill City, Minn 
E. J. Bunker, Duluth, Minn 








Cc 
C. F. Cr ge & _—_ Lbr. Co., Clear Lake, lowa 
George Cl n, M. J. O’Reilly, Taylors Falls, Minn 


Sti 

Edward E. Cc lark, C lark Lbr. Co., St. Cloud, Minn. 
R. G, Chapman, Atlas Lbr. Co., Holsey, S. D. 
Cc. E, Carhart, Carhart Lbr. Co., Mapleton, Iowa. 
Chris Christensen, J. H. Queal & Co., Badger, Iowa 
H. H. Colli Tacoma Mill Co., Tacoma, Wash. 
j y , Lampert Lbr. Co., Minneapolis 
: aig, Rogers Lbr. Co., Minneapolis. 
J. A. Cling, Dayton Lbr. Co., Dayton, Iowa. 
John Carlson, Jos. A. Smith Lbr. Co., Ortonvilie, Minn. 
i se Carpente r, Carpenter-Newmann Lbr. Co., Minneapolis. 
Fred D, Cady, Fred D. Cady, Mitchell, lowa. 
A. . Cuvellier, The Coal Dealer, Minneapolis. 

y . Chandoin, C. W. Chapman Lbr. Co., Riceville, Iowa 
Clark, J. H. Queal & Co., Minneapolis. 

Y r Franklin Ave. Lbr. Co., Minneapolis. 
3 F erhaeuser & Co., St. Paul, Minn. 
J. EB. ag vers Rogers Lbr. Co., Tiogo, N. D. 
John F. Carlson, Red Diamond Lbr. Co., Minneapolis. 
P. A. C ris stianson, Christianson-Innes Lbr. Co., Hinckley, Minn. 
D. S. Coleman, Salzer Lbr. Co., Minneapolis. 
W. G. Connors, Bovey-Shute Lbr. Co., Leeds, N. D. 
W. T. Cundiff, W. T. Cundiff Lbr. Co.. Pukwana, S. D. 
S. M. Cleave, Bardwell-Robinson Lbr. Co., Minneapolis. 
A. W. Croxford, F. G. Marvin Lbr. Co., Zumbrota, Minn. 















I’, L. Cundy, Central Lbr. Co., Howard Lake, Minn. 

k, A, Countryman, Mandan Mercantile Co.. Mandan, N. D. 

P. L. Cashman, Eden Valley Lbr. Co., Eden Valley, Minn. 

W. T. Coughlin, Farmers’ “Cooperative sociation, Wagner, S. D. 
A. L. Chesley, Superior Lbr. & Coal Co., Minneapolis. 

\. E. Carlstrom, C. W. Adams Lbr. Northtield, Minn. 

Hf. C. Christopherson, Inter-State Lbr. Deer Park, Minn. 





George F. Constans, Weyerhaeuser & Co., Blue Earth, Minn, 
W. E. Caswell, M. W. Shaner, Laurens, Iowa. 
D 
W. H. Day, Imperial Elevator Co., Minneapolis. 
Frank a Durham, W. J. Durham Lbr. Co., Wautoma, Wis., Ripon 
Lbr. Co., Ripon, Wis., Wautoma, Wis. 
e. F, pean hove, Wohlwend & Stucky, Bucyrus, N. D. 
Edmund Dugstad, Edmund Dugstad, Chester, Iowa. 
T. G. Dolliff, L. P. Dolliff & Co., Minneapolis. 
George W. DuBois, Langworthy Lbr. Co., Kensal, N. D. 


Announcement of the death of A. C. Voss, of Cedar 
Rapids, Towa, an association member, was made and 
resolutions of respect and sympathy sent to his family 
The audit ing committee reported having approved the 
treasurer’s report. 

The resolution committee drafted several resolutions 
endorsing such subjects as the national clean advertising 
law, which, the resolution pointed out would go far in 
correcting evil misrepresentation and dishonesty so preva 
lent in many lines of advertising; the national demm 
rage law; the misuse of cement sacks by consumers, et 

A communication was received from the America: 
Forestry Association requesting the Northwestern Lum 
bermen’s Association to name three of its members as 
members of the advisory board of the forestry associa 
tion and to affiliate with the forestry body that a close: 
cooperation may be had on forest conservation and fon 
est fire protection matters. 

On the recommendation of the nominating committee 
the present officers and directors were reelected. The 
nominating committee gave as its reason for asking re 
election in each case that the personnel of officials should 
remain the same while the Government case against th: 
association and other defendants remains unsettled. 

Following are the officers for the coming year: 

President W. R. Wood, Parker, S. Dak. 

Vice President-—Charles Webster, Waucoma, Iowa 


Treasurer George P. Thompson, Minneapolis 
Secretary——-W. G. Hollis, Minneapolis. 


Following adjournment of the Lumbermen’s associa 
tion, the nineteenth annual meeting of the Retail Lum 
bermen’s Insurance Association was held. The chairman 
of the committee read a statement which showed the 
association to be in fine condition. It follows: 


Annual Insurance Report. 

The annual report of the Retail Lumbermen’s Insurance 
Association for the year ended December 31, 1912, shows 
these receipts : Series A, $91,952.01; series B, $85, 
734.64. Disbursements and administration expense, se 
ries A, $89,086.99; series B, $78,754.40. Net losses paid, 
series A, $16,779.72; series B, $11,081.54. Cash on hand, 
series A, $18,004.98; series B, $18,572.63 

Adjournment was taken and immediately thereafter a 
joint meeting of the directors of the Northwestern Lum 
bermen’s Association and the Retail Lumbermen’s Insur 
ance Association was held in the Minneapolis Club where 
all former officers were reelected as follows: 

President—-J. H. Queal, Minneapolis. 

Vice President A. M. Sheldon, Minneapolis 


rreasurer—S. H. Bowman, Minneapolis 
Secretary W. G. Hollis. Minneapolis 


CONCATENATION AT MINNEAPOLIS. 

MINNEAPOLIS, MINN., Jan, 14.—The first Hoo-Hoo con 
catenation held in Minneapolis in three years took place 
this evening at the Elk’s Club, Sixth Street and Hennepin 
Avenue. W. M. Stephenson, of St. Louis, Mo., Supreme 
Serivenoter, was present and gave a short talk previous 
to the initiation. Officers assisting at the concatenation 
were: 
Snark—J. W. Phillips Jabberwock —George B. Web 
Senior Hoo Hoo R. W. ster, 

Hitchcock. ~  Arcanoper—W. C. Meader. 
Junior Hoo Hoo—A, K. Mar- Custocatian—-L. C. Oleson 

tin. Bojum—H. FE. Nye. 
Scrivenoter—H. F. Partridge. Gurdon—J. L. Foster. 

Though there was only one initiate—Charles Lawrence 
Strey, of Minneapolis—the prospects of rejuvenating the 
order in this territory are bright. Immediately follow 
ing the concatenation the Supreme Scrivenoter left for 
Omaha, Neb., to attend the Nebraska Retail Lumber 
Dealers’ Association convention, 


Convention. 


Charles E, Dragoun, Citizens Lbr. Co., Ames, Iowa. 

‘. Daubenberger, Daubenberger Bros., McGregor, lowa 
John Dower, Dower Lbr, Co., Wade na, Minn. 

C. A. Dirks, Fullerton Lbr. Co., New Ulm, Minn 

Kk. E. Daniels, S. H. Bowman Lbr. Co., Minneapolis 

1. E, Dayton, J. H. Queal & Co., Paullina, Iowa. 


aston, St. Hillaire Retail Lbr. Co., Warren, Minn. 
; rredge, S. H. Bowman Lbr. Co., Minneapolis. 

©. M. Emanlue, Eclipse Lbr. Co., Austin, Minn. 

J. W. Evans, Evans & Givens, White, Ss. D. 

W. H. Engelking, Porter Lbr. Co., Luverne, Minn. 

Fred A. Everts, E. A. Everts & Son. Battle Lake, Minn. 
H. Ellsworth, Bots ford Lbr. Co., Welcome, Minn. 

1. L. Elsten, Salzer Lbr. Co., Minneapolis. 

C. aS. English, Midland Lbr. & Coal Co., Minneapolis. 





F 
E. G. Flinn, St. Anthony & Dak. Elev. Co., Minneapolis 
:. I, Feton, G. I. Feton, Jamestown, N. D, 





‘ 
C. N. Finkbine, Wisconsin Lbr. Co., Des Moines, Iowa. 
LL. R. French, J. H. Queal & Co., dD. 
Franklin Flveti, Flveti Lbr. Co., * wa 
Oo. J. Fett, The Whittier-Fett Lbr. Timber Lake, S. D. 
F. M. Frederickson, Rogers Lbr. Co., Minneapolis. 
\. A, Farrington, Rogers Lbr. Co., Minneapolis. 
A. T. Fisher, Mohlinn Lbr. Co., Brainerd, Minn, 
A. A. Freick, J. H. Queal & Co., Alcester, S. D. 
Bh. T, Forbes, C. L. Coleman Lbr. Co., La Crosse, Wis. 
(,. G, Forburg, H. W. Goss Lbr. Co. 
lL. D. French, Range Lbr. Co., Wadena, Minn. 
M. D. Fancher, Minneapolis Bld. Material Exchange, Minneapolis. 
John Freymann. John Freymann, Dyersville, Iowa. 
4 . O. Franzen, C. O, Franzen Lbr. Co., Carlos, Minn. 

A. Fialka, Lampert Lbr. Co., Sleepy Eye, Minn. 
Xi. H. Fossen, M. H. Fossen & Co., Starkweather, N. D. 
Robert A. Fruen, McCaull Webster Elevator Co., Freda, N. D. 
G. J. Fullerton, Fullerton Lbr. Co., Minneapolis. 
S. B. French, J. H. Queal & Co., Algona, Iowa. 
Thomas Faust, Fullerton Lbr. Co., Tripp, S. D. 
Jobn A. Ferguson, Bunday & Ferguson, Dennison, Minn. 
J, A. Fredericks, Harvey Lbr. Co., Harvey, N. D. 

G 

John Goa, Imperial Elev. Co., Minneapolis. 
Ira C. Gilman, Peter Mintener Lbr. Co., Minneapolis. 
Ek. B. Gable, ver Bros. & Co., Cedar Rapids, Iowa. 
M. F. Green, Green Lbr, & Grain Co., Marengo, Iowa. 
Louis H. Gabbert, C. W. Adams Lbr. Co., Faribault, Minn. 
D. L. Glenn, J. H. Queal & Co., Minneapolis. 
M. I. Grind, Stenerson Bros. Lbr. Co., Erhardt, Minn. 
D, E. Geier, Geier Lbr. Co., Ortonville, Minn. 
Charles J. Geimger, J. H. Queal & Co., Montrose, S. D. 
H. P. Goertz, H. P. Goertz Lbr. Co., Mountain Lake, Minn. 
L. A. Gardner, Davis & Daniels Co., Mitchell, S. 
H. E. Glover, Floete Lbr. Co., Spencer, Iowa. 
BM. i, rdiner, F, I. Gardiner & Co., Cherokee, Iowa. 








» I. Grina, Stenerson Bros, Lbr. Co., Felton, Minn. 
Corwin E, Gipson, McMullin Lbr. Co., Minneapolis. 
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Gipson, MeMullin Lbr. 
Central Lbr. Co., 
Diamond Bluff, 


tlenry E. 
Godwin, 
1). Gautenbein, 


Co., Minneapolis. 
Minneapolis. 
Wis. 


( E. Greet, Midland Lbr. Co., Chicago Heights, Il 
|. J. Geib, Morris Lbr. Co., Morris, Minn. 
Vred M. Geier, Geier Lbr. Co., Artonyille, Minn. 
it. E. Gingery, Osakis, Minn. 
H 
1. A. Ilough, Botsford Lbr. Co., Currie, Minn. 





|. V. Hogan, St. Hilaire Lbr. Co., Grand Forks, N. D, 
Arthur D. Hale, Shevlin Carpenter Lbr. Co., Minneapolis 
tdward Held, Gronen & Cowan, Waterloo, Iowa. 
Charles M. Hawks, McClellan Paper Co., Minneapolis. 

s. J. Hauge, North Star Lbr. Co., Minneapolis. 

Mathew Hall, St. Cloud, Minn. 

\. S. Hall, Alfred D. Hall, St. Cloud, Minn. 

‘o., Minneapolis. 


J. Huch, Lampert Lbr. Co 
W. R. Hurtt, Rudd Lbr. Co., Zimmerman, Minn. 


























|. E. Hennessy, J. E. Hennessy & Co., Excelsior, Minn. 
tred A. Heiberg, H. E. Westerman Lbr. Co., New Prague, Minn. 
Ii. Halvorson, Thomas-Halvorson Lbr. Co., St. James, Minn 
it. F. Hart, Hollandsworth-Hart Lbr. Co., Minneapolis. 
George S. Hage, Hage Lbr. Co., Madelia, Minn. 
tt. M. Hlarrison, Inter-State Lbr. Co., Hampton, Iowa. 
Kk. Hasgrow, C. L. Colman Lbr, Co., Fairmont, Minn. 
«©. E. Heisey, Mower County Lbr. Co., Austin, Minn. 
W. Hartray, S. H. Bowman Lbr. Co., Sioux City, Iowa 
Hasslin, J. A. Smith Lbr. Co. 
W. E. Heidel, Standard Lbr. Co., Winona, Minn 
|. H. Hauer, Lampert Lbr. Co., Minneapolis. 
li. S. Horton, Standard Lbr. Co., Winona, Minn. 
Victor E. Holm, Monson Bros. & Holm, New London, Minn. 
it. W. Hendrickson, Jones-Hendrickson Lbr. Co., Royal, Lowa 
\. KE. Hough, Central Lbr. & Coal Co., Dubuque, Iowa. 
\. J. Hardy, Beidler & Robinson Lbr. Co., Mayville, N. D. 
L. Hartinger, C, L. Hartinger, Maxwell, lowa. 
theodore Halvorson, Prosper Lbr. Co., Prosper, Minn, 
i!. Habberstad, Lanesboro Lbr. Co... A. Salberg Lbr. Co., Lanes 
hore, Minn., Blooming Prairie, Minn. 
Habberstad, Solberg Lbr. Co. 
!. L. Holbert, O. W. Schultz Lbr. Co., Kasson, Minn 
oscar H. Hansen, Bertram-Wright Lbr. Co., Viking, Minn 
it. S. Hanover, Standard Lbr. Co., Winona, Minn. 
W. H. Herwig, Tuthill Lbr. Co., Sioux Falls, 8S. D 
i. Hanway, White Bear, Minn. 
teonard Hockley, Rogers Lbr. Co.. Carthay, N. D. 
J. Harman, Botsford Lbr. Co., Sherburn, Minn. 
W. Hayes, Palo Live Stock, Grain & Lbr. Co., Palo, Towa 
 R. Holmquist, J. WH. Queal & Co., Centerville, 8. D 
L.. Heegard, Mandan Mereantile Co., Minneapolis 
It. Hauser, Hauser Lbr. Co., Fairfax, Minn. 
Ht. O. Hyatt, Citizens Lbr. Co., Marshalltown, Iowa. 
i D. Hammond, Citizens Lbr. Co., Winterset, Iowa. 
William Haslett, North Star Lor. Co.. Minneapolis 
o. ¢. Hage, The Wileox Lbr. Co., Detroit, Minn 
Charles B. Hough, Goodridge-Call Lbr. Ce.. Volin, S. D 
George H,. Hauser, Hauser Lbr. Co., Fairfax, Minn. 
Vierson Haviland, Haviland & Johnson, Minneapolis 
Ss. J. Hagg, Sioux Lbr. Co.. MeLaughlin, 8. D 
Hi. P. Holen, Holen & Bjornsrnd, Hazel, S. D. 
Hi. W. Hlaines, St. Hilaire Retail Lor. Co Bemidji, Minn 
W. P. Heimbach, Jr. Heimbach Lbr. Co.. Duluth, Minn 
Pred Holway, Fred Holway Lbr. Co.. Alden, Minn. 
W. W. Howard, Howard-Schnieders Lbr. Co., Pocahontas, lowa 
I 
James Ingram, James Ingram Lbr. Co.. Sauk Center, Minn. 
1. G. Iverson, 1. G. Iverson, Houston, Minn. 
I. C, Iversen, C. W. Adams Lbr. Co... West Concord, Minn. 
William Innes, Christianston-Innes Lbr. Co., Hinekley, Minn 
W. S. Ives, W. S. Ives Lhbr. Co., Annandale, Minn. 
J 
\. C. Johnson, Central Libr. & Coal Co., Dubuque. Iowa 
i Joiner, Hand-Fischer Lbr, Co.. Maquoketa, Iowa 
" L.. Johnson, Larson Bros., MeCallsbu owa. 
ki. Johnson, Baytield Lbr. & Fuel Co., Baytield, Wis 
Milton L. Johnson, C. W. Adams Lbr. Co.. St. Paul 
Cc. & Johnson, O. W. Sehultz Lbr. Co., Selby. S. D. 
(. A. Johnson, C. A. Johnson Lbr. Co., Clinton, Minn. 
(. L. Johnston, J. C. Johnston & Co.. Luverne, Minn. 
1. A. Janda, H. E. Westerman Lbr. Co., Le Sueur Center, Minn 
Chris. J. Jensen, Evan, Minn. 
Thomas A. Jirik, Skluzacek Bros., Lonsdale, Minn 
Jens Johnson, Haight Lbr. & Machine Co.. Mandan. N. D 
rheodore Jorgensen, Clarks Grove Lbr., Fuel & Stock Co., Clarks 
Grove, 
K 
jos. Kreitinger, Schmid & Lehren Co., Springfield, Minn. 
H. L. Kingsbury, John W. Tuthill Lbr. Co., Sioux Falls, S$. D 
1. L.. Kehm, Meinger & Kehm Co., Hi irrisburg Dd: 
\. L. Kehm, Meinger & Kehm Co., Harrisburg. S. D 
Frank G. Kiesler, Rogers Lbr. Co., Minneapolis 
G. E. Kolegraff, Westfall-Kolegraff Co., Salem, S. D 
C. HH. Ketridge, Evanston, Ill 
T. F. Kenneally, C. W, Chapman Lbr. Co., Jesup, lowa 
John Knox, Thomas Patton, Marcus, Iowa. 
H. A. Knoll, C. W. Chapman Lbr. Co., Sioux City, Iowa. 
J. H. Kuntz, Porter Lbr. Co.. Ocheyeden, lowa. 
I.. A. Koethe, Lampert Lbr. Co., Sheffield, Towa. 
(. J. Kilpatrick, R. M. Harrison Lbr. Co., Chapin, Iowa 
1. H. Kingsley, C. L. Colman Lbr. Co., Madison, 8. D 
}), P. King, Jr., Imperial Elev. Co., Minneapolis. 
Ilenry F. Klemp, Readlyn Lbr. Co., Readlyn. Iowa. 
Ek. F. King, King Lbr. Co., Grand Rapids, Minn. 
J. R. Keltz, Consumers’ Independent Lbr. Co., Superior, Towa. 
I. A, Klinger, C. W. Chapman Lbr, Co., Fairbank, Iowa. 
J. H. Knox, Thomas Patton, Primghar, lowa. 
Rh. L. Kenney, Beidler & Robinson Lbr. Co., Mayville, N. D 
N. F. Knott, H. N. Nuenberg & Co., Danube. Minn. 
ly. E, Kiser, D, E. Kiser Lbr. Co., Durand, Wis. 
¥ Kelly, De Graff Lbr. Co., De Graff, Minn. 
Arthur I . King, Woodruff Lbr. Co., Duluth, Minn 
L 
Arthur Lampert, Lampert Lbr. Co., Minneapolis. 
George Lester, John D. Young Lbr. Co., Fairmont, Minn. 
Harry E. Larson, Rogers Lbr. Co., Minneapolis. 
George S. Lane, Lane-Moore Lbr. Co., Webster City, Iowa. 
0. L. Langworthy, Langworthy Lbr. Co., Minneapolis. 
©. H. Larson, Atwater Lbr. Co., Atwater, Minn. 
lL. L. Lickiss, Keve Lbr. Co., Clarion, Iowa. 
J. H. Lathrop. Reilly & Lathrop, Northfield, Minn. 
Fred L. Lindell, Mandan Mercantile Co., Minneapolis. 
0, F,. Lundquist, Consumers’ Ind. Lbr. Co., Spirit Lake, Iowa. 
> A. Lincoln, F. H. Slayle & Co., Alton, Iowa. 
W. Laughlin, Eclipse Lbr. Co., Clinton, Iowa. 
Himes H. a goon Iowa. 
R. Lebeck, Queal & Co.. Minneapolis. 
Fred Lane, Fred ber Alma, Wis. 


Hi. Loonan, Loonan Lbr. Co., Sioux Falls, ae D. 





A. D. Loffler, J. H. Queal & Co., Beresford, dD, 

0, J. Lundsten, The Lundsten Lbr. Co., Delano, Minn. 
M. J. Lowne, James A. Smith Lbr. Co., Lake City, Minn. 
G. H. Lewis, Standard Lbr. Co., Benson, Minn. 

0. T. Litchfield, J. F. Anderson Lbr. Co., Mitchell, S. D. 
Ben F. Leinfelder, J. H. Queal & Co., Minneapolis. 


A. H. Lang, M. E. Lang, Lake Wilson, Minn, 
W. F. Liedloff, Lampert Lbr. Co., Minneapolis. 
B. H. Larson, B. H. Larson, Hadley, Minn. 
O. W. Lundsten, Lundsten Lbr. Co., Mayer, Minn. 
Sam Lenhart, Hollandsworth-Hart Lbr. Co., Garrison, N. D. 
M. W. Laughlin, C. M. Youmans Lbr. Co., Winona, Minn. 
E. E. Liebenstein, C. E. McGowan Lbr. Co., Sisseton, 8. D. 
G. A. Liebenstein, C. E. McGowan Lbr. Co.. Milbank, 8. D. 
George A. Lewis, Salzer Lbr. Co., Minneapolis. 
rE. A, Lyman, Floete Lbr. Co., Winner, S. D. 
George 0. Lee, Minnesota & Iowa Lbr. Co., Mahnomen, 
Me 
MeDonald, Burt, Iowa. 
Colman Lbr. Co., Jackson, Minn. 
T. McMahon Lbr. Co., Fergus Falls, 
A, 8. McLaughlin, Phoenix Lbr. Co., Minneapolis. 
Stephen J. McCarthy, Eden Valley Lbr. Co., Eden Valley, Minn, 
J. A. MeDonald, St. Hilaire Lbr. Co., Minneapolis. 
C. E. MeGregor, McGregor Bros. & Co., Granite Falls, 
M 

R. Menzel & Co., Odessa, Minn. 
R. H. Mintener, Peter Mintener Lbr. Co., Minneapolis. 
Ole Martinson, ea? Lbr. Co., Blabon, N. 

G. Martner, S Bowman Lbr. Co., Minneapolis. 
J. M. Morgan, North Star Lbr. Co., Minneapolis. 
Mons Mahlum, Mahlum Lbr. Co., Brainerd, Minn. 
Mark A. Miller, John W. T uthill Lbr, Co., Sioux Falls, S. D. 
F. E. Morrow, Consumers’ Independent Lbr. Co., Haw keye, 
W. H. Morse, Lampert Lbr. Co., Breckenridge, Minn. 






Minn. 


0. P. McDonald, 0. P. 
John McMartin, C. L. 


M. T. McMahon, M. Minn. 


Minn. 


Richard Menzel, 


Iowa. 


C. M. Maddon, St. Anthony & Dakota Elev. Co., 
k. W. Mayer, J. H. Queal & Co., Triumph, 
M. A. Murphy, Minneapolis. 

M. A. Martin, St. Anthony & Dakota Elev. Co., 


Minot, N. D 
Minn, 


Ponca, Neb 





I. KF. Murch, Goodridge-Call Lbr. Co., Minneapolis. 

W. M. Maynard, Lyman-Irwin Lbr. Co., Spring Park, Minn. 
I’. W. Moulton, Superior Lbr. & Coal Co., Minneapolis. 

A. H. Moede, Salzer Lbr. Co., Fingal, N. D. 

John Moore, Bruce-Edgerton Lbr. Co., Minneapolis. 

J. W. Mahan, Weyerhaeuser & Co., St. Paul. 


Frank S. Mitchell, Libby Lbr. Co., Williams, 
John Maetzgold, H. Engler Lbr. Co., 
Ht. F. Martin, H. F. Martin, 


Mont. 
Lester Prairie, 
Haytield, Minn. 


Minn 











William Muggenberg, C. W. Adams Lbr. Co., Nerstrand, Minn. 
George H. Mumm, Winnor-Adams Co., Steele, N 
N 

age oe. Nordstrom Lbr. Co., North Branch, Minn 

M. Nider, J. Queal & Co., Wagner, S. D 
Siephe n eB Bol Nicholson Lbr. Co., Lynd, Minn. 
Iterman Nagel, Herman Nagel, New Ulm, Minn 
Rh. L. Nelson, Superior Lbr. & Coal Co., Minneapolis 
Kd. F. Nelle, J. H. Queal & Co., Monroe, 8, 1D. 
N. C. Nelson, Erickson-Hellekson Lbr. Co., Plaza, N. D 
John A, Nelson “ype Lbr. Co.. Garfield, Minn 
T. H. Nelson, J. H. Queal & Co., Minneapolis 
Thomas A. BB C. M. Youmans Lbr. Co., Winona 
G. Nelson, Lowry Lbr. Co., Lowry, Minn. 
J. F. Norling, Williams-Norling Lbr. Co., Stratford, lowa 
Leonard R, Nygaard, Weyerhaeuser & Co., St. Paul 
R. M. Norton, J. H. Queal & Co., Minneapolis. 
PP. M. Novbryhu, Wilcox Lbr. Co., Detroit, Minn. 
G. Niedermeier, H. G. Foote Lbr. Co., Minneapolis 
«. N. Neilson, Morris Lbr. Co., Wheaton, Minn, 
M. S. Nelson, Nelson Bros., Canby, Minn. 
John H. Nelle, J. H. Queal & Co., Granville, Iowa 
J. H. Near, J. H. Queal & Co., Hawarden, Iowa 

Oo 

Robert S. Oestreich, Bellingham Lbr. Co., Bellingham, Miun. 
Lars Olson, Gé iyville, ), 
M. J. O'Reilly, T aylors F alls, Minn, 
Gus O'Donnell, C. W. Chapman Lbr. Co.. Elma, lowa 
J. A. Olson, The Soo Lbr. Co., Plaza, N. D. 
V. A. O'Connor, Carpenter-Webster Lbr. Co., Minneapolis 
C. W. Oakins, Carpenter-Webster Lbr. Co.. Minneapolis 
(. F. Osborne, Osborne & Clark, Minneapolis. 
A. J. Ortrom, Evansville Lbr. & Hdwe. Co,, Evansyille, Minn 
Oo. K. Osmundsen, Rhame Lbr. Co., Rhame, N. D 
ik. J. Ohr, J. HW. Queal & Co., Minneapolis. 
Knute Olson, Mabel, Minn. 
A. W. Olson, St. Anthony & Dakota Elevator Co., Finley, N. D 
I‘avid Olson, Kenyon Farmers Mere. & Elev. Co., Kenyon, Minn. 


P 
Reinbeck, Iowa. 
Johnson Co., Cooperstown, N. D. 


Porter Lbr. Co., 
‘Crane 


Ji imes Porter 
C. Potter, 


0. Ii. Phillips, Larimore, N. D. 

H. M. Pfenning, Mandan Mercantile Co., Mandan, N. D. 
G. S. Peters, Wisconsin Lbr. Co., Renwick, lowa. 

A. J. Peterson, Dows Lbr. Co., Dows, lowa. 


J. E. Pockranét, Cavalier Ccunty Lbr. Co., Langdon, N. D 





L. C. BOYLE, OF 
Who Spoke on 


KANSAS 
Rural and 


cITy, MO 
Urban Development. 


W. W. Prichard, Sr., Prichard Stone Co.. 
A. R. Priest, J. H. Queal & Co., Viborg, S 
L. A. Paulson, Castlewood, S. D 

J. A. Peterson, Wildrose, N. D. 

A. H. Peterson, B. Bresden, Grove City, 
’. L. Patney, Granger & Patney, Nashua, Iowa. 

Clark A. Palmer, J. H. Queal & Co., Humboldt, 8. VD. 
Cc. of Porter, Hawkeye Lbr. Co., Oskaloosa, lowa 

. . Pulver, Bayard Lbr. Co., Bayard, lowa. 

. Peterson, Battle Lake, Minn, 

W. B. Parker, ey oe Lbr. & Coal Co., Minneapolis 
M. L. Parker, J. Queal & Co., Minneapolis. 

Jobn Proshek, eon Pr rague, Minn. 
H. S. Peterson, Peterson & Qvale, 
I’, M. Pexa, Pexa & Janutka, 
ly. W. Perry, Scanlan & Perry 
L. 
J 


Thief River Falls, Minn 
) 


Minn, 








Willmar, Minn 
Montgomery, Minn. 
Bradley, S. D. 





F. Page, Page Lbr. Co., 
acob Peter yn, Shafer Lbr. 


i Minn 
A. J. Peterson, Forest Lbr. Co., 


Minneapolis. 
R 
G. D. Rose, Spahn & Rose Lbr. Co., Dubuque, 
I. P. Roth, M. J. O'Reilly, Centuria, Wis. 
I). H. Raben, J. H. Schroeder Lbr. Co., Faith, 8. D. 
A. = Reser, C. L. Colman Lbr. Co., La Crosse, Wis. 
C. Rollins, Rogers Lbr. Co., Minneapolis. 
Hot rt G. Rosengren, Farmer Lbr. Co., Farmer, Minn 
M. Rae, C. L. Colman Lbr. Co., Madison, 8. D 
“. Reckseen, Rex Lbr. Co., Madrid, Iowa. 
Ian Rolland, Bagley Lbr. Co., Bagley, Minn. 
oy Rice, Eclipse Lbr. Co., Elma, Iowa. 
a Rolland, Mahlum Lbr. Co., Fosston, 
. Redick, Winnor-Torgerson Lbr. Co., Minneapolis 
. Rivers, L. P. Dolliff & Co., Minneapolis. 
S. L. Rogers Lbr. Co., Windom, Minn. 
, J. H. Queal & Co., Beresford, S. D. 
Rogers Lbr. Co., Tagus, N. D. 
Webster, S. D. 
Britt, Iowa. 
Minneapolis. 
o., Brandon, Minn. 





Iowa. 


Minn. 








Otto Raynum, 
Edoon Rohr, Lampert Lbr. Co., 
James A, Renwick, North Iowa Lbr. Co., 
M. Rackliffe, J. H. Queal & Co., 


C. G,. Rosengren, Brandon Lbr. ¢ 

A. L. Roberge, E. L. Everts Lbr. Co., Minneapolis 

H. E. Ross, H. W. Ross Lbr. Co., Minneapolis. 

Frank Renning, The Soo Lbr. Co., Velva, N. D. 

J. L. Robertson, Robertson Lbr. Co., Grand Forks, N. D 

C. H. Ross, H. W. Ross Lbr. Co., Sioux Falls, 8. D. 

J. D. Rowan, Citizens Lbr. Co., Exline, Iowa. 

C. Roug, J. & W. Shull, Minneapolis. 

George T. Rosenbloom, J. H. Queal & Co., Minneapolis. 

J. M. Roe, The Orchard Lbr. Co., Orchard, Iowa. 

W. L. Riley, Botsford Lbr. Co., Faribault, Minn. 

Charles Robert, Superior Lbr. & Coal Co., Strawberry 

G. D. Rose, John Parker, Kimball, 8S. D. 

<3 L. Riedersel, Denver Lbr. & Grain Co., 

. Rheinberger, Duluth Lbr. Co., Duluth, 
Pay 

William J. Siemann, Westport. 8. D. 

W. E. Schaeffer, Rogers Lbr. Gos Minneapolis. 

John Suess, J. H. Queal & Co., Freeman, S. D. 

R. O. Skjeie, J. H. Queal & Co., Butterfield, Minn. 

A. 0. Stoa, Ashby, Minn. 


Point, Towa. 


Denver, 
Minn. 


Iowa. 


W. M. Stewart, W. M. Stewart Lbr. Co., Waterloo, lowa 
J. H. Schroeder, J. H. Schroeder Lbr, Co., Dupree, 8. D 
M. J. Scoville, Langworthy Lbr. Co., Minot, N. D 

Oo. W. Schultz, O. W. Schultz Lbr. Co., Minneapolis 

Ss. H. Sorenson, Peter Mintener Lbr. Co., Minneapolis 


W. E. 
hi Ye 


Schulz, Schulz Lbr. Co., 
Smith, 


Beach, N. D. 
Langworth Lbr. Co. weland, N. D 

















H. W. Shaeffer, J. H. Queal & Co., Dolliver, Iowa 

N. J. Steichen, Central Lbr. & Coal Co., Dubuque, lowa 

George Smith,-C. L., Colman Lbr. Co., Slayton, Minn. 

A. B. Schulz, North Star Lbr. Co., Minneapolis. 

Hi. E. Stensland, Lampert Lbr. Co., Minneapolis. 

George W. Steiner, Steiner Lbr. Co., Long Prairie, Mint 

A, A. Saxerud, Lake Mills, Iowa. 

J. P. Strong, Rogers Lbr. Co., Minneapolis. 

A. H. Saxrud, Courtney, N. D. 

A. N. Saxrud. A. A. Saxrud, Lake Mills, lowa. 

E. J. Smith West Side Lbr. Co., Independence, Iowa. 

John Swauson, St. Bonifacius Lbr. Co., St. Bonifacius, Min 

C. H. Skog, James A, Smith Lbr. Co., Ortonville, Minn 

George A, Simons, Henry Simons Lbr. Co., Chaska, Mini 

L.. E. Streator, Lampert Lbr. Co., Minneapolis. 

A. H. Simons, Henry Simons Lbr. Co., Jordan, Mint 

J. M. Stewart, C, L. Colman Lbr. Co., La Crosse, Wis 

K. Stenerson, et —- Bros., Pelican Rapids, Mint 

A. M. Stewart, J. Queal & Co., Minneapolis. 

Gunder Stenerson, Bie nerson Bros., Erskine, Minn, 

Louis Sanborn, Louis Sanborn Lbr. Co., Albert Lea, Minn 

(. F. Sheldon, Hollandsworth-Hart Lbr. Co., Minneapolis 

John E, Salzer, Salzer Lbr. Co., Valley City, N. D 

George H. Sweetland, Fargo Lbr. Co., Fargo, N. D 

G. B. Stevens, S. H. Bowman Lbr. Co., Minne apolis 

Frank Schmid, Avon, Minn. 

N. J. Schlachter, Gettysburg, S. D. 

H. H. Swinger, McCoy Lbr. Co., Hann aford, N. D. 

k. J. Simons, Henry Simons Lbr. Co., 1akopee, Mint 

W. F. Schultz, Bertha, Minn. 

kK. J. Stearns, Stearns Lbr. Co., Hutchinson, Minn 

M. M. Stearns, Stearns Lbr. Co., Hutchinson, Minn 

Arthur Stark, Stark & Co., Harris, Minn. 

John Salzer, Salzer Lbr. Co., Minneapolis. 

L. C. Stingl, Standard Lbr. Co., Revere, Minn. 

R. Stenzel, R. E. Stenzel Lbr. Co., Little Rock, Iowa 

Fr Crego Smith, James A. Smith Lbr. Co., Osage, Iowa 

B Summerwill, B. S. Summerwill Lbr. Co., Canton, 8S. D 
' 

J. H. Trimble, Imperial Elevator Co., Westhope, N. D 

W. L. Taylor, Jr., Wilcox Lbr. Co., Detroit, Minn. 

Joseph ‘Tepley, The Hanskutt Lbr. Co., Wolsey, 8. D 

Hl. B. Thornton, senson Lbr. Co., Benson, Minn. 

G. A. Thomas, Central Lbr, & Coal Co., 


Dubuque, Towa 
Soo Lbr. Co., Douglas, N. D. 
Rhame Lbr. Co., Rhame, N. D 


I Iweet, The 
fheodore Torbenson, 





H. S. Themes, H. 8S. Thompson Co., Minneapolis 
S. E. Taylor, C, L. Colman Lbr. Co., La Crosse, Wis 
M. H Thielen, St. Hilaire Retail Lbr. Co., Minneapolis 
4. O. Thompson, A. W. Savage Lbr. Co., Ryan, lowa. 
J. N. Tate, Citizens Lbr. Co., Minneapolis. 
W. A. Thorson, J. H. Queal & Co., Fulton, 8S. D. 
F. A. Taylor, Bovey-Shute Lbr. Co., Grand Forks, N. D 
T. M. Thompson, Peoples Lbr. Yard, Greenwood, Minn 
M. A. Titus, Bruce-Edgerton Lbr. Co., Minneapolis 
Ss. S. T ainer, MeMullin Lbr. Co., Minneapolis 
John J. Taaffe, Interior Lbr. Co., Minneapolis 
©. Torgerson, Berwick, N. D. 
W. L. Taylor, Wilcox Lbr. Co., Detroit, Minn 
«. B. Tousignant, Salzer Lbr. Co., Minneapolis. 
«. J. Tronued, Crookston Lbr. Co., Crookston, Minn 
I’aul W. Tronsdale, Shevlin-Carpenter Lbr. Co., Minneapolis 
Robert Testor, Hauser Lbr. Co., Gibbon, Minn. 
William Torry, Farmers Lumber Co., Emmons, Minn 
t 
T. W. Upton, Goodridge-Call Lbr. Co., Minneapolis 
7 
IF. S. Vaughan. J. H. Qeaul & Co., Yankton, S. D 
J. H. Virgin, Rudd Lbr. Co., Elk River, Minn. 
F. A. Van Vie ‘k, Eclipse Lbr. Co., Clinton, lowa 
W. A. Vye, Erickson-Hellekson Lbr. Co., Plaza, N. D 
T. J. Veblen, Northwest Lbr. Co., Minneapoli 





«. V. Varnum, Ballord-Trimble Lbr. Co., Goodhue, Minn 
Victor P. Van Beick, Rogers Lbr. Co., Minne apolis 
\. H. Vihstadt, Farmers Elevator Co., Redwood Falls, Mint 


w 
Winnor-Adams Co., 
Henry A. Winther, J. A. A. Winther & Son, Fergus Falls. 
Hf. A. Wagner, John W. Tuthill Lbr. Co., Sioux Falls, 8. D 
Charles Webster, Webster Bros., Waucoma, Iowa 
G. S. Weiser, Goodridge-Call Lbr. Co., Minneapolis. 
N. T. Wedge, Wedge & Weiss Co., Zumbrota, Mint 
J.B. Weisser, J. Borgerding & Co., Melrose, Minn. 
ler Imperial Elevator Co., Minneapoli 
right, Lake Preston Lbr, Co., Lake Preston, 8. I) 
Williams, Mora Lbr. Co., Mora, Minn. 
Winnor-Torgerson Lbr. Co., Minneapolis. 
issar, C. M. Youmans Lbr. Co., Arlington, S. D 
E. A. Weisbeck, Standard Lbr. Co., Benson, Minn. 
W. R. Wood, Parker, 8S. D. 
Henry H, Westerman, H. E. 
Minn. 
L. A. Warnken, Emerado, N. D. 
l. J. Ward, Eclipse Lbr. Co., Clinton, Iowa. 
I. P. Wernli, Knife River Lbr. & Grain Co., Krem, N. D 
C. W. Westerberg, McMullin Lbr. Co., Minneapolis 
N. D. Wales, C. W. Derr, Turton, S, D. 
G. ©. Winchell, Lyman-Irwin —-. Co., 
H. C. Wolforth, North Star Lbr. ‘Co. 
S. E. Weitzell, Gowrie, Iowa. 
Andrew Westlund, C. W. Adams Lbr, Co., St. Paul. 
(. E. Watson, St. Anthony & Dakota Elev. Co., Great 
(. F. Wittmayer, Stacyville Lbr. Co., Stacyville, Iowa. 
James F., Weart, Weart & Lysaght Lbr. Co., Cherokee, 
William A. Weigert, Palmer, Iowa. 
I.. H. Winje, Rogers Lbr. Co., Plentywood, Mont. 
H. E, Westerman, H. E. Westerman Lbr. Co., Montgomery 
William Windhorst, Olivia, Minn. 
George W. Windhorst, William Windhorst, 
J. C. Webster, Wright-Webster Lbr..Co., 
Albert Westrup, Maple Lake, Minn. 
H. J. Weinberg, Weinberg Lbr. Co., Clarksville, 
J. A. Wedum, Alexandria Hdwe. & Lbr. Co., 
FF. E. Woods, Woods Lbr. Co., Ankeny, lowa. 
Y 
Young Lbr. Co., 
J. A. Yoder, Central Lbr. & Coal.Co., Dubuque, 
Joseph E. Yorosh, James A. Smith Lbr. Co., 
W. A. Yates, Osakis, Minn. 


4. C. Winnor, Minneapolis. 








Karl H. 
W. Winnor, 
Fred W: 





Westerman Lbr. Co., Montg 


Long I ake, 
Minneapolis. 


Minn 


Falls, 


Iowa 


Olivia, Minn. 
Mobridge, S. D. 


Iowa. 
Alexandria 


— John D. Young, John D. La Crosse, 
Iowa. 


Kimball, S. D. 


R. Zuehlke, Faribault, Minn. 
Visitors. 
A 


oF. 
City, 


Anthony, 
lowa. 
George L. Andrew, Crookston Lbr. Co., 
P. H. Anderes, MacGillis & Gibbs Co., 
G. W. Ainsworth, Northern Lbr. Co., 
F. B. Anderson, W. I. 
Lee W. Abbott, 


Northwestern States Portland Cement Co 
Minneapolis. 
Milwaukee, Wis. 
Cloquet, Minn. 
Carpenter Lbr. Co., Minneapolis. 
O’Gara Coal Co., Chicago. 
B 

. Barker, Northland Pine Co., Waterloo, Iowa. 
’. Bowman, W. C. Bowman Lbr. Co., Kansas City, Mo 
Bartell, Minneapolis. 
. Baker, Fidelity Lbr. Co., 
. Brainerd, Universal Portland Cement Co., Chicago. 
A. C. Bond, H. B. Waite Lbr. Co., Minneapolis. 

C . Broughton, Fullerton-Krueger Lbr. Co., Minneapolis. 
Becker, Northwestern States Portland Cement Co., 

City, Iowa. 
C. E. Barber, Minneapolis. 
E. Blaisdell, Milwaukee Lbr. Co., Minneapolis. 
H. W. Bartlett, American Steel & Wire Co., Chicago. 
H. F. Bonham, Curtis-Yale-Howard Co., Minneapolis. 
D. H. Bartlett, Northern Lbr. Co., Cloquet, Minn. ‘ 
R. F. Bartz, Learned Lbr. Co., Minneapolis. 
George A. Burch, Huron Portiand Cement ‘Co., Detroit, 
Osear O. Bye, Clear Lake Lbr. Co., Clear Lake, Wash. 


Sioux City, Iowa. 


Mich 





A. F, Becker, Bardwell-Robinson Co., Minneapolis. 

R. P. Bertling, Jobn D. Mershon Lbr. Co., Saginaw, Mich. 
A. H. Berridge, Kuhn Sash & Door Co., Minneapolis. 

John G. Ballord, Wallace-Ballord Lbr. Co., Minneapolis. 
C. D. Bailey, T. M. Partridge Lbr. Co., Minneapolis. 

W. J. Ballard, Ballard-Flannery Co., Spokane, Wash. 


Wis 


Mint 


romery 


Mont 


Minn 


Minn. 


Mason 


Mason 
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J. 0 isse, Carr-Collier Co., Minneapolis. J. H. Krueger, Fullerton-Krueger Lbr, Co., Minneapolis. A. Hl. Rulkoetter, Universal Portland Cement Co., Minneapolis, 
L. A. Bissonnette, Universal Portland Cement Co., Chicago. J. A. Knudson, Northwest Lbr. Agency, Tacoma, Wash. C. M. Rohne, Larson Lbr. Co., Minneapolis. 
A. F. Buckley, Kuhn Sash & Door Co., Minneapolis. A. I. Kellogg, Northland Pine Co., Minneapolis. II. C. Reynolds, Continental br. Co., Minneapolis. 
G. R. Bailey, North Western Fuel Co., Minneapolis. Paul H. Knolk, Wisconsin Land & Lbr. Co., Milwaukee, Wis. L. C. Robinson, Bardwell-Robinson Co., Minneapolis. 
J . Busse, Carr Collier Co., Minneapolis. Earl Killmer, Ford Manufacturing Co., St. Paul. F. C. Reichmuth, Minneapolis Cedar & Lbr Co., Minneapolis. 
Fr: Soemer, Boemer Bros., Buffalo A. W. Tacoma & Eastern “Lor. Co., Tacoma, Wash. F. E. Reynolds, F. E. Reynolds & Co., Minneapolis. 
L. d sardwell, Bardwell-Robinson Co., Minneapolis. W. E » W. W. Vawter, Minneapolis. John H. Runyon, Northern VPacitie Railway Co., St. Paul. 
David Burton, Wheaton, ; W. H per, Jr., Eddy Lbr. Co., Minneapolis, H. W. Randall, Carr-Collier Co., Minneapolis, 
H. W. Blocksom, Wasem Plaster Co., Fort Dodge, Iowa. F. A. Kenning, Carr-Collier Co., Minneapolis. G. G. Rupley, International Lbr, Co., Minneapolis. 
A. H. Barnard, Minneapolis. ge H. Kerwin, N. W. Lime Co., St. Paul. 3 
Cc E. V. Kennedy, Central Warehouse Lbr. Co., Minneapolis. S 
» Radford Co., Minneapolis. e » a —. Twin —~ Hardwood . St. ag 
r a olis. Rene 7 , ae ee ‘ F te anes < - ie - Schoenhofen, R. Connor Co., Minneapolis. 
: Minne apolis. sian “5 - ee eS — “ pn Bac iation, Minneapolis. C. I, Shannon, Weyerhaeuser Lbr. Co., Wallace, 8. D. 
Zo ° = Carpenter, ‘ r Co., Minneapolis. G. E. Lammers. 8. H. L. Lb >. Spo kane, Wash. S wf ae ge Sel tea —y . et Hg oo . 
. rf vher ey, Gene era N nneapolis. Cc. 0. Li p Loetscher Jaeger ‘sige Des Moines, Iowa. e & mi 1, ronners ; rerry zor, On, Minneapolis, 
A. B ill. x. A. Loynachan, Smith Wyman rr “ "Minne: apolis ; . . Stickney, L. C. Schenck, Iowa Falls, Lowa. 


li ; rs ; “ : Shepherd, American Steel & Wire Co., Chicago. 
velli er, John C. Larimer, Universal Portland Cement Co., Chicago. Charles Sasha Wendlin: athe Lbr. Co., Minneapolis, 


, Sioux City, Iowa. Don Lawrence, Panhandle Lbr. Co., Spokane, Wash. 
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MINNEAPOLIS, MINN., Jan. 13.—A happy throng of a 
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enough other song material for almost the entire eve- 
ning. Following the banquet a half dozen vaudeville 
artists aided further in making the salesmen forget that 
there are such things as competitors, close buyers, small 
towns or poor hotels. 

The program ended with brief impromptu speeches by 
W. E. Penfield, L. B. Craven, president of the associa- 
tion; J. F’, Hayden, its secretary; T. M. Partridge, C. H. 


Kittredge, Platt B. Walker, J. L. Foster, and W. M. 
Stephenson, Supreme Scrivenoter, Concatenated Order of 
Hoo Hoo. It was voted to send a message of cheer from 
the ‘‘boys’’ to Walter Eckart, Shellrock, Iowa, a mem- 
ber of the association who is seriously ill at his Iowa 
home. Fred H. Flatau was toastmaster. The banquet 
was one of the most successful gatherings held in the 
history of the salesmen’s organization. 





NEW YORK FORESTRY ASSOCIATION ORGANIZED. 





Former Chief Forester of the United States a Leading Speaker—Officers Elected for 
Ensuing Year—Banquet in the Evening. 





[Special telegram to AMERICAN LUMBERMAN.] 


Syracuse, N. Y., Jan. 16.—Sixty-one persons signed 
the registration book as members of the New York State 
Forestry Association, which was organized here today. 
The association held morning and afternoon sessions and 
in the evening a banquet at the Onondaga Hotel. 

Gifford Pinchot, former forester of the United States 
Forest Service and now president of the National Con- 
servation Association, attended both meetings and the 
hanquet. At 1 o’clock he addressed the Syracuse Chanr- 
ber of Commerce, assembled for its weekly luncheon. His 
subjeet was ‘‘Conservation.’’ In part he said: 


In the very beginning of the conservation movement a 
definite constructive policy for the use and development of 
the national resources was proposed and publicly advocated. 
that it has not been completely enacted into law is not 
due to the conservationists who proposed it but to the 
cnemies of conservation who were able to block it. : 

Wise conservation is wise use. ‘The conservation policy 
is more completely in effect in the national forests than 
elsewhere and the national forests contain no resources of 
any kind whatsoever that are not open to use on terms, so 
far as the law will permit, that are fair both to the 
public and the user. These resources are not merely open 
to use but they are used, the assertions of our enemies to 
the contrary notwithstanding—used to the limit of present 
practicability, without graft, destruction or monopoly, under 
the physical conditions which control that use. That the 
natural resources outside the national forests are not avail- 
able with equal freedom or equal fairness to the use of the 
people is not the fault of the friends of conservation but of 
its enemies, whose final effort to break down the whole 
policy is crystalizing into the attempt to take the national 
forests and public lands out of the control of the National 
Government, where they are safe, and put them into the 
hands of the States, where they may not be safe. 


l'rank L. Moore, of Watertown, president of the Em- 
pire State Forest Products’ Association, was chosen tem- 
porary chairman of the morning meeting, at which the 
association was organized. Prof. F. F. Moon, of the 
New York State College of Forestry, located at Syracuse 
University, was made temporary secretary. Willard A. 
Rill, president of the Syracuse Common Council, wel- 
comed the visitors to Syracuse. Dean H. P. Baker spoke 
on the work of the college of forestry. Mr. Pinchot 
made an address on ‘‘The Forest and the Nation,’’ 
during which he said: 


If by getting together you can bring the united effort of 
organizations and men to bear on the problem of protecting 
the forests you will have done a large piece of civic work. 
Therefore it has been a great pleasure to me to come and 
wish you godspeed, for you have as large a future usefulness 
as any organization could possibly have. 

We are not, in this State, entirely a unit by any means. 
We are not a unit on things that need to be done within 
the State. Your chairman, Mr. Moore, and I don’t discuss 
things entirely from the same point of view, but on the 
great bulk of questions I think we are agreed. Take. the 
top lopping law, for example; I think the top lopping law is 
absolutely essential. Unless it can be enforced the terrible 
forest destruction by fires in the Adirondacks will surely 
continue. 


Then to the students Mr, Pinchot said in part: 


There is a burning necessity that the young forester shall 
have the proper point of view. Being a forester myself I 
think (1 hope with more accuracy than modesty) that the 
position in the forester’s viewpoint is going to control all 
the minds of all men in future in the United States. The 
great services which the foresters have rendered are, first 
and greatest, the forcing upon the people of the idea of a 
carefully planned and orderly development, with foresight, 
of our national resources; and, second, the securing of per- 
manent forest reserves in the various States. 

Now as to your personal training: My old friend John 
Muir—I had to differ with him about the number of sheep 
for grazing in the Sierras, but I love him for all that—used 
to say to young men ‘‘Take time to get rich.” His idea of 
getting rich was to take a teacup and a sack of bread and 
some matches and to go up into the Sierras, getting his 
sleep in half hour snatches, roasted on one side and frozen 
on the other, until he learned the nature of the mountains 
and the forest. I don’t advocate going as far as that. 

But without the forester’s eye, the ability to see a forest 
and understand its needs, your education will be practically 
useless. Take time to get rich. What you have accom- 
plished at 25 or 30 makes little difference; it is what you 
accomplish at 385 or 50 that will be the measure of your 
success in life. 





Mr. Pinchot dwelt on the forester’s need of what he 
called the ‘‘citizen’s eye,’’ as well as the ability to 
understand and deal with the people in the country about 
the forests. He said that foreign experts were useless 
for forestry in this country, because they did not un- 
derstand our people and their point of view. 


Permanent Organization. 


At the afternoon session the association proceeded to 
organize permanently, The following officers were 
elected: 


President—Nathaniel Lord Britton, director of the New 
York Botanical Garden and Museums. 

Vice presidents—John Jacob Schurman, of Cornell Uni- 
versity; Rev. Dr. Lyman Abbott, editor in chief of The 
Outlook; Hon. James S. Whipple, of Salamanca, former 
chief of the New York State Forest, Fish and Game Com- 
mission; Dr. W. T. Hornaday, director of the New York 
Zoological Gardens; Hon. Calvin J. Huson, New York State 
Commissioner of Agriculture; Charles M. Dow, chairman 
of the committee of agricultural education of the New York 
Bankers’ Association ; Mrs. Donald McLean, permanent hon- 


orable president of the National D. A. R.; W. H. Vary, 
grand master of the New York State Grange; Chancellor 
James Roscoe Day, of Syracuse University; St. Clair McKel- 
way, editor of the Brooklyn Lagle and vice chancellor of 
the University of the State of New York; Dan Beard, the 
artist, prominent in the Boy Scout movement and a member 
of the Camp Fire Club; Hon. George C. Vankennan, head of 
the State Conservation Commission; F. W. Kellsey, a prom- 
inent nurseryman and member of the American Forestry 
Association ; Attorney Louis Marshall, of New York; W. C. 
Barry, of Rochester; Dr. Rush Rees, president of the Uni- 
versity of Rochester. 

Secretary—Dean Rush. 

Treasurer—Albert T. Brockway, of Syracuse. 

The officers are ex-officio members of the executive 
committee, which includes also Dr. E. L. Hall, of the 
Society for the Preservation of the Adirondacks; John 
Dennis, of the editorial staff of the Rochester Democrat 
and Chronicle; Warren H. Miller, editor of Field and 
Stream; Clifford R. Pettis, State superintendent of 
forests; Walter Mulford, professor of forestry at Cor- 
nell University; W. L. Sykes, president of the Emporium 
Lumber Co., Keating Summit, Pa.; Professor Moon and 
Spencer Kellogg, of Utica. 


At the Banquet. 


The speakers at the banquet in the evening were 
President Henry Sturgis Drinker, of Lehigh University, 
Mr. Sykes and Professor Moon. Mrs. McLean was to 
have responded to a toast, but a telegram received early 
in the day announced that she would be unable to be 
present. Mr. Pinchot was called upon and spoke briefly. 

Weather permitting and the delegates desiring, they 
will be conducted tomorrow over the Syracuse city forest 
of 150 acres at Glen Haven, on Skaneatles Lake, and to 
the State forest experiment station of the 100 acres near 
the Indian reservation south of the city. 


STAVE MAKERS MEET. 


Annual Convention of National Tight Bar- 
rel Stave Manufacturers’ Association. 








NEw ORLEANS, La., Jan. 13.—The National Tight 
Barrel Stave Manufacturers’ Association met in annual 
session at the Hotel Grunewald this morning, President 
A. IL. Hayes presiding. Reports of the officers 
were read and approved and committees appointed, the 
latter reporting as follows: 

M. Lowy, of the membership committee, reported 16 
new members. 

The railway and classification committee reported fa- 
vorably on forming a traffic bureau in conjunction with 
the National Slack Cooperage Manufacturers’ Associa- 
tion. The committee, composed of M. Morris, of Jack- 
son, Tenn., Thomas Robertson, of New Orleans, and 
Walker L. Wellford, of Memphis, were empowered to act 
in putting the bureau into action at the earliest date 
possible. Owing to the large production of whisky, 
wine, oil, turpentine and port, there will not be much 
surplus stock, although an open winter may increase pro- 
duction, which would mean lower prices. 

In talks on cost, S. L. Donigan, of Meridian, Miss., 
and S. Nancarro, of Texarkana, Tex., created an inter- 
esting discussion on the cost problem and suggested the 
injection of new thought and methods toward meeting 
the increased cost of production. 

In canvassing the timber situation it was found that 
it was not as easy as formerly to locate a place where a 
mill could be set and cut a large number of staves. 

Summing up commercial conditions the valuation com- 
mittee reported that the outlook for the staveman was 
very favorable, although exports of sawed stocks last 
year were not as great as usual, due to the high rates. 

Discussion of welfare work brought out the fact that 
many operators are working to that end, expert men 
becoming stockholders and more actively interested in 
the welfare of the stavemills, 

The following officers were elected unanimously for 
the ensuing year: M. Lowy, New Orleans, president; 
H. G. Herget, Pekin, Ill., vice president; E. H. Defe- 
baugh, Chicago, secretary and treasurer. 

A fine entertainment was planned by the stavemen of 
New Orleans, the following being the committee in 
charge: Max Lowy, of the Kern Co.; Lucas E. Moore, 
president of the Lumbermen’s Club of New Orleans and 
of the Lucas E. Moore Stave Co.; C. E. Carrier, of the 
A. A. La Mor Co., and Frederick C. Mundhenke. 

A theater party was entertained on Monday evening 
and a boat ride Tuesday gave all an opportunity for a 
fine view of the harbor of New Orleans. 

The association expressed appreciation of the cour- 
tesy shown by the city officials of New Orleans, the news- 
papers and the management of the Hotel Grunewald. 








TIMBER TALKS 
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we 


THERE ARE 


POINTERS 
FOR YOU 


In the new book we have 
just issued. If you have not 
received a copy, send for 
one, using the form given. 

In “Pointers” we treat of timber 
investments and values in a general way. 
Particular kinds or tracts of timber in 


different localities are not considered in 
detail. 


We have given a glimpse 


the facilities of our organ- 


ization in this book but are 
holding in reserve a big sup- 
ply of 


POINTERS 


about timber in all sections of North 
America, including the particular locality 
in which you may be interested. 

Our organization is equipped to make 
preliminary examinations or detailed re- 
ports on timber in any locality. We 
shall be glad to co-operate with you in’ 
making that next deal and are satisfied 


can aid you to reach a decision 


whether you wish to buy or sell. 


James D. Lacey & Co. 


Timber Land Factors 


CHICAGO, 1215 Old Colony Building 
PORTLAND, 1104 Spalding Building 
SEATTLE, 1009 White Building 


A i A A a a Se > = = 


JAMES D. LACEY & CO. 
1215 Old Colony Building, 


Form M. 








CHICAGO, ILL, 
Gentlemen :—Please send copy of Pointers to 
Name 
Street or Office 
City State 











Clip above form and mail today. 
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MILL FOR SALE 


We have for Sale a Mill composed of the 
following Machinery: 


1 Band Mill, 8’ Wheel, 

1 20’ Log Carriage, 3 48’’ Blocks. 

1 Steam Feed, Steam Nigger, Steam 
Log Loader. 

1 Upright Band Resaw. 

1 Horizontal Slab Resaw, 60’’x 8’’ 
Wheel. 

1 6 Saw Murray Edger 

19 Saw Automatic Trimmer. 

1 5 Saw Slab Slasher. 

1 Refuse Burner. 

1 Lath Machine. 

1 Lath Bolter. 

Filing Room Machinery and other 
Machinery necessary for complete 


Saw Mill. 


Writ for complete inventory. 
Wil! be Sold Cheap. 


Bayfield Mill Company 


BAYFIELD, WISCONSIN. 


































West Indies 
PanamaCanal 
Round South America 


Largest, Fastest and Finest Steamers on the 
East and West Coasts of South America. For 
illustrated literature apply to 
THE ROYAL MAIL STEAM PACKET Co. 
THE PACIFIC STEAM NAVIGATION CoO. 
15 So. LaSalle Street, CHICAGO. 
or Local S. S. Ticket Agents. 








Cumberland 


S. W. Corner Broadway 
at 54th St., Near 50th 
Street Subway Station 
and 53rd Street 
Elevated. 







Ideal location. Near theatres, shops and Central Park. New 
and Fire-proof. Coolest Summer Hotel in New York, all out- 
side rooms. Transient rates, $2.50 with bath, and up; suites 
$4.00 and up. Special rates for summer months. 10 minutes 
walk to 30 theatres. 

Send for Booklet. 


HARRY P. STIMSON, ndgerneri. 














CLIMAX TALLY BOOK. 


[landiest thing for the purpose you have ever seen. Kvery 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book, closed, 4%4x8% inches. Price per 
copy, 75 cents; six copies, $4; twelve copies, $7.50, Sample 
pages free. Published and for sale by the 
AMERICAN LUMBERMAN, Manhatian Bldg., Chicago. 


SPIRIT OF OPTIMISM PERVADES 


Association at Peace with World for First Time in 
—Some Sidelights on “The Human Side of 


{Reported by a staff representative of AMERICAN 
LUMBERMAN, | 

Nesr., Jan, 16.—-The annual meeting of the 
Retail Lumber Dealers’ Association whieh 
closed this after- 
noon after sessions 
lasting three days 
was in some re- 
spects notable be 
yond the many en 
joyable and profit 


OMAHA, 
Nebraska 


able meetings of 
this association in 


the past. A regis 
tered attendance of 
over 600 was a 
notable advance 
over that of last 
vear in the face of 


the inelenrent 
weather then pre 
vailing; but the 
most marked im 
provement lay in 


the fact that those 
registered were ob 
viously here for 
prompt and regular 
attendance upon 
the meetings. City 
attractions held no 
lure during working hours, and through the kind coopera 
tion of the wholesalers exhibits were clcsed during 
convention hours. The entertainment offered by Omaha 
lumbermen to the visiting lumbermen and their wives 
was of the usual high order; but this closing of the 
exhibit rooms was the most practical and helptul mani 
festation of hospitality. 

It was merely through good fortune that President 
W. H. Harrison, of Grand Island, was physi«ally able to 
attend and preside. Through rupture of a nasal artery 
a short time previous he had been subjected to an ex 





the 


treme loss of biood to the extent of a gallon or more 
before remedial aid became effective. While some 
What enfeebled, his magnificent voice rang from the 


chair with the usual vim. 


TUESDAY AFTERNOON SESSION. 


President W. H. Harrison, of Grand Island, 
the convention to order at 2:30 p. m., and read his 
annual address He said he had inquired into the 
reason for and history of presidential addresses, and 
could find no excuse for them except tradition and 
precedent. Knowing that it was to serve no purpose 
but to kill time, and that any suggestions or recom 
mendations would be promptly forgotten, he proceeded, 
he said, with a sense of happy irresponsibility. His 
address was one of masterly intellectual power, and 
follows in part: 

I have happily to report that our association is at peace 
within itself and with all the world. For the first time in 
some years not a cloud obscures its horizon. No yellow perils 
are denouncing it as an unclean and unholy organization 
und the ambitious spellbinder has ceased to make it the 
target of his fulminations. Federal authorities who two 
years ago leveled at it the accusation of being an illegal 
combination and in restraint of trade, by indicting § its 
secretary, have dismissed the indictment and admitted that 
there was no basis for the charge. ph te 

The association’s zone of influence within the State is 


called 


illimitable and is only bounded by the degree of earnest 
effort and inspiration that may be injected into it by its 
members who, broadening out from the petty and incon- 
sequential questions and discussions which usually occupy 
the time and attention of similar organizations, may grap- 
ple with the unsettled social, economical and legislative 
questions of the day, the proper solutions of which mean 


unending benefits in the way of a more prosperous people 
and a broader and higher standard of citizenship and 
morality. * * ™ 

Parcel Post Zone System. 

The president then referred to his utterance at the 
recent meeting of the National Federation of Retail 
Merchants and endorsed its work. He gave Secretary 
Moorehead chief credit for having secured the adop 
tion of the zone system, instead of a flat rate, in the 
parcel post. He concluded by saying: 

I have no recommendations to make to you other than I 
have already touched upon. Rather, permit me to indulge 
in a closing exhortation. Your association may become a 
much more powerful and influential instrument and institu- 
tion for good than it ever has been, and to that end I 
exhort each member of the association to at once join in a 
crusade which shall only end when every retail lumber 
dealer in the State is enrolled as a member. And while 
you are engaged in this work, get busy in your home town. 
If your town has no commercial club or retail merchants 
organization, take the lead in banding your retail merchants 
together and in putting forth united efforts for good roads, 
improved municipal government and utilities, a system of 
credits that will make of many, now but an incubus on 
the business fraternity, citizens whose greatest pride will 
be in their integrity, and in other lines of practical en- 
deavor which will make of your town the one spot on 
earth in which the dwellers therein will glory most, and 
the inspiration of which will mean multiplied prosperity 
and improved social conditions for all its inhabitants, and 
the building up of a loyal and progressive community that 
not all the parcel posts and mail order houses in christen- 
dom can disturb or destroy. 


Cease to Be a Money-Grubber. 


Cease to be a mere money-grubber, intent only om your 
own affairs, and broaden out into a community builder. 
And after you have fought with all your might in this 
field of usefulness and have done your best to fulfill the 


true destiny of man, come to the next annual meeting o! 
this association and tell your fellows all about it, and then 


aggressively take up and discuss and determine the posi 
tion of this association on tie live, worth while, issues ot 
the day that are for human betterment and contented 
homes; then go home and get busy again along any im 


proved lines suggested by your coworkers, 

Organization is the watchword of the day and hour and 
things worth while are only accomplished by organized 
effort. The lumber dealers of this great State will neglect 
their greatest opportunity if they do not make their call 
ing lead the roll of honor in the minds of its citizens, and 
their proudest boast to be that they are members of an 
association that does things—-the Nebraska Lumbermen’ 
Association. 


The Secretary’s Report. 


Secretary E. E. Hall then read his report reviewing 
last year’s work. There was collected during the 
vear $2,164.75 and expended $2,091.19; opening bal 
ance, $98.98; closing balance, $172.54. The report 
showed the association in excellent condition and 
facing a favorable opportunity for a material increase 
in membership during the coming year. It follows in 
part: 

The year just passed has been one of comparative tran 
quility in association matters, not a single prosecution hay 
ing been instigated against us. The cases against the North 
western, the Michigan, and the Colorado & Wyoming asso 
ciations are still before the courts. The criminal cases inau 
curated in Chicago a year ago last June are held in abeyance 
pending the civil suits, and the possible uncovering of fur 
ther and much needed testimony in support of the Govern 
ment’s contention. 

So long as self-preservation continues to be the first law 
of nature, just so long will the individual refuse knowingly 
to contribute to the material advancement of the forces 
which are making for his commercial destruction. To do 
otherwise would be to violate the principle inherent in every 
living creature, whether governed by reason or by instinct 
that of self-protection. It requires no association, no 
banding together of individuals to make this principle oper 





W. Hl. HARRISON, OF GRAND ISLAND, NEBR 
President Nebraska Retailers. 
ative. No man will willingly lend aid and comfort to the 
enemy in the battle for business existence. The Govern- 
ment itself recognizes this law, and in time of war makes 
this act one of treason and punishable by death. The re- 


tailer does not seek to dictate to the manufacturer or 
wholesaler as to whom he may or may not sell. They are 
free to sell in any market they please, to unyone they 
please, and under any conditions they please. All the re- 


tailer asks is the privilege of stripping the mask of hypoc 


risy from the unscrupulous dealer who comes as a wolf 
in sheep's clothing seeking his trade, while at the same 


time he is endeavoring to sell the retailer he is trying to 
sell the retailer's customers, or to those houses which are 
seeking to eliminate him from the equation. 


Nothing Unreasonable Asked. 


We only ask that if they come as enemies seeking our de 
struction that they be not allowed to do so under the guise 
of friendship, and masquerading in a friendly uniform. <A 
little publicity along this line is all we ask. The Govern 
ment’s contention in these suits is based upon the erroneous 
impression that the primal instincts of self-preservation 
which are always in evidence when the victim is aware of 
his danger, are due to the pernicious teachings of the asso 
ciations, and because of this mistaken diagnosis they. seek 
to suspend this natural law by making it practically im- 
possible for the retailer to distinguish between his real 
friends and those who, in the role of friendship, are bent 
upon his ultimate destruction. 

Should the courts finally decide that the retailer has no 
right to seek such information for his own protection, but 
that he must be legally bound, gagged and blindfolded and 
kept in ignorance of the conditions surrounding him, and 
which threaten his very business existence, then will the 
Government have taken a long step in the direction of has- 
tening centralization in the larger cities, and to the final 


elimination of the smaller towns and communities as a 
business factor. I do not think that the courts are yet 
prepared to strike such a blow at the retail interests of 


the country. 
Committee Appointments. 


The Chair then announced committee appointments 
as follows: 


Auditing—D. E. Boone, Fairbury; I. 
L. Larson, St. Paul. 


B. Dick, North Platte; 


Resolutions—I. Barnett, McCook; W. M. Krotter, Stuart; 
W. B. Banning, Union. 
Membership—S. W. Lightner, St. Edward; W. H. Buck, 


Gibbon; W. A. Fellers, Chester. 
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Nominations—F. A, Good, Cowles; O. R. Judkins, Upland; 
George W. Baldwin, Crete. 

Press—F. ©. Krotter, Palisade; A. R. Philpot, Humboldt; 
George W. Eggleston, Bennett. 


A Prediction Which Came True. 


A. L. Bixby, poet-philosopher of the State Journal, 
was introduced and entertained with quaint and 
humorous philosophy. One day in his column he re 
marked that ‘‘when the rich heard the bell to quit 
accumulating and begin disbursing he expected to go 
to Europe with Tom Auld at Tom’s expense.’’? A few 
days later Auld called him up and told him to go, and 
he spent 69 days abroad. ‘‘I don’t know,’* he said, 
‘*when Tom ever spent $600 that I enjoyed more. | 
spent a little more freely than if | had to borrow it.’’ 
He told many amusing incidents of his trip, espe 
cially of Old London, 

One of the members moved that a request be made 
of exhibitors to close their exhibits Wednesday after- 
noon in consideration of the address by W. H. Miller 
and other program features. The Chair announced 
that he had already made this request of exhibitors 
and found them all willing to cooperate. 

W. D. Fisher, of Havelock, gave a stereopticon lee 
ture on ‘‘Practical Advertising.’’ He read a_ short 
written paper and then concluded a round table dis- 
cussion on the advertisements displayed, including a 
collection he had made of retail lumber ads from 
Nebraska papers. This feature occupied about an 
hour and brought forth a general discussion. 


WEDNESDAY MORNING SESSION. 


The Nebraska Lumbermen’s Mutual Insurance Asso 
ciation occupied the morning with its annual meeting. 





WILLIAM KROTTER, OF STUART, NEBR. ; 
Former VDresident. 


Secretary Hall’s report showed a most prosperous 
vear. Insurance in force was increased $42,000) to 
$1,053,000. Collecting assessments of $5,625.08, it 
paid $838.25 on 10 small losses. It increased its cash 
resources $3,966.72 and invested $5,000 in county 4!. 
per cent bonds, and ended the year with $7,018.48 
surplus over and above return premiums to policy 
holders of $10,549.75. A motion prevailed to increase 
the maximum surplus from $4 a thousand to $7.50, or 
about a year and a half insurance. Following is the 
insurance report for 1912: 


During 1911 the rate was raised from 48 to 54 per cent 
of the deposit premium in order to cover the small deficit 
which appeared in the report of the secretary for the year 
1910. Orving to the remarkably small losses of 1911 the 
deficit was overcome and nearly $3,300.00 was accumulated 
in the surplus and reserve funds during the year, The 
board of directors then dropped the rate to the former 
level of 48 per cent, at which it remained during 1912. 

Do you think that a decrease in the risk has been re- 
sponsible for the decrease in rates? I have only to refer 
you to the report of the Retail Lumbermen’s Insurance 
Association of Minneapolis, which I think is the oldest 
purely mutual company in the field. In its report to the 
membership the first of 1912 it stated that the rate of levy 
nad remained exactly the same during the 17 years of its 
existence. If the percentage of hazard has not decreased 
in 17 years, the conclusion is patent and unavoidable that 
during many years the lumbermen have been paying a rate 
entirely out of proportion to the actual cost of their in- 
surance, and it is equally as plain that if it were not for 
the mutuals they would now be paying approximately the 
same as in the years preceding. 

Some of our friends complain to us because we are un 
able to furnish insurance quite as cheaply as the Retail 
Lumbermen’s Association, forgetting that it has been estab- 
lished 18 years while we are only seven years old; that it 
bas more than $16,000,000 of insurance in force while we 
have only a little more than $1,000,000; that its association 
covers a membership in four large States while ours is con- 
fined to one. 

Even with our restricted territory, if the lumbermen of 
Nebraska would show the same lovalty and appreciation 
that the lumbermen of Minnesota, Iowa, North and South 
Dakota have shown jor their “ssociation, we could give 
them a rate as low as the lowest. 


NEBRASKA RETAIL LUMBERMEN. 


Years—Possible Outcome of Government Cases Cited 
Life,”” Community Development and Finance. 


Following is a detailed report of the affairs of the Insur 
ance Association for the year ended December 31, 1912: 


Receipts— 
Balance in bank January 1, 1912 . $2,486.38 
Cash receipts 6,796. 


$9,283.14 
. $7,830.04 
1,453.10 


Disbursements 
Balance on hand, cash 
$9,283.14 
WEDNESDAY ENTERTAINMENT. 

On Wednesday at noon the visiting ladies and wives 
of Omaha hosts took luncheon at the Commercial 
Club, making up a party of about 75. 

In the evening the dealers and ladies took posses 
sion of the Orpheum Theater as guests of Omaha. 

The ladies were entertained at a matinee party at 
the Brandeis Theater, though a number preferred the 
attractions of the convention program. Following the 
Hoo-Hoo concatenation in the afternoon a smoker and 
social was held on the ISth floor of the Modern 
Woodmen Building, with special entertainment fea 
tures. 


WEDNESDAY AFTERNOON. 

A. L. Bixby, of the State Journal, desiring to get 
the four o’clock train for Lincoln, was given first piace 
on tie pregram., The hall was filled promptly at the 
opening in anticipation of this treat. He talked again 
of the kindly and human side of life, and especially 
of friendships. He tokl of hunting up, while in Eng- 
land, a friend he had not seen for 29 years, to find 
he had moved to Sherbrooke, Canada, three months 
before. Incidentally he spoke of an old Roman road 
in England, 1,700 vears old, still in good order, and 
spoke for good roads. On his way back he went to 
Canada and looked up his friend and the story of its 
incidents were fraught with human interest. He closed 
by reciting the following poem: 


Sometimes I think I might have made 
A full band at the lumber trade: 
My early recollections date 

Back to the time that my old State 
Of Minnesota bore a fine 

And heavy crop of oak and pine 


Ilow strange that ancient scene appears 
\cross the desert waste of years; 

The forest that then hedged us round 

For me held mysteries profound, 

For in my childish fancy there 

Were beasts and birds and gnomes to spare 


The sawmills of that ancient time 

Can hardly be described in rhyme: 
Qne mill in almost every town, 

With saw that wandered up and down 
With steady and contented jog 

It ripped on lengthwise through the log 


And sometimes. as one downward fell, 
An oak Knot broke it all to bits 

The foreman then was forced to draw 
An orcéer fer another saw, 

And its adjustment would delay 

The business for another day. 


liow slow and easy were the ways 

Of sawing boards in those old days; 
When men were not inclined to lead 
Life's race without regard to speed. 

In that old time the mighty trees 
Were felled and sawed by slow degrees, 


While fresher forests from the sod 

Grew up as fast as those were sawed. 
These modern mills, as swift as thoughts, 
Turn lumber out in carlead lots, 

And the deep forests of that State 

Lie stripped and bare and desolate 

I might have played a winning hand 
Ilad I foreseen that timberland. 
Through these new buzzing-saw concerns 
Would some day yield such glad returns ; 
But looking backward, I can sce 

Hlow sapling growths, worn out on me, 
Wrought in my mind, as you might say 
A deep respect for prairie hay. 

For an environ where one could 

Do business without sawing wood. 

1 have a kindly feeling towards 

The men who live by selling boards ; 
And trust they will succeed, or try, 

To let the fellows live who buy. 

Thus do I hope that in this State 

The lumber trade will be so great, 

That dealers here and everywhere, 

Who treat their patrons on the square, 
Will find theirs is a happy tix, 

Now and forever. Good-bye, Bix. 


Community Building. 

W. H. Miller, the man who has made Ottowa, IIL, 
famous, was then introduced by President Harrison. 
Mr. Miller was supposed to deliver his talk on ‘‘The 
Retail Merchant and the Country Newspaper,’’ but 
those who had heard this talk hefore would hardly 
have recognized it because of the original interpola 
tions. The cause of the local community, however, 
was urged as strongly as in his previous efforts. 

k. R. Gurney, of the First National Bank, Fre- 
mont, Neb., was introduced to talk on ‘‘Lumbering 
and Finance.’’ Mr, Gurney said that in 21 years of 
banking he had been ‘‘stung’’ many times in varying 
degrees, but had not found any JIumberman failing to 
meet his paper. They had not, however, had mueh 
money on deposit, but he understood they largely 
banked elsewhere—with the farmer or other customer 








National Forest Timber 
FOR SALE 


TWO TRACTS—one of 163 million and 
the other of 15 million feet—are open for 
you to bid on. 


163,100,000 FEET IN OREGON. 


Douglas fir (live) 96.60 per cent 
Douglas fir (dead) .60 per cent 
Western hemlock 1.10 per cent 
Red cedar (live) 1.40 per cer 

Red cedar (dead) 15 per cent 
Sugar pine .15 per cent 


This timber is on about 3,060 acres in the Row Rive 
watershed, T. 21 S., R. 1 E., W. M., Umpqua Na- 
tional Forest, Oregon. The lowest rates which will be 
considered are $1.25 PER M. FOR LIVE AND DE 

1c . ND SUG 


} JEAD 
DOUGLAS FIR, RED CEDAR ANI UGAR PINE 
AND 50 CENTS PER M, FOR WESTERN HEM- 
LOCK. TEN YEARS will be ALLOWED FOR CUT- 
TING. tates to be readjusted at option of the For 


ester during the second three-year period and during 
the last four-year period. 

SEALED BIDS will be received by the DISTRICT 
FORESTER, PORTLAND, OREG., up to and inclnd- 
ing FEBRUARY 6, 1918. Bids must be accompanied 
by a deposit of $5,000 to applv on purchase price 
bid is accepted, or refunded if rejected. Twenty per 
cent may be retained as forefeit if the contract and 
bond are not executed within the required time. 
THE DATE FOR RECEIVING BIDS WILL : 
TENDED 30 DAYS IF YOU WANT TO ED 
THE TIMBER. 


15,000,000 FEET IN CALIFORNIA. 


Western yellow pine 12,000,000 feet 
White fir 3,625,000 feet 
Cedar posts 20,000 
Cordwood 7,500 cords 


Abe 


A CHANCE for a small operator. The area cov- 
ered is about 1,828 acres in the Smithneck and Bad- 
enoch Creek watersheds, T. 20 and 21 N., R. 16 and 
17 E.. M. D. M., Tahoe National Forest, California 
which will be considered are $2.50 
PER M. FOR WESTERN YELLOW PINE, 85 CENTS 
PER M. FOR WHiTE FIR, 2 CENTS PER POST 
AND 10 CENTS PER CORD FOR CORDWOOD 

Sealed bids will be received by the DISTRICT 
FORESTER, SAN FRANCISCO, CALIF., up to and 
including FEBRUARY 15, 1913. Bids must be ac- 
companied by a deposit of $1,000 to apply on pur- 
chase price if bid is accepted, or refunied if re 
jected. . 
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Detailed reports on many other 
‘e had by addressing the FOREST 
BUILDING, CHICAGO, ILL. 


areas available may 
SERVICE, FISHER 
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BUY TREES AND GET RICH 
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TIMBER LAND : 
INVESTMENT BROKER 


Henry Building, SEATTLE, WASH. 
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British Columbia Timber Lands 
EXCLUSIVELY 














All properties offered have first been examined 
by my own men. Willact as agent for purchasers. 





Correspondence solicited from bonafide investors only. 


W. L. KEATE 
Crowe and Wilson Bldg., 441 Seymour St., VANCOUVER, B, C. 














Time waits for no man, = 
Investments in Southern Timber will 

Make money for you in a few years. 

= Be wise, Secure as much timber as = 


= Experience tells you, you can carry. 


= Remember that prices 


Like time will not wait for you. 
An inquiry to Wm. H. Armstrong, 2137 
North American St., Philadelphia, Pa. 
Does not require much time and may 


= Save you some worry and money. 











THE W ALCH LAND CO. | 
LANDS TOWNSITES REAL ESTATE INVESTMENTS. 

Head Office, Northern Crown Bank Bldg., Winnipeg, Canada 

Branch Offices: —Confederation Life Bldg., Toronto, 
Ont., Cadogan Block, Calgary, Alta., Walter Scott 
Bldg., Moose Jaw,Sask.,Central Chambers, Saskatoon, 
Sask., 123 Pender St., West, Vancouver, B.C. 

Our extensive connections and experience enables us to 

handle your business with safety, economy and dispatch, 
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We are constantly 
in the market for 


TIMBER LAND BONDS 


IN AMOUNTS OF 
$100,000 to $10,000,000 


During the past nine years we have loaned over 
$50,000,000 to large lumber and timber interests of 
the United States. We are bankers specializing 
in this field and shall be glad to advise with you. 


CLARK L.POOLE & CO. 


600 Commercial National Bank Bldg., 
CHICAGO, ILLINOIS. 














THIS HOUSE MAKES AN EXCLUSIVE it 
SPECIALTY OF 


Loans to Lumbermen 


—-—. 


Timber Lands 
F. A. BREWER & CO. 


BANKERS 
Com. Nat’! Bank Bldg, 





CHICAGO 


WELLS GILBERT~— Western Representative 


405 Concord Building, 
PORTLAND, ORE. 























ASSETS 
REALIZATION 
COMPANY 


CAPITAL * $10,000,000 
Through its highly specialized 


organization, financeslargeenter- 
prises under conditions requiring 
special investigation or close 
supervision. No formative or 
speculative projects considered. 


CORRESPONDENCE INVITED 


NEW YORK PHILADELPHIA 
25 Broad Street Lafayette Building 
CHICAGO 
First National Bank Building 

















= — = = =F 


ASSOCIATION OF i 


| Auditors and Appraisers | 


| 
170 Broadway at Maiden Lane, NEW YORKCITY 
Telephone, Cortlandt 1174-1175. } 
JOHN HARKER, President. 

G. E. COLLINS, Vice-Pres. and Gen. Mer. 
J. D. SWEET, Treasurer. 
R. H. DILLINGHAM, C. P. A., Secretary. | 


General Audits, Investigations, Systems for the 
Office and Factory, Appraisals of Plants and 
Property, Bank Examinations and Auditing. 


Committee Work a Specialty. 
; Write for our : 
“Details from the Prospective Borrower” 1) 
: CORRESPONDENCE. INVITED. 
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enabled to make building improvements through ex- 
tensive credit given by the lumberman. 
The Banker and Finance. 

A banker, the speaker said, knew little of finance; 
but he firmly believed that the resources of banking 
should actively support actual business, and not spec- 
ulation ‘‘either tin-horn or Wall Street.’’ He quoted 
approvingly from the Chicago speech of Woodrow 
Wilson, saying, ‘‘I have always been a Republican, 
but he’s my President now, and he’s a dandy, good 
one.’’ This elicited much applause. 

Nonelastic Currency. 

Mr. Gurney discussed in a masterly way the weak- 
nesses of the present financial system, with resurgent 
prosperity and panic. There is no good reason for 
this. 

The cause is unelastie currency. Even the Gov- 
ernment does not create money except adventitiously 
and incidentally. The American financial system is 
that a bank with a million of deposits shall show in 
its statement $600,000 eash on hand to protect its 
deposits; idle money, when the country is suffering, 
and it has to deprive its own customers of needed re- 
sources. A man may pay a debt in cash and the 
money not find its way back into bank resources for a 
fortnight; but in the ordinary relation of money in 
the bank vault and credit paper in circulation one 
dollar in cash does the work of four as a medium of 
exchange. 

The speaker believes that only the national Govern- 
ment should issue money, and that there should be a 
central bank controlled by the Government. It should 
not have ary relations with Wall Street, but handle 
only the people’s paper, representing lumber, grain 
and cattle—the country’s products. 


Plan Not an Experiment. 

Such a plan is not an experiment, but is in success- 
ful use in nearly every other large country. It must 
be privately owned, because property of the Govern- 
ment is contraband in time of war; but must be under 
absolute Government inspection and control. Every 
dollar issued must be based upon an actual com- 
modity value, but the dollar should be ready for 
prompt issue when the value is created and presented 
as security. The speaker would call it ‘‘The Bank of 
the People of the United States.’’ It would not issue 
money but notes in exchange for commercial securities, 
but not for stocks or bonds. 

F. A. Good, of Cowles, Nebr., talked on ‘‘ Cement 
and Its Possibilities for the Lumberman.’’ Preceding 
Mr. Good, however, W. M. Stephenson talked about 
Hoo-Hoo and announced a concatenation for the late 
afternoon. 

Cement v. Lumber. 

Mr. Good said the cement business, like most any 
other, needs a little financing, ‘‘especially if you do 
work for the county.’’ He favored cement for cul- 
verts and county bridges in the good roads movement. 
He cited the durability of old Roman cement work, 
though their cement was inferior—a mixture of vul- 
canite, ash and sand. As a conservationist Mr. Good 
could not approve of wooden construction with neces- 
sary frequent replacement for bridge and culvert 
work, though as a lumberman he might be curtailing 
his own future business. In community building of 
the right sort permanence must be a factor in public 
improvement work. Of the cost of concrete work only 
15 to 20 per cent reaches as far as the cement mill, 
and 5 per cent for reinforcement, the rest being ex- 
pended in the local community. The speaker con- 
cluded that as a successful political leader first finds 
out which way the crowd intends to go and then gets 
in front and leads them, the lumberman should be 
in the front of the movement toward cement for those 
uses indicated by economy. Most of the work Mr. 
Good has done has been at 15 cents a cubie foot, fur- 
nishing all materials and haulage beyond two miles 
and receiving $10 a thousand for use of form lumber 
on each job. 

In the discussion it developed that the law allows 
the county commissioners yearly contracts on bridge 
building, which often shuts out the local man. 


WEDNESDAY EVEN.NG ENTERTAINMENT. 


The smoker and entertainment given by Omaha hosts 
on Wednesday evening was unique in two ways—first, 
that the ladies were included, and second, that it was 
held in the magnificent hall of the Commercial Club of 
Omaha. George H. Kelly, president of the club, made a 
short address of welcome, with a brief response from 
President Harrison. Light refreshments were served in 
addition to smokables, and a cabaret entertainment of 
high-grade attractions filled the rest of the evening. 
Vicegerent Mell Eaton announced postponement of the 
concatenation to Thursday afternoon. 


THURSDAY MORNING SESSION. 
[Special telegram to AMERICAN LUMBERMAN.] 


OMAHA, NEBR., Jan. 16.—W. H. Miller, of Ottawa, Il, 
was the first speaker of to-day’s session and his ‘‘ Rough 
Stuff and Culls’’ was a feature of the entire convention. 
At first there was a light attendance and in commenting 
upon this Mr. Miller said: 

The president of your association invited me to speak 
Wednesday and dared me to speak to-day. Evidently the 
— have been dared too and have refused to take the 
are. 

The hall quickly filled as he proceeded. He compli- 
mented Mr. Bixby on his talk yesterday on ‘‘Friend- 
ship’’ and remarked: ‘‘You’ve got to make your living 
off your enemies because the other sons-of-guns won’t 
loosen up. Don’t love your enemies so hard that you 
have no time left to appreciate your friends.’’ 


Reports of the treasurer, auditing committee and rego- 
lutions committee were then read. The resolutions com- 
mittee drafted a resolution favoring banking reform 
along general lines, under absolute Government control, 
Also favored penny postage, honest advertising law, 
State and national good roads legislation and use oi 
convict labor in road making. 

William Krotter suggested that the association render 
service to members by auditing freight bills. Rom: 
Miller, proprietor of the hotel where the association had 
its headquarters, spoke briefly lauding the lumbermen as 
the best natured men he had ever catered to. As an 
officer of two national hotel associations he expressed 
appreciation of the value of association work. 


THURSDAY AFTERNOON SESSION. 


At the opening of the afternoon session those chose: 
by the nominating committee were unanimously elected 
as follows: 

President—W. H. Harrison, Grand Island. 

Vice-President—-Moses Campbell, Atkinson. 

Directors—F. C. Krotter, Palisade, and E. C. Houston 
Tekamah., 

President Harrison, who is going on a trip to Panama 
soon, announced that during his absence Sen. W. B. 
Banning would act on the legislative committee whicl 
will cooperate with a like committee of the National 
Federation of Retail Merchants. 

C. H. Ketridge, of Evanston, Ill., was delayed six 
hours by a train wreck and arrived while the afternoon 
meeting was in session. He made a short speech, review- 
ing several talks recently made on ‘‘Community Develop- 
ment,’’? by E. C. Hole, of the AMERICAN LUMBERMAN, 
and the organization of boys’ clubs, telling of Evanston 
experiences. An interesting discussion of some of the 
phases of his talk was entered into by those present and 
before the close of the meeting it was agreed to make 
these ‘‘heart-to-heart’’ talks a feature of future meet- 
ings. 

‘*The lumbermen of this association never have real- 
ized the vital factors they are in the home community,’’ 
said Mr. Ketridge. ‘‘The men who work out the wel- 
fare of the community are doing more important work 
than those who are studying how, individually, they can 
compete with the mail order houses.’’ 

The meeting then adjourned. 


THE HOO-HOO CONCATENATION. 
[Special telegram to AMERICAN LUMBERMAN. ] 

OMAHA, NEBR., Jan, 16.—The Hoo-Hoo concatenation 
tonight was preceded by a business meeting, presided 
over by Mell Eaton. To elect his successor as Vicegerent 
Supreme Scrivenoter Stephenson made an eloquent talk 
on the good of the Order, and Harry B. Houston, repre- 
senting the Bradford-Kennedy Co., was unanimously 
recommended for Vicegerent. The class included 8 kit- 
tens, 





AUTOMATIC NAILER. 


In the box-making industry automatic power unailers 
have for many years been one of the most potent factors 
in expediting the manufac- 
ture of boxes, as well as 
reducing their cost. The 
carpenter, however, in gen- 
eral, continues to hold the 
nail with one hand in the 
old - fashioned way and 
drive it with a hammer. 
The device shown in the 
accompanying illustration, 
known as Pearson’s auto- —s 
matic nailer, is designed to a % 
do for the earpenter what awe 
the automatic nailer has 
done for the box maker. 

This device was invented 
and patented by E. M. Pear- 
son, of Robbinsdale, Minn., 
and is made by the Pearson Manufacturing Co., of that 
town, under the direct personal supervision of Mr. 
Pearson himself. The maker of the Pearson naiier 
declares that the device will pay for itself on a single 
job of shingling, inasmuch as it enables the carpenter 
to do twice or three times as much work as he could 
do in the ordinary way. The machines are made to 
handle three-penny, No. 14 wire nails and three-penny, 
No. 15, 14-inch wire nails, which are placed in the 
hopper in large quantities and are automatically fed 
and set for the hammer. This method of operation per- 
mits the shingler to work in cold and stormy weather 
with mittens or gloves and to do the same rapid work 
that he could perform under the most favorable condi- 
tions. 

The price of the machine is so low that it should 
be no obstacle to its ready and profitable sale among 
the carpenters of any town. [ Advertisement. | 








SEE THAT NAL 4% 


PEARSON'S AUTOMATIC 


aNd stink. 





TWO POPULAR BOOKS FOR AMATEUR 
MECHANICS. 


A third volume of the Popular Mechanics handbooks 
on the amateur manufacture of mission furniture has 
been issued and covers a considerable number of desira- 
ble pieces in a very thorough way. A complete list of 
required materials is given for each, together with work- 
ing drawings and carefully written directions. The book 
sells at 50 cents and contains 120 pages of text in con- 
venient pocket size. 

Another Popular Mechanics publication is also at hand 
the Year Book for 1913, selling at 50 cents in paper 
cover, with pages running from 1639 to 1846. It covers 
a large number of shop kinks useful for the amateur 
and about the home, including seven pages of index, 
making the book fairly convenient for reference pur- 
poses. 
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INDIANA HARDWOOD DEALERS’ ANNUAL. 





President Urges Uniformity of Inspection Rules—Railway Matters Discussed—Scientist 
Speaks on Conservation—Elaborate Banquet. 





[Reported by a staff representative of AMERICAN LUMBERMAN.] 


[Special Telegram to the AMERICAN LUMBERMAN. ] 

INDIANAPOLIS, IND., Jan. 16.—The fourteenth annual 
eeting of the Indiana Hardwood Lumbermen’s Associa- 
ion convened at 1:30 p. m. at the Hotel Denison, about 
100 being present. President Van B. Perrine, in his 
ddress, said that the association was the parent of all 
ther hardwood associations; that the majority of mem- 
ers were affiliated with most of the other hardwood 
odies, and that the Indiana Hardwood Lumbermen’s 
\ssociation, like the father who started the youngsters 
right, was allowing them to do the work while it devoted 
one day a year in taking each other by hand, telling how 
his and that happened, swapping stories and coming 
ogether for ‘‘Auld Lang Syne’s Sake.’’ He said that 
the good God endowed all Hoosier lumbermen, whether 
ast or present, not only with five senses, but that he 
dded another—‘‘ Love for his fellow man.’’ 

Getting down to the business side, Mr. Perrine said 
lat as the committees on legislation and transportation, 
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forestry, trade conditions, federation of associations, and 

nspection would all make comprehensive reports, he did 
not want to take up the convention’s time talking on 
these subjects. He wanted to say a few words on in- 
spection. He said: 

The rules, I believe (either set of them), are and would 
be quite satisfactory to this association, as we do not 
care much what the rules are so long as_ they 
are uniform, yet to get this uniformity we must talk, talk 
and convince, use all our influence. There is no busi- 
ness sense in this continued difference between these 
two large associations, composed of the brain and brawn 
of the business world. Their interests with ours are 
tightly interlocked. Unification of existing inspection 
rules would not only mean greater success for us all, 
but confidence all over the world for the thousands and 
hundreds of thousands purchasing our lumber. 

Secretary C. H. Kramer, in his report, said it was 
interesting to compare conditions with those existing 
a year ago. The beginning of 1912 did presage a good 
year and but for the excessive rates early in year and 
var shortage the latter part, many believe that the lum- 
ber industry, in cut and shipments, would have been 
the greatest in its history. He said that excess of ship- 
ments over the cut of 1912 were about 5 per cent and 
with the increase in shipments came an advance in 
prices. Stumpage cost also advanced and labor did not 
fail to share in the increase. He, therefore, advised 
manufacturers to employ the best possible methods to 
enable them to obtain the highest quality at the least 
possible expenditure. Although an increase in cut is 
desired he declared quality should not be sacrificed. Well 
manufactured stock is one of the best assets and ad- 
vertisements, he said. Nos. 2, 3 and 4 common have 
been most active at a greater increase in price than 
most any other grade. Mr. Kramer stated further that 
odd lengths were being assimilated by consumers in 
greater quantities month by month. His report showed 
that 14 new members had been approved by the board 
of managers and would be presented to the convention 
for its ratification. 

Concerning car shortage, he said that rolling stock 
was more plentiful. He believed that shippers should 
use more dispatch in loading and unloading but that 
carriers were largely responsible owing to a lack of 
equipment and slowness in moving cars from point of 
loading to point of delivery. Many hundreds of dollars 
he declared are lost in interest charge through unnec- 
essary delays of some carriers. He thought a recipro- 
cal demurrage rule, properly worked out, would help 
matters. Mr. Kramer paid a glowing tribute to two 
charter members who had been given the highest honors 
in organizations other than their own. He referred to 
“‘Little’? Charley Barnaby, president of the National 
Hardwood Lumber Dealers’ Association, and John M. 
Pritchard, president of the Memphis Lumbermen’s Club. 

Treasurer Buckley reported .concerning the finances 
of the association as follows: 

Balance on hand from last year, $7.08; reecipts for year, 


pea disbursements for year, $97.50; balance on hand, 
$400.25. 

7. W. Knight, chairman of trade conditions com- 
mittee, reported that trade conditions during the last six 
mouths of 1912 were sufficiently good to satisfy almost 
any first-class kicker, and as far as the chairman had 
been able to observe, no one had any cause to complain 
of amount of business obtained during that period, 
nearly everyone having sold more lumber and, generally 
speaking, at better prices than ever before. Stocks of 
lumber have been materially reduced, and the consumer 
of lumber seems to be on the lookout and inquiring for 
his future supply. Indications for the next six months 
are excellent and while there is not likely to be much 
further increase in the price of some kinds of lumber, 
the committee looked for a maintenance of present values 
and an excellent demand for all kinds of lumber. The 
Chair appointed Messrs. Barnaby, Swain and Stimson 
to select officers for the coming year. J. M. Pritchard, 
chairman of the inspection committee, reported that that 
committee was doing a good deal of missionary work 
looking to uniformity in grades. He stated that mem- 
bers who were members of the National association soon 
would receive recommendations concerning changes in 
inspection rules, the result of three days’ work in Chi- 
cago. He asked the presence of every member at the 
next annual meeting. 

Railway matters were thoroughly discussed during the 
afternoon. E. M. Elliott, agent for the Union Line 
System, Indianapolis, asked for more cooperation between 
railroad and shipping interests. 

W. M. Prall, superintendent of car service, Pittsburgh, 
addressed the convention on ‘‘Interdependent Relation- 
ship of the Shipper and the Railroad in Service with 
Direct Relationship to Demurrage Rules and Regula- 
tions,’’ and Judge Woods, chairman Railway Commission 
of Indiana, reviewed the work done by the commission 
regarding railroad regulation. 7 

Chandler Coulter, dean of the School of Science of 
Purdue University, addressed the convention on forestry, 
dwelling on conditions obtaining with reference to the 
hardwood area. Some of his assertions were of a 
startling nature, especially regarding the percentage of 
waste. : 
Germany and France were doing to conserve their forests. 
The Chair asked for nominations for member of the 
Indiana Forestry Board. J. V. Stimson, chairman of the 
forestry committee, said that by virtue of his office as 
chairman of that committee, he wished to place in nomi- 
nation a gentleman who had given this subject much 
thought and was, therefore, fully fitted to serve the in- 
terests of all. He placed in nomination W. A. Guthrie, 
of Indianapolis. Samuel Burkholden, of Crawfordsville, 
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seconded the nomination, and Guthrie was unanimously 
elected. The Hugh McLean Lumber Co., of Buffalo, was 
elected an honorary member of the association. 

_ The nominating committee reported through J. V. 
Stimson as follows: 

President—Van B. Perrine, Ft. Wayne. 

Vice President—Bedna Young, Evansville. 

Secretary—C. H. Kramer, Richmond. 

Treasurer—James Buckley, Brookville. 

Directors—C. H. Barnaby, Greencastle; George Palmer, 
Sheridan; W. A. Guthrie, Indianapolis; J. V. Stimson, Hunt- 
ingburg; Samuel Burkholder, Crawfordsville; Claude Maley, 
Evansville; A. E. Jacoby, Hamilton; Frank Sheppard, In- 
dianapolis; Frank Galbraith, Sunman; Haynes Egbert, 
Goshen; W. W. Knight, Indianapolis; E. A. Swain, Shelby- 
ville; Walter Crim, Salem; George Waters, New Palestine, 
and Frank Reynolds, Rushville. 

All of the nominating committee’s selections were 
unanimously elected. 

The convention adjourned, sine die. 

The committee on entertainment, consisting of C. H. 
Barnaby, George H. Palmer and James Buckley, made its 
arrangement so perfect that banquet and entertaining 
features were fully up to the high standard set by 
former committees. The banquet was held in the dining 
room of the Hotel Denison. 


He pleaded for conservation and quoted what. 
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Timber Loans + 
We are prepared to make loans 


i 

& 

i in amounts of $200,000 and 
upwards secured by first mort- 

& gage on high grade accessible 
standing timber owned by estab- 


‘ 
4 
lished, going lumber companies. i 
# 
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Correspondence and personal interviews invited. 


. Devitt, Tremble & Co. 


BANKERS 


& First National Bank Buildmg, CHICAGO. 4 
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| WE WILL LOAN 


well grouped and accessible virgin timber 
lands owned in fee in amounts of 


$200,000 to $5,000,000 


Successful lumbermen desiring to acquire 
additional tracts of timber, extend their 
mill capacitv, or provide increased work- 
ing capital are invited to correspond with 
or call upon us. 


A. B. Leach & Co. 


8 S. Dearborn Street, 
CHICAGO 


PHILADELPHIA 





NEW YORK BOSTON 


LOANS 


We will make loans in amounts 
from $100,000 up, to well 
established Operating Lumber 
Companies to be secured by 
First Mortgage on high-grade 
accessible standing timbes. 
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American Bond & Mortgage Co. 


BANK FLOORS 
156-160 W. Jackson Blvd.. - CHICAGO, ILL. 
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L. C. WHITAKER 


Wholesale Lumber and Forwarding Agent 
Rooms 22 and 23, 39 Broad Street 
CHARLESTON, S. C. 

Twenty-Two Hundred Acres of good farming 


lands for sale on Southern Railway, forty-five = 
miles from Charleston. Write for particulars, = 


NAMA 














Read R. E. Danaher Company Ad 
Page 87. 
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Loans on 
imber Lands 


FOR LONG PERIODS OF TIME IN 
AMOUNTS FROM $100,000 UP. 








We have been in the lumber business for 
over thirty years. 


be 3 now control and operate a number of 
mills. 


We have been loaning money to lumbermen 
for many years. 


These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


LYON, GARY & CO. 


140 South Dearborn Street 


CHICAGO 


George H. Burr & Co. 
-—> Bankers oe) 


Bonds 


We finance lumber companies by the 
outright purchase of timber bond is- 
sues and of straight six months notes. 








Commercial Paper 


We are always glad to advise with 
you as to the best and cheapest 
method of borrowing. 


The Rookery, Chicago, 
14 Wall St., New York, 
Third Nat. Bank Bldg., St. Louis, 
Kohl Bldg., San Francisco. 











HOWARD COLE & CO. Inc. 


ST. LOUIS, MISSOURI. 


Assets More Than 
One Million Dollars 


Commanding, in addition, ar abundance of capital. 








Special facilities for investigating 
properties requiring quick financial 
relief, such as timbey, agricultural lands and 
milling properties affording sufficient induce- 
ments. Properties not listed nor accepted upon 
a commission basis. 


Correspondence Solicited. 
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Geo. L. & J. A. Mc Pherson 


LEND MONEY 


UMBERMEN 
OGGING COMPANIES 


PORTLAND, Spalding Bldg. SAN FRANCISCO, Fife Bldg. 
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AMERICAN FORESTRY ASSOCIATION ANNUAL. 


Integrity of Interests Fighting Federal Control of National Forests Attacked—Change 
in Method of Levying Tax on Timberland Recommended—Electrification 
of Transcontinental Railroads. , 


WASHINGTON, D. C., Jan. 13.—The integrity of) in 
terests behind the movement to transfer control of 
national forests from the Government to the various 
States and the ignorance of the public in general on 
matters concerning forestry conservation were attacked 
by champions of forestry at the thirty-second annual 
convention of the American Forestry Association at the 
New Willard Hotel January 8, a partial account of which 
appeared in the last issue of the AMERICAN LUMBERMAN. 

Gifford Pinchot, former United States Forester, scored 
‘*the interests preying on the publie lands,’’ 


declaring 
they had had their way too loug. 


He said in part: 

The rich man always has had an advantage over the 
homesteader in public land matters. The master policy is 
to.use the public lands for the welfare of the public. Vast 
quantitics of land were obtained by capitalists under the 
timber and stone act. In California they took crews and 
induced them to take out quarter-sections of land, afterward 
gaining control through conveyance of rights to the lumber 
cempanies. Now lands are being watched and sold for what 
they are worth 

The grabbers of natural resources are getting mighty 
hungry and are fighting the conservation policy, stalking 
behind the movement to turn over the national forests to 
the States, their only argument against conservation being 
that the lands are being protected against and not for ust 
The agitation for turning the forests (which represent) in 
2.000,000,000) over to the States originated with great 
combinations of capital. They fight for it under the State 
rights idea and not under the right purpose. The present 
division of control should be maintained until the States 
are adequately able to handle the great task 


A Startling Statement. 
Henry Solon Graves, Chief Forester, startled his au- 
ditors by saying: ‘‘It would not surprise me much if 
a certain amount of educational work in conservation 
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tion,’’ said Henry Sturgis Drinker, LL.D., preside: 
of Lehigh University and the newly elected president 

the assocition, ‘‘but perhaps an equally apt designat i: 
would be to term it the foundation or beginning of | 
conservation movement. ’’ 

He spoke of Pennsylvania, his home State, in 
promotion of education in forestry and of the encourag: 
ment of forestry interests in general. He told of wi 
was being done at the university, of which he is the head 
in the way of teaching forestry and of the eminent 
foresters who lectured before the student body of tie 
college. , 

He told of the progress of forestry conservation from 
its infancy, mentioning the various agencies and assoc 
tions through which it has been developed. In closing 
he said in part: 


It has been said that the greatest two enemies of forest 
have been and are forest fires and unwise taxation—a sen 
ment that was early emphasized by Mr. Pinchot in | 
acknowledged leadership of the forestry movement ‘1 
country has been awakened to the fire danger and ther 
ho question that an intelligent appreciation of the taxati: 
evil is growing. <A farmer growing grain may annually ha 
vest and sell his crop and have the wherewithal to pay | 
taxes, but the timber-grower is raising a crop that does not 
mature for 30 or 40 years and his taxes should be adjusted 
to bear on the yield when it comes, otherwise he will « 
and sell his timber to avoid taxation. 

I recommend that the association consider the feasibilit 
of devising a plan whereby a reasonable annual tax may 
imposed upon timberland, with a deferred tax on timly 
to be assessed and paid when cut, in order to prevent th 
constant cutting of growing timber by private owners whi 
claim they can not afford to conserve it under the present 
system of taxation. 

We now have 27 States with forestry organizations 
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would not be altogether lost on a good many persons 
right in this room.’’ 


He advocated a thorough educa 
tional campaign for the guidance of public sentiment in 
matters pertaining to public land policies of the Govern 
ment and States. 

He declared that many persons believed forestry has 
reached a point where it is merely a question of local 
application, but that his opinion differed. He voiced his 
belief that a national organization, acting as an educa 
tional agency was more essential at present than ever 
before. In conclusion he said: 


I am impressed every day by the confusion that exisis in 
the public mind relative to forestry and conservation. The 
greatest misconceptions exist regarding our aims and met) 
ods. Many see nothing in forestry aside from the protection 
from fire; another group regards forestry altogether as 
reforestation : others conceive of forestry as identical wits 
park administration for scenic purposes: others would con 
serve forests only for watershed protection: another class 
will not concede that forestry means anything but good log 
ving and good utilization: and there are a large number of 
persons——and they make themselves prominently heard—who 
believe, or pretend to believe, that forestry means locking 
up our timber resources, without present use, for future 
generations. In other branches of conservation there is even 
greater ignorance than in forestry. In fact it would net 
surprise me much if a certain amount of educational work 
would not be altogether lost on many persons right in tis 
room i wonder, for instance, how many appreciate the 
significance of the problem of regulating the public range and 
its relation to every-day life: how many have an adequate 
idea of the fundamental questions underlying the present 
efforts to secure a right plan for the regulation of the use 
of waterpower sites on public lands and on navigable rivers. 

Time and again I have met persons whose only idea of 
conservation was that it had something to do with a row in 
Washington over the Cunningham claims in Alaska. There 
are a vast number of persons who do not realize the national 
interests in forestry or the public aspects of forestry. When 
the time comes for deciding between State and Federal 
ownership of the national forests, just how far will the 
public go in placing restrictions upon private owners to 
prevent the handling of forest property in a way to injure 
public interests? We need to educate the public. When it 
appreciates the real meaning of the constant attacks on 
national forestry and the endeavor to overturn the system 
of Federal control of national lands there is no doubt in my 
mind as to the outcome, for once the people of the country 
understand the real conditions of a problem, they seldom 
reach a wrong conclusion. 


‘* Forestry has been styled the keystone of conserva 


special forestry provisions ; surely an encouraging indication 
of forestry sentiment and countrywide appreciation of the 
economic importance of the subject. We should pay tribut: 
to the Forest Service for the great work it is doing. Let 
us hope it will continue to receive the support it) should 
have from all intelligent and patriotic men. 
Electrification of Transcontinental Roads. 

Walter L. Fisher, Secretary of the Interior, spoke on 
the electrification of transcontinental railroads, mention 
ing specifically the Chicago, Milwaukee & St. Paul Rail 
way. He said that the grant of the Great Falls Power 
(o., for power to electrify a section of the St. Paul, was 
accepted under the principles of conservation, the Gov 
ernment retaining the right to regulate. This he de 
clared was the beginning of electrifying 20,000 miles of 
transcontinental railroads. His closing remarks coincided 
with those of other speakers on the question of State 
ind Federal ownership of national forests. 

The following vice presidents were elected: 

Joseph N. Teal, of Oregon; Joshua L. Bailey, of Penn 
sylvania: Frederick A. Delano, of Illinois: Dr. Charles Ww 
Eliot. former president of Harvard University: Dr. B. K. 
Fernow, of the University of Toronto; Walter L. Fisher 
Secretary of the Interior; Henry S. Graves, United States 
Forester; Curtis Guild, of Massachusetts ; Everett G. Griggs, 
of Washington ; Goy. Johnson, of California: Vice President 
elect T. L. Marshall: Gifford Pinchot, of Washington, D. C.: 
Rep. Oscar W. Underwood, of Alabama: Dr, J, T. Rothroc’. 
of Pennsylvania; Dr. Filibert Roth, of Michigan, and Dr 
Robert S. Woodward, of Washington. 

Directors were elected as follows: 

Dr. Henry S. Drinker: W. R. Brown, New Hampshire ; 
Thomas Nelson Page, Washington, D. C.: John E. Jenks, 
Washington, D. ©C.; Herman H. Chapman, Connecticut : 
Chester W. Lyman, New York; C. L. Pack, New Jersey : 
Charles T. Quiney, New York: Ernest A. Sterling, Penn- 
sylvania; EK. T. Allen, Oregon; J. B. White, Missouri ; J. E 
Rhodes, Illinois, and John L. Weaver, Washington, D. C, 


The Smoker. 


At the smoker Rep. Lamb, of Virginia, chairman of the 
House Committee on Agriculture, in a speech said Con- 
eress had no idea of turning over the national forests 
to the States. He opposed any efforts made in opposi- 
tion to forest conservation by the Government. Rep. 
A. F. Lever of South Carolina, who is in line for the 
chairmanship of that committee when Mr. Lamb retires 
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March 4, spoke along similar lines, saying the committee 
would pursue a liberal policy for. forestry conservation. 
Other speakers were: Rep. Rubey of Missouri, Rep. 
Haugen of Towa, Sen. Reed of Missouri and A. E. 
sterling of Washington and Senator Gronna of North 
Dakota. 

A report gained circulation that at the luncheon Mr. 
Pinchot attacked Sen. Guggenheim and the interests he 
epresents and that Mr. Guggenheim was present. This 
as incorrect. 


Delegates in . Attendance. 


mpire State Forest Products Association—W, L. Sykes, Buf- 
falo, N. Y.; Ferris J. Meigs, New York City. 
sore ado State Forestry Association—Sen. Simon 
heim. 

P een ania Conservation Association—Dr, Henry S. Drinker, 
South Bethlehem; Miss Florence Keen, Philadelphia. 

Indiana Forestry Association- -William A. Guthrie, 
ipolis; Charles H. Barnaby, Indianapolis. 

Vennsylvania Department of Forestry—Dr. J. T. Rothrock, 
West Chester; J. Linn Harris, Bellefonte; Robert S. Conk- 
lin, Harrisburg. 

National Conservation Congress—Thomas Shipp, Indianapolis; 
Charles Lathrov Pack. 

forest Park Reservation Co. of New Jersey—Charles P. Wil- 
ber, State fire warden; Alfred Gaskill, Trenton. 

Western Forestry & Conservation Association—E. T, Allen, 
Portland, Ore. 

wiety for the Protection of New Hampshire Forests—Philip 
W. Ayres, Boston, Mass. 

Massachusetts Forestry Association—Edward S. Bryant, Bos- 
ton; Harris A. Reynolds, Boston. 

Pan-American Union—John Barrett, Washington 

North Carolina Forestry Association—J. S. Holmes, Chapel 
Hill; E. B. Wright, Boardman; J. C. Smoot. North Wilkes 
boro; Alston Grimes, Grimesland; D. A. White, Mebane. 
.ouisiana Forestry Association—Senator J. R, Thornton and 
Representative Joseph H. Ransdell. 

National Wholesale Lumber Dealers’ 
Sykes, Buffalo, N. Y. 

Michigan Forestry Association—-Wells F. Harvey. 

South Carolina—Col. D. W. Alderman, Alcolu; Col. Thomas 
Wilson, Sumter, W. A. Andrews, Georgetown. 

Massachusetts—Prof. Frank W. Rane, State forester, 


Guggen- 


Indian- 





Association—W. L 


New York—George E. Van Kennan, Ogdensburg; James W. 
Fleming, Troy; John D, Moore, New York City; Joseph F. 
Scott, Elmira; George F. Underwood, New York City; 
John R. Clancy, Syracuse; George W. Driscoll, Syracuse; 
Prof. Hugh P. Baker, Syracuse; Benjamin F. Yoakum, 
opt — 9 George C. Boldt, New York City; John N 
Carlisle, Watertown; Frederick H. Cox, Jamaica; Caroline 
Bishop, Portage; M. K. Dieter, Portage. 

Virginia—George B. Keezell, Keezeltown; J. M. Goodloe, Big 
Stone Gap; W. E. C. Merriman, Narrows. 

Kansas—Henry J, Allen, Wichita. 

Florida—Mrs. Kirk Munroe, Cocoanut Grove. 

Ohio—Edmund Secrest, Ohio Experiment Station, Wooster; 
Prof. William R. Lazenby, Ohio State University; John 
Boddy, city forester, Cleveland; William Hodgkinson, Cin- 
cinnati; H. C. Rogers, Mechanicsburg; Horatio Markley. 

Kentucky—J. N. Camden, Versailles; W. H. Mackoy, Coving 
ton; J. H. Kastle, Lexington; J. E. Barton, Frankfort. 

Oregon—F. A. Elliott, State forester. 

Connecticut—Walter O, Filley, State forester, New Haven. 

Porto Rico—L. 8S. Murphy, San Juan. 

South Dakota—F. F. Brinker, Pierre, commissioner of public 
lands. 

Texas—B. Youngblood, director of experiment station, college 
station. 

New Mexico—A. C. Ringland, Albuquerque. 

Missouri—Dr. Hermann von Schrenk, St. Louis; Dr. William 
H. Black, Marshall; W. E. Barns, St. Louis: D. Austin 
Latchaw. Kansas City; Hon, J. B. White, Kansas City; 
J. H. Himmelberger, Cape Girardeau; James §S. Garetson, 
St. Louis. 

Pennsylvania— Robert S. Conklin, Harrisburg: J. T. Roth 
rock, West Chester; S. B. Elliott, Reynoldsville; Miss Mira 
Dock, Harrisburg; J. Linn Harris, Bellefonte. 

Vermont—Austin F. Hawes, State forester. 

Iowa—Wesley Green, Des Moines; Prof. B. Shimek, Iowa 
City; Prof. L. H. Pemmel, Ames, 

North Dak P. J. McCumber, Sen. A. J. Gronna, Rep. 
H. T. Helseson, Rep. P. D. Nortou, Rep. George M. Young. 

Michigan- -W. R, Oates, Lansing; Junius E. Beal, Ann Arbor; 

. Carton, Lansing: Thornton A. Green, Ontonagon; 
Sialean B. Wyman, Munising: R. Hanson, Grayling. 

Idaho—Sen. K. I. Perky, Sen. W. E. Borah 

West Virginia—Rep.-elect Howard Sutherland, Elkins. 

Illinois—Edward N. Transeau. Charleston, III. 

Alabama—John H. Wallace, jr., Montgomery; W. S. Harlan, 
Lockhart; State Senator — M. Lovelace, Brewton; John L 
Kaul, Birmingham; Dr. A. Smith, University of Ala- 
bama; Frank M. de Graffe Sede Seale; H. K. Milner, Haw- 
thorne. 








AMONG LUMBERMEN’S CLUBS. 


BIRMINGHAM BUILDERS’ EXCHANGE IN 
ANNUAL MEETING. 

BIRMINGHAM, ALA., Jan. 14.—After a day of ballot- 
ing Monday L. L. Stephenson, of Lovick, a brick manu- 
facturer, was elected president of the Builders’ Ex- 
change of Birmingham. 

With a surplus of $455.97 from its 1912 work, and a 
membership of 124, almost double that of last year, the 
exchange under the new leadership starts off 1913 in 
the best condition since its organization. 

After two years’ service John W. Sibley retired from 
the presidency. The following officers were reelected: 


L. L. STEPHENSON, OF LOVICK, ALA. 
Paste nt Builders Exchange of Birmingham. 





W. T. Estes, first vice president; R. I. Ingalls, second 
vice president; J. H. Eddy, treasurer. Charles W. Hall 
and C, F, Wittichen were elected executive committee- 
men and directors were elected as follows: Frank H. 
Connor, H. A. Lockhart, John W. Sibley, W. W. Snead 
and G. T. Stafford. 

The amendment to the exchange’s constitution to 
change the name from Builders’ & Traders’ Exchange 
to Builders’ Exchange was earried unanimously. 

After an enjoyable supper the meeting was called to 
order Monday evening at 8:30 o’clock by retiring Presi- 
dent Sibley. The report showed 53 active members and 
three associate members had been taken in during 1912. 
The applications of four new members were accepted by 
the meeting. 

In addition to the millions of dollars of Birmingham 
building work, outside business totaling $4,323,300 was 
handled by the exchange in 1912, as shown in the report 
of Secretary George T. Stafford. 

Thirty-one sets of plans for outside business, includ- 
ing Government buildings, schools, hospitals and expen- 
sive residences in the South, were handled by the ex- 
change in 1912. ° 


ARKANSAS LUMBERMEN’S CLUB. 

LirtLe Rock, ArK., Jan. 13.—The Arkansas Lumber- 
men’s Club held its monthly meeting at the Hotel Marion 
Saturday with an attendance from many parts of the 
State. If the interest manifested in the club at this 
meeting, the third since its inception, may be taken as a 
criterion, a large membership embraci ‘ing the entire lum- 
ber manufacturing industry of the State is assured within 





the next month or two. Both yellow pine and hardwood 
manufacturers feel they have many interests in common 
which can be materially advanced through the medium of 
the club, and the organization gives promise of soon bhe- 
coming one of the most active and vigorous in the South- 
west. Train service into Little Rock from every quarter 
of the State is such that members find it easy to reach 
the city with little loss of time, arriving in good season 
for the regular 1 o’clock luncheon, during and im- 
mediately after which the business of the club is taken up 
and disposed of. 

Following a general discussion of several matters now 
before the club Vice President Frank F. Fee suggested 
that the possibilities of a joint tour of inspection of the 
leading mills of the State be looked into. It was pro- 
posed that a special train of three to five Pullman ears 
he arranged for, depending on the number that can be 
induced to make the trip, and that a week be spent in 
this way, calling at as many mills as time will allow. It 
was pointed out that the expense of such a trip would be 
worth while in consideration of the new ideas to be 
gained from seeing a variety of operating and manufac- 
turing methods. President McIntyre also stated that in 
this connection much could be done in promoting the idea 
of increasing immigration from the North to the eut- 
over Jands of Arkansas. The proper committee will report 
on this matter at the next meeting, to be held in Feb- 
ruary, and meanwhile the entire membership as well as 
many who have not joined the club will be canvassed as 
to their opinion of such an undertaking. 





ST. LOUIS CLUB POSTPONES MEETING. 


Sr. Louis, Mo., Jan. 13.—The meeting of the Lumber- 
men’s Club of St. Louis set for January 21 has been 
postponed until January 28, owing to various lumber 
meetings next week, that of the Southwestern Associa- 
tion in Kansas City to be held on January 21, and that 
of the Ohio association on the same date. This would 
prevent many of the members of the club from attending, 
so President Whitmarsh decided to hold the meeting on 
the 28th in order to insure a good attendance. 





LUMBER EXCHANGE OF PHILADELPHIA MEETS. 

PHILADELPHIA, PaA., Jan. 18.—At the first meeting of 
the Lumbermen’s Exchange this year which was held last 
Thursday, it was decided to have speakers of repute at 
each meeting to be held this year. This inaugurates a 
new regime and met with the hearty approval of all 
present. The resolution adopted by the South Philadel- 
phia Business Men’s Club favoring a 1,700-foot drydock 
for League Island Navy Yard was indorsed by the ex- 
change. Among the speakers were Horace A. Reeves, jr., 
president of the Philadelphia Wholesale Lumber Dealers’ 
Association; J. Z. Tucker, of Tucker & Staehle, and 
William C. MacBride. 


COEUR D’ALENE TIMBER DIS- 
TRICT WELL PROTECTED. 


SPOKANE, WASH., Jan. 13.—Because of the fact that 
forests were so well patroled by the various fire-fighting 
associations, less than 250 acres were touched by fires 
the last year in a district comprising 434,570 acres. This 
territory is covered by the Coeur d’Alene Timber Pro- 
tective Association and during the fire season was pa- 
troled at a cost of % cent an acre. The Milwaukee 
Land Co. is the largest holder, having approximately 
95,690 acres; Idaho has 93,300 acres; Rutledge Timber 
Co., 51,000 acres; Blackwell Lumber Co., 49,000 acres; 
Coeur d’Alene Lumber Co., 33,210 acres; MeGoldrick 
Lumber Co., 24,000 acres. The Northern Pacifie Rail- 
way contributed $1,025.30 to the fire protection fund. 
The association has 76 miles of telephone service, of 
which 51 miles were built during the last year. 














Timber Estimates! 


We make accurate cruises of standing 


timber, topographical maps, and advise 

as to forest management for 
TIMBER OWNERS 
BONDING HOUSES 
MILL ORERATORS 


Munson -Whitaker Co. 


Consulting Forest Engineers. 


Chicago New York Boston 


o 
512 Commercial Bank Bldg. 822 Fourth Ave. Bldg. 622 Tremont Bldg. 











The J. H. Tucker Co. 
TIMBER EXPERTS 
PORTLAND, OREGON. 


If you wish to know the exact - 
quantity of timber on your 
land, the quantity and qual- 
ity of each species, and what 
it will cost to log it, we can tell you. Our contour 
maps save logging railroad engineers’ expenses. 
Owners lose money by not knowing what is on their 
land before selling. 


Address: Portland Hotel. 














JASPER LEMIEUX FREDERICK LEMIEUX F. H. DAY 


LEMIEUX BROTHERS & COMPANY 
TIMBER ESTIMATORS 
1319-20 Whitney _—_ Bldg NEW ORLEANS 


Phone Main 247 








J.H. Stewart STEWART AND LEWIS W.£. Lewis 
TIMBER CRUISERS AND TOPOGRAPHERS OF LANDS 


311 Masonic Temple, JACKSONVILLE, FLA. 














JAMES W. SEWALL 


Timber Estimates and Working Plans. 
Topographical and Timber Maps. 

















Forest Engineering and Surveying. 
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Experienced Northern and Southern Cruisers. 
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22 Centre St., 


OLD TOWN, MAINE, U.S.A. 
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Explorer 
Timber Cruises 
2715 State Street,  - ~ LITTLE ROCK, ARK. 
° é 
Masses THOS. W. PRITCHARD Society 
meric: ° . f 
Chenhent Chemical Engineer Chemical 
Society. WILMINGTON, N. C. Industry. 
Wood Distillation— Wood Preservation 
Estimates Furnished, ard Inspections, Tests, and Investigations made. 








Saw Mills Designed and Built. 


Plans and specitinntions repared. Construction supervised. 

First class heavy millwright work. Entire plants surveyed. Mas 
chinery for complete mills. Fire loss adjustments. Practical 
sawmill engineer. Can save you yg Highest testimonials. 


C. M. STEINMETZ, »::%3. Washington, D.C. 
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on’t Ball Up 


your engine cylinders or | 
7) bearings with an amorphous 
graphite. 
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Don’t get a wrong idea 
of the value of graphite by 
using the wrong kind. 


| Dixons’ | 


| Flake Graphite | 


is furnished in three de- 


) grees of fineness—none of 4 
| which has the slightest 
tendency to ball up. 
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Joseph Dixon Crucible 
Company, 


JERSEY CITY, N. J. 
































A Good Side Line For Saw Mills 
and Retail Lumber Yards 


For the small sawmill it means added 
output for your engine; and for retail 
yards, it means turn- 
ing a favor for your 
farmer customers, 
thereby aiding in 
holding their trade 
at home,and making 
good profits for you. 
This is all accom- 
plished with a 


Monarch Meal and Feed Mill 


The machine shown herewith is especially suited for grinding and bolt- 
ing corn mea], buckwheat, rye and graham flour. We have other mills 
to fit all conditions. Let us tell you how you can use one to good profit. 






Catalog free upon request. 


SPROUT, WALDRON & CO., POS%.23 
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CARBO STEEL POST 

set direct in ground ¥ 

depth of po: 

po will not pull out,- Guaranteed WA 
not to break or bend out of sha a 

Will not freeze or get out of alignment, 

Dermanent,- Cheap as 


CARBO STEEL POST COMPANY, Chicago Heights, III. 
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Truth Is Oft Spoken In Jest. 


‘*Resawed Fables’” by Douglas Malloch, is a 
funny book about the lumber business. It 
makes lumbermen laugh. But there is also 
many a wise saying that makes lumbermen 
think. So there are two gooa reasons why 
lumbermen like it. One Dollar, postpaid. 


AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. = 
Unt: PM rn | 








JOINT MEETING OF FURNITURE AND HARDWARE MEN. 


Sr. Louts, Mo., Jan. 15.—A joint meeting and din- 
ner of the St. Louis Furniture Board of Trade and the 
Implement, Vehicle & Tardware Association was held 
at the Planters Hotel, Monday evening, at 6:30, at which 
T. C. Sehwedtman, president of the Citizens’ Industrial 
Association, this city, spoke on ‘‘Workmen’s Compensa- 
tion.’’ His talk was illustrated with motion films and 
lantern slides bearing on ‘‘ Accident Prevention.’ 

Mr. Schwedtman was one of a committee of 15 ap- 
pointed by former Gov. Hadley of Missouri to prepare 
a bill covering the subject of his address, which will be 
introduced during the present session of the Missouri 
legislature. He said that the bill was based on poli- 
ties and not on justice. His objection to the bill is 
that it excludes farm laborers from compensation for 
injuries. This, he said, the other 14 members of the 
commission admitted to be unjust but insisted upon to 
gain the farmers’ vote. 

‘<The bill recommended by the commission is a great 
injustice to the business man,’’ he said. ‘‘Yet I ask 
you to support it, as the poorest laborer’s compensation 
law is better than the best workmen’s liability law.’’ 

On the commission were five State senators, five rep 
resentatives, two labor men, two employers and an insur 
anee man. On an appropriation of $25,000, conditions 
throughout Europe were studied in preparing the bill. 
Mr. Schwedtman said he was the only business man on 
the commission and it stood 14 to one against everything 
advantageous to the business man. 

‘*My second objection to the bill is that it does not 
restrict lawyers and doctors’ fees,’’ he said. ‘‘In Ger- 
many, when a workman is injured, of every $100 com- 
pensation paid by the employer $93 goes to the work- 
man. In Missouri after doctors’ and lawyers’ fees are 
deducted the injured workman gets only $25 of every 
$100 indemnity paid by the employer. 

Accident prevention, he said, is the es chief 
means of salvation from the expense of workmen’s com- 
pensation. In a series of stereopticon slides he showed 
how 50 per cent of all aecidents could be avoided by 
the use of preventives. This is true in woodworking 





machinery. Daylight is the best of these, he declared, 
and red paint the next best. 

Authorities are agreed that 1 gallon of red paint wi! 
prevent more accidents than $1, 000 spent in any othe: 
manner, according to Mr. Schwedtman. He urged th, 
adoption of a universal danger sign—a big red ball 
paint, and recommended use of this particular color 0) 
all safety appliances, particularly in lumber and _ pl: 
ing mills and wherever woodworking machinery is use 

He closed his address with a moving picture re 
called ‘‘The Workman’s Lesson.’’ It showed the 
terior of a woodworking plant in operation and the res 
of a workman’s earlessness in getting too close to a sg: 

“*You ean tell a man till doomsday not to go nex 
a saw and he will never mind you,’’ he said. ‘*R 
enlighten him once by a moving picture and he w 
remember it forever.’’ 

Several such films wil! be sent through the ordins: 
channels to the picture theaters of the country. 


UTILIZING “PINE STRAW.” 


NEw ORLEANS, LaA., Jan. 13.—As the packing hous: 
use every bit of the pig save his squeal, astute lum 
men are learning to use every part of the tree, includi 
its bark. But not many of them probably have dreame: 
of being able to dispose of the ‘‘pine straw’? in the 
woods at a profit. A story from Amite City, La., a 
elares that $15 per acre has been offered in that viein 
for the pine straw in the surrounding yellow pine forests. 
Amite is in Tangipahoa Parish, and Tangipahoa is 
famous strawberry section. The berry growers raised 
crop estimated at $3,000,000 (popular figures) last sen 
son and are said to be constantly enlarging thei: 
‘patehes.’’ Pine straw is their favorite covering fo: 
the tender plants during the winter months. As the 
number of berry growers and the acreage of berries 
grow, the ‘‘visible supply’’ of accessible pine stra 
diminishes. Hence the reported offer of $15 per acer 
for the pine straw gatherable in neighboring timber 
tracts. 








FOUR TAP-LINE CASES APPEALED. 


Petitioners Claim to Be Duly Chartered Railroad Corporations — Order Prohibit- 
ing Joint Trunk and Tap-Line Rates Declared Illegal and Inequitable. 


WasHINGTON, D. C., Jan, 15.—Four petitions of south- 
ern tap lines ap pealing from the order of the Interstate 
Commerce Commission prohibiting tap-line divisions have 
been filed in the United States Commerce Court. The 
following are the cases: 


Mansfield Railway & Transportation Co. and Frost-John- 
son Lumber Co. v. The United States of America. 

Victoria. Fisher & Western Railroad Co. and Louisiana 
Long Leaf Lumber Co. v. the United States of America. 

Woodworth & Louisiana Central Railway Co. (Ltd.); 
Rapides Lumber Co. (Ltd.) and the Long- sell Lumber Co. 
v. United States of America, Chicago, Rock Island & Pacific 
Railway Co. and the Arkansas & Louisiana Railway Co. 

Louisiana & Pacific Railway Co., Hudson River Lumber 
Co., King-Ryder Lumber Co., Calcasieu Long Leaf Lumber 
Co.. Longville Lumber Co., and the Long-Bell Lumber Co. 
v. United States of America, Louisiana Western Railroad 
Co., Morgan’s Louisiana & Texas Railway & Steamship Co., 
New Orleans, Texas & Mexico Railroad and St. Louis & San 
Francisco Railroad Co. 





Each of the petitioner tap lines sets up that it is a 
railroad corporation, duly chartered under the laws of 
the State of Louisiana, empowered to operate as a com- 
mon carrier and compelled by the law under which it is 
incorporated so to operate. Each petition also reviews in 
detail the series of hearings, suspensions and delays in 
the tap-line cases and the final order of the Interstate 
Commerce Commission prohibiting the making of joint 
rates by trunk lines with the tap-line railroads so far as 
the products of proprietary lumber companies are con- 
cerned. Each of the petitions also explains in detail the 
operation of the particular tap-line railroad concerned 
and protests that the order of the Interstate Commerce 
Commission is not legal or equitable. 


Commission’s Previous Action Reviewed. 


In the ease in which the Mansfield Railway & Trans 
portation Co. and the Frost-Johnson Lumber Co. are 
petitioners it is stated that this railroad company oper- 
ates a line from Mansfield, La., to Hunter, La., a dis- 
tance of about 16 miles. It connects with the Texas & 
Pacific Railway at Mansfield Junction, La., and with 
the Kansas City Southern Railway at a point about 
114 miles east of Mansfield, La. It carries a full line of 
class and commodity rates and concurs in joint tariffs 
except (because of the Interstate Commerce Commission 
order) upon lumber and forest products. It has in- 
vested in road and equipment $294,105.71, its equipment 
being one locomotive, one box car and two , passenger 
coaches. It maintains a complete operating force, no 
member of which is connected in any way with the 
Frost-Johnson Lumber Co. The stock is held by E. A. 
Frost in trust for the stockholders of the Frost-Johnson 
Lumber Co. 

The petition vigorously insists that the statement of 
the Interstate Commerce Commission that— 

any allowance or division made to or with the tap line 

that is owned or controlled directly or indirectly by 

the lumber mill or by its officers or board of directors, 
and that has no traffic beyond the logs that it hauls to 
the mill, except such as it may pick up as a mere inci- 
dent to its efforts to serve the mill as a mere adjunct 


or plant facility, is an unlawful departure from the 

published rates 
is not a correct statement of law and is an erroneous 
and illegal holding. It claims that the Texas & Pacific 
Railway Co. and the Kansas City Southern Railway Co. 

‘did not voluntarily cancel the through rates * "* 
but the action of the said railroad companies in that re 
gard was * * under the compulsion of the * * 
reports, decisions and orders of the Interstate Commerce 
Commission * * * and under the belief * * * that 
if certain joint through rates * * * were not can 
celed that said railroad companies, their oflicers and 
agents, would be subject to criminal prosecution.’’ The 
petition claims that otherwise these railroads would con 
tinue to recognize the petitioner as a common carrier and 
participate in the joint rates upon lumber and _ forest 
products. The petition says that ‘‘the mills of the 
* * * Frost-Johnson Lumber Co. are located upon the 
rails of the * * * Mansfield Railway & Transporta 
tion Co., and that the * requireme nts of the com 
mission * * * deny the * *  Frost-Johnson 
Lumber Co. the right to participate in interstate traffic 
and to have its products transported upon as favorable 
conditions as are given to its competitors. ’’ 

Denial is made that the tracks and equipment of the 
railway are plant facilities and transportation not by a 
common carrier. Complete obedience to the requirements 
of the commission, of the Nation and the State is 
claimed and that even if ‘‘any such irregular * * * 
practices do exist upon the line of the said petitioner it 
is the duty of the * * * commission to invoke the 
curative processes provided for and * * * that sueh 
lapses or irregular practices do not constitute any basis 
for denial to said petitioner and its shippers of the 
status which the law confers upon it.’’ 

The petition claims that ‘‘under the statute no com 
mon carrier can engage in interstate commerce until it 
has filed tariffs’? and yet ‘‘the finding of the commis 
sion that the said movement is not transport: ition by a 
common carrier railroad precludes the filing of tariffs.’’ 


Separate and Independent Organizations. 


In the ease of the Victoria, Fisher & Western Railroad 
Co. and the Louisiana Long Leaf Lumber Co. investment 
is given as $406,461.79, and the equipment is 5 locomo- 
tives, 3 box cars, 1 flat car, 125 logging cars and 4 
caboose cars. The Louisiana Long Leaf Lumber Co. 
owns and operates two sawmills at Victoria and Fisher, 
representing an investment respectively of $110,000 and 
$245,000. Its lands are worth $1,500,000. It ships an- 
nually 2,000 cars of lumber. 

The petitioners cite the decision of the Interstate Com- 
merce Commission in the Central Pine association case, 
and other rulings of the commission, alleging that the 
commission formerly declared to be legal that which it 
now: declares to be illegal. It says these heavy invest- 
ments were made by the petitioners in reliance upon 
former rulings. 
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Under the order of the commission the Louisiana Long 
Leaf Lumber Co. is ‘‘denied the privilege of through 
rates which are accorded to its competitors, and is com- 
pelled to pay the sum of the through rates applicable 
from Fisher to Victoria on the Texas & Pacific Railway 
and the Kansas City Southern Railway, respectively, plus 
the local rate of the Victoria, Fisher & Western Railway 
Co. to the junction point thereof with said trunk-line 
railways. ’? 

It is stated that the railway company and the lumber 
company are separate and independent organizations and 
the railroad a common earrier and entitled to receive 
just and legal compensation for transporting lumber. 
The petition says that the ‘‘order is wholly arbitrary 
and rests upon no just or logical basis;’’ that it ‘‘with- 
out reason arbitrarily classes one common carrier as a 
plant facility and accords another similarly situated, per- 
forming the same service and with the same characteris- 
tics, aS a common carrier in good faith permitted to 
engage in interstate commerce and participate in a 
division of the through rates.’’ 

It is claimed that the order discriminates not only 
against the petitioners but against all purchasers of 
lumber from the Louisiana Long Leaf Lumber Co. 


Handle a Diversified Tonnage. 


In the case of the Woodworth & Louisiana Central 
Railway Co., the Rapides Lumber Co. (Ltd.) and the 
Long-Bell Lumber Co. it is stated that the petitioner 
railroad operates a line of standard-gauge railroad 
from Woodworth, La., to Lamorie, La., a distance of 
6 miles, and from Woodworth, La., to Hineston, La., 
18 miles, connecting with the St. Louis, Iron Moun 
tain & Southern Railway, the Chicago, Rock Island 
& Pacific and other roads. It complies with all of 
the laws of the State and of the United States re- 
lating to common carriers, handles a diversified ton- 
nage of general merchandise, agricultural and lumber 
products on part of the line, and operates in part 
through an agricultural community. The Rapides Lum- 
ber Co, operates a sawmill, planing mill, etc., at Wood- 
worth, La., and the Long-Bell Lumber Co. is its selling 
agent. Its contentions are similar to those of the 
other petitioners. 

The petition alleges that the lumber companies will 
suffer by being compelled to pay local in addition to 
the blanket rates. The investment of the Rapides 
Lumber Co., in mills and timber amounts to $1,500,- 
000. Over 90 per cent of the lumber tonnage is 
destined to interstate points, and the railroad com- 
pany is now compelled to charge on lumber its local 
rate to points of connection with the respondent rail- 
way companies, the petitioners lumber companies be- 
ing thereby placed at a serious disadvantage in com- 
peting with other lumber concerns. 

In this case there was a contract between the Rock 
Island, Arkansas & Louisiana Railway Co. and the 
Chieago, Rock Island & Pacifie Railway Co. and the 
petitioner railroad providing for a connection of these 
roads at Lamorie, La., by which the companies agreed 
to interchange business and establish a through line 
of railway and divide rates; and the lumber companies 


agreed to ship 50 per cent of the products of the mills 
over one trunk line and 50 per cent over the other. 
The lumber companies have performed and are per- 
forming their part of this contract, but unless relief 
be given have no remedy against the violation of this 
contract by the respondent railway companies. 

In the Louisiana & Pacific Railway Co. case the rail- 
way investment is put at $623,014.28, with extensive 
equipment and a complete operating force. On the 
line are 20 cities, towns, villages or stations, from 
and to which it receives and delivers all kinds of 
goods; Lake Charles, on this road, has a population of 
over 12,000. It serves as a common carrier numerous 
corporations, individuals and industries that have no 
interest in the Louisiana & Pacific Railway Co. Among 
other concerns, is the W. A. Brown Lumber Co. of 
Bannister, La., to which sawmill prior to May 1, 1912, 
it shipped logs over both the branch and main lines 
of the Louisiana & Pacific Railway, and also shipped 
out its finished product. From June 1, 1911, to May 
1, 1912, the Brown Lumber Co. moved 3,428,162 feet 
ot logs over the Louisiana & Pacific Railway. Since 
May 1, 1912, it has shipped only 97,405 feet over this 
road because the decision of the Interstate Commerce 
Commission made it unable to ship without a loss. 
The Brown Lumber Co. had inspected several million 
feet of timber it expected to purchase had it not been 
for this decision. 

At De Ridder, La., the Waters-Pierce Oil Co., the 
Gulf Refining Co. and more than 30 mercantile houses 
all use the Louisiana & Pacific Railway. Between De 
Ridder and Bonami, extending almost from the city 
limits of one town to the other, is a large experiment 
farm containing 480 acres of Jand upon which has been 
expended $65,000 in demonstrating what the soil of 
the section will produce. The petition gives several 
pages of similar argument, and cites among others 
the case of the G. R. Harris Lumber Co., no stockholder 
in which company has any interest in the Louisiana 
& Pacific Railway nor in any of the petitioner lumber 
compainies, or vice versa. This company was, until 
May 1, 1912, engaged in the sawmill business near the 
station of Walla. For eight months preceding that 
date it shipped 52 cars over the Louisiana & Pacific. 

The petition shows that of 270,960 tons of lumber 
and forest products originating in 1911 on the road 
4,393 were originated by mills other than the peti- 
tioners’ in which none of the latter’s stockholders 
are interested. The lumber and forest products orig- 
inated on the Louisiana & Pacific during the period 
from July 1, 1911, to April 30, 1912, were 215,172 tons, 
and of this amount 70,138 tons were shipped by par- 
ties in no way connected with the petitioners. 

The development of the country along the line of 
the petitioner railroad by the petitioners lumber com- 
panies is sketched, as well as the history of these 
companies and the petitioner railroad. Protest is 
made against the local rate the petitioners companies 
will be compelled to pay in addition to the blanket 
rate enjoyed by competitors. Various allegations of 
the commission in previous orders are specifically 
denied. 





DIVISION ALLOWANCES TO TAP LINES. 


Interstate Commission’s Inquiry at Washington—Presentations of Trunk and 
Short Lines Made Without Record—Routing Control a Factor. 


WASHINGTON, D. C., Jan. 14.—The tap-line board of 
the Interstate Commerce Commission, consisting of 
Messrs. Burchmore, Smith, Sanford and Jones, Monday 
afternoon at the Willard began conferences with attor- 
neys for those interested in threshing out points in dis- 
pute and clearing up matters left open by the commis- 
sion in its order in the tap-line case. 

Mr. Calef, of the Iron Mountain, made a statement as 
to the position of that line, it desiring to make an allow- 
ance of 2 cents which the commission fixed via the Rock 
Island. He said the road could not do business if it did 
not have this allowance. 

A representative of the New Orleans, Louisiana & 
Gulf Railroad appeared in support of that road’s appli- 
cation to be allowed to put in same rates via each con- 
nection as the commission fixed on nonproprietary traffic, 
being able only in that way to reach destination terri- 
tory that carried lower rates in some instances via 
Hodge, the western terminus, than via Bienville, the 
eastern terminus. 

The Ashley, Drew & Northern Railroad did not appear 
but Mr. Calef said his line had published joint rates 
with that road, the Ashland, Drew & Northern having 
represented that the commission had approved its prac- 
tice, the division being 4 or 5 cents for distances up to 
50 miles. 

Attorney Luther M. Walter said that in order to 
test the legality of the order it would be well 
to have a record of the case made. The board said 
this would be taken under advisement. 

At the second day’s conference on Tuesday before the 
tap-line board attorneys for a number of tap-line rail- 
roads spoke in favor of divisions of the through and 
joint rates. Those heard were Luther M. Walter, for the 
Louisiana & Pine Bluff Railway, and attorneys for the 
Prescott & Northwestern, Tremont & Gulf, Warren & 
Ouachita and Gould Southwestern Railroads. They asked 
that the division of the joint rate be increased. 

Mr. Walter said the Louisiana & Pine Bluff Railway 
was entitled to the joint rate from the mill. The com- 
mission made a mistake when ii forbade the joint rate. 
He held that it was transportation and ought to have the 


joint rate. The road would not accept a joint rate which 
does not give it 3 cents. It would not put in the joint 
rate unless it applies on products of the proprietary mill 
until the Supreme Court has settled the question, and 
decided that it is discrimination and forbidden by law. 
He said there was nothing for the commission to do but 
to fix the joint rate and the commission had jurisdiction 
to issue an order now permitting it and it ought to do 
it now. 

As to the allowance to the Frost-Johnson Lumber Co. 
Mr. Smith, of the board, asked if it did not control the 
routing of the outbound shipment. He held that if such 
was the case the company was the shipper, but Mr. Wal- 
ter said it was not the case. 

Attorney for the Wisconsin Lumber Co. said the com- 
pany had no proprietary interest in the railroad. Mr. 
Walter said the shipper had nothing to do with the move- 
ment of lumber from the mill. The Louisiana & Pine 
Bluff Railway lay between the mill and the consumer. 
The Wisconsin Lumber Co. was a tenant of the Frost- 
Johnson company. Attorney for the Wisconsin Lumber 
Co. said he was going to file a claim of $6,000 reparation 
for the loss of divisions since April. There was no con- 
nection between the tracks of the Frost-Johnson company 
and the Iron Mountain. Mr. Walter held that the con- 
tract for routing is legal and does not affect the shipper. 
Mr. Smith, of the board, said that in New York recently 
a principle was established that the man who controlled 
the routing was the shipper, and in that case a man was 
jailed for routing shipments for which he received 10 
per cent commission. Mr. Walter said in this case the 
lumber company did not get any concession in the rate. 

Attorney Calef opposed the granting of division and 
suggested in lieu a division of the switching charge. He 
did not favor the 3-cent division. The board asked if 
there was any physical connection with the Louisiana & 
Pine Bluff and the Iron Mountain at Huddington. At- 
torney Walter said there was not and Attorney Calef said 
there was. The attorneys were requested to ascertain 
definitely what was the case. Mr. Walter said the Wis- 
consin Lumber Co. was entitled to the benefit of the 
junction rate. 
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Gideon-Anderson Lumber & Mer. Co, 
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We want to sell as follows :— 
QUARTERED WHITE OAK. 


























4-4 1s and 2s. - - 7 cars. 
4-4 No. 1 Common, - «= 8cars. 
5-4 1s and 2s, . - . 2 cars. 
5-410” and wider, - - 1 car. 
6-4 1s and 2s, = 1 car. 
6-4 10” and wider, . . 1 car. 





PLAIN RED OAK. 
4-4 1s and 2s, . . - 5 cars. 
4-4 No.1 Common, _ - - 10 cars, 
5-4 1s and 2s 16’’and wider. 1 car. 
5-4 Step Stock 11” and wider, 2 cars. 


































8-4 Is and 2s, - + - Scars. 
POPLAR. 
4-4 Panel and wide 
No. 1 21” to 39”, - 3cars. 


Band Sawed Tennessee Stock. 
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GEO. D. EMERY COMPANY 


Importers and Manufacturers 


MAHOGANY and 
SPANISH CEDAR 


17 W. 42nd Street, NEW YORK CITY. 
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FOR IMMEDIATE SHIPMENT:— 
4 Cars 4-4 As & 2s Plain White Oak. 


4-4 No. 1 Com. 
8 “ 4418 « rod Ri Red Oak. 
4 “* 44No.1 
. a 8-4 Com. = Bet. Plain Wem Oak. 


OAK TIMBERS — Any Size to oil 


STEWART - GREER LUMBER CO. 


| MILLS ! Mangham, La. Sales Office, Pierce Bldg., 
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FLOODS IN THE MISSISSIPPI VALLEY. 


High Waters’ Damage at Lumber Centers—Conditions Emphasize Pending 
Legislation—Engineers’ Opinions of Effects in the South. 


The Situation at Memphis. 

MEMPHIs, TENN., Jan. 14.—The very ieavy rains in 
the upper valleys of the Mississip pi and its tributaries 
have resulted in a notable rise in the former at Memphis 
and other points. The official forecast here is that the 
Mississippi at this point will reach a stage of about 38 
feet. This is about three feet over the danger line and 
means that practically all land outside of the levees will 
be overflowed. It is not expected, however, that the 
present stage will result in any serious overflow of the 
land protected by the levees, although it is possible that 
Water may run through some of the breaks which have 
not been fully repaired. 

Just at the time when practically everybody in Mem- 
phis and throughout the Mississippi Valley from Cairo 
to New Orleans is working in every possible way for 
the strengthening and repair of the levees against the 
flood which comes annually in the spring, the Riparian 
Land Owners’ Protective Association has made applica- 
tion for a temporary injunction restraining the Missis- 
sippi River Commission and the levee boards throughout 
the affected territory from any further work in the direc 
tion of repairing or strengthening the levees that exist 
between New Orleans and the upper valley of the Mis 
sissippi. This is the second step taken by this associa- 
tion. A short time ago, as published in the AMERICAN 
LUMBERMAN, suft was filed against the Mississippi River 
Commission and the levee boards which was for the pur 
pose of preventing maintenance of the present levee 
systems. Lumbermen here are very much interested in 
the outcome of this litigation because they have exten 
sive holdings in the Mississippi Valley to which serious 
damage would come if the levees were made impossible. 


[Special telegram to AMERICAN LUMBERMAN.] 
MEMPHIS, TENN., Jan. 16.—Damage so far by high 
water in the Mississip pi and Wolf Rivers has been slight. 
In the event that a 37-foot stage is reached some of the 
Wolf River plants may be forced to suspe nd operation 
temporarily. 





Worst Since 1884. 

LouIsvILLE, Ky., Jan. 15.—In common with other 
lumber centers along the Ohio River or its tributaries, 
Louisville is suffering from the worst flood which has 
been experienced since 1884, the disastrous rise of 1907 
having been more than equaled in severity. The chief 
victims of the rising waters are concerns located on ‘‘ The 
Point,’’ facing the river, sawmills and other 
along Fulton Street, with one exception, having been 
put out of business and suffered a loss measured partly 
in damage to If{mber and partly in interruption to 
business. 

The Louisville Point Lumber Co.’s plant, whieh is 
north of Fulton Street and near the river at its normal 
stage, was the first to be invaded by the rise. Seeing 
what was coming Edward S. Shippen, president of the 
company, made heroic efforts to save the contents of his 
lumberyard. All available teams and cars were secured, 
many extra hands were hired, and from Saturday morn 
ing until Monday night the entire foree worked with 
practically no respite for food or sleep, getting out high 
grade lumber. Over 30 cars were moved, most of the 
remaining stock, which was overflowed Monday night 
as the water came sweeping over the protecting ‘‘cut 
off,’’ being low-grade material. A boom was_ built 
around the yard ‘which will prevent any absolute loss 
of lumber, but the damage from the flood will be 
considerable. Owing to the yard being on rather low 
ground the water in some parts of the yard is from 
12 to 15 feet deep. The company has established tem- 
porary offices at 504 Louisville Trust Building, where 
Mr. Shippen will direct its affairs pending the reces- 
sion of the water, which is expected to begin later this 
week, 

The Louisville Veneer Mills, located just west of 
the Point Lumber Co.’s plant, has also been shut down 
because of the flood, which rose to the first floor of 
the three-story building. Motors and some other equip- 
ment were moved out of harm’s way, and finished mate- 
rial, including veneers and panels, was placed on upper 
floors, so that the chief loss to this company will be 
caused by interruption to business, which is particularly 
hard to bear on account of trade being better than 
for a long while. D. E. Kline is head of this concern. 

The plant of the Booker Box Co. was put out of 
business for the time being by the flood, which entered 
the lower part of its factory, causing the motors to be 
unwired and placed on the first floor, and later to be 
removed altogether. The other machinery will not suf- 
fer much damage from water, S. E. Booker, head of the 
concern, estimates. The lumberyard of the box com- 
pany is flooded, but not much damage from this source 
is likely. 

The sawmill of Kirwan Bros., on the ‘‘ Point,’’ was 
flooded. It had not been in operation for some time. 
The wholesale yard of the Booker-Cecil Co. was the only 
one on the ‘‘Point’’ which escaped damage, though it 
was unable to do any shipping on account of the switch 
leading into its property being under water. Its lumber 
was not submerged, however, and Stuart R. Cecil and 
P. G. Booker, members of the concern, are accordingly 
pe themselves. 

The Edward L. Davis Lumber Company has a lot of 
logs in the Green river, which has been at flood stage, 


industries 


and serious loss may be entailed on this account, thoug! 
definite details as to recoveries of logs have not been 
received. 

New Albany, Ind., located across the river fron 
Louisville, suffered considerably. The veneer mill ot 
the Roberts & Conner Co., located on the water front 
was flooded and compelled to shut down. 

The Kentucky river mills were among those which 
had to quit business on account of high water. Som 
of them, such as those at Frankfort, were not operat 
ing, and the chief damage will be to lumber in thei: 
vards. The extent of the rise is indicated by the fact 
that the Kentucky River is noted for its steep, high 
banks, and the mills are located high above the normal 
level of the water. That the river rose sufficiently to 
flood the mills is good evidence that the waters wer 
of enormous volume. 

Cumberland River improvement advocates used thi 
flood as a good argument in favor of damming the 
river, stating that while the dams would not prevent 
floods, of ecurse, they would enable lumber and_ logs 
to be moved out at all times, so that there would be 
less to be destroyed by floods. B. F. Rakestram, of 
Burnside, a lumberman, reported a loss of $25,000 
from the flood, and the Burnside Commercial Club 
wired Congressman Stanley, who is fighting for an ap 
propriation, that the flood had caused enough timber 
Secu to pay for dam construction. The plant of the 
Chicago Lumber & Veneer Co. at Burnside was one 
of those which had to quit on account of the rise in 
the river, which entered its plant and yard. B. W. 
Lord is manager. 





Lumberyards Little Damaged by Flood. 

CINCINNATI, OHIO, Jan. 14.—The present stage of the 
river at Cincinnati is 61 feet, 8 inches, and slowly rising 
about an inch in four hours. It is not expected that it will 
vo over 62 feet, 4 or 5 inches, as the weather is clear all 
along the river country and without more rain the river 
should begin to ree ede about Wednesday night or Thurs- 
day. There has been little damage to ‘the lumber inter- 
ests. All of the big hardwood yards in the west end 
of the city and on the outskirts with a few exceptions 
are high enough to stand several feet more of water. 
This is the highest river in this section since 1907 and 
came along faster than ever was known before. The 
lower yard of Mowbray & Robinson, which is near the 
river, is covered by about three or four feet of water 
and the big plant of C. Crane & Co., which is located on 
the river bank, was forced to shut down both mills. 


[Special telegram to AMERICAN LUMBERMAN. } 
CINCINNATI, OHIO, Jan. 15.—Practically no change has 
oceurred here since writing yesterday. As yet, only light 
damage has oceurred to lumbermen and the river is fall 
ing, but rain has started again and conditions look 
threatening. 


Damage is Small. 
[Special telegram to AMERICAN LUMBERMAN. ] 
a AND, Ky., Jan. 15.—Damage to the lumber indus 
try by flood here is small as yet and is confined chiefly 
to the ex pense of moving lumber from low spots in 
yards. 


Inestimable Damage Done. 

NASHVILLE, TENN., Jan. 14.—The Cumberland River 
is higher than for mz any years, the result of recent gen- 
eral rains throughout this territory. Monday the gauge 
of the river read over 48 feet, the highest stage since 
1897. A vast territory surrounding Nashville is under 
water. Fully 300 families were forced from their homes 
and there was much suffering. The plant of the Rock 
City Spoke Co., yards of W. T. Hardison & Co., yards of 
the Davidson-Hicks-Green Co. and the yards of the 
E. & N. Manufacturing Co. are among those under 
water. The J. O. Kirkpatrick Lumber Co. yards also 
are several feet under water. Other plants have suf- 
fered, too. Along the swollen streams sawmills which 
are on low ground have been forced to suspend opera- 
tions for the time being. All along the Cumberland 
River and tributaries great quantities of logs and cross 
ties, also lumber, have been washed down the river by the 
floods and the losses have been considerable as a result, 
for large stocks of ties and manufactured lumber were 
piled on the banks ready for early shipment. In- 
estimable damage has been done, also, to farm lands, 
and in a number of instances transportation has been 
materially hindered. 


{Special telegram to AMERICAN LUMBERMAN.] 

NASHVILLE, TENN., Jan. 16.—Although the damage 
done to local lumber interests by the Cumberland River 
floods has not been so heavy this year as last, owing to 
the fact that the manufacturers have taken precautions 
against loss, the estimated damage done here will total 
$10,000 or more. 

Many lumberyards are overflowed, but the backwaters 
only reached the bottom of the lumber piles, no lumber, 
being washed away. Damage thus done will amount to 
about $5,000. Another $5,000 loss or more will ensue 
from the temporary closing of local plants as a result 
of high water. 

Along the Cumberland Riyer above and below Nash- 
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ville great quantities of crossties and logs and much 
manutactured lumber have been washed away and numer- 
ous sawmills have temporarily suspended because of high 
water. 

The damages resulting from this can not yet be esti- 
mated, but will total many thousand dollars. 


‘*Need Give Themselves No Concern.’’ 

NEW ORLEANS, LA., Jan. 13.—Both the State and the 
Army engineers declare that Louisianians and Missis- 
sipians need give themselves no concern over the Ohie 
River floods. Maj. Woodruff, Army engineer stationed 
at Vicksburg, declared some days ago that the crest of 
the Ohio flood would reach Vicksburg in about 15 days 
and ‘‘put the water up against the levees.’’ That state- 
ment, it appears, was misconstrued in some quarters and 
occasioned a little uneasiness, which Capt. Sherrill, the 
local engineer in charge, pronounces groundless. Said he 
today: 

We will have nothing but a full river. From present 
indications it will stand only 14 feet on the gauge here 
compared with 21.5 feet during the 1912 flood. There are 
several open holes in the levee line, notably at Plaquemine, 
Ilymelia and Alto, but forces have been doubled at these 
points. We have two more weeks yet before the water 
will be upon us, and that is ample time to have all those 
places closed. 

Maj. Kerr, commanding the State engineers, agreed 
with Capt. Sherrill that there was no danger to be 
feared, expressing the opinion that the rise was only 
au temporary one. Said he: ' 

When the contracts now incomplete are finished, our leyee 
line will be in much better condition than it was in 191z, 
and able to withstand any possible flood. 


Stage Receding at Cairo. 
[Special telegram to AMERICAN LUMBERMAN. } 

Caiko, ILL, Jan. 16.—The levees surrounding the 
drainage district, which broke last year and inundated 
this district, where many of the lumber companies have 
yards, are in excellent shape and no fear is felt. It is 
believed the river reached the crest here today, and that 
only an unusual precipitation in the upper Ohio Valley 
will have any effect upon the stage of the river. The 
gauge here this morning was 52.48 feet, a slight fall 
since yesterday. 


INTERSTATE COMMERCE 


MISCELLANEOUS NEWS. 

WASHINGTON, D. C., Jan. 14.—The fourth section ap- 
plication of the International & Great Northern Railway 
to establish rates for tie plugs, carloads, on the basis of 
© cents per 100 pounds higher than rates in effect on 
lumber has been granted. 

The commission has granted the application of the 
Illinois Central and other roads to establish the follow- 
ing rule in connection with rates on lumber from points 
on the Illinois Central and Yazoo & Mississippi Valley 
and other originating lines to Ohio River crossings in 
Central Freight Association, trans-Missouri and West 
Trunk-Line territory, Buffalo, Pittsburgh zone, eastern 
and Virginia cities to points in Canada and southeastern 
territory and other destinations: 














In the absence of specific provisions in the tariff as 
amended to the contrary freight charges on mixed cars 
of two or more kinds of lumber or articles taking lumber 
rates shall be assessed at the rate applicable on the highest 
rated article contained in the car subject to the highest 
minimum weight applicable on any article contained in the 
ear 
thereby establishing in some instances an increase in 
discrimination at intermediate points. The desire is to 
make definite the application of rates on mixed cars of 
Jumber through the territories described. 

The commission has granted the ‘application of M. P. 
Washburn, agent, to establish the following rates on 
sash, doors, blinds and frames, straight or mixed cars, 
from St. Louis and group and Louisville and group to 
destinations named, rates from the Ohio River crossings 
and points taking the same rates to be made on the usual 
relative bases: 

To Somerville, Tenn., 30; Middleton, Tenn., 35; New Al- 
bany, Miss. and Tupelo, Miss., 38; Aberdeen, West Point, Co- 
lumbus, Starkville, Houston, Maben and Mathiston, Miss., 34; 
Brookhaven, Miss., 40: A. and M. College, Binford, Muldrow, 
Osborn and Strong, Miss., 34. 

The rate of 10% cents per 100 pounds on lumber 
from Dumas to Princeton, Minn., is attacked in a com- 
plaint by S. D. Seavay, trustee for the Dumas-Backus 
Lumber Co., of Deer River, Minn., v. the Great North- 
ern Railway. The rate should be 8 cents the complaint 
says, which asks $430 reparation, 

The Booth-Kelly Lumber Co., of Eugene, Ore., in a 
complaint against the Anador Central and other rail- 
roads attacks the rates on lumber from mills at Wend- 
ling, Ore., to points south of Ashland. The complaint 
says the rate is unreasonable because it is 144, cents 
higher than from Salem or Sheridan. 

The commission has entered an order dismissing the 
complaint of the Central Pennsylvania Lumber Co. v. 
the Tionesta Valley Railroad, The railroad has agreed 
to refund overcharges asked. : 

The commission has suspended until April 30 certain 
items in supplements 3 and 5 to Countiss’ tariff I. C. © 
958, effective, respectively, January 15 and February 18, 
1915. 

The items which have been suspended provide for can- 
cellation of an existing route on class and commodity 
freight, including lumber, from points west of Hunt- 
ington, Ore., via the Oregon-Washington Railroad & 
Navigation Co. in connection with the Atchison, Topeka 
& Santa Fe Railway; Chicago, Burlington & Quincy 
Railroad; Chicago, Rock Island & Pacifie Railway; or 
Missouri Pacifie Railway from points in Oregon via Den- 
ver, Pueblo or Pullman, Colo., to eastern points. 


In a petition to the Interstate Commerce Commission 
the Meridian (Miss.) Board of Trade & Cotton Ex- 
change complains of lumber rates exacted by the Ala- 
bama Great Southern and other roads. 

The commission has granted the fourth section ap- 
plication of W. H. Hosmer, agent, to establish the fol- 
lowing export rates on barrel material to Gulf ports: 
‘rom Kansas City, 27 cents; Omaha, 32; Dubuque, 
28; Indianapolis and Terre Haute, 22. 

The tariffs filed with the Interstate Commerce Com- 
mission containing schedules stating new individual and 
joint regulations and practices affecting rates and 
charges, known as supplement No. 3 to I. C. C. No. 958, 
effective January 15, 1913 and supplement No. 5 to 
I, C. C. No. 958, effective February 18, 1913, have been 
ordered suspended by the commission until April 30, 
1913. 

The Davis Lumber Co. has filed a supplemental pe- 
tition to its original petition with the commission al- 
leging that the Chicago, Rock Island & Pacific Railway 
has continued to charge discriminatory and unreasonable 
rates on yellow pine since the original petition was 
filed and asks reparation for the excessive charges made 
against it compared with other shippers having  so- 
called tap lines. 





ATLANTA SHIPPERS TO PRESS PETITION. 

ATLANTA, GA., Janu. 13.—Atlanta shippers will press 
their petition to the Interstate Commerce Commission 
for a reduction of rates from New York, Chicago and 
other large cities to Atlanta. This decision was reached 
at the annual meeting of the Atlanta Freight Bureau 
last week. It is estimated this revision of rates between 
eastern and western cities would save this city $450,000 
annually. The charge was made by B. H. Jones, secre- 
tary of the bureau, that Atlanta suffers from discrimina- 
tion in favor of Nashville, Memphis, Knoxville and Bir- 
mingham. These cities, he declared, receive rates lower 
than the rates to Atlanta and enjoy correspondingly 
better trade advantages. 





JUDGMENT FAVORS LUMBER COMPANY. 


SHREVEPORT, LA., Jan. 16.—The Interstate Com- 
merce Commission has rendered judgment in favor of 
the Charles R. Ball Lumber Co., and its suit against 
several railways, namely, Texas & Pacific; Fort Worth 
& Denver City; Quannah, Acme & Gulf; Mansfield 
Railroad & Transportation Co. The judgment is for 
$1,200, the difference in a rate charged by the rail- 
roads and one that the commission considered fair and 
reasonable. The rate in question applied on crossties 
shipped by the plaintiff from Louisiana points to 
Acme. The complaint was filed two years ago. 

Oe 
LUMBER WEIGHTS UNDER CONSIDERATION. 
[Special telegram to AMERICAN LUMBERMAN, ] 

NorFOLK, VA., Jan. 15.—Special Examiner Ward 
Prouty of the Interstate Commerce Commission held a 
hearing to-day in the Federal Court building in Nor- 
folk, many railroad and business men being in attend- 
ance. The general purpose of the hearing was to gather 
all possible information regarding the weighing of 
lumber and coal shipments. Many instances of alleged 
irregularities were submitted and briefs were filed on the 
same subject. Railroad representatives were examined 
regarding the carriers’ methods of weighing shipments, 
the application of estimated weights, weighing at mines 
and billing to connected lines. The hearing may be 
continued at Chicago on January 23 


—O- 


WASHINGTON NEWS 


OWNERSHIP OF STANDING TIMBER IN THE 
UNITED STATES. 

WASHINGTON, D. C., Jan. 13.—Commissioner of Cor- 
porations Luther Conant, jr., has issued a report on 
the ownership of the‘ standing timber in the United 
States. According to his figures, 14 per cent of the 
timberland of the country is in the ownership of three 
holders and nearly one-half of the timber is owned by 
195 holders. Land grants to the railroads have resulted 
in enormous private holdings while timber speculators, 
according to the report, have gathered in large tracts 
of standing timber which has been transferred from 
the public domain to private interests ‘‘usually with 
small gains to the treasury.’’ Commissioner Conant’s 
investigations are said to have covered an area em- 
bracing 80 per cent of the timberlands, but he is quoted 
as saying that concentration also was indicated outside 
of the area investigated. He says that as the amount 
of standing timber is diminishing steadily and its value 
is inereasing rapidly this concentration involves problems 
of far reaching importance. 

















GOVERNMENT INSPECTION OF MATERIAL AT 
PLACE OF MANUFACTURE. 


The Bureau of Supplies and Accounts of the Navy 
Department, Washington, D. C., has recently issued a 
cireular entitled ‘‘General Information Regarding In- 
spection at Place of Manufacture of Material for the 
United States Navy.’’ This circular is for the use of 
contractors and subcontractors supplying material sub- 
ject to factory inspection and it furnishes all the in- 
formation necessary relating to the proper channels 
for correspondence and all other papers in connection 
with mill inspection of materials, detailed requirements 
of the several naval bureaus, the addresses of various 
inspectors, together with the place or places in each 
State at which each inspector will conduct inspections. 
Copies of the cireular may be obtained from the 
bureau on request. 





HARDWOODS 


Put Us On Your Gum Map 


In the next ninety days, 
our mills will cut about 


3,000,000 feet 


RED and SAP GUM 








THE HH Heron 
H. H. HITT LUMBER COMPANY 


Manufacturers 
Tennessee Valley Hardwoods 
DECATUR, ALABAMA. 











( ) 
For Quick Shipment: 


5 cars 4-4’’ Sap and Select Poplar. 

5 cars 6-4’’ No. 1 Common Poplar. 

4 cars 4-4” 1s and 2s Plain White Oak. 
4 cars 5-4’? 1s and 2s Plain White Oak. 
lcar 6-4’ 1s and 2s Plain White Oak. 
5 cars 4-4’? No. 1 Com. Plain White Oak. 
4 cars 5-4’ No. 1 Com. Plain White Oak. 
2 cars 6-4’’ No. 1 Com. Plain White Oak. 
lcar 8-4’’ No. 1 Com. Plain White Oak. 


All the above stock thoroughly 
dry band sawn and equalized. 


Get our prices. 


Kentucky Lumber Cs 














\ CINCINNATI, OHIO. 


a, 


TRIED) a 
GUM : 


HIMMELBERGER-HARRISON 
LUMBER COMPANY 


MILLS AT 
| MOREHOUSE, MO. 

















SALES OFFICE 
CAPE GIRARDEAU, MO. 


Basswood 


And Elm Lumber and Crating Stock 
We want to reach retail yards and sell them Kiln Dried 
BASSWOOD Trim Mouldings, Siding, Ceiling or 
anything in Basswood, from our own Basswood Mill. 
Your orders will be filled promptly and faithfully. Let us hear from you. 


Sanford & Treadway, Menominee 















We Have Thick Poplar — 


You can always get from us a choice supply of 
THICK YELLOW POPLAR (All Grades.) 
We make this our specialty and carry a large stock of 


2'4" and 3" Poplar 
We also have on hand a good supply of 
RED AND WHITE QUARTERED OAK, 
Write us for Quotations, 


ranma Bros. Lumber Company 


PADUCAH, KENTUCKY. at 
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Surry Lumber Co. 


Baltimore, Md. 


North Caroline 
Pine 


LUMBER and BOX SHOOKS 


MILLS AT 
Norfolk and Dendron, Va., and Wallace, N. C. 
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It’s Easy To Sell 


exacting customers their re- 
quirements if you handle 


“Kinston Kiln Dried 


N.C. PINE FLOORING, 
a CEILING, ROOFERS, ETC. 


Car and Cargo Shipments. 


ELLINGTON & GUY, RICHMOND, VA. 














RAILROAD NEWS 








TWO IMPORTANT ARKANSAS PROJECTS. 


LitTtLE Rock, ARK., Jan. 13.—Construction work of 
« positive nature, including track-laying and depot con- 
struction, has begun on the Malvern-Camden branch of 
the Rock Island and the road wil! be ready for traftie 
by early summer, opening up a fine timber territory 
to this city, via Malvern. 

There is much interest also in the proposed extension 
of the Pine Bluff & Saline River Railway, through Sheri- 
dan, to this city. The projected line will travers? a 
fine timber belt. 





LOUISVILLE’S FIGHT TO OBTAIN INTER- 
CHANGEABLE SWITCHING. 


LOUISVILLE, Ky., Jan. 15.—The special switching com- 
mittee of the Louisville Board of Trade has engaged 
Louis B. Wehle as attorney to assist in its fight on the 
Louisville & Nashville Railroad in an effort to secure 
interchangeable switching for local industries. The 
Louisville & Nashville refuses to accept cars from com- 
petitive points for switching to industries located on its 
tracks. Mr. Wehle has been conferring with shippers, 
including lumbermen, with the idea of developing facts 
regarding the burdens which have been imposed upon 
them by what is alleged to be the unfair and unlawful 
attitude of the Louisville & Nashville. 

In view of similar conditions prevailing in other cities, 
where other roads are using the same tactics, the fight of 
the local organization will be of special interest. It 
will develop in a formal complaint to be filed with the 
Interstate Commerce Commission in the near future. It 
is likely, according to advices received from Washing- 
ton, that the amendment to the interstate commerce law 
devised by Rep. Stanley of hentucky to assist in the 
fight of the Louisville shippers, will be adopted, as it 
has been approved by the commission. It would take 
out of the law the exceptions to the requirements that 
roads shall open their switches for interchangeable serv- 


ice. Mr. Wehle, the attorney for the board of trade, 
has stated that while the amendment will make the lay 
more rigid, the present statute, as interpreted by the 
commission, is sufficient to enable the committee to wir 
its point. 





THREE ROUTES PROPOSED FOR EXTENSION OF 
TEXAS RAILROAD. 


WELDON, 'TEX., Jan. 13.—Three routes for the pr 
posed extension of the Beaumont & Great Norther: 
Railroad from Weldon to Waco have been surveyed an 
decision as to which one shall be adopted will soon by 
made. The Beaumont & Great Northern was purchased 
recently by the Missouri, Kansas & Texas. It runs fron 
Weldon to Livingston, 49 miles. Construction on tly 
extension from Weldon to Waco, about 125 miles, wi! 
be started within the next few weeks, it is stated. ‘Th 
Beaumont & Great Northern will also be extended fron 
Livingston southeast to Beawnont, about 80 miles, thus 
giving the Missouri, Kansas & Texas a new northwest 
and southeast line across the State for several hundre: 
miles. The completion of the Beaumont & Great Nort! 
ern to Waco and Beaumont wll be of special importance 
to the lumber industry, as it will afford the mills of 
east Texas a new and direct transportation outlet to 
the western and southwestern portions of the State, 
where there is great activity now going on in the erec 
tion of new buildings. 





GOVERNMENT LUMBER REQUISITION. 


The Bureau of Supplies and Accounts of the Navy 
Department, Washington, D. C., will open bids in Wash 
ington, February 4, for the following lumber o1 
schedule 5,118: 

Ash, white, 15,000 feet, Brooklyn, N. Y. 

Cypress, for boat building, 15,000 feet, Portsmouth, N. H 

Hickory, white, 2,000 feet, Brooklyn, N. Y 

Maple, white, 3,000 feet, Brooklyn, N. Y. 

Oak, white, 15,000 feet, Brooklyn, N. Y. 

Pine, yellow, miscellaneous, Charleston, S. C. 

Spruce, white, 48,000 feet, Boston, Mass. 

Bidders interested may secure schedules from the 
Navy pay office nearest each Navy yard or from the 
Bureau direct. 





Horton Corwin Jr., Pres. and Treas. W. D. Pruden, Sec'y. 


The Branning Manufacturing Co. 
MANUFACTURERS OF 

NORTH CAROLINA PINE 

LUMBER AND BOX SHOOKS 
Kiln Dried, Dressed and Rough. 

Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton Planing 
Mills, Capacity 100,000 per day. Saw Mills:—Edenton, N. C., Columbia, 
N.C., Ahoski, N. C., Capacity 140,000 per day. 


General Office, EDENTON, N. C. 














Spruce—N. C. Pine—White Pine 
Cypress 


We charge only what is necessary to 
bring the best to you at a proper busi- 
ness profit—no more. We want your 
future business just as much as we 


would like the first order. 


STONE, 


HERSHEY & GIBSON 


776 Broad St., NEWARK, N. J. 
NEW YORK OFFICE, - 18 Broadway. 














N.C. and Va. Pines 


Hardwood Lumber and R. R. Ties. = 


Inquiries solicited and prompt > ° 
; ais w~ wv 

Shipments guaranteed. “* 
of 


Thos. A. Charshee & Bro., aon 


Office and Yard, 713-721 S. Caroline St.. 
BALTIMORE, MD. rd 


Manufacturers — Wholesale —- Commission 








LEWIS DILL & CO., Baltimore, Md. 


— WHOLESALE 











“gee” YELLOW PINE 





The man who misses 
his convention— 











DIMENSION. 


Doesn’t deserve to be | 
missed himself. | 











The Greatest Lumber Journal on Earth last week 
inquired in large type: 

mee 7 > Detne Baeth 2” 

What Will 1913 Bring Forth: 

We don’t know— 

Probably this. 

Anyhow, if it doesn’t bring us some other things first, 
it doesn’t matter what it brings forth. 


S. A. C., Hinsdale, Ti., reports sighting a copy of 
Resawed Fables in a 2nd-hand book store. Not that we 
eare.e W. S., R. K., H. W. L. and other wellknown 
authors were also present. 


We hasten to add to our list of undesirable citizens 
the name of the man who stopped Jack Johnson from 
leaving the country. 


THAT DINING ROOM STORY. 

You see it was this way: Judd Mortimer Lewis pub- 
lished that dining-room story first in the Houston Post 
and dared Charles A. Leedy to republish it in the Youngs- 
town Telegram. Leedy did so, and passed it on to us. 
Well, we’re game; here it is as per Houston Post: 


SURROUNDING THE DINING-ROOM. 

Charles A. Leedy, the humorist of the Youngstown Tele 
gram, and the man who whistles so sweetly that he makes 
the mocking birds ashamed of themselves, had his wife 
with him at the Detroit convention of Humorists. Mrs. 
Leedy, who is as dainty and sweet and charming as any 
woman ever gets to be, was dressed in some sort of coarse- 
looking goods which at present is all the rage in the North 
for autumn wear. Douglas Malloch, who sings so sweetly 
in the AMERICAN LUMBERMAN, saw Mrs. Leedy, noticed the 
natty gown which enwrapped her svelte figure, and re- 
marked: ‘We've got burlap around our dining-room, too!” 

We are glad to do our part in handing this story down 
to posterity. The only thing that worries us is whether 
it will appear in ‘‘ Epigrams of Famous Men’’ or ‘‘ Cute 
Sayings of Children.’’ 

We are in receipt of an autographed invitation from 
L. C. W., Edgerton, Wis., to let loose at the Wisconsin 
meeting. As we have thought of several new ways to 
abuse G. W.-J., of Oak Park, Ill., we shall accept. 


We are indebted to B. R. J., of B. L. S. & Co., To- 
ledo, O., via J. P. B., of Toledo, for a handsome U. A. 
L. S. D. 8. button. We shall wear it on our upper 
left-hand corner and try never to let it disgrace us. 
it ought to make all the other T. L. & 8S. & D. S. asso- 
ciations jealous—both the button and the wearing 
thereof. 


The S. RB. BR. P. P. 

A special meeting of the 8. R. R. P. P. will be held 
at Cleveland, O., all next week. Proposed for mem- 
bership: G. C. W., of Wellsburg, W. Va. A chapter 
will be organized at Pittsburgh, Pa., Thursday evening. 
Proposed for membership: G. C. W., of Wellsburg, 
W. Va. 


The National Lumber Manufacturers’ Association’s 
protest against free lumber bears a striking resemblance 
to the nomination of Nicholas Murray Butler for vice 
president. 


The more we see of souvenirs, the more we wonder 
why we didn’t decide to be a railroad purchasing 
agent. 





Whenever H. B. D. gets down-hearted he thanks the 
god of bowling for the Chestnuts. 





One James Rhodes is a persuasive chap, but you ean 
hardly expect him to chaage in 20 minutes a mind 
that has been made up for 20 years. 


The majority side now moves to amend ‘‘the land 
of the free’’ by adding the word ‘‘lumber.’’ 





Poor old Conservation now has another kind-hearted 
nurse giving it the wrong medicine. 


THE LITTLE BIG MAN, 
There are people we all of us know 
Who give us a personal pain, 
There are people who weary us so— 
The silly, the solemn, the vain; 
3ut of all of the folks I detest, 
Since meeting with mortals began, 
The one that is worse than the rest 
Is the Little Big Man. 


You know him: He’s made a success, 
A little success, understand— 
Some money perhaps nray possess, 
Is given a little command. 
But never a king on a throne, 
A president, sultan or khan, 
One-half the importance has shown 
Of the Little Big Man. 


You have business perhaps to transact, 
Some matter concerning the two; 
He makes you aware of the fact 
That he is some bigger than you. 
His person an office conceals; 
A door labelled ‘‘Private’’ you scan; 
He keeps you there cooling your heels— 
Does the Little Big Man. 


And, when you get into the place, 
Each porter and portal have passed, 
Yes, when you may look on the face 
Of this marvelous person at last, 
The manner he gazes you o’er, 
The way that your card he will scan, 
Inform you you’re standing before 
Just a Little Big Man. 


3ut here is the funniest thing; 
I don’t understand it, do you?— 
I have shaken the fist of a king, 
And have dined with a president, too, 
And the bigger they happen to be 
The easier see them you can, 
While the man who is hardest to see 
Is the Little Big Man. 


D. M. 
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LUMBER NEWS FROM CALIFORNIA 








FROM THE GOLDEN GATE. 


Lumbermen Looking for Good Year—Billion Feet of 
Lumber Produced in 1912—Contracts for Exposition 
Buildings Being Let. 

SAN FRANCISCO, CAL., Jan. 13.—Everybody is optimis- 
ic over the lumber outlook and better prices are ex- 
pected in all branches of the industry. Redwood manu- 
facturers are expecting a big year’s business and are 
preparing for increased outputs. White pine and sugar 
pine manufacturers are expecting to make a large cut, 
box shook being the only department in which there is 
any doubt of an increased demand. 

Kixport lumber is stronger and fir is $13.50 base at the 
mill, with most of the mills asking $14. Domestie cargo 
fir is strong at from $13.75 to $14.25, delivered at San 


lrancisco, and 75 cents more at southern California 
ports. 
San Francisco’s lumber interests have not thus far 


heen affected by the winter, which has been the severest 
in 20 years. ‘The lowest temperature in this city has 
been 32° above zero, which would attract no attention in 
other States, but causes considerable discomfort here. 
Northern California oranges have been picked, and the 
losses of all kinds are comparatively slight north of the 
lehachapi Range. The great Sacramento and San 
Joaquin Valleys have had unusually cold weather, but 
if the rainfall continues to be normal there will be ex- 
cellent crops and a good 1913 demand for lumber, to be 
supplied through San Francisco agencies. 

In southern California the damage from freezing 
weather will be enormous, and although it will require 
two weeks to secure complete data, it is estimated that 
the losses on citrus fruits will exceed $20,000,000. There 
will be considerable salvage from the orange crop, but 
the lemons will be a total loss in many districts. The 
thermometer went as low as 19 degrees in some locali- 
ties. 


Total Output of Lumber in 1912. 


According to statistics compiled by L. E. Stanton, the 
lumber output of the mills in California during 1912 
totaled 1,000,100,000 feet, excluding railroad ties and 


poles, but including shingles. The total valuation is 
placed at $18,500,000. This is the first time in the 


history of the State that the lumber production has ex- 
ceeded 1,000,000,000 feet. 

Much of the California lumber goes into box shook, 
and as coverings for oranges, dried and canned fruits, 
vegetables and deciduous fruits. A large part of this 
goes to the eastern markets. In fact, in a normal year, 
55,000 carloads of citrus fruits, 21,500 cars of dried 
and canned fruits, 14,000 cars of deciduous fruits, 2,000 
cars of vegetables, 2,000 cars of cantaloupes and 5,000 
cars of wine are shipped. Of the better grades of lum- 
ber, about 325,000,000 feet went east by rail to 2,000 
destinations in 40 States. An average carload is 20,000 
feet and it takes more than 16,000 cars to transport 
these shipments to points outside of California. 

The largest consumption is west of the Missouri River, 
but shipments go as far as Maine on the North and 
Virginia on the South. An equal quantity goes by sea 
to Australia, Hawaiian Islands, Central America, South 
America and England from San Francisco Bay. The 
remainder, or about 500,000,000 feet, is used at home, 
in addition to the large shipments received from Oregon, 
Washington and elsewhere. 

According to the best figures available at present, re- 
ceipts of fir and spruce lumber from Oregon and Wash- 
ington by sea at San Francisco during 1912 totaled 
585,677,000 feet. Shipments of redwood during 1912 
trom California mills totaled 315,000,000 feet. 

The number of building contracts recorded last week 
was 24, representing a total investment in buildings of 
$223,000. 


Big Bills Being Figured. 


Several big requisitions for lumber are being figured 
in offices of local lumber agencies, There is one of nearly 
3,000,000 feet of fir, including rough lumber, ceiling, 
siding ete., for the Panama Canal Commission delivered 
in the Canal Zone preferably at Ancon. The Pananra 
Pacifie Exposition Co. is in the market for large quanti- 
ties of fir lumber for the construction of the exhibit 
buildings. All of the lumber will be supplied to the 
contractors by the Exposition company. Lumber is being 
delivered direct by steam schooners at the sea wall on 
the exposition grounds instead of pa<sing through the 
local yards. Lumber storage facilities are being pre- 
pared for on the grounds. It is understood that the 
exposition company has just closed contracts for 6,000,- 
000 feet of fir lumber for the construction of the 
Machinery Hall. This business will be divided between 
five local concerns having sawmills in Oregon and Wash- 
ington. The price is reported to be from $14 to $14.50 
base, delivered at this port. 


Recent News in Brief. 


The steel steam schooner Henry T. Scott, which was 
constructed at the Union Iron Works, this city, for Eschen 
& Minor, was launched last Thursday, It is a single-screw 
oil burning craft with a carrying capacity of 1,500,000 
feet of lumber. The dimensions are: Length 2385 feet, 
beam 42% feet, and depth of hold 18% feet. <A 1250- 
horsepower engine is designed to give the steamer a speed 
of 10 knots an hour, loaded. 

The management of the Luckenbach Steamship Co, has 
announced that it will enter the Pacific coast trade be- 
tween San Francisco and the Isthmus of I’anama, now that 
the Bates & Chesebrough line has dropped out. The Luck- 
enbach company has a number of good steamers and Pacific 
coast lumber — have good reason to feel confident that 
the new line will preserve competitive conditions via the 


Panama steamer and railway route and protect the port of 
San Francisco until the Panama Canal shall have been 
opened. 

Charles R. McCormick & Co.’s new steam schooner Multno- 
mah made a speed of 11 knots light on its bay trial trip on 
Monday. It leaves for Astoria on its maiden voyage to- 
morrow. A speed of 10% knots is expected at sea. 

The Vacifie Lumber Co. is building an additional dry klin 
at Scotia to increase its capacity for making shipments of 
dry redwood lumber to the East. 

It is understood that the Goodyear Lumber Co., which 
has holdings of 20,000 acres of timber land in the Coast 
Range, will not cut this timber at once but will first develop 
a tract of timber in southern California. 





FROM A SOUTHERN CALIFORNIA PORT. 


San Disco, Cau., Jan. 18.—The big goal of $10,000,- 
000 in building permits for 1912 was reached and passed 
before December closed, and the grand total for the 12 
months showed up as $10,001,415 in valuation, or a gain 
of 75 per cent over 1911. The number of permits for 
1912 was 4,559, as against 2,999 the previous year. All 
other figures point as well to the unprecedented pros- 
perity which San Diego is enjoying. For instance the 
postoffice receipts were $228,058, as against $181,805 
in 1911, showing an increase of about 24 per cent. The 
bank clearings for 1912 amounted to $131,894,087, as 
compared with $86,724,333 in 1911, a gain of 51 per 
cent. A gain of 25 per cent is shown in the bank 
deposits, which aggregated $19,613,988 in 1912. 

Marquis de la Vega Inclan, representing the King of 
Spain, has been here viewing the progress of the Panama- 
California exposition. It is believed that Spain will be well 
represented here during 1915, in view of the fact that the 
first Franciscan mission in California was established here 
in 1769, and the local history has been closely linked with 
that of Alfonso’s country. 

According to C. 


: B. Amendt, treasurer and general man- 
ager of the 


sSuchanan Lumber Co., this city is to become the 


home of the general offices. The company will expend a 
large sum in building a wharf, filling in a block of land, 
and erecting a planing mill and warehouses. President 


Buchanan and other officials are expected here soon. 





LOS ANGELES HARBOR NOTES. 


San Pepro, CAL., Jan. 13.—A feature of the lumber 
imports for December, as shown in the United States 
custom house report for the month, is the unusual 
amount of doors, numbering 14,835. These are made 
in the mills in Washington and Oregon of rotary-cut 
veneer. 

The report shows lumber imports for the month as 
follows: Lumber, 52,486,000 feet; 13,413,000 shingles, 
634,000 shakes, 7,347,000 lath, 25,836 ties and smaller 
quantities of poles and piling. Newspaper to the extent 
of 3,693 tons for the Los Angeles daily papers arrived 
during the month, and the oil record was broken by the 
importation of 203,900 barrels. 

The Hammond Lumber Co. has made extensive im- 
provements in its wholesale yard and dock on Terminal 
Island and has more in prospect. To replace the mill 
stack, recently destroyed in a high wind, the company 
has finished a new outside stack, 6 feet in diameter and 
190 feet high, resting on a concrete base. A big gen- 
erator and five motors will boost the mill capacity, and 
the completion of two big dry kilns, of the most modern 
reinforced concrete construction, adds materially to the 
company’s capacity for finish stuff. 





AT THE SOUTHERN 


Los ANGELES, CAL., 
affected by the recent 


CALIFORNIA METROPOLIS. 


Jan. 13.—Though not directly 
cold spell, the lumber trade is 
watching developments in the fate of the citrus crop 
of southern California. Experts state that the cold has 
destroyed at least half the crop, causing a loss to the 
growers of approximately $50,000,000. If these figures 
prove to be correct and the loss is as heavy as esti- 
mated, the lumbermen and builders of the Southwest will 
be up against it in more ways than one during the 
coming year. Several building projects of large dimen- 
sions and the construction of hundreds of individual 
homes will be called off. This will mean an inestimable 
loss to lumbermen, as they were figuring on the best 
building year of the State’s history during 1913. 

Despite a few discouraging prospects, the new year 
building activity is starting with all indications of a 
record breaker. For the first seven business days 
of this year the Los Angeles building department issued 
451 permits for buildings within the city limits, with 
a total valuation of $742,995. This is an increase of 
125 over the same period of last year and an increase 
in valuation of nearly $300,000. 

The bay district, comprising the cities of Santa Mon- 
ica, Ocean Park, and Venice, showed the greatest build- 
ing activity per capita of any city in the world. With 
a joint population of 20,000 building permits totaling 
$4,254,044 were issued, giving $21.27 per capita, almost 
three times that of Los Angeles and double that of any 
other western city. 

Of interest to the local trade is the exhibition of the 
Architectural League of the Pacific coast to be held in 
this city for four days beginning February 22. Among 
the notable exhibits will be drawings for the principal 
buildings of the San Diego and San Francisco exposi- 
tions, the work of the best architects of the Coast. 
Commercial building materials will also be shown in 
variety as will the latest ideas in home building. 

The new year sees the market uniform with well 
maintained prices and a gradual strengthening in stocks. 
Many dealers report the placing of cutting orders, the 
first since October. 
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Possess that element of satisfaction, uni- | | | 
F formity and quality that is demanded | | 
these days by dealers who cater to an , || 
| exacting trade. We make a specialty of ! | 
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Dressed and Rough Cedar Shing- 
les, Boat Boards, Tank Plank, 
Pattern Lumber, and Cross Arms 
for Telegraph & Telephone Poles 


and constantly carry a large stock on 
hand. Our daily output is 500,000 feet 


and we ship by either rail or water. 


JohnL.RoperLumberCo. 


C. I. MILLARD, President. 
NORFOLK, VA. 


F BRANCH OFFICES: 
Franklin Bank Bldg., - - PHILADELPHIA, PA. 
18 Broadway, - - - - - - NEW YORK. 
Prudential Building, - - - - BUFFALO,N.Y. 
170 Summer Street, - - - BOSTON, MASS. 
Cable Address 
**ROLUMCO” NORFOLK 
A. B. C. Code and 
American Lumberman Telecode. 


1865 1912 
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Guy I. Buell, Pres. 
M.S. Tremaine, Vice-Pres. 


G. B. Montgomery, Treas. 
G. L. Hume, Sec. 


Montgomery Lumber Co. 


Manufacturers and Wholesalers 


KILN DRIED 
North Carolina Pine 


LONG LEAF YELLOW 
PINE AND CYPRESS 








General Sales Offices:— Mills: 
200 FIFTH AVENUE, SUFFOLK, VA, 
NEW YORK. SPRING HOPE, N. C. 
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‘® s 
In Car 
or Cargo 
Shipments. 

Our equipment enables us 
to carry a good stock of 
kiln dried, rough and dressed 
lumber, and we have ship- 


ping facilities that guarantee 
prompt service. 

















Fosburgh Lumber 


MANUFACTURERS 
NORFOLK, VIRGINIA. 
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J. J. NEWMAN LUMBER CO. 


Manufacturers and Exporters of 





LONG LEAF 


Yellow Pine 


Lumber and Box Shooks 


Daily Capacity 500,000 Feet. 





General Sales Office: 


HATTIESBURG, MISS. 


Mills at Hattiesburg and Sumrall, Miss., on Mississippi Central Railroad 


Eastern Sales Office: 
SCRANTON, PENNA. 
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HENDERSON LUMBER CO. 
Yellow Pine Lumber 


CAR SILLS and BRIDGE TIMBERS a Specialty. 


4"" FLOORING. 
6"' 8" 10" SHIPLAP. 








SANFORD, ALA. 





Good Mill Connections 
for 











Wante 


EF NehonLumberCo, LEllow Pine, Cypress 
Wholesalers =~ Coast Products & Shingles 


Worcester, Mass. 




















WHOLESALE DEALERS IN 


S.P.BowersCo. LUMBER 


FIDELITY MUTUAL . on 
LIFE BUILDING Cross Ties, Piling, 
112 N. Broad St., Philadelphia. Telegraph Poles 








Rough or Dressed 


Long Timbers ficient 


YELLOW PINE FINISH, MOULDINGS, CASING AND BASE 


kun oreo Groat Southern Lr. C0. foustaxa 


LATH. LOUISIANA 
efe), i, f-1™ LY 


PINE, CYPRESS AND HARDWOODS 


r& Lumber Manufacturers’ Agents on a Commission Basis 


— SOUTHERN WILL CONNECTIONS WANTED. 42 Church St, NEW MAYER, COM 


LUMBER cCo-% 
LOUISIANA 


C. L. CROSS, kev cyeress 


812-813 Monadnock Blidg,, Chicago. A. J. Cross. 
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Caused through giving credit to un- 
reliable customers by using our 


RED BOOK SERVICE 


@ It keeps you posted regarding the financial standing 
of parties engaged in either the manufacturing, sell- 
ing or buying of lumber products. 
We also have a well organized 
Law and Collection Department 
RY at your service every time a Customer fails to settle 
his account. We've had over 32 years’ experience. 


LUMBERMEN’S CREDIT 
ASSOCIATION, — 
Established 1876. 
608 Dearborn Street, 
CHICAGO. 
55 John Street, 
NEW YORK CITY. 




























CRESCENT CITY NEWS. 

NEW ORLEANS, La., Jan. 13.—The good promise of the 
new year continues toward fulfillment. An increased 
call tor yard stock is noted nearly everywhere. The 
bookings are well up toward normal, car supply is much 
easier and the movement, by most accounts, has been 
surprisingly heavy for the first 11 days ot January. 
Much of this consists of orders carried over unshipped 
from 1912. 

The eypress situation, taken all round, seems to have 
a slight edge over the yellow pine situation, though 
both are highly encouraging. Cypress mill stocks, 
though perhaps somewhat below normal in the matter ot 
aggregate volume, are well assorted and the car supply 
is almost normal, whereas yellow pine stocks are badly 
broken and from some points in the territory complaints 
of inadequate car supply are still coming in. The yel- 
low piners have the best of it in respect of the call for 
ear and railroad stock, but the cypress folks have enjoyed 
a more even call, taking the list altogether. Both are 
profiting by the improved eall for yard stock during 
January, and by the general briskness of the trade. 
And both, so far as can be learned here, are holding 
quotations firmly and contemplating scattered advances 
to meet conditions of supply and demand later on. It 
does not appear that any immediate change of prices is 
in prospect, but there is a wide belief that quotations 
in some lines will go higher before the year is far 
advanced. 

The export situation is viewed optimistically, save that 
ocean rates are considered much too high. As noted 
hitherto, there have been some small breaks in the rates 
quoted by regular lines, New Orleans to several of the 
European marts. But the decline is too slight to meet 
the views of exporters. Tramp ships are still scarce, 
but it is said more steamer room is available here for 
forest products, since the heavy cotton and grain move- 
ment is entering its decline. 

The quarrel over control of the New Orleans Public 
Belt Railroad found its way into the courts today, when 
William B. Bloomfield, a member of the public belt com- 
mission, brought suit to enjoin W. B. Thompson, mem- 
ber of the commission council, from taking charge of the 
belt under the ordinance passed by that council. All 
last week conferences were held with a view to reaching 
a compromise, but the final offer of the commission coun- 
cil was rejected by the members of the belt commission 
and the suit followed. It is based on the plea that the 
ordinance is invalid, and that the continuance of the 
belt commission in control of that utility constitutes a 
part of the contract with the bondholders and can not 
be impaired by a city ordinance. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


LAKE CHARLEs, LA., Jan. 14.—A marked change for 
the better in the yellow pine situation has come about 
since the first of the year. There has been a steady 
upward tendency which even the most pessimistic opera- 
tor must have noticed. Sales agents who are familiar 
with the situation say that there are many reasons for 
the advance in the prices of yellow pine and positively 
none for any decline. The supply of all grades at the 
first of the year was far below what it has been for 
many previous years. ‘Increase in demand has been a 
natural result. Again, since the first of the year several 
big mills have temporarily suspended operations. Bad 
weather has also interfered with operations as to cause 
a general curtailment in output. 

The railroad demand continues to improve every day. 
Almost all of the big roads in the West are doing their 
buying now, as they expect the market to go still higher 
within a short time. Cross ties are in demand, and few 
of the big mills have any great supply on hand. Car 
repair nraterial is also wanted badly by many of the 
central western lines, and large lots have been ordered 
by at least two of the big trunk lines. The two large 
Mexican lines are also asking for all that can be spared. 
Lake Charles and Orange mills have been asked to esti- 
mate on orders ranging upward of 2,000,000 feet from 
this quarter. 

The export demand is better than it has been in many 
months. All of the export agents here say that they 
have been unable to get just what they want, but have 
been compelled to make up shipments from several mills 
to fill some orders. It is thought that the demand from 
abroad will be even greater 30 days from now. 

All of the big cypress mills are running full time and 
the demand is as heavy now as it has been at any time 
during the last six months. The demand from the east- 
ern cities is constantly growing heavier for cypress for 
interior finish. The wet weather of the last few months 
has given the mill owners a splendid chance to get out of 
the swamps much of the log supply to run them for 
months to come. Much of the cypress from the Louisiana 
cypress belt is now being taken to the eastern markets 
by water, large tramp schooners coming up through the 
Atchafalaya and reaching the mills along the Atcha- 
falaya River and Bayou Teche. 

There has been very little change in the car situation. 
The Southern Pacifie and the Kansas City Southern, the 
two roads which do perhaps the largest lumber hauling 
business in the United States, say that it is impossible 
for them to supply more cars than they are giving the 
lumbermen at this time. They claim that it is really 
not a car shortage, but that the condition must be 
attributed to an abnormal condition of the yellow pine 
market. A prominent railroad man said: 


We have many more cars at the disposal of the lumber 
mills at present than we have ever been able to give them 


CENTRAL SOUTH SITUATION | 


in time past, yet we have not been able to give then 


enough. ‘fhe reason is explained in the statement that the 
demand for yellow pine is heavier now than it has been 
in many years before. We are doing all within our power 
to meet this new condition, but must ask indulgence, 

No more talk of Jabor trouble is heard. The Amey 
ican Lumber Co. is still operating its big plant ru! 
time with a non-union crew and is experiencing no inte: 
ference. It was reported here a tew weeks ago thai 
President Emerson, of the Brotherhood of ‘Timbe: 
Workers, expected to return to Lake Charles with a vie, 
of stirring up some strife among the laboring men here 
but up to the present time he has not appeared. | 
ntill operators of this section are of the opinion that 
there will be no further efforts to organize the men in 
the mills and in the woods. Most of the men now work 
ing have been given practically all that they have asked 
tor and seem contented and happy. 

It was stated in these columns several weeks ago that 
the Williams Lumber Co, intended to build a mill in th 
vicinity of Kinder. Plans had been prepared for the 
new mill when a deal was closed in which the Peay: 
Byrnes Lumber Co., of Kinder, purchased the holdin 
ot the Williams company in that section of the paris 
The Williams company will not build, 





IN NORTHWESTERN LOUISIANA. 

SHREVEPORT, LA., Jan. 15.—Prices have steadily stifi 
ened and tend to advance, due to the fact that the 
demand is insistent and growing daily, and the stocks 
are too low for orders tc be filled in full. More pros 
pective purchasers were here last week than have been 
seen in this territory for an equal period in a long time. 
They are anxious to buy ung many are being disap 
pointed upon hearing that their can not be 
handled, that is, with promptness. ‘This situation has 
been given a disturbing phase by the recent heavy rains, 
which have fallen almost continuously for about 10 days. 
In addition to the rain, the temperature last week was 
the lowest of the season, and there has been some ice and 
sleet to make matters more disagreeable. As a result 
of the changes in the weather, causing the woods to be 
full of water and muddy and yards to be uninviting 
also, operations have been greatly disturbed. Logging 
and shipping have been out of the question at a numbe1 
of the mills, and the worst phase of this is that the 
increasing of stocks is being delayed while the demand 
is growing, which means that buyers are going to have 
still greater difficulty in placing orders within the next 
few weeks. Many items are already reported scarce. 
The most insistent call during the last few days has 
been for car materials and special cuttings. 

Not one of the lumber mills is having any labor trou 
ble, and there are no prospects cf any trouble in this 
line. A number of companies have voluntarily increased 
the wages of their employees as an evidence of apprecia 
tion for splendid services during the last year, which was 
one of the best the lumbermen ever enjoyed, and also 
for the purpose of increasing the ties of friendship and 
good will between the men and their employers. 

The traffic department of the Shreveport Chamber ot 
Commerce has been advised that the Louisiana Railroad 
Commission has decided to call a special meeting for 
hearing of the uniform mileage rate case. This decision 
is on account of the importance of the case, which was 
filed over a year ago, with the Shreveport Chamber of 
Commerce taking the initiative and being joined by 
traffic bodies in other cities and towns. The object of 
the petition is to have uniform freight rates established 
between all points in Louisiana, to take the place of the 
present unequal and confusing rates. ‘Traftic manager 
George T. Atkins, who has prepared the bulk of the 
evidence in support of the petition, declares that for 
railroad agents to try to figure out rates under the 
present tariffs in Louisiana is a guessing contest. The 
average shipment charge in Louisiana, on account of this 
jumble of figures in the tariffs, is higher than in any 
other State, he claims, and if three or four lines are 
asked for the same rate their answers will be different, 
proving that the rate question is ridiculous as it now 
stands. One hearing of the case has already been given 
by the State railroad commission and was attended by 
representation from the lumber industry. The case is 
one df the biggest ever considered by the Louisiana 
commission, for, if the petitioners win, mileage rates 
in Louisiana will be revolutionized. 

In accord with the report by the lumber operators that 
the most insistent demand is for railroad construction 
materials, is an announcement that the Missouri, Kansas 
& Texas Railway Co. will spend $2,000,000 this year for 
improvements in the road bed and in the operation of the 
line in Texas. Out of this investment the lumber oper- 
ators expect to secure considerable orders. 

If plans do not miscarry, there will be a navigable 
waterway between Jefferson, Tex., and Shreveport, La., 
and an enormous drainage system, which will mean lower 
freight rates and the reclamation of nearly 100,000 
acres of fertile land near Shreveport. 


orders 





SOUTHEASTERN MISSISSIPPI NEWS. 


HarriEsBuRG, Miss., Jan. 13.—Lumber shippers are 
now getting all the cars they can handle, but it will take 
at least 30 days steady work to bring the mill stocks 
down to normal, as only a certain amount of lumber 
can be loaded each day. The last six weeks of rain 
have given the manufacturers some trouble in getting 
logs to the mills, but so far none of them has lost any 
time on that account. 

The buyers are all loaded up with orders, but the 
shippers are not taking on any orders of large size, as 
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they expect prices to be lower within 30 days. Inquiries 
are beginning to come in for small interior timbers, but 
car building material is still the leading item, inquiries 
for several million feet having reached here during last 
week. Air-dried boards are wanted but dimension is 
still slow. All kinds of shed stock are in good demand. 
ixport sawn timber and prime are wanted at a price that 
is interesting to the manufacturers. Tie and hewn tim- 
her makers are at work all along the lines leading into 
the ports, as there is a good sale for such stock. 

A contract has been let by the New Orleans Great 
Northern Railroad for the extension of its line to the 
vast timber holdings of the Great Southern Lumber Co., 
about three miles northeast of Columbia. The Great 
Southern Lumber Co. owns in the neighborhood of 
25,000 acres of timbered lands on this side of Pearl 
River. The camp of this company now stationed 
at Sandy Hook, will be moved to the new location. 
About 300 laborers, a force capable of cutting from 10 
to 15 acres a day, will be taken along, and it is esti- 
mated that the land will be cleared in about six years. 





A MISSISSIPPI LUMBER CENTER. 

MERIDIAN, Miss., Jan. 15.—Luinber buyers and repre- 
sentatives of lumber interests from all sections of the 
country have visited this territory during the last week, 
making inquiry on all grades of lumber. Shed stock is 
in brisk demand with large orders pending. Railroad 
material is also in heavy demand. 

Indications point to complete relief from the car 
shortage in a short while, although this factor still 
hampers business to some extent. 

Prices are holding remarkably firm for the time of year 
and some stiff prices are being paid for shed stock. In- 
dications point to an early advance on all grades of 
lumber. 

The 11,400-foot trestle being built by the Meridian 
& Memphis Railroad is nearing completion and rails will 
be laid on the right of way between now and February 1. 
Officials of the road hope to have trains operating about 
the middie of the year. This road will afford excellent 
facilities for lumbermen, opening up a large timber tract 
between Meridian and Union. The road will also make 
available extension into Leake County, in the Pearl River 
Valley. Vast tracts of virgin hardwood remain untouched 
in that county. 





FROM THE ALABAMA IRON CENTER. 

BIRMINGHAM, ALA., Jan. 14.—The yellow pine lumber 
business in this district is in very satisfactory condition 
and local dealers are expecting this to be the biggest 
year ever known to the industry. 

Local architects and contracting builders predict that 
all reeords for construction work will be broken during 
the year locally and intra-State, and the retailers are 
making great preparations to supply the expected de- 
mand, 

Car material is stil! the leading item, but a ready sale 
is found for almost everything the mills are cutting. 
Planing mill stock and yard materials are also in good 
demand and prices remain high. Many local yellow pine 
dealers are confident prices will increase before March. 

Several traveling salesmen representing | local lumber 
deulers returned from trips recently and say that the 
lumber business is suffering slightly in the flooded dis- 
tricts of Kentucky; otherwise the business situation is 
good, One feature that is most encouraging to dealers 
is that they are having no trouble making collections. 

The Kyle Cooperage Co., of Gadsden, is assembling 
material for the construction of a steamboat to be used 
for towing barges of timber on the Coosa River. The 
boat will be about 100 feet long with a beam of 20 feet. 


SOUTH ATLANTIC COAST 


FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Jan. 13.—I. W. Aycock, of Tifton, and 
W. E. Aycock, of Moultrie, have begun operations at the 
large sawmill which they recently completed near Moul- 
trie. This mill will be used in cutting the timber from 
lands near Moultrie, which they expect will yield 25,000,- 
000 feet of lumber. A tramroad is almost completed 
from Moultrie to Meigs, and will be ready within a 
short while for the shipment of lumber. The office of 
the company will be at Moultrie. 

The Atlanta Chamber of Commerce last week let the 
contract for the remodeling of the old Y. M. C. A. 
Building, the work of renovating to cost about $50,000. 
When the building has been done over it will be occupied 
by the Chamber of Commerce. 

H. ¥. Russell Howland, an Englishman living at Rich- 
mond Hill, Long Island, N. Y., conferred last week with 
Gov. Joseph M. Brown to discuss the practicability of 
colonizing large sections in the southern part of Georgia, 
particularly cut-over lands, with emigrants from England. 
He said that each year a large number of young men 
seek to leave England for a newer country, and he is 
confident they could come to no more promising country 
than the South. 
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SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, GA., Jan. 14—Lumbermen are much inter- 
ested in the action of the National Forest Reservation 
Commission in recommending the purchase of 45,000 
acres of land in Georgia and South Carolina at the 
headwaters of the Savannah river. While this action 
is caleulated to conserve the flow of the river and 
protect the harbor, it nevertheless closes a vast amount 
of valuable timber for all time against the needs of 
trade. ‘Two counties, one in each State, will be rep- 
resented in the purchase. Neéarly a hundred individual 
land owners are interested. It is said the land in 


question is unsuited to permanent agriculture. 

The week has been one of activity in the market, 
a total of more than 1,500,000 feet having been 
shipped. Shipments for the month, however, totaled 
nearly 5,000,000 feet. J°or the season a total of a lit- 
tle over 51,000,000 feet has left the port by steam and 
sail, including 5,000,000 feet destined for foreign con- 
sumption. New York naturally secured the bulk of 
the domestic shipments. 

The season thus far is considered by lumbermen to com- 
pare favorably with the best of other seasons. For- 
eign shipments during the period have been nominally 
small, but this is said to be due to the unusual demand 
for domestic consamption. An unprecedented season 
of building aétivity is in progress in the South. 





IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Jan. 13.—While the volume of 
inguiries last week was not as heavy as usual, there 
seems to be no weakening in prices, and the mranufac- 
turers feel that as soon as the lumberyards north and 
east can determine what is needed to replenish their 
stocks for the new year’s business, the demand for di- 
mension stock will increase. Some millmen believe it will 
not be amiss to take on sufficient cutting in the shape of 
special orders and yard stock to last them for 60 to 90 
days, at present prices, as they believe there will be no 
advances in the market; or if prices do go still higher, 
the increase wili be slight. j 

The demand for dressed stock in the northern markets 
is good and many mills report no stock in shed; and 
further, that they are behind on a good many widths. 
The demand in F'lorida for dressed stock is strong, und 
this has a great deal to do with stiffening the prices. 

The erate mills in Florida are experiencing one of the 

heaviest years in their history, as their stock of orange 
box veneer, manufactured during the late summer months, 
is now exhausted and shipments are limited to their 
capacity. In another month the vegetable growers will 
be calling on the mills for tomato carriers, egg plant 
crates and such packages, but unless there is a let-up 
in the demand for orange boxes, the mills will be in a 
hard plight to furnish crates for this latter movement. 
The situation is causing the growers much uneasiness. 
Naturally, the mills, under contract to deliver orange 
boxes for the next 30 or more days, are unable to guar- 
antee shipment of vegetable crates. 
_ L. C. Yeager has about completed his sawmill near 
Tallahassee and expects to begin operation in about 30 
days. The daily capacity of the mill will be between 20,- 
000 and 25,000 feet. 

Wolfenden & Co., who have been out of the sawmill busi- 
ness for the last year, have resumed operations near 
their old site at Worthington. In addition to their saw- 
mill they operate a veneer mill. 
_ J. FP. Coffin, president of the World Welfare Union, was 
in the city last week on busfness. Mr. Coffin stated that 
his mill at Johnstown is now well organized and on a 
good running basis, with a daily capacity of 10,000 feet. 





OLD DOMINION LUMBER NEWS. 

NORFOLK, VA., Jan. 13.—The small aggregate sales 
made by the North Carolina pine manufacturers during 
the present month would indicate that the market is 
becoming dull and that there would be a decline in 
prices. This is far from the truth. The falling off in 
sales has been largely confined to low-grade rough lum- 
ber, such as edge box, stock widths of box, culls, and the 
like. The reason for this is that the buyers are extremely 
cautious in placing their orders. On the other hand, the 
mills are oversold on these items from 60 to 90 days, and 
are not evincing any uneasiness. Most of the box plants 
are reported to be doing a good business, but are not 
placing orders or inquiries for more than 500,000 feet 
at a time. The largest consumer of boxes has been and 
is still off of the market; but should it begin buying 
again the market would make a sharp advance. 

The representatives of eastern wholesale firms are 
scouring the country for stocks, but do not seem inclined 
to pay the prices asked. The strictest attention is paid 
by the millmen to the low-grade market, for from 75 
to 80 per cent of their output at present is low-grade 
stock. During last week the sales of rough lumber in- 
creased somewhat and more freedom in buying is ex- 
pected. The sales of and demand for dressed stock have 
been very steady all the time, notwithstanding the 
stiffening prices. This has no doubt been brought about 
by the continuance of building operations well into the 
winter season. 

Building throughout the local territory contiguous to 
North Carolina pine mills is on the increase, many per- 
mits having been issued for large imprevements, 

Bank clearances show steady gains and in view of 
the fact that money is not scarce, the mills feel they 
will be in a good position to hold and accumulate 
some stock for the big spring trade which is expected. 
While thus far there have been heavy rains which 
militate against logging operations somewhat, it would 
take but three or four weeks of good winter weather 
to develop a scarcity of pine lumber. As it is now, 
the ‘demand is just about on a par with the visible 
supply. 





IN CENTRAL VIRGINIA. 


LyNcHBURG, VA., Jan. 14.—Dealers here report that 
since the holdiays have passed there are indications of 
even greater activity in the yellow pine trade than 
before. Prices hold firm and with no possible signs of 
weakening. During last week an advance of 50 cents 
on roofers has been quoted. Buyers seems little dis- 
posed to question any quotations; the chief anxiety is 
to get quick shipments. 

In some quarters, according to reports from North 
Carolina mills operated by local companies, labor con- 
ditions have been in a state of chaos due to the holi- 
days. This is true where negro labor is employed. 
Otherwise conditions are good and mills are operating 





Long and Shortleaf 


ELLOW 
PINE 


Annual Capacity 
200,000,000 Feet. 








We Have Surely 
Sold Some Lumber 


in our day to dealers who knew good stock 
when they saw it, judging from the way their 
names regularly appear on our order books for 


Long 


rt Yellow Pine 


Case, Base, Dimension, Lath, 
Railroad Ties, Timbers, Etc. 


We attribute this continued patronage to 
our careful manufacture, good timber and 
promptservice. Try us and see if we’re right. 











Alexandria Lumber Co., Ltd. 
ALEXANDRIA, LA. 
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Finest 
Long Leaf Pine Timber 
In the World 


Band Sawed Steam Kiln Dried Lumber 
from Kinder, Calcasieu Parish, Louisiana 











PERFECT MACHINE WORK 





Peavy-Byrnes Lumber Co. 


MANUFACTURERS 


Sales Office, SHREVEPORT, LOUISIANA. 
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at full capacity. The remarkably mild weather of the 
last six weeks has helped operators to get out a good 
deal of lumber, but the demand has kept pace with the 


supply. Roofers, dimension stock of all kinds and 
grades, box boards and even heavier stuff are in good 
demand. 


A. Lynch Ward, president of the Ward Lumber Co., 
left yesterday afternoon for Chicago to attend a meet- 
ing of the directors of the National Hardwood Lumber 
Association. 
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Lumber Co. Lumber City, Ga. 


MANUFACTURERS OF 


Red Gum 


EXTRA WIDE PANEL. 


YELLOW PINE 


Band Sawn Lumber. Complete Planing Mill. 
Large Capacity and Quick Shipments. 


: We use American Lumberman Telecode. 
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Stuart Lumber 
Company 


Brinson, Ga. 





Specialty— 
RIFT FLOORING 
CAR DECKING 


H. M. GRAHAM, Pres, & Gen. Mgr. We use 
G. J. POPE, Vice-Pres, American Lumberman 
J. A. McINTOSH, Sec. & Treas, Telecode. 














THE BRITTON LUMBER CO. 


— Manufacturers of — 


YELLOW PINE LUMBER 
Rift Sawn Flooring a Specialty 


Telegraph Office, Florala, Ala. 
lL LAKEWOOD, 
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Kiln Dried Flooring 
and Ceiling. 
Rough and Dressed 
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Timber and Plank. 8 

Shipments by Rail, Sail or Steamer. 3s 
Cummer Lumber Company, | 
JACKSONVILLE, FLA. . 

NORTHERN SALES OFFICES:—1 Madison Ave., New Tork City, 
and 1402 North American Bldg., Philadel = 
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YELLOW PINE— 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling, etc. 


SOUTHERN PINE CO., OF GEORGIA 


1406-1412 New Savannah Bank and Trust Co. Bidg., SAVANNAH, GA. 
N. Y. Correspondents, The Haviland Lbr. Co., 52 Pine St. 


























LUMBER NEWS OF THE GREAT SOUTHWEST 








IN AN EAST TEXAS LUMBER CENTER. 

Forecasts of Prosperous Business Made Last Year 

Being Realized—Demand for Car and Export Ma- 
terials Continues Strong. 


Houston, TEX., Jan. 13.—With half of the first month 
ot the new year gone, lumber manufacturers are begin- 
ning to witness a realization of the forecasts made dur- 
ing the latter 





part of last year as to the splendid 
prospects in store for the lumber trade. There is a 
steady demand, constantly increasing, that augurs well 


for the permanence of favorable conditions. <A satisfac- 
tory demand is noted from all the northwestern territory 
that draws its supplies from the Texas-Louisiana yellow 
pine district. At the same time Texas is buying more 
and more liberally and by the close of this month buying 
should be in full swing, unless, indeed, it is held back 
by untavorable weather. The smaller yards have not yet 
begun to do much buying and when these come into the 
market there will be a heavy movement of yard stock, 
for at none of them are stocks up to normal and con 
siderable replenishing will be necessary. 

While none of the manufacturers report heavy buying, 
orders are coming in at a satisfactory rate as may be 
noted from the fact that one firm in Houston, not the 
largest in this territory by any means, reports 40 cars 
of yard stock booked in the first four days of the month. 
One salesman for another concern booked 13 ears in 
three days and still another concern reports orders for 
yard stock since the first of the year averaging 8 to 10 
ears per day. If this demand continues to increase, as 
there is every reason to believe that it will, manufac- 
turers will certainly have no complaint to make of vol- 
ume of business. The market is stes idy, with a constant 
upward trend, the general average price being fully one 


dollar per thousand more than during the latter part of 
1912. 
The views of manufacturers and wholesalers gener- 


ally in this territory may be summed up in the statement 
made by E. st. Wicks, manager of the Houston branch 





of the George C. Vaughan Lumber Co., who said: 

The demand is good, the market generally is strong, and 
it is the unanimous opinion of all the members of our organi 
zation that 1913 is going to be the best year we have ever 
had. Of course, there are some specials being offered oc- 
casionally, where a mill finds itself long on certain items, 


but the market is steady and trending upward. 


The car situation is reported to be very much im- 
proved and, outside of a few points in Louisiana and 
perhaps an occasional one in Texas, the supply seems to 
be adequate tor the present needs, There is great com- 
plaint of the delay in handling shipments. Cases were 
cited of cars loaded with lumber being held 
yards for as much as 40 days without being moved on to 
destination, while there have been many instances of 
delays of from one to three weeks in making deliveries 
after cars have been loaded, billed out and started on 
their way from the mills. Reports from the mills gen- 
erally throughout Texas and Louisiana are to the effect 
that the output is being curtailed considerably because 
of unfavorable weather conditions that make 
difficult and that also cause shut downs and 
the planing mills. 

The demand for car material continues as strong as at 
any time within the last year and mills are securing all 
of this business they can take care of. Values are 
strong, notwithstanding the tremendously heavy buying 
that has been done for months past by car foundries 
and by railroads that manufacture their own cars. .It is 
generally believed that this heavy demand for car ma- 
terial will continue throughout the greater part of this 
year. While the call for railroad construction material 
is not as heavy as it has been at other times during the 
last six months, there is enough being offered to keep 
the mills pretty well supplied. The building of traction 
lines in many parts of Texas is creating a good demand 
for ties and other construction material that promises to 
continue for some time, to say nothing of the large 
amount of construction work being done by the steam 
roads. 


in railroad 


logging 
delays at 


Export Material in Strong Request. 

The demand for export material continues strong. 
This will probably be the banner year in the volume of 
yellow pine shipped for export by mills west of the Mis- 
sissippi River. One of the big concerns that is devoting 
much attention to the export trade is the Lutcher & 
Moore Lumber Co., of Orange. W. H. Stark, secretary, 
treasurer and geyeral manager of that company, was in 


Houston for a day last week, en route home from Aus- 
tin, where he had attended a meeting of the board of 
regents of the University of Texas, of which he is a 


member. Mr. Stark stated that his company is doing a 
very extensive export pusiness that is keeping both of 
its mills busy. At present the company barges the lum- 
ber from the mills to the ships at Port Arthur or Sabine 
-ass, but with the completion of the Government work 
now in progress that will give Orange a 25-foot channel 
to the sea, the company expects to load vessels gre 
from the ‘mill wharves, With the completion of tha 
waterway project, Mr. Stark expects Orange to Bee 
the leading port on the Gulf coast in the amount of 
lumber tonnage handled. His company is now filling 
large contracts for lumber for South America and is 
making large shipments of coastwise material also to 
points on the north Atlantic coast. 


Recent Lumber News in Brief. 


The Rainwater Lumber Co., of New Orleans, La., has 
recently secured a contract to supply 2,500,000 feet of 


yellow pine lumber to the United States Government for 
use in the Panama Canal zone, and the first shipment of 


900,000 feet, to be supplied by the Kirby Lumber Co., of 
Ilouston, will be shipped about January 25 from Port Boli 
var, this cargo going on the steamship Harry 7’. Inge, of th 
United Fruit Co.’s line. Practically all of the material to by 
supplied by the Rainwater Lumber Co, to the Government 
will be shipped from Texas mills. This initial shipment 
of 500,000 feet is No. 1 common and the material is to lx 
used in the construction of barracks for the United States 
soldiers quartered along the Panama Canal, 

The Hardin Lumber Co., of Houston, 
amendment to its charter authorizing an 
capital stock from $50,000 to $100,000, and at the annua! 
meeting officers for the new year were elected as follows 
R. H. Hardin, gg Cc. L. Newton, vice president 
Thomas Fitzgera secretary. Mr. Fitzgerald is a recent 
acquisition to the firm, having for 10 years been connected 


has secured an 
increase of thi 


with the auditing department of the Kirby Lumber Co 
as chief accountant. Mr. Newton has been associated with 
the Hardin company about two years, having previous to 
that time been connected with the R. W. Wier Lumbei 
Co. as general sales Manager. President Llardin was on 
of the original organizers of the Hardin Lumber Co., and 
has been a successful retail lumberman in Houston fo: 


15 years, The Hardin Lumber Co, 


; was chartered in 
with a capital of $20,000. 
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The Hoya Lumber Co. is a new Texas lumber manufac 
turing concern, with headquarters at Nacogdoches. ‘This 
company has purchased from Henry Hoya 50,000,000 feet 
of standing timber and will at once erect a mill at a point 
a few miles out of Nacogdoches known as Hoya Switch 


This new mill will have a capacity of only 25,000 feet daily, 
but the timber on which it will operate is reported to be 
as fine as can be found in east Texas. 

Gebhart, Fenet & Williams have begun the construction of 
a mill at Carolina, to replace their plant which was de 
stroyed by fire a short time ago. ‘The mill wilt be modern 
in every respect and will be pushed forward to completion 
as rapidly as_ possible. 


The Carter-Kelley Lumber Co., of Lufkin, lost its planing 
mill by fire during the Christmas holidays. Arrangements 
have already been completed for rebuilding the mill on a 
larger and more modern scale than before. 

The Alamo Lumber Co., of San Antonio, has recently 
opened retail yards at Danbury and Wadsworth, Tex., both 
located on the Santa Fe railroad. This is one of the sub 


sidiary companies of the 

A. M. Tobey was a recent visitor to Houston, spending 
a couple of days here buying the opening bill of lumber 
for the new retail lumber yard being established at Free 
port, by Barr & Tobey. I reeport is a new town on the 
Texas Gulf coast, that promises to become an important 
shipping point. 


Vaughan Lumber Co. 


The American Construction Co., of Houston, through 
Douglass Burnett, manager, has secured the contract for 
the construction of the office building to be erected at 
Orange by the Lutcher & Moore Lumber Co., replacing the 
building recently destroyed by tire. The building is to be 
two stories in height, covering a ground space of 48 by 63 
feet and is to be of fireproof construction throughout. ~ Mr 


Burnett spent several 
the contracts and will 
soon as the necessary 


days in Orange recently 
put a big force of 
materials have 


Personals. 


closing up 
men at work as 
been assembled. 


E. R. McGinnis, manager of the Texas office of the Stand 
ard Export Lumber Co., of New Orleans, with headquarters 
in Beaumont, and A. Milch, manager of the Beaumont office 
ot Hugo Forchheimer, were both in Houston severa! days 
last week, submitting schedules of export material to some 
of the manufacturers. 

J. . Austin, southern sales manager for the W. R 
Pickering Lumber Co., spent a couple of days in Port 
Arthur last week looking after some heavy export ship 
ments, 

Robert J. Fine, a well known St. Louis lumberman, 


visited the Houston 
buying expedition. 
L. W. 


lumber manufacturers recently on a 


Wilsoa, treasurer of the Caddo Lumber Co., has 
returned to his headquarters in Kansas City, after spend 
ing the holidays in Houston, where he was the guest of 
k. R. Wicks, of the Vaughan Lumber Co, 

John H. Kirby, president of the Kirby Lumber Co., re 
turned this week from an important business trip to New 
York, and has now gone to Austin to take up his duties as a 
member of the State legislature, Mr. Kirby recently pur 
chased an entire block in the fashionable Montrose Addi 
tion to Houston and is planning to build the handsomest 
home in the South. 





A BIG EAST TEXAS MILL POINT. 
BEAUMONT, TEX., Jan. 13.—The yellow pine situation 
closed the year, satistically and otherwise, in a strongly 
fortified position, and any backward step is unlikely. In 
numerous cities and towns the building industry of 1912 
attained a good, forward trend, which is expected to 
extend into 1913 with increased volume. 

The situation in the sash and door and millwork 
trade is bright for 1918, building operations being of 
such proportion as to suggest that this line of trade 
will be kept busy. The railroads and car builders are 
still calling for large amounts of structural material. 

The export trade is occupying an important place in 
the lumber market. The South American trade is 
strengthening and the demand from the north Atlantic 
coast re is holding its own. Ship after ship is being 
loaded at Sabine Pass with lumber*from the Or: ange 
mills, Facilities for transportation of lumber are im- 
proving, and the demand for lumber in the early part 
of the year will give mills all the cutting they 


ean do. 
Logging conditions seem to be satisfactory. 





FROM THE SABINE RIVER MILLS. 

ORANGE, TEX., Jan. 14.—All mills within a radius of 
25 miles of Orange are being operated on full time, sev- 
eral being run both day and night. The manufacturers 
here are starting on the new year feeling that there will 
be a heavy slump in the 1913 cut, as compared with the 
last year, by reason of figures just compiled by a well- 
known lumber manufacturing concern. 'The slump is ex- 
pected because a good part of the available timber has 
been cut. 

The Lutcher & Moore Lumber Co. has just closed a con- 
tract for the erection of a two-story fireproof office 
building on the site of that burned recently. The build- 
ing will be an expensive one and will be modern through- 
out. Facts recently developed indicate that the recent 
fire was of incendiary origin. 

The Miller-Link Lumber Co. has just contracted to 
have its old shaving houses torn down and replaced with 
concrete buildings that will be fireproof. 




















January 18, 1913. 


AMERICAN LUMBERMAN 


69 





Dr. E. W. Brown and W. H. Stark, of the Lutcher & 
Moore Lumber Co., have just invested $32,000 in 8,000 
acres of cut-over lands in Orange County, the land being 
sold by the R. W. Weir Lumber Co. Nine years’ time 
was given to get the timher off the land, which will be 
used for argricultural purposes later. 





IN THE MISSOURI-KANSAS DISTRICT. 

KANSAS City, Mo., Jan. 14—The number of orders 
received last week is a little ahead of the corresponding 
week a year ago and considerably more figuring is being 
done than at that time. Prices are firm and the level 
that prevailed at the opening of the year is being main- 
tained throughout. The level, incidentally, is materially 
better than it was a year ago, all lines considered. The 
unusually large amount of figuring indicates that those 
who prophesied a busy building season were right. Re- 
tail yards are looking forward to the best season in 
several years and if Kansas City itself is a fair example 
they have every right to expect a big volume of trade. 
Real estate men figure that this will be a heavier build- 
ing year than last year was. Several firms that build 
residences to sell are preparing large tracts for building 
as soon a3 open Weather comes and they are beginning 
to figure lumber bills. Aside from the residence building 
there are indications of increased activity in business 
buildings also. The increase in building will not be so 
much in office buildings, perhaps, as in smaller struc- 
tures suitable for stores. 

Many country lumber dealers have been attracted to 
Kansas City this week by the convention of the Western 
Retail Implement & Vehicle Dealers’ Association, for in 
the smaller towns lumber and implements often are 
handled together. The visitors say the farmers gener- 
ally did not do all their building last fall, but are fig- 
uring on getting it out of the way as soon as spring 
opens. Crop conditions, they report, are excellent and 
there is a feeling of prosperity throughout the Missouri- 
Kansas district. 

George H. Hodges, the Olathe lumber dealer who was 
elected governor of Kansas last fall, was inaugurated in 
He 


Topeka yesterday. is the first Democratic gov- 
ernor to be inaugurated since 1883 and the event was 
made the occasion for a remarkable demonstration. Mr. 
Hodges’ popularity is so great that Republicans vied 
with Democrats in welcoming the new governor into 
office. 


The four auditors of the Long-Bell Lumber Co. will 
meet in the oftices of J. H. Foresman, manager of the 
retail department, here January 16, 17 and 18. J. E. 
Marrs, manager of the Minnetonka Lumber Co., of 
Oklahoma Citv, Okla., an allied concern, will attend the 
meeting. Mr. Marrs has made arrangements for the 
meeting of the Long-Bell retail yard managers in Okla- 
noma City February 6, 7 and 8. A hundred managers 
will attend that meeting which is to be held in that 
city because of its central location. KR. A. Long, presi- 
dent of the company, and Mr. Foresman will go from 
Kansas City to attend the sessions. The meeting will 
be opened with a banquet. 

I. A. Garland, of Seattle, Wash., general manager of the 
Larson Lumber Co., of that city, has returned after several 
days in this city. Mr. Garland made arrangements with the 
W. E. Thomas Lumber Co. to handle his company’s output In 
Kansas and Missouri. y k its 

T. I. Bennett and Ed Leech, of Kansas City, R. G. Worster, 
of St. Joseph, Mo., and F. T. Young, of Wichita, Kans., | 
returned from a 2-week visit to the mills of the Dibert, 
Stark & Brown Cypress Co., at Donner, La. They are repre- 
sentatives of the cypress company in this territory. Each 
year the company has its representatives at its mills as its 
guests. 


IN THE ST. LOUIS FIELD 


IN THE MIDDLE MISSISSIPPI VALLEY. 

Sr. Louis, Mo., Jan. 14.—While this is usually the 
duil season of the year in yellow pine, such is not the 
case at the present time. Orders and inquiries are com- 
ing in nicely and many large orders have been booked. 
The lineyards are making large purchases, owing to the 
stocks in their yards being exceedingly low and needing 
replenishing badly. The railroads, too, from which in- 
quiries came in freely previous to the first of the year 
are beginning to place orders, indicating that many more 
will soon follow. In the producing territory stocks are 
very low, in spite of the fact that most of the mills are 
working to full capacity they are not increasing their 
stocks, as the demand is greater than the supply. The 
output is being shipped out rapidly; and this can be 
done, now that the car shortage has eased up and more 
rolling stock is available. All these conditions have 
caused prices to remain firm and with an upward ten- 
dency. Many of the leading manufacturers have sent 
out new lists making advances on most items. 


Yellow Pine Trade Gossip. 


IF. J. Riefling, of the George W. Miles Timber & Lumber 
Co., reports a fair business, with plenty of inquiries of good 
size coming in all the time, ; 

J. W. Ferguson, of the Sabine Lumber Co., is down at 
Zwolle and Graysburg, attending stockholders’ meetings. 
Business is fair with the company because of the short 
stocks and exceedingly bad weather, but an improvement is 
expected shortly. ’ 

George R. Hogg, president of the Hogg-Harris Lumber Co., 
has returned from a week’s visit to the mills of the com- 
pany. He found the car shortage situation greatly improved. 
Stocks are short everywhere. ‘The company’s business is 
about normal for the time of year but he believes there 
will be plenty as soon as the convention period is over and 
good weather prevails. He looks for higher prices. | 

Cc. G. Schilling, sales manager of the W. T. Ferguson 

Lumber Co., went to Indianapolis last week to attend the 
Indiana retailers’ convention. Since his return home he has 
been suffering from blood poison in his hand but he is im- 
roving. 
The home of A. C. Ramsey, president of the George W. 
Miles Timber & Lumber Co., Nashville, Ark., was visited 
by the stork on January 10 and a baby daughter, Wirta 
Belle Ramsey, was left, 











G. P. Shehan, sales manager of the Berthold & Jennings 


Lumber Co., states business has made a good beginning. 
While it has not as yet assumed large proportions, it 1s 
coming in all the time. Shipments, too, are better than 


had been expected and prices are good. 





VALLEY METROPOLIS HARDWOOD NOTES. 

St. Louis, Mo., Jan. 14.—Hardwood conditions from 
the sellers’ viewpoint are in better shape than they have 
been for a long time. Dry stocks are exceedingly scarce 
at producing points. Those who are holding dry stock 
are doing so for better prices, us they realize it is sim- 
ply a matter of days betore advances will come. While 
the supply in this market is good, local dealers are 
striving every way to purchase more. 

Hardwocd Trade Gossip. 


Kk. H. Luehrmann, of the Charles fF, Luehrmann Hardwood 
Lumber Co., says orders are coming in nicely but the com- 
pany has been badly handicapped uuring the last week on 
account of ice, making it very difficult to handle lumber. 
Pine post stock is moving well. Gum and oaKx ure aiso in 
good demand, Trices are firm with an upward tendency. 

George H. Cottrill, secretary of the American fardwood 
Lumber Co., reports business is only fair. ‘Ihe baud weather 
of the last few days has tied up work in the yard, so far as 
shipments are concerned. 


‘Nthomas k. Powe, president of the Thomas E. l’owe Lum 
ber Co., says the company has been absolutely out of busi 
ness on account of ice on the lumber piles in the yard. 
Orders are coming in in fairly goou volume. 


Prices continue 
strong. 

Charles E. Thomas, president of the Thomas & Proctz 
Lumber Co., is down in Mississippi this week visiting the 
mills of the company. Edwin W. Wiese, reports little busi- 
ness having been done during the last week on account of 
ice which prevented the handling and shipping of lumber. 
1. Borgess, of the Steele & Hibbard Lumber Co., says 
the company is fairly busy considering the time of year and 
the bad weather conditions. Inquiries are good. 

Frank J. Liebke, of the C. bk, Liebke Hardwood Mill & 
Lumber Co., says the demand for nearly every item on the 
hardwood list is good. ‘Lhis company, too, has been handi 
capped on account of bad weather conditions. 


4. Jf 








LUMBERMEN MAKE INSPECTION TRIP. 

St. Louis, Mo., Jan. 14.—J. A. Meyer, sales manager 
of the Consolidated Saw Mills Co., and a number of 
lumbermen lett St. Louis last week on a visit of several 
days to the mills of the Consolidated Saw Mills Co., 
in the South. The lumbermen went as guests of the 
Consolidated Saw Mills Co. C. W. Bodge, of Peoria, 
Ill., and B, M. Gibbs, of Princeton, Lll., traveling rep- 
resentatives of the company in Illinois, accompanied Mr. 
Meyer. 

‘rhe guests were C. D. Streeter, of Keokuk, Iowa, 

buyer and general manager of the Streeter Lumber Co., 
ot Keokuk, and nine of the yard managers of his com- 
pany. They went direct to Little Rock and spent two 
days inspecting the A. J. Niemeyer Lumber Co.’s plant. 
The party then went to Hot Springs, spending a day 
taking in the sights. Afterward they visited Pine Blutt 
and Memphis. Mr. Meyer left the party at Little Rock, 
in order to visit the other plants ot the company in the 
South. 
_ The party returned to St. Louis last Saturday morn- 
ing. ‘They stated that stocks at the mills were very low, 
but, notwithstanding, shipments were going out with 
seasonable promptness., ; 


~~ 


ACTIVE CALL FOR SAWMILL MACHINERY. 

Sr. Louis, Mo., Jan. 13.—The plant of the Curtis & 
Co. Manufacturing Co. is running nights in efforts to 
keep up with the orders that are coming in tor pneu- 
matic and sawmill machinery and manganese steel cast- 
ings. J. H. Steadman says that the company has been 
steadily enlarging its plant ever since the business 
was moved to its present location, in the extreme western 
part of the city. The company is now increasing the 
capacity of its machine shop about 60 per cent, and last 
Saturday the board of directors ordered an addition of 
iJU feet to the steel foundry. 








A CONSERVATIONAL EXPONENT. 


(Concluded from Front Page.) 
Pack has been a trustee of Western Reserve University 
ot Cleveland, where in civic as well as business pursuits 
he has been a close associate of Dr. H. A. Garfield, now 
president of Williams College. In Cleveland, where 
he is particularly well known, he has devoted a great 
deal of his time to civic matters and has occupied many 
positions of trust. At one time he was president of the 
Chamber of Commerce and he habitually has been ac- 
tively associated with certain congenial confreres in the 
promotion of ‘‘a greater and better Cleveland.’’ His 
accession to the presidency of the National Conserva- 
tion Congress is a fitting and well earned climax to an 
active lite of usefulness largely devoted to those depart- 
ments of affairs in line with the objects of that great 
organization. He without doubt will justify by his 
administration the wisdom of the fifth session in its 
choice of a president to succeed a predecessor also long 
and actively among those engaged in advancing their 
usefulness, perpetuity and the growth of a righteous 
cause of ‘‘great pith and moment.’’ The interest he 
heretofore has so notably taken in affairs affords a sufli- 
cient assurance of similar or greater devotion hereafter. 
He has attended and actively participated in all of the 
meetings of the National Conservation Congress. He 
also bore a prominent part in the preliminary work of 
organization and the formulation of the declaration of 
principles embodied in the constitution of the congress. 
Those to whom he is best known are accordingly antici- 
pating for him an administration distinguished for 
high ideals, wise direction and noteworthy achievements. 
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‘CypRESS LUMBER,SHINGLES 


te atl 


‘PALATKA, Fia.; 








East Coast Lumber Co. 


ROUGH AND DRESSED 


CYPRESS 


Mills: Florida 


Watertown, 


F. B. GARDNER, Sales Manager, 
Atlantic National Bank Building, JACKSONVILLE, FLA. 
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Union Cypress Company 


MANUFACTURERS !OF 


RED CYPRESS 


Lumber, Lath, Shingles, Railroad Timber, Piling and Ties. 


MELBOURNE, FLORIDA. 





SsSSeSsoseoq 


GULF PINE COMPANY 


Manufacturers of 
LONG LEAF YELLOW PINE 


and High Grade 


Cypress Lumber 


Daily Capacity, 
Saw Mill 60,000 Feet. 
Planing Mil! 40,000 Feet. 





TAMPA, FLORIDA. 








Alabama-Florida Lumber Co. 


INTERIOR AND EXPORT LUMBER 
SPECIALIZING IN 


Dimension, Car Material 
Ceiling, Flooring 


NOMA - - FLORIDA 








Red Cypress 


SHIPMENTS BY RAIL OR WATER. 
ORDERS FILLED ON SHORT NOTICE, 


Cummer Lumber Company, 
JACKSONVILLE, FLA. 
Northern Sales Office:—1 Madison Ave., New York City, 
and 1402 North American Bidg., Philadelphia. 











Florida Red Cypress 


Most Lasting of all Woods 








Florida Cypress Company 


PENSACOLA, FLA, 
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PITTSBURGH 


We have for 
Quick Sale 
400,000 Ft. 


8-4 Sound Wormy 


Chestnut 


Tennessee Soft Chestnut 
good widths and lengths. 












Detailed list and prices upon request. 


Babcock Lumber Co. 


S ° 
E. V. Babcock & Co. Pittsburgh, Pa. 





TIMBER 
TIES 


LET US 
QUOTE You 
PRICES 


HE GERMAIN CC 


PITTSBURGH, PA. 























Tell us your needs Whi Pi 
cr ext ow vere White Fine 


40 M ft. 2x12 No. 2 Com. ) 
100 M ft. 1x 8D. 
100 M ft. 1x12 D. 


Inquiries given Prompt Attention. 


Wm. Schuette & Co., Inc., Pittsburgh, Pa. 


30 M ft. 2x10 No. 2 Com. 
100 M ft. 1x 6 D. 
80 M ft. 1x10 D. 














NEWS FROM THE HARDWOOD FIELD 














FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce, 
Hemlock and Hardwoods 


octal ag PITTSBURGH, PA. 


Konnarock, Va. 





North Carolina Pine " 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our Stocks are complete and can give prompt service 


Willson Bros. Lumber Co. 


PITTSBURGH, PA. 











GARLING &> SPLANE 


WHOLESALE LUMBER 
PITTSBURGH, PENNA. 








WHITE PINE, VA. AND N.C. YELLOW PINE. 





WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Jan. 14.—There have been further 
heavy rains throughout this section during the last few 
days and these have interfered further with the handling 
ot timber and the production of hardwood lumber. It 
has been clear for the last two days and indications are 
for more settled weather. The movement of timber is 
expected to increase as a result of this change for the 
better. It is also expected that manufacturers will be 
able to operate with greater regularity. 

The movement cf timber is increasing as a result of 
more liberal supply cf cars, particularly where weather 
conditions will allow. Practically all the roads operating 
turough the Memphis gateway have more equipment at 
the command of lumber shippers and manutacturers than 
has been the case for a number of months. 

The MeGehee-Smith Lumber Co., of Pine Bluff, Ark., 
has purchased 25,000,000 feet of yellow pine stumpage 
in Jefferson and Grant Counties, Ark. It has likewise 
doubled its capital stock. The company is also making 
preparations to enlarge its output and before the end of 
this month will be cutting practically 40,000 feet a day. 
The company was organized about a year ago. 

There is marked activity in the territory tributary to 
Richey. The Crenshaw-Gary Lumber Co. (Ine.), with 
headquarters at Memphis, has placed its big band mill 
in operation and has several million feet ot logs ready 
for sawing. This company hopes to be able to cut about 
50,000 feet a day. The Finlay Lumber Co. will also re- 
sume operation at Richey in the near future. It will 
give employment to about 500 men. 

Rapid progress is reported on the branch of the Rock 
Island system between Camden and Malvern. This road 
will furnish facilities for the development of important 
timber resources and the completion of the line is ex- 
pected to prove a big help to owners of timberland in 
that section. 

Lumbermen of Memphis are expected to seek the 
passage of a law at the present session of the Tennessee 
legislature that will make possible lower insurance rates 
on lumber risks. It is reported that a rough draft has 
already been made of the bill which it is desired to pass 
and that the law and insurance committee of the Lumber- 
men’s Club is only awaiting a favorable opportunity to 
bring this subject to the legislators’ attention. 

The Arkansas Short Leaf Lumber Co., of Pine Bluff, 
which is a branch of the Long-Bell Lumber Co., Kansas 
City, announces that it will at once begin the erection 
otf a hardwood mill near Pine Bluff. The machinery has 
been ordered and the plant will be placed in operation 
Within three months. It will have a daily capacity of 
60,000 feet. It will also manufacture oak flooring in 
connection with its sawmill. 

Indications are that the band mill of C. L. Willey at 
Memphis, which has been idle for the last two years, 
will be placed in operation in the immediate future. 
There is also a large veneer plant which was operated in 
connection with the mill, and arrangements are also being 
made to start this again. Burdis Anderson, who has 
been identified with the lumber trade press at Chicago, 
has been engaged by Mr. Willey to look after the opera- 
tion of his Memphis plant. 

The veneer plant of the Morgan-West Box Co., at 
Madison, Ark., which has been closed down for some 
time as a result of low water in the St. Francis River, 
has resumed operation. The recent heavy rains have 
given the company sufficient stage of water on which to 
move its timber. 





THE CUMBERLAND RIVER DISTRICT. 
NASHVILLE, TENN., Jan. 14.—The high stage of the 
Cumberland River has materially interfered with the 
operations of some of the large lumberyards here, the 
waters being backed up into the yards. The greatest 
inconvenience has been to plants located in East Nash- 
ville, where the land is low. These conditions, it is 
thought, will not last many days, as the river is thought 
to have reached its crest. 

The tone of the market here continues brisk, there 
being a good demand for hardwoods. Prices generally 
remain steady. Many inquiries are being received and 
manufacturers are highly pleased with the outlook for 
the 1913 trade. 

Nashville manufacturers expect much benefit from 
the completion of the Panama Canal. The effect of the 
canal upon the lumber trade of the Southern States 
will be more significant than upon any other branch of 
export business in this section. Now the southern trade 
is largely confined to the Eastern States and Europe. 
The completion of the canal will make possible the devel- 
opment of large interests along the Pacific coast. Trade 
in South America will also be developed by the openin 
of the big ditch. 
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IN CENTRAL ARKANSAS. 

LITTLE Rock, ARK., Jan, 15.—Building activity both 
in and out of the city is pronounced, with a tendency 
to skyscraper projects within the city. General building 
is also apparent everywhere. The traffic situation has 
improved decidedly, and there is comparatively little 
trouble in securing cars. Labor conditions are satisfac- 
tory. The weather for the last week has been severe on 
the loggers, as in some sections of the State the rainfall 
has been excessive. In Jackson and Independence Coun- 
ties last week it amounted to over 8 inches. 

The recent establishment of hardwood mills in the 
vicinity of Lead Hill and Peel, in northern Arkansas, 
has given much impetus to the manufacturing industry 
in that section. The great white oak belt is being in- 





vaded by these mills, and unusually heavy shipments are 
reported, 

Of interest to southern sawmill operators, especially 
those situated in Arkansas, is the resumption of opera 
tions by the large machine shop formerly run by th 
Thomas-Fordyce Manufacturing Co. at Little Rock. For 
several months following the bankruptcy proceedings ot 
that concern last year the big shops stood idle. LHarly 
last fall, however, a new concern, organized under thi 
style of Thomas & Meuwly Bros., took over the buildings 
and equipment and resumed running. Avery Thomas, the 
active head of the new company, is a son of Dr. A. J). 
Thomas, of the original company, and was for 12 year 
actively engaged in the operating department of the old 
concern. Both he and the Meuwly brothers are skilled 
mechanies of long experience in the repairing and mak 
ing of sawmill machinery and supplies, 

The equipment of the plant is very complete in every 
detail, making it the largest of its kind in the State 
and includes the making of castings of any size, as wel 
as lathe work. By reason of this superior equipment, as 
well the central location with reference to the sawmill 
ing districts, Thomas & Meuwly Bros. are able to giv: 
particular attention to large orders for special work 
on short notice, and can assure prompt shipment, 
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QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Jan. 14.—The high water in the 
flooded regions will interfere more or less with the ship 
ping during the week but not to any great extent. 
Shipments of lumber are arriving in good sized quantities 
and dealers are stocking up for spring business, which 
will be heavy with a feature of stiff prices for all items. 

Trade Gossip. 

Will S. Sterrett, sales manager of the M. B. Farrin Lum 
ber Co., says that the hardwood flooring business is just 
a little slow but the mill is running full time and will be 
kept busy all winter making up stock. H. J. Pfeister and 
W. J. Eckman, of the company, are in the South looking 
into a timber proposition that the company is interested in 

Cc. M. Clark, local manager of the Swann-Day Lumber 
Co., is back at the office after about a two weeks’ illness 
He states that business is a little quiet but prospects ar 
very good. 

Ss. W. Richey, of Richey, Halsted & Quick, states that 
last year was one of the best in the history of his com 
pany, and that the prospect is most promising. 

John Byrnes, of the. Conasauga Lumber Co., states that 
the new mill of the company at Conasauga, Tenn., is running 
now and the combined daily output is about 85,000 feet ot 


hardwoods, white pine and yellow pine. ‘The company is 
practically sold right up to the saw. 
~~ 





FROM THE BUCKEYE STATE CAPITAL. 

CoLUMBUS, OHIO, Jan. 13.—While some of the dealers 
in central Ohio have hardly completed their annual inven 
tories lumber demand from retailers is increasing since 
the first of the year. Reports show that dealers’ stocks 
are light and this means that they must replenish them 
before the opening of the spring trade. The demand is 
noted both for hardwoods and yellow pine and as a result 
quotations are still at a high level. 

Builders and lumbermen predict a very active build- 
ing campaign in the spring, plans and specifications hav- 
ing been prepared for many structures, especially the 
smaller dwellings. 

Little trouble is now experienced from the car supply. 
Lumbermen believe there will be some trouble if the 
weather should grow colder, and hinder freight move 
ments on all railroads. 

The high waters of the last week have been a potent 
cause for delayed lumber shipments. Since the Chesa- 
peake & Ohio bridge over the Guyandotte in West Vir- 
ginia was washed away shipments over that road have 
ceased. In other sections the floods have caused consider- 
able damage. 

Notes of the Trade. 

R. W. Horton, central division sales manager for the W. 
M. Ritter Lumber Co., reports a very satisfactory demand 
for all hardwoods. He says the inventories of dealers have 
caused only a slight lull and that factories are buying well. 

Mr. Benbow, of the Sowers-Leach Lumber Co., says de- 
mand was a little quiet last week because of the stock 
taking period, but the company expects a good business 
from this time on in both yellow pine and hardwoods. 

F. Everson Powell, of the Powell Lumber Co., reports a 
pretty good demand, especially in hardwoods. Prices are 
strong and unchanged from the previous week. 

Edward Giesy, of H. H. Giesy & Bro., says this is the quiet 
period of the year and the demand is not very strong. 
Prices are still firm. 

H. M. Hayward, of the firm of M. A. Hayward & Son, 
says demand is good for all hardwoods for the time of 
year with prices ruling strong. 

A. C. Davis, of the A. C. Davis Lumber Co., says trade is 
fair for the time of year with strong quotations ruling. 

H. B. Nelson, brother of C. T. Nelson, has taken over the 
column plant and planing mills located at 825 Dublin 
Avenue, which was formerly operated under the name of the 
Cc. T. Nelson Co.. The concern was in the hands of B. W. 
Gerhart as receiver for several months. Mr. Nelson will 
operate the concern, which is an up-to-date plant in every 
respect, under the name of the Nelson Lumber & Manufac- 
turing Co. It may be incorporated later. 

L. B. Sehneider, sales manager for John R. Gobey & Co., 
says the volume of business is fair and prices are well 
maintained. d 

L. A. Brasher, of the H. D. Brisher Lumber Co., reports 
a good demand for all sizes of yellow pine with prices 
ruling firm. 








AT THE HOOSIER METROPOLIS. 

INDIANAPOLIS, IND., Jan. 15.—Representatives of the 
Indiana Manufacturers’ & Shippers’ Association and of 
the State federation of labor are meeting with John J. 
Walsh, chief of the State inspection department, with 
a view to drafting a satisfactory workmen’s compensa- 
tion bill to be submitted to the legislature, now in ses- 
sion. The general terms practically agreed on are that 
there shall be a board consisting of an employer, an 











> Se Wy 


. 


nN 


1¢ 
in 
le 
11 
ty 


D.» 
‘Il 


CS 











JANUARY 18, 1913. 


AMERICAN LUMBERMAN 


71 





employee and an attorney, to be appointed by the gov- 
ernor; that this board shall administer a State insurance 
fund to be made up by voluntary payments by the em- 
ployers; that employers who voluntarily pay into this 
fund shall not be subject to any lawsuit, except for wil- 
ful injuries to employees or injuries arising from any 
violation of a State law, municipal ordinance or order 
of the State inspection bureau. 

During the three months ending December 31 the value 
of rosewood, walnut and mahogany logs passing through 
the local customs house was $16,773. The logs were ad- 
mitted free of duty. : 

The home of Mr, and Mrs. P. W. Bowman, the former 
the secretary of the William F. Johnson Lumber Co., 
was brightened by the arrival January 6 of Paul Marr 
Bowman, a lusty youngster of seven and one-half pounds. 





IN SOUTHWESTERN INDIANA. 


IVANSWILLE, IND., Jan. 16.—Hardwood manufacturers 
report trade on the upward grade and expect a fine 
trade during the balance of January. The mills are 
being operated on good time and both inquiries and 
orders are coming in nicely. Logs are plentiful and 
in many instances the millmen have enough logs on 
hand to last them until early spring. Prices of logs 
are high. Manufacturers report that the prices on hard- 
wood lumber are being held up and no reductions are 
looked for. The retail] business is very good and yellow 
pine dealers and sash and door men expect a great deal 
of building to be done here this spring. 

Hard rains fell in southern Indiana, western Kentucky 
and in fact all along the Ohio River Friday, Saturday 
and Sunday last and the biggest flood in the last year 
was the result. The stage of the river went beyond 45 
feet in the local port, flooding thousands of acres of 
growing wheat. Many logs along Green, Pond and Big 
Barren Rivers in Kentucky were swept away. 

The Imperial Desk Co. has started up here and is 
doing a nice business. The company moved here from 
Henderson, Ky., in order to get better shipping facilities. 

The local handle factories have been doing a nice 
business the last few weeks. The plow factories are 
running full time and are using a great many handles 
now. 

Furniture manufacturers say indications are of this 
being one of the best years in a long time. The local 
factories are being operated full time and a great deal 
of furniture is being shipped into the South and South- 
west. 





KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Jan. 15.—The Norman Lumber Co. 
recently gave a dinner at the Seelbach Hotel, attended 
by officers of the company and a number of employees, 
including those in charge of the new mill operation at 
Holly Ridge, La. Following a review of the past year 
and a discussion of prospects for 1913 it was the decision 
of everybody that 19153 will be the most prosperous 
period in the history of the company. 

T. M. Brown, of the W. P. Brown & Sons Lumber Co., 
is in Chicago attending a directors’ meeting of the 
National Hardwood Lumber Association. 

Local furniture manufacturers, who have exhibits at 
the semiannual shows in Chicago and Grand Rapids, 
report trade developments encouraging. Retailers had 
a good fall trade and are buying more freely than usual 
for their spring trade. Prospects for good purchases 
of lumber and other materials on the part of the fur- 
niture producers are therefore excellent. 

The Ritter Lumber Co., of Huntington, W. Va., which 
has been buying timber in eastern Kentucky for some 
time, is reported to have completed plans for the con- 
struction of a railway and the erection of a sawmill 
to develop the property. 

Levee construction at Hickman, which will protect saw- 
mills and other plants there from floods, has been 
completed, it is reported. 





IN NORTHEASTERN TENNESSEE, 

Briston, VA.-TENN., Jan. 14.—A large volume of busi- 
ness is being done and it is more satisfactory than for 
some time. The mills are busy and fewer are idle than 
for several months. Shipments are heavy and manufac- 
turers are having no difficulty whatever in selling their 
stock. In faet, some seem to have considerably oversold 
of late. 


The C. L. Ritter Lumber Co., headed by B. B. Burns. 
formerly of Bristol but now of Huntington, W. Va., is 
operating on a large scale. The Turkey Foot Lumber Co., 
in which Mr. Ritter is heavily interested, has bought tim- 
berland in Kentucky and will develop it. 

Fred K. Paxton, of the Paxton Lumber Co., is here this 
week at his company’s general offices. Mr. Paxton has for 
several months spent most of his time at Charleston, W. 
Va., near where his company has timber and a mill. The 
company did a splendid business in 1912. 

Both the planing mill and the band mill of the Peter- 
McCain Lumber Co., in this city, are running full time. 
The band mill is well supplied with logs from the Holston 
Mountain timber property of the company. 

The Pittsburg Lumber Co. is operating on a large scale 
at Hampton, Tenn., where the company has one of the 
largest plants in this section. Sen. William Flynn, of Pitts- 
burgh, is at the head of the company, which owns a large 
area of timberland in Carter County, extending back to 
the North Carolina line. 





WESTERN NEW YORK TRADE. 

BuFrraLo, N. Y., Jan. 15.—The National Lumber Co. 
finds flooring in good demand in various woods, includ- 
ing maple, oak, beech and birch, and prices holding 
rm. 

The Emporium Lumber Co. finds an active demand 
for hardwoods and plans to operate some of its mills 
day and night if the demand continues. 

Miller, Sturm & Miller have found business very sat- 
isfactory during the last month. New stocks of hard- 
woods are coming in, including a quantity of plain oak. 





I, N. Stewart & Bro. report business as starting up 
well since the first of the year. Sales have been mostly 
in oak, though fair amounts of chestnut, ash and poplar 
have been sold. 

H. T. Kerr returned from his mills at Saint Marys, 
Pa., last week, satisfied that hemlock is as good a 
seller as anything in lumber. He says that all grades 
of lumber now pay a profit independently, with 
low grades leading, instead of being sold at a sacrifice. 

The McLean Lumber Co. reports a better inquiry for 
quartered oak, especially in firsts and seconds. A bet- 
ter market for the common in the spring is being looked 
for. 





CANADIAN TRADE NEWS 


FROM THE CANADIAN CAPITAL. 


Orrawa, ON’., Jan. 15.—The Canadian Pacific Rail- 
way Co. has reserved from disposal considerable areas 
of its non-agricultural forest lands in the West as per- 
manent tie reserves. Great care will be taken to pro- 
tect these areas from fire and the cutting of timber will 
be done in such a way as to insure the permanency of 
the forest. The same policy is to be inaugurated in the 
eastern Provinces through the purchase of waste lands 
along its lines for the purpose of growing timber, the 
work to be done under the natural resources department 
of the railway. 

The application of shippers, including to a large ex- 
tent shippers of lumber, for reciprocal demurrage on 
freight cars to the railway commission will be renewed. 
It was turned down for the time being in November 
last, but will be renewed again and to this end a eireu- 
lar letter has been sent around to all the big local lum- 
bermen, as follows: 











So as not to have this advance in demurrage charges 
made a precedent nor made permanent, and in order to ob- 
tain information on which to base a demand for reciprocal 
demurrage, it is necessary for the shippers and receivers 
of freight to keep a written record of the car numbers 
and initials, points of shipment, dates of shipment, dates 
of arrival and the dates on which the cars are placed on 
the proper sidings for unloading on all shipments made 
between December 15, 1912, and March 31, 1913, and to 
submit same through their associations to the railway 
commission. 

Recent falls cf snow and colder weather have greatly 
improved the local cutting situation. On account of 
the unseasonably mild weather since the beginning of 
winter logs were lying all over the limits, it being im- 
possible to make roads to haul them to the rivers. 
Enough snow has now fallen, however, to give bottom 
over which to team the logs and has saved local lumber- 
men from a considerable financial loss which they would 
have otherwise sustained. 

During the western freight rates inquiry, which held 
a session last week before the Dominion Railway Com- 
mission, an exhibit was made by the Provinces of 
Saskatchewan and Alberta giving a list of comparative 
rates on lumber and other commodities for similar dis- 
tances in the American and Canadian West to show that 
lumber shippers in the Western States paid lower rates 
than those in western Canada. This was in direct con- 
tradiction to a similar exhibit made by the Canadian 
Pacific Railway to prove that its rates were on the con- 
trary lower than those of American roads for similar 
distances. 





SOUTHEASTERN CANADA NEWS. 


MONTREAL, QUE., Jan. 13.—Lumbermen throughout 
the Province are complaining bitterly about the mild 
weather. There has been practically no snow and little 
or no frost, with the result that lumbermen find it almost 
impossible to get into the woods or get on with their 
cutting and logging operations. Unless there is snow 
and frost within the next few weeks the cut of lumber 
this year will be seriously curtailed. 

S. N. Parent, chairman of the Quebec Waterworks 
Commission, which recently had its name changed to the 
Quebee Streams Commission and has been invested with 
the powers of a corporation in order to carry out its 
scheme of constructing a large storage reservoir on the 
upper St. Maurice for the purpose of regulating the 
flow of that river for generating electricity, is in 
Quebee in connection with this work. The area of the 
proposed reservoir will be more than 300 square miles, 
and the amount of water to be stored will be about 
160,000,000,000 eubie feet. It will drain a basin of 
more than 16,000 square miles in area, and give a 
regular flow of 18,000 cubie feet per second in Shaw- 
inigan and other places. 

The Laurentide Pulp Co. recently purchased valuable 
water rights on the St. Maurice River from the Canada 
Iron Corporation. The falls will generate 80,000 horse- 
power. 

The one topic of conversation among pulp-, paper- 
and lumbermen in the Province is the removal of Sir 
Lomer Gouin’s embargo on paper made from pulpwood 
cut from crown lands. So far only four companies have 
received this privilege, viz., the Laurentide, Belgo- 
Canadian, Wayagamack and Price Bros. (Ltd.). As a 
result of the change these companies can ship their paper 
into the United States duty free, whereas formerly they 
were liable to a duty of $5.75 a ton. The four com- 
panies affected are jubilant over the change, as it will 
mean increased profits to them, but other companies 
that have not been so favored are denouncing the 
action of the Government. The probability is that be- 
fore long all the disabilities under which the paper 
companies now suffer will be removed, and as far as 
Canada is concerned there will be free trade in paper 
between this country and the United States, 
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Sherman’s 
Pacific Coast Products. 


Idaho White Pine. 


Adirondack and Quebec 
Spruce. 


Short and Longleaf Pine. 


Are yours for the asking. 


A. Sherman Lumber Co. 
. NEW a Ave Potsdam, N. Y. 


White Pine 


Graves, Manbert, 
George & Company 


BUFFALO, NEW YORK 











































We Offer for 
Immediate Shipment 
at an Attractive Price: — 


88,000’ 4-4 1s and 2s Red Gum. 
75,000’ 4-4 No. 1 Com. Red Gum. 
135,000’ 4-4 1s and 2s Red Gum. 
85,000’ 4-4 No.1 Com. Red Gum. 
lsand 2s will run 60% or better 
14-16’ lengths. 
Red averages 10” Sap 11”. 


Hamilton H. Salmon & Co. 


88 Wall Street, 71 South Street, 
NEW YORK CITY. BUFFALO,N.Y. 
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__ASK US FOR— 
WEST VIRGINIA SPRUCE 


CANADA SPRUCE and PINE. 
SHINGLES and SIDING. 


E4- Peale - Coryell Lumber Co. 
~~ Rooms 871 and 873, Sth Ave. Bldg., NEW YORK CITY. 
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: "TRANSFER BRAND, 

The Transfer Lumber & Shingle Co. [ivan 
NORTH TONAWANDA, N.Y. oie 

RED CEDAR SHINGLES AND BEVEL SIDING 


TRANSFER BRAND Extra Clears. 
100% clear, 90% vertical grain plump 5 to 2"(10" bunches )No sap, parasel edges 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance. 
Produce Exchange, NEW YORK. 12 Great St., Helens, LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight contracts and effect- 
ing quickest d h board. We handle all classes of cargo, and 
have Special Department handling Export Lumber Shipment. 


> PESOS EOOS 




















72 


PHILADELPHIA| 


AMERICAN LUMBERMAN 


JANUARY 18, 1913. 


FROM THE WISCONSIN FIELD _ 





























We Give 
“(| Quality and Service 


We Sell 


Spruce and Hemlock 


White Pine, Cypress 
Long and Short Leaf 
Yellow Pine and 
Hardwoods of all kinds. 








THOS. E. COALE LUMBER CO. 


| § Franklin Bank Building, } 
General Offices: } “pitt ADELPHIA, PA. 





































‘ B. W. CROSS, Mer. 

) 940-941 Oliver Bidg., Pittsburgh, Pa. 
Southern Representatives: 

CHAS. H. DARBY, Waycross, Ga. 


L. T. McDONNELL, 
New Orleans, La. 


Branch Office: 














FOR SALE 


POPLAR 
2000 ft. 4-4x24 to 30’’ Panel and No. 1. 
3000 ft. 4-4 Stained Saps. 
5000 ft. 4-4 Quartered Common & Bet. 
1000 ft. 5-4 1s and 2s. 
CHESTNUT 
14000 ft. 4-4 1s and 2s. 
19000 ft. 4-4 No. 1 Common. * 
15000 ft. 4-4 Shop. 
3000 ft. 5-4 No. 1 Common. 
OAK 
12000 ft. 8-4x9’’ & up No. 2 Com. & Bet. 
24000 ft. No. 3 Common. 
16000 ft. No. 1 Common Quartered. 
12000 ft. 4-4 No. 2 Com. Quartered. 
MISCELLANEOUS 
12000 ft. 4-4 White Pine Log Run. 
3000 ft. 4-4 Cherry Log Run. 
2000 ft. 4-4 Butternut Log Run. 


Sales Agents of 
The Haddock-France Lumber Co. 


Monarch Lumber Co. 


| 25th and Market Sts., PHILADELPHIA, valor’? 








MINGUS & RUTTER 


Oak, Poplar, Bass and Other 
Hardwoods, Hemlock, N.C. Pine 


— SPECIAL — 
Hemlock Boards and 2’’ and 3”’ Sizes 


PHILADELPHIA, 218 Franklin Bank Building. 

















CREAM CITY TRADE NOTES. 
MILWAUKEE, WIs., Jan. 14.—The lumber business has 
entirely recovered from the apathy of the holiday season 
and orders are coming in at a rate which assures a 
record-breaking spring trade. Most of the woodworking 
and other manufacturing concerns have completed their 
annual inventories and are again in the field for lum- 


ber. Stocks at most of these plants are low and it is 
absolutely necessary that these concerns buy rather 


liberally in order to be in preparation for the spring 
trade. The local furniture plants are again busy and 
are placing some good orders. The farm implement 
concerns are running full time again, turning out goods 
for the spring rush, and some good orders for hickory 
and pattern stock are coming from this source. 
Although employment in Wisconsin showed the usual 
slackening up in December, the demand for labor was 
considerably better than a year ago, according to the 
Wisconsin Industrial Commission, which has charge of 
the various free employment bureaus in the State. The 
eall for men is strongest from the northern portion 
of the State, due to activity in logging operations. 
M. J. Peterson, former manager of the North Star 
Lumber Co. at Osseo, was sentenced recently to 10 years 
in State prison by Judge E. C. Higbee at Whitehall on 
a eharge of arson, following the refusal of the State 
supreme court to take action on a motion for his dis 
charge on the grounds that he was immune from prose- 
eution because of a previous examination by the State 
fire marshal. Peterson was charged with having set fire 


to the company’s yards at Osseo. The case attracted 
a great deal of attention in Wisconsin. 
The Wisconsin Industrial Commission, which admin- 


isters the Wisconsin workmen’s compensation law with 
which so many lumber companies are affiliated, has is 
sued a bulletin in which it charges the outside casualty 
and liability insurance companies with unfair competi- 
tion and discrimination against the compensation act. 
The commission charges that rates have been doubled, 
without warrant, since the law went into effect, and 
cites as proof the example of the Employers’ Mutual 
Liabilitv Co. of Wisconsin, in which about one-third 
of the Wisconsin employers, many of them lumbermen, 
took their risks. 

The State of Wisconsin has brought suit against the 


Roddis Lumber & Veneer Co.. of Marshfield, alleging 
violation of the Wisconsin child labor law. Judgment 


to the amount of $6.100, together with costs and dis- 
bursements, is asked for. This represents a total based 
upon the maximum fine of $100 for each offense. The 
State has a similar suit pending against the Diamond 
Mateh Co., of Oshkosh. 





ON LAKE WINNEBAGO. 


OsHkKosH. Wis., Jan. 14.—Casper Faust, head of the 
Faust Lumber Co., having extensive timber holdings in 
the northern part of the State, declares that the 1913 
eut of timber will exceed any previous cut by about 50 
ner cent. There are plenty available men and the 
weather has been ideal for the industry. Large tracts of 
pine have been guarded from forest fires. Comnanies 
with headquarters at Marshfield, Wausau, Phillips, Toma 
hawk, Rib Lake and Antigo have crews of from 1090 to 
600 men at work in the woods and from 25 to 150 teams. 


H. RB. Metz, who is in charge of the Canadian sales of 
the Morgan Co., has left for his quarterly trip to the Domin 
ion trade. This market. which heretofore has proven a sort 


of a barrier to local sash and door millwork, is opening up 
steadily and demanding more attention. 

Charles A. Brown. western buver for Radford Pros. & Co 
and prominent in Wisconsin lumber circles, was in the city 
last week conferring with the firm relative to the mainte 
nance of the company’s cutting plant at North Powder, Ore 
C. W. Radford. senior member of the firm. has left for a busi 
ness trip to Duluth and Winnipeg. At the latter place he 
will visit the plant of the Radford-Wright Co.. of which he 
is part owner and which has been rebuilt following a big 
fire several months ago. 

G. M. Paine, of the Paine Lumber Co., and F. D. Lake. 
of the Menasha Woodenware Co., have been chosen as dele 
gates of the Wisconsin Manufacturers’ Association to the 
meeting of the National Chamber of Commerce at Washing 
ton, D. C., January 21 to 23. 
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IN NORTHERN WISCONSIN. 


RHINELANDER, WIS., Jan. 13.—Cold days lately have 
frozen the swamps pretty deeply and conditions for iog- 
ging are favorable. Farmers have not done mich log- 
ging as yet, and mills and log shippers on many lines 
which depend on the rural population for logs have had 
very little te do thus far. But loggers and jobbers are 
having good success. 

The Chicago & North Western’s log rate, known as 
the 20-ear rate, a reduced rate where 20 cars are shipped 
from or by one firm in 48 hours, will expire next month, 
and after that all shippers, large and small, will have 
the same rate. Cars are plentiful on all roads. 

Labor seems to be plentiful and fairly well contented. 
Feed and provisions are reasonable in price and logging 
is costing less than for several years. 

The demand for lumber is increasing right along and 
has reached the stage where telegraphing for quotations 
begins. Soft elm erating is going to develon a remark- 
able scarcity inside of a month. Low-grade lumber, like 
maple and birch, has been selling at a low price lately. 
Some shippers who feel that they must keen up ship- 
ments have made lower prices during the holiday weeks 
to induce buyers to take the stock. However, values are 
stiffening and will soon be higher than ever. Some of 


the large sawmills which generally sell their output t: 
jobbers have been figuring on the utmost they can hop: 
to get for stocks this year. Birch is expected to bring 
pretty high figures. 

Maple is selling well and is in good demand. Thi 
supply on hand is not large and there will be little of it 
left 30 days from now. The flooring factories have usec 
a good deal of inch maple Nos. 1 and 2 common, and ar 
still buying these grades. Some inquiries are coming in 
for basswood and ash, but buyers are as yet disinclined 
to pay the price. Very little elm is on hand, eithe: 
rock or soft, and prices are steady. 





IN AND AROUND WAUSAU. 


WAUSAU, WIS., Jan. 14.—The woods conditions hav: 
considerably improved of late, slight snow falls putting 
roads into fair condition, and zero weather has per 
mitted the building of ice roads. The weather conditions 
up to a week ago had been ideal for the eutting and 
decking of logs, but not for hauling. With the im 
proved conditions the work of hauling is to be pushed to 
the limit and prospects are that the usual stocks will be 
received at the mills, 

There has also been considerable improvement in tli 
labor situation. Camps that a few weeks ago were ap 
pealing for men have sent word that they have mor 
than are necessary and that the camps are being visited 
by many men looking for employment. Wages, however, 
remain firm, and the winter will be a good one for all 
classes of labor in the woods. 

Many of the winter mills have begun sawing. All 
report good stocks of logs either on hand or in prospect. 
The lumber stocks at most of these mills have heen sold 
and shipped out and there®*will be a great hustle to fill 
the yards. 

The mill of the Jacob Mortenson Lumber Co., in this city, 
began sawing last week, with both day and night crews 
The mill had been closed since the flood of last July, 
which earried away its stock of logs and destroyed its 
booms. About 1,000,000 feet of logs was recovered from 
the islands in the southern part of the city. The com 
pany expects to purchase enough logs from farmers to 
permit steady operations until the new stock can be 
brought down from the North, where the company has 
camps in operation. 

3raun Bros. & Co., of Athens, have begun the winter 
campaign as has also the Reitbrock Land & Lumber Co.., 
of the same place. Both report stock entirely satisfac 
tory and expect to make record-breaking cuts before the 
shutdown in the spring. 

The Underwood Veneer Co., of this city, has about 
completed a large addition to its plant and much new 
machinery is being installed, which will greatly increase 
the capacity of the plant, one of the most prosperous 
in this section. 

Work on the four-story addition to the plant of the 
Curtis & Yale Co., in this city, has been delayed by the 
non-arrival of material which is being shipped from the 
Pacific coast. 





ON THE MENOMINEE. 
MARINETTE, WIs., Jan. 14.—The weather continues 


below zero and logging conditions in northern Wisconsin 
and Michigan could not be improved upon. Hauling is 
going on briskly in all of the company camps and among 
the jobbers. The amount of timber being brought to 
Marinette and Menominee by rail is increasing daily, 
over 100 carloads being received each day now. Ad 
ditional new men and teams have been put to work at 
nearly all camps during the last week. A little more 
snow for the smaller jobbers who do not build ice roads 
is about the only improvement the loggers could ask. 
In the district between Escanaba and Negaunee the 
operations are especially heavy. It is estimated that 
there are 3,000 woodsmen actively at work in this dis- 
trict. Jobbers are getting prices somewhat higher than 
last winter and independent operators are selling their 
timber at better figures than a year ago. More jobbers 
are getting out cedar poles, pulpwood and railroad ties 
than ever before. The National Pole Co., of Escanaba, 
which is now the largest concern in the world handling 
cedar products, takes most of the cedar eut from the 
Negaunee district, while the pulpwood goes to Niagara, 
Marinette and Menominee. The labor supply is fairly 
good, but a few more men could be used at many camps. 

A good share of the bird’s-eye maple of the world is 
now being secured from the copper country in northern 
Michigan. Because of its searcity this timber is now 
about as expensive as any in the world, and New York 
buyers go directly to Houghton and other cities to insnect 
the timber before purchase. Most of the New York 
buyers purchase for furniture makers of France. Only 
about one carload can be taken from a tract of 160 
acres, and the lumbermen have to get faney prices to 
make this logging profitable. The Worcester Lumber Co., 
of Chassell, has sold six carloads to a New York firm and 
it is being shipped one carload at a time. This is one 
of the biggest shipments of this precious timber for some 
time. 

Dealers say the four years of depression in the cedar 
business is over—that the bottom was reached early last 
vear, and that there is a climb under way which means 
big things in the cedar business at least for several years 
to come, 

Recent Lumber News in Brief. 


A. Geldmeyer, of Norway, Mich., is cutting poles and posts 
on the Wisconsin side of the Menominee River and will 
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also get out 1,000 cords of pulpwood for the Spies Lum- 
ber Co., of Menominee, 

T. H, Cough, of Big Rapids, Mich., who has been super- 
intending the work of lifting deadheads from the Muskegon 
River for James Gow, of Muskegon, has suspended opera- 
tions for the season after taking out 500,000 feet. The 
timber will be sawed at Gow’s mill at North Muskegon. 

The big shingle and tie mill of the White Marble Lime 
Co. at Manistique has closed after one of the busiest 
seasons in its history. Krom March 20 to December 11 the 
mill turned out 275,000 ties and 49,000,000 shingles 

The Appleton Chair Co, is paying $10 a thousand for elm 
and from $20 to $385 for oak. sjasswood is also higher. 

J. S. Weideman & Son of Trout Creek, Mich., have bought 
the lands of the G. IF. Sanborn Co. in Iron River and Bates 
township in the Upper Peninsula of Michigan and will build 
ua logging railroad to the timber upon it. 

The Marinette & Menominee Box Co., this city, has de 
cided to engage in the manufacture of its own box lumber 
hereafter and will erect a suitable plant. The reasons for the 
change are the shortage of good material and the consequent 
high prices. The new plan will be a large one as the local 
company has one of the largest finishing plants in the 
Middle West. Box bolts will begin to arrive in large quan 
tities next month. 





A large force of cruisers for the Hines Lumber Co., of 
Chicago, has just completed a three-year job of estimat 
ing the timber on 130,000 acres of timberland lying south 
and east of Winter and owned by two Weyerhacuser con 
cerns, the Mississippi River Logging Co. and the Chippewa 
River Log & Boom Co. The land is covered with hardwood 
and hemlock, It is reported that the Hines company has 
bought the lind, the purchase price ranging from $1,000,000 
to SR000,000, 


~~ 





IN THE HEMLOCK COUNTRY. 


MELLEN, WIS., Jan. 14.—The cold snap that 
tled in this vicinity, starting about a week age, has 
stimulated Jogging in all the local camps. The Foster- 
Latimer Co. and the Mellen Lumber Co, are working 
all the men they can get hold of and are looking for 
more. The Mellen Cedar Co. is busv getting out mate 
rial to stock its shingle and tie mill which is about 
to begin operation. The Keil Woodenware Co. is doing 
some logging itself but is also getting a large portion of 
its logs from the small jobbers in the vicinity. 

The Roddis Lumber & Veneer Co.’s sawmill resumed 
operations Monday after the annual shutdown for over 
hauling and repairs. The mill has been down since 
September but practically the entire crew has been em 
ployed in overhauling and repairing the plant and extend 
ing the railroad, which was built three miles farther 
east, and another logging camp has been established 
at the terminus. 


has set- 


ready 





LUMBER ACTIVITY IN WISCONSIN. 


APPLETON, WIS., Jan. 14.—The Connor Lumber & 
Land Co., of Laona, and the Flanner-Steger Lumber 
Co. are having a busy season. The former has about 
700 men on its payroll, while the latter has 350. From 
Long Lake southward on the North Western road it is 
estimated 100,000,000 feet of logs will be sawed this 


season, 





MINNESOTA 


A MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Jan. 15.—The remaining stock 
on hand of the C. A. Smith Lumber Co., Minneapolis, 
consisting of about 30,000,000 feet of northern pine lum- 
ber, also a quantity of lath and shingles, have been sold 
to Glass, Scanlon & Co., a new corporation formed by 
the J. E. Glass Lumber Co. and the Brooks-Scanlon 
Lumber Co. This company will have offices with the 
J. E. Glass Lumber Co. at 706 Plymouth Building, and 
R. E. Irwin, long with the sales department of the C. A. 
Smith Lumber Co., will go with the new concern. Edgar 
Dalzell, sales manager of the C. A. Smith Lumber Co., 
retires and will take a much-needed rest before engaging 
in business elsewhere. He has interests in the Inland 
Empire. The stock to be disposed of is what remains 
from the product of the C. A. Smith mill, which sawed 
its last leg October 4. 

R. C. Kuhn has bought out other interests in the 
MeCulloch-Kuhn-Atkinson Co., wholesaler of sash and 
door products, and will continue it as the Kuhn Sash & 
Door Co. Mr. Kuhn is president and treasurer, and 
G. Gerstenhauer, who has been in charge of estimating 
for the company for three years, becomes secretary. 
Mr. Kuhn has been active in the sash and door trade for 
33 years and Mr. Gerstenhauer for 27 years, 

Don Lawrence, assistant sales manager for the Black- 
well Lumber Co. and the Panhandle Lumber Co., with 
headquarters at Spokane, is in Minneapolis during the 
retailers’ convention this week to greet customers. 











AT THE HEAD OF THE LAKES. 


DuLuru, MINN., Jan. 15.—One sale of No. 2 and No. 3 
common, white pine, was reported this week. It con- 
sisted of 2,500,000 feet, and the prices were. about the 
same as those prevailing in the latter part of 1912. 
Some items commanded a higher figure, and others a 
lower, but the average represented about former prices 
in the closing months of last year. 

Zero weather has prevailed a good part of the time 
over northern Minnesota and Wisconsin for the last 10 
days. John McCarthy, a well-known Stillwater timber- 
man, passed through the city from the Rainy River this 
week and says that the mercury descended to 39° below 
zero at Beaudette one day recently. He has been looking 
up timber in that territory, and says that homesteaders 
have startling views concerning their stumpage. One 
homesteader who had about 120,000 feet of pine on his 
land labored under the idea that he had at least 750,000 
feet. Another who had about 50,000 feet imagined that 
he had 500,000 feet. 





MICHIGAN | 


THE SAGINAW VALLEY. 


Bay City AND SAGINAW, Jan. 14.—Lumber operators 
were handicapped last week with some snow and colder 
weather, and by scarcity of help early in the season at 
the camps, but of late help has been offering freely. 
There has not, however, been enough cold weather to 
freeze swamp and low ground and this has interfered 
with active woods operations. Every lumberman will 
handle all the timber possible this year, owing to the 
satisfactory conditions in trade. Lumbermen generally 
express confidence that business will be good at least six 
months, the consensus being that if the tariff affects 
business, should it be revised downward as expected, it 
will be felt but little until late in the year. 

W. B. Mershon, who has been a member of the Michi- 
gan Tax Commission and did effective service, declined 
re-appointment. He was taken with a sudden and 
severe attack of ptomaine poisoning while attending a 
meeting of the tax commission at Lansing two weeks 
ago Friday. He was brought to his home in Saginaw, 
where he has improved greatly, although his physician 
says full recovery will take time. Mr. Mershon says 
that W. B. Mershon & Co. had a dull year most of 1912, 
but beginning with November 1 business picked up and 
during that ‘and December the company received more 
orders than for any other two months in the last five 
years, and today it has work enough on its books to 
keep the plant humming at full capacity for about 60 
days. The concern is selling more large resaws and 
special machines than ever before. There seems to be a 
growing demand for gang band resaws. The company 
has orders it is working on for three of these machines 
from many parts of the lumber manufacturing world. 

Mr. Mershon, speaking of the future, said: 








susiness prospects look good A number of big under 
takines are contemplated. We can not stand still: the lum 
ber business is taking on the progressive ideas all right and 
we keep two or three men all the time going around among 
the manufacturing concerns, learning their wants and pick 
ing up new wrinkles, 

W. IL. Miles, secretary of the Wickes Bro 


3. company 
at Saginaw, 


said that 1912 was a good year for this com- 
pany and its gang sawing machinery was distributed 
from Halifax to Vancouver, and from Cobalt to the 
southern panhandle in Texas. During 1912 the company 
distributed sufficient Wickes gangs to make a saving as 
compared with the sawdust waste of ordinary methods 
of manufacture, of over 100,000,000 board feet of 
lumber, besides a further large saving in cost of labor 
and an improvement in the quality of the product. The 
company look to 1913 with confidence for even better 
things than it has enjoyed the last year. The company’s 
reports from all sections of the United States and 
Canada show the lumber trade in good condition, demand 
strong, prices satisfactory. 

The N. Michelson Lumber Co., operating a saw and 
shingle mill at Michelson, Houghton Lake, has _pur- 
chased 1,000 acres of land located in Roscommon and 
Missaukee Counties, estimated to contain 7,000,000 feet 
of timber, which will be eut and hauled to the mill at 
Michelson. The plant will be fully stocked for next 
season’s run. 

The Jones & Kerry Lumber Co. started its sawmill 
for its first winter run, at St. Ignace, last Tuesday. 
The mill ents 50,000 feet of mixed lumber a day and is 
receiving 6,000,000 feet of mixed logs from the camps 
bv rail. A hot pond was constructed at an expense of 
$3.500. 

FP. E. Parker, president of Mershon, Eddy, Parker Co., 
the plant heing located at Mershon, onposite Saginaw, 
reports a good outlook for white pine lumber and mill 
work business for the coming year. The comnany haséa 
full stock, carrying 25,000,000 feet in the Saginaw yards 
and 20,000,000 feet at mill manufacturing points. Or- 
ders for this year’s delivery are coming in freely, this 
company’s box factory never having so many orders 
hooked at this time of year as now. The demand for 
Nos. 2 and 3 boards is also good, as the high price of 
hemlock and southern pine has increased the use of 
white pine barn boards. Mr. Parker says that doors, 
sash and blinds are in more active demand and prices 
are stiffening. 

The Salling, Hanson Co., at Grayling, last year manu- 
factured 3,197,568 feet of nine. 9,440,998 feet of hem- 
lock and 8,980,190 feet of hardwood lumber, a total of 
21,618,756 feet, and 4,136,000 nieces of lath. The com- 
panv is getting in a stock for the current year. 

Discussing the statement in the Washington disnatches 
that most of the House Ways and Means Committee 
favor putting rough and dressed lumber, hewn and 
squared timber, shingles, lath and fence posts on the 
free list, E. B. Foss, one of the largest imvorters of 
pine lumber in Michigan, states it will put the sorting 
and box manufacturing business in the Saginaw Valley 
out of business, This trade in Bay City alone employs 
a thousand hands and pays $1,500,000 out annually in 

wages. The removal of the duty on rough lumber would 
not hurt so much, but if it is taken off finished lumber 
it will transfer that end of the business from the States 
to Canada. 

The Johannesburg Manufacturing Co., at Johannes- 
burg, of which F. LL. Michelson is manager, last year 
manufactured 173,901 feet of pine, 6.789.858 feet of 
hemlock, and 5,176,922 feet of hardwood lumber. a total 
of 12,140,681 feet, and 1,492,550 pieces of lath. This 
concern nuts out a fine brand of mavle lumber. 

John D. Mershon, of the John D. Mershon Lumber 
Co., of Saginaw, returned yesterday from Chicago and 
Indianapolis. He reports the redwood business very 
good. The demand is brisk, prices are firm and show an 
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ROOFERS 


>and 8” 
No. 2, No. 3 and No. 4 


Flooring. 


1x6 and 1x12 
No. 3 Kiln Dried Rough. 


Send us your stock and price list 
to insure quick response. 


William Whitmer & Sons, Inc. 


Franklin Bank Building, 
PHILADELPHIA, PENNSYLVANIA. 








The Floyd- Olmstead Company 


} Bulletin Building 
} Philadelphia, Pa. 
: » 
3 cars 4-4 No. 1 Common Poplar 
146,000 ft. 4-4 No. 2 Common Poplar 
11,000 ft.4-4 - Log Run Maple ) 
} —-:117,000 ft. 4-4 Cull and S. W. Chestnut  § 
41,000 ft. 5-4 Cull and S. W. Chestnut 
45,000 ft. 6-4 Cull and S. W. Chestnut 
10,000 ft. 4-4 - Log Run Basswood 
19,000 ft. 8-4 - Log Run Hickory 
, SELLING AGENTS 
’ White Lumber Company, } 
Johnson City, Tenn. 
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The Fisher & Wilson Co. 


CLEVELAND, OHIO. 
“Old Fashioned ” 


Cork White Pine 


YARD AND DOCK, 
West 3rd Street. 


General Offices, 
ROCKEFELLER BLDG. 

















From IDAHO 


White Pine Of the ‘‘Maraschino”’ 


Enthusiastic customers say we are altogether too conservative 
in proclaiming the merits of the ‘‘Maraschino’’ variety; that we 
should tell the trade that No. | Barn runs 50% dressing and the No. 
2 Barn runs 50% No. | Barn. 

Does this interest you? Will you write us and say “show me’ ? 


Oven AM. Bruner Company 


PHILADELPHIA, PA. 


Variety. 








West Penn Lumber Co. 


Wholesale Lumber 


WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 


alll 











Maple Flooring, Bevel Siding, Shingles and Pickets 


FOR THE MIXED CAR 7RADE. 
Established 1886 
THE EASTERN LUMBER CO., Tonawanda, N. Y. 








Bradley, Miller & Company’ 
BAY CITY, MICH. (Station A) 


—— We Solicit your Inquiries for 
Mouldings cee s 
White Pine Lumber 
Kiln Dried Maple Flooring 
K. D. Window and Door Frames 
Dimension Shingles and Box Shooks 


























240 Page Book On 
Silos and Silage 10c 


Most complete work on this subject published. Used as text book by 

many Agricultural Colleges. Gives the facts about Modern ~- tnt 
Methods—tells just what you want toknow. 240 pages—indexed— 
over 40 illustrations, a vast amount of useful information boiled 
down for the retail lumberman w ho. desires to study the silo pro- 
blem. Tells ‘‘How to Make Silage’’.—‘‘How to Feed Silage’’. 72 pages 
on ‘How to Build Silos” particularly wood silos. Limited Revised 
and Enlarged Edition now ready. Send for your copy before too 
late. Enclose 10c in coin or postage stamps and mention this paper. 


SILVER MFG. CO., 324 Broadway, SALEM, OHIO. 








R. E. Wood Lumber Company 


BALTIMORE, MD. 


Manufacturers Southern Hardwoods 











BOOKS ON PRACTICAL FORESTRY 


By C. A. SCHENCK, Director Biltmore Forest School. 


Logging and Lumbering, - $5.25 postpaid. 
Lectures on Sylviculture, - - 2.15 > 
Forest Mensuration. . . - 1.16 pa 
Forest Finance, - . . - 5 oe 
Forest Policy, - - - - - 1.90 8 
Forest Protection, - - - 1.65 


Complete descriptive matter of these books will be sent on re- 
quest. Also catalog of many other books for those interested in 
lumbering and forestry. 

AMERICAN LUMBERMAN 
431 South Dearborn Street, CHICAGO, ILL. 











inclination to advance. W. D. Mershon, of New York 
City, representing this company in the East, was in 
Saginaw a week during the holidays in conference with 
the western selling force, as was D. L. Van Auken, of 





Milwaukee, Wisconsin representative of the firm, and 
B. P. Bertling, of Minneapolis. 
NORTHERN MICHIGAN NOTES. 
MANISTIQUE, MicH., Jan. 13.—The change to cold 


weather with a fall of snow in the North has dispelled 
the fears of northern loggers that mild weather meant 
a reduced cut this season. Upper peninsula lumbermen 
intend to cut more this winter than for several years. 
Plenty of men are now available also. Hauling has be- 
gun in the woods and the railroads are also busy. The 
St. Paul railway is hauling about 75 ears of logs a day 
into Menominee and vicinity and will increase this later 
to 150 ears a day. The Northwestern and Wisconsin & 
Michigan have also started hauling and will take large 
quantities to Menominee and vicinity. Loggers predict 
that the cut this year in northern Michigan and Wiscon- 
sin will be 50 per cent heavier than last year if a long, 
cold winter results. 

It is reported that the Wisconsin & Michigan Railway will, 
at the completion of the present log hauling season, dispose 
of its rolling stock, some of which has already been sold, 
und later probably the road itself. 

J. C. Kirkpatrick, for several years manager of the 
Pole Co., with headquarters at Escanaba, has become 
dent of the Birdseye Veneer Co., just organized 


North 
presi- 
at Escanaba. 





THE CITY OF THE STRAITS. 

DeEtTRoIT, MicH., Jan. 14.—With the last week of De- 
cember and the first two of January now out of the way 
—the dullest three weeks of any years so far as the 
lumbermen are concerned—the dealers in Detroit and its 
vicinity look forward to another busy season, such as 
they had all last year. 

Activity in building operations was apparent last week. 
New work submitted to contractors for estimates included 
several brick residences and flats of large size. This is 
regarded as an indication that prospective builders are 
taking advantage of the opportunity to get an early start 
on their work before the rush of construction later in 
the season makes greater demands on the time and atten- 
tion of the contractors and perhaps imposes delays in 
obtaining necessary material, particularly from the lum- 
ber yards. 

The estaie of 


the late Conrad Lehr, Detroit lumber- 


man, who left $120,000 to his widow, has paid an in- 
heritance tax of $535.55 to the treasury of Wayne 


County. 
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FROM THE METROPOLITAN DISTRICT. 


NEw ‘York, Jan. 14.—Trade has fallen 


off to some 
extent, but the yards are active and the open weather 
is allowing deliveries to be made almost without inter- 


ruption. ‘The building situation is very satisfactory and 
the outlook for a spring demand is all that can be de- 
sired. Inventorying is still under way to a very large 
extent and stocks are being found more badly broken 
in many instances than expected. As a result inquiries 


for early spring shipment are beginning to come into the 
market actively in order to prepare for the spring build 
ing situation. 

All through the suburban sections there is promise of 
heavy building operations when settled weather is once 
assured. A number of permits are being issued by all 
the building departments and the character of the work 
is very encouraging. Nothing of a boom tendency pre- 
vails and the buildings are apparently more for real home 
seekers’ purposes. 

Heavy contract work requiring spruce or yellow pine 
is developing rapidly and inquiries from this source for 
early spring shipment are becoming common. The sub- 
way contracts are bound to consume heavy quantities of 
yellow pine and wholesalers catering directly or indi- 
rectly to this class of business have been busy for some 
time quoting upon schedules. 

M. J. E. Hoban, of the Hoban-Hunter-Feitner Co., has 
returned from a two months’ trip south, where he has been 
visiting among the cypress mills whose outputs are handled 
in this market through Mr. Hoban’s company. Most of his 
time was spent at the mill of the Tilghman Cypress Co. of 
Lukens, Fla., which company is controlled by the Hoban- 
Hunter-Feitner interests. This mill is turning out a very 


nice cypress output. : 
George E. Major, of Major & Loomis Co., Hertford, N. C., 
spent a few days in the city last week. This company 


handles a fine 


line of North Carolina pine, 
market being 


the output in this 
handled through the Frost 


& Davis Lumber 


Co. 

John M. Gibbs, of the Fosburgh Lumber Co., Norfolk, Va., 
spent part of the week among the local North Carolina pine 
trade. He says conditions are very satisfactory with every 
indication of a continuation of the present firm prices. 

Hugh McLean, Hugh McLean Lumber Co., Buffalo, N. Y., 
made one of his periodical trips through the market last 
week. He says the hardwood situation is strong from top to 
bottom and that stocks in shipping condition at mill points 
are as scarce as ever. Mr. McLean says there is less diffi- 


culty than formerly in the car shortage situation and that 
his mills are now and have been for sometime able to get 
whatever cars are required. 





THE TONAWANDAS. 

NortH TONAWANDA, N. Y., Jan. 14.—Announcements 
made today by LeGrand DeGraff, of A. Weston & Son, 
were that the Weston Estate has closed negotiation which 
will result in the location of immense flour mills and 
grain elevators on the property formerly occupied by 
Oille & McKeen, located between Main Street and the 
Niagara River. The plant is to be erected in the spring 
by the Federal Milling Co., of Lockport, N. Y. 

James L. Crane, of White, Gratwick & Mitchell, repre- 
and Maurice KE. 


senting the local lumber interests, 








Preisch, of the Haines Lumber Co., representing the Buf- 
falo Lumber Exchange, returned yesterday from Wash- 
ington, D. C., where on Monday they appeared before 
the W ays and Means Committee of the House and voiced 
the sentiments of their constituents on the proposed re- 
vision of the tariff bill as relating to lumber. The mem- 
bers of the committee are reported to have made it evi- 
dent that lumber is to be placed on the free list. The 
local representatives were in favor of such action on 
rough stock, but spoke in favor of a differential on 
dressed lumber. 


IN CENTRAL NEW YORK. 
Utica, N. Y., Jan. 14.- 





The lack of snow in some parts 


of the Adirondacks has hampered lumber hauling. The 
open season has delayed the freezing of the lakes across 


which hauling is done and this likewise has delaved some 
of the winter’s work. A light snow has enabled Smallman 
& Spencer at Malone to begin bringing in logs. 

The State has started 
passing on State 
Herkimer County. 


os 
LAKE ERIE PORTS | 


Joha Doe proceedings for tres 
lands in Stratford and Salisbury, 
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FROM WESTERN NEW YORK. 
BuFFALO, N. Y., Jan. The Buffalo Lumber Ex 
change, at its monthly meeting last Saturday, took a 


stand as being opposed to the levying of duties on lum- 


ber in the rough, shingles and lath, and appointed a 
delegate to represent it before a committee of Con 
gress at the hearing of schedule D of the tariff, con 
cerning lumber duties. M. E. Preisch, of the Haines 
Lumber Co., North Tonawanda, was selected. 

Last week was a light one in the building bureau, 
the number of permits being 30 and the total costs 


$53,700. The outlook for building next spring is re- 
garded by the trade as excellent. — 

Seatcherd & Son are watching the ocean freights on 
lumber, which are now practically prohibitive to most 
points in Europe. This is on account of the great 
demand for freight carriers and rates are therefore not 
expected to decline right away. The expectation is that 
traffic will stand still a while and then, when the lumber 
must be had, the rates will be paid and the business will 
be resumed. 

An office has been opened in the White Building by 
Norman A. McDonald, treasurer of the Wood Mosaic 
Co., but it is not understood that the company will sell 
any lumber from here. Mr. McDonald, who is 
ot the Citizens’ Bank, has been nominated for 
of the chamber of commerce. 


cashiel 
treasurer 





FOREST CITY TRADE NOTES. 
CLEVELAND, OHIO, Jan. 14.—The new year opens up 
with exceptionally bright prospects in practically all 
lines. Dealers in yellow pine are gratified with the 
business of the past year and predict that the eoming 


season will see a continued strong market. Hardwoods 
and northern stocks look exceptionally good at this time. 
The retail yards are optimistic because of the demand 
for building materials, and the factory trade has added 
much to the volume put out. 

Local yards are finishing 
shape for the new year. 
a good year. 


THE KEYSTONE STATE 


inventories and getting in 
Practically every yard reports 














QUAKER CITY NEWS. 

PHILADELPHIA, PA., Jan. 13.—The retail trade has not 
gotten into full swing yet after stock taking and book 
balancing, but the wholesalers are busy filling orders and 
answering inquiries. City yards seem to be catching up 
somewhat in stock, but as a whole they are still below 
normal. Hardwood users are further down in stock, and 
what dry lumber is received is used quickly. While the 


first part of last year was generally poor for the city 
yards, and demand was low almost through the year, the 
wise ones made a good profit during the latter months 


that made the year as a 
returns. 

All the hardwoods are in good demand, prices are firm, 
and dry stock is hard to get. Plain oak, birch, beech, 
maple, gum and cherry are mentioned as being especially 
in demand. White pine is active, with price firm. Hem- 
lock and spruce are scarce and high, and there is a strong 
probability of a rise in prices in the near future. Yel- 
low pine is in good demand, and behind the market in 
spite of heavy receipts lately. North Carolina pine is 


whole show fairly satisfactory 


active, with roofers, box and some grades of flooring 
searce. Lath are searce and high. Southern and Jersey 


shingles are hard to get, 
pretty regularly. 

Operative building is almost at a standstill, but other 
branches are active and favored by the open weather. 
Since the first of the month 195 permits have been issued 
for 230 operations, entailing an expenditure of $461,465. 

General trade reports indicate an unsettled week among 
manufacturers and jobbers, but the general feeling is 
optimistic. 

There is great jubilation here over the definite appro- 
priation of $2,000,000 for improvements to the Delaware 
tiver, and also the appropriation to complete the canal 
at Rehoboth, Del., which will open up the ‘‘ Eastern 
Shore’’ district for this market. 

The Honaker Lumber Co., of Putnam, Va., whose 


product is sold by Schofield Bros., of this city, has added 


but western are coming in 
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another quarter-sawing mill to its equipment, making 
three mills under the one roof. With the present equip- 
ment this mill expects to cut 30,000,000 feet this year. 


AT THE HEAD OF THE OHIO RIVER. 

PITTSBURGH, Pa., Jan. 14.—Buyers are not coming out 
to any great extent for immediate deliveries. Most 
of them appear to have covered their requirements for 
the present month and some for February. However, 
some anxiety is being shown by large consumers of lum- 
ber regarding their sources of supply for the first half 
of the year. The volume of trade in prospect looks 
large. The sources of supply are not as large and the 
discrepancy between the two seems to insure very firm 
prices. The chief activities of the Pittsburgh territory 
in industrial lines were never better than they are to- 
day. The normal quiet of midwinter, especially over the 
holiday season, has been so minimized by pressure from 
all markets for material that there has been practically 
no suspension of any kind possible among the mills for 
even ordinary repairs. The market is very much over- 
sold for iron and steel. The leading products are now 
selling only under urgent demand beyond July 1. Many 
of the largest manufacturers are entirely out of the 
market for new business until after the first half of 
the year. Railroad buying is keeping up. The amount 
of building projects under way is larger than for sev- 
eral years, and the whole general fabric of commerce 
in the Pittsburgh district has an undertone of strength 
and solidity. 


The Camp Manufacturing Co. is sold so far ahead that 
little business is being sought at this time. George Camp, 
the Pittsburgh representative of this company, who was 
in the South recently, expects higher prices to prevail for 
yellow pine products during the spring. 

President H. Domhoff, of the Acorn Lumber Co., 
reports very low lumber stocks being carried by retailers 
and consumers, but a very active inquiry for large lots 
of lumber, with prices firm and a likelihood of slight ad- 
vances in many of the different grades before summer. The 
anxiety of some of the large consumers to cover require- 
ments for as far ahead as possible on existing prices is 
taken as an evidence that there will be no cessation of the 
demand. 

The Babcock Lumber Co. notes a scarcity of cars in some 
parts of the South, while on the main lines the supply 
is more satisfactory. E. V. Babcock is in Chicago attend- 
ing the directors’ meeting of the National Wholesale Lum- 
ber Dealers’ Association. 

The Western Lumber Co. started the new year with the 
best volume of business booked in its history. President 
W. W. Wilson, jr., of this company, returned from a trip 
to Buffalo and Tonawanda, N. Y., where he was in con 
ference with extensive white pine connections, which have 
been established by the Western Lumber Co. The company 
reports new stocks very scarce. White pine, especially, is 
searce, and prices are steady. 

The Kendall Lumber Co. has just installed a new 70-ton 
Shay locomotive at Crellen, Md., where the output will be 
increased through the additional facilities. Secretary G. 
M. Chambers, of this company, returned from visiting the 
mills this week. S. A. Kendall, vice president of the com- 
pany, was in Pittsburgh during the week. 

The Forest Lumber Co. reports the best business for the 
opening of the year it has experienced in its history. F. 
X. Diebold, who is now the Philadelphia representative of 
the company, is in West Virginia visiting mills and before 
returning will be at the general offices in Pittsburgh. H. 
A. Diebold notes a decided stiffening up on North Carolina 
pines and on hemlock. 


HYMENEAL 


West-Senft. 


BALTIMORE, Mp., Jan. 14.—-Miss Alretta Senft, daughter of 
Mrs. Alretta Hollis Senft, of 1609 Harlem Avenue, this city. 
and M. Wellington West, formerly of Belle Haven, Va., but for 
some time assistant to J. I. Coulbourn in the Philadelphia 
office of Coulbourn Bros., were married Saturday, December 
28. The ceremony was performed at the home of the bride's 
mother by Rev. G. I. Humphreys, and only the immediate 














relatives of the bride and bridegroom were present. After 
a honeymoon trip through the South Mr. and Mrs. West 


will be at home at 1483 North Sixteenth Street, Philadelphia. 


_—e_OOOOOO 
Ladd-Buehner. 

PorRTLAND, OrE., Jan. 15.—The engagement has been an- 
nounced of Miss Lillian Buehner, daughter of Mr. and Mrs. 
Philip Buehner, to Charles Thornton Ladd. son of Mr. and 
Mrs. William M. Ladd, and brother of William and Henry 
Ladd. The wedding will be an event next fall. Mr. Bueh- 
ner was for many years actively interested in the Eastern 
& Western Lumber Co., but recently returned with his family 
from a tour of Europe and is now in the timber business. 


Caldwell-Rogers. 


INDIANAPOLIS, IND., Jan. 15.—Mr. and Mrs. James N. 
Rogers have announced the approaching marriage of their 
daughter, Miss Idamarie Rogers to Horace B. Caldwell, to 
take place at the home of the bride’s parents, January 29. 


Faust-Thompson. 


AnNTIGO, Wis., Jan. 15.—Edward P. Faust, secretary and 
treasurer of the Faust Lumber Co., this city, and Miss 
Mary Thompson, of Black River Falls, were married Janu- 
ary 14 at Black River Falls. Mr. Faust was formerly asso- 
ciated with the Wisconsin Bark & Lumber Co. 





Johnson-Johnson. 


BALTIMORE, Mp., Jan. 16.—Samuel Berkey Johnson, who 
controls the Johnson Lumber Co., of Frostburg, Md., and 
Miss Roxalena Critchfield Johnson, only daughter of Arthur 
Johnson, a prominent oil man of Coffeyville, Kans., on_the 
evening of January 11 were married in the Smoky City. 
Mr. Johnson had met the young lady only six weeks be- 
fore, when she came on a visit east, and it was almost a 
case of love at first sight. Mr. Johnson is a great-grand- 
son of Thomas Johnson, first governor of Maryland. 





IN BEHALF OF THEIR EMPLOYEES. 


CHARLOTTE, N. C., Jan. 13.—A handsome and com- 
modious Young Men’s Christian Association building 
will be erected by Fritz and Albert Salmen, of the 
Salmen Brick & Lumber Co., of Slidell, La., as a me- 
morial to their deceased brother, Jacob Salmen. The 
employees of the company and their families are looking 
forward with much interest to the new association build- 
ing, and a large number have signified a willingness to 
join its membership. A secretary will be engaged and 
work will be begun at once, 





| NORTH ATLANTIC COAST 


NEW ENGLAND TRADE NOTES. 


Boston, Mass., Jan. 13.—One of the important 
changes occurring January 1 in the management of two 
of the largest retail yards in the city, was the retire- 
ment of Benjamin Pope, president, and Edgar F. Cottle, 
treasurer, from active interest in the Curtis & Pope 
Lumber Co. Their successors are Daniel A. Lucy and 
George F. Cobb, who have been connected with the Pope 
& Cottle Co., of Chelsea, a branch of the Curtis & Pope 
Co. Mr. Pope and Mr. Cottle still retain their financial 
interests in the concern, but retire from active service. 
To fill the vacancy at the Pope & Cottle yard, William F. 
Lamb has been secured to act as manager. Mr. Lamb 
for the last 7 years has been the Boston representative 
of Hilton & Dodge Lumber Co., of Brunswick, Ga., and 
is one of the best known lumbermen of the city. Chester 
S. Morrision, who has been connected with Mr. Lamb 
in the Hilton & Dodge interests, has succeeded Mr. Lamb 
as the representative of the latter firm. 

The business of the C. O. Skinner Co. is being con- 
ducted under the old firm’s name by R. H. Stevens, who 
has been connected with the Stone Lumber Co. for the 
last 6 years. Mr. Stevens has assumed charge of the 
business as treasurer and general manager, and is at 
present visiting southern mills in-the interest of the 
concern, 











ON THE KENNEBEC RIVER. 


_ WATERVILLE, ME., Jan. 13.—The stockholders of the 
Northern Maine Telephone Co., which is probably the 
only Maine telephone company run by men engaged in 
lumbering, has just held its first annual meeting, and 
elected the following officers: President, W. J. Lanigan, 
Waterville; clerk and treasurer, S. W. Philbrick, Skow- 
hegan; directors, the president and clerk, with F. E. 
Boston, of Gardiner; E. K. Atwood, of Waterville; 
R. L. Marston and W. D. Snow, of Skowhegan. 

Milford, on the Penobscot, is having an industrial 
boom, owing to activity in lumber circles. Its indus- 
tries, which have heretofore given employment to men 
only in the summer, are this winter affording work for 
about 175 men. The mill of J. M. MeNulty on Baker 
Brook is running at full blast. The big mill of the 
Jordau Lumber Co. is operating all winter for the first 
t'me in years. The Rackliffe bundle wood mill is em- 
ploying an extra number of men. 

State Auditor Lamont A. Stevens, who departs from 
office this month, will return to his old home at Wells 
Depot, where he will resume the lumber business in 
which he was engaged before he came to Augusta. 

The eleventh biennial report of the State assessors 
contains the information that the real estate in unor- 
ganized townships of Maine is valued at $45,493,176, 
and the growth on public lots $1,439,458. On the ques- 
tion of wild lands the report says: 

By chapter 212, resolves of 1911, the legislature appro- 
priated the sum of $10,000 to continue the examination of 
wild lands in 1911 and 1912. In 1911, 12 townships were 
explored in Aroostook. Washington and Somerset Counties, 
at a total expense of $4,565.95. In 1912, the board adopted 
different methods in part, selecting 10 townships for ex- 
ploration, and used the balance of the appropriation for 
securing information from all the wild land sections of the 
State. Many of the towns explored and surveyed have 
shown an increase in acreage amounting to many thousands 
of acres since the work was started several years ago. 





THE PENOBSCOT RIVER DISTRICT. 

Banoor, ME., Jan. 14.—For six months a crew of 500 
men has been engaged in the construction of a dam for 
the St. Croix Paper Co. at Grand Falls, on the St. Croix 
River, four miles above the company’s mills at Wood- 
land. The dam is being built for the purpose of water 
storage and to generate electrical power for the St. 
Croix company’s plant, and the cost, including flowage 
damages, will be about $1,000,000. The structure will 
extend from the American to the Canadian shore, and 
will have a spillway of 900 feet. 

A steam sawmill is to be erected in East Machias by 
I, M. Pierce and O. 8S. Townsend, of Bangor, who are 
large owners of timberlands on Machias waters and now 
have extensive logging operations in progress. The mill 
which is to be equipped with machinery for both long 
and short lumber will be run day and night through the 
year. The entire product will be taken by the L. M. 
Young Lumber Co., of Bangor, which has yards here 
and at Portland, and offices in Bangor, Boston and 
New Haven. 

A new village has sprung up in the Maine wilderness, 
in Piscataquis County, 9 miles from the Katahdin Iron 
Works and 3 miles from the Canadian Pacific Railway 
line, with which it is connected by a branch leaving the 
main line at a point 11 miles west of Brownville Junc- 
tion. This new village is named Ray, after the Ray 
Lumber Co., which last year purchased 23,000 acres of 
land in the vicinity, and has erected there a sawmill 
135 by 40, a hardwood mill 50 by 40, a dryhouse 30 by 
60, a boarding house 100 by 36, store, storehouses and 
20 dwellings. 

The two mills are about to begin operations and by 
February 1 will be turning out lumber at the rate of 
650,000 feet of spruce and pine and 350,000 feet of 
hardwoods monthly. Fifty men are employed in the 
mills, and the company has 100 men in the woods, get- 
ting out 8,000,000 feet of logs. 

The new enterprise was promoted by Joseph G. Ray, 
of Franklin, Mass., who is treasurer of the company. 
Winthrop B. Nye, of Franklin, Mass., is president, and 
John P. Deering, of Saco, Me., secretary and manager. 
Mr. Ray also owns 50,000 acres of timberlands in Wash- 
ington County, Me., recently purchased from Joseph A. 
Coffin, of Machias, 





W.VA. SPRUCE 





Pocahontas Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


Office: 
BROOKVILLE, PA. 








Mills: 
BURNER, W. VA, 





S. E. Slaymaker & Co. 


SPRUCE 
HARDWOODS 
HEMLOCK 


Office: Fifth Avenue Bldg. . NEW YORK CITY 
MILLS: Cass. West Virginia. 





William Whitmer & Sons, Inc. 


Franklin Bank Bldg., PHILADELPHIA. 
— Manufacturers and Wholesalers — 


W. Va. Spruce, White 
Pine and Hemlock 


Longand Shortleaf Pine and Hardwoods 





United States Spruce Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills - - MARION, VA, 








WwW. W. DEMPSEY 


Spruce, Hemlock and 
Hardwoods 


New York Office, General Office, 
No. 18 Broadway. JOHNSTOWN. P. 





Hadentine Lumber Co., Inc. 
Office, CAMDEN, N. J. 
HARDWOODS | Will Saw 15,000,000 Feet 
and SPRUCE Hemlock before April Ist. 
GET YOUR ORDERS IN EARLY 





Laurel River Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


JENNINGSTON, - WEST VIRGINIA, 





Tygarts River Lumber Company 
SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills, . MILL CREEK, W VA. 





GEORGE CRAIG & SONS 


Spruce, Hemlock 
and Hardwoods 


OFFICE, ° PHILADELPHIA, PA, 








Cherry River Boom & Lumber Company 
SPRUCE, HEMLOCK and HARDWOODS 


Office, SCRANTON, PA. 
MILLS:— Richwood, Camden-on-Gauley and Holcomb, W. Va. 

















~! 
am 
ww 


AMERICAN LUMBERMAN 


JANUARY 18, 1913. 





















Salling Hanson 
Company 


White Pine 
Hemlock and 
Hardwoods 


| 
De renins crtinre knoe RRoeRoen 


GRAYLING, MICHIGAN 
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Johannesburg Mfg. Co. 


Manufacturers 


—_—s 
Hardwood 


Lumber 


Johannesburg, Michigan. 





2yiny 


Any ltems 
Here You Need > 


250,000 ft. 300,000 ft. — 

5-4 5-4 = 

No.1 Com.and |} No.2Com.and = 
Btr. Basswood Better Beech 


We can fill orders for any of 
the above stock promptly. 


The Kneeland-Bigelow Co. 


BAY CITY, MICHIGAN. 








We Can Ship Mixed Orders 


without unnecessary delay as we own and 
operate our own mills, and by carrying 
well assorted stocks can ship in addition to 
White Pine Lumber, 
Dimension, Shingles, 
Worked Mouldings, 
Maple Flooring, K. D. 
Frames, Box Shooks. 








my N Prices on Request a 
E. B. Foss & Company 


MANUFACTURERS 
Bay City, Michigan 


Established 1877 Telecode Used. 























Eg 


j 
4 


FROM THE PACIFIC NORTHWEST | 





WESTERN WASHINGTON NOTES. 

TAcOMA, WASH., Jan. 13.—The severe weather con- 
ditions noted last week have continued throughout the 
week. What with a heavy fall of snow reaching to 14 
feet in the Cascades, and with rain, chinook and freezing 
temperature all mixed in together, the lot of the railroads 
has been anything but happy, and both the Milwaukee 
and Great Northern lines were put entirely out of com- 
mission temporarily. Mails have been delayed and ship- 
ments of forest products are also being delayed. Logging 
camps generally have had to remain closed, with a few 
exceptions, while many of the country mills are idle, both 
saw and shingle, particularly to the north of here as far 
as the boundary line. 

Secretary George S. Long, of the Weyerhaeuser Tim- 
ber Co., is confident 1913 is going to bring a fair year’s 
business for the lumbermen. The Weyerhaeuser com- 
pany’s sawmill at Everett is still idle, undergoing over- 
hauling and repairs, including the installation of a new 
band, and is due to start again about January 20. Mr. 
Long says of lumber conditions: 

The demand is fair, prices are fair and a general feeling 
of cheerfulness prevails. I think the millmen have no dis- 
position to rush into the realm of exaggerated prices. Vir 
logs are scarce and prices stiff. The severe weather has 
retarded the opening of the camps after the holiday shut 
downs. 

Manager J. A. Gable, of the Pacifie Mutual Door 
Co., who has lately returned from an extended business 
trip east, announces that the Pacific Mutual has estab- 
lished a distributing branch at Chicago with C. H. Pease, 
formerly of the Cincinnati Sash & Door Co., in charge; 
one in New York, with C. W. Caley, formerly of the 
Hall & Munson Co., in charge, and one in Los Angeles, 
with E, E. Frost in charge. The Pacific Mutual has an 
output of about 8,000 fir doors a day, some of the strong- 
est plants in western Washington being allied with it, 
including the mammoth plant of the Chehalis Fir Door 
Co., just completed at McCleary, and which has started 
operations. Of the sash, door and column market Mr. 
Gable says: 


My observation all through the East was that the pros- 
pects for 1913 trade are very good. Stocks are not large 
and we hope prices will be better this year. We have 
extended our market somewhat during the last year and we 
think the fir door has come largely into favor in new fields. 
The increase in general production on fir goods has a little 
overbalanced the consumption, however, and we are not 
wholly satisfied. 

Indications of intention to make extensive improve 
ments in its Tacoma freight terminals have been given 
by the Harriman system. Land needed for the proposed 
improvements was acquired by the railroad some time 
ago. Last week it gave notice to several corporations oc- 
cupying its property to vacate within 30 days. One of 
the affected firms is the Nickerson-MacF'arlane Machinery 
Co. The railroad’s right of way crosses a portion of this 
company’s property and it will be necessary to move its 
blacksmith shop, which will be done at once, according to 
C. C. Doud, vice president of the machinery company. 
The Harriman system has filed plans for a steel bridge 
across the waterway from the tidelands to the new Union 
depot yards and for a concrete and brick freight house to 
cost $150,000. The Northern Pacific also announced last 
week that work would be started very shortly on the new 
viaduct it is to build across the city waterway connect 
ing with the new Union depot yards. About $750,000 
is involved in the expenditure to be made by the two roads 
in this work. 

The Chicago, Milwaukee & St. Paul Railway Co. last 
week took out permits for a roundhouse to cost $11,250; 
a blacksmith shop building to cost $10,000; a wood- 
working shop to cost $6,000, and a lumber dock to cost 
$10,000, to be added to its shops and terminal yards on 
the Tacoma tidelands. 

The Northwest Lumber 


followed by the Tacoma Mill Co. with 55,000,000 feet ; 
the Dempsey Lumber Co. with 30,000,000 feet; the De 
fiance Lumber Co. with 26,000,000 feet, and others with 
smaller amounts, the totals being of mills whose plants 
are actually located inside the Tacoma city limits. 





IN SOUTHWESTERN WASHINGTON. 

CENTRALIA, WASH., Jan. 13.—Thé lumber and shingle 
business has begun to pick up since the holidays, and 
while there is no reason to hope for anything great at 
once, no doubt the opening of spring will show a fine 
trade. The recent rise in the price of shingles is a very 
satisfactory matter, and it only tends to prove the 
prophecy of many millmen that the coming year will be 
a splendid one. 

The mills on Grays Harbor have been actively prepar 
ing for the completion of the Panama Canal, and among 
other things they have purchased water front sites for 
docks. The Vance Lumber Co., of Elma, has bought a 
dock site at Aberdeen at a cost of $15,000 and will build 
on it in the near future. The company will ship a great 
share of its output by water. 

The enormous lumber business handled through Grays 
and Willapa Harbors has made them so important that 
the War Department has been looking into the matter ot 
fortifying them, and it seems more than likely that this 
will be done in the near future. 

The Forest Service is considering the matter of waste 
around sawmills and shingle mills in the West, with a 
view to eliminating a portion at least of the loss now 
sustained. Many plants do not attempt to save the slabs 
or sawdust, and many others are not careful enough in 
their accounting to know which machine is paying a 
dividend and which is actually causing a loss. Unsys- 
tematic handling of stock in the yard is also a source of 
loss, and it is for the purpose of correcting these errors 
that the Government is taking the matter up and issuing 
a circular with several recommendations. 

There has been a great deal of rain and wind the last 
few days, and this has to quite an extent stopped work 
in the woods, with the result of a decrease in the output 
of logs. The high water, however, will bring down every- 
thing that had been stored on the rivers and will leave 
the courses clear for the coming summer’s work. 





NORTHERN WASHINGTON NOTES. 

EVERETT, WASH., Jan. 13.—Snow greatly hampered 
the mills in the mountain foothill district last week 
and several lumber and shingle companies were forced 
to suspend operations temporarily. Among the mills 
which are shut down for a few days are the Index 
Galena Lumber Co., at Index, where a fall of 3 feet 
of snow was experienced, and the Heybrook & Clearwater 
Lumber Co., above Index, hampered with 5 or 6 feet 
of snow. ‘Traffic conditions have also been hampered 
to some extent by the snow in the mountains but the 
railroads have all their lines cleared again and trains 
are moving on schedule. Everett shippers were not 
bothered to any great extent as shipments were made 
via Portland for the East and but little time was lost. 

An invasion of I. W. W. agitators in Everett last 
week failed to make an impression on employees of the 
mills and, despite the fact that thousands are employed 
here, a scant hundred joined the band at a meeting held 
Thursday evening for the purpose of organizing. Gen- 
eral Organizer J. P. Thompson is here and regaled those 
present with a thrilling account of his experience as an 
agitator in the Lawrence textile workers’ strike. Slur 
ring references to organized labor of Everett were sig- 
nificant features of his address and it was evident that 
the I. W. W. has no use for unions which will not 





Agency is finding a very 
good market and a satisfac- 
tory outlook according to 
T° J. Handforth, of the 
Lindstrom-Handforth Lum- 
ber Co., secretary of the | 
agency. The Lindstrom- 
Handforth mill at Rainier, 
which closed down for the 


holidays for annual repairs, ; 
overhauling and improve- |, 


ments, started in operation 
last week, ready for a year’s 
busy run. Of the lumber 
market Mr. Handforth says: 


The market is firm and has 
upward tendencies There 
was the usual holiday lull a 
week or two ago which was to 
be expected, but buying has 
started in earlier than we had 
expected and earlier than 
usual. The demand is pretty 
general, cheerfulness prevails 
and the vear’s outlook is very 
good. Logs are scarce and 
prices are due to advance 
whether the loggers and mill- 
men like it or not, owing to 
the severe weather which has 
kept the camps idle so much 
longer than had been planned 
on. The shingle market is 
steady with a good outlook. 


Statistics announced last 
week give the 1912 cut of 
the sawmills of Tacoma as 

















312,000,000 feet, the St. 
-aul & Tacoma Lumber Co. 


A : 5 7 Photo by Pautzke. 
Jeading with 60,000,000 feet, 


SHOWING DEPTH OF RECENT FALL OF SNOW IN THE CASCADES. 
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join it in its crusades. Earnest Marsh, editor of the 
Labor Journal and one of the leaders of the Everett 
‘rades council, was one of those assailed by Thompson. 
ihe local federation warned its members against having 
anything to do with the I. W. W. and this greatly 
angered Thompson. It is not believed the agitators 
cun make much headway here. 


Recent Lumber News in Brief. 


Work on the Fred K. Baker cedar siding and shingle mill 
has been delayed on account of the unusual wind which 
has prevailed on the Sound, making it impossible to get 
piling here from the San Juan islands. ‘The Everett Con- 
struction Co. will begin driving the piles on which the mill 
will rest just as soon as the piling arrives. The work 
will progress rapidly, it is believed, and millwrights will 
begin the installation of machinery early in February. 

A new dry kiln has been completed at Snohomish for the 
Cascade Lumber & Shingle Co. The Stephens-Bird logging 
camp, Which was closed some weeks ago, resumed operation 
Monday and will furnish the supply for the Cascade com- 
pany when it starts up. 

The Silvana Shingle Co.’s mill resumed operation last 
Monday under the management of F. J. Kobe, of Everett, 
who recently purchased the property at Silvana for a con- 
sideration of $4,000. The mill was constructed eight years 
ago. It has a capacity of 80,000. 

The Ferry-Baker Co.’s lumber mill resumed operations 
on Wednesday, after a shutdown of three weeks, during 
which time a 20-saw automatic-air trimmer, a carriage 
track and a new smokestack were installed. 

The Clark-Nickerson Co.’s mill, which has been thor- 
oughly overhauled and repaired during the last three weeks, 
resumed operations today and will be kept busy, having 
plenty of cargo business in sight, besides the rail traffic. 

The Canyon Lumber Co. resumed operations today, fol- 
lowing a shutdown of three weeks. During the shutdown 
the company removed a sandbar in the Snohomish River 
which had hampered the mill in getting logs to the carrier. 

The Walton Lumber Co. is the newest addition to the 
umber manufacturing concerns of Everett. This company 
recently purchased the plant formerly owned by the Everett 
Lumber Co., which is located on the Snohomish River at 
Lowell, a suburb of Everett. The headquarters of the com 
pany is at Everett and its officers are Clyde Walton, presi- 
dent, who is also president and manager of the Walton 
Chandler Lumber Co., Hugo, Okla.; Eslie Q. Walton, secre- 
tary and treasurer. Eslie Q. Walton was formerly president 
und manager of the Walton Thomas Sash & Door Co., 
Guthrie, Okla. Other officers and stockholders are: Wirt 
Walton, formerly of St. Louis; Ed Walton, who is also 
president and general manager of the P. T. Walton Lumber 
Co., Guthrie, and F. W. Chandler, who is secretary of the 
Walton-Chandler Lumber Co., Hugo, Okla. All of the stock- 
holders of the Walton Lumber Co. are members of the 
Walton family, which has been operating in Kansas and 
Oklahoma for a number of years. Other interests now 
owned and operated by the stockholders of the Walton 
Lumber Co. are: The P. T. Walton Lumber Co., Guthrie: 
the Walton-Thomas Sash & Door Co., Guthrie: Walton & 
Bennett, Antlers, Okla., and the Walton-Miller Trading Co., 





Finley, Okla. The plant which was started last week has 
a daily capacity of about 75,000 feet. The company has 
been busy the last several weeks getting the plant in con- 
dition to operate, adding to the yard room and shed room, 
and putting in a spur from the Chicago, Milwaukee & St. 
Paul company’s tracks. Later it expects to install addi- 
tional machinery, increasing the cut of the plant, and will 
also increase its dry kiln capacity. ‘The mill is located so 
that the company may cater to both the rail and cargo 
business. 
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AROUND THE GRAYS HARBOR COUNTRY. 


ABERDEEN AND HoquiAM, WASH., Jan. 13.—Though 
snow which has been falling here in large quantities dur- 
ing the last week is melting almost as rapidly as it hits 
the ground such is not the case in the logging camps sur- 
rounding Grays Harbor. The fall is unusually heavy and 
while most of the camps are operating it will be impossi- 
ble to continue if the fall of snow becomes much heavier. 
In case of a prolonged shutdown the cut of the Grays 
Harbor mills will be severely curtailed. This will cause 
a heavy loss at the present time when prospects for coast- 
wise, offshore and rail business are exceptionally bright. 


After nearly a month's shutdown the plant of the Ameri- 
can Mill Co, resumed operation today. Among the new 
machinery that has been installed during the shutdown are 
a new carriage and an air lift on the trimmer. The 
founditions of the mill and other buildings have also been 
renewed and strengthened. These improvements and. re- 
pairs have placed the plant in a first class condition and 
Mr. Hulbert states that it will operate steadily for some 
time unless the scarcity of logs, which once more threatens 
the mills of Grays Harbor, becomes acute. 

The plant of the General Package Manufacturing Co., 
which was partly destroyed by fire a few weeks ago, is 
being rapidly repaired and the fireproof kiln which is being 
built will be ready for use in the near future. 

The plant of the Donovan Lumber Co., which has been 
shut down for some time, has been making numerous re- 
pairs and alterations. Among the new machinery installed 
ure a carriage and air-lift trimmers. 

The Wilson Bros. Lumber Co. is making numerous ex- 
tensions to its dock and a great deal of piling is being 
driven for this purpose. ‘This plant has been operating 
steadily since its recent shutdown and will continue unless 
the scarcity of the logs forces it to shut down. Orders 
are plentiful and particularly brisk in the offshore business. 

The annual meeting of the stockholders of the Pacific 
Lumber Agency will be held January 13 at the offices of 
that company in Aberdeen. Officers will be elected and 
business of the last year discussed. 

The plant of the Western Lumber Co. has been shut down 
during the last week on account of the scarcity of logs, 
but will resume operations when logs become more plentiful. 

The plant of the Aberdeen Lumber & Shingle Co. has 
been shut down for some days owing to the impossibility of 
securing logs for operations. The shingle plant is also 
closed down. 





THE INLAND EMPIRE TRADE | 








FLATHEAD VALLEY LUMBER NEWS. 

KALISPELL, MoNntT., Jan. 13.—As a result of heavy 
snow blockades in the Rockies east of here, practically 
no shipping has been done the last two weeks. The 
Great Northern Railway has an army of men clearing 
away the snow along the Kalispell division and it is 
believed that the blockade will be raised within the next 
day or two. The demand for lumber is stronger than it 
has been for several years during the winter months and 
most of the mills have sufficient business to warrant the 
operation of their shipping departments to full capacity. 
Prices are holding up exceptionally well; in fact many 
items have been advanced 50 cents during the last 15 
days. Reports from the territory in which the product 
of this district is marketed indicate that the spring trade 
will be exceptionally strong. Crop conditions are above 
the average and the acreage exceeds all previous years. 

A heavy fall of snow, accompanied by zero weather, 
has made ideal conditions for logging operations and 
several million feet are being banked daily, throughout 
the district. 

The mills have all closed down for the season and will 
undergo extensive repairs preparatory to next season’s 
run. Owing to exceptionally low and poorly assorted 
stocks manufacturers are preparing to begin operations 
as early in the spring as weather conditions will permit. 

Active at Somers. 

The mill of the Somers Lumber Co. built to take the 
place of the one destroyed by fire at Somers, was in 
operation six and a half months during last year and 
cut 27,000,000 feet, and at the present time the com- 
pany has a stock of 24,000,000 feet of lumber on hand 
that is well assorted for the general yard trade. The 
present officers of the company are L. C. Gilman, presi- 
dent, St. Paul, Minn., who sueeceeded the late Howard 
James; W. E. Wells, vice president and general man- 
ager; W. W. Burns, treasurer; and W. N. Noffsinger, 
secretary. Mr. Gilman is assistant to the president of 
the Great Northern Railroad. Speaking of the trade out- 
look Mr. Wells said: 

We are looking for a good business, at least during the 
first three months of this year, and believe if crop conditions 
are favorable in Montana that the entire year will be pros- 
perous for the lumbermen. If they are not favorable it is 
hard to tell what will become of some of us, for during the 
last four years, our ledgers have shown on the red side the 
larger proportion of the time. 

The Somers Lumber Co. recently completed one of the 
largest dams ever constructed in this section for use in 
logging operations. The dam is 150 feet long and 20 
feet high and is equipped with two 16-foot gates for 
splashing purposes. The backwater will cover nearly 600 
acres and the average depth will be 12 feet. The water 
will be used to flood logs down the middle fork of the 
Stillwater River where the company has contracted for 
the putting in of 30,000,000 feet this winter. 

According to the biennial report of State Land Regis- 
ter F. Ray, over $4,000,000 worth of land was sold by 
the State in 1911-12, the total acreage being 268,000. 
The sales this year alone exceeded the total sales for 17 
years, from 1892 to 1908 inclusive. 

V. E. Dawson has contracted to put in approximately 


2,500,000 feet of logs at Ural. The logs will be banked 
along the Kootenai River and will be driven to the plant 
of the Bonners Ferry Lumber Co. during the spring 
drive. 

A. J. Law, general auditor of the Julius Neils inter- 
ests throughout the Northwest, left the latter part of 
the week for his home in Minneapolis after spending a 
few days with Manager Schnecht, of the Libby Lumber 
Co., of this city, installing a system for the company 
headquarters here. Mr. Miller, the new local manager, 
is preparing to handle a big spring rush, when it is esti- 
mated that the company will have about 30 yards in 
operation throughout eastern Montana. 

John MeInnis, who has been getting out cedar prod- 
ucts on an extensive scale at Libby, last week disposed 
of his holding and business to the Tri-State Cedar Co., 
extensive dealer in cedar products, operating in Mon- 
tana, Washington and Idaho. Neil Burrell, secretary of 
the new company, will take over the business and equip- 
ment for his company. Mr. McInnis has not perfected 
plans for the future. 

Approximately 35,000 acres of land on the various 
Carey projects in Montana have been sold to actual set- 
tlers, according to the biennial report of the Carey Land 
Board, made through its secretary, State Engineer A. W. 
Mahon. Contracts have either been approved or are 
pending between the State and Government for the 
reclamation of 233,000 acres. 

The Eureka Lumber Co., Eureka, through the efforts 
of its president and general manager, C. A. Weil, has 
succeeded in securing a colony of 30 families to work at 
its plant next season. The colony arrived last week in a 
special car from Tuttle, Okla. Mr. Weil expects to 
secure 100 families before the opening of the sawing 
season. All who desire will be employed by the company 
and many will be given an opportunity to purchase valu- 
able stump lands on reasonable terms. By this method 
the company not ovly provides for good resident mill 
helpers and loggers, but future tillers of the soil, farmers 
and husbandmen. Mr. Weil says weather conditions are 
ideal for logging operations in the Tobacco Valley and 
that the company will bank 30,000,000 feet this winter 
for next season’s cut. 

The State Lumber Co. closed down its sawmill the 
first of the year. The mill did not begin operation until 
about September 15 and made a cut of 6,000,000 on a 
day shift. The company is carrying on extensive log- 
ging operations along the Whitefish River, and expects 
to put in a sufficient amount of logs to keep its mill in 
operation on a day and night run the full season. 





IN THE WESTERN PINE COUNTRY. 

SPOKANE, WaSH., Jan. 13.—A. V. Bradrick, general 
manager of the Milwaukee Lumber Co., of St. Maries, 
Idaho, while in the city last week, said everything is 
most favorable for big business at the opening of 
spring. In this connection he said: 

Big orders are being placed. The export trade is showing 
signs of reawakening, and the logging operations under way 
this winter insure the best six months in the history of the 
lumber industry. If the export trade had been as brisk as 
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Our standing is unquesti d. May we have 
your inquiries and orders. Prompt Service. 
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MANUFACTURERS AND WHOLE SALERS 
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Our Specialty is Quality, 

Quality Insures Satisfaction, 

Satisfaction means permanent Customers, 
And that is what we are after. 


Long Timbers, Yard 
Stock, Tank Stock. 


Factory Lumber, Red Cedar Siding. 
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Seattle, Wash. 
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Buffalo, N. Y. 
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Room 708-712 Railway Exchange, 
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Lumbermen’s Freight Rate Guide 


FREIGHT RATES ON FOREST PRODUCTS 
From Pacific Coast points to all stations in the United States and Canada. 
No lumber office is complete without this te ariff. Can be 
furnished you either in whole or part books, taking in 
any particular group of states that you might require. 
A postal will bring full particulars, 


Pacific Coast Shippers Association, Publishers, 
SEATTLE, WASH. 
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Price bound in cloth, $1.50: leather, $2 
postpaid. Sold with the return privilege. 
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domestic business, there would have been a lumber famine 


this winter. The export trade fell off because of the difti- 
culty of chartering vessels to carry the products to South 
America where a good deal of the lumber was shipped. The 
domestic demand in the East has been so brisk that stocks at 
our mill have become badly broken. 


The Hillyard Chamber of Commerce has voted to bear the 
expense and lend all possible aid in the establishment of a 
box factory in the city. W. T. Orr, president of the Hill- 
yard Lumber Co., is also back of oe project. The proposed 
plant will cost approxims ately $50,0 

J. H. Ehrmanntraut, ge neral veo scl of the Pine-Fir Co., 
has left for Seattle and other Coast points for a week’s busi 
ness trip. 


NORTHWESTERN MONTANA NOTES. 


Lippy Monv., Jan. 13.—T. A. Hooker, who is operat- 
ing a logging camp near Leonia and has a crew of 25 
men at work on a contract which calls for the taking 
out of about 10,000 poles for the Spokane Cedar Pole 
& Post Co., will also take out shingle bolts for G. W. 
Bush & Sons. It is understood that Bush & Sons will 
put in a shingle mill at Leonia in the near future. 

After an unprecedented run since early last spring 
the Libby Lumber Co. ceased sawing lumber last Mon- 
day, the cold weather having caused the mill pond to 
freeze over so that logs could not be handled. The com- 
pany will take advantage of the opportunity to make 
extensive repairs and improvements in the plant, so when 
sawing is resumed it will be on a larger scale than ever 
before. During last season the company acquired a 
string of retail lumber yards throughout eastern Mon 
tana, and these yards will insure a steady demand for 
the product of the mill. The eastern part of the State, 
where most of the lumber goes, is developing rapidly. 
Many new settlers are coming in and building extensively, 
creating a demand for much lumber. 

Last season was a strenuous one at the mill and 
Manager Paul Neils has had his hands full in keeping 
up with the orders, but has handled the situation in a 
capable manner at all times. One of the difficulties of the 





season was the searcity of labor, just at the time when 
the demand for lumber was the greatest and orders were 
piling up at a rate that promised to swamp the mill. 

Throughout the greater part of the season the mill 
was run night and day, and the record will show up as a 
remarkable one in the annals of the lumbering industry 
in this section of the country. 





HEAVY SNOWS STOP LOGGING. 
[Special telegram to AMERICAN LUMBERMAN.] 

SANDPOINT, IDAHO, Jan. 15.—Following a steady fall 
of snow in this section for a week all logging operations 
are at a standstill, except where loggers are fortunate 
enough to have their logs skidded. The MacGillis & 
Gibbs mill at Clark Fork is shut down because of the 
quantity of snow in the yards. In Sandpoint the snow 
is 3 to 4 feet on the level and in the woods the snow is 
over 6 feet deep. Logging will not be resumed until the 
storm ceases and a thaw settles the snow. Snow in the 
Cascades has utterly demoralized the mail service and the 
downfall continues. 





IN EASTERN OREGON. 


BAKER, ORE., Jan. 13.—Lumber manufacturers otf 
Baker and La Grande met in this city last week for the 
purpose of discussing conditions in a general way. ‘The 
outlook according to the representatives of the several 
mills in these districts is exceedingly bright for 1913. 
A spirit of optimism pervaded the meeting. 

Among those present were George Stoddard and Leon 
Stoddard, of the Grande Ronde Lumber Co., La Grande; 
Vincent Palmer, of the George Palmer Lumber Co., 
La Grande; D. C. Eecles, of the Oregon Lumber Co., 
Baker; Joseph Stoddard, of Stoddard Bros. Lumber 
Co., of Baker; Frank Gardiner, of the Baker White 
Pine Lumber Co., and W. C. Geddes, of the W. H. 
Eeeles Lumber Co. 








OREGON LUMBER NEWS 








ON THE WILLAMETTE RIVER. 


Notable Changes in Management of Several Companies 
—Lumbermen Figure in Chamber of Commerce 
Meeting—Columbia River Timber Outlet. 


PORTLAND, ORE., Jan. 13.—G. M. Duncan, manager of 
the Douglas F'ir Sales Co. since its organization a little 
more than a year ago, has resigned and is now associated 
with F. L. Botsford, under the name of the Dunean- 
Botsford Co., wholesale lumber dealer, with offices in 
the Railroad Exchange Building, this city. Mr. Bots- 
ford has for several years conducted the business under 
the firm name F. L. Botsford Lumber Co. The company 
is doing a considerable business in railroad ties and min- 
ing timbers, but also handles lumber and shingles. Mr. 
Duncan’s successor as manager of the Douglas Fir Sales 
Co. has not been named; but in the meantime the affairs 
are looked after by Secretary E. B. Hazen, who is also 
general manager of the Bridal Veil Lumbering Co., and 
C. C. Patrick, who for the last year has been assistant 
manager to Mr. Duncan. The officers of the sales com- 
pany, besides Secretary Hazen, are L. J. Wentworth, of 
the Portland Lumber Co., president; A. C. Dixon, of 
the Booth-Kelly Lumber Co., vice president, and O. M. 
Clark, of the Clark & Wilson Lumber Co., treasurer. 
The sales company reports an increasing volume of busi- 
ness. Its offices are in the Yeon Building. 

John Sten, of Marinette, Wis., is due to arrive in 
Portland any day to become assistant manager of the 
St. Helens Mill Co., at St. Helens, on the lower Columbia 
River. Mr. Sten is a well-known lumberman and it is 
expected that he will become an important factor in 
the development of St. Helens, which is now prospering 
more rapidly than any other lower Columbia River town 
as a result of the industries located there by Charles 
McCormick, the San Francisco lumber and steamship 
man, who is at the head of the St. Helens Mill Co. and 
the other industries there, including the shipyard and 
the creosoting plant. 

H. P. Dutton, manager of the Beaver Lumber Co., at 
Prescott, with offices in the Spalding Building, this city, 
will resign to become manager of the Tide Water Lum- 
ber Co. at Florence, of which Johnston P. Porter is at 
the head. Messrs. Porter and Dutton returned a week 
ago from a business trip to Chicago and St. Paul and 
left Saturday for San Francisco for a stay of about 10 
days in the interest of the new mill. 

Lumber manufacturers figured prominently at the an- 
nual banquet and meeting of the Portland Chamber of 
Commerce held at the Portland Commercial Club on the 
evening of January 10. Among lumbermen participating 
were F. C. Knapp, of the Peninsula Lumber Co., the 
retiring president; O. M. Clark, of the Clark & Wilson 
Lumber Co., chairman of the oriental trade committee, 
and W. B. Mackay, of the North Pacific Lumber Co., 
chairman of the entertainment committee, which arranged 
the affair. J. N. Teal, one of the speakers, laid par- 
ticular stress upon the necessity of deepening the en- 
trance to the Columbia River and developing one solid 
harbor from the sea to Portland, a distance of about 100 
miles. Mr. Teal contended that this can best be done 
by giving to all Columbia River ports, including Astoria, 
common point or terminal rates. There is every reason 
to believe that a fight for this result will be started in 
the near future unless the railroads see fit to grant it 
voluntarily. Mr. Clark, as chairman of the oriental 
trade committee, stated in his report that the Hamburg- 


American Line has decided to place Portland on the 
map as its Pacifie coast terminal for a monthly steam- 
ship service between Europe and this Coast by way of 
the Suez Canal and ports in the Philippines, China and 
Japan, as well as ports along the shores of the Indian 
Ocean. Mr. Clark also suggested that the chamber ap- 
point a committee to interest local capital in the building 
of passenger and freight steamers to ply between this 
city and Atlantic coast ports upon the completion of the 
Panama Canal. Mr. Clark was reelected one of the mem- 
bers of the board of trustees. W. W. Cotton, general at- 
torney for the Oregon-Washington Railroad & Naviga- 
tion Co., speaking for the railroads, suggested the ap- 
pointment by the chamber of a railroad committee, to 
which the transportation companies could tell their trou- 
bles. 

The Portland Lumber Co.’s plant, after having been 
shut down for a general overhauling, will resume opera- 
tion January 20. Manager L. J. Wentworth states that 
business is looking good and that prospects are bright 
for a good year. John T. Thompson, for nine years in 
the mill of the Portland Lumber Co., has been appointed 
manager. 

The Coast Range Lumber Co.’s mill at Mabel, on the 
Mohawk branch of the Southern Pacific, is now cutting 
about 100,000 feet daily. 

The Spokane, Portland & Seattle line was last week 
granted the necessary franchise to permit its development 
of an East side terminal in Portland, and President 
J. H. Young says that about $2,000,000 will be expended 
in carrying on this development as rapidly as possible. 
It will mean the laying of a number of switching tracks 
and the construction of a large freight station. The 
Southern Pacifie was also granted a franchise on Fourth 
Street through the heart of the city for which it applied 
several months ago, and this will mean the carrying 
out of the electrification of the west side lines of the 
Southern Pacific in the Willamette Valley. General 
Superintendent D. W. Campbell says that the project will 
involve the expenditure of about $11,000,000. 

The logging camps in the Columbia River district, 
with very few exceptions, are closed down and will 
probably remain idle until March. The supply of logs 
in the water is less than for several years at this time 
of year, and a shortage is imminent. 


Seattle Men Opening Up Columbia River Timber. 


In about 30 days work will be started by the Kerry 
Timber Co. on its new Columbia River & Nehalem Valley 
Railroad, all preliminary surveys having been about 
completed. This road will come out on the Columbia 
River at either Westport or Marshland, running back 
from there about 30 miles and tapping nearly 15,000,- 
000,000 feet of timber which has heretofore had no 
transportation facilities. The Kerry Timber Co., owning 
about 1,000,000,000 feet of timber along the proposed 
line, is headed ‘by A. 8S. Kerry, of Seattle, who, until 
four years ago, was one of the owners and manager of 
the Kerry Mill Co., operating a plant at Kerriston, 
Wash., which he and his associates sold to the Northwest 
Lumber Co. The road will represent a very expensive 
piece of construction, at one place a climb of 1,100 feet 
being made in two miles, necessitating a number of tun- 
nels and requiring 8 miles of road in the ascent. The 
Kerry Timber Co. does not expect to build a mill plant, 
but will bring out the logs and place them on the open 
market. Contrary to previous reports none of the other 
timber companies whose holdings will be tapped are at 
all] interested in the railroad. 
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POPULAR INSURANCE FOR SAWMILLS. 


PoRTLAND, ORE., Jan. 13.—Interinsurance for sawmills 
is a class of insurance that is growing more and more 
popular every year. The statement of the Manufacturing 
Lumbermen’s Underwriters, Kansas City, Mo., for its 
fiscal year ended November 1, 1912, is an indication of 
the growth of that concern. This company was organized 
November 1, 1898, with 11 members; November 1, 1911, 
it had 318 members, and during 1912 41 members were 
added, making a total of 359. The showing made on 
the Pacific coast during the last year has been excep- 
tionally gratifying, due to the excellent work of the 
western manager, Harry B. Clark. Mr. Clark covers 





HARRY B. CLARK, OF PORTLAND, ORE. ; 
Western Mgr. Manufacturing Lumbermen’s Underwriters. 


the entire Coast from British Columbia to southern 
California, inelusive. For a number of years he has 
been calling on all of the better class of manufacturing 
concerns. Few men are better or more favorably known 
among Pacific coast lumber manufacturers than the 
genial ‘‘Harry.’’? Thirteen of the total of 41 new 
members added in 1912 were secured by Mr. Clark and 
over $500,000 of the concern’s $2,250,000 increase in busi- 
ness is credited to him. Mr. Clark makes his head- 
quarters in the Lumbermen’s Building, Portland. 





IN THE COOS BAY REGION. 


MARSHFIELD, OrE., Jan. 13.—Greater strides were made 
in the lumber business and development of the timber 
resources in Coos County during 1912 than in any pre: 
vious year in the history of the county. Many extensive 
improvements were made and with these developments 
the lumbermen predict an even bigger year during 1913. 
The shipments of lumber from Coos Bay during 1912 
were far in excess of any other year. Figures which 
haye been prepared for presentation to Congress in sup- 
port of a petition for harbor improvement show that 
during the last year the C. A. Smith Lumber & Manu- 
facturing Co. shipped 136,000,000 feet of lumber, 20,000,- 
000 lath and 5,000,000 shingles. The Simpson Lumber 
Co., of North Bend, shipped over 23,000,000 feet of 
lumber and the North Bend Sash & Door Co. shipped 
6,000,000 feet. The shipments from the mills on the 
Coquille River of Coos County also show a big increase 
over 1911. The most extensive improvements on Coos 
Bay have been made by the C. A. Smith company. The 
Smith-Powers Logging Co. has started the construction 
of a railroad which will extend from Myrtle Point 25 
miles along the south fork of the Coquille River to tap 
a big timber area. This road will be completed in July, 


when the company will be enabled to carry on logging 
operations on a larger scale than ever before. 

The Simpson Lumber Co., of North Bend, put a new 
steamer, the A. M. Simpson, on the Coos Bay-San Fran- 
cisco run during the year and also opened the Tarheel 
Point logging camp on Coos Bay. The North Bend box 
factory has greatly increased its output and the Kruse 
& Banks shipyard at North Bend has completed more 
vessels than during any other year since North Bend 
was established as a city. 

Extensive improvements have also been made in the 
Coquille Valley section of the county. The Randolph 
Lumber Co. rebuilt the mill near Bandon and increased 
the output and also built a logging road which extends 
from the river up Bear Creek eight miles to reach new 
timber districts. Several new logging camps starved on 
the Coquille River. 

A. B. Daly, who for manay years has been local sales- 
man for a number of logging machinery manufacturers, 
will retire from active business and will leave soon for 
Monrovia, Cal., where he will make his home. His wife’s 
health necessitates the change. Mr. Daly has incor- 
porated his company under the firm name of the A B. 
Daly Co. and will retain stock in the concern. The other 
stockholders are McDonald & Vaughan, loggers, and 
H. J. Vaughan, of Walla Walla, Wash., who will be the 
manager of the new company. 

Lumbermen and commercial’ bodies are making an 
effort to secure from Congress an appropriation for 
immediate repair of the jetty at the entrance of Coos 
Bay. An appropriation has already been made for the 
building of a bar dredge to be used on this harbor. A 
committee sent to Washington to present the claims of 
the community includes C. A. Smith, of the C. A. Smith 
companies; L. J. Simpson, mayor North Bend and man- 
ager of the Simpson Lumber Co.; William Grimes and 
Capt. MacGenn, of the steamer Breakwater. 

Work of constructing the south jetty at the mouth of 
the Siuslaw River has been completed and the contractors 
have started work on the north jetty of the river. With 
the completion of both jetties at the Siuslaw River it is 
expected that the water on the bar will be deepened 
sufficiently to admit large vessels into the port. Exten- 
sive lumber operations on the Siuslaw River are to be 
started next spring by Porter Bros. and the Wendling- 
Johnson Lumber Co., both concerns having during the 
last year bought many millions of feet of timber. 

W. J. Conrad, secretary of the Coos County Fire 
Patrol Association, is sending out his annual report in 
which he states that there has been no loss from forest 
fires in Coos County during the last season. Much work 
was done in the way of cutting trails, burning under- 
brush and extending telephone lines, but the cost of fire 
protection in Coos County was probably less than in any 
other county of the State. ; 
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EFFECT OF FOREST COVER IN CONSERVATION 
OF SNOW. 

An interesting article on the effect of forest cover in 
the conservation of snow is contributed to the December 
official bulletin of the International Irrigation Congress, 
Salt Lake City, Utah, by Prof. J. E. Church, of the 
Agricultural Experiment Station of the University of 
Nevada. He gives the results of a number of studies of 
individual cases, the general conclusion of which is that 
a forested slope of mountain tamarack in March con- 
tains moisture about one-fifth greater than a similar 
bare slope. A fir forest with the maximum number of 
glades and hollows is the most efficient cover, as the 
foliage offers a sufficient protective shade and yet is 
sufficiently open to allow the snow to fall through with- 
out retaining it in the tops of the trees to be quickly 
evaporated. The average zone of maximum snowfall is 
at about 11,000 feet altitude and timber is usually scarce 
at this height, but forest cover in the lower zones has a 
very important influence upon stream flow because of its 
snow-holding capacity. The author recommends that as 
far as possible southern slopes be utilized for lumbering 
and the northern slopes be left protected as long as 
possible. 











ON MAIDEN VOYAGE AROUND HORN TO COAST. 


The fine new steamship 
Adeline Smith that was 

| launched October 15° at 
| Newport News, Va., and 
| which sailed December 6 on 
| its long journey around the 
Horn to the Pacifie coast 
loaded with steel for the 
C. A. Smith Lumber Co.’s 
new logging road, building 
from Myrtle Point south 
into Curry County, Ore., is 
shown in the accompanying 
picture as it appeared at 
the time of the launching. 
The Adeline Smith will 
earry nearly 2,000,000 feet 
of lumber and is built with 
large deck openings to facili- 
tate loading by electric 
erane, which arrangement 
the C. A. Smith Lumber Co. 
has at Marshfield and at 
Bay Point. The vessel is 
named after Miss Adeline 
Smith, daughter of Mr. and 
Mrs. C. A. Smith. The ves- 
sel is being brought around 
the Horn by Capt. B. W. 





STEAMSHIP ADELINE SMITH AT THE TIMP OF LAUNCHING AT NEWPORT NEWS, Olson, formerly master of 


VA., OCTOBER 15, 1912. 


the Nann Smith. 
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2 Ouality Coast 
_. Forest Products 
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The timber found in the dis- 
trict of Grays and Willapa Har- 
= bors is recognized by experts to 

be the best of its kind in the 

world. Our 18 mills keep our 

stocks well balanced and ready 
- for quick shipments. If you are 
= planning on bigger business in 
= 1913 let us help you with our 


comme) OLD GROWTH) pace 
= FINISH YELLOW FIR STOCK 


‘ane | SPRUCE! =: 


= Red Cedar Siding and Finish, 
Premium Brand Red Cedar 
Shingles, Spars, Piling, Timbers, 
Silo and Tank Material, Sash and 
Door Cut Stock, Box Shooks, 
Veneered Products, Turned 
Stock, Lath and Mouldings. 





Sales Agents for Associated 
Mills of Grays and Willapa 
Harbors, Washington, of 
Combined Annual Capacity: 
1,000,000,000 Feet Lumber. 
= 225,000,000 Pieces Lath. 
= 300,000,000 Shingles. 


GENERAL SALES OFFICE:— 


Aberdeen, Wash. 


= lilillll TELECOM CULL TET PH 





DISTRICT REPRESENTATIVES: 
CHICAGO, ILL.—1351 Marquette Bldg— 
A, J. Sine, Dist. Mgr.; W. H. Bigbee, Dist. Salesman, 
MINNEAPOLIS, MINN—530 Lumber Exchange— 
M. T. Owens, Dist. M@gr.; G. O. Wyatt, Dist. Salesman. 
OMABA, NEB.—664 Brandeis Bldg - 
J. A. Shaw, Dist. Mgr. 
DENVER, COLO.—428 First Nat’l Bank Bldg— 
T. P. White, Dist. Mgr. 
SALT LAKE CITY, UTAH.—307 Main St,— 
J J. Stewart, Dist. Salesman. 
NEW YORK CITY, N. Y.—2789 Valentine Ave. - 


C E. Littell, Dist. Salesman. 
TACOMA, WASH.—P. O. Box 267— 2 


T. W. Tebb, Dist. Mgr. 
INLAND EMPIRE and DAKOTAS— 
O. Roesner, Trav. Salesmézx. 
CANADIAN NORTHWEST TER.— 
F. M. Belden, Dist. Salesman. 
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SEATTLE 


Long Fir Timbers, Ties, 
Railway, Mine and 
Car Material. 


Special Bills—Yard Stock 


Cedar Siding 
and Shingles 























Reliable Service on Straight or Mixed Cars. 


Your Inquiries Solicited. 


A. W. Miller Saw Mill Co. 


1108-1109 White Bldg., SEATTLE, WASH. 








When You Open an Office 


IN THE 


Pacific Northwest 


We would like to rent it to you. 


We own and operate the follow- 

ing buildings in Seattle: 
White Building 
Henry Building 
Cobb Building 


The White and Henry buildings are the 
headquarters for more than a hundred 
lumber, timber, logging and machinery 


concerns If you open an office on 
the North Coast, it should be in the 


White or Henry Building, Seattle. 


For further information write to the 


Metropolitan Building Co. 


White Building, SEATTLE, WASH. 








(r— 





Specials For Quick Shipment:— 


Wide Clear Spruce Finish. 
Spruce Factory Lumber. 
Fir Silo Staves. 





We are Manufacturers and Wholesalers of 


Pacific Coast Forest Products. 


FIR, SPRUCE, HEMLOCK and RED CEDAR. 
| “California Sugar and White Pine” 








Factory Lumber, Silo Staves, 
Flume Stock, Railroad and Car Material, 
Heavy Timbers, Soft Yellow Fir Uppers. 


Pioneer Lumber Co., Inc. 
1037-1038 Henry Bldg., SEATTLE, WASH. 


EDW. H. SCHAFER, Vice-Pres’t. MILLS: 
Eastern Sales Office, Grays Harbor, Wash. 




















LOCAL AND PERSONAL 











TO VISITORS IN CHICAGO: 


To enable your friends in the trade to reach 
you promptly advise the Information Bureau 
of the American Lumberman of your arrival, 
giving your hotel address and probable dura- 
tion of your visit. Inquirers can then obtain 
this information by telephone—Harrison 4687. 




















| 1632 Monadnock Bldg., CHICAGO. Willipa Harbor, Wash. 
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> PACIFIC COAST 
‘LUMBER 


RED 


cepar SHINGLES 


USE OUR LAND AND TIMBER DEPARTMENT > 











CATCHY ADVERTISING CUTS Send for sample bul- 


tins of Advertising 


AMERICAN LUM- 





Suggestions for Retail Lumber Dealers. 


BERMAN, Chicago. 


He 3. 


Wis., 


Below, of the Vollmar & Below Co., Marshfield, 
spent several days in Chieago this week. 

W. D. Alexander, of the W. D. Alexander Co., Normal, 
Ill., was among the week’s visitors to Chicago. 

R. G. Maislein, of the Conway Lumber Co., Boston, 
Mass., was a caller on the Chicago trade this week. 

Max L. Pease, of Galloway-Pease Co., Saginaw, Mich., 
paid Chicago one of his periodical visits this week. 

J. T. Edwards, president and sales manager of the 
Medford Veneer Co., Medford, Wis., was a Chicago caller 


this week. 
J. L. Benas, vice president of the Waldstein Lumber 
Co., St. Louis, Mo., spent several days in Chicago 


recently. 

W. N. Wright, manager of the Wright-Backman Lum- 
ber Co., of Portland, Ark., was a Chicago caller several 
days this week. 


C. N. Ulrich, of the Boswell Lumber Co., Boswell, 
Ind., was in Chicago on business Monday and Tuesday 


ot this week and stopped at the Windsor-Clifton Hotel. 


The Alabama-Mississippi Lumber Co. states it has 
removed its Chicago offices from the MeCormick Build- 
ing to 1703 Heyworth Building, 29 East Madison 
Street. 


It is reported authoritatively that C. L. Willey, of 
Chicago, will operate his sawmill at Memphis, Burdis 
Anderson, formerly of Chicagé, to have charge of 
operation. 

George J. Pope, vice president of the D. S. Pate 
Lumber and the Stuart Lumber Co., is spending 
a few weeks in Brinson, Ga., the mill point of the 
Stuart Lumber Co. 

D. W. Baird, of the D. W. Baird Lumber Co., Chi- 
cago, spent the last week in and about Memphis. He 
reported good with southern manufacturers, 
hardwoods being in good demand. 


Co. 


business 


Among out-of-town lumbermen visitors to Chicago dur- 
ing the week were: W. A. Hansen, of Milwaukee, Wis.; 
J.S. MacCall, of Morrison, Jil.; A. P. Bryant, of Clin- 
ton, lll.; N. H. Schleyer, of Cincinnati, Ohio. 


C. E. Bentley, of the Curtis Door & Sash Co., Lincoln 
Street and Blue Island Avenue, Chicago, has gone to 
Wausau, Wis., where he will be permanently located 
with the Curtis & Yale Co., an associate branch of the 
Chicago firm. 


W. J. Wagstaff, of Oshkosh, Wis., accompanied by 
Mrs. Wagstaff, spent Tuesday and Wednesday in Chi- 
cago, making the Great Northern their domicile. Mr. 
Wagstaff reports a spleadid business during the lat 
ter half of 1912 and expects its continuation. 


R. 8. Kellogg, secretary of the Northwestern Hem 
lock & Hardwood Manufacturers’ Association, Wausau, 
Wis., paid this office a welcome call on Tuesday of 
this week and was feeling particularly cheerful over 
what he expressly regarded as pretty nearly an ideal 
state of trade. 


W. E. Berry, who represents the Natalbany Lumber 
Co., of Natalbany, La., in Illinois and adjoining dis- 
tricts, was a caller on the Chicago trade this week. 


Frank Metzger, of the Yellow Poplar Lumber Co., 
Coal Grove, Ohio, spent several days in Chicago this 
week in the interest of his company. 


J. J. Jennelle, jr., manager of the Lumber Manufac- 
turers’ Agency, of Centralia, Wash., was in Chicago 
Thursday on his way eastward and visited the AMERICAN 
LUMBERMAN. He reported conditions succinctly by stat- 
ing that 1912 had been the best year he had seen since 
1906 and that the outlook for 1913 is equally favorable. 


T. M. Brown, of W. P. Brown & Sons Lumber Co., 
Louisville, Ky., is in Chicago this week attending the 
directors’ meeting of the National Hardwood Lumber 
Association. From Chicago he will go to Indianapolis 
to attend the annual meeting of the Indiana Hardwood 
Juumbermen’s Association, to be held January 16. 


Claude H. Moore, of Moore & McFerren, Memphis, 
Tenn., spent the last week in Pittsburgh, Pa., with W. 
Ef. Gilchrist. Mr. Moore, in speaking of business con- 
ditions, remarked that prospects for lumber never 
have been better. He was particularly enthusiastic 
about gum and in his belief the low grades will main- 
tain their present price levels if not show advances 
later in the season. 

James H. Glass, claim adjuster for the William 
3uchanan mills and the W. T. Ferguson Lumber Co., 
St. Louis, Mo., was in Chicago several days this week. 
As announced in last week’s issue of the AMERICAN 
LUMBERMAN, after February 1 Mr. Glass will repre- 





sent the W. T. Ferguson Lumber Co. as salesman in 
eastern Ohio and western Pennsylvania, with head 
quarters at Canton, Ohio. 


The many friends of Augustus Riechman, of the 
Riechman-Crosby Co., Memphis, will note with pleas 
ure that some of the legislators of the State of Ten 
nessee are anxious to send him to the United States 
Senate. Mr. Riechman has been active in polities for 
some time, having been head of one of the adminis 
trative boards in Memphis for several years. He 
would make a good Senator but he would be missed 
in the mill supply business. 


George H. Davie, of Montelair, N. J., representing the 
Crossett Lumber Co., of Crossett, Ark., in eastern terri 
tory, was in Chicago this week on his way homeward 
from the company’s office and mills, where he learned 
a lot of new selling talk about the Crossett product and 
gained enthusiasm concerning the Crossett company. He 
looks for present favorable conditions to continue until 
next October and says that if a good crop report comes 
along next fall it will be a long time before the lumber- 
man will have to complain of either volume or price. 


Charles A. Glcre, of Centralia, Lil., former president 
of the Illinois Lumber & Builders’ Supply Dears’ 
Association, arrived in Chicago Tuesday morning from 
St. Louis, Mo., and left the same evening for Minne 
apolis to attend the annual convention of the Northwest 
ern Lumbermen’s Association, particularly to assist in 
the auditing of the books of the imsuranee companies 
auxiliary to that association, Mr. Glore having been ap 
pointed one of the auditors for that purpose. Mr. Glore 
reports a very satisfactory year during its last six months 
and expects to the good business continue. — He 
believes that the top of the market has been reached 
and that if present values are maintained, but not in 
creased, the lumber on a solid foundation 
for months to come. 


see 


business is 





NEW ASSOCIATION HEAD. 


The Northwestern Cedarmen’s Association, which 
held its annual meeting last week in Duluth, elected W. 
C. Moss, of the MeCulloch & Moss Lumber Co., Min- 
neapolis, Minn., its president for the ensuing year. 
Mr. Moss has been exceedingly active in association 
work and was the association’s vice president in 1912. 
He has been in the lumber business since 1887 and is 
therefore well known to the lumber trade. He first 
started in business in Superior, Wis., in wholesale 





Wac: 
President 


MOSS, 
Northwestern Cedarmen's 


OF MINNEAPOLIS, MINN. ; 


Association, 


building material. In 1904 he went to Minneapolis 
and with Mr. McCulloch started the McCulloch & Moss 
Lumber Co. At first the company did a general lumber 
business, but now it practically handles only cedar, tie 
and pulpwood products. 

Mr. Moss’ pleasing personality, together with his 
business acumen, especially adapts him for the posi- 
tion of presiding head of an association, and the cedar- 
men did themselves an honor in electing such a man 
to guide the association’s affairs during the coming 
year. 





A SILO SPECIALIST. 


A. I*. Kehr, of Rockford, Ill., who since July has been 
representing the Central Warehouse Lumber Co., of Min- 
nesota Transfer, Minn., in northern Illinois, is an ocea- 
sional visitor to Chicago these days. Mr. Kehr is a silo 
specialist and is engaged chiefly in spreading the gospel 
of the silo stock and silo fixtures marketed by his con- 
cern. The material chiefly employed is Oregon fir and 
the company is specializing in a new silo door. Mr. 
Kehr says the use of silos by farmers is on the increase. 
Two or three silos in a neighborhood start an epidemic 
of silos and this is why the silo business is such a 
good proposition for the retailer. The wide-awake re- 
tailer can become a specialist for himself and in that 
manner be both a protection and a help to the farmer 
of his neighborhood. At the same time the retailer 
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who thinks that all the silos that can be sold his 
vicinity have been sold is likely to be mistaken. Mr. 
Kehr talks of taking a buggy ride with a retailer who 
made that kind of a statement. They drove out of town 
and came to a point where the entire surrounding coun- 
try could be seen for miles around. There just 
three silos in sight and the retailer was soon con- 
vineed that there was still opportunity in the neighbor- 


in 


were 





hood for silo sales. 
BECOMES WESTERN MANAGER. 
The Munson-Whitaker Co., forester, with general 


offices in the Fourth Avenue Building, New York, has 
engaged W. T. Osgood as western manager of the 
company, to succeed H. S. Sackett. Mr. Osgood’s head 
quarters will be at the Chicago offices of the concern, 
located in the Commercial National Bank Building. 
He received his forestry degree in the University of 
Maine in 1909, and the following year and a half was 
employed as forester of the Great Northern Paper 
Co., of Maine, and the Connecticut Valley Lumber Co.. 





W. T. OSGOOD, CHICAGO; 
Western Manager Munson-Whitaker Co 
of New Hampshire and Vermont. He left the latter 


firm to accept a position with Fisher & Bryant, con 
sulting foresters, of Boston, working for one year on a 
large valuation survey in the southern Appalachians. 
Mr. Osgood has had charge of parties estimating tim- 
ber in the South and in Newfoundland for the Mun 
son-Whitaker Co., and with his varied and practical 
experience Mr. Osgood should be a valuable asset. 





HAS A GOOD UNDERSTUDY. 

IX. M. Stark, sales manager of the American Column 
& Lumber Co., St. Albans, W. Va., with mills at Ward 
and Colcord, was in Chicago this week for the purpose 
of attending the meeting of the board of managers of 
the National Hardwood Lumber Association, and found 
time to pay the offices of the AMERICAN LUMBERMAN 
an appreciated visit. 

Mr. Stark was recently elected vice president of the 
North American Wateh Co., of Mansfield, Ohio, and 
hereafter will devote much of his time to its affairs. 





E. M. STARK, ST. ALBANS, W.. VA.; 
Sales Manager American Column & Lumber Co. 


He says, however, that he has a good understudy in 
S. O. Moore, who has been his assistant for the last two 
years, so that the sales end of the American Column 
& Lumber Co.’s business will be well cared for. Mr. 
Stark stated that the trade during 1912 was exceed- 
ingly good, both regarding export and domestic busi- 
ness. The company has worked up a fine trade for its 
poplar and oak, which have been absorbed to such an 
extent that its dry stocks are exceedingly scarce. The 
concern recently installed a band mill on Paint Creek, 
where it has some remarkably fine stands of poplar 
and oak. 


+ 


CHANGES POSITION. 


The American Wood Working Machinery Co., of 
New Orleans, La., has secured the services of E. A. 
Donnelly, who will represent it in the South. Mr. 


Donnelly will make his headquarters at New Orleans 
and will travel in Louisiana, Mississippi and Alabama. 





S 


E. A. DONNELLY, NEW ORLEANS, LA. ; 
Representing American Wood Working Machinery Co. 


lor a number of years he has been southern represen- 
tative for the Berlin Machine Works, of Beloit, Wis., 
and therefore, thoroughly familiar with the 
quirements of the trade in the machinery line. 


is, re 





CHANGE IN STOCKHOLDERS. 
The Baxter Sash & Door Co., Duluth, Minn., whole- 
sale manufacturer of doors, sash, mouldings, lumber, 


lath, hardwood interior finish, ete., announces that 
Charles Baxter has taken over the interests in the 
company heretofore controlled by C. W. Radford and 


W. T. Wright. 





WHERE FAITH MAY BE PINNED CONFIDENTLY. 

The season’s reminder sent out by the John D. 
Mershon Lumber Co., of Saginaw, Mich., will be greeted 
with pleasure by its recipients. It is a pin cushion, with 
redwood base and redwood bark arranged for the inser- 
tion of pins, and designed for use on desk or chiffonier 
and equally serviceable and attractive on either. It is 
unnecessary in the implied reminder that one can con- 
fidently pin his faith on the promises and performances 
of the well-known Saginaw house, which those who have 
dealt with it will confirm; those who have received this 
compliment from the John D. Mershon Lumber Co. will 
give it place for its usefulness and its significance of 
the favorably practical outcome of dealings with the big 
Saginaw concern. 








CHICAGO LUMBERMEN’S BOWLING LEAGUE. 
Teams. Ww. L. P.C. 
Sash and Doors... = ; ; . 35 10 
Hettlers ...... ; 34 11 
American Car & Foundry 25 20 
Hardwood Mills ar 22 23 
Hoo-Hoo ....... 21 24 
Paepcke-Leicht ......... 19 26 
American Lumberman ore 14 3 
Chestnuts ; : patewakrs ene ae 35 222 
Hardwoods. Ist 2d 3d Am. L’b’man. Ist 2d 3d 
Arnemann .....183 159 168 Staehlin 96 166 139 
Baker . 172 162 141 David 184 140 160 
Bennett ...00.5% 147 21 221 EMI te ciagine ec 125 125 125 
Nuth, A. C....194 160 52 i ee 183 212 162 
Bucholz 161 181 192 Darlington 125 158 137 
Totals 797 783 874 TORGIE  cce< 6-6: 713) «801 723 
Hoo-Hoo. Ist 2d 3d Sash & Doors. Ist 2d 3d 
WE EROE <<. <ic.50-03 150 157 125 Ehrhardt .141 138 144 
i eee 171 135 135 ee 149 176 138 
Kozak 94 157 119 Lewis .. 147 203 134 
Lunow 136 146 163 Liddell 159 152 183 
Doe 125 25 125 Laufenberg 180 176 176 
Totals .676 720 667 Totals -...006 845 725 
Am. Car & Fdy. Ist 2d 3d Pae’ke-Leicht. Ist 2d 3d 
Ehrof ooe-191 182 168 Boesen .......202 186 160 
Slade .208 119 139 Ratcliff 157 150 164 
Sellars ..158 162 166 PEGTOTRL 6 5.00 6 162 151 185 
Johnson -192 186 146 TIMES bce s cots 188 181 116 
COlmMmSh 4.465. 176 194 1538 EROWIACR 650.5 0% 187 159 168 
Totals .925 793 T72 Totals 896 827 793 
Chestnuts. Ist 2d 3d Hettlers. Ist 2d 3d 
Grennan --122 147 142 Brailsford 171 187 228 
Roedter ... -211 142 167 Westphal 149 169 141 
BBE MOT 6660 60:66 198 169 187 MACOCGED 6566s 0:0 168 206 166 
MeCurady ...<5 153 181 141 Swec ; 185 152 150 
GY G4 aca -125 125 125 Seifried ...... 208 1838 185 
Totals ..809 714 762 TOtRIB << 66s 881 897 870 








FOR TIMBERLAND INVESTORS. 

James D. Lacey & Co., of Chicago, Portland and 
Seattle, have issued a booklet full of valuable pointers 
for the timberland investor. In two parts and well 
illustrated, the booklet tells in an interesting manner just 
the things that the investor in timber, or the investor in 
timber bonds secured by standing timber and operating 
plants, desires to know about such investment proposi- 
tions. The house of James D. Lacey & Co. was estab- 
lished 35 years ago by the senior member of the firm, 
and the booklet reviews its long specialization in timber, 
timber securities and the correlated industries. Anyone 
interested in the subject of timber investments may ob- 
tain the pamphlet by writing the company at either of 
its three offices, 1,215 Old Colony Building, Chicago; 
1,104 Spalding Building, Portland, Ore., or 1,009 White 
Building, Seattle, Wash. [ Advertisement. ] 








‘without — 
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F 1,500,000 


Feet of 
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Singles 


We can ship by rail or 





water. Rail shipments ov 


SALES AGENTS: 
701-708 Colorado Building, 
DENVER, COLORADO 
E. F. HEISSER, 

Sales Agent for North Dakota. 
R.G. CHESBRO, 

Sales Agent for South Dakota. 


\, E. DARLING, 
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any transcontinental railroad. 
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609-610 Murray Bldg, GRAND RAPIDS, MICH. 
Representative in Michigan, Indiana, Ohio and ead 
Kentucky. | 
os - 








COMM ON WE AIT 
LUMBER CO. | 


SEATTLE, WASHINGTON 
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PACIFIC COAST 


Western Pine 

Idaho White Pine 
Cal. W. & Sugar Pine 
Redwood 

Factory Plank 











Spruce and 


Cedar 


Pacific Coast Lumber 


















Prompt Shipments 


W-1-MCKEE LUMBER CO. 


ANVFACTURERS 
« AND WHOLESALERS 






Western Offices : 
Seattle, Wash., Grant’s Pass, Ore., 
Priest River, Idaho. 


General Office: 
Quincy, Illinois 








Long Fir Timbers 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84. 
Band resaws and large surfacers :: 3: 


ROGERS-RUGER LUMBER Co. 


Telecode ® SUPERIOR, WISCONSIN Long Distance 























888 8 a 8 8 eee nese 
Washington Fir California Redwood 
Cedar and Spruce Red Cedar Shingles 


































it 
Complete Stock of above for Coast Shipment or from our 7 
MINNESOTA TRANSFER WAREHOUSE = 
lt 

H. B. Waite Lumber Co. ff 
MINNEAPOLIS, MINN. 2 
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“White Pine 
Send us your inquiries for 


White and Western Pine, Larch and Cedar Lumber. 


Felegraph Address, TXQVER LUMBER CO., Dover, Idaho 


CEDAR 























Siding and Finish, Bevel Siding, 
om Timbers, Joists, Finish and 
Dimension, etc. Shingles, 








We have the following stock on hand:— 


1,000,000 feet—Western Pine 1” “ aus better 
1 900,000 feet 6-4 Shop No. 3 and bette 
50,000 feet 5-4 Shop No. 3 and better 
230° 000 teet 8-4 Shop No. 3 and better 


Mixed Cars a Specialty. 


Wallace - Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 











H. J. Anderson Lumber Company 
Manufacturers and Wholesalers of Lumber Products 
— OUR SPECIALTY— 


RAILROAD TIMBERS, TIES AND PILING 


804 Main Ave., 
SPOKANE, WASH. 





311 Lewis Building, 
PORTLAND, OREGON. 





In Western Pine, Coast 
Shop Lumber "2:5, 
Western PineYard Stock 
Shipments via all Transcontinental Railroads. 


Canadian-American Lumber Company 
Paulsen Building, SPOKANE, WASH. 














BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES. 





ILLINOIS. Pekin—The Pekin Stave & Manufacturing 
Co. has changed its name to the Pekin Cooperage Co. 

Beecher—Ruge & Bockelman have been succeeded by 
Bockelman & Wilke. 


INDIANA. Evansville—The Globe-Bosse-World Fur- 
niture Co. has increased its capital stock to $750,000. 

KANSAS. Garden cg engl Austin Lumber Co. has 
been succeeded by the Garden City Lumber Co. 


KENTUCKY. lLexington—The Combs Lumber Co.’s 
old plant has been acquired by the Southern Silo Co., 
recently incorporated, which company will manufacture 
wooden silos. 


MAINE. Farmington—Russell Bros. & Briggs have 
been succeeded by the Franklin & Kennebec Manufac- 
turing Co. 

MARYLAND. Cumberland—The South Cumberland 
Planing Mill has been succeeded by the South Cumber- 
land Planing Mill Co., Ine. 


MASSACHUSETTS. Boston—The Hayford Chase Co. 
has been succeeded by the I. N. Chase Lumber Co., 
recently organized. 


MICHIGAN. Detroit—The J. C. Christy Lumber Co. 
has been succeeded by the Detroit Lumber Co. 

Grand Rapids—The John J. Foster Lumber Co. has 
moved its offices from Greenville to 317-318 Murray 
Building, this city. 

Greenville—The John J. Foster Lumber Co. has removed 
its offices to Grand Rapids, 317-318 Murray Building. 


MINNESOTA. Bemidji—The M. E. Smith Lumber Co. 
has been succeeded by the Smith-Robinson Lumber Co. 

Duluth—Charles Baxter has taken over the interests 
in the Baxter Sash & Door Co., which heretofore were 
controlled by C. W. Radford and W. T. Wright. 

Minneapolis—The McCulloch-Kuhn-Atkinson Co. has 
been succeeded by the Kuhn Sash & Door Co. 


MISSOURI. Kansas City—The Louisiana Red Cypress 
Co. and the Arkansas Valley Lumber Co. have moved 
their offices to larger quarters, 714 R. A. Long Building. 

Monroe City—Conway & Proctor have been succeeded 
by the Conway Lumber Co. 

Oran—T. S. Heisserer has been succeeded by Emory 
& Heisserer. 

Springfield—The D. J. Landers Lumber Co. has in- 
creased its capital stock from $50,000 to $300,000. 

NEBRASKA. Grafton—P. S. Real is not now in the 
retail lumbering business, having been succeeded some 
time ago by the J. H. Yost Lumber Co. 

NEW JERSEY. Sussex—The Lawrence & Harden Co. 
has been succeeded by the Manning Co. 

NEW YORK. Rhinebeck—Thaddeus J. Herrick has 
been succeeded by James Gibson. 

New York (Manhattan)—George German & Co. have 
been succeeded by German & Beckley (Inc.). 

OHIO. Andover—Wood Bros. have been succeeded by 
Cc. W. Wood. 

Freemont—The Freemont Furniture Co. is out of busi- 
ness. 

PENNSYLVANIA. Forest. City—Cole & Johns have 
been succeeded by Johns & Pentecost. 

SOUTH CAROLINA. Aynor—Jordan & Shelley have 
dissolved. 

TENNESSEE. Bradford—The Bradford Lumber Co. 
has been succeeded by R. L. Crider. 

TEXAS. Greenville—The R. M. Delaney Lumber Co. 
has been succeeded by the Ingham Lumber Co., of Kan- 
sas City, Mo. 

Houston—The Hardin Lumber Co. has increased its 
capital stock from $50,000 to $100,000. 


WASHINGTON. Kelso—The Clark Creek Logging Co. 
has sold its sawmill to William Robb, of Portland. The 
sawmill has a daily capacity of 40,000 feet of lumber and 
will shortly begin operations, having been idle several 
years. 

Republic—Lee R. Wilson has been suceeded by the 
Karamine Lumber Co., of Karamine. 

Silvana—The Silvana Shingle Co. has been succeeded 
oy F. J. Kobe. 


BRITISH NORTH AMERICA. 


ONTARIO. Opeongo—The mill and limits formerly 
owned by Cameron & Co., of Ottawa, have been acquired 
by the Dennis Canadian Co., of Whitney. 

Whitney—The St. Anthony Lumber Co. has sold its 
mill to the Dennis Canadian Co. 


SASKATCHEWAN. Wilcox—The Coast Lumber Co., 
Ltd., has been succeeded by the MclIlrath Lumber Co., 


Ltd 
INCORPORATIONS. 


ALABAMA. Anniston—The Anniston Lumber & Manu- 
facturing Co., authorized capital $5,000; Alonzo Dishman 
and others. 

Mobile—The DeLaMyar-Luce Lumber Co., authorized 
capital $20,000; Y. DeLaMyar, president; G. M. Luce, vice 
president, and J. H. Luce, secretary and treasurer. 

ARKANSAS. Little Rock—The Mulberry Lumber Co., 
authorized capital $6,000; M. T. Dyke, T. L. Jackson, 
W. B. Hoyle and Nathaniel Dyke, Jr. 

CALIFORNIA. Los Angeles—The 
Lumber Co., authorized capital $50,000. 

Sacramento—The Sacramento Valley Timber & Land 
Co., authorized capital $150,000; D. N. Burruss, T. M. 
Lovette and Charles F. Haanel, all of St. Louis, Mo. 


DELAWARE. Wilmington—The Hutting Sash & Door 
Co., authorized capital $1,000,000; Charles N. Javes, 
Herbert E. Latter and W. J. Maloney. 

FLORIDA. Jacksonville—The Maxville Lumber Co., 
authorized capital $15,000; Clyde Taylor, president; R. C. 
Alworth, vice president, and C. E. Barrs, secretary - 
treasurer. 

ILLINOIS. Belleville—The Oldendorph Plow & Manu- 
facturing Co., authorized capital $20,000. 

Chicago—The William Lorimer Lumber Co., 209 South 
La Salle Street, authorized capital $200,000; William Lori- 
mer, sr., president; William, jr., and Leonard Lorimer. 

Chicago—The Chicago Maple & Oak Flooring Co., 
authorized capital $100,000. 

Chicago—The Fifty-ninth Street Lumber Co., author- 
ized capital $100,000. 

Chicago—The Homer Bros. Furniture Manufacturing 
Co., authorized capital $10,000. 

Edwardsville—The Stolze Lumber Co., authorized cap- 
ital $30, arr Jonn Stolze, Albert E. Stolze ane Edward 
H. Stolze 

Moline— “The Strombeck-Becker Manufacturing Co. (to 
manufacture woodwork and specialties), authorized cap- 
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snd Sanne; J. F. Strombeck, William Pearson and R. D. 
secker. 

Peoria—The Peoria Casket Co., authorized capita! 
$100,000. 


INDIANA. Indianapolis—The Indiana Hardwood 
Flooring Co., authorized capital $5,000; Asa D. Galbreath 
Mabel Galbreath and Charles C. Boyatt. 

Indianapolis—The Modern Cabinet Co., authorized cap 
ital $35,000; Charles C. Becker, Louis G. Bauer, Alfrec 
A. Becker, George V. Bedell and Monte C. Fescus. 

La Porte—The Midland Manufacturing Co., authorize: 
capital $25,000. 


IOWA. Cedar Rapids—The Lee Canfield Lumber Co 
authorized capital $30,000; Perry E. Canfield, presiden: 
and Lee Canfield, secretary-treasurer. 

Cedar Rapids—The Kenwood Lumber Co., authorized 
capital $20,000. 

Davenport—The Crossett Western Lumber Co., author 
ized capital $250,000. 

LOUISIANA. Alexandria—The McNary Lumber Co 
authorized capital $500,000; J. S. Reynolds, J. G. McNary 
H. I. Miller, B. E. Smith and W. M. Cady. 


MASSACHUSETTS. Boston—The I. N. Chase Lumber 
Co., authorized capital $40,000; Irving N. Chase, presi- 
dent and treasurer; L. C. Dimock and Joseph Wiggin. 

Boston—The Fuller-Smith Lumber Co., authorized 
capital $50,000. 

MICHIGAN. Detroit—The F. L. Lowrie Lumber & 
Finishing Co., authorized capital $50,000. 

Grand Rapids—The Klise Manufacturing Co., author- 
ized capital $25,000. 


MISSISSIPPI. Bay Springs—The Bay Springs Lumber 
Co., authorized capital $20,000; L. L. Denison and others. 
Greenville—The Creston Cooperage Co. (to deal in all 
kinds of cooperage, lumber, etc.), authorized capital 
A nl John M. Peel, William S. Peel and George 
Thitney. 


NEW JERSEY. Newark—The William F. Taylor Bar- 
rell Co., authorized capital $100,000; William F. and 
William F. Taylor, jr., and Sarah J. Schofield 


NEW YORK. ya Bradley Furniture Co., 
authorized a $100,0 

Geneva—The Indian Spiint Furniture Co., authorized 
capital $300,000. 

Hempstead—The Nassau Milling Co., Inc. (timber, 
ete.), authorized capital $50,000; Frank R. Serles, Arthur 
W. Dalton and Henry G. Wenzel, jr., all of 46 Cedar 
street, New York. 

Jamaica—The Jamaica Lumber Co., authorized capital 
$6,000; Lazarus Cohen, Sarah Cohen, Abraham Bernstein 
and Charles Hymes 

New York—The Ratton Timber Corporation, authorized 
capital $150,000; W. V. B. Findley, W. L. Findley and 
J. W. Engle. 

New York—German & Beckley, Inc. (to deal in lumber, 
— etc.), authorized capital $5, 000; Lewis A. Cackley, 
George German and William S. Beckley , Jr., of 423 West 
Thirtieth street. 

New York—D. Schloss & Son, Inc. (carpenters, wood- 
workers and lumbermen), authorized capital $2,000; Max 
Schloss, Mollie Hoffan and Hyman Hirsh, 

Skaneateles—The Tri-State Lumber Co., Inc., author- 
ized capital $36,000; Henry W. Roth, John L. Schultz 
and Warren B. DeWitt. 


NORTH DAKOTA. Page—The Page Lumber & Coal 
Co., authorized capital $25,000; Matthew W. Murphy, 
F. Murphy and Michael J. Murphy. 


OHIO. Cincinnati—The Ohio Cooperage Co., author- 
ized capital $30,000; P. M. Pogue, Carl Lehmann and 
A. Majoewaka. 


OKLAHOMA. Oklahoma City—The Southwestern Silo 
Co., authorized capital $25,000. 


OREGON. Portland—The Bramhall-Seward Lumber 
Co., authorized capital $10,000; Loren Seward, N. 
Bramhall and J. H. Middleton. 

Portland—F. B. Mallory & Co. (to deal in loggers’ 
equipment), authorized capital $200,000; Frederick B. 
Mallory, president and general manager. 


PENNSYLVANIA. Harrisburg—Jerome H. Sheip, Inc. 
(umber), authorized capital $150,000 


TENNESSEE. Memphis—The I. M. Darnell & Sons Co. 
(to succeed the Darnell-Taenzer Lumber Co.), authorized 
capital gg 4 W. S. Darnell, J. D. Allen, jr., E 
Cutsinger, E. T. Hazledine and J. L. McClellan. 


TEXAS. Houston—The Phillip A. Ryan Lumber Co., 
of Tennessee, to do business in this state, authorized 
capital $75,000. 


VIRGINIA. Grundy—The Levisa Land & Timber Co., 
Inc., authorized capital $50,000; E. R. Boyd, president; 
E. H. Witten, vice president; John W. Flannagan, Ohs 
secretary and treasurer, all of this place. 

Portsmouth—The Portsmouth Planing Mills, Ince., 
ar capital $25,000; Frank C. Lewis, president; 
H. H. Riddleberger, vice president and R. H. Riddle- 
berger, secretary-treasurer, all of Norfolk, Va. 


WASHINGTON. Lynden—The Lynden Lumber Co., 
authorized capital $20,000; L. Engel, Mrs. Jessie D. 
Engel, H. Boysen, A. Kuipers and A. Stickert. 

Seattle—The Fred S. Stimson Lumber Co., authorized 
capital $100,000; Fred S., Nellie C. and A. Stimson. 


WEST VIRGINIA. Mullens—The West Virginia Fur- 
niture Co., authorized capital $10,000; D. D. Moran, A. 
Weaver, R. A. Keller, A. D. Beavers, George P. Stewart, 
J. M. Glenn and C. A. Keller, all of Pineville. 


WISCONSIN. Plymouth—The M. H. Hand Lumber Co., 
authorized capital $40,000; M. H. Hand, E. P. Hand and 
Anna Hand. 

‘Beaver Dam—The Rodel-Jacobs Co., authorized capital 
$50,000; Peter Rodel, M. A. Jacobs and A. EB. Rodel. 

Milwaukee—The W. E. Priestly Lumber Co., authorized 
capital $20,000; W. E. Priestly, G. W. Priestly ‘and BE. Von 
Briesen. 

Wausau—The Hale-Mylrea Lumber Co., authorized 
capital $12,000; J. D. Mylrea, G. L. Hale and W. H. 


Mylrea. 
BRITISH NORTH AMERICA. 


QUEBEC. Montreal—The South Shore Paper Co., 
authorized capital $4,000,000. 





NEW VENTURES. 


ALABAMA. Decatur—B. M. Nash has opened an 
office to do a wholesale and commission lumber business. 


FLORIDA. Jacksonville—H. H. Yancey will begin the 
wholesale lumber business. 


INDIANA. Liberty Center—The Garrett-Turpin Lum- 
ber Co. has been organized to take over the business of 
F. W. Garrett. The officers of the company are O. D. 
Garrett, president; Thomas Turpin, vice president and 
manager, and F. W. Garrett, secretary and treasurer. 
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KANSAS. Victoria—N. Dreiling & Sons are opening a 

urd. 

LOUISIANA. Jonesboro—The R. H. Sutton 
‘o. recently began business. 

MASSACHUSETTS. Boston—The I. N. Chase Lumber 
Co. has been organized by Mr. Chase, formerly a mem- 
ver of the wholesale firm of Hayford-Chase Co. 

Gardner—A. F. Nay has entered the commission lum- 
bering business. 

MICHIGAN. Forsyth—The B. J. Goodman Lumber 
Co. has been organized. 

MISSISSIPPI. Star—C, Sorensen has begun manufac- 
turing car and railroad material. 

NEW HAMPSHIRE. Concord—The Epping Box & 
J.umber Co. will engage in the manufacture of wooden 
boxes. 

NEW YORK. Herkimer—The Northern Hardwood Co. 
recently began the lumber business. 

New York—The Hudson Lumber Co. recently began the 
wholesale lumber business at 152 West Eighty-second 
street. 

OREGON. Newport -H. J. Prosser recently began the 
lumbering business. 

PENNSLYVANIA. Carlisle—The Beetem Lumber Co. 
has been_organized by C. K. Waggoner, president, and 
Newton C. Wert, secretary and treasurer. 

Scranton—The George D. Fuchs Co. has been organ- 
ized. 

TENNESSEE. Memphis—Fred J. Bowers recently 
began the commission lumber business. 

Tallahassee—L. C., Yaeger is erecting a sawmill with a 
daily capacity of 20,000 to 25,000 feet of lumber. 

TEXAS. Austin—The Hillyer-Deutsch Lumber Co., of 
San Antonio, has opened a large yard here. 

Crawford—S. Amsler & Co., of McGregor, have opened 
a yard here. 

WASHINGTON. Seattle—The Chinn Bros. Co. recently 
began the wholesaling business. 


BRITISH NORTH AMERICA. 


MANITOBA. Winnipeg—The H. S. Galbraith Co., 
Ltd., recently began the wholesale lumber business. 


CORRECTION. 
NORTH CAROLINA. Raleigh—Issac W. Warren 
should read I. W. Warner recently began the wholesale 
lumber and timber business. 


Lumber 









NEW MILLS AND EQUIPMENT. 


ALABAMA. Fayette—The Basket Lumber Co. is in- 
stalling a large sawmill plant; H. Basket, president. 

ARKANSAS. Pine Bluff—The Arkansas Short Leaf 
Lumber Co., a branch of the Long-Bell Lumber Co., of 
Kansas City, Mo., will erect a large hardwood mill near 
its plant here. 

KENTUCKY. Frankfort—The C. L. Ritter Lumber Co., 
of Huntington, W. Va., will erect a sawmill. oe 

Hazard—Thomas Moore, of Paris, will build a sawmill 
and develop timber recently acquired in Perry County. 

LOUISIANA. Athens—W. H. Pace is building a planing 
mill on the site of the plant of the Athens Lumber Co., 
which mill was burned recently. 

Kinder—The Calcasieu Valley Lumber Co. will not build 
a mill here as previously noted. 

McNary—The W. M. Cady Lumber Co. will erect a 
plant two miles from its old one, with a daily capacity 
of 200,000 feet of lumber. 

MAINE. East Machias—A_ steam sawmill will be 
erected by I. M. Pierce and O. S. Townsend, of Bangor, 
who own large timber tracts in the vicinity. 

Harmony—David A. Corson is building a large sawmill. 

MINNESOTA. Deerwood—M. D. Stoner and A. W. 
Miller will establish a sawmill. 

Moose Lake—The Pine City Sawmill Co., of Pine City, 
will erect large lumber sheds. 

MISSISSIPPI. Greenville—The Creston Cooperage Co. 
will establish a plant to manufacture cooperage products 
of all kinds. 

Hickory—The J. H. Raines Lumber Co. will establish a 
mill a few miles from here. 

Hickory—C,. G. Wetherford will erect a mill three miles 
from here, in a fine timber region. 

New Greenwood—tThe Garrett-Turpin Lumber Co., of 
Liberty Center, Ind., has established a mill at Craigs 
Side, near here, to manufacture hardwood lumber. 

PENNSYLVANIA. Jonestown—The Meck Milling Co. 
is erecting a sawmill. 

SOUTH CAROLINA. Beaufort— The Hilton-Dodge 
Lumber Co., of Wiggins, will erect a large sawmill be- 
tween Port Royal and Beaufort. 

VIRGINIA. Portsmouth—The Frank Hitch Lumber Co. 
will rebuild seven dry kilns recently destroyed by fire. 

WISCONSIN. Marinette—The Marinette & Menominee 
Box Co. will erect a building in which to manufacture its 
own box lumber. 


BRITISH NORTH AMERICA. 
NOVA SCOTIA. Drummondville—The South Shore 


Paper Co., recently incorporated at Montreal, will erect 
a pulp and paper mill here. 








CASUALTIES. 


ALABAMA. Red Bay—The large milling plant of L. F. 
Gober & Son was destroyed by fire recently; loss $18,000. 


IOWA. Davenport—Koltzau & Myers’ woodshop was 
damaged by fire January 4, entailing a loss of $1,500. 

Sioux City—The office building and contents of the 
Edwards & Bradford Lumber Co. was damaged by fire 
January 6 to the extent of $5,000. Loss is fully covered 
by insurance. 

MICHIGAN. Carrollton—The plant of the Saginaw 
Basket & Veneer Co. was destroyed by fire January 10; 
loss $25,000, which is fully covered by insurance. 

NEW YORK. Boonville—The sawmill owned by 
George Seiter was destroyed by fire last week. : 

Watkins—The Fixture & Lumber Co. suffered a fire 
loss of $4,500 last week. 

PENNSYLVANIA. Braddock—January 2 the _ barrel 
factorv of H. Weiss was destroyed by fire, resulting in a 
loss of $800. The building, which was owned by William 
McAdams, was damaged to the extent of $500. 

WASHINGTON. Aberdeen—The plant of the Wilcox 
Shingle Co. was visited by fire last week, damaging the 
shingle and dry kilns ‘to the extent of $10,000. 

WISCONSIN. Kaukauna—The planing mill of the Kau- 
kauna Lumber & Manufacturing Co. was destroyed by 
fire January 11, entailing a loss of $20,000, which is fully 
covered by insurance. The dry kilns, boiler house, lum- 
ber sheds and yards were saved. The plant will be rebuilt. 

Park Falls—The Park Falls Manufacturing Co.’s veneer 
factory and sawmill burned January 14. 

Oskosh—The Foster-Lotham Mills sustained a_ $50,000 
loss January 18 by the burning of kilns adjoining the 
sash and door factory. The kilns were filled with 
lumber and manufactured stock. 








TROUBLE AND LITIGATION 











PHILADELPHIA, Pa., Jan. 16.—The trial of the officers 
of the International Lumber & Development Co., indicted 
by the Federal grand jury on a charge of conspiring to 
use the mails to defraud, has again been postponed. After 
several previous postponements the date of the trial was 
scheduled for January 20, but the time intervening has 
again been extended to March 3. James Scarlet, who 
prosecuted the capitol grafters for the State, has been re- 
tained by the defendants, and it was at his request that 
the recent postponement was ordered. Mr. Scarlet de- 
clared that it will require at least a month for him to be- 
come conversant with the case. 


ABINGDON, VA., Jan. 16.—The Wilkinson-Matthews Co., 
operating at Damascus, has filed a voluntary petition in 
bankruptcy in the Federal court here. Assets are given as 
$19,000, with liabilities of $21,000. 

3RISTOL, TENN., Jan. 16.—-Brown Bros., this city, have 
assigned, with Attorneys Davis and Warren as assignees, 
The liabilities are given as $19,000 and assets $30,000. 







JACKSONVILLE, FLA., Jan. 16.—Notice has been issued by 
Referee Charles S. Adams, of the George F. Montgomery 
Co., which was adjudged bankrupt October 2, 1912, that the 
first meeting of creditors will be held in the Government 
building, this city, January 21 at 10 a. m., at which time 
creditors may prove their claims, appoint a trustee, etc. 


MICHIGAN City, IND., Jan. 16.—The property of the Ford 
& Jobnson Co., furniture manufacturer, which company 
became bankrupt last April, with assets nominally $1,000,000 
and liabilities $53,000,000, was sold here for $496,000 at 
receiver's saie to Harry Wehmer, of Cincinnati, Ohio. 


HARRISONBURG, VA., Jan. 15.—W. N. Stitely has been ap- 
pointed recciver for the Fravel Sash & Door Co. In the 
petition for the receivership the assets of the company are 
placed at $57,000 and the liabilities at $70,000. 


BeENTON, TENN., Jan. 16.—-A. J. Williams has been ap- 
pointed receiver for the Benton Planing Mill, including a 
sawmill and store. The Benton Banking Co. filed a_ bill 
against the stockholders, seeking to recover $1,100, al- 
leged to be due the bank on certain notes. 

INDIANAPOLIS, IND., Jan. 16.—-The Indianapolis Sash Co. 
has filed an involuntary petition in bankruptcy. 

FAYETTEVILLE, N. C., Jan. 15.—The Cumberland Lumber 
Co.; receiver appointed. 
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Alabama-Mississippi Lumber Company 


MANUFACTURERS 


Yellow IPime 


GENERAL OFFICES: 1703 Heyworth Bldg., Chicago. 
MILLS: Monroe Miss., Pinebur, Miss. 


OUR SPECIALTIES: 


Timbers, Silo Stock and Kiln Dried 1” Stock. 














W. B. CRANE AND COMPANY 


ESTABLISHED 1881, MANUFACTURERS OF 
HARDWOOD LUMBER, TIMBFR and TIES, 
Cedar Posts, Yellow Pine, Fir Timber. 
Specialty: OAK TIMBER, PLANK, Etc. 

General Office, Yards and Planing Mills: 22nd, Sangamon and Morgan Sts. 
Long Distance Phones, Canal 3190-3191. 


Mills at Falcon, Miss. Chicago. 








Pilsen Lumber Company ~ 


WHITE PINE, HEMLOCK, YELLOW PINE 
LATH and SHINGLES. Straight or Mixed Cars. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


ge and 22nd Streets, CHICAGO Va 











TIMBER LAND SALES 











A large force of cruisers for the Hines Lumber Co., of 
Chicago, has just completed a three-years’ job of estimating 
the timber on 130,000 acres of timberland lying south and 
east of Winter, Wis., and owned by two Weyerhaeuser con- 
cerns, the Mississippi River Logging Co. and the Chip- 
pewa River Log & Boom Co. The land is covered with 
hardweod and hemlock. ‘The price paid by the Hines com- 
pany is in the millions. 





The Calcasieu Valley Lumber Co. has sold its tract of 
timber at Kinder, La., to the Peavy-Byrnes Lumber Co. and 
the former company will not build a mill. 


A sale of 116 square miles of spruce forest on the south- 
west coast of Labrador has been made by A. Lamont, of 
Montreal, to a syndicate of London capitalists. The con- 
sideration was given as $250,000. 


The McGehee-Smith Lumber Co., of Pine Bluff, Ark., has 
bought 25,000,000 feet of yellow pine stumpage in Jefferson 
and Grant Counties. 

The Cremer Lumber Co., of St. Louis, Mo., recently bought 
2,100 acres of hardwood timberland in Ashley County from 
the Chicot Land Co., St. Louis. 


OBITUARY 


Daniel Rezin, Sr. 


GRAND RAPIDS, WIs., Jan. 15.—-Daniel Rezin, sr., 81 
years old, a pioneer lumberman of Wood County, died at 
his home at Rudolph recently. He came to Wood County 
in 1853 and worked for Cline & Edwards in the first saw- 
mill operated at Port Edwards. He is survived by three 
sons and one daughter. 

















Albert S. Howard. 


STANWOOD, WASH., Jan. 16.—Albert S. Howard, 54 years 
old, president of the Stanwood Lumber Co., died January 
9 of heart failure. He served on the school board and as 
president of the commercia! club for several years, and 
was a prominent member of the Odd Fellows. Besides his 
widow, he is survived by 8 children. He had extensive tim- 
ber holdings and real estate in this city. 





J. I. Van Vliet. 


DvuLUuTH, MINN., Jan. 16.—J. I. Van Vliet, pioneer Duluth 
business man, died January 4 at St. Luke’s Hospital. Mr. 
Van Vliet came to Duluth from Dubuque, Iowa, 19 years 
ago and engaged in the lumber business. He was vice 
president and secretary of the LeSure Lumber Co., with 
offices here, and president and treasurer of the Duluth 
Plumbing Supply Co., this city. Besides his widow he is 
survived by his son Fred and his stepdaughter, Mrs. John 
T. Pugh. Interment was made at Dubuque, Iowa. 





Walter B. Kennell. 


TacoMA, WaAsH., Jan. 15.—Walter B. Kennell, 44 years 
old, with the claims and traffic department of the St. Paul 
& Tacoma Lumber Co.’s office staff since 1902, died January 
12 following an operation. He came to Tacoma from Cin- 
cinnati and for a time was with the Tacoma Mill Co., later 
going to the St. Paul company. He took a great interest 
in civic affairs and was the father of the commission form 
of government so far as Tacoma is concerned, being the 
first man to urge its adoption by this city and drawing 
up the original draft for the Tacoma charter. 





James R. Dart. 


Mason, Micu., Jan. 16.—James R. Dart, 44 years old, 
a resident of this city since 1893, died January 2. In 1869 
he engaged in the lumbering business at Lansing, later 
buying a share in a sash and blind business. In 1872 he 
went to Weberville, where for 20 years he carried on an 





WHITE STAR LUMBER CO. 
513 Monadnock Block, Chicago, IIL 
Manufacturers of HARRISON Jobbers of 

HEMLOCK 4012 YELLOW PINE 

and CEDAR || Mills at Mattoon, Wis. |] Fir & Red Cedar 


D. LIGHTBODY, Pres. D. McLEAN, Vice-Pres. C.E. CONKLIN, Sec’y & Treas 
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Wisconsin Hemlock 
MICHIGAN WHITE CEDAR 


Cc. H. Worcester Company, | 
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CHICAGO. 














J. L. LANE & COMPANY 
Commission Lumber 


Send me any Items you wish to Sell 
108 La Salle Street 23 CHICAGO, ILL. 




















Frank I. Abbott Lumber Co. 
Mixed Cars of 


Pine and Kiln Dried Hardwoods 
of all Kinds. 


2244-2252 Laflin Street, - CHICAGO. 


TIMBER carstock 
‘ OAK, FIR, YELLOW PINE 


SWITCH AND CROSS TIES 
Marsh & Truman Lumber Company 


332 So. Michigan Ave., CHICAGO. 























Holloway Hardwood || Let us handle your 


Lumber Co. || HARDWOODS 
1308 Great Northern Bldg., || 
CHICAGO. } 





for you. Write us. 








— ESTABLISHED 1890 — 


Builders’ Commercial, Agency 


618 Chamber of Commerce Bldg., CHICAGO 


A rating guide to the contracting trade 
of Cook County for Cook county dealers. 


Telephone Main 4504 Collections and Mechanics Liens 
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WIRE: 


IN ALL STANDARD FORMS OF 
me | CONSTRUCTION 
J_NOW-SPINNING FLATTENED 
ZESTRAND & FLAT MADE OF 

SWEDES {RON, CRUCIBLE 

CAST STEEL AND 
MONITOR PLOW STEEL 
4 CHIEACO, NEW YORK, WORCESTER,DENVER, SAN FRANCIS 


SE eee RTS SATS 


OISTING rope of every descrip- 
tion for elevators, mines, coal 
hoists; ore hoists, conveyors, der- 
ricks, stump pullers, steam shovels, 
‘dredges, logging, ballast unloaders, 

etc. Towing hawsers, mooring lines, tiller rope 
and ships’ rigging. Mine and surface haulage 
rope, street railway cable and power transmis- 
sion rope, suspension bridge cables, cableway 
ropes, guy strands and sash cords. Flat rope 


for deep hoisting. Special rope made to order. 


Copper cable and strand for all 
electrical purposes. Fittings and 


appliances for use with wire rope 


Read about wire rope usage in its different require- 
ments in American Wire Rope News. Gladly sent 
free to anyone upon request. 


We Make 
American Wire Rope . Barbed Wire 


Aeroplane Wire and Woven Wire Fencing 
Strand Fence Gates 
Piano Wire Steel Fence Posts 
Mattress Wire Concrete Reinforce- 
Weaving Wire ment 
Broom Wire Springs 
Fence Wire Sulphate of Iron 
Flat Wire Poultry Netting 
Flat Cold Rolled Steel Wire Rods 
Wire Hoops . Juniata Horse Shoes 
Electrical Wires and and Calks 
Cables Shafting Cold Drawn 
Rail Bonds Steel 
. Bale Ties, Tacks, Wire of Every 
Nails, Staples, Spikes Description 
We insue separate catalog for each of these. Gladly furnished upon application. 


American Steel & Wire Co.’s Sales Offices 


CHICAGO, 72 West Adams Street. NEW YORK, 30 Chureh Street. 
WORTESTE! Grove Street. BOSTON, 120 Franklin Street. PITTS- 
BURGH, Frick Building. CINCINNATI, Union Trast Building. CLEVELAND, 
Ww e 4 IT, Ford Building. ST. JOUIS, Third 
} MONTREAL, Bank of Ottawa Ridg. ST. PAUL-MINNE- 

Building, St. Paul. DENVER, First Nat'l Bank Bidg. 
+ Dooley Ballding. 


United States Stee] Products Company 
Kxport Department: New York, 30 Charch Street. 
Pacitie (Const Department: San Francisco, Kialto Building, Portland, 
Sixth and alder Sts. Seattle, 4th Ave. South & Conn. St. 
Les Angeles, Jackson & Central Ave. 














=) 


‘ ™ 
BRYCE, WHITE & CoO. 


SHIPPERS AGENTS FOR THE SALE OF 
ALL KINDS OF 


American Lumber 
57 Basinghall St. LONDON 














Established in London for over a Quarter of a Century. 
Pisces J) 








Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


| SAGER PATENT AXES 


And Highest Quality 
Bull Dog Line Lumbermen’s Tools 


RIGHT QUALITY—RIGHT PRICES, 


Write us. WARREN, PA., U.S.A. 





extensive business with sawmill, cooper shop and general 
store. In 1877 he was elected sheriff of Ingham County. 
Ilis widow and four children by his first marriage survive 
him. 





Herbert U. Roraback. 


ilerbert U. Roraback, 6408 St. Lawrence Avenue, Chicago, 
died of typhoid pneumonia January 14 at Washington Park 
Ilospital. Mr. Roraback was for 25 years employed by E. L. 
Roberts & Co., as manager of the shipping department and 
continued in the same capacity with the Roberts Sash & 
Door Co. He was familiarly known in the lumber district 
as “Big Bert.’ He was of a generous disposition and had 
many friends. Interment was at Mount Hope Cemetery 
January 16 





Henry F. Ress. 


Newton, Mass., Jan. 15.—-Henry F. Ross, one of the best- 
known citizens of this city. died in Boston December 29. 
Ile was a_ building contractor and also operated a plan- 
ing mill. He was senior member of Ross Bros., wholesale 
dealers agricultural implements. He was married three 
times and is survived by his widow and one son, Louis 
Ss. Ross. 





C. A. Ramstead. 

HoquiaM, WAsH., Jan. 15.—-C. A. Ramstead, superintend- 
ent of the National Lumber & Box Co., one of the largest 
woodworking plants in the Northwest, died December 2S 
of pneumonia. He was 47 years old and one of the best 
known lumbermen on the Coast. One daughter survives 
him. 


AT NEBRASKA’S METROPOLIS. 


OMAHA, NEBR., Jan. 13.—Omaha building for 1912 
fell short of that of 1910 and 1911. The permits issued 
numbered 1,372. The cost of the buildings erected was 
$4,546,761. During the year 867 dwellings were built, 
and these, with the apartment houses and hotels, will 
easily give homes for 5,000 increased population. Ware 
house and supply building had been slightly overdone 
during the preceding two years and this last year nicely 
caught up the slack in this line. Work was done on 
school buildings and annexes costing $244,294. The 
building for 1912 was greater than for any year between 
1880 and i907, inclusive, and a few of these years were 
thought to be pretty good years. 

The present year 1913 shows up well for Omaha City 
and suburbs. At least 10 big projects are scheduled 
for the year. These with the estimated cost of each 
follow: 

Brandeis-Kennedy Hotel ee Kok ‘ ; 
Emerson-Brantingham Co. & Wagner Bros. ware 

house ei . ; ; ; ss =" 150,000 
T. G. Northwall Co. and Henry Allen, warehouse 150,000 
Union Pacific freight terminal .... 1,000,000 
Omaha Cold Storage Co., warehouse.. 200,000 
Beebe & Runyan Co., warehouse. aoe 400,900 
men asipcuit 450., TACTOTY 5... 6 cose cesccss ae dete " 200,000 
A. H. Rawitzer, warehouse Bik e:wiste > ure (sim 100,000 
Realty Owners Cooperative Co., apartments... 4 35,000 
wonnson’ @ Crawford, theater ........6c.ccse0.- : 75,900 





$1,000,000 


This is only a brief estimate of some of the larger 
buildings projected. Many more will come up during 
the year. A strong campaign of house building is ex- 
pected. Present indications all point to a prosperous 
year. 

The following appeared in an Iowa County paper: 

Gustav Rohrberg, Louis Roenfield and Emil Schoening 
are all busy cutting down logs from which to saw lumber 
August Hoffman has his sawmill in operation. He sawed 
4,000 feet of lumber in four days. 

Judging from the above, lumber prices will surely 
tumble. No chance for the existence of a lumber 
‘*trust’’ now. 

Ekeroth & Sar, lumber dealers at Wakefield, Nebr., 
have purchased a hardware store at that place and added 
it to their line of business. 

The Omaha Furniture Manufacturing Co., of Omaha, 
began active work this week. The factory is located in 
Ralston, a suburb. 


THE CANADIAN NORTHWEST. 

VaNcouver, B. C., Jan. 13.—Figures for the last year 
show that more timber was cut than in any previous year 
—in fact, the total was so large that it is hardly hoped 
to increase the amount by very much in 1913, unless 
more mills get into operation. Two or three mills did 
not get started until late in the year, so that their cut 
will come largely in this year. Among these are the 
Canadian Pacific Lumber Co. at Alberni, the new mill 
of the United Lumber Co. at Nanoose Bay, that of the 
Monarch Lumber Co. at Savonas, which was burned sev- 
eral months ago, and the increased plant facilities of the 
Canadian Western Lumber Co. Seventy-five carloads of 
machinery are now on the way to these mills, and it is 
expected that the first unit will be ready for operation 
by April. The new sawmill will give an additional 
capacity of 150,000 feet daily, or a total of 500,000 feet 
in 10 hours, and the claim is made that this will then 
be the largest mill in the world. A new cedar mill is 
being built, and additions to the shingle mill, which will 
give a capacity of 350,000 every day. Seven new dry 
kilns, three for shingles and four for lumber, are being 
added, which will give 17 in all, as well as a storage fac- 
tory and a sash and door factory. The new parts of the 
mill will be operated by electricity. 

Royalty returns for December exceeded those of the 
same month in 1911 by $15,000, the amount being $67,439. 
The increase for the whole of the year amounted to 
$78,125. 

As expected, there was a material advance in the num- 
ber of feet of logs scaled in 1912 over that of 1911. Last 
year the figure was 770,000,000 as compared with 605,- 
000,000 the year previous. In December 62,440,000 feet 
was sealed. 

Revenue returns of the timber branch of the provincial 
service for December were: Timber licenses issued west 
of the Cascades, 1,075, $160,958; east of the Cascades, 
623, $78,864; transfer fees, $415; penalties, $3,341; roy- 


alties on sawlogs, $39,739; timber taxes, $2,928; scaling 





fees, $2,883; timber marks registration, $71; hand Joo 
gers’ licenses, $225; timber lease rentals, $12,720; mis 
cellaneous, $6,113; forest protection fund, $11,080; tot! 
$319,341. 

Officers of the United States Pacifie Lumber & Logying 
Co., recently incorporated, are: President, John \j, 
Thompson, Menominee, Mich.; vice president, D, 
O’Brien, logging operator, Vancouver, B. C.; secretary 
and treasurer, John W. Welsh, Vaneouver. The compzriy 
has some fine timber and is negotiating for more. 
Thompson, the president, operated extensively in northern 
Ontario for some years, selling out in 1907. At present 
he is president ot the Spies-Thompson Lumber Co., «1 
Menominee, and vice president of the Hoit Lumber | 
of Detroit. 

Coast and interior lumber manufacturers held a joint 
meeting here last week and discussed, among other mi 
ters, the sending of a memorial to Premier Borden, «t 
Ottawa, in regard to a duty on lumber imported in: 
Canada. The memorial will review the test ease, a 
cision in regard to which was given by the Exchequer 
court and reversed by the Supreme Court of Canada. ‘Tie 
Canadian lumbermen, having no status in the suit, were 
debarred from appealing to the Privy Council. No 1 
ther action concerning the question will be taken uni! 
a reply is received from Ottawa. 


NOTES FROM MANITOBA. 


WINNIPEG, MAN., Jan. 13,—Retail lumber _ trade 
throughout western Canada is quiet. It will likely co 
tinue thus for a few weeks, but the outlook is favorab| 
for activity in the spring. Unless unforeseen conditions 
arise this year will be another brisk one in the matter 
of building. The mills both at the Pacific coast and in 
the Prairie Provinces are preparing for a busy season 
Several new mills are under contemplation, and some 
of the interior mills will be enlarged. Leading men in 
the lumber business predict that prices on many lines 
will be higher in the spring than they have been during 
the last season. 





LL BAALL OO 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 27. 





While the weather of last week has been slightly 
less favorable, there has been no apparent falling off 
in lumber demand at the Chicago wholesale and retail 
yards. Taking into consideration the fact that this is 
midwinter, yardmen are well satisfied with the volume 
of business. 

Lumber receipts at Chicago during the week ended 
January 11 aggregated 59,060,000 feet, against 19,785, 
000 feet for the corresponding week in 1912. ‘Total 
receipts from January 1 to January 11, 1913, amounted 
to 91,655,000 feet, an increase of 43,128,000 feet over 
the corresponding period last year. Shipments for the 
week ended January il were 17,755,000 feet, dn in 
crease of 9,613,000 feet over the corresponding week 
in 1912. Total shipments from January 1 to January 
11 aggregated 28,927,000 feet, 7,531,000 feet more than 
was shipped from Chicago during the same period in 
1912. Shingle receipts for the week show an increase 
of 6,781,000 over the corresponding week in 1912, while 
total receipts from January 1 to January 11, 1913, 
show an increase of 5,476,000. Shipments of shingles 
for the week show an increase—3,966,000 in amount 
over the same week last year, while total shipments 
show an inerease of 2,243,000 over the comparative 
period from January 1, 1912, 


Chicago Lumber Receipts and Shipments. 
Report by the Board of Trade. 
Receipts—Week Ended January 11. 


1913 eat Lumber. 


Shingles. 
-eeees 59,060,000 
1912 


9,894,000 
3,113,000 


Increase 





a ‘ mate Re Be 6,781,000 
Total Receipts January 1 to January 11. 


F Lumber. 
= ae Gee Ree : . 91,655,000 


Shingles. 
, 15,75 
48,527,000 10,2 


2,000 
76,000 






IRCTOABE «6.405500: bch Oye cies. orale os, oblate ave 43,128,000 5,476,00 


Shipments—Week Ended January 11. 
ee Lumber. Shingles. 
1913 SEK SR ee TE SR ee er OT 17,755,000 7,493,000 
oo Le ee . bos aise 8,142,000 


3,527,000 


Fe eee Te er A 9,613,000 3,966,000 
Total Shipments January 1 to January 11. 








—_ Lumber. Shingles. 
1913 RR PIE ee ee eee 28,927,000 12,040,000 
SMEG Fe a einlc ou ese alee 21,396,000 9,797,000 

RRBIRME os isrcs 6 0 thee ee bee owiehe 7,531,000 2,243,000 


Permits issued by the Chicago building department for 
week ended January 15 were: 
Class— No. 





Value. 

CE ID a5 wba eins ed ok ascie'p ndsp.b Ke-Rhara se aea 2 83 1,600 
B® 17000 and under $ 5000. « ....ccscssscccces 26 65,600 
5,000 and under Ee ee eee 17 104,400 
10,000 and under ED oc Gaiores ie sto S Jae Sines wes 10 133,700 
25,000 and under SAS re ae es 4 120,000 
50,000 and under 100,000................. 75,000 
T. R. Bishop, 3-story brick apartment building 1 100,000 
NN CAs orice wide baaolé aeons Sete waters ate $ 600,300 
Average valuation for week 9,841 
Totals previous week.............- 890,825 
Average valuation previous week............ SP 8,733 
Totals corresponding week 1912.............. 37 445,400 
Totals January 1 to January 15, 1913........ 245 2,270,575 
Totals corresponding period 1912............ 116 1,041,700 
Totals corresponding period 1911............ 213 2,188,010 
Totals corresponding period 1910............ 151 4,568,750 
Totals corresponding period 190°............ 284 6,619,350 
Totals corresponding period 1908............ 253 1,690,200 
Totals corresponding period 1907............ 300 2,778,050 
Totals corresponding period 1906...... sas be 225 1,965,800 
Totals corresponding period 1905............ 225 1,632,000 
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NORTHERN PINE. 


Chicago. ‘Trade for the new year can hardly be said 
lave opened, but a scattering line of orders is being 
ceived. The market continues strong and is unchanged 
irding values. Box material is still very scarce 
4d bringing good prices, while the manufacturing trade 

jds up unusually well. 





Minneapolis, Minn. Exchange of information here this 
ek, during the retailers’ convention, brings out the 
neral opinion that the year is to be prosperous 
th wholesaler and retailer, and that spring trade 
ill be excellent. Demand is naturally quiet and very 
tle buying is done during convention week. Most re- 
| concerns have not summed up their inventories. 

is believed, though, that stocks on hand are smaller 
than usual, both retail and wholesale. This is espe- 
ally true of low grade boards and dimension. 


for 


Bay City and Saginaw. ‘Trade in white pine is active 
r lower-grade stock, particularly that used in the box 
ade, and prices range about $3 higher than last spring. 
| box manufacturers report plenty of orders, and a 
ood business. Sash, doors, blinds, etc., are also mov- 
ng well. Stocks in hands of dealers are about the same 
a year ago. Some dealers have not finished taking in- 
ntory, but report the prospects for the winter as 
vorable. 
New York. ‘Trade is dull as compared with two weeks 
o Inquiries are plentiful enough, but the yards are 
viding off, awaiting further developments in the build- 
s trade. Wholesalers are holding firmly to higher prices 
d there is no likelihood of any falling off. Lower 
rades are the most active, but in all grades prices are 


trong. 


Buffalo, N. Y. Business has picked up somewhat since 
e inventory season and demand is fair for most grades, 
fhe box factory trade has not opened up yet to any 
extent, but stocks held in that trade are not heavy, 
running less than owners would like to see them in 
many cases. The outlook is for continued activity in 
the building and factory demand for lumber this spring 
ind yards that have fair stocks in any grade of pine 
are looking for higher prices this year. 


North Tonawanda, N. Y. Considerable buying of stock 
at producing points at the head of the lakes and in 
Canada has been in order during the last few weeks. 
Dealers who have endeavored to buy low-grade stock 
have experienced considerable difficulty in placing orders, 
the season’s cut having been well contracted for. <A 
normal trade is reported for all items, excepting box and 
barn, for which the demand continues to assert much 
strength. 


Pittsburgh, Pa. Low grades of white pine continue very 
strong, and the market is sold up for some time. with 
the supply below what buyers would like. In the upper 
srades of white pine there is a more plentiful supply and 
prices are somewhat easier, although no weaker, nor is 
there any shading of the market. Shipments are coming 
n somewhat slowly since the flood period. 





EASTERN SPRUCE. 


New York. There is a fair activity for all grades. 
Stocks are hard to get and prices at mills are as strong 
Ss ever. Wholesalers who have visited their eastern 
connections report that their stocks are so scarce there 
seems to be no possibility of there being any falling off 
n prices, 





Buffalo, N. Y. The plan to put lumber on the free 
ist will help the spruce trade in this country, but as the 
imount of duty is only $1.25 a thousand, it will create 
io particular stir. For this reason there seems to be 
no Opposition to the movement here. The spruce trade 
has been very dull of late. Stocks are scarce, 


Boston, Mass. Advices still continue to come from the 
North that conditions are as adverse as formerly regard- 
ing getting stock out of the woods, and therefore offer- 
ings are not excessive. Prices still remain firm and 
buyers as a rule are not anticipating their wants. Lath 
are still firm in price. 





Pittsburgh, Pa. Very firm prices are noted in the 
spruce trade, and the demand is keeping up. Some buy- 
ers are seeking to extend orders into the new year on 
ast year’s prices, but without avail. Mills are so much 
oversold they are not anxious to take new business for 
the present, and when they do it is only because of a 
better price being offered them. Most of the trading is 
for points east of Pittsburgh, but a fair demand for good 
spruce is noted in the Pittsburgh market proper. 





WHITE CEDAR. 


Chicago. The cedar situation is seasonable. Long 
poles are practically out of the market and the shorter 
lengths are meeting with a steady demand. Inquiry 
for posts is reported active and sales for spring delivery 
are made frequently. Retailers do not look for much 
buying in the next two months, but the trade has opened 
the year in good shape, with prices satisfactory and a 
scarcity in many items. 


Minneapolis, Minn. Producers are impressed by the 
fact generally admitted that the winter's output of 
posts and poles will be below normal, even with most 
favorable conditions from this time on, as open weather 
early in the winter and a scarcity of labor have com- 
bined to keep down production. Stocks of dry posts and 
poles on hand are not heavy #nd are likely to melt 





are certainly there with the goods. 


shortest possible time. 





When it comes to filling your orders for dressed lumber and finish we 


duces the time required to load any of the stock shown above to the 
We want you to keep this in mind the next time 
you are in need and when minutes count. 


A perfect shipping organization re- 








| Goldsboro N. C. Pine 


Perfectly milled and correctly graded stock—Shipments Prompt and made as ordered. 
TELECODE USED. 


Johnson & Wimsatt, Washington, D.C. 














Horses are Slipping and Sliding Everywhere! 


The MARTIN 


TRACTOR 


THERE IS ONLY ONE 
LOGICAL REMEDY. 











Acknowledged by _ trac- 
tion experts as the most 
practical and efficient 


means of moving freight by motive power on the highway. 


MAXIMUM TONNAGE CAPACITY WITH MINIMUM INVESTMENT AND UP- 
KEEP COST. Permits easy interchange of bodies. Send for Catalog. 


KNOX AUTOMOBILE. COMPANY, SPRINGFIELD, MASS. 





away soon when spring trade opens, so that the pros- 
pect is for stronger prices on white cedar prospects this 
year. 





HARDWOODS. 


Chicago. Everyone is looking for 1913 to be the banner 
year in the hardwood trade. Inquiries are heavy and dry 
lumber of nearly all varieties is reported scarce. Prices 
show a steady firmness, with occasional advances on the 
most stable lines. There is an unusually good demand for 
carloads, as well as for small lots from the yards, the 
retail trade having all the business it can handle. 
Woodworking industries are reported as running full. 
The implement trade is heavy, with the prospects for the 
furniture business indicating an increased demand for 
the stable furniture woods later. There is even a less 
supply of oak available than there has been the last two 
months. Cottonwood is especially strong, with the pos- 
sible exception of box boards. Gum is also said to be 
active. The northern hardwoods are unchanged. 


Minneapolis, Minn. Buyers continue to look actively 
for maple and birch supplies, and are taking them with 
little regard for price, while more plentiful woods are 
in demand to a large extent as substitutes. The oak sit- 
uation is serious, with southern concerns holding for 
prices that stall buyers here, but evidently they will 
have to come to time before the situation can be re- 
lieved by new stock. Logging conditions are reported 
good. 


St. Louis, Mo. The new year in hardwood has started 
out exceedingly bright. In fact, it has been a long time 
since business has started up as soon after the holidays 
as it has this year. Although mill operations have kept 
up almost to the present time, the demand for dry 
stocks, both for the better grades as well as the lower, 
has been exceedingly heavy. It has been difficult to 
supply the demand. Plain oak is very scarce. Thick 
ash is also in much request. This has resulted in the 
prices of both being advanced. There is a notable de- 
mand also for quartered oak. Red gum and cottonwood 
are in good demand at satisfactory prices. 

Kansas City, Mo. The hardwood situation is satisfac- 
tory from the standpoint of the wholesalers and manu- 
facturers. Demand is very light, as is expected at this 
season, but no weakness is apparent. Oak flooring is 
especially firm and there is a fair trade in tupelo, which 
is enjoying an increased demand generally in this terri- 
tory. Oak factory stock is very strong. 


os 





Memphis, Tenn. Hardwood situation here is satis- 
factory. Demand is good and the volume of business 
is large. There is rather more inquiry now than imme- 
diately after the first of the year, and within the next 
few days the dullness incident to the holiday season and 
the taking of inventories is expected to be a thing of 
the past. The tone of the market continues wholesome. 
Demand is particularly good for all grades of plain oak, 
both red and white. Prices are well maintained thereon 
and offerings are by no means free. There is also a 


marked scarcity of the lower grades of cottonwood and 
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THE SILO 


Frank Speed, the Salesman, 


Lumber Dealer, 





QUESTION 


Tells His Friend Jim, the 
All About It. 


A Story in Seven Chapters by A. Thorne Swift. 
Chapter VI. 


**Don’t lose sight of the fact that the Crown Silo 
doesn’t have to depend for its superiority on the 
Crown Stave alone,’’ explained the Salesman to his 
friend, the Lumber Dealer. 

‘As a matter of fact, we could build a Silo ac- 
cording to the Crown plans out of the old-fashioned, 
flat-faced, tongue and groove stave, that would be 
immeasurably superior to any other Stave Silo except 
the Crown. Of course, we couldn’t guarantee one of 
these Silos against collapse because of the basic de- 
fect in the stave, but the Silo would have a far bet- 
ter chance of giving satisfaction than anything, out- 
side of the Crown, now on the market. 

‘‘They all look alike in construction, do they? 
That’s where you are off the track again, Quaker. 
The marked difference in construction between ‘the 
ordinary Silo and the Crown -lies in the different 
units that go to make up the Silo MI’ll 
say roughly that the units in the ordinary Silo are 
(1) Staves, (2) Door Frame and Doors, (3) Hoops, 
(4) Anchoring System. In this classification, the 
staves taken together constitute One unit. In the 
Crown, however, the staves constitute One Hundred 
and Ten units, based on a sixteen foot diameter Silo. 

‘“‘You don’t quite get it, eh? Think it’s a dis- 
tinction without a difference, do you? Now that’s where 
you’re guessing. This is what I mean: With units 
two, three and four in place, any one, or all, of the 
hundred and ten units will stay in place. No stave 
unit is at all dependent on any other stave unit to 
insure its standing. Take out a hundred stave units 
and the other ten will stand. Do you see now? In 
the other style of stave Silos, the stave unit is com- 
posed of 110 parts, and the removal of one of these 
parts destroys the unit. Because of the stave con- 
struction, the individual unit system is impossible of 
application. I see you get me. 

‘‘Who got up this eighth wonder of the world? 
Well, sir, a regular old genius invented that. His 
name is Holland, and he lives at Tacoma. And be- 
lieve me, Jim, that old boy’s head was sure workin’ 
when he hit on this pattern of stave. I honestly be- 
lieve it will never be improved upon. 

‘¢What’s to prevent the Silo Companies from get- 
ting it? Say, Bo, did you suppose for one little min- 
ute that we have made this Crown Stave a house- 
hold byword without having control of this patent? 
Nay, Nay, Pauline. Why, if the Poachers could get 
hold of this stave, you may rest assured they’d a had 
it before this. That’s the beauty of it. It is: for 
you dealers alone. The question is, will the dealers 
as a whole be live enough to recognize the enormous 
possibilities in the business, and the great advantage 
it is to him to have this markedly superior Silo, ex- 
clusively his? You think they will, eh? Well I hope 
you are a good prophet, Jim, but you know what the 
Poacher says, ‘The Lumber Dealers are Dead Ones!’ 

‘Tf you can get a few of these terrible ‘Silo ex- 
perts’ of yours together, you will notice that the 
only argument they use is on their fixtures. The rea- 
son, of course, is apparent,—they are all in the same 
boat on the really vital part of the Silo—the Stave. 
They all have to use the old-fashioned, flat-faced, 
tongue and groove stave. In short, like the little 
boy—they have nothing to say. 

‘<How do our fixtures compare? Now that’s what 
I was comin’ to. They don’t compare much more 
than do the staves. The contrast, however, is very 
marked. The engineer’s report was as emphatic on 
the fixture proposition as on the stave. He examined 
every type and style of fixture in existence, and as 
soe he was instructed to find the 
BEST, without being in any 
way restricted as 
to price, you may 
be sure,—he got 
the BEST. Sell- 
ing a Silo by a 
discussion of the 
kind of door it has, 
is a good deal like 
selling a house 
solely on account 
of the color it is 
painted. However, 
as the door is the only thing 
they can talk about, I’m go- 
ing to show you how you can 
meet the Poacher with the 
weapon of his own choosing, 
—fixtures—and then put him 
out of business. 

‘“Now, Jim, here is the one 
perfect fixture. The famous 
=| lowa Swinging Door. You 

ee ee « will see these points much 
clearer when your full-sized door section gets here. I 
can wise you, however, from this cut. And when I get 








through, you will see how the superiority of this door 
looms up,—like a root cellar in a fog. 

** We'll take this cut and start at the bottom. First, 
the Cross Bars. Now these cross bars are not the 
anemic, delicate little braces used in most constructions. 
They are Clear Fir four by fours,—most Silos have an 
ordinary 2x4,—machined to set between the jambs, so 
that the inside of the cross bar comes flush with the 
inside of the Silo. That is the 4x4 is notched in, just 
the width and thickness of the staves, used for door 
jambs. This gives a perfect brace to the jambs, making 
it impossible for them to bend toward each other when 
the hoop pressure is applied. They are held in place by 
four bolts going through the jamb and through the 
cross bar. This makes a construction that’s absolutely 
rigid. No gettin’ away from that kind of a brace, eh, 
Jim? 

‘*The cross-bar has a groove across the face to re- 

ceive the hoop and help hold it in place. The ends 
are band-sawn so the front of the cross-bar is curved 
like the rest of the Silo. This gives the hoop an easy 
bend across the bar instead of a sharp angle as in 
the case of a door front that’s built flat. It reduces 
the liability of the hoops breaking to a minimum. 
These cross-bars are placed exactly 32% inches apart, 
the full length of the Silo. Strong? You know it’s 
strong. As a matter of fact, it is beyond question the 
strongest, most practical frame in existence. 
_ **Now see this rod running up the door and held 
in place by these clips? That’s a 5¢” steel rod, which 
absolutely holds the door in place, whether open or 
closed, and precludes the possibility of the door sag- 
ging as time goes by. This rod—which you note is 
really a hinge—will hold a ton. Door can’t sag or 
get misplaced. And right there, Jim, is one of the 
most important items connected with a Silo door. 
Can’t get misplaced. The majority of the doors in 
use are, what they call, Detachable Doors. That 
means, Mr. Door has to be taken out of the frame en- 
tirely when opened. Result? Doors lost. Used for 
chicken-coops; for blocking the wagon, and scattered 
all over the farm. When Mr. Farmer wants to fill his 
Silo again, he has to get out a search warrant to find 
these doors and then, in all probabilities, half of 
them are broken up so they can’t be used. He then 
sticks in a few loose boards for a door and spoils half 
his ensilage, because his improvised door isn’t air- 
tight. It’s a vital point, Jim, and must not be over- 
looked. Another thing, it’s no boy’s play to get up 
thirty feet in the air on a ladder and handle one of 
these heavy, detachable doors. They weigh all of 
fifty pounds, and Mr. Man, up in the air on a cold 
windy day, is pretty apt to have to throw the door 
down on the ground—which finishes it—or fall off 
himself. Nothin’ like that in our family. Just 
loosen these catches, and shove the door in. And, 
by the way, you don’t have to swing the door in full 
width either. That’s one of the strongest points 
connected with this door. It opens in a space 1042 
inches inside the door frame. Don’t mean anything? 
The devil it don’t. It means this: The door opens by 
the removal of a minimum amount of ensilage. See? 
If the door swung inside full width as all hinge doors 
do, the farmer has to pitch the ensilage out of the 
door above until he has cleared a space at least two 
feet inside the Silo and three feet deep. The ensilage 
is packed in tighter than seven hundred dollars, and 
it’s one big job to dig this out and lift it up to the 
door above. It don’t take the farmer a minute to 
see this point, even if you can’t. You’d see it quick 
enough if you ever tried to get ensilage out of a Silo. 
It’s the one perfect door, I tell you. 

‘*Another thing, the construction of this door pro- 
vides automatically for the swelling and shrinking 
of the door jambs. It simply can’t bind, nor do you 
have to adjust anything to insure the opening of the 
door when swelled or the air-tightness of it when 
shrunk. It’s a pippin, a’right, a’right. 

“The ladder? I should say she did have a ladder. 
Look here! This bar across the door is a steel bar— 
strong enough to hold an ox—it is made so it sets out 
from the door full four inches. Makes a perfect hand 
hold or step. Then the cross-bars also furnish a step 
four inches wide in the clear. This makes the steps about 
fifteen inches apart, from bottom to top. A _ perfect 
ladder. The best ever devised. You see, the doors are 
made of two inch stock fastened by these heavy cleats, 
and are strong enough to support a traction engine. 

“Why can’t anybody make the doors? Well, they can, 
except the regular Silo stock as run for the Silo can’t 
be used. On account of the bevel in the stave, which of 
course is necessary, you can’t make a flat surface and 
have a tight joint. This door stock has to be run special, 
and no Mill would run what little a dealer might require. 
We have it run in large quantities. 

“You’re convinced, eh? A’right. Come on over to the 
hotel to supper with me. After we eat, we'll get a good 
cigar and _ then I’m going to deliver an oration to you on 
the broad principles involved—and the duty a lumber 
dealer owes his community—in this Silo campaign, that 
for eloquence will make Billy Bryan turn green with 
envy and Danny Webster turn over in his grave. 

“T’ve stayed with you so long I’ll have to notify the 
house I’m still on their pay roll,’’ saying which the sales- 
man reached for a telegraph blank and addressed it to the 
CROWN LUMBER & SILO CO., OMAHA. 


(To be Continued). 


gum, and these are good sellers. In fact, there is com- 
plaint among box manufacturers and other consumers 
that it is difficult to obtain a full supply of the grades 
of lumber in question. There is a fairly active demand 
for the upper grades of cottonwood and gum, with the 
exception of firsts and seconds red gum in inch stock, 
The latter is described as one of the slowest items of 
the list. Cottonwood box boards are not particularly 
active, but panel stock, which was rather slow a short 
time ago, has been well sold up in both cottonwood «i 
gum. Conditions in the ash market are healthy and 'he 
movement of cypress is large enough to take care of 
offerings. 





Nashville, Tenn. The high stage of the Cumberling 
river on the lowlands and covering a number of the 
largest lumberyards in the city has interfered materially 
with local operations. Several mills on the bank of the 
river in the lower lands have been forced to suspend 
operations temporarily and large quantities of crosstics, 
logs and manufactured lumber stacked ready for ship- 
ment have been washed away and heavy losses have 
resulted. The damage will amount to many thousands 
of dollars. The tone of the local market is still brisk and 
the manufacturers are still optimistic as to the 1)13 
prospects. There is a continued good demand for harid- 
woods. Prices generally remain steady. There are mary 
inquiries coming in and business is holding up in spite 
of the floods in the Cumberland and tributary streams. 


Louisville, Ky. Though inclement weather, including 
rain, which fell incessantly most of last week, has pre- 
vented much active movement of lumber, the demand for 
hardwoods remains firm, and the outlook is particularly 
good, trade having expanded steadily since the opening 
of the new year. Owing to the demands of consumers 
much green lumber is being shipped from the country 
points, exporters taking a lot of ash, gum and other 
goods practically green from the saw. Hickory is also 
selling well, while chestnut remains an active mover. 
Prices are generally firm, and any changes made within 
the next few months will include a revision upward, it 
is believed. 


Lynchburg, Va. loth railroad buyers and furniture 
manufacturers are actively in the market for oak. De- 
mand for oak car stock has been gradually strengthening 
for the last three or four weeks. Chestnut continues 
strong, but there is no improvement in poplar. The 
export trade continues to improve. Several large ship 
ments of wagon oak plank were made recently. Ship 
timbers are in good demand. 


Ashland, Ky. Demand for oak is about as good as 
could be expected and there is quite a good deal doing 
in this wood, both plain and quartered. Timbers are in 
big demand. Prices unchanged. 





New York. Trade is quieter, but prices are uniformly 
strong. There is a very healthy tone to the market and 
notwithstanding the temporary dullness wholesalers say 
they are booking orders about as fast as they can pro- 
cure dry stocks. The hardwood market is getting ready 
for a very active spring and there is every reason to 
look for a continuation of present prices. Plain and 
quartered oak are strong. Chestnut is in good demand, 
and while some grades are reported a little easier than 
a few weeks ago, the general situation is strong. Maple 
and birch are strong in all grades and sizes. The manu- 
facturing trade is active and wholesalers catering to 
furniture and piano business expect that the spring 
demand will be more than usually busy. Stocks among 
the local yards and hardwood consumers are extremely 
light, and considering the conservatism in anticipating 
future wants there seems to be every reason to expect a 
firm market in the spring. 


Buffalo, N. Y. Dealers state that business is satisfac- 
tory for the season, it having recovered to a fair de- 
gree from the quiet of the first few days of the year. 
The yards are carrying good assortments and where 
stocks have become broken efforts are being made to 
fill in again, but it has become very difficult to get a 
good selection. Prices in practically every hardwood are 
holding strong and with much increase of business dur- 
ing this year prices are likely to go still higher. 


North Tonawanda, N. Y. Sales continue active. An 
especially good demand is manifesting itself for plain and 
quartered oak and maple. The prevailing conditions 
have caused dealers to look to the mills more frequently 
than usual at this time of the year for stock, as they 
realize that the yards will hardly be able to furnish as 
much as the trade will require, unless the consumers 
cut down materially on the amount of stock which they 
are now requiring. 


Boston, Mass. A slight improvement has been noted, 
especially as to direct shipments of full carloads from the 
South. Yard trade has been fairly good. Plain and 
quartered oak are having a moderate sale, as are maple 
and northern birch. Ash, elm and poplar, especially the 
higher grades, are not moving fast, with prices still 
remaining at the same level. No further advances have 
been noted on maple flooring, owing, no doubt, to the 
fact that sales are not as numerous as they were a few 
weeks ago. 





Baltimore, Md. The outlook continues favorable. 
While the movement is still showing in a measure the 
effect of the end of the year, when the demand naturally 
slows down, buyers have appeared in the market in 
increasing numbers and the trade is getting back to what 
might be termed normal conditions. The search for 
suitable stocks is being resumed and there is every indi- 
cation that the mills will be taxed to the utmost to meet 
the demands upon them. Prices have been firmly main- 
tained even during the period of most pronounced quiet, 
and there is not the slightest indication of a weakening 
tendency. The export business in particular promises 
well. 





Pittsburgh, Pa. Chestnut is in better demand than for 
some time. Prices are firming considerably. White oak 
is sold in advance. Poplar is also well sold up and 
maple, except flooring, is very firm. Prices are aver- 
aging a little higher in all grades, and stocks seem to 
be very small. Nearly all manufacturers are behind on 
deliveries. Activity in the industrial lines has affected 
the demand for good hickory and good ash, and prices 
are much firmer. 
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Cincinnati, Ohio. Demand has slackened just a little 
and dealers are taking advantage of the lull to stock up. 
Receipts are arriving much better and the new stocks 
are much needed for the expected heavy business of the 
early spring. There is full confidence in the market. 
Inquiries for all items are numerous and much business 
tor early delivery is being booked at satisfactory prices. 
Dealers are hunting stocks of all kinds and do not hesi- 
tate to pay the high prices asked even by the small 
millmen, who have been more or less educated as to 
values during the fierce buying competition of last fall. 
Yhe box factories, furniture and implement works are 
well supplied with orders and none of them has very 

such stock of any kind ahead and will without doubt 
be big buyers all this year. 


Columbus, Ohio. Trade in hardwoods has been rather 
ictive during the week and the volume has been satis- 
jactory. Prices are strong in every variety and grade 
ind there is no tendency toward weakness. Retailers’ 
stocks are light and it is believed since the stock-taking 
period has passed they will be in the market for a 
arger supply. ‘actories are still good purchasers of 
nardwoods and this is one of the best features. Mill 
stocks are still light and since the movement is well 
distributed among the various grades, there is no accu- 
mulation of stocks in any line. 





HEMLOCK. 


Chicago. An excellent inquiry is reported for hemlock 
from the country as well as from the city yards. North- 
ern stocks are still much broken as to assortment. There 
is as much firmness for prices as has been shown at any 
time previous. The situation is considered strong. 


New York. Hemlock continues to hold strong, there 
being a good demand from all sources and just a little 
more than the mills are producing. The yards are going 
ahead conservatively, but the outlook in the building 
trade is such that a firm hemlock trade can be relied 
upon for the early spring. The open weather has per- 
mitted building operations to proceed rapidly. 


Buffalo, N. Y. Inquiry is fair for the season and prices 
are as strong as they have been for some time. In some 
instances hemlock is selling above yellow pine. Retail- 
ers are making purchases in fair amounts, as they appre- 
ciate the fact that the market it strong and shows no 
signs of weakening in the near future. They state that 
the consumption of rough lumber is considerably re- 
duced at present, as compared with last month, but 
promises to increase a little later. 


Nerth Tonawanda, N. Y. The increase in prices on 
stock formerly substituted for hemlock has created con- 
ditions which the dealers in the latter wood consider 
sufficient for ordering heavily from the mills for next 
season. The best season experienced in recent years is 
reported. Orders are coming in steadily and much con- 
tracting is being done for delivery early next spring. 


Pittsburgh, Pa. During the last week most of the 
hemlock dealers in the Pittsburgh territory have raised 
their base price to $23 Pittsburgh. This is an advance 
of 50 cents. Whether it will become general is not 
certain. As a matter of fact it would not be difficult to 
get almost any price if dealers or mills had the stock to 
ship quickly, as the hemlock trade was never so thor- 
oughly sold up, nor so short of requirements as at 
present. 


Columbus, Ohio. This market is firm and stocks are 
exceedingly light. Retailers are accumulating stocks in 
expectation of a good spring demand. Shippers are some- 
what handicapped in making deliveries by the car short- 
age. 





POPLAR. 


Chicago. A steady demand is reported by the fac- 
tories. Firsts and seconds are conceded to be generally 
searce and a much stronger market is promised. 
Although stocks are in good assortment at a few mill 
points, they are badly broken at others. Wholesalers’ 
and manufacturers’ agents report an awakened interest 
in firsts and seconds and culls and the tendency of the 
market is healthy. 





New York. Poplar continues in good demand, although 
it is not as active nor firm as it was a month ago. There 
is more or less difference of opinion as to prices in 
higher grade stocks, but as a rule wholesalers report 
obtaining good strong prices. 


Ashland, Ky. Demand continues good and consider- 
able stock is moving. Timber receipts are very light 
owing to the flood tide in the Ohio River, which has 
backed the water up the small streams sufficient to 
nold back the stock on the way to market. Prices re- 
main unchanged. 


Baltimore, Md. Millmen are able to find takers for all 
the lumber they can turn out at decidedly attractive 
prices, if the single item of extra wide stocks of high 
quality be excepted, and the dealers are in a position of 
having to make diligent search for lumber. In addition 
to an active domestic trade, the export business is 
decidedly brisk, the foreign buyers being disposed to 
meet the terms of the shippers. 





Cincinnati, Ohio. Demand is strong for Nos. 2 and 3 
common at good prices, with stock very scarce. The 
upper grades do not improve very much, although dealers 
who have any of this stock are holding it at good prices, 
showing their confidence in the future market. Southern 
mills have no large stocks and are only accepting busi- 
ness based on strong prices, fully expecting a much 
better demand early this year. 


Columbus, Ohio. The market is more active and all 
grades are moving well. Stocks are lighter and prices 
are inclined to strengthen. Retailers are buying better. 
Automobile factories are buying wide sizes. Firsts and 
seconds at the Ohio River are quoted at $58, and No. 1 
common at $35; No. 2 common, $22; No. 3 common, $18. 


.C. Pine 


Manufactured from such timber is enough 
guarantee of quality in itself, but when 
you buy Camp’s you have the added 
assurance of perfect milling. 


Camp Manufacturing Co. 
FRANKLIN, VA. 
Selling also output of Marion County Lumber Co., Marion, N.C. 
DAILY CAPACITY: 
Saw Mills, 600,000. Planing Mills, 400,000. 


Arringdale, Va. | Wilmington, N.C. 
MILLS{ Franklin, Va. Butterworth, Va. 
EASTERN SALES OFFICES: 


WEW YORK: 1 Madison Ave, - GEO, W, JONES, Mer., Tel. 982 Grammercy 
PHILADELPHIA: Real Estate Trust Bidg,, - - €&. D. WOOD, Special Agent 
PITTSBURGH: Oliver Building, +» ~ + + GEORGE L. CAMP, Manager 


If It’s Made—We Make It.’ 














Where “QU ALIT Y” is so necessary as in Wire Rope, 


the best should be specified. 


“MONARCH” fore 


is unquestionably the best in the world. 





Combines those qualities which insure maximum results. 
Ask for Catalogue “K” 


rmocrmanecsornen Mia nomber & Whyte Rope Co. 


Portland Kansas City 
Seattle Pittsburgh 


Memphis New York 520 S. Clinton St., CHICAGO, ILL. 








DETROIT, MICH., 910 Majestic Bldg. PORTLAND, ORE., 1201 Yeon Bldg. 


R. E. Danaher Company 
TIMBER LOANS and INVESTMENTS 


Lumbermen desiring to buy more timber, increase working capital, retire outstanding floating 
debts, or refund their present bonded indebtedness, are invited to correspond with us. 


Weare in position to give prompt and intelligent service for the reason that the members of this 
firm are heavily interested in timber lands and have had wide experience as lumber manufacturers. 


We maintain our own cruising department for the benefit of prospective borrowers, and buy 
outright all loans we take on. 


NO LOANS TOO LARGE FOR US TO HANDLE 


Address all communications to the Detroit office. 
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HIS book is of value to every 
user of leather belting. 


It descnbes with illustrations the 
various steps in the process of manu- 
facturing leather belting. It gives a 
full description of 


RELIANCE 


— AND — 


SEA LION 


( Waterproof ) 


LEATHER 
Guaranteed prt rina 





as well as the various other brands 
manufactured by us. The rules, 
tables and other engineering data 
are indispensable to the belt man 
and millwnght. 


We want to know that this ad- 
vertisement is being read, for in this 
space for some time to come we will 
have something to say of interest to 
every belt user, and if you send for 
this catalogue now it will assure us 
that you are interested in the sub- 


ject, even if you are not in the 
market for belting. 





Chicago Belting Co. 


119 North Green Street, 
CHICAGO 


BRANCHES: 


New York New Orleans 


Los Angeles 


Portland, Ore. 
Niles, Mich. 

















LUMBER SHED em <e a a 
CONSTRUCTION of lumber shed plans, views, Ss 


yard conveniences. Covers all phases 
of shed construction. Bound in canvas. $1.50, postpaid. 


AMERICAN LUMBERMAN, 431 So. Dearborn Street, CHICAGO 


FIR, SPRUCE, CEDAR. 


Chicago. <All Pacific coast lumber is very firm, with 
prices fully maintained. Wholesalers here have been 
doing a steady business and expect a heavy demand, as 
there is no question that the demand for Coast stock 
will be more active this season than last. Cargo mills 
are reported as having booked more orders than they 
can handle promptly. 





Tacoma, Wash. From all mills come reports that the 
fir market is firm, demand good and prices having rather 
an upward tendency. There is no disposition to look for 
exaggerated prices, however. Fir logs are scarce and 
very firm at $7, $10 and $18, with average run cedar logs 
at $13. Severe weather, with snow, rains and high 
water, has prevented the camps reopening after the 
holiday shutdowns and log prices are sure to be forced 
up by natural conditions. Foreign trade is steady. 
Local business is only fair. Rail shipments are being 
more or less delayed by the severe storms in the Cas- 
cades and many a car of forest products destined east 
will fail to arrive anywhere near on time originally 
expected. 


Portland, Ore. The market remains firm and the out- 
look is reported promising for a good, steady demand. 
Mills seem well booked with orders. The foreign demand 
continues active and rail business is good. Local busi- 
ness is rather light, as this is the dullest period of the 
year in the building line here. Sash and door factories 
report a fair volume of business. 


Kansas City, Mo. Fir dealers are much pleased with 
the outlook. Prices are unchanged and there is a rather 
light trade, owing to the season and the unfavorable 
weather, but the mills are showing a very strong dis- 
position to maintain the present level. Logging, of 
course, is not being rushed at this time of the year and 
stocks are broken. Also the yards are not well supplied 
with fir, for prices have been stiff for some time and 
there has been some inclination among yardmen to await 
a lower level. The indications are that their wait has 
been in vain. There is a wide range in price of cedar 
siding. Some buyers say they have been able to get it 
at $2.25 off, but the general asking price is $1 off. 





WESTERN PINE. 


Chicago. Practically all the sugar pine and white pine 
mills of California are closed for the winter, as are most 
of the Inland Empire mills. Demand is reported fair for 
factory stock. with good shop lumber scarce. The fac- 
tory trade during the coming year will undoubtedly 
absorb all of the shop lumber manufactured. 





Spokane, Wash. Inquiries have been reported plenti- 
ful during the last week, with considerable material mov- 
ing to the eastern markets. Trade at this season of the 
year is as good as could be expected. Shop lumber con- 
tinues to be in demand, and it is believed that this prod- 
uct will soar in price as spring advances and the demand 
becomes greater. 


Boston, Mass. Box has advanced $2, but pine dealers 
are still offering their stock at the old prices. They 
report the usual amount of stock is moving for the time 
of year, with good sales being made of matched boards 
for shipment later. It is surprising to note how much 
of this class of stock is still being consumed in this 
section, even with the extremely high price which pre- 
vails, retail dealers claiming that many of their old 
customers still insist on using this high price stock for 
purposes where other and cheaper southern stock would 
answer all purposes 


REDWOOD. 


San Francisco. Producers of redwood lumber and its 
manufactured products are elated over the prospects for 
business in 1913. The new selling basis is satisfactory 
and a continuation of all of the best features of the 1912 
redwood market is to be expected, with more than a 
possibility of better prices. There is a good prospect 
for increased eastern rail shipments. 











Kansas City, Mo. The redwood demand is holding up 
well and the prices are being maintained. Following the 
advance last fall there was some disposition to hold off 
on redwood orders, but apparently that inclination is not 
to result in any softening in the market. Several large 
inquiries for redwood have been made the last few days 
and the tone of the market is firm. 





NORTH CAROLINA PINE. 





Norfolk. Va. Nearly a dozen cargoes of lumber were 
forwarded from this port during the latter part of 
last week immediately following the severe storm. Sales 
during the week showed a decided increase. Dressed 
stock boards also show indication of price advances. 
All grades of flooring, ceiling and partition are in good 
eall and the market is strong on these items and varia- 
tions in quotations are fewer. The steady demand for 
6- and 8-inch roofers has had the effect of strengthening 
the market considerably on these items. Six-inch are 
selling at from $18.50 to $20.25; 8-inch from $19.25 to 
$20, but a sale of a half a million feet was made during 
the week at $19.50, denoting that mills will ask higher 
than current quotations for future delivery. Factory 
flooring sold at $20. . 





New York. Prices are strong, stocks are scarce; and 
that tells the story. Inquiries are active and the closing 
of some mills for repairs places the available supply on 
a par with demand. The local yards are fairly well 
supplied and after inventory inquiries are in the market 
for early spring shipment. Manufactured stock is in fair 
demand, but the most active inquiry is for low-grade 
stock. 





Buffalo, N. Y. According to mill representatives, the 
shortleaf pine trade was never in better shape. Prices 


are firm, stocks are short, both at the mills and in 
hands of consumers, and many mills have orders enous! 
on their books to carry them along into the sumn 
Trade in this section is statring up well, and a fa), 
amount of business has been placed since the year sta 
ed in. 


Boston, Mass. In personal interviews with several 
the largest dealers here in North Carolina stock, | 
opinion of all was that they hoped the present prices 
this stock will remain settled for the coming seas 
They all agreed that it was at last possible with pr 
vailing prices to get the long-sought-for profits on t 
low grades. Many of the wholesalers are financial 
interested in some of the southern mills and hop< 
add a little to their profit account. Offerings of 
No. 1 edge are being made at prices varying from $3: 
to $34.50, but not many sales have been noted at t 
lower figure. Partition is not moving readily. The pri 
of roofers seems to have settled to $22 for 1 by 6, with 
more for 1 by 8. 


Or 


Baltimore, Md. The quiet incidental to the holida 
and the end of the year has not yet been entirely dis 
pated, but the revival of activity has become decisi\ 
enough to show that in a general way the situation 
unchanged. Lumber is not any more -plentiful than 
has been and prices are holding their own all alo) 
the line. In Baltimore the range of values is perha) 
lower than at some other points, for the reason that t} 
smaller mills throughout the shortleaf pine belt did 
they could to rush stocks into the market before t} 
holidays so as to realize on them before the end of t} 
year, and this resulted in a comparative accumulatio: 
which tended to make values a trifle easier. 





SOUTHERN PINE. 


Chicago. The market remains firm. Prices are bei: 
maintained without effort and the demand is unseason 
ably heavy. Many of the manufacturers are badly over 
sold. Promises of prompt shipment are few, owing to 
broken mill stocks and car shortage, combining to mak: 
shipments of orders already booked very slow and t 
influence the manufacturers to turn down much of the 
new business being offered. 





Kansas City, Mo. Prices are stationary. Cold weathe: 
and the naturally dull season have kept buying down, but 
not abnormally, and what buying there is has been at 
the level of a week ago, with no indications of any 
softening in any line. There are comparatively few 
specials to be had on this market, and the specials that 
are offered are not carrying particularly attractive prices 
The general feeling at the mills seems to be that ther 
is going to be plenty of business at prices as good as o1 
better than the present level, and there is no pushing 
of sales by any of the firms. Retailers are figuring 
freely—more freely than last year, commission men say 
on large orders to be placed soon, but there is a dis- 
position to hold off for a time. Wholesalers are inclined 
to the belief that the spring trade with the yards in this 
territory will not open up very briskly until after the 
lumbermen’'s convention, which is to be held here Jan- 
uary 22 to 24, inclusive. Railroad business is rather dull 
and the export demand is not so heavy as it was for a 
time. Several firms have sent out lists showing slight 
advances in price, and some business is being booked at 
these advances, but, generally speaking, the levél is 
unchanged 


St. Louis, Mo. The yellow pine market has taken on 
considerable strength since the first of the year. Several 
of the larger concerns are practically out of the market 
having full order files and having advanced their prices 
all the way from $1 to $2 a thousand on nearly every 
item on the list. Most of the sales departments in this 
city report a good volume of business and decidedly 
better prices. It is the consensus of opinion that the 
buying for early spring has not as yet manifested itself 
in its full strength and further advances are confidently 
looked for in the selling offices 


New Orleans, La. Demand develops nicely, with mill 
stocks broken and, according to the manufacturers, no 
unwieldy surplus, even in items comparatively inactive 
The feature for the week probably has been the _ in- 
creased call for yard stock, indicating that the buyers 
are making ready for a brisk spring trade. Car and 
railroad material remains in good demand. Car supply 
is materially improved, but there is room in some parts 
of the territory for additional improvement. ‘The export 
market is said to be in healthy condition, with inquiries 
active and prices well maintained. Quotations on domes- 
tic stock are said to be firmly held. 


New York. Sales continued on a satisfactory basis last 
week, but there is a slight falling off in the actual de- 
mand. Inquiry is active enough and there is every 
reason to expect a good spring demand among the yards, 
as the open weather has permitted deliveries to con- 
tinue without interruption. The subway and large con- 
tract jobs will require a big quantity of pine, although 
some of the business has aiready been placed. Whole- 
salers are bidding cautiously on future business, knowing 
they must be absolutely sure of their stocks before their 
contracts are closed. The car shortage has improved and 
whatever supplies are available will now come forward 
promptly. 


Buffalo, N. Y.. The demands made upon the mills have 
resulted in some advances and reports are made that a 
number of large mills raised their prices all through the 
list about $i a thousand feet January 1. This is what 
has been expected as the result of the unusual number 
of orders on hand and the difficulty of filling them with 
promptness. Local demand is good, with retail stocks 
at a low point everywhere. 





Boston, Mass. Scattering sales are reported on all 
items. Partition, especially bark strip, has been moving 
a little better. It is a little early for finish orders, as 
the retail yards are cleaning up their odd lots. Arkansas 
stock is gaining in popularity and it is very evident that 
Arkansas manufacturers are awake to that fact, as they 
are striving more and more each year for New England 
business. Several of the large mills in that section are 
represented here. 
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Baltimore, Md. ‘The feeling in this trade continues to 
be decidedly optimistic. An active search for stocks goes 
on and the mills are getting more orders than they can 
take care of. Intending buyers continue to report that 
they find it difficult to have their wants taken care of, 
even at the prevailing figures, and while the actual needs 
in the next two months may undergo some curtailment, 
inere is also a chance that favorable weather will permit 
a continuance of construction work and other operations, 
and create an extraordinary midwinter demand. 





Pittsburgh, Pa. Yellow pine is strong, and prices firm 
in the South. While the car supply is easier, there is 

parently an active market for all the production that 
is coming out. In the southwestern territory shipments 
are apparently moving slower as complaints in Pittsburgh 
markets are frequent that stocks are not coming in as 
yipidly as they should. Much strength is noted in the 
jiice, and in some instances better than former lists is 
heing obtained for popular sizes and dimensions. 





Cincinnati, Ohio. Many retailers are busy. None of 
tle yards has much stock, the recent demand and slow 
snipments from the southern mills being the causes. 
some retailers are buying for spring requirements, not 
heavy, yet enough to indicate confidence in present 
prices and what they expect to pay for most of their 
supplies this year. Wholesalers and manufacturers are 
making few concessions, and these are taken up at once, 
Prices rule firm and there is likely to be a tendency 
pward in the early spring. 





CYPRESS. 





New Orleans, La. Demand for yard stock has opened 
with a very healthy swing, a number of line-yard con- 
cerns having placed nice orders within the last few days. 
Informed market comment indicates that the offerings 
of new business already have returned to what would be 
a normal volume during the busy season. Improvement 
of the call for general run of stock is less marked, but 
plainly noticeable, and inquiries are decidedly active. 
No change of quotations is reported. Mill stocks are 
well assorted, but not too abundant. The car supply in 
the Louisiana cypress belt is easy and the movement 
since January 1 has been notably heavy. 


Chicago. Inquiries are noticeably stronger than is usual 
it this time of year and the demand should be consid- 
erably greater than that of the same month last year. 
Wholesalers report the demand for factory and general 
millwork grades to be increasing in volume. Mills are 
reported to be well supplied with orders and there is evi- 
dence that there will be a heavy demand throughout the 
spring. 





St. Louis, Mo. Demand has been good since the first 
of the year and is increasing. Orders have been numer- 

; and buyers are perfectly willing to pay the prices 
asked. The prospect for cypress is bright for a good 
business from now on, as stocks are low and the better 
zyrades in dry stocks are scarce. Those having good 
stocks on hand find it easy to dispose of them at most 
satisfactory prices. 





Kansas City, Mo. Cypress prices are stiff. The strong 
tone to the southern pine market and the stiff Coast 
wood outlook have combined to make cypress firm. The 
supply continues to be only fair and mills are offering no 
concessions. There have been some large inquiries for 
cypress the last few weeks. 





New York. The cypress trade is in good condition 
Stocks are fairly plentiful and prices are firm. While 
the demand has lagged, compared with other stocks, the 
outlook is encouraging and as the supply of stock among 
the yards and small consumers is low, inquiries indicate 
a very active spring. 





Buffalo, N. Y. The yards making a specialty of cy- 
press have been getting in some large stocks in expec- 
tation that this wood will get its share of the activity 
hoped for in building lumber. This is about the season 
when a good percentage of orders is placed by the mills 
for their spring requirements and yards report some 
of this business now. Prices are firm. 

Buffalo, N. Y. Inquiry begins to improve somewhat 
and the door mills are beginning to order some stock. 
Prices are advancing in sympathy with those in other 
southern lumber. 


Baltimore, Md. Builders are in the market for lumber, 
and other consumers are also disposed to place orders. 
lhe yards which allowed their stocks to run very low in 
the expectation that values might ease off have reached 
the point where they must replenish their assortments, 
and at present it is not so much a question of price as 
of ability to make shipment of the grade and the quan- 
tity of lumber desired. The open winter has enabled the 
builders to go on with their operations, and their require- 
ments in the way of cypress have been larger than they 
would otherwise have proved, while the ability of the 
nilis to make shipment seems to be reduced. 





Boston, Mass. Prices remain as heretofore, with a fair 
amount of stock being moved. Some inquiries are in 
circulation for later shipments, and prospects are good 
for spring trede. Inventories have been completed in 
Inost cases, and this means a certain amount of business 
‘to follow. Cargo shippers report good business ahead. 
Sales continue numerous in the low grades, and some 
special inquiries are out for 18- and 20-foot and over, 12/4. 





Cincinnati, Ohio. Low grades are very much in de- 
mand and are bringing satisfactory prices. Dressed 
stock for building purposes is a little off and will be for 
the next two months, but should be strong in the early 
spring. No. 1 shop and better for factory purposes is 
in good demand and millwork manufacturers are taking 
all offerings of this grade at reasonable prices. 





Columbus, Ohio. Strength is the chief feature of the 
cypress trade in central Ohio. Demand is good, espe- 
cially for delivery in February and March, and as a re- 
sult quotations are firm. Circular prices are well main- 
tained. 


SHINGLES AND LATH. 


Chicago. While there is no great demand for red cedar 
shingles at present, considerable inquiry exists. Prices 
are nominally $3.27 for clears and $2.74 for stars, Chicago 
basis. White cedars are held at $3.25 for extras and 
$2.65 for stars in Chicago. Lath are in steady request, 
with prices firm. 





Minneapolis, Minn. The market is holding firm at for- 
mer quotations. With the prevailing conditions on the 
Coast it is believed that prices cannot sag to any ex- 
tent, and that as soon as buying opens up actively again 
there will be an advance. Weather conditions are hold- 
ing back eastbound shipments and the supply of transit 
cars this side of the mountains is limited. 





Kansas City, Mo. Shingle dealers have had a dull 
week. The few buyers who have sought stock have 
showed a willingness to pay the price, but very few are 
buying. The price ranges from $1.65 to $1.75 and $1.80 
for stars and about $2.20 for clears, with no indications 
of any break. Dealers believe there will be a sharp rise 
as soon as business begins to come in, and meantime no 
one appears anxious to sell. Lath show no change. No. 2 
cypress continue to be very hard to get and those who 
can furnish stock are having no trouble in getting the 
price, 





New Orleans, La. Call for cypress shingles continues 
very heavy, with mill supplies low. Cypress lath are 
meeting an improved request, with mill stocks somewhat 
depleted, though still in fair condition. No changes in 
quotations reported. 


Tacoma, Wash. ‘The red cedar shingle market is 
steady, with many mills idle, particularly to the north 
of here. Shingle logs are scarce and stiff and the market 
tendency is upwards. 





Buffalo, N. Y. The lake shingle docks have a large 
supply on hand awaiting distribution by jobbers. The 
trade is quiet, as it always is after a new year sets in. 
Prices are much ‘more stable than during the lake sea- 
son because nobody knows what changes may be made 
in quotations by the mills, and this market is for the 
time independent of them. 


North Tonawanda, N. Y. Prices are holding firm on 
red cedars and a steady volume of orders is being 
recorded, many being taken subject to the privilege of 
dealers making deliveries at such time as they see fit, 
as the desired stock is not available in most instances. 
White cedars are being ordered freely and dealers are 
contracting for their usual supplies for next season with 
a view to supplying a brisk trade. Lath are firm and 
searce. 


Boston, Mass. A small amount of business was booked 
in this section last week on shingles. No change in 
prices has been reported, but no sales have been noted 
under the prevailing price. 


Cincinnati, Ohio. Consumption is comparatively light, 
and although stocks are low very little buying is re- 
ported. Prices hold firm and many dealers are holding 
off, expecting concessions, but reports from Coast mills 
show there is little likelihood of any decrease, even for 
a short time to stimulate buying. 


Columbus, Ohio. Trade is quiet, as is usual at this 
season, but quotations remain firm. Dealers look for a 
good demand in the spring. Red cedar shingle quota- 
tions are: Clears. $3.55; stars, $3.05; Eurekas, $4.05. 
The lath trade is fair. 


COOPERAGE. 


Chicago. In the sale of cooperage several items are 
often lost sight of in unreasonable competition to secure 
the trade at any cost, excepting the imagined good will 
generated to exist until a better demand and profit ¢an 
be secured. Credit and financial standing are ignored 
until failures call a halt and more care is exercised. 
Expenses steadily continue and have to be met and stock 
has to be disposed of to meet them. To do so success- 
fully the credibility of the buyers must be learned. 
Quietness continues with a slight decline in six-hoop 
tierces, oil and pork barrels, and the sale of both white 
and red oak oil staves is very slow. Coopers are well 
supplied with staves and heading. There is no demand 
for the old-fashioned wooden tierces or pork hoops. 
Only a few hickory box straps are wanted. Slack staves 
for flour are called for sparingly. Bags have largely 
supplanted barrels, rendering the demand for flour stock 
no greater than the moderate offering. Ash butter tub 
staves have been coming forward on old contracts—$10 
at shipping points, with the highest rate 20 cents. 
Racked ash hoops, 5%4-foot, are firm but may be offered 
more freely as the season advances, say A. & H. Gates 
in their report on market conditions. 





No. 1, ieee Michigan elm flour staves, 








gs) ae ry errr rear) work ek ee et 10.00 
No. 1, 284 s-inch Wisconsin elm flour staves, 

ae erate crore are eee ee re 10.00 
No. 2, 28%-inch elm staves, net M.......... Nominal 5.50 
No. 1, 17%-inch kiln dried basswood head- a 

i AY A ae re rene i ae eee ee 07% 

74-inch gum heading, per set, nomi- 
UR ee OE PR Se, ol RS Ae ee a ee er ae No demand 

No. 1, 28%-inch gum staves, nominal........ No demand 
M.. R., 30- BS ere ree 8.50 
Patent coiled elm hoops, 6- foot, per M. coe LOSS to 11.00 
Patent coiled elm hoops, 5%-foot, per M.... 9.50 to 10.00 
Patent coiled elm hoops, 5-foot, per M...... 9.50 
Half barrel staves, elm, per M...........+-.- 6.00 to 6.50 
Half barrel basswood heading, per set...... .05 
Hickory hoops, flour barrel, per M.......... 4.00 to 4.50 
Hickory hoops, half barrel, per M.......... None wanted 
Head lining, car lots, per M, 12-inch.,...... .30 to 35 
Head lining, small lots, sl M, 18-inch...... .60 
Ten-round hoop barrels.........sceeceesecs .46 
Eight patent hoop barrels. eee ere 4 o uieleve 61.0:0-0:¢,0'4 46 
Hickory hoops, flour barrel, per M........- .45 
Two patent and six hickory hoop barrels... 45 
Four patent and four wire hoop barrels.... fn .45 
Half barrel, G-hOOP...-sccverccecccccsseeces 37 to .38 
ae 1 white ash butter. tub StAVEB.... ccc 12.00 to 12.50 

Flat ash, 5%-foot hoop, per M 5.25 
White oak, oil staves, per M.. ag to 36.00 
Tierce HOOPS ..cecccceccccceves No demand 
Hickory bDOX StFapS 2... cccsccccccvcccsoccce 14.00 to 15.00 
NO EER IA aceite acct urea ira sre tomer 1.20 to 1.55 
Pork barrels .....0¢.es- eae © git nla Siccaclere nh aaele 100 to 1.07 
Pork barrels, ash ....ccccceesecsseveveees 92 to .95 





Advertisements will be inserted in this department at 
the following rates: 


For one week, 
For two weeks, - 
For three weeks, 60 cents a line. 
For four weeks, - . 75 cents a line. 
Nine words of ordinary length make one line 
Heading counts as two lines. 
No display except the headings can be admitted. 
Remittances to acc ompany the order. No extra charg. 
for copies of paper containing advertisement. copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


Too fate To Classify 


FOR SALE—DRITISH COLUMBIA TIMBER 
Red cedar, spruce, fir and hemlock. 620,000,000 ft 
Clearwater River, 320,000,000 ft. Lake Quesnell, 
A. H., 12 Chamber of Commerce, Minneapolis, Minn 


25 cents a line. 
45 cents a line. 

















FOR SALE-600 ACRES OF TIMBER LAND IN 
In Perry County, Tenn.: price, ver acre if taken 
quick. Address WILL J. BATES, Lobelville. Tenn 


WANTED-—A GOOD SECOND HAND 42’ OR 48” 
Triple drum sander. Address 
W. M. SIMPSON LUMBER CO., Vincennes, Ind 











FOR SALE OR RENT: 
400 feet of choice dock property on Laflin Street. Hard 
wood lumber yard preferred. Address 
FREDERICK T. BOLES, 2442 South a en, 
‘hicago, l. 


WANTED—TO CONTRACT FOR 
Ohio and Pennsylvania market, output of spruce or whit 
pine lath mill. Mill cutting large quantities of hemlock 
boards. Mill cutting yellow pine dimensions and boards 
Mill manufacturing poplar siding. This is a high grade 
inquiry. Mean busine SS. 


Address “B. 37,” care AMERICAN LUMBERMAN. 


| HAVE 25,000 ACRES OF TIMBER IN 
In Oregon convenient to good water transportation; cedar 
red and yellow fir, hemlock and tan oak. First class, sound 
timber. 10,000 acres adjoining can e secured. Pri 
right. Principals only. Address 
TIMBER, BOX 107, Eureka, Calif. 


FOR SALE—THE BEST AND UP TO DATE 
Planing mill and sash and door retail store in the best city 
of 12,000 in Michigan. On account of other business we 
offer this for a short time only. 

Address “B. 39,” care AMERICAN LUMBERMAN,. 


BLIND YARD MANAGER 
Fifteen years’ experience; retired voluntarily in 1911 
Present manager line yard. At liberty in February. Mak 














me a “blind’ proposition and I'll consider it. Strictly 
confidential. Under 40. Adve srtiser, money-maker. 
Address “B. 26,” care AMERICAN LUMBERMAN. 





CULTIVATE THE HABIT OF READING 
The classified advertisements in the AMERICAN LUMBERMAN, 
for many good things are offered there—chances to make 
money that you would otherwise miss. 


TIME, LABOR AND MONEY SAVED. 
Send for catalog of our special books for lumbermen. They 
will make your work easier and better. Yours for the asking. 
AMERICAN LUMBERMAN, 4381 South Dearborn St., Chi- 
cago, Ill. 


WANTED—THE NAME OF EVERY COMPANY 
Operating a store without Allison Coupon Books. On re- 
ceipt of name we send our catalog. 

ALLISON COUPON CO., Indianapolis, Ind. 


COLLECTIONS BY RETAIL LUMBER DEALERS. 


A series of letters by AMERICAN LUMBERMAN subscribers 
giving their views on the best way to handle the accounts 
of a retail lumber business. These letters offer many excel- 
lent ideas, and it will repay any oem _— dealer to 
read them carefully. Fifteen cents, 

AMERICAN VUMBERMAN, Chicago. 


WANTED—DIMENSION STOCK. 
Correspondence with mills that can get out oak, gum and 
ash squares and 1” pieces in dimension, green or dry, in 
quantities. Also one or more cars each of dry 2” No. 1 
common plain white oak and red gum lumber. 
CONSUMERS HARDWOOD LUMBER CO., Nashville, Tenn 

















30,000,000 FEET LONG YELLOW PINE 
Average nearly 10,000 feet per acre; finest body of pin 
in Ga. For price and terms address 
“B. 34,” care AMERICAN LUMBERMAN. 


FOR SALE OR TRADE. 
Good Iowa farm, lays fine, good soil, well located and 
good improvements. Will tr ade for good clean stock lumber 
or hardware. Address “B. 35," care AMERICAN LUMBERMAN. 


NOTICE—MILLMEN! 

Position wanted by Al millwork estimator Experienced 
in ordering. purchasing and selling. Twenty-eight years of 
age. Twelve years in mill business. With present em 
ployers eight years. Have wide acquaintance among con- 
tractors and architects of Chicago and suburbs. Married. 
strictly sober, reliable and industrious. Open for position 














Feb. Ist. W hat have you to offer? 
Address “B. 41.” care AMERICAN LUMBERMAN, 
BAND SAW FILER WANTS POSITION 
In Va. or N. C. Single or double cutter. Two or more 
mills. Address “B. 42,° care AMERICAN LUMBERMAN, 
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[ Wanted: Employees 


| Wanted:Employees 


[_ Wanted:Cmployment | 








WANTED—A COMPETENT 
CYPRESS SAWMILL MANAGER. 

We want to engage the services of a thoroughly competent 
cypress saw mill operator, a man capable of superintending 
the construction and, when completed, the operation in every 
detail of a strictly modern, up-to-date cypress saw mill, a 
mill designed to cut both cypress and long leaf pine, with a 





capacity of 30 to 50 thousand feet per day. Heaviest long 
leaf pine in Florida and some of the finest cypress in the 
state. 

Very desirable, though not altogether necessary, that 


applicant invest at least a few thousand dollars as a guar- 


aunty for confidence in his own ability and for his staying 
qualities. 
In strictest of confidence, state your age, married or 


single, your experience, references, salary required, 
amount, if any, you might be prepared to invest. 
Owners have abundant capital, and their only object in 
suggesting a small investment by local manager is for the 
inducement it might mean for him and the confidence such 
investment would mean to the owners. 
Address “B. 16,” care AMERICAN LUMBERMAN. 


WE WANT TO ENGAGE A MAN 

Who is thoroughly competent to superintend the construc- 
tion and, when completed, the operation of a 40 to 50 
thousand capacity single band or circular long leaf yellow 
pine saw mill in the best timber in Northern Florida. Very 
desirable, though not altogether necessary, that applicant 
invest at least a few thousand dollars as a guaranty for 
confidence in his own ability and for his staying qualities. 
In the strictest of confidence, state your age, married or 
single, your experience, references, salary required, and 
what amount, if any. you might be prepared to invest. 

Owners have abundant capital and their only object in 
Suggesting a small investment by the local manager is for 
the inducement it — mean for him and the confidence 
such investment woul d mean to the owners. 

Address “B. 17,” care AMERICAN LUMBERMAN. 


WANTED-—-SAW MILL FOREMAN. 
Competent Saw Mill Foreman and Millwright, to take 
charge of the night run in a Single Band Mill in Northern 
Michigan, cutting about 30M per day. © Salary $75.00 per 


and what 








month and board Night run will start about April 1. 
Must be a practical man, one who knows how to handle 
labor and have first class references. 

Address “B. 10,° care AMERICAN LUMBERMAN. 





WANTED-—PLANING MILL FOREMAN. 

First Class Mill Foreman wanted for a small Planing 
in Northern Michigan. Equipment consists of one 

surfacer, one Matcher, Mershon Band 

shon Band Rip Saw. Must 


Mill 
larger 
Resaw and one Mer- 
unde rstand Michigan Hemlock 
grades thoroughly. Salary $75.00 per month and _ board. 
First references required, and must know how to 
handle labor so as to get the best results. Will start up 
about April 1 

Address “B. 12.” care 


class 


AMERICAN LUMBERMAN. 


WANTED-—A FIRST CLASS MILL ESTIMATOR 
Who can draw plans and understands contracting on large 
buildings from $10,000.00 and up. None but an up to date 
live man in above class need apply. Must furnish reference 
as to ability. THE NEWTON LUMBER & MFG. CO., 
Colorado Springs, Colo. 








NOW IS THE TIME TO BUY. 
A great many people have second hand machinery, rails, 
locomotives, logging cars, engines, boilers and numerous 
other things which they will sell cheap. A small advertise- 
ment would bring you in touch with the sellers and save 
you considerable money, should you be in the market 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 





WANTED—ONE STENOGRAPHER 


Must be ef good habits and well recommended. 
Address “B. 9,° care AMERICAN LUMBERMAN. 


WANTED-—EXPERIENCED YARD FOREMAN 





Must understand handling men and take charge of load 
ing of all lumber in a retail yard. 
Address “B. 3. care AMERICAN LUMBERMAN, 





WANTED—SUPERINTENDENT. 
A young man with ability and energy to take charge of 
mill and yard for hardwood band mill located in southern 


city. Must be able to control labor. Position open Feb. 
Ist. State age, experience and salary expected in first let- 
ter. Address “B. 31," care AMERICAN LUMBERMAN. 





YOU READ THESE ADS. 

If you will advertise, others will read yours. No matter 
what you want or have for sale. an advertisement inscrted 
in the Wanted and For Sale Department would be very 
beneficial to you. There is no better time than the present 
to advertise. Send your advertisements to e 

AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 


WANT—YARD MAN IN RETAIL LUMBER YARD 





WANTED—FOR NEW LOGGING RAILROAD 
sand. gang and sawmill, operated by electricity. Competent 
sawmill and ge | mill operators—engineers, sawyers, etc. 
\ddress LAUI » RIVER LOGGING CO., Stackhouse, a ak 


WANTED—COMPETENT MANAGER 
For a retail yard in very good Iowa county seat town. 
Address “IOWA,” care AMERICAN LUMBERMAN, 


WANTED-FOR NEW LOGGING RAILROAD 
And electrically-driven lumber plant with band, gang and 
resaw, planing-mill, ete., experienced and capable operators, 
engineers, office help, draughtsmen, laborers, etc., who can 
make good. Healthful mountain location in the South. 
Furnish complete record and references. Only first class 
men will be siete if engaged. Address 

1UY V. ROBERTS, Stackhouse, N. C. 











WANTED-A FIRST CLASS MAN 

That is fully up on bandling heavy loads on six 

foot span overhead eableway. Must know how 

his machine and rig. No boozer wanted. 
ence and salary wanted. Location healthy. Address 

“CABLEWAY,” care AMERICAN LUMBERMAN, 


BOOKKEEPERS. 

“Bookkeeping Systems for a Retail Lumber Business” is 
now ready and will be mailed to any address postpaid for 
35c. These are the prize contest systems published in the 
AMERICAN LUMBERMAN, They describe and illustrate in de- 
tail variovs systems used by retail lumber dealers. Full of 


hundred 
to keep up 
Give age, refer- 





good ideas and suggestions. 
AMERICAN LUMBERMAN, 481 So. Dearborn St... Chi 
cago 





SAWYER, FILER, EDGERMAN & MILLWRIGHT 
Wanted for 50,000 ft. circular mill. Address with references. 
KALISPELL LUMBER CO., Kalispell, Mont. 


POSITION WANTED BY YOUNG MAN 
As engineer, 10 years experience with engines and boile 
also some experience with D. C. generator. Address, 
BOX. 25, Belle Plaine, Wi 


WANTED- POSITION 


With some good live firm, who appreciate. 





Capable of 1 


ager, bookkeeper, foreman or office. 12 years’ retail yird 
experience with one firm. Best of reference. Illinois): ». 
ferred. Would like position in Chicago. State salary. 0). -y 
19138 Age 38. dress 

“iM, 222 care AMERICAN LUMBERMA\ 





WANTED-—POSITION AS BOOKKEEPER OR 
Office manager. Thirty years old, married, 14 years’ « 
rience in clerical work. At present employed; desires 
manent position. Best of references furnished. 

Address “B. 36,” care AMERICAN LUMBERMA 


WANTED-—POSITION AS MANAGER OR 
Assistant of yellow pine or cypress sawmill plant by an 
experienced lumberman; 22 years’ experience. Referen: os 

Address “B. 38," care AMERICAN LUMBERMAN 


CONSULTING, DESIGNING AND 
Constructing engineer, mechanical engineer, sawmills, wood- 
working factories, etc. By experience I know the best tia 








chinery on the market. You can save money by having 
me purchase machinery for you and construct plant. Con- 
tracts or day work. BOX 907, Knoxville, Tenn 





GENERAL FOREMAN & SUPERINTENDENT 
Wants position. First-class, practical man in all branches 
of the wood trade, from the finest bank and store work to 
the heaviest mill construction. Nothing but a_ first-class 
mill entertained. Best references. Good character. Thor 
oughly efficient. Good organizer and draughtsman. Ever 
thing in woodwork taken. 

Address “B. 40,” care 


AMERICAN LUMBERMAN 





WANTED-—PARTY TO LOG AND SAW 
Or log forty million feet of hardwoods in Southwest Vir- 
ginia, mountain district. Address 


ROSSLYN LUMBER CO., Southern Bldg., Washington, D. C. 





WANTED-—EXTRA GOOD MAN 
fo take charge of retail lumber and coal yard, 
braska. Keen competition. Hustler with strong 
and absolutely reliable. Nothing else will do. 

Address “T. 123. care AMERICAN LUMBERMAN 


““CHAPIN’S LUMBER RECKONER“ 
Reduces to board measure lumber, scantling, square timber 
and saw logs. Morocco $3, cloth $2, postpaid. Let us send 
you sample pages. AMERICAN LUMBERMAN, Chicago. 


Wanted: Mill Mechanics 


central Ne 
personality 




















WANTED 
2 band saw setters, 2 edgermen, 2 trimmermen; must 
be first class experienced men: mill starts in April. 
PRINCE ALBERT LUMBER CO.. LTD.. Prince Albert, Sask. 
GET A COPY TODAY 
“Science of Organization and — Development,” by 


Robert J. Frank, of the Chicago RBs The Law and Pro 
cedure of Organization, Financing oak. Development of Busi 
ness Corporation in ONE BOOK. Write today and get a 
copy for your desk or library. Morocco binding, $2.75, sent 
postpaid. AMERICAN LUMBERMAN, Chicago, III 





DO YOU WANT A GOOD POSITION? 

We can position. 
nginecrs, woodsmen, 
inspectors, 


help you to secure a 
mill 
loaders, 


Filers, sawyers, 
millwrights, skidder- 
salesmen, bookkeepers, 
clerks, estimators, 
mill superintendents, 
partments. If you want a situation or 
ment, advertise in the AMERICAN 
turns. Now is the time. We 
AMERICAN LUMBERMAN, 
Dearborn St., Chicago. 


mechanics, 
men, buyers, sten 
man 
managers of de 
would like advance 
LUMBERMAN and get re 
reach the people. 

Manhattan Bldg., 431 


ographers, clerks, shipping 


sales 


ag foremen, 


ers, yard 


South 





Wanted = Salesmen 








GOOD LIVE SALESMAN WANTED 
For exclusive territory to sell specialty, on commission basis, 
to lumber yards, hardware and agricultural implement trade. 
Competitor has much inferior article. On account of enor 
mous business done in restricted territory can arrange ter 
ritory in almost any part of the United States or Canada. 














r : ats Se ly earried, correspondence confidential. 
With some experie nee in the lumber business. Sample conveniently carrie ae cee ge preaais : 

. H. RUSCH & SON CO., Reedsville, Wis. Address “B. 27," care AMERICAN LUMBERMAN. 

BOOKKEEPER AND STENOGRAPHER. WANTED-SALESMAN 
Experienced in lumber office work. Location Louisiana For West Virginia: only high grade man acquainted with 
sawmill town. Give references and state salary expected car Ioad buyers need apply 
in first letter. Address ROBERTS SASH & DOOR CO., 920 W. 20th St., Chicago. 
“B. 18,” care AMERICAN LUMBERMAN. 
WANTED 


WANTED MALE STENOGRAPHER AND 
Assistant bookkeeper by a large Chicago lumber yard. Fur- 
nish references with applic ation. Address 

33, care AMERICAN LUMBERMAN. 


WANTED-—-YARD MANAGER FOR GOOD 
Colorado town in irrigated district. Prefer party who can 
invest something with us in yard they have charge of, and 
also be a partner in the business. 

THE STERLING LUMBER & INV. 





CO., Denver, Colo. 


A BOOK OF HOUSE PLANS, 
“Construction of Dwelling Houses and Bungalows,” just 
off the press; 215 pages. Plans and specifications for all 
classes of houses and bungalows, and description of different 
kinds of construction material. Specifications and plans for 
each building and estimate of cost. Bound in stiff cloth 
covers, $1 postpaid. 
AMERICAN LUMBERMAN, 431 South Dearborn St., 





Chicago, III. 





WANTED-—10,000 MEN 
To use the advertising columns of the AMERICAN LUMBERMAN- 
If you want employment, employees or anything used in the 
Lumber World, or its associated industries, write to the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 





Efficient yellow pine salesman with established yard trade 


in the East from Virginia north, to represent wholesaler 
of recognized standing. State fully experience, salary, etc. 
Address “B. 28,” care AMERICAN LUMBERMAN. 





WANTED—EXPERIENCED SALESMAN 


To handle New England trade for Pacific Coast Lumber 
agency. Large output Cedar Siding, Shingles and Fir lum- 
ber. Give references, State age and salary. 

Address “B. 8,” care AMERICAN LUMBERMAN, 





WANTED-SALESMEN 
line, or give full time. 
reference. 

BOX 416, 


WANTED-EXPERIENCED SALESMEN 


To handle side New 


proposition. 
Give experience and 


Cincinnati, O. 





To sell Washington lumber and shingles on commission. 
Address, stating experience, firms sold for, and_ territory 
traveled, “PACIFIC MANUFACTURER.” care AMERICAN 


LUMBERMAN. 


WANTED—HARDWOOD SALESMAN 
For Illinois, Indiana, Wisconsin and Michigan. Must have 
an acquaintance with furniture manufacturers. 
Address “A. 7,” care AMERICAN LUMBERMAN. 








CONNECTION WANTED WITH HARDWOOD 
Mill to handle output in Washington and Baltimore terri 
tory on commission. 

34, THE BELGRADE, 1980 18th N. W., 


Washington, D. ¢ 


WANTED-POSITION AS BAND SAW FILER. 
I'rozen timber easy. No cracks. Best references. 
Address A M. ROUSSEAU, Flagstaff, Ariz 


WANTED-—POSITION AS STORE MANAGER 
10 years’ experience; married, sober, reliable; Al refer 
ence; state salary first letter. Address 
“STORE MANAGER,” care AMERICAN LUMBERMAN, 


EXPERIENCED STENOGRAPHER AND 
sookkeeper ; young man, 21, with four years’ excellent ox 
perience, wishes situation; northwest preferred. Expert 
stenographer, touch typewriter operator, experienéed book 
keeper. Thoroughly familiar with line yard lumber and 
grain business. Excellent references. Now employed. Con 














nection wanted with company where efficiency on" good 
hard work will warrant ew and a future. Salary 
> 


no object. Address “B. 19," care AMERICAN LUMBERMAN, 


WANTED - POSITION 
Iv a suecessful Michigan operator—all cut out, 
too active to loaf. Want an opportunity 
ability. Can and will make good. 
Address “B. 6,” care 





too young 
to demonstrate my 


AMERICAN LUMBERMAN. 


IF YOUR SAWMILL DON’T PRODUCE 
nis any part of it is out of tune, if you want things set to 
ghts and the tang sles taken out, write or telegraph 
“TF 


23,”" care AMERICAN LUMBERMAN 








WANTED-POSITION AS AUDITOR OR 
Or Bookkeeper with concern in Canada. Young man, 30; 
11 years’ experience in wholesale lumber business. At pres- 


ent employed. References the best. Will make change 
February 1 or sooner if wanted. 
Address “B. 14.° care AMERICAN LUMBERMAN. 





WANTED POSITION- BOOKKEEPER, CASHIER 
Experienced in lumber business. Exceptionally refer 
ences. Reason looking for place cut out. 
Address “B. 7.” care AMERICAN LUMBER .N, 
WANTED-—POSITION AS BUILDER OR 
Foreman of a saw mill by a competent man. Am 


to go to South America. 
Address R., 


good 





willing 
LOCK BOX 175, Waverly, Va. 
EXPERIENCED COMMISSARY MANAGER 


Wants situation. Young man, capable of handling any vol 
ume of business. Tlonest and a hustler. Best of references 
Address "WN. aa * Union Church, Miss. 


WANTED POSITION AS SAW MILL FOREMAN 
By practical man with experience. 
Address “33. 20, Care LUMBERMAN. 


WANTED-POSITION AS SUPT.OR MANAGER 
Of sawmill or complete lumbering operation. Thoroughly 
experienced in all departments. Clean business and_ per 
sonal record. Address 

“B. 24,” care 


A YOUNG MAN THOROUGHLY 
Experienced, is open to engagement with good concern. Ex 
pert in details, excellent accountant and traffic man. Will 
go anywhere on short notice. 

Address TA. ee, 








AMERICAN 





AMERICAN LUMBERMAN 





AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 


care 





Or supt. by man of 20 years’ experience in logging, mill 
construction, manufacturing and selling end of hard and 
soft wood lumber. Wish to join good company where after 


in the business can be taken. 
39 years of age. Married, and can furnish first class refe! 
ences. Address P. O. BOX 522. Randolph, Vermont 


POSITION AS BUYER 


ability is proven an interest 





Representing good company in South. Wide acquaintance 
in La., Tex., Miss. & Ark. Strictly sober: best references 


CHAS, A. WARD, 1427 Monroe St., 
BOOKKEEPER WANTS POSITION 


Six years’ lumber office experience. Familiar 
details of sawmill office work. 
Address " 29,”" care 


WANTED-POSITION AS SUPERINTENDENT 
With wholesale or manufacturing firm. Twenty years’ ex 
perience; forty years of age. Can fill any position, yard 
or planing mill. Can satisfy and give best of references. 

Address “B. 30,” care AMERICAN LUMBERMAN. 


A NO. 1 BAND SAWYER WANTS POSITION 
Right hand mill. Fine on export. Gilt edge references 
Address BAND SAWYER, Lock Box 306, Alderson, W. Va. 


Alexandria, . La. 





with all 


AMERICAN LUMBERMAN. 














